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IN CASE YOU’RE 
WONDERING WHO I 
AM AND WHY ON 
GOD’S GREEN EARTH 
I’M QUALIFIED TO 
TEACH YOU 
ANYTHING ABOUT 
STARTING AN ONLINE 
DIGITAL BUSINESS...
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and high-school dropout who 
ended up broke, broken 

and homeless by age 24.

I started this journey myself a short time 
ago after being a teenage father... 
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After getting back on my feet, I bought 
this old rusty Ford Truck (that I had to 
start with a screwdriver)...
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Worked a hot and sweaty construction job…

And realized very 
quickly that was not the 
path to time and finan-
cial freedom.

So I bought a cheap computer 
and started learning. 
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I made my first dollar…

Then my first $10,000…

Then my first $100,000...

All from my laptop 
and my cellphone... 
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And I never “clocked in” or answered to a 
stupid boss I hated for a penny of it.
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I’ve traveled all over the world 
teaching my strategy…

And my success has been featured in 
Forbes.com and Entrepreneur.com 
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Maybe my greatest accomplishments 
have been giving back to my Mom and 
Dad – surprising them with new cars, 
because they believed in me when I 
didn’t believe in myself.
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Oh, and I also moved my family out of 
this house….

Into this house….
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And taking my wife to Rome to 
propose to her. Yeah... 

I pulled that one o�, fellas :)
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Now, if those results seem too 
far-fetched for you, I get it. 

Just remember I started at the 
same place you are right now 
(maybe even worse than you!)

Yet, even after all the success...

After all the fancy cars, exotic travel 
and living in homes far beyond 
what any man requires to be more 
than comfortable... 

Affiliate Marketing Millionaire
Introduction



I’m still a regular 
guy who loves his 
wife, adores his kids 
and likes to fish. 

I still swear too 
much sometimes 
and I love a great 
cigar with a club 
soda...
in a wine glass...
extra lime. 
(so snooty, I know)
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I just happen to 
make a lot of 
money online and 
I’m going to show 
you exactly how I 
do it (and how you 
can, too) inside the 
pages of this
Legendary book!

Hang on tight and 
keep up. Life is 
about to get a 
whole lot more 
interesting.

It’s your time,
Dave Sharpe
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Chapter 1: Let’s get to business...

Affiliate Marketing Millionaire
Build Your Dream Online Business Without The Hassles

Of Creating Products, Hiring Or Doing Customer Support!

Chapter 1: Let’s get to business...



Any and all businesses are hard, take risk, and require a financial invest-
ment and a time investment. 

But my question to you is WHY ARE YOU DOING THIS and WHAT DO YOU 
HAVE TO LOSE?

If you’re WHY is important or big enough you’ll do it...and if it’s not, you 
won’t.
 
There’s no need to BS each other. Let’s just shoot straight.

If you’re WHY….your reason for doing this is big enough…. then invest the 
next couple days of your life with A�liate Marketing Millionaire,
“Build Your Dream Online Business Without The Hassles Of Creating 
Products, Hiring Or Doing Customer Support!.” is a no brainer. 

It was a no brainer for thousands of people who have already gone through 
it, and I know it will be for you too IF you’re willing to commit to finishing it 
and IF you’re up for the challenge! :)

So…..what do you say? Are you ready? Yeah?!  Ok, let’s do this!

 Simple ways to supercharge your business and scale it to 
 higher  profits 

 And how to create multiple streams of income

By the end of this book you’ll walk away with….

 A solid and crystal clear foundation of how to quickly start and grow  
 an online business of your own

 You’ll clearly know and understand the top business models you can  
 earn income online with

 You’ll know what your strengths and weaknesses are so you can  
 focus on your strengths and outsource your weakness to other   
 people

 You’ll get a personalized business plan we will help you implement,  
 or you can take and implement on your own

 You’ll be a part of a community of like minded online marketers who  
 will support you and cheer you on along the way

 And by the time you read the last sentence in this book you will have  
 everything at your fingertips you need to start you own fulfilling and  
 lucrative online business!

Look, I’m not going to promise you this book is going to give you a magical 
money machine, get rich quick scheme or that you’ll get rich overnight. You 
won’t.

The answers to these questions are the real key to your success. 

If you don’t spend the time answering this question FIRST you’ll end up like 
so many people who start things but never finish them.

So your assignment TODAY is to complete the questions below and answer 
them honestly and courageously.

Each chapter will have an assignment that I want you to complete. I assure 
you, these is not just busy work. Each chapter will have a strategic 
assignment put in place to help you prepare to be successful with your 
own online business. 

I want you to complete these assignments exactly as I ask you to and follow 
the instructions to a “T”. If you don’t, you won’t get the full benefit of this 
book.

Now, let me map out exactly how I’m going to help you get prepared to 
launch your business online in this book…

The first thing we’re going to do is lay the foundation for your mindset and 
your business model. 

I’m going to teach you super important stu� like….

 The 3 most important things you need to do in your online 
 business… You can basically screw everything else up and still   
 succeed, except these 3 things.

 The #1 business model to launch online

Guess what? I did do it….
 
One day after overhearing my dad mention he wished he didn't have to 
drive around his old rust bucket truck anymore, I surprised him with the gift 
of a brand new truck…

Someone who didn’t have car insurance crashed into my Moms car and put 
her in a financially di�cult place, so one day I took her to the car lot and 
relieved her of that burden by putting her in a brand new car.

Then recently I was able to do something even cooler for my dad, who grew 
up extremely poor in a house without working water in it, and his entire life 
had never lived in a house with a dishwasher in it…. So I surprised him with 
the keys to a brand new house… with a dishwasher :)

Now, I don’t know what motivates you or what’s going to push you when 
times get hard. When you run into challenges and start to question whether 
this “having your own business thing” is really worth it. Because I’m here to 
tell you it will test you. It will show you what you’re made of. It will be a 
challenge.

Because if you want to be successful in business, you’re going to have to 
face those challenges. But now, you don’t have to face them alone.

So I want you to go deep inside of your head and your heart and ask your-
self why are you doing this? What will it do for you if you complete this 
challenge and get your own online business launched in the next 15 days?!

What do you want to do with the extra money? The extra time? The extra 
freedom it could give you?

Don’t wait until your spouse says “I can’t do this anymore”....
Don’t wait until you’re too elderly to work and you’re forced to live a quality 
of life way below what you ever imagined.
 
I asked myself these same questions many years ago when I started my 
online business at the exact same place you are right now.

Was I doing it for the money? The big houses and the fancy cars? Or so I 
could travel all over the world and live like a rockstar? 

When I dug deep I started to think back on my life. I thought about being 
homeless in my mid-twenties... struggling with a crippling addiction that was 
going to kill me if I did not get help... and crawling up on my dad’s doorstep 
asking him to help me save my life.

I thought about him letting me sleep on his couch and taking me to 
construction jobs with him, paying me out of his own pocket.

I thought about sitting up for hours at night on his old desktop computer 
after we got home from the job site looking for ways to make money online.

My Mom, my Wife… there’s been several people who’ve helped me along 
the way that I’d love to give back to and make their life better in some way... 
if I could.

Once I knew WHY I wanted to become successful… 

I then made the decision to become successful….

And I made a commitment I was not going to stop until I did it.

They eased the anxiety of test taking and homework. 

I did not have social skills or coping skills. I did not know how to talk about 
my feelings. I felt alone. 

I dropped out in 9th grade and became a teenage father and my drug and 
alcohol addictions took over. For the next 10 long years I went from a casual 
user to an everyday heroin addict. All the dreams and aspirations I had of 
growing up to become a professional baseball player at 5 years old had 
vanished like a thief in the night.

This is my story, and I am grateful to be writing this clean and sober many 
years away from all drugs and alcohol - thankfully - and as a successful 
business owner, husband, and father….

Similar stories are happening to millions of people all over America; all over 
the world.

Those who do - “make it” - and graduate to higher levels of education are 
forced into choosing their career path at 18 years old and taking on 
tens-of-thousands of dollars in personal debt before their brains are fully 
developed to make life-altering decisions of that magnitude. 

The American Dream for us is camouflaged as - “opportunity” - when in 
reality we’re simply preparing to become slaves to debt and work the next - 
and best - 40 years of our lives to pay it o�.

Enter: Legendary Marketer and A�liate Marketing Millionaire, “Build 
Your Dream Online Business Without The Hassles Of Creating 
Products, Hiring Or Doing Customer Support!.”

You’re going to get lessons that will take complicated ideas and make them 
simple for you to understand and implement….

As long as you’re willing to put forth the e�ort and time….this book can be a 
turning point in your life and set you on a completely new and better path.

First... let me give you a little backstory and hit you with some straight-talk...

Our system is broken. I’m a classic example.

Throughout my early years in school, I was made to feel “bad” because I 
was creative and high energy. I was reprimanded, disciplined, and sent to 
detention because I couldn’t sit in my seat for six hours a day. 

In 5th grade (at ten years old) I was stuck in the corner for hours at a time in 
a cubicle backed against the wall, isolated from the classroom.

Even though I came up with the same math answer as the teacher, I was 
“wrong” and given consequences because I didn’t work the problem the 
same way she did. Yet….I haven't used 98% of the math in my real, adult life 
that I su�ered through learning.

My entire early school years were simply preparing me to become an 
employee. A robot. Someone void of creativity and ideas and groomed to 
stand in line, be quiet, and blindly take orders from a boss.

By age 12 I had little-to-no self-worth. I was insecure and I doubted myself. 
At times I even hated myself. My grades were my only value and when 
those began to slip I suddenly felt like I had no purpose in life.

Going into high school, drugs and alcohol became my new best friend. 
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Hey there my friend, my name is David Sharpe.. 

I am the CEO and the Founder here at Legendary Marketer and I want to 
welcome you to A�liate Marketing Millionaire, “Build Your Dream 
Online Business Without The Hassles Of Creating Products, Hiring Or 
Doing Customer Support!.”

The next 15 chapters of this book are going to serve as the foundation for 
your new online business.
 
You're going to get a world class education here from actual “doers” - 
people who have actually gone out there and got real results through 
application….

And what you won’t get is a bunch of flu� and theory.

Because that’s most of what you’ll find out there online and even in our 
public school system.

My promise to you is…

By the time you finish this book you’ll have everything you need to 
launch a complete online business. 

And I emphasize complete. I will leave no stone unturned. I will leave noth-
ing out. I won’t sugar coat the di�cult parts or gloss over anything import-
ant.

My second promise to you is that this book is completely di�erent than 
anything you’ve ever seen or experienced because you will get way more 
than motivational quotes. 
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You’re starting today!

This is the beginning of a whole new road for you and you’re about to gain 
more from this book than what others online charge hundreds, even thou-
sands of dollars for.

So let me get into what you can expect and how this book is going to 
prepare you to launch an online business…..that is….if you’re up for the 
challenge? :)

My first question to you is one of the most important I will ever ask you….

Why are you doing this? Do you want more money, a side or second 
income? Do you know most people are only one medical emergency away 
from complete financial disaster? Research shows the majority of Americans 
don’t have $1,000 in their bank account. That’s terrifying, but it is a great 
reason to start a business…..get out debt…..and build some cash reserves.

Or maybe it’s about more than money for you? Maybe you feel like you’re 
spending too much time away from your family missing the best years of 
your kids lives? Or maybe your marriage or relationship is su�ering because 
of bills stacking up, or you’re growing apart and don’t see each other 
enough because you’re always working? Or maybe you’re nearing retire-
ment and fear you just don’t have enough saved?

If any of those are true for you, what I’d like to say is… do not be in denial 
like most people and wait until it’s too late. Don’t wait until you or a family 
member has a medical emergency….

Don’t wait until your kids tell you they miss you, or start misbehaving and 
there’s no way to turn back time….



Any and all businesses are hard, take risk, and require a financial invest-
ment and a time investment. 

But my question to you is WHY ARE YOU DOING THIS and WHAT DO YOU 
HAVE TO LOSE?

If you’re WHY is important or big enough you’ll do it...and if it’s not, you 
won’t.
 
There’s no need to BS each other. Let’s just shoot straight.

If you’re WHY….your reason for doing this is big enough…. then invest the 
next couple days of your life with A�liate Marketing Millionaire,
“Build Your Dream Online Business Without The Hassles Of Creating 
Products, Hiring Or Doing Customer Support!.” is a no brainer. 

It was a no brainer for thousands of people who have already gone through 
it, and I know it will be for you too IF you’re willing to commit to finishing it 
and IF you’re up for the challenge! :)

So…..what do you say? Are you ready? Yeah?!  Ok, let’s do this!

 Simple ways to supercharge your business and scale it to 
 higher  profits 

 And how to create multiple streams of income

By the end of this book you’ll walk away with….

 A solid and crystal clear foundation of how to quickly start and grow  
 an online business of your own

 You’ll clearly know and understand the top business models you can  
 earn income online with

 You’ll know what your strengths and weaknesses are so you can  
 focus on your strengths and outsource your weakness to other   
 people

 You’ll get a personalized business plan we will help you implement,  
 or you can take and implement on your own

 You’ll be a part of a community of like minded online marketers who  
 will support you and cheer you on along the way

 And by the time you read the last sentence in this book you will have  
 everything at your fingertips you need to start you own fulfilling and  
 lucrative online business!

Look, I’m not going to promise you this book is going to give you a magical 
money machine, get rich quick scheme or that you’ll get rich overnight. You 
won’t.

The answers to these questions are the real key to your success. 

If you don’t spend the time answering this question FIRST you’ll end up like 
so many people who start things but never finish them.

So your assignment TODAY is to complete the questions below and answer 
them honestly and courageously.

Each chapter will have an assignment that I want you to complete. I assure 
you, these is not just busy work. Each chapter will have a strategic 
assignment put in place to help you prepare to be successful with your 
own online business. 

I want you to complete these assignments exactly as I ask you to and follow 
the instructions to a “T”. If you don’t, you won’t get the full benefit of this 
book.

Now, let me map out exactly how I’m going to help you get prepared to 
launch your business online in this book…

The first thing we’re going to do is lay the foundation for your mindset and 
your business model. 

I’m going to teach you super important stu� like….

 The 3 most important things you need to do in your online 
 business… You can basically screw everything else up and still   
 succeed, except these 3 things.

 The #1 business model to launch online

Guess what? I did do it….
 
One day after overhearing my dad mention he wished he didn't have to 
drive around his old rust bucket truck anymore, I surprised him with the gift 
of a brand new truck…

Someone who didn’t have car insurance crashed into my Moms car and put 
her in a financially di�cult place, so one day I took her to the car lot and 
relieved her of that burden by putting her in a brand new car.

Then recently I was able to do something even cooler for my dad, who grew 
up extremely poor in a house without working water in it, and his entire life 
had never lived in a house with a dishwasher in it…. So I surprised him with 
the keys to a brand new house… with a dishwasher :)

Now, I don’t know what motivates you or what’s going to push you when 
times get hard. When you run into challenges and start to question whether 
this “having your own business thing” is really worth it. Because I’m here to 
tell you it will test you. It will show you what you’re made of. It will be a 
challenge.

Because if you want to be successful in business, you’re going to have to 
face those challenges. But now, you don’t have to face them alone.

So I want you to go deep inside of your head and your heart and ask your-
self why are you doing this? What will it do for you if you complete this 
challenge and get your own online business launched in the next 15 days?!

What do you want to do with the extra money? The extra time? The extra 
freedom it could give you?

Don’t wait until your spouse says “I can’t do this anymore”....
Don’t wait until you’re too elderly to work and you’re forced to live a quality 
of life way below what you ever imagined.
 
I asked myself these same questions many years ago when I started my 
online business at the exact same place you are right now.

Was I doing it for the money? The big houses and the fancy cars? Or so I 
could travel all over the world and live like a rockstar? 

When I dug deep I started to think back on my life. I thought about being 
homeless in my mid-twenties... struggling with a crippling addiction that was 
going to kill me if I did not get help... and crawling up on my dad’s doorstep 
asking him to help me save my life.

I thought about him letting me sleep on his couch and taking me to 
construction jobs with him, paying me out of his own pocket.

I thought about sitting up for hours at night on his old desktop computer 
after we got home from the job site looking for ways to make money online.

My Mom, my Wife… there’s been several people who’ve helped me along 
the way that I’d love to give back to and make their life better in some way... 
if I could.

Once I knew WHY I wanted to become successful… 

I then made the decision to become successful….

And I made a commitment I was not going to stop until I did it.

They eased the anxiety of test taking and homework. 

I did not have social skills or coping skills. I did not know how to talk about 
my feelings. I felt alone. 

I dropped out in 9th grade and became a teenage father and my drug and 
alcohol addictions took over. For the next 10 long years I went from a casual 
user to an everyday heroin addict. All the dreams and aspirations I had of 
growing up to become a professional baseball player at 5 years old had 
vanished like a thief in the night.

This is my story, and I am grateful to be writing this clean and sober many 
years away from all drugs and alcohol - thankfully - and as a successful 
business owner, husband, and father….

Similar stories are happening to millions of people all over America; all over 
the world.

Those who do - “make it” - and graduate to higher levels of education are 
forced into choosing their career path at 18 years old and taking on 
tens-of-thousands of dollars in personal debt before their brains are fully 
developed to make life-altering decisions of that magnitude. 

The American Dream for us is camouflaged as - “opportunity” - when in 
reality we’re simply preparing to become slaves to debt and work the next - 
and best - 40 years of our lives to pay it o�.

Enter: Legendary Marketer and A�liate Marketing Millionaire, “Build 
Your Dream Online Business Without The Hassles Of Creating 
Products, Hiring Or Doing Customer Support!.”
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You’re going to get lessons that will take complicated ideas and make them 
simple for you to understand and implement….

As long as you’re willing to put forth the e�ort and time….this book can be a 
turning point in your life and set you on a completely new and better path.

First... let me give you a little backstory and hit you with some straight-talk...

Our system is broken. I’m a classic example.

Throughout my early years in school, I was made to feel “bad” because I 
was creative and high energy. I was reprimanded, disciplined, and sent to 
detention because I couldn’t sit in my seat for six hours a day. 

In 5th grade (at ten years old) I was stuck in the corner for hours at a time in 
a cubicle backed against the wall, isolated from the classroom.

Even though I came up with the same math answer as the teacher, I was 
“wrong” and given consequences because I didn’t work the problem the 
same way she did. Yet….I haven't used 98% of the math in my real, adult life 
that I su�ered through learning.

My entire early school years were simply preparing me to become an 
employee. A robot. Someone void of creativity and ideas and groomed to 
stand in line, be quiet, and blindly take orders from a boss.

By age 12 I had little-to-no self-worth. I was insecure and I doubted myself. 
At times I even hated myself. My grades were my only value and when 
those began to slip I suddenly felt like I had no purpose in life.

Going into high school, drugs and alcohol became my new best friend. 
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Hey there my friend, my name is David Sharpe.. 

I am the CEO and the Founder here at Legendary Marketer and I want to 
welcome you to A�liate Marketing Millionaire, “Build Your Dream 
Online Business Without The Hassles Of Creating Products, Hiring Or 
Doing Customer Support!.”

The next 15 chapters of this book are going to serve as the foundation for 
your new online business.
 
You're going to get a world class education here from actual “doers” - 
people who have actually gone out there and got real results through 
application….

And what you won’t get is a bunch of flu� and theory.

Because that’s most of what you’ll find out there online and even in our 
public school system.

My promise to you is…

By the time you finish this book you’ll have everything you need to 
launch a complete online business. 

And I emphasize complete. I will leave no stone unturned. I will leave noth-
ing out. I won’t sugar coat the di�cult parts or gloss over anything import-
ant.

My second promise to you is that this book is completely di�erent than 
anything you’ve ever seen or experienced because you will get way more 
than motivational quotes. 

You’re starting today!

This is the beginning of a whole new road for you and you’re about to gain 
more from this book than what others online charge hundreds, even thou-
sands of dollars for.

So let me get into what you can expect and how this book is going to 
prepare you to launch an online business…..that is….if you’re up for the 
challenge? :)

My first question to you is one of the most important I will ever ask you….

Why are you doing this? Do you want more money, a side or second 
income? Do you know most people are only one medical emergency away 
from complete financial disaster? Research shows the majority of Americans 
don’t have $1,000 in their bank account. That’s terrifying, but it is a great 
reason to start a business…..get out debt…..and build some cash reserves.

Or maybe it’s about more than money for you? Maybe you feel like you’re 
spending too much time away from your family missing the best years of 
your kids lives? Or maybe your marriage or relationship is su�ering because 
of bills stacking up, or you’re growing apart and don’t see each other 
enough because you’re always working? Or maybe you’re nearing retire-
ment and fear you just don’t have enough saved?

If any of those are true for you, what I’d like to say is… do not be in denial 
like most people and wait until it’s too late. Don’t wait until you or a family 
member has a medical emergency….

Don’t wait until your kids tell you they miss you, or start misbehaving and 
there’s no way to turn back time….



Any and all businesses are hard, take risk, and require a financial invest-
ment and a time investment. 

But my question to you is WHY ARE YOU DOING THIS and WHAT DO YOU 
HAVE TO LOSE?

If you’re WHY is important or big enough you’ll do it...and if it’s not, you 
won’t.
 
There’s no need to BS each other. Let’s just shoot straight.

If you’re WHY….your reason for doing this is big enough…. then invest the 
next couple days of your life with A�liate Marketing Millionaire,
“Build Your Dream Online Business Without The Hassles Of Creating 
Products, Hiring Or Doing Customer Support!.” is a no brainer. 

It was a no brainer for thousands of people who have already gone through 
it, and I know it will be for you too IF you’re willing to commit to finishing it 
and IF you’re up for the challenge! :)

So…..what do you say? Are you ready? Yeah?!  Ok, let’s do this!

 Simple ways to supercharge your business and scale it to 
 higher  profits 

 And how to create multiple streams of income

By the end of this book you’ll walk away with….

 A solid and crystal clear foundation of how to quickly start and grow  
 an online business of your own

 You’ll clearly know and understand the top business models you can  
 earn income online with

 You’ll know what your strengths and weaknesses are so you can  
 focus on your strengths and outsource your weakness to other   
 people

 You’ll get a personalized business plan we will help you implement,  
 or you can take and implement on your own

 You’ll be a part of a community of like minded online marketers who  
 will support you and cheer you on along the way

 And by the time you read the last sentence in this book you will have  
 everything at your fingertips you need to start you own fulfilling and  
 lucrative online business!

Look, I’m not going to promise you this book is going to give you a magical 
money machine, get rich quick scheme or that you’ll get rich overnight. You 
won’t.

The answers to these questions are the real key to your success. 

If you don’t spend the time answering this question FIRST you’ll end up like 
so many people who start things but never finish them.

So your assignment TODAY is to complete the questions below and answer 
them honestly and courageously.

Each chapter will have an assignment that I want you to complete. I assure 
you, these is not just busy work. Each chapter will have a strategic 
assignment put in place to help you prepare to be successful with your 
own online business. 

I want you to complete these assignments exactly as I ask you to and follow 
the instructions to a “T”. If you don’t, you won’t get the full benefit of this 
book.

Now, let me map out exactly how I’m going to help you get prepared to 
launch your business online in this book…

The first thing we’re going to do is lay the foundation for your mindset and 
your business model. 

I’m going to teach you super important stu� like….

 The 3 most important things you need to do in your online 
 business… You can basically screw everything else up and still   
 succeed, except these 3 things.

 The #1 business model to launch online

Guess what? I did do it….
 
One day after overhearing my dad mention he wished he didn't have to 
drive around his old rust bucket truck anymore, I surprised him with the gift 
of a brand new truck…

Someone who didn’t have car insurance crashed into my Moms car and put 
her in a financially di�cult place, so one day I took her to the car lot and 
relieved her of that burden by putting her in a brand new car.

Then recently I was able to do something even cooler for my dad, who grew 
up extremely poor in a house without working water in it, and his entire life 
had never lived in a house with a dishwasher in it…. So I surprised him with 
the keys to a brand new house… with a dishwasher :)

Now, I don’t know what motivates you or what’s going to push you when 
times get hard. When you run into challenges and start to question whether 
this “having your own business thing” is really worth it. Because I’m here to 
tell you it will test you. It will show you what you’re made of. It will be a 
challenge.

Because if you want to be successful in business, you’re going to have to 
face those challenges. But now, you don’t have to face them alone.

So I want you to go deep inside of your head and your heart and ask your-
self why are you doing this? What will it do for you if you complete this 
challenge and get your own online business launched in the next 15 days?!

What do you want to do with the extra money? The extra time? The extra 
freedom it could give you?

Don’t wait until your spouse says “I can’t do this anymore”....
Don’t wait until you’re too elderly to work and you’re forced to live a quality 
of life way below what you ever imagined.
 
I asked myself these same questions many years ago when I started my 
online business at the exact same place you are right now.

Was I doing it for the money? The big houses and the fancy cars? Or so I 
could travel all over the world and live like a rockstar? 

When I dug deep I started to think back on my life. I thought about being 
homeless in my mid-twenties... struggling with a crippling addiction that was 
going to kill me if I did not get help... and crawling up on my dad’s doorstep 
asking him to help me save my life.

I thought about him letting me sleep on his couch and taking me to 
construction jobs with him, paying me out of his own pocket.

I thought about sitting up for hours at night on his old desktop computer 
after we got home from the job site looking for ways to make money online.

My Mom, my Wife… there’s been several people who’ve helped me along 
the way that I’d love to give back to and make their life better in some way... 
if I could.

Once I knew WHY I wanted to become successful… 

I then made the decision to become successful….

And I made a commitment I was not going to stop until I did it.

Affiliate Marketing Millionaire
Chapter 1: Let’s get to business...

They eased the anxiety of test taking and homework. 

I did not have social skills or coping skills. I did not know how to talk about 
my feelings. I felt alone. 

I dropped out in 9th grade and became a teenage father and my drug and 
alcohol addictions took over. For the next 10 long years I went from a casual 
user to an everyday heroin addict. All the dreams and aspirations I had of 
growing up to become a professional baseball player at 5 years old had 
vanished like a thief in the night.

This is my story, and I am grateful to be writing this clean and sober many 
years away from all drugs and alcohol - thankfully - and as a successful 
business owner, husband, and father….

Similar stories are happening to millions of people all over America; all over 
the world.

Those who do - “make it” - and graduate to higher levels of education are 
forced into choosing their career path at 18 years old and taking on 
tens-of-thousands of dollars in personal debt before their brains are fully 
developed to make life-altering decisions of that magnitude. 

The American Dream for us is camouflaged as - “opportunity” - when in 
reality we’re simply preparing to become slaves to debt and work the next - 
and best - 40 years of our lives to pay it o�.

Enter: Legendary Marketer and A�liate Marketing Millionaire, “Build 
Your Dream Online Business Without The Hassles Of Creating 
Products, Hiring Or Doing Customer Support!.”
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You’re going to get lessons that will take complicated ideas and make them 
simple for you to understand and implement….

As long as you’re willing to put forth the e�ort and time….this book can be a 
turning point in your life and set you on a completely new and better path.

First... let me give you a little backstory and hit you with some straight-talk...

Our system is broken. I’m a classic example.

Throughout my early years in school, I was made to feel “bad” because I 
was creative and high energy. I was reprimanded, disciplined, and sent to 
detention because I couldn’t sit in my seat for six hours a day. 

In 5th grade (at ten years old) I was stuck in the corner for hours at a time in 
a cubicle backed against the wall, isolated from the classroom.

Even though I came up with the same math answer as the teacher, I was 
“wrong” and given consequences because I didn’t work the problem the 
same way she did. Yet….I haven't used 98% of the math in my real, adult life 
that I su�ered through learning.

My entire early school years were simply preparing me to become an 
employee. A robot. Someone void of creativity and ideas and groomed to 
stand in line, be quiet, and blindly take orders from a boss.

By age 12 I had little-to-no self-worth. I was insecure and I doubted myself. 
At times I even hated myself. My grades were my only value and when 
those began to slip I suddenly felt like I had no purpose in life.

Going into high school, drugs and alcohol became my new best friend. 

Hey there my friend, my name is David Sharpe.. 

I am the CEO and the Founder here at Legendary Marketer and I want to 
welcome you to A�liate Marketing Millionaire, “Build Your Dream 
Online Business Without The Hassles Of Creating Products, Hiring Or 
Doing Customer Support!.”

The next 15 chapters of this book are going to serve as the foundation for 
your new online business.
 
You're going to get a world class education here from actual “doers” - 
people who have actually gone out there and got real results through 
application….

And what you won’t get is a bunch of flu� and theory.

Because that’s most of what you’ll find out there online and even in our 
public school system.

My promise to you is…

By the time you finish this book you’ll have everything you need to 
launch a complete online business. 

And I emphasize complete. I will leave no stone unturned. I will leave noth-
ing out. I won’t sugar coat the di�cult parts or gloss over anything import-
ant.

My second promise to you is that this book is completely di�erent than 
anything you’ve ever seen or experienced because you will get way more 
than motivational quotes. 

You’re starting today!

This is the beginning of a whole new road for you and you’re about to gain 
more from this book than what others online charge hundreds, even thou-
sands of dollars for.

So let me get into what you can expect and how this book is going to 
prepare you to launch an online business…..that is….if you’re up for the 
challenge? :)

My first question to you is one of the most important I will ever ask you….

Why are you doing this? Do you want more money, a side or second 
income? Do you know most people are only one medical emergency away 
from complete financial disaster? Research shows the majority of Americans 
don’t have $1,000 in their bank account. That’s terrifying, but it is a great 
reason to start a business…..get out debt…..and build some cash reserves.

Or maybe it’s about more than money for you? Maybe you feel like you’re 
spending too much time away from your family missing the best years of 
your kids lives? Or maybe your marriage or relationship is su�ering because 
of bills stacking up, or you’re growing apart and don’t see each other 
enough because you’re always working? Or maybe you’re nearing retire-
ment and fear you just don’t have enough saved?

If any of those are true for you, what I’d like to say is… do not be in denial 
like most people and wait until it’s too late. Don’t wait until you or a family 
member has a medical emergency….

Don’t wait until your kids tell you they miss you, or start misbehaving and 
there’s no way to turn back time….



Any and all businesses are hard, take risk, and require a financial invest-
ment and a time investment. 

But my question to you is WHY ARE YOU DOING THIS and WHAT DO YOU 
HAVE TO LOSE?

If you’re WHY is important or big enough you’ll do it...and if it’s not, you 
won’t.
 
There’s no need to BS each other. Let’s just shoot straight.

If you’re WHY….your reason for doing this is big enough…. then invest the 
next couple days of your life with A�liate Marketing Millionaire,
“Build Your Dream Online Business Without The Hassles Of Creating 
Products, Hiring Or Doing Customer Support!.” is a no brainer. 

It was a no brainer for thousands of people who have already gone through 
it, and I know it will be for you too IF you’re willing to commit to finishing it 
and IF you’re up for the challenge! :)

So…..what do you say? Are you ready? Yeah?!  Ok, let’s do this!

 Simple ways to supercharge your business and scale it to 
 higher  profits 

 And how to create multiple streams of income

By the end of this book you’ll walk away with….

 A solid and crystal clear foundation of how to quickly start and grow  
 an online business of your own

 You’ll clearly know and understand the top business models you can  
 earn income online with

 You’ll know what your strengths and weaknesses are so you can  
 focus on your strengths and outsource your weakness to other   
 people

 You’ll get a personalized business plan we will help you implement,  
 or you can take and implement on your own

 You’ll be a part of a community of like minded online marketers who  
 will support you and cheer you on along the way

 And by the time you read the last sentence in this book you will have  
 everything at your fingertips you need to start you own fulfilling and  
 lucrative online business!

Look, I’m not going to promise you this book is going to give you a magical 
money machine, get rich quick scheme or that you’ll get rich overnight. You 
won’t.

The answers to these questions are the real key to your success. 

If you don’t spend the time answering this question FIRST you’ll end up like 
so many people who start things but never finish them.

So your assignment TODAY is to complete the questions below and answer 
them honestly and courageously.

Each chapter will have an assignment that I want you to complete. I assure 
you, these is not just busy work. Each chapter will have a strategic 
assignment put in place to help you prepare to be successful with your 
own online business. 

I want you to complete these assignments exactly as I ask you to and follow 
the instructions to a “T”. If you don’t, you won’t get the full benefit of this 
book.

Now, let me map out exactly how I’m going to help you get prepared to 
launch your business online in this book…

The first thing we’re going to do is lay the foundation for your mindset and 
your business model. 

I’m going to teach you super important stu� like….

 The 3 most important things you need to do in your online 
 business… You can basically screw everything else up and still   
 succeed, except these 3 things.

 The #1 business model to launch online

Guess what? I did do it….
 
One day after overhearing my dad mention he wished he didn't have to 
drive around his old rust bucket truck anymore, I surprised him with the gift 
of a brand new truck…

Someone who didn’t have car insurance crashed into my Moms car and put 
her in a financially di�cult place, so one day I took her to the car lot and 
relieved her of that burden by putting her in a brand new car.

Then recently I was able to do something even cooler for my dad, who grew 
up extremely poor in a house without working water in it, and his entire life 
had never lived in a house with a dishwasher in it…. So I surprised him with 
the keys to a brand new house… with a dishwasher :)

Now, I don’t know what motivates you or what’s going to push you when 
times get hard. When you run into challenges and start to question whether 
this “having your own business thing” is really worth it. Because I’m here to 
tell you it will test you. It will show you what you’re made of. It will be a 
challenge.

Because if you want to be successful in business, you’re going to have to 
face those challenges. But now, you don’t have to face them alone.

So I want you to go deep inside of your head and your heart and ask your-
self why are you doing this? What will it do for you if you complete this 
challenge and get your own online business launched in the next 15 days?!

What do you want to do with the extra money? The extra time? The extra 
freedom it could give you?

Don’t wait until your spouse says “I can’t do this anymore”....
Don’t wait until you’re too elderly to work and you’re forced to live a quality 
of life way below what you ever imagined.
 
I asked myself these same questions many years ago when I started my 
online business at the exact same place you are right now.

Was I doing it for the money? The big houses and the fancy cars? Or so I 
could travel all over the world and live like a rockstar? 

When I dug deep I started to think back on my life. I thought about being 
homeless in my mid-twenties... struggling with a crippling addiction that was 
going to kill me if I did not get help... and crawling up on my dad’s doorstep 
asking him to help me save my life.

I thought about him letting me sleep on his couch and taking me to 
construction jobs with him, paying me out of his own pocket.

I thought about sitting up for hours at night on his old desktop computer 
after we got home from the job site looking for ways to make money online.

My Mom, my Wife… there’s been several people who’ve helped me along 
the way that I’d love to give back to and make their life better in some way... 
if I could.

Once I knew WHY I wanted to become successful… 

I then made the decision to become successful….

And I made a commitment I was not going to stop until I did it.

Affiliate Marketing Millionaire
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5

They eased the anxiety of test taking and homework. 

I did not have social skills or coping skills. I did not know how to talk about 
my feelings. I felt alone. 

I dropped out in 9th grade and became a teenage father and my drug and 
alcohol addictions took over. For the next 10 long years I went from a casual 
user to an everyday heroin addict. All the dreams and aspirations I had of 
growing up to become a professional baseball player at 5 years old had 
vanished like a thief in the night.

This is my story, and I am grateful to be writing this clean and sober many 
years away from all drugs and alcohol - thankfully - and as a successful 
business owner, husband, and father….

Similar stories are happening to millions of people all over America; all over 
the world.

Those who do - “make it” - and graduate to higher levels of education are 
forced into choosing their career path at 18 years old and taking on 
tens-of-thousands of dollars in personal debt before their brains are fully 
developed to make life-altering decisions of that magnitude. 

The American Dream for us is camouflaged as - “opportunity” - when in 
reality we’re simply preparing to become slaves to debt and work the next - 
and best - 40 years of our lives to pay it o�.

Enter: Legendary Marketer and A�liate Marketing Millionaire, “Build 
Your Dream Online Business Without The Hassles Of Creating 
Products, Hiring Or Doing Customer Support!.”

You’re going to get lessons that will take complicated ideas and make them 
simple for you to understand and implement….

As long as you’re willing to put forth the e�ort and time….this book can be a 
turning point in your life and set you on a completely new and better path.

First... let me give you a little backstory and hit you with some straight-talk...

Our system is broken. I’m a classic example.

Throughout my early years in school, I was made to feel “bad” because I 
was creative and high energy. I was reprimanded, disciplined, and sent to 
detention because I couldn’t sit in my seat for six hours a day. 

In 5th grade (at ten years old) I was stuck in the corner for hours at a time in 
a cubicle backed against the wall, isolated from the classroom.

Even though I came up with the same math answer as the teacher, I was 
“wrong” and given consequences because I didn’t work the problem the 
same way she did. Yet….I haven't used 98% of the math in my real, adult life 
that I su�ered through learning.

My entire early school years were simply preparing me to become an 
employee. A robot. Someone void of creativity and ideas and groomed to 
stand in line, be quiet, and blindly take orders from a boss.

By age 12 I had little-to-no self-worth. I was insecure and I doubted myself. 
At times I even hated myself. My grades were my only value and when 
those began to slip I suddenly felt like I had no purpose in life.

Going into high school, drugs and alcohol became my new best friend. 

Hey there my friend, my name is David Sharpe.. 

I am the CEO and the Founder here at Legendary Marketer and I want to 
welcome you to A�liate Marketing Millionaire, “Build Your Dream 
Online Business Without The Hassles Of Creating Products, Hiring Or 
Doing Customer Support!.”

The next 15 chapters of this book are going to serve as the foundation for 
your new online business.
 
You're going to get a world class education here from actual “doers” - 
people who have actually gone out there and got real results through 
application….

And what you won’t get is a bunch of flu� and theory.

Because that’s most of what you’ll find out there online and even in our 
public school system.

My promise to you is…

By the time you finish this book you’ll have everything you need to 
launch a complete online business. 

And I emphasize complete. I will leave no stone unturned. I will leave noth-
ing out. I won’t sugar coat the di�cult parts or gloss over anything import-
ant.

My second promise to you is that this book is completely di�erent than 
anything you’ve ever seen or experienced because you will get way more 
than motivational quotes. 

You’re starting today!

This is the beginning of a whole new road for you and you’re about to gain 
more from this book than what others online charge hundreds, even thou-
sands of dollars for.

So let me get into what you can expect and how this book is going to 
prepare you to launch an online business…..that is….if you’re up for the 
challenge? :)

My first question to you is one of the most important I will ever ask you….

Why are you doing this? Do you want more money, a side or second 
income? Do you know most people are only one medical emergency away 
from complete financial disaster? Research shows the majority of Americans 
don’t have $1,000 in their bank account. That’s terrifying, but it is a great 
reason to start a business…..get out debt…..and build some cash reserves.

Or maybe it’s about more than money for you? Maybe you feel like you’re 
spending too much time away from your family missing the best years of 
your kids lives? Or maybe your marriage or relationship is su�ering because 
of bills stacking up, or you’re growing apart and don’t see each other 
enough because you’re always working? Or maybe you’re nearing retire-
ment and fear you just don’t have enough saved?

If any of those are true for you, what I’d like to say is… do not be in denial 
like most people and wait until it’s too late. Don’t wait until you or a family 
member has a medical emergency….

Don’t wait until your kids tell you they miss you, or start misbehaving and 
there’s no way to turn back time….



Any and all businesses are hard, take risk, and require a financial invest-
ment and a time investment. 

But my question to you is WHY ARE YOU DOING THIS and WHAT DO YOU 
HAVE TO LOSE?

If you’re WHY is important or big enough you’ll do it...and if it’s not, you 
won’t.
 
There’s no need to BS each other. Let’s just shoot straight.

If you’re WHY….your reason for doing this is big enough…. then invest the 
next couple days of your life with A�liate Marketing Millionaire,
“Build Your Dream Online Business Without The Hassles Of Creating 
Products, Hiring Or Doing Customer Support!.” is a no brainer. 

It was a no brainer for thousands of people who have already gone through 
it, and I know it will be for you too IF you’re willing to commit to finishing it 
and IF you’re up for the challenge! :)

So…..what do you say? Are you ready? Yeah?!  Ok, let’s do this!

 Simple ways to supercharge your business and scale it to 
 higher  profits 

 And how to create multiple streams of income

By the end of this book you’ll walk away with….

 A solid and crystal clear foundation of how to quickly start and grow  
 an online business of your own

 You’ll clearly know and understand the top business models you can  
 earn income online with

 You’ll know what your strengths and weaknesses are so you can  
 focus on your strengths and outsource your weakness to other   
 people

 You’ll get a personalized business plan we will help you implement,  
 or you can take and implement on your own

 You’ll be a part of a community of like minded online marketers who  
 will support you and cheer you on along the way

 And by the time you read the last sentence in this book you will have  
 everything at your fingertips you need to start you own fulfilling and  
 lucrative online business!

Look, I’m not going to promise you this book is going to give you a magical 
money machine, get rich quick scheme or that you’ll get rich overnight. You 
won’t.

The answers to these questions are the real key to your success. 

If you don’t spend the time answering this question FIRST you’ll end up like 
so many people who start things but never finish them.

So your assignment TODAY is to complete the questions below and answer 
them honestly and courageously.

Each chapter will have an assignment that I want you to complete. I assure 
you, these is not just busy work. Each chapter will have a strategic 
assignment put in place to help you prepare to be successful with your 
own online business. 

I want you to complete these assignments exactly as I ask you to and follow 
the instructions to a “T”. If you don’t, you won’t get the full benefit of this 
book.

Now, let me map out exactly how I’m going to help you get prepared to 
launch your business online in this book…

The first thing we’re going to do is lay the foundation for your mindset and 
your business model. 

I’m going to teach you super important stu� like….

 The 3 most important things you need to do in your online 
 business… You can basically screw everything else up and still   
 succeed, except these 3 things.

 The #1 business model to launch online

Guess what? I did do it….
 
One day after overhearing my dad mention he wished he didn't have to 
drive around his old rust bucket truck anymore, I surprised him with the gift 
of a brand new truck…

Someone who didn’t have car insurance crashed into my Moms car and put 
her in a financially di�cult place, so one day I took her to the car lot and 
relieved her of that burden by putting her in a brand new car.

Then recently I was able to do something even cooler for my dad, who grew 
up extremely poor in a house without working water in it, and his entire life 
had never lived in a house with a dishwasher in it…. So I surprised him with 
the keys to a brand new house… with a dishwasher :)

Now, I don’t know what motivates you or what’s going to push you when 
times get hard. When you run into challenges and start to question whether 
this “having your own business thing” is really worth it. Because I’m here to 
tell you it will test you. It will show you what you’re made of. It will be a 
challenge.

Because if you want to be successful in business, you’re going to have to 
face those challenges. But now, you don’t have to face them alone.

So I want you to go deep inside of your head and your heart and ask your-
self why are you doing this? What will it do for you if you complete this 
challenge and get your own online business launched in the next 15 days?!

What do you want to do with the extra money? The extra time? The extra 
freedom it could give you?

Affiliate Marketing Millionaire
Chapter 1: Let’s get to business...

Don’t wait until your spouse says “I can’t do this anymore”....
Don’t wait until you’re too elderly to work and you’re forced to live a quality 
of life way below what you ever imagined.
 
I asked myself these same questions many years ago when I started my 
online business at the exact same place you are right now.

Was I doing it for the money? The big houses and the fancy cars? Or so I 
could travel all over the world and live like a rockstar? 

When I dug deep I started to think back on my life. I thought about being 
homeless in my mid-twenties... struggling with a crippling addiction that was 
going to kill me if I did not get help... and crawling up on my dad’s doorstep 
asking him to help me save my life.

I thought about him letting me sleep on his couch and taking me to 
construction jobs with him, paying me out of his own pocket.

I thought about sitting up for hours at night on his old desktop computer 
after we got home from the job site looking for ways to make money online.

My Mom, my Wife… there’s been several people who’ve helped me along 
the way that I’d love to give back to and make their life better in some way... 
if I could.

Once I knew WHY I wanted to become successful… 

I then made the decision to become successful….

And I made a commitment I was not going to stop until I did it.
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They eased the anxiety of test taking and homework. 

I did not have social skills or coping skills. I did not know how to talk about 
my feelings. I felt alone. 

I dropped out in 9th grade and became a teenage father and my drug and 
alcohol addictions took over. For the next 10 long years I went from a casual 
user to an everyday heroin addict. All the dreams and aspirations I had of 
growing up to become a professional baseball player at 5 years old had 
vanished like a thief in the night.

This is my story, and I am grateful to be writing this clean and sober many 
years away from all drugs and alcohol - thankfully - and as a successful 
business owner, husband, and father….

Similar stories are happening to millions of people all over America; all over 
the world.

Those who do - “make it” - and graduate to higher levels of education are 
forced into choosing their career path at 18 years old and taking on 
tens-of-thousands of dollars in personal debt before their brains are fully 
developed to make life-altering decisions of that magnitude. 

The American Dream for us is camouflaged as - “opportunity” - when in 
reality we’re simply preparing to become slaves to debt and work the next - 
and best - 40 years of our lives to pay it o�.

Enter: Legendary Marketer and A�liate Marketing Millionaire, “Build 
Your Dream Online Business Without The Hassles Of Creating 
Products, Hiring Or Doing Customer Support!.”

You’re going to get lessons that will take complicated ideas and make them 
simple for you to understand and implement….

As long as you’re willing to put forth the e�ort and time….this book can be a 
turning point in your life and set you on a completely new and better path.

First... let me give you a little backstory and hit you with some straight-talk...

Our system is broken. I’m a classic example.

Throughout my early years in school, I was made to feel “bad” because I 
was creative and high energy. I was reprimanded, disciplined, and sent to 
detention because I couldn’t sit in my seat for six hours a day. 

In 5th grade (at ten years old) I was stuck in the corner for hours at a time in 
a cubicle backed against the wall, isolated from the classroom.

Even though I came up with the same math answer as the teacher, I was 
“wrong” and given consequences because I didn’t work the problem the 
same way she did. Yet….I haven't used 98% of the math in my real, adult life 
that I su�ered through learning.

My entire early school years were simply preparing me to become an 
employee. A robot. Someone void of creativity and ideas and groomed to 
stand in line, be quiet, and blindly take orders from a boss.

By age 12 I had little-to-no self-worth. I was insecure and I doubted myself. 
At times I even hated myself. My grades were my only value and when 
those began to slip I suddenly felt like I had no purpose in life.

Going into high school, drugs and alcohol became my new best friend. 

Hey there my friend, my name is David Sharpe.. 

I am the CEO and the Founder here at Legendary Marketer and I want to 
welcome you to A�liate Marketing Millionaire, “Build Your Dream 
Online Business Without The Hassles Of Creating Products, Hiring Or 
Doing Customer Support!.”

The next 15 chapters of this book are going to serve as the foundation for 
your new online business.
 
You're going to get a world class education here from actual “doers” - 
people who have actually gone out there and got real results through 
application….

And what you won’t get is a bunch of flu� and theory.

Because that’s most of what you’ll find out there online and even in our 
public school system.

My promise to you is…

By the time you finish this book you’ll have everything you need to 
launch a complete online business. 

And I emphasize complete. I will leave no stone unturned. I will leave noth-
ing out. I won’t sugar coat the di�cult parts or gloss over anything import-
ant.

My second promise to you is that this book is completely di�erent than 
anything you’ve ever seen or experienced because you will get way more 
than motivational quotes. 

You’re starting today!

This is the beginning of a whole new road for you and you’re about to gain 
more from this book than what others online charge hundreds, even thou-
sands of dollars for.

So let me get into what you can expect and how this book is going to 
prepare you to launch an online business…..that is….if you’re up for the 
challenge? :)

My first question to you is one of the most important I will ever ask you….

Why are you doing this? Do you want more money, a side or second 
income? Do you know most people are only one medical emergency away 
from complete financial disaster? Research shows the majority of Americans 
don’t have $1,000 in their bank account. That’s terrifying, but it is a great 
reason to start a business…..get out debt…..and build some cash reserves.

Or maybe it’s about more than money for you? Maybe you feel like you’re 
spending too much time away from your family missing the best years of 
your kids lives? Or maybe your marriage or relationship is su�ering because 
of bills stacking up, or you’re growing apart and don’t see each other 
enough because you’re always working? Or maybe you’re nearing retire-
ment and fear you just don’t have enough saved?

If any of those are true for you, what I’d like to say is… do not be in denial 
like most people and wait until it’s too late. Don’t wait until you or a family 
member has a medical emergency….

Don’t wait until your kids tell you they miss you, or start misbehaving and 
there’s no way to turn back time….



Any and all businesses are hard, take risk, and require a financial invest-
ment and a time investment. 

But my question to you is WHY ARE YOU DOING THIS and WHAT DO YOU 
HAVE TO LOSE?

If you’re WHY is important or big enough you’ll do it...and if it’s not, you 
won’t.
 
There’s no need to BS each other. Let’s just shoot straight.

If you’re WHY….your reason for doing this is big enough…. then invest the 
next couple days of your life with A�liate Marketing Millionaire,
“Build Your Dream Online Business Without The Hassles Of Creating 
Products, Hiring Or Doing Customer Support!.” is a no brainer. 

It was a no brainer for thousands of people who have already gone through 
it, and I know it will be for you too IF you’re willing to commit to finishing it 
and IF you’re up for the challenge! :)

So…..what do you say? Are you ready? Yeah?!  Ok, let’s do this!

 Simple ways to supercharge your business and scale it to 
 higher  profits 

 And how to create multiple streams of income

By the end of this book you’ll walk away with….

 A solid and crystal clear foundation of how to quickly start and grow  
 an online business of your own

 You’ll clearly know and understand the top business models you can  
 earn income online with

 You’ll know what your strengths and weaknesses are so you can  
 focus on your strengths and outsource your weakness to other   
 people

 You’ll get a personalized business plan we will help you implement,  
 or you can take and implement on your own

 You’ll be a part of a community of like minded online marketers who  
 will support you and cheer you on along the way

 And by the time you read the last sentence in this book you will have  
 everything at your fingertips you need to start you own fulfilling and  
 lucrative online business!

Look, I’m not going to promise you this book is going to give you a magical 
money machine, get rich quick scheme or that you’ll get rich overnight. You 
won’t.

The answers to these questions are the real key to your success. 

If you don’t spend the time answering this question FIRST you’ll end up like 
so many people who start things but never finish them.

So your assignment TODAY is to complete the questions below and answer 
them honestly and courageously.

Each chapter will have an assignment that I want you to complete. I assure 
you, these is not just busy work. Each chapter will have a strategic 
assignment put in place to help you prepare to be successful with your 
own online business. 

I want you to complete these assignments exactly as I ask you to and follow 
the instructions to a “T”. If you don’t, you won’t get the full benefit of this 
book.

Now, let me map out exactly how I’m going to help you get prepared to 
launch your business online in this book…

The first thing we’re going to do is lay the foundation for your mindset and 
your business model. 

I’m going to teach you super important stu� like….

 The 3 most important things you need to do in your online 
 business… You can basically screw everything else up and still   
 succeed, except these 3 things.

 The #1 business model to launch online

Affiliate Marketing Millionaire
Chapter 1: Let’s get to business...

Guess what? I did do it….
 
One day after overhearing my dad mention he wished he didn't have to 
drive around his old rust bucket truck anymore, I surprised him with the gift 
of a brand new truck…

Someone who didn’t have car insurance crashed into my Moms car and put 
her in a financially di�cult place, so one day I took her to the car lot and 
relieved her of that burden by putting her in a brand new car.

Then recently I was able to do something even cooler for my dad, who grew 
up extremely poor in a house without working water in it, and his entire life 
had never lived in a house with a dishwasher in it…. So I surprised him with 
the keys to a brand new house… with a dishwasher :)

Now, I don’t know what motivates you or what’s going to push you when 
times get hard. When you run into challenges and start to question whether 
this “having your own business thing” is really worth it. Because I’m here to 
tell you it will test you. It will show you what you’re made of. It will be a 
challenge.

Because if you want to be successful in business, you’re going to have to 
face those challenges. But now, you don’t have to face them alone.

So I want you to go deep inside of your head and your heart and ask your-
self why are you doing this? What will it do for you if you complete this 
challenge and get your own online business launched in the next 15 days?!

What do you want to do with the extra money? The extra time? The extra 
freedom it could give you?
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Don’t wait until your spouse says “I can’t do this anymore”....
Don’t wait until you’re too elderly to work and you’re forced to live a quality 
of life way below what you ever imagined.
 
I asked myself these same questions many years ago when I started my 
online business at the exact same place you are right now.

Was I doing it for the money? The big houses and the fancy cars? Or so I 
could travel all over the world and live like a rockstar? 

When I dug deep I started to think back on my life. I thought about being 
homeless in my mid-twenties... struggling with a crippling addiction that was 
going to kill me if I did not get help... and crawling up on my dad’s doorstep 
asking him to help me save my life.

I thought about him letting me sleep on his couch and taking me to 
construction jobs with him, paying me out of his own pocket.

I thought about sitting up for hours at night on his old desktop computer 
after we got home from the job site looking for ways to make money online.

My Mom, my Wife… there’s been several people who’ve helped me along 
the way that I’d love to give back to and make their life better in some way... 
if I could.

Once I knew WHY I wanted to become successful… 

I then made the decision to become successful….

And I made a commitment I was not going to stop until I did it.

They eased the anxiety of test taking and homework. 

I did not have social skills or coping skills. I did not know how to talk about 
my feelings. I felt alone. 

I dropped out in 9th grade and became a teenage father and my drug and 
alcohol addictions took over. For the next 10 long years I went from a casual 
user to an everyday heroin addict. All the dreams and aspirations I had of 
growing up to become a professional baseball player at 5 years old had 
vanished like a thief in the night.

This is my story, and I am grateful to be writing this clean and sober many 
years away from all drugs and alcohol - thankfully - and as a successful 
business owner, husband, and father….

Similar stories are happening to millions of people all over America; all over 
the world.

Those who do - “make it” - and graduate to higher levels of education are 
forced into choosing their career path at 18 years old and taking on 
tens-of-thousands of dollars in personal debt before their brains are fully 
developed to make life-altering decisions of that magnitude. 

The American Dream for us is camouflaged as - “opportunity” - when in 
reality we’re simply preparing to become slaves to debt and work the next - 
and best - 40 years of our lives to pay it o�.

Enter: Legendary Marketer and A�liate Marketing Millionaire, “Build 
Your Dream Online Business Without The Hassles Of Creating 
Products, Hiring Or Doing Customer Support!.”

You’re going to get lessons that will take complicated ideas and make them 
simple for you to understand and implement….

As long as you’re willing to put forth the e�ort and time….this book can be a 
turning point in your life and set you on a completely new and better path.

First... let me give you a little backstory and hit you with some straight-talk...

Our system is broken. I’m a classic example.

Throughout my early years in school, I was made to feel “bad” because I 
was creative and high energy. I was reprimanded, disciplined, and sent to 
detention because I couldn’t sit in my seat for six hours a day. 

In 5th grade (at ten years old) I was stuck in the corner for hours at a time in 
a cubicle backed against the wall, isolated from the classroom.

Even though I came up with the same math answer as the teacher, I was 
“wrong” and given consequences because I didn’t work the problem the 
same way she did. Yet….I haven't used 98% of the math in my real, adult life 
that I su�ered through learning.

My entire early school years were simply preparing me to become an 
employee. A robot. Someone void of creativity and ideas and groomed to 
stand in line, be quiet, and blindly take orders from a boss.

By age 12 I had little-to-no self-worth. I was insecure and I doubted myself. 
At times I even hated myself. My grades were my only value and when 
those began to slip I suddenly felt like I had no purpose in life.

Going into high school, drugs and alcohol became my new best friend. 

Hey there my friend, my name is David Sharpe.. 

I am the CEO and the Founder here at Legendary Marketer and I want to 
welcome you to A�liate Marketing Millionaire, “Build Your Dream 
Online Business Without The Hassles Of Creating Products, Hiring Or 
Doing Customer Support!.”

The next 15 chapters of this book are going to serve as the foundation for 
your new online business.
 
You're going to get a world class education here from actual “doers” - 
people who have actually gone out there and got real results through 
application….

And what you won’t get is a bunch of flu� and theory.

Because that’s most of what you’ll find out there online and even in our 
public school system.

My promise to you is…

By the time you finish this book you’ll have everything you need to 
launch a complete online business. 

And I emphasize complete. I will leave no stone unturned. I will leave noth-
ing out. I won’t sugar coat the di�cult parts or gloss over anything import-
ant.

My second promise to you is that this book is completely di�erent than 
anything you’ve ever seen or experienced because you will get way more 
than motivational quotes. 

You’re starting today!

This is the beginning of a whole new road for you and you’re about to gain 
more from this book than what others online charge hundreds, even thou-
sands of dollars for.

So let me get into what you can expect and how this book is going to 
prepare you to launch an online business…..that is….if you’re up for the 
challenge? :)

My first question to you is one of the most important I will ever ask you….

Why are you doing this? Do you want more money, a side or second 
income? Do you know most people are only one medical emergency away 
from complete financial disaster? Research shows the majority of Americans 
don’t have $1,000 in their bank account. That’s terrifying, but it is a great 
reason to start a business…..get out debt…..and build some cash reserves.

Or maybe it’s about more than money for you? Maybe you feel like you’re 
spending too much time away from your family missing the best years of 
your kids lives? Or maybe your marriage or relationship is su�ering because 
of bills stacking up, or you’re growing apart and don’t see each other 
enough because you’re always working? Or maybe you’re nearing retire-
ment and fear you just don’t have enough saved?

If any of those are true for you, what I’d like to say is… do not be in denial 
like most people and wait until it’s too late. Don’t wait until you or a family 
member has a medical emergency….

Don’t wait until your kids tell you they miss you, or start misbehaving and 
there’s no way to turn back time….



Any and all businesses are hard, take risk, and require a financial invest-
ment and a time investment. 

But my question to you is WHY ARE YOU DOING THIS and WHAT DO YOU 
HAVE TO LOSE?

If you’re WHY is important or big enough you’ll do it...and if it’s not, you 
won’t.
 
There’s no need to BS each other. Let’s just shoot straight.

If you’re WHY….your reason for doing this is big enough…. then invest the 
next couple days of your life with A�liate Marketing Millionaire,
“Build Your Dream Online Business Without The Hassles Of Creating 
Products, Hiring Or Doing Customer Support!.” is a no brainer. 

It was a no brainer for thousands of people who have already gone through 
it, and I know it will be for you too IF you’re willing to commit to finishing it 
and IF you’re up for the challenge! :)

So…..what do you say? Are you ready? Yeah?!  Ok, let’s do this!

 Simple ways to supercharge your business and scale it to 
 higher  profits 

 And how to create multiple streams of income

By the end of this book you’ll walk away with….

 A solid and crystal clear foundation of how to quickly start and grow  
 an online business of your own

 You’ll clearly know and understand the top business models you can  
 earn income online with

 You’ll know what your strengths and weaknesses are so you can  
 focus on your strengths and outsource your weakness to other   
 people

 You’ll get a personalized business plan we will help you implement,  
 or you can take and implement on your own

 You’ll be a part of a community of like minded online marketers who  
 will support you and cheer you on along the way

 And by the time you read the last sentence in this book you will have  
 everything at your fingertips you need to start you own fulfilling and  
 lucrative online business!

Look, I’m not going to promise you this book is going to give you a magical 
money machine, get rich quick scheme or that you’ll get rich overnight. You 
won’t.

Affiliate Marketing Millionaire
Chapter 1: Let’s get to business...

The answers to these questions are the real key to your success. 

If you don’t spend the time answering this question FIRST you’ll end up like 
so many people who start things but never finish them.

So your assignment TODAY is to complete the questions below and answer 
them honestly and courageously.

Each chapter will have an assignment that I want you to complete. I assure 
you, these is not just busy work. Each chapter will have a strategic 
assignment put in place to help you prepare to be successful with your 
own online business. 

I want you to complete these assignments exactly as I ask you to and follow 
the instructions to a “T”. If you don’t, you won’t get the full benefit of this 
book.

Now, let me map out exactly how I’m going to help you get prepared to 
launch your business online in this book…

The first thing we’re going to do is lay the foundation for your mindset and 
your business model. 

I’m going to teach you super important stu� like….

 The 3 most important things you need to do in your online 
 business… You can basically screw everything else up and still   
 succeed, except these 3 things.

 The #1 business model to launch online
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Guess what? I did do it….
 
One day after overhearing my dad mention he wished he didn't have to 
drive around his old rust bucket truck anymore, I surprised him with the gift 
of a brand new truck…

Someone who didn’t have car insurance crashed into my Moms car and put 
her in a financially di�cult place, so one day I took her to the car lot and 
relieved her of that burden by putting her in a brand new car.

Then recently I was able to do something even cooler for my dad, who grew 
up extremely poor in a house without working water in it, and his entire life 
had never lived in a house with a dishwasher in it…. So I surprised him with 
the keys to a brand new house… with a dishwasher :)

Now, I don’t know what motivates you or what’s going to push you when 
times get hard. When you run into challenges and start to question whether 
this “having your own business thing” is really worth it. Because I’m here to 
tell you it will test you. It will show you what you’re made of. It will be a 
challenge.

Because if you want to be successful in business, you’re going to have to 
face those challenges. But now, you don’t have to face them alone.

So I want you to go deep inside of your head and your heart and ask your-
self why are you doing this? What will it do for you if you complete this 
challenge and get your own online business launched in the next 15 days?!

What do you want to do with the extra money? The extra time? The extra 
freedom it could give you?

Don’t wait until your spouse says “I can’t do this anymore”....
Don’t wait until you’re too elderly to work and you’re forced to live a quality 
of life way below what you ever imagined.
 
I asked myself these same questions many years ago when I started my 
online business at the exact same place you are right now.

Was I doing it for the money? The big houses and the fancy cars? Or so I 
could travel all over the world and live like a rockstar? 

When I dug deep I started to think back on my life. I thought about being 
homeless in my mid-twenties... struggling with a crippling addiction that was 
going to kill me if I did not get help... and crawling up on my dad’s doorstep 
asking him to help me save my life.

I thought about him letting me sleep on his couch and taking me to 
construction jobs with him, paying me out of his own pocket.

I thought about sitting up for hours at night on his old desktop computer 
after we got home from the job site looking for ways to make money online.

My Mom, my Wife… there’s been several people who’ve helped me along 
the way that I’d love to give back to and make their life better in some way... 
if I could.

Once I knew WHY I wanted to become successful… 

I then made the decision to become successful….

And I made a commitment I was not going to stop until I did it.

They eased the anxiety of test taking and homework. 

I did not have social skills or coping skills. I did not know how to talk about 
my feelings. I felt alone. 

I dropped out in 9th grade and became a teenage father and my drug and 
alcohol addictions took over. For the next 10 long years I went from a casual 
user to an everyday heroin addict. All the dreams and aspirations I had of 
growing up to become a professional baseball player at 5 years old had 
vanished like a thief in the night.

This is my story, and I am grateful to be writing this clean and sober many 
years away from all drugs and alcohol - thankfully - and as a successful 
business owner, husband, and father….

Similar stories are happening to millions of people all over America; all over 
the world.

Those who do - “make it” - and graduate to higher levels of education are 
forced into choosing their career path at 18 years old and taking on 
tens-of-thousands of dollars in personal debt before their brains are fully 
developed to make life-altering decisions of that magnitude. 

The American Dream for us is camouflaged as - “opportunity” - when in 
reality we’re simply preparing to become slaves to debt and work the next - 
and best - 40 years of our lives to pay it o�.

Enter: Legendary Marketer and A�liate Marketing Millionaire, “Build 
Your Dream Online Business Without The Hassles Of Creating 
Products, Hiring Or Doing Customer Support!.”

You’re going to get lessons that will take complicated ideas and make them 
simple for you to understand and implement….

As long as you’re willing to put forth the e�ort and time….this book can be a 
turning point in your life and set you on a completely new and better path.

First... let me give you a little backstory and hit you with some straight-talk...

Our system is broken. I’m a classic example.

Throughout my early years in school, I was made to feel “bad” because I 
was creative and high energy. I was reprimanded, disciplined, and sent to 
detention because I couldn’t sit in my seat for six hours a day. 

In 5th grade (at ten years old) I was stuck in the corner for hours at a time in 
a cubicle backed against the wall, isolated from the classroom.

Even though I came up with the same math answer as the teacher, I was 
“wrong” and given consequences because I didn’t work the problem the 
same way she did. Yet….I haven't used 98% of the math in my real, adult life 
that I su�ered through learning.

My entire early school years were simply preparing me to become an 
employee. A robot. Someone void of creativity and ideas and groomed to 
stand in line, be quiet, and blindly take orders from a boss.

By age 12 I had little-to-no self-worth. I was insecure and I doubted myself. 
At times I even hated myself. My grades were my only value and when 
those began to slip I suddenly felt like I had no purpose in life.

Going into high school, drugs and alcohol became my new best friend. 

Hey there my friend, my name is David Sharpe.. 

I am the CEO and the Founder here at Legendary Marketer and I want to 
welcome you to A�liate Marketing Millionaire, “Build Your Dream 
Online Business Without The Hassles Of Creating Products, Hiring Or 
Doing Customer Support!.”

The next 15 chapters of this book are going to serve as the foundation for 
your new online business.
 
You're going to get a world class education here from actual “doers” - 
people who have actually gone out there and got real results through 
application….

And what you won’t get is a bunch of flu� and theory.

Because that’s most of what you’ll find out there online and even in our 
public school system.

My promise to you is…

By the time you finish this book you’ll have everything you need to 
launch a complete online business. 

And I emphasize complete. I will leave no stone unturned. I will leave noth-
ing out. I won’t sugar coat the di�cult parts or gloss over anything import-
ant.

My second promise to you is that this book is completely di�erent than 
anything you’ve ever seen or experienced because you will get way more 
than motivational quotes. 

You’re starting today!

This is the beginning of a whole new road for you and you’re about to gain 
more from this book than what others online charge hundreds, even thou-
sands of dollars for.

So let me get into what you can expect and how this book is going to 
prepare you to launch an online business…..that is….if you’re up for the 
challenge? :)

My first question to you is one of the most important I will ever ask you….

Why are you doing this? Do you want more money, a side or second 
income? Do you know most people are only one medical emergency away 
from complete financial disaster? Research shows the majority of Americans 
don’t have $1,000 in their bank account. That’s terrifying, but it is a great 
reason to start a business…..get out debt…..and build some cash reserves.

Or maybe it’s about more than money for you? Maybe you feel like you’re 
spending too much time away from your family missing the best years of 
your kids lives? Or maybe your marriage or relationship is su�ering because 
of bills stacking up, or you’re growing apart and don’t see each other 
enough because you’re always working? Or maybe you’re nearing retire-
ment and fear you just don’t have enough saved?

If any of those are true for you, what I’d like to say is… do not be in denial 
like most people and wait until it’s too late. Don’t wait until you or a family 
member has a medical emergency….

Don’t wait until your kids tell you they miss you, or start misbehaving and 
there’s no way to turn back time….



Any and all businesses are hard, take risk, and require a financial invest-
ment and a time investment. 

But my question to you is WHY ARE YOU DOING THIS and WHAT DO YOU 
HAVE TO LOSE?

If you’re WHY is important or big enough you’ll do it...and if it’s not, you 
won’t.
 
There’s no need to BS each other. Let’s just shoot straight.

If you’re WHY….your reason for doing this is big enough…. then invest the 
next couple days of your life with A�liate Marketing Millionaire,
“Build Your Dream Online Business Without The Hassles Of Creating 
Products, Hiring Or Doing Customer Support!.” is a no brainer. 

It was a no brainer for thousands of people who have already gone through 
it, and I know it will be for you too IF you’re willing to commit to finishing it 
and IF you’re up for the challenge! :)

So…..what do you say? Are you ready? Yeah?!  Ok, let’s do this!

Affiliate Marketing Millionaire
Chapter 1: Let’s get to business...

 Simple ways to supercharge your business and scale it to 
 higher  profits 

 And how to create multiple streams of income

By the end of this book you’ll walk away with….

 A solid and crystal clear foundation of how to quickly start and grow  
 an online business of your own

 You’ll clearly know and understand the top business models you can  
 earn income online with

 You’ll know what your strengths and weaknesses are so you can  
 focus on your strengths and outsource your weakness to other   
 people

 You’ll get a personalized business plan we will help you implement,  
 or you can take and implement on your own

 You’ll be a part of a community of like minded online marketers who  
 will support you and cheer you on along the way

 And by the time you read the last sentence in this book you will have  
 everything at your fingertips you need to start you own fulfilling and  
 lucrative online business!

Look, I’m not going to promise you this book is going to give you a magical 
money machine, get rich quick scheme or that you’ll get rich overnight. You 
won’t.
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The answers to these questions are the real key to your success. 

If you don’t spend the time answering this question FIRST you’ll end up like 
so many people who start things but never finish them.

So your assignment TODAY is to complete the questions below and answer 
them honestly and courageously.

Each chapter will have an assignment that I want you to complete. I assure 
you, these is not just busy work. Each chapter will have a strategic 
assignment put in place to help you prepare to be successful with your 
own online business. 

I want you to complete these assignments exactly as I ask you to and follow 
the instructions to a “T”. If you don’t, you won’t get the full benefit of this 
book.

Now, let me map out exactly how I’m going to help you get prepared to 
launch your business online in this book…

The first thing we’re going to do is lay the foundation for your mindset and 
your business model. 

I’m going to teach you super important stu� like….

 The 3 most important things you need to do in your online 
 business… You can basically screw everything else up and still   
 succeed, except these 3 things.

 The #1 business model to launch online

Guess what? I did do it….
 
One day after overhearing my dad mention he wished he didn't have to 
drive around his old rust bucket truck anymore, I surprised him with the gift 
of a brand new truck…

Someone who didn’t have car insurance crashed into my Moms car and put 
her in a financially di�cult place, so one day I took her to the car lot and 
relieved her of that burden by putting her in a brand new car.

Then recently I was able to do something even cooler for my dad, who grew 
up extremely poor in a house without working water in it, and his entire life 
had never lived in a house with a dishwasher in it…. So I surprised him with 
the keys to a brand new house… with a dishwasher :)

Now, I don’t know what motivates you or what’s going to push you when 
times get hard. When you run into challenges and start to question whether 
this “having your own business thing” is really worth it. Because I’m here to 
tell you it will test you. It will show you what you’re made of. It will be a 
challenge.

Because if you want to be successful in business, you’re going to have to 
face those challenges. But now, you don’t have to face them alone.

So I want you to go deep inside of your head and your heart and ask your-
self why are you doing this? What will it do for you if you complete this 
challenge and get your own online business launched in the next 15 days?!

What do you want to do with the extra money? The extra time? The extra 
freedom it could give you?

Don’t wait until your spouse says “I can’t do this anymore”....
Don’t wait until you’re too elderly to work and you’re forced to live a quality 
of life way below what you ever imagined.
 
I asked myself these same questions many years ago when I started my 
online business at the exact same place you are right now.

Was I doing it for the money? The big houses and the fancy cars? Or so I 
could travel all over the world and live like a rockstar? 

When I dug deep I started to think back on my life. I thought about being 
homeless in my mid-twenties... struggling with a crippling addiction that was 
going to kill me if I did not get help... and crawling up on my dad’s doorstep 
asking him to help me save my life.

I thought about him letting me sleep on his couch and taking me to 
construction jobs with him, paying me out of his own pocket.

I thought about sitting up for hours at night on his old desktop computer 
after we got home from the job site looking for ways to make money online.

My Mom, my Wife… there’s been several people who’ve helped me along 
the way that I’d love to give back to and make their life better in some way... 
if I could.

Once I knew WHY I wanted to become successful… 

I then made the decision to become successful….

And I made a commitment I was not going to stop until I did it.

They eased the anxiety of test taking and homework. 

I did not have social skills or coping skills. I did not know how to talk about 
my feelings. I felt alone. 

I dropped out in 9th grade and became a teenage father and my drug and 
alcohol addictions took over. For the next 10 long years I went from a casual 
user to an everyday heroin addict. All the dreams and aspirations I had of 
growing up to become a professional baseball player at 5 years old had 
vanished like a thief in the night.

This is my story, and I am grateful to be writing this clean and sober many 
years away from all drugs and alcohol - thankfully - and as a successful 
business owner, husband, and father….

Similar stories are happening to millions of people all over America; all over 
the world.

Those who do - “make it” - and graduate to higher levels of education are 
forced into choosing their career path at 18 years old and taking on 
tens-of-thousands of dollars in personal debt before their brains are fully 
developed to make life-altering decisions of that magnitude. 

The American Dream for us is camouflaged as - “opportunity” - when in 
reality we’re simply preparing to become slaves to debt and work the next - 
and best - 40 years of our lives to pay it o�.

Enter: Legendary Marketer and A�liate Marketing Millionaire, “Build 
Your Dream Online Business Without The Hassles Of Creating 
Products, Hiring Or Doing Customer Support!.”

You’re going to get lessons that will take complicated ideas and make them 
simple for you to understand and implement….

As long as you’re willing to put forth the e�ort and time….this book can be a 
turning point in your life and set you on a completely new and better path.

First... let me give you a little backstory and hit you with some straight-talk...

Our system is broken. I’m a classic example.

Throughout my early years in school, I was made to feel “bad” because I 
was creative and high energy. I was reprimanded, disciplined, and sent to 
detention because I couldn’t sit in my seat for six hours a day. 

In 5th grade (at ten years old) I was stuck in the corner for hours at a time in 
a cubicle backed against the wall, isolated from the classroom.

Even though I came up with the same math answer as the teacher, I was 
“wrong” and given consequences because I didn’t work the problem the 
same way she did. Yet….I haven't used 98% of the math in my real, adult life 
that I su�ered through learning.

My entire early school years were simply preparing me to become an 
employee. A robot. Someone void of creativity and ideas and groomed to 
stand in line, be quiet, and blindly take orders from a boss.

By age 12 I had little-to-no self-worth. I was insecure and I doubted myself. 
At times I even hated myself. My grades were my only value and when 
those began to slip I suddenly felt like I had no purpose in life.

Going into high school, drugs and alcohol became my new best friend. 

Hey there my friend, my name is David Sharpe.. 

I am the CEO and the Founder here at Legendary Marketer and I want to 
welcome you to A�liate Marketing Millionaire, “Build Your Dream 
Online Business Without The Hassles Of Creating Products, Hiring Or 
Doing Customer Support!.”

The next 15 chapters of this book are going to serve as the foundation for 
your new online business.
 
You're going to get a world class education here from actual “doers” - 
people who have actually gone out there and got real results through 
application….

And what you won’t get is a bunch of flu� and theory.

Because that’s most of what you’ll find out there online and even in our 
public school system.

My promise to you is…

By the time you finish this book you’ll have everything you need to 
launch a complete online business. 

And I emphasize complete. I will leave no stone unturned. I will leave noth-
ing out. I won’t sugar coat the di�cult parts or gloss over anything import-
ant.

My second promise to you is that this book is completely di�erent than 
anything you’ve ever seen or experienced because you will get way more 
than motivational quotes. 

You’re starting today!

This is the beginning of a whole new road for you and you’re about to gain 
more from this book than what others online charge hundreds, even thou-
sands of dollars for.

So let me get into what you can expect and how this book is going to 
prepare you to launch an online business…..that is….if you’re up for the 
challenge? :)

My first question to you is one of the most important I will ever ask you….

Why are you doing this? Do you want more money, a side or second 
income? Do you know most people are only one medical emergency away 
from complete financial disaster? Research shows the majority of Americans 
don’t have $1,000 in their bank account. That’s terrifying, but it is a great 
reason to start a business…..get out debt…..and build some cash reserves.

Or maybe it’s about more than money for you? Maybe you feel like you’re 
spending too much time away from your family missing the best years of 
your kids lives? Or maybe your marriage or relationship is su�ering because 
of bills stacking up, or you’re growing apart and don’t see each other 
enough because you’re always working? Or maybe you’re nearing retire-
ment and fear you just don’t have enough saved?

If any of those are true for you, what I’d like to say is… do not be in denial 
like most people and wait until it’s too late. Don’t wait until you or a family 
member has a medical emergency….

Don’t wait until your kids tell you they miss you, or start misbehaving and 
there’s no way to turn back time….



Affiliate Marketing Millionaire
Chapter 1: Let’s get to business...

Any and all businesses are hard, take risk, and require a financial invest-
ment and a time investment. 

But my question to you is WHY ARE YOU DOING THIS and WHAT DO YOU 
HAVE TO LOSE?

If you’re WHY is important or big enough you’ll do it...and if it’s not, you 
won’t.
 
There’s no need to BS each other. Let’s just shoot straight.

If you’re WHY….your reason for doing this is big enough…. then invest the 
next couple days of your life with A�liate Marketing Millionaire,
“Build Your Dream Online Business Without The Hassles Of Creating 
Products, Hiring Or Doing Customer Support!.” is a no brainer. 

It was a no brainer for thousands of people who have already gone through 
it, and I know it will be for you too IF you’re willing to commit to finishing it 
and IF you’re up for the challenge! :)

So…..what do you say? Are you ready? Yeah?!  Ok, let’s do this!
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 Simple ways to supercharge your business and scale it to 
 higher  profits 

 And how to create multiple streams of income

By the end of this book you’ll walk away with….

 A solid and crystal clear foundation of how to quickly start and grow  
 an online business of your own

 You’ll clearly know and understand the top business models you can  
 earn income online with

 You’ll know what your strengths and weaknesses are so you can  
 focus on your strengths and outsource your weakness to other   
 people

 You’ll get a personalized business plan we will help you implement,  
 or you can take and implement on your own

 You’ll be a part of a community of like minded online marketers who  
 will support you and cheer you on along the way

 And by the time you read the last sentence in this book you will have  
 everything at your fingertips you need to start you own fulfilling and  
 lucrative online business!

Look, I’m not going to promise you this book is going to give you a magical 
money machine, get rich quick scheme or that you’ll get rich overnight. You 
won’t.

The answers to these questions are the real key to your success. 

If you don’t spend the time answering this question FIRST you’ll end up like 
so many people who start things but never finish them.

So your assignment TODAY is to complete the questions below and answer 
them honestly and courageously.

Each chapter will have an assignment that I want you to complete. I assure 
you, these is not just busy work. Each chapter will have a strategic 
assignment put in place to help you prepare to be successful with your 
own online business. 

I want you to complete these assignments exactly as I ask you to and follow 
the instructions to a “T”. If you don’t, you won’t get the full benefit of this 
book.

Now, let me map out exactly how I’m going to help you get prepared to 
launch your business online in this book…

The first thing we’re going to do is lay the foundation for your mindset and 
your business model. 

I’m going to teach you super important stu� like….

 The 3 most important things you need to do in your online 
 business… You can basically screw everything else up and still   
 succeed, except these 3 things.

 The #1 business model to launch online

Guess what? I did do it….
 
One day after overhearing my dad mention he wished he didn't have to 
drive around his old rust bucket truck anymore, I surprised him with the gift 
of a brand new truck…

Someone who didn’t have car insurance crashed into my Moms car and put 
her in a financially di�cult place, so one day I took her to the car lot and 
relieved her of that burden by putting her in a brand new car.

Then recently I was able to do something even cooler for my dad, who grew 
up extremely poor in a house without working water in it, and his entire life 
had never lived in a house with a dishwasher in it…. So I surprised him with 
the keys to a brand new house… with a dishwasher :)

Now, I don’t know what motivates you or what’s going to push you when 
times get hard. When you run into challenges and start to question whether 
this “having your own business thing” is really worth it. Because I’m here to 
tell you it will test you. It will show you what you’re made of. It will be a 
challenge.

Because if you want to be successful in business, you’re going to have to 
face those challenges. But now, you don’t have to face them alone.

So I want you to go deep inside of your head and your heart and ask your-
self why are you doing this? What will it do for you if you complete this 
challenge and get your own online business launched in the next 15 days?!

What do you want to do with the extra money? The extra time? The extra 
freedom it could give you?

Don’t wait until your spouse says “I can’t do this anymore”....
Don’t wait until you’re too elderly to work and you’re forced to live a quality 
of life way below what you ever imagined.
 
I asked myself these same questions many years ago when I started my 
online business at the exact same place you are right now.

Was I doing it for the money? The big houses and the fancy cars? Or so I 
could travel all over the world and live like a rockstar? 

When I dug deep I started to think back on my life. I thought about being 
homeless in my mid-twenties... struggling with a crippling addiction that was 
going to kill me if I did not get help... and crawling up on my dad’s doorstep 
asking him to help me save my life.

I thought about him letting me sleep on his couch and taking me to 
construction jobs with him, paying me out of his own pocket.

I thought about sitting up for hours at night on his old desktop computer 
after we got home from the job site looking for ways to make money online.

My Mom, my Wife… there’s been several people who’ve helped me along 
the way that I’d love to give back to and make their life better in some way... 
if I could.

Once I knew WHY I wanted to become successful… 

I then made the decision to become successful….

And I made a commitment I was not going to stop until I did it.

They eased the anxiety of test taking and homework. 

I did not have social skills or coping skills. I did not know how to talk about 
my feelings. I felt alone. 

I dropped out in 9th grade and became a teenage father and my drug and 
alcohol addictions took over. For the next 10 long years I went from a casual 
user to an everyday heroin addict. All the dreams and aspirations I had of 
growing up to become a professional baseball player at 5 years old had 
vanished like a thief in the night.

This is my story, and I am grateful to be writing this clean and sober many 
years away from all drugs and alcohol - thankfully - and as a successful 
business owner, husband, and father….

Similar stories are happening to millions of people all over America; all over 
the world.

Those who do - “make it” - and graduate to higher levels of education are 
forced into choosing their career path at 18 years old and taking on 
tens-of-thousands of dollars in personal debt before their brains are fully 
developed to make life-altering decisions of that magnitude. 

The American Dream for us is camouflaged as - “opportunity” - when in 
reality we’re simply preparing to become slaves to debt and work the next - 
and best - 40 years of our lives to pay it o�.

Enter: Legendary Marketer and A�liate Marketing Millionaire, “Build 
Your Dream Online Business Without The Hassles Of Creating 
Products, Hiring Or Doing Customer Support!.”

You’re going to get lessons that will take complicated ideas and make them 
simple for you to understand and implement….

As long as you’re willing to put forth the e�ort and time….this book can be a 
turning point in your life and set you on a completely new and better path.

First... let me give you a little backstory and hit you with some straight-talk...

Our system is broken. I’m a classic example.

Throughout my early years in school, I was made to feel “bad” because I 
was creative and high energy. I was reprimanded, disciplined, and sent to 
detention because I couldn’t sit in my seat for six hours a day. 

In 5th grade (at ten years old) I was stuck in the corner for hours at a time in 
a cubicle backed against the wall, isolated from the classroom.

Even though I came up with the same math answer as the teacher, I was 
“wrong” and given consequences because I didn’t work the problem the 
same way she did. Yet….I haven't used 98% of the math in my real, adult life 
that I su�ered through learning.

My entire early school years were simply preparing me to become an 
employee. A robot. Someone void of creativity and ideas and groomed to 
stand in line, be quiet, and blindly take orders from a boss.

By age 12 I had little-to-no self-worth. I was insecure and I doubted myself. 
At times I even hated myself. My grades were my only value and when 
those began to slip I suddenly felt like I had no purpose in life.

Going into high school, drugs and alcohol became my new best friend. 

Hey there my friend, my name is David Sharpe.. 

I am the CEO and the Founder here at Legendary Marketer and I want to 
welcome you to A�liate Marketing Millionaire, “Build Your Dream 
Online Business Without The Hassles Of Creating Products, Hiring Or 
Doing Customer Support!.”

The next 15 chapters of this book are going to serve as the foundation for 
your new online business.
 
You're going to get a world class education here from actual “doers” - 
people who have actually gone out there and got real results through 
application….

And what you won’t get is a bunch of flu� and theory.

Because that’s most of what you’ll find out there online and even in our 
public school system.

My promise to you is…

By the time you finish this book you’ll have everything you need to 
launch a complete online business. 

And I emphasize complete. I will leave no stone unturned. I will leave noth-
ing out. I won’t sugar coat the di�cult parts or gloss over anything import-
ant.

My second promise to you is that this book is completely di�erent than 
anything you’ve ever seen or experienced because you will get way more 
than motivational quotes. 

You’re starting today!

This is the beginning of a whole new road for you and you’re about to gain 
more from this book than what others online charge hundreds, even thou-
sands of dollars for.

So let me get into what you can expect and how this book is going to 
prepare you to launch an online business…..that is….if you’re up for the 
challenge? :)

My first question to you is one of the most important I will ever ask you….

Why are you doing this? Do you want more money, a side or second 
income? Do you know most people are only one medical emergency away 
from complete financial disaster? Research shows the majority of Americans 
don’t have $1,000 in their bank account. That’s terrifying, but it is a great 
reason to start a business…..get out debt…..and build some cash reserves.

Or maybe it’s about more than money for you? Maybe you feel like you’re 
spending too much time away from your family missing the best years of 
your kids lives? Or maybe your marriage or relationship is su�ering because 
of bills stacking up, or you’re growing apart and don’t see each other 
enough because you’re always working? Or maybe you’re nearing retire-
ment and fear you just don’t have enough saved?

If any of those are true for you, what I’d like to say is… do not be in denial 
like most people and wait until it’s too late. Don’t wait until you or a family 
member has a medical emergency….

Don’t wait until your kids tell you they miss you, or start misbehaving and 
there’s no way to turn back time…. BO
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Click Here To Take The Challenge!

Take my 15 Day Online Business Builder Challenge and I will 
help you develop a million dollar business plan and launch 

your a�liate marketing business in the next 15 days!

Log into your account at www.LegendaryMarketer.com 
to claim your bonuses!Af
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Chapter 1: Let’s get to business...
Chapter 2: #1 Business Model Online Income

Affiliate Marketing Millionaire
Build Your Dream Online Business Without The Hassles

Of Creating Products, Hiring Or Doing Customer Support!



Letting the company fulfil, hostl customer service, and follow up with 
customers..

This make the model is the number one way to do business.

Now, we’re really starting to gain some momentum here. My goal is to 
spoon feed you exactly what you need to know to make complicated ideas 
simple to understand so when you take action you’ll understand what 
you’re doing.

I don’t know about you, but when I worked construction back in the day I 
used to hate when someone would hand me a tool and say “just get to 
work”. I wanted to see the blueprint so I could understand what I was 
building.

In the next chapter I’m going to give you an online money making blueprint 
by teaching you how to create multiple streams of income online….again, 
without creating any physical products, manufacturing or shipping 
anything… or even hiring or managing any sta� or having any physical 
locations.

The other great thing about this is you can make money in all sorts of 
niches. You can be an a�liate for; a make money or investment niche; 
health and wellness; dating and relationships. 

People are dying for information. 

They're dying to learn strategies. 

In a world where there's so much information out there, they're dying for 
shortcuts, they're dying for coaching. 

In the next chapter I’m going to go over how to create multiple streams of 
income. I really want you to understand the old way of doing business is 
dying, trading time for money is building a business the old and slow way. 

I want to be able to work from anywhere in the world, and I think you do 
too. 

This is the new model of doing business. The way to begin and get your 
piece of the pie is to develop your skills as an a�liate marketer. 

When you develop the skills you can quickly adapt to any new trends. It 
does not matter if it’s a service or product.

Remember fidget spinners? There were tons of a�liate marketers who went 
after the market. But they did not go out and buy fidget spinners. They 
positioned themselves in front of people who wanted the product by 
knowing how to play simple ads.

They were already looking for the product or service. The a�liate marketers 
acted as the middlemen and made a ton of money. 

That is the largest accommodation provider and It owns no houses. 

Why is am I bringing this up?

Why is am I talking about this?

These companies model the A�liate Marketing Blueprint. 

If you're an a�liate marketer, you are connecting people with products and 
services. Because of this, you are making money.

People no longer want to get out of their houses and get in their car to drive 
around aimlessly to fulfill their needs. 

Right now you have task services like Shift allowing you to buy groceries 
online and have them delivered to you. Shift doesn’t own the grocery store 
or the groceries. 

They have simply found a way to connect you to a service via an app. 

They have taken the service and added convenience and delivery. 

These services are perfect examples of being the middleman, being the 
person who doesn't own any of the merchandise, doesn't own the ware-
house, doesn't hold anything, but simply markets and creates the platform. 

Think of it as building a bridge. 

You’re getting the best of both worlds here. You don’t have to own any 
product and you reduce almost all of the risk because you’re not getting 
into a physical Brick and Mortar location. 

 Total number of rides by 2016 – 2 billion (Source: Forbes)

 Uber gross revenue 2016 – $20 billion (Source: BusinessInsider)

 Uber net revenue 2016 – $6.5 billion (Source: BusinessInsider)

 Uber valuation in 2017 – $62 billion (Source: Bloomberg)

This company is worth 62 billion dollars. 

Do you know what's interesting about this?They're the largest taxi company 
in the world that doesn’t own any cars. Are you starting to see where I'm 
going with this. 
 
 Let's look at AirBnb. (Source ipropertymanagement.com)

 There are over 4 million Airbnb listings worldwide.

 Over 1.9 million listings are instantly bookable.

 Airbnb o�ers listings in over 191 countries.

 65,000 cities list homes with Airbnb.

 Airbnb averages about 500,000 stays per night.

 On any given night, 2 million people are staying in Airbnb rentals  
 across the world.

Airbnb’s value worldwide is $32 billion.

and you’ll market to that list for the rest of their life without EVER having to 
pay a penny more for that tra�c. 

Once you build an email list, you will have FREE TRAFFIC FOR LIFE. You 
know how huge that is? It is the holy grail of marketing.

This is the marketing strategy and we’ll get more into it later….right Now, I 
want to show you some examples of the A�liate Marketing Business Model.

To get into the right posture, let me give you some stats. 

The world's largest taxi firm Uber doesn't own any cars. 

The world's most popular media company Facebook creates no content. 

The world's most valuable retailer Alibaba carries no stock and the world's 
largest accommodation provider, Airbnb owns no property. 

Why this should matter to you in terms of a�liate marketing is because 
we’re modeling the biggest most successful, trending companies in the 
entire world. 

Before we move on let's dig a little bit deeper into some of the statistics of 
companies like Uber and Airbnb because I don't think people really under-
stand how much business they're actually doing. 

 Uber service is available in 83 countries and over 674 cities 
 worldwide (Source: Uber)

 Uber fulfills 40 million rides monthly and has over 77% of US   
 ride-hailing market (Source: Wiki)

But just as important as what this business IS, it’s also important what this 
business ISN’T as well…

First of all, this isn’t an overnight get rich scheme. Money won’t magically 
fall from the sky without doing any work. Work is required, so if that’s going 
to be an issue for you this won’t be a good fit and you should stop reading 
this book immediately.

This is also not a business built around creating tons and tons of content. 
Having a free tra�c strategy is important, and useful, but you’re not 
required to spend years building a blog or messing around on social media 
“adding friends” or “going live” before you start bringing in revenue.

This is not a business where you’re going to struggle to attract millions of 
website visitors just to make pennies from Google Adsense. We’ll show you 
how to find low-ticket, mid-ticket and high-ticket a�liate o�ers… where you 
can make thousands of dollars per sale, and earn 6-figures or more per year 
with only a few customers a month.

You also won’t be struggling to making tiny commissions from selling thou-
sands of products. You’re not Walmart, or Amazon, and we’re not going to 
try and compete with them because that would just be stupid. We’re going 
to work smart and help you create a system that WORKS for you… Not a 
system that forces you to WORK.

This is not a business on some third party platform like Ebay that you could 
lose any day without warning. You need to have control over your business.

You won’t be doing any manufacturing or shipping, and you won’t need to 
buy or hold any inventory. You won’t need to hire anyone, have an o�ce or 
any fancy equipment. 

First of all…

You do not  need your own products. You just promote other products as an 
“a�liate.”

There’s minimal risk - just a few low to no cost tools can help automate a lot 
of the marketing for you… and you can start with free marketing strategies 
or test using paid as for as little as  $5/day start generating tra�c.

You’re not spending months building a team, writing sales messaging, 
getting merchant accounts and hiring people.

You can literally take any of the 25,000+ Products out there and start 
making commissions instantly.

And the best part?

You get to make 40% to 80% commission just for referring a website click as 
an a�liate selling other companies products… what happens beyond that is 
not your responsibility.

No customer support hassles, no worries about delivering the product 
properly. No employees to worry about paying. It’s the total package and 
every entrepreneurs dream business - fast execution, simple, scalable 
business model and quick returns. 

In the past, to start a business you had to make a HUGE upfront investment 
of money and time. Today the internet has made that so much easier. And 
A�liate Marketing has staggering advantages over other online business 
models. 

Affiliate Marketing Millionaire
Chapter 2: #1 Business Model Online Income

We’re going to jump right into the top business model I’ve used which 
thousands of students of mine have used over the years to build successful 
businesses online.

Right now I want to focus on the area that’s going to lead to income for you 
in the fastest way possible… so you need to decide which business model 
will lead to results, then…exactly what steps to take, and then… how to 
implement those steps to take the business live!

Let’s talk about the business model that is going to lead to income in the 
fastest way possible plus give you long term results.

Look, I’ve spent millions of dollars on ads, launched huge social media 
campaigns and done 9-figures in sales online - but if I lost it all tomorrow 
and had to start from nothing…

I would build an A�liate Marketing Business selling other companies prod-
ucts and services.

A�liate marketing is a marketing arrangement by which an online retailer 
pays a commission to someone for tra�c or sales generated from its refer-
rals...

...and nothing trumps A�liate Marketing when it comes to the returns it 
provides and the speed of getting the business o� the ground.

Setting up an A�liate business is quick and it generates real results, like… 
commissions; revenue; money in your bank account.

Here’s why I think this is the #1 Business Model to launch online...
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This entire business can be run from any laptop, on any decent wifi connec-
tion, from anywhere in the world.

You will simply find products which are already selling and there’s already a 
demand for, and simply put them in front of the people willing to pay for 
them. There’s no convincing people to buy stu� they don’t want. This is the 
beauty of a�liate marketing.

Best of all, you can start right now with no experience by leverage simple 
technology and automation that anyone can implement and benefit from.

There are thousands of companies right now selling products and services 
online who are DYING to partner with you.

Even better… you will be building a database of email addresses over time 
filled with people hungry for the information and o�ers you send them. 
Then each day, you’ll send them an email or two promoting an o�er… and 
that’s the ongoing maintenance of the business that creates long term 
passive income. Some of the people who get your emails will buy your 
o�ers, and the people who own the product you promoted will send you a 
check for each of those sales. 

The email list I began building nearly a decade ago is still my #1 source of 
passive cash flow today. Let me say that again… The email list I began 
building nearly a decade ago is still my #1 source of passive cash flow 
today.

Because once you have a visitor’s email address, you will always have it, 
unless they unsubscribe (which some of them will) ...and so what. 

But for those who want to stay on your list, it’s basically free tra�c for you, 



Letting the company fulfil, hostl customer service, and follow up with 
customers..

This make the model is the number one way to do business.

Now, we’re really starting to gain some momentum here. My goal is to 
spoon feed you exactly what you need to know to make complicated ideas 
simple to understand so when you take action you’ll understand what 
you’re doing.

I don’t know about you, but when I worked construction back in the day I 
used to hate when someone would hand me a tool and say “just get to 
work”. I wanted to see the blueprint so I could understand what I was 
building.

In the next chapter I’m going to give you an online money making blueprint 
by teaching you how to create multiple streams of income online….again, 
without creating any physical products, manufacturing or shipping 
anything… or even hiring or managing any sta� or having any physical 
locations.

The other great thing about this is you can make money in all sorts of 
niches. You can be an a�liate for; a make money or investment niche; 
health and wellness; dating and relationships. 

People are dying for information. 

They're dying to learn strategies. 

In a world where there's so much information out there, they're dying for 
shortcuts, they're dying for coaching. 

In the next chapter I’m going to go over how to create multiple streams of 
income. I really want you to understand the old way of doing business is 
dying, trading time for money is building a business the old and slow way. 

I want to be able to work from anywhere in the world, and I think you do 
too. 

This is the new model of doing business. The way to begin and get your 
piece of the pie is to develop your skills as an a�liate marketer. 

When you develop the skills you can quickly adapt to any new trends. It 
does not matter if it’s a service or product.

Remember fidget spinners? There were tons of a�liate marketers who went 
after the market. But they did not go out and buy fidget spinners. They 
positioned themselves in front of people who wanted the product by 
knowing how to play simple ads.

They were already looking for the product or service. The a�liate marketers 
acted as the middlemen and made a ton of money. 

That is the largest accommodation provider and It owns no houses. 

Why is am I bringing this up?

Why is am I talking about this?

These companies model the A�liate Marketing Blueprint. 

If you're an a�liate marketer, you are connecting people with products and 
services. Because of this, you are making money.

People no longer want to get out of their houses and get in their car to drive 
around aimlessly to fulfill their needs. 

Right now you have task services like Shift allowing you to buy groceries 
online and have them delivered to you. Shift doesn’t own the grocery store 
or the groceries. 

They have simply found a way to connect you to a service via an app. 

They have taken the service and added convenience and delivery. 

These services are perfect examples of being the middleman, being the 
person who doesn't own any of the merchandise, doesn't own the ware-
house, doesn't hold anything, but simply markets and creates the platform. 

Think of it as building a bridge. 

You’re getting the best of both worlds here. You don’t have to own any 
product and you reduce almost all of the risk because you’re not getting 
into a physical Brick and Mortar location. 

 Total number of rides by 2016 – 2 billion (Source: Forbes)

 Uber gross revenue 2016 – $20 billion (Source: BusinessInsider)

 Uber net revenue 2016 – $6.5 billion (Source: BusinessInsider)

 Uber valuation in 2017 – $62 billion (Source: Bloomberg)

This company is worth 62 billion dollars. 

Do you know what's interesting about this?They're the largest taxi company 
in the world that doesn’t own any cars. Are you starting to see where I'm 
going with this. 
 
 Let's look at AirBnb. (Source ipropertymanagement.com)

 There are over 4 million Airbnb listings worldwide.

 Over 1.9 million listings are instantly bookable.

 Airbnb o�ers listings in over 191 countries.

 65,000 cities list homes with Airbnb.

 Airbnb averages about 500,000 stays per night.

 On any given night, 2 million people are staying in Airbnb rentals  
 across the world.

Airbnb’s value worldwide is $32 billion.

and you’ll market to that list for the rest of their life without EVER having to 
pay a penny more for that tra�c. 

Once you build an email list, you will have FREE TRAFFIC FOR LIFE. You 
know how huge that is? It is the holy grail of marketing.

This is the marketing strategy and we’ll get more into it later….right Now, I 
want to show you some examples of the A�liate Marketing Business Model.

To get into the right posture, let me give you some stats. 

The world's largest taxi firm Uber doesn't own any cars. 

The world's most popular media company Facebook creates no content. 

The world's most valuable retailer Alibaba carries no stock and the world's 
largest accommodation provider, Airbnb owns no property. 

Why this should matter to you in terms of a�liate marketing is because 
we’re modeling the biggest most successful, trending companies in the 
entire world. 

Before we move on let's dig a little bit deeper into some of the statistics of 
companies like Uber and Airbnb because I don't think people really under-
stand how much business they're actually doing. 

 Uber service is available in 83 countries and over 674 cities 
 worldwide (Source: Uber)

 Uber fulfills 40 million rides monthly and has over 77% of US   
 ride-hailing market (Source: Wiki)

But just as important as what this business IS, it’s also important what this 
business ISN’T as well…

First of all, this isn’t an overnight get rich scheme. Money won’t magically 
fall from the sky without doing any work. Work is required, so if that’s going 
to be an issue for you this won’t be a good fit and you should stop reading 
this book immediately.

This is also not a business built around creating tons and tons of content. 
Having a free tra�c strategy is important, and useful, but you’re not 
required to spend years building a blog or messing around on social media 
“adding friends” or “going live” before you start bringing in revenue.

This is not a business where you’re going to struggle to attract millions of 
website visitors just to make pennies from Google Adsense. We’ll show you 
how to find low-ticket, mid-ticket and high-ticket a�liate o�ers… where you 
can make thousands of dollars per sale, and earn 6-figures or more per year 
with only a few customers a month.

You also won’t be struggling to making tiny commissions from selling thou-
sands of products. You’re not Walmart, or Amazon, and we’re not going to 
try and compete with them because that would just be stupid. We’re going 
to work smart and help you create a system that WORKS for you… Not a 
system that forces you to WORK.

This is not a business on some third party platform like Ebay that you could 
lose any day without warning. You need to have control over your business.

You won’t be doing any manufacturing or shipping, and you won’t need to 
buy or hold any inventory. You won’t need to hire anyone, have an o�ce or 
any fancy equipment. 

Affiliate Marketing Millionaire
Chapter 2: #1 Business Model Online Income

First of all…

You do not  need your own products. You just promote other products as an 
“a�liate.”

There’s minimal risk - just a few low to no cost tools can help automate a lot 
of the marketing for you… and you can start with free marketing strategies 
or test using paid as for as little as  $5/day start generating tra�c.

You’re not spending months building a team, writing sales messaging, 
getting merchant accounts and hiring people.

You can literally take any of the 25,000+ Products out there and start 
making commissions instantly.

And the best part?

You get to make 40% to 80% commission just for referring a website click as 
an a�liate selling other companies products… what happens beyond that is 
not your responsibility.

No customer support hassles, no worries about delivering the product 
properly. No employees to worry about paying. It’s the total package and 
every entrepreneurs dream business - fast execution, simple, scalable 
business model and quick returns. 

In the past, to start a business you had to make a HUGE upfront investment 
of money and time. Today the internet has made that so much easier. And 
A�liate Marketing has staggering advantages over other online business 
models. 
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We’re going to jump right into the top business model I’ve used which 
thousands of students of mine have used over the years to build successful 
businesses online.

Right now I want to focus on the area that’s going to lead to income for you 
in the fastest way possible… so you need to decide which business model 
will lead to results, then…exactly what steps to take, and then… how to 
implement those steps to take the business live!

Let’s talk about the business model that is going to lead to income in the 
fastest way possible plus give you long term results.

Look, I’ve spent millions of dollars on ads, launched huge social media 
campaigns and done 9-figures in sales online - but if I lost it all tomorrow 
and had to start from nothing…

I would build an A�liate Marketing Business selling other companies prod-
ucts and services.

A�liate marketing is a marketing arrangement by which an online retailer 
pays a commission to someone for tra�c or sales generated from its refer-
rals...

...and nothing trumps A�liate Marketing when it comes to the returns it 
provides and the speed of getting the business o� the ground.

Setting up an A�liate business is quick and it generates real results, like… 
commissions; revenue; money in your bank account.

Here’s why I think this is the #1 Business Model to launch online...

This entire business can be run from any laptop, on any decent wifi connec-
tion, from anywhere in the world.

You will simply find products which are already selling and there’s already a 
demand for, and simply put them in front of the people willing to pay for 
them. There’s no convincing people to buy stu� they don’t want. This is the 
beauty of a�liate marketing.

Best of all, you can start right now with no experience by leverage simple 
technology and automation that anyone can implement and benefit from.

There are thousands of companies right now selling products and services 
online who are DYING to partner with you.

Even better… you will be building a database of email addresses over time 
filled with people hungry for the information and o�ers you send them. 
Then each day, you’ll send them an email or two promoting an o�er… and 
that’s the ongoing maintenance of the business that creates long term 
passive income. Some of the people who get your emails will buy your 
o�ers, and the people who own the product you promoted will send you a 
check for each of those sales. 

The email list I began building nearly a decade ago is still my #1 source of 
passive cash flow today. Let me say that again… The email list I began 
building nearly a decade ago is still my #1 source of passive cash flow 
today.

Because once you have a visitor’s email address, you will always have it, 
unless they unsubscribe (which some of them will) ...and so what. 

But for those who want to stay on your list, it’s basically free tra�c for you, 



Letting the company fulfil, hostl customer service, and follow up with 
customers..

This make the model is the number one way to do business.

Now, we’re really starting to gain some momentum here. My goal is to 
spoon feed you exactly what you need to know to make complicated ideas 
simple to understand so when you take action you’ll understand what 
you’re doing.

I don’t know about you, but when I worked construction back in the day I 
used to hate when someone would hand me a tool and say “just get to 
work”. I wanted to see the blueprint so I could understand what I was 
building.

In the next chapter I’m going to give you an online money making blueprint 
by teaching you how to create multiple streams of income online….again, 
without creating any physical products, manufacturing or shipping 
anything… or even hiring or managing any sta� or having any physical 
locations.

The other great thing about this is you can make money in all sorts of 
niches. You can be an a�liate for; a make money or investment niche; 
health and wellness; dating and relationships. 

People are dying for information. 

They're dying to learn strategies. 

In a world where there's so much information out there, they're dying for 
shortcuts, they're dying for coaching. 

In the next chapter I’m going to go over how to create multiple streams of 
income. I really want you to understand the old way of doing business is 
dying, trading time for money is building a business the old and slow way. 

I want to be able to work from anywhere in the world, and I think you do 
too. 

This is the new model of doing business. The way to begin and get your 
piece of the pie is to develop your skills as an a�liate marketer. 

When you develop the skills you can quickly adapt to any new trends. It 
does not matter if it’s a service or product.

Remember fidget spinners? There were tons of a�liate marketers who went 
after the market. But they did not go out and buy fidget spinners. They 
positioned themselves in front of people who wanted the product by 
knowing how to play simple ads.

They were already looking for the product or service. The a�liate marketers 
acted as the middlemen and made a ton of money. 

That is the largest accommodation provider and It owns no houses. 

Why is am I bringing this up?

Why is am I talking about this?

These companies model the A�liate Marketing Blueprint. 

If you're an a�liate marketer, you are connecting people with products and 
services. Because of this, you are making money.

People no longer want to get out of their houses and get in their car to drive 
around aimlessly to fulfill their needs. 

Right now you have task services like Shift allowing you to buy groceries 
online and have them delivered to you. Shift doesn’t own the grocery store 
or the groceries. 

They have simply found a way to connect you to a service via an app. 

They have taken the service and added convenience and delivery. 

These services are perfect examples of being the middleman, being the 
person who doesn't own any of the merchandise, doesn't own the ware-
house, doesn't hold anything, but simply markets and creates the platform. 

Think of it as building a bridge. 

You’re getting the best of both worlds here. You don’t have to own any 
product and you reduce almost all of the risk because you’re not getting 
into a physical Brick and Mortar location. 

 Total number of rides by 2016 – 2 billion (Source: Forbes)

 Uber gross revenue 2016 – $20 billion (Source: BusinessInsider)

 Uber net revenue 2016 – $6.5 billion (Source: BusinessInsider)

 Uber valuation in 2017 – $62 billion (Source: Bloomberg)

This company is worth 62 billion dollars. 

Do you know what's interesting about this?They're the largest taxi company 
in the world that doesn’t own any cars. Are you starting to see where I'm 
going with this. 
 
 Let's look at AirBnb. (Source ipropertymanagement.com)

 There are over 4 million Airbnb listings worldwide.

 Over 1.9 million listings are instantly bookable.

 Airbnb o�ers listings in over 191 countries.

 65,000 cities list homes with Airbnb.

 Airbnb averages about 500,000 stays per night.

 On any given night, 2 million people are staying in Airbnb rentals  
 across the world.

Airbnb’s value worldwide is $32 billion.

and you’ll market to that list for the rest of their life without EVER having to 
pay a penny more for that tra�c. 

Once you build an email list, you will have FREE TRAFFIC FOR LIFE. You 
know how huge that is? It is the holy grail of marketing.

This is the marketing strategy and we’ll get more into it later….right Now, I 
want to show you some examples of the A�liate Marketing Business Model.

To get into the right posture, let me give you some stats. 

The world's largest taxi firm Uber doesn't own any cars. 

The world's most popular media company Facebook creates no content. 

The world's most valuable retailer Alibaba carries no stock and the world's 
largest accommodation provider, Airbnb owns no property. 

Why this should matter to you in terms of a�liate marketing is because 
we’re modeling the biggest most successful, trending companies in the 
entire world. 

Before we move on let's dig a little bit deeper into some of the statistics of 
companies like Uber and Airbnb because I don't think people really under-
stand how much business they're actually doing. 

 Uber service is available in 83 countries and over 674 cities 
 worldwide (Source: Uber)

 Uber fulfills 40 million rides monthly and has over 77% of US   
 ride-hailing market (Source: Wiki)
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But just as important as what this business IS, it’s also important what this 
business ISN’T as well…

First of all, this isn’t an overnight get rich scheme. Money won’t magically 
fall from the sky without doing any work. Work is required, so if that’s going 
to be an issue for you this won’t be a good fit and you should stop reading 
this book immediately.

This is also not a business built around creating tons and tons of content. 
Having a free tra�c strategy is important, and useful, but you’re not 
required to spend years building a blog or messing around on social media 
“adding friends” or “going live” before you start bringing in revenue.

This is not a business where you’re going to struggle to attract millions of 
website visitors just to make pennies from Google Adsense. We’ll show you 
how to find low-ticket, mid-ticket and high-ticket a�liate o�ers… where you 
can make thousands of dollars per sale, and earn 6-figures or more per year 
with only a few customers a month.

You also won’t be struggling to making tiny commissions from selling thou-
sands of products. You’re not Walmart, or Amazon, and we’re not going to 
try and compete with them because that would just be stupid. We’re going 
to work smart and help you create a system that WORKS for you… Not a 
system that forces you to WORK.

This is not a business on some third party platform like Ebay that you could 
lose any day without warning. You need to have control over your business.

You won’t be doing any manufacturing or shipping, and you won’t need to 
buy or hold any inventory. You won’t need to hire anyone, have an o�ce or 
any fancy equipment. 
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First of all…

You do not  need your own products. You just promote other products as an 
“a�liate.”

There’s minimal risk - just a few low to no cost tools can help automate a lot 
of the marketing for you… and you can start with free marketing strategies 
or test using paid as for as little as  $5/day start generating tra�c.

You’re not spending months building a team, writing sales messaging, 
getting merchant accounts and hiring people.

You can literally take any of the 25,000+ Products out there and start 
making commissions instantly.

And the best part?

You get to make 40% to 80% commission just for referring a website click as 
an a�liate selling other companies products… what happens beyond that is 
not your responsibility.

No customer support hassles, no worries about delivering the product 
properly. No employees to worry about paying. It’s the total package and 
every entrepreneurs dream business - fast execution, simple, scalable 
business model and quick returns. 

In the past, to start a business you had to make a HUGE upfront investment 
of money and time. Today the internet has made that so much easier. And 
A�liate Marketing has staggering advantages over other online business 
models. 

We’re going to jump right into the top business model I’ve used which 
thousands of students of mine have used over the years to build successful 
businesses online.

Right now I want to focus on the area that’s going to lead to income for you 
in the fastest way possible… so you need to decide which business model 
will lead to results, then…exactly what steps to take, and then… how to 
implement those steps to take the business live!

Let’s talk about the business model that is going to lead to income in the 
fastest way possible plus give you long term results.

Look, I’ve spent millions of dollars on ads, launched huge social media 
campaigns and done 9-figures in sales online - but if I lost it all tomorrow 
and had to start from nothing…

I would build an A�liate Marketing Business selling other companies prod-
ucts and services.

A�liate marketing is a marketing arrangement by which an online retailer 
pays a commission to someone for tra�c or sales generated from its refer-
rals...

...and nothing trumps A�liate Marketing when it comes to the returns it 
provides and the speed of getting the business o� the ground.

Setting up an A�liate business is quick and it generates real results, like… 
commissions; revenue; money in your bank account.

Here’s why I think this is the #1 Business Model to launch online...

This entire business can be run from any laptop, on any decent wifi connec-
tion, from anywhere in the world.

You will simply find products which are already selling and there’s already a 
demand for, and simply put them in front of the people willing to pay for 
them. There’s no convincing people to buy stu� they don’t want. This is the 
beauty of a�liate marketing.

Best of all, you can start right now with no experience by leverage simple 
technology and automation that anyone can implement and benefit from.

There are thousands of companies right now selling products and services 
online who are DYING to partner with you.

Even better… you will be building a database of email addresses over time 
filled with people hungry for the information and o�ers you send them. 
Then each day, you’ll send them an email or two promoting an o�er… and 
that’s the ongoing maintenance of the business that creates long term 
passive income. Some of the people who get your emails will buy your 
o�ers, and the people who own the product you promoted will send you a 
check for each of those sales. 

The email list I began building nearly a decade ago is still my #1 source of 
passive cash flow today. Let me say that again… The email list I began 
building nearly a decade ago is still my #1 source of passive cash flow 
today.

Because once you have a visitor’s email address, you will always have it, 
unless they unsubscribe (which some of them will) ...and so what. 

But for those who want to stay on your list, it’s basically free tra�c for you, 



Letting the company fulfil, hostl customer service, and follow up with 
customers..

This make the model is the number one way to do business.

Now, we’re really starting to gain some momentum here. My goal is to 
spoon feed you exactly what you need to know to make complicated ideas 
simple to understand so when you take action you’ll understand what 
you’re doing.

I don’t know about you, but when I worked construction back in the day I 
used to hate when someone would hand me a tool and say “just get to 
work”. I wanted to see the blueprint so I could understand what I was 
building.

In the next chapter I’m going to give you an online money making blueprint 
by teaching you how to create multiple streams of income online….again, 
without creating any physical products, manufacturing or shipping 
anything… or even hiring or managing any sta� or having any physical 
locations.

The other great thing about this is you can make money in all sorts of 
niches. You can be an a�liate for; a make money or investment niche; 
health and wellness; dating and relationships. 

People are dying for information. 

They're dying to learn strategies. 

In a world where there's so much information out there, they're dying for 
shortcuts, they're dying for coaching. 

In the next chapter I’m going to go over how to create multiple streams of 
income. I really want you to understand the old way of doing business is 
dying, trading time for money is building a business the old and slow way. 

I want to be able to work from anywhere in the world, and I think you do 
too. 

This is the new model of doing business. The way to begin and get your 
piece of the pie is to develop your skills as an a�liate marketer. 

When you develop the skills you can quickly adapt to any new trends. It 
does not matter if it’s a service or product.

Remember fidget spinners? There were tons of a�liate marketers who went 
after the market. But they did not go out and buy fidget spinners. They 
positioned themselves in front of people who wanted the product by 
knowing how to play simple ads.

They were already looking for the product or service. The a�liate marketers 
acted as the middlemen and made a ton of money. 

That is the largest accommodation provider and It owns no houses. 

Why is am I bringing this up?

Why is am I talking about this?

These companies model the A�liate Marketing Blueprint. 

If you're an a�liate marketer, you are connecting people with products and 
services. Because of this, you are making money.

People no longer want to get out of their houses and get in their car to drive 
around aimlessly to fulfill their needs. 

Right now you have task services like Shift allowing you to buy groceries 
online and have them delivered to you. Shift doesn’t own the grocery store 
or the groceries. 

They have simply found a way to connect you to a service via an app. 

They have taken the service and added convenience and delivery. 

These services are perfect examples of being the middleman, being the 
person who doesn't own any of the merchandise, doesn't own the ware-
house, doesn't hold anything, but simply markets and creates the platform. 

Think of it as building a bridge. 

You’re getting the best of both worlds here. You don’t have to own any 
product and you reduce almost all of the risk because you’re not getting 
into a physical Brick and Mortar location. 

 Total number of rides by 2016 – 2 billion (Source: Forbes)

 Uber gross revenue 2016 – $20 billion (Source: BusinessInsider)

 Uber net revenue 2016 – $6.5 billion (Source: BusinessInsider)

 Uber valuation in 2017 – $62 billion (Source: Bloomberg)

This company is worth 62 billion dollars. 

Do you know what's interesting about this?They're the largest taxi company 
in the world that doesn’t own any cars. Are you starting to see where I'm 
going with this. 
 
 Let's look at AirBnb. (Source ipropertymanagement.com)

 There are over 4 million Airbnb listings worldwide.

 Over 1.9 million listings are instantly bookable.

 Airbnb o�ers listings in over 191 countries.

 65,000 cities list homes with Airbnb.

 Airbnb averages about 500,000 stays per night.

 On any given night, 2 million people are staying in Airbnb rentals  
 across the world.

Airbnb’s value worldwide is $32 billion.

and you’ll market to that list for the rest of their life without EVER having to 
pay a penny more for that tra�c. 

Once you build an email list, you will have FREE TRAFFIC FOR LIFE. You 
know how huge that is? It is the holy grail of marketing.

This is the marketing strategy and we’ll get more into it later….right Now, I 
want to show you some examples of the A�liate Marketing Business Model.

To get into the right posture, let me give you some stats. 

The world's largest taxi firm Uber doesn't own any cars. 

The world's most popular media company Facebook creates no content. 

The world's most valuable retailer Alibaba carries no stock and the world's 
largest accommodation provider, Airbnb owns no property. 

Why this should matter to you in terms of a�liate marketing is because 
we’re modeling the biggest most successful, trending companies in the 
entire world. 

Before we move on let's dig a little bit deeper into some of the statistics of 
companies like Uber and Airbnb because I don't think people really under-
stand how much business they're actually doing. 

 Uber service is available in 83 countries and over 674 cities 
 worldwide (Source: Uber)

 Uber fulfills 40 million rides monthly and has over 77% of US   
 ride-hailing market (Source: Wiki)
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But just as important as what this business IS, it’s also important what this 
business ISN’T as well…

First of all, this isn’t an overnight get rich scheme. Money won’t magically 
fall from the sky without doing any work. Work is required, so if that’s going 
to be an issue for you this won’t be a good fit and you should stop reading 
this book immediately.

This is also not a business built around creating tons and tons of content. 
Having a free tra�c strategy is important, and useful, but you’re not 
required to spend years building a blog or messing around on social media 
“adding friends” or “going live” before you start bringing in revenue.

This is not a business where you’re going to struggle to attract millions of 
website visitors just to make pennies from Google Adsense. We’ll show you 
how to find low-ticket, mid-ticket and high-ticket a�liate o�ers… where you 
can make thousands of dollars per sale, and earn 6-figures or more per year 
with only a few customers a month.

You also won’t be struggling to making tiny commissions from selling thou-
sands of products. You’re not Walmart, or Amazon, and we’re not going to 
try and compete with them because that would just be stupid. We’re going 
to work smart and help you create a system that WORKS for you… Not a 
system that forces you to WORK.

This is not a business on some third party platform like Ebay that you could 
lose any day without warning. You need to have control over your business.

You won’t be doing any manufacturing or shipping, and you won’t need to 
buy or hold any inventory. You won’t need to hire anyone, have an o�ce or 
any fancy equipment. 

First of all…

You do not  need your own products. You just promote other products as an 
“a�liate.”

There’s minimal risk - just a few low to no cost tools can help automate a lot 
of the marketing for you… and you can start with free marketing strategies 
or test using paid as for as little as  $5/day start generating tra�c.

You’re not spending months building a team, writing sales messaging, 
getting merchant accounts and hiring people.

You can literally take any of the 25,000+ Products out there and start 
making commissions instantly.

And the best part?

You get to make 40% to 80% commission just for referring a website click as 
an a�liate selling other companies products… what happens beyond that is 
not your responsibility.

No customer support hassles, no worries about delivering the product 
properly. No employees to worry about paying. It’s the total package and 
every entrepreneurs dream business - fast execution, simple, scalable 
business model and quick returns. 

In the past, to start a business you had to make a HUGE upfront investment 
of money and time. Today the internet has made that so much easier. And 
A�liate Marketing has staggering advantages over other online business 
models. 

We’re going to jump right into the top business model I’ve used which 
thousands of students of mine have used over the years to build successful 
businesses online.

Right now I want to focus on the area that’s going to lead to income for you 
in the fastest way possible… so you need to decide which business model 
will lead to results, then…exactly what steps to take, and then… how to 
implement those steps to take the business live!

Let’s talk about the business model that is going to lead to income in the 
fastest way possible plus give you long term results.

Look, I’ve spent millions of dollars on ads, launched huge social media 
campaigns and done 9-figures in sales online - but if I lost it all tomorrow 
and had to start from nothing…

I would build an A�liate Marketing Business selling other companies prod-
ucts and services.

A�liate marketing is a marketing arrangement by which an online retailer 
pays a commission to someone for tra�c or sales generated from its refer-
rals...

...and nothing trumps A�liate Marketing when it comes to the returns it 
provides and the speed of getting the business o� the ground.

Setting up an A�liate business is quick and it generates real results, like… 
commissions; revenue; money in your bank account.

Here’s why I think this is the #1 Business Model to launch online...

This entire business can be run from any laptop, on any decent wifi connec-
tion, from anywhere in the world.

You will simply find products which are already selling and there’s already a 
demand for, and simply put them in front of the people willing to pay for 
them. There’s no convincing people to buy stu� they don’t want. This is the 
beauty of a�liate marketing.

Best of all, you can start right now with no experience by leverage simple 
technology and automation that anyone can implement and benefit from.

There are thousands of companies right now selling products and services 
online who are DYING to partner with you.

Even better… you will be building a database of email addresses over time 
filled with people hungry for the information and o�ers you send them. 
Then each day, you’ll send them an email or two promoting an o�er… and 
that’s the ongoing maintenance of the business that creates long term 
passive income. Some of the people who get your emails will buy your 
o�ers, and the people who own the product you promoted will send you a 
check for each of those sales. 

The email list I began building nearly a decade ago is still my #1 source of 
passive cash flow today. Let me say that again… The email list I began 
building nearly a decade ago is still my #1 source of passive cash flow 
today.

Because once you have a visitor’s email address, you will always have it, 
unless they unsubscribe (which some of them will) ...and so what. 

But for those who want to stay on your list, it’s basically free tra�c for you, 



Letting the company fulfil, hostl customer service, and follow up with 
customers..

This make the model is the number one way to do business.

Now, we’re really starting to gain some momentum here. My goal is to 
spoon feed you exactly what you need to know to make complicated ideas 
simple to understand so when you take action you’ll understand what 
you’re doing.

I don’t know about you, but when I worked construction back in the day I 
used to hate when someone would hand me a tool and say “just get to 
work”. I wanted to see the blueprint so I could understand what I was 
building.

In the next chapter I’m going to give you an online money making blueprint 
by teaching you how to create multiple streams of income online….again, 
without creating any physical products, manufacturing or shipping 
anything… or even hiring or managing any sta� or having any physical 
locations.

The other great thing about this is you can make money in all sorts of 
niches. You can be an a�liate for; a make money or investment niche; 
health and wellness; dating and relationships. 

People are dying for information. 

They're dying to learn strategies. 

In a world where there's so much information out there, they're dying for 
shortcuts, they're dying for coaching. 

In the next chapter I’m going to go over how to create multiple streams of 
income. I really want you to understand the old way of doing business is 
dying, trading time for money is building a business the old and slow way. 

I want to be able to work from anywhere in the world, and I think you do 
too. 

This is the new model of doing business. The way to begin and get your 
piece of the pie is to develop your skills as an a�liate marketer. 

When you develop the skills you can quickly adapt to any new trends. It 
does not matter if it’s a service or product.

Remember fidget spinners? There were tons of a�liate marketers who went 
after the market. But they did not go out and buy fidget spinners. They 
positioned themselves in front of people who wanted the product by 
knowing how to play simple ads.

They were already looking for the product or service. The a�liate marketers 
acted as the middlemen and made a ton of money. 

That is the largest accommodation provider and It owns no houses. 

Why is am I bringing this up?

Why is am I talking about this?

These companies model the A�liate Marketing Blueprint. 

If you're an a�liate marketer, you are connecting people with products and 
services. Because of this, you are making money.

People no longer want to get out of their houses and get in their car to drive 
around aimlessly to fulfill their needs. 

Right now you have task services like Shift allowing you to buy groceries 
online and have them delivered to you. Shift doesn’t own the grocery store 
or the groceries. 

They have simply found a way to connect you to a service via an app. 

They have taken the service and added convenience and delivery. 

These services are perfect examples of being the middleman, being the 
person who doesn't own any of the merchandise, doesn't own the ware-
house, doesn't hold anything, but simply markets and creates the platform. 

Think of it as building a bridge. 

You’re getting the best of both worlds here. You don’t have to own any 
product and you reduce almost all of the risk because you’re not getting 
into a physical Brick and Mortar location. 

 Total number of rides by 2016 – 2 billion (Source: Forbes)

 Uber gross revenue 2016 – $20 billion (Source: BusinessInsider)

 Uber net revenue 2016 – $6.5 billion (Source: BusinessInsider)

 Uber valuation in 2017 – $62 billion (Source: Bloomberg)

This company is worth 62 billion dollars. 

Do you know what's interesting about this?They're the largest taxi company 
in the world that doesn’t own any cars. Are you starting to see where I'm 
going with this. 
 
 Let's look at AirBnb. (Source ipropertymanagement.com)

 There are over 4 million Airbnb listings worldwide.

 Over 1.9 million listings are instantly bookable.

 Airbnb o�ers listings in over 191 countries.

 65,000 cities list homes with Airbnb.

 Airbnb averages about 500,000 stays per night.

 On any given night, 2 million people are staying in Airbnb rentals  
 across the world.

Airbnb’s value worldwide is $32 billion.
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and you’ll market to that list for the rest of their life without EVER having to 
pay a penny more for that tra�c. 

Once you build an email list, you will have FREE TRAFFIC FOR LIFE. You 
know how huge that is? It is the holy grail of marketing.

This is the marketing strategy and we’ll get more into it later….right Now, I 
want to show you some examples of the A�liate Marketing Business Model.

To get into the right posture, let me give you some stats. 

The world's largest taxi firm Uber doesn't own any cars. 

The world's most popular media company Facebook creates no content. 

The world's most valuable retailer Alibaba carries no stock and the world's 
largest accommodation provider, Airbnb owns no property. 

Why this should matter to you in terms of a�liate marketing is because 
we’re modeling the biggest most successful, trending companies in the 
entire world. 

Before we move on let's dig a little bit deeper into some of the statistics of 
companies like Uber and Airbnb because I don't think people really under-
stand how much business they're actually doing. 

 Uber service is available in 83 countries and over 674 cities 
 worldwide (Source: Uber)

 Uber fulfills 40 million rides monthly and has over 77% of US   
 ride-hailing market (Source: Wiki)
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But just as important as what this business IS, it’s also important what this 
business ISN’T as well…

First of all, this isn’t an overnight get rich scheme. Money won’t magically 
fall from the sky without doing any work. Work is required, so if that’s going 
to be an issue for you this won’t be a good fit and you should stop reading 
this book immediately.

This is also not a business built around creating tons and tons of content. 
Having a free tra�c strategy is important, and useful, but you’re not 
required to spend years building a blog or messing around on social media 
“adding friends” or “going live” before you start bringing in revenue.

This is not a business where you’re going to struggle to attract millions of 
website visitors just to make pennies from Google Adsense. We’ll show you 
how to find low-ticket, mid-ticket and high-ticket a�liate o�ers… where you 
can make thousands of dollars per sale, and earn 6-figures or more per year 
with only a few customers a month.

You also won’t be struggling to making tiny commissions from selling thou-
sands of products. You’re not Walmart, or Amazon, and we’re not going to 
try and compete with them because that would just be stupid. We’re going 
to work smart and help you create a system that WORKS for you… Not a 
system that forces you to WORK.

This is not a business on some third party platform like Ebay that you could 
lose any day without warning. You need to have control over your business.

You won’t be doing any manufacturing or shipping, and you won’t need to 
buy or hold any inventory. You won’t need to hire anyone, have an o�ce or 
any fancy equipment. 

First of all…

You do not  need your own products. You just promote other products as an 
“a�liate.”

There’s minimal risk - just a few low to no cost tools can help automate a lot 
of the marketing for you… and you can start with free marketing strategies 
or test using paid as for as little as  $5/day start generating tra�c.

You’re not spending months building a team, writing sales messaging, 
getting merchant accounts and hiring people.

You can literally take any of the 25,000+ Products out there and start 
making commissions instantly.

And the best part?

You get to make 40% to 80% commission just for referring a website click as 
an a�liate selling other companies products… what happens beyond that is 
not your responsibility.

No customer support hassles, no worries about delivering the product 
properly. No employees to worry about paying. It’s the total package and 
every entrepreneurs dream business - fast execution, simple, scalable 
business model and quick returns. 

In the past, to start a business you had to make a HUGE upfront investment 
of money and time. Today the internet has made that so much easier. And 
A�liate Marketing has staggering advantages over other online business 
models. 

We’re going to jump right into the top business model I’ve used which 
thousands of students of mine have used over the years to build successful 
businesses online.

Right now I want to focus on the area that’s going to lead to income for you 
in the fastest way possible… so you need to decide which business model 
will lead to results, then…exactly what steps to take, and then… how to 
implement those steps to take the business live!

Let’s talk about the business model that is going to lead to income in the 
fastest way possible plus give you long term results.

Look, I’ve spent millions of dollars on ads, launched huge social media 
campaigns and done 9-figures in sales online - but if I lost it all tomorrow 
and had to start from nothing…

I would build an A�liate Marketing Business selling other companies prod-
ucts and services.

A�liate marketing is a marketing arrangement by which an online retailer 
pays a commission to someone for tra�c or sales generated from its refer-
rals...

...and nothing trumps A�liate Marketing when it comes to the returns it 
provides and the speed of getting the business o� the ground.

Setting up an A�liate business is quick and it generates real results, like… 
commissions; revenue; money in your bank account.

Here’s why I think this is the #1 Business Model to launch online...

This entire business can be run from any laptop, on any decent wifi connec-
tion, from anywhere in the world.

You will simply find products which are already selling and there’s already a 
demand for, and simply put them in front of the people willing to pay for 
them. There’s no convincing people to buy stu� they don’t want. This is the 
beauty of a�liate marketing.

Best of all, you can start right now with no experience by leverage simple 
technology and automation that anyone can implement and benefit from.

There are thousands of companies right now selling products and services 
online who are DYING to partner with you.

Even better… you will be building a database of email addresses over time 
filled with people hungry for the information and o�ers you send them. 
Then each day, you’ll send them an email or two promoting an o�er… and 
that’s the ongoing maintenance of the business that creates long term 
passive income. Some of the people who get your emails will buy your 
o�ers, and the people who own the product you promoted will send you a 
check for each of those sales. 

The email list I began building nearly a decade ago is still my #1 source of 
passive cash flow today. Let me say that again… The email list I began 
building nearly a decade ago is still my #1 source of passive cash flow 
today.

Because once you have a visitor’s email address, you will always have it, 
unless they unsubscribe (which some of them will) ...and so what. 

But for those who want to stay on your list, it’s basically free tra�c for you, 



Letting the company fulfil, hostl customer service, and follow up with 
customers..

This make the model is the number one way to do business.

Now, we’re really starting to gain some momentum here. My goal is to 
spoon feed you exactly what you need to know to make complicated ideas 
simple to understand so when you take action you’ll understand what 
you’re doing.

I don’t know about you, but when I worked construction back in the day I 
used to hate when someone would hand me a tool and say “just get to 
work”. I wanted to see the blueprint so I could understand what I was 
building.

In the next chapter I’m going to give you an online money making blueprint 
by teaching you how to create multiple streams of income online….again, 
without creating any physical products, manufacturing or shipping 
anything… or even hiring or managing any sta� or having any physical 
locations.

The other great thing about this is you can make money in all sorts of 
niches. You can be an a�liate for; a make money or investment niche; 
health and wellness; dating and relationships. 

People are dying for information. 

They're dying to learn strategies. 

In a world where there's so much information out there, they're dying for 
shortcuts, they're dying for coaching. 

In the next chapter I’m going to go over how to create multiple streams of 
income. I really want you to understand the old way of doing business is 
dying, trading time for money is building a business the old and slow way. 

I want to be able to work from anywhere in the world, and I think you do 
too. 

This is the new model of doing business. The way to begin and get your 
piece of the pie is to develop your skills as an a�liate marketer. 

When you develop the skills you can quickly adapt to any new trends. It 
does not matter if it’s a service or product.

Remember fidget spinners? There were tons of a�liate marketers who went 
after the market. But they did not go out and buy fidget spinners. They 
positioned themselves in front of people who wanted the product by 
knowing how to play simple ads.

They were already looking for the product or service. The a�liate marketers 
acted as the middlemen and made a ton of money. 

That is the largest accommodation provider and It owns no houses. 

Why is am I bringing this up?

Why is am I talking about this?

These companies model the A�liate Marketing Blueprint. 

If you're an a�liate marketer, you are connecting people with products and 
services. Because of this, you are making money.

People no longer want to get out of their houses and get in their car to drive 
around aimlessly to fulfill their needs. 

Right now you have task services like Shift allowing you to buy groceries 
online and have them delivered to you. Shift doesn’t own the grocery store 
or the groceries. 

They have simply found a way to connect you to a service via an app. 

They have taken the service and added convenience and delivery. 

These services are perfect examples of being the middleman, being the 
person who doesn't own any of the merchandise, doesn't own the ware-
house, doesn't hold anything, but simply markets and creates the platform. 

Think of it as building a bridge. 

You’re getting the best of both worlds here. You don’t have to own any 
product and you reduce almost all of the risk because you’re not getting 
into a physical Brick and Mortar location. 
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 Total number of rides by 2016 – 2 billion (Source: Forbes)

 Uber gross revenue 2016 – $20 billion (Source: BusinessInsider)

 Uber net revenue 2016 – $6.5 billion (Source: BusinessInsider)

 Uber valuation in 2017 – $62 billion (Source: Bloomberg)

This company is worth 62 billion dollars. 

Do you know what's interesting about this?They're the largest taxi company 
in the world that doesn’t own any cars. Are you starting to see where I'm 
going with this. 
 
 Let's look at AirBnb. (Source ipropertymanagement.com)

 There are over 4 million Airbnb listings worldwide.

 Over 1.9 million listings are instantly bookable.

 Airbnb o�ers listings in over 191 countries.

 65,000 cities list homes with Airbnb.

 Airbnb averages about 500,000 stays per night.

 On any given night, 2 million people are staying in Airbnb rentals  
 across the world.

Airbnb’s value worldwide is $32 billion.
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and you’ll market to that list for the rest of their life without EVER having to 
pay a penny more for that tra�c. 

Once you build an email list, you will have FREE TRAFFIC FOR LIFE. You 
know how huge that is? It is the holy grail of marketing.

This is the marketing strategy and we’ll get more into it later….right Now, I 
want to show you some examples of the A�liate Marketing Business Model.

To get into the right posture, let me give you some stats. 

The world's largest taxi firm Uber doesn't own any cars. 

The world's most popular media company Facebook creates no content. 

The world's most valuable retailer Alibaba carries no stock and the world's 
largest accommodation provider, Airbnb owns no property. 

Why this should matter to you in terms of a�liate marketing is because 
we’re modeling the biggest most successful, trending companies in the 
entire world. 

Before we move on let's dig a little bit deeper into some of the statistics of 
companies like Uber and Airbnb because I don't think people really under-
stand how much business they're actually doing. 

 Uber service is available in 83 countries and over 674 cities 
 worldwide (Source: Uber)

 Uber fulfills 40 million rides monthly and has over 77% of US   
 ride-hailing market (Source: Wiki)

But just as important as what this business IS, it’s also important what this 
business ISN’T as well…

First of all, this isn’t an overnight get rich scheme. Money won’t magically 
fall from the sky without doing any work. Work is required, so if that’s going 
to be an issue for you this won’t be a good fit and you should stop reading 
this book immediately.

This is also not a business built around creating tons and tons of content. 
Having a free tra�c strategy is important, and useful, but you’re not 
required to spend years building a blog or messing around on social media 
“adding friends” or “going live” before you start bringing in revenue.

This is not a business where you’re going to struggle to attract millions of 
website visitors just to make pennies from Google Adsense. We’ll show you 
how to find low-ticket, mid-ticket and high-ticket a�liate o�ers… where you 
can make thousands of dollars per sale, and earn 6-figures or more per year 
with only a few customers a month.

You also won’t be struggling to making tiny commissions from selling thou-
sands of products. You’re not Walmart, or Amazon, and we’re not going to 
try and compete with them because that would just be stupid. We’re going 
to work smart and help you create a system that WORKS for you… Not a 
system that forces you to WORK.

This is not a business on some third party platform like Ebay that you could 
lose any day without warning. You need to have control over your business.

You won’t be doing any manufacturing or shipping, and you won’t need to 
buy or hold any inventory. You won’t need to hire anyone, have an o�ce or 
any fancy equipment. 

First of all…

You do not  need your own products. You just promote other products as an 
“a�liate.”

There’s minimal risk - just a few low to no cost tools can help automate a lot 
of the marketing for you… and you can start with free marketing strategies 
or test using paid as for as little as  $5/day start generating tra�c.

You’re not spending months building a team, writing sales messaging, 
getting merchant accounts and hiring people.

You can literally take any of the 25,000+ Products out there and start 
making commissions instantly.

And the best part?

You get to make 40% to 80% commission just for referring a website click as 
an a�liate selling other companies products… what happens beyond that is 
not your responsibility.

No customer support hassles, no worries about delivering the product 
properly. No employees to worry about paying. It’s the total package and 
every entrepreneurs dream business - fast execution, simple, scalable 
business model and quick returns. 

In the past, to start a business you had to make a HUGE upfront investment 
of money and time. Today the internet has made that so much easier. And 
A�liate Marketing has staggering advantages over other online business 
models. 

We’re going to jump right into the top business model I’ve used which 
thousands of students of mine have used over the years to build successful 
businesses online.

Right now I want to focus on the area that’s going to lead to income for you 
in the fastest way possible… so you need to decide which business model 
will lead to results, then…exactly what steps to take, and then… how to 
implement those steps to take the business live!

Let’s talk about the business model that is going to lead to income in the 
fastest way possible plus give you long term results.

Look, I’ve spent millions of dollars on ads, launched huge social media 
campaigns and done 9-figures in sales online - but if I lost it all tomorrow 
and had to start from nothing…

I would build an A�liate Marketing Business selling other companies prod-
ucts and services.

A�liate marketing is a marketing arrangement by which an online retailer 
pays a commission to someone for tra�c or sales generated from its refer-
rals...

...and nothing trumps A�liate Marketing when it comes to the returns it 
provides and the speed of getting the business o� the ground.

Setting up an A�liate business is quick and it generates real results, like… 
commissions; revenue; money in your bank account.

Here’s why I think this is the #1 Business Model to launch online...

This entire business can be run from any laptop, on any decent wifi connec-
tion, from anywhere in the world.

You will simply find products which are already selling and there’s already a 
demand for, and simply put them in front of the people willing to pay for 
them. There’s no convincing people to buy stu� they don’t want. This is the 
beauty of a�liate marketing.

Best of all, you can start right now with no experience by leverage simple 
technology and automation that anyone can implement and benefit from.

There are thousands of companies right now selling products and services 
online who are DYING to partner with you.

Even better… you will be building a database of email addresses over time 
filled with people hungry for the information and o�ers you send them. 
Then each day, you’ll send them an email or two promoting an o�er… and 
that’s the ongoing maintenance of the business that creates long term 
passive income. Some of the people who get your emails will buy your 
o�ers, and the people who own the product you promoted will send you a 
check for each of those sales. 

The email list I began building nearly a decade ago is still my #1 source of 
passive cash flow today. Let me say that again… The email list I began 
building nearly a decade ago is still my #1 source of passive cash flow 
today.

Because once you have a visitor’s email address, you will always have it, 
unless they unsubscribe (which some of them will) ...and so what. 

But for those who want to stay on your list, it’s basically free tra�c for you, 



Letting the company fulfil, hostl customer service, and follow up with 
customers..

This make the model is the number one way to do business.

Now, we’re really starting to gain some momentum here. My goal is to 
spoon feed you exactly what you need to know to make complicated ideas 
simple to understand so when you take action you’ll understand what 
you’re doing.

I don’t know about you, but when I worked construction back in the day I 
used to hate when someone would hand me a tool and say “just get to 
work”. I wanted to see the blueprint so I could understand what I was 
building.

In the next chapter I’m going to give you an online money making blueprint 
by teaching you how to create multiple streams of income online….again, 
without creating any physical products, manufacturing or shipping 
anything… or even hiring or managing any sta� or having any physical 
locations.

The other great thing about this is you can make money in all sorts of 
niches. You can be an a�liate for; a make money or investment niche; 
health and wellness; dating and relationships. 

People are dying for information. 

They're dying to learn strategies. 

In a world where there's so much information out there, they're dying for 
shortcuts, they're dying for coaching. 

In the next chapter I’m going to go over how to create multiple streams of 
income. I really want you to understand the old way of doing business is 
dying, trading time for money is building a business the old and slow way. 

I want to be able to work from anywhere in the world, and I think you do 
too. 

This is the new model of doing business. The way to begin and get your 
piece of the pie is to develop your skills as an a�liate marketer. 

When you develop the skills you can quickly adapt to any new trends. It 
does not matter if it’s a service or product.

Remember fidget spinners? There were tons of a�liate marketers who went 
after the market. But they did not go out and buy fidget spinners. They 
positioned themselves in front of people who wanted the product by 
knowing how to play simple ads.

They were already looking for the product or service. The a�liate marketers 
acted as the middlemen and made a ton of money. 
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That is the largest accommodation provider and It owns no houses. 

Why is am I bringing this up?

Why is am I talking about this?

These companies model the A�liate Marketing Blueprint. 

If you're an a�liate marketer, you are connecting people with products and 
services. Because of this, you are making money.

People no longer want to get out of their houses and get in their car to drive 
around aimlessly to fulfill their needs. 

Right now you have task services like Shift allowing you to buy groceries 
online and have them delivered to you. Shift doesn’t own the grocery store 
or the groceries. 

They have simply found a way to connect you to a service via an app. 

They have taken the service and added convenience and delivery. 

These services are perfect examples of being the middleman, being the 
person who doesn't own any of the merchandise, doesn't own the ware-
house, doesn't hold anything, but simply markets and creates the platform. 

Think of it as building a bridge. 

You’re getting the best of both worlds here. You don’t have to own any 
product and you reduce almost all of the risk because you’re not getting 
into a physical Brick and Mortar location. 
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 Total number of rides by 2016 – 2 billion (Source: Forbes)

 Uber gross revenue 2016 – $20 billion (Source: BusinessInsider)

 Uber net revenue 2016 – $6.5 billion (Source: BusinessInsider)

 Uber valuation in 2017 – $62 billion (Source: Bloomberg)

This company is worth 62 billion dollars. 

Do you know what's interesting about this?They're the largest taxi company 
in the world that doesn’t own any cars. Are you starting to see where I'm 
going with this. 
 
 Let's look at AirBnb. (Source ipropertymanagement.com)

 There are over 4 million Airbnb listings worldwide.

 Over 1.9 million listings are instantly bookable.

 Airbnb o�ers listings in over 191 countries.

 65,000 cities list homes with Airbnb.

 Airbnb averages about 500,000 stays per night.

 On any given night, 2 million people are staying in Airbnb rentals  
 across the world.

Airbnb’s value worldwide is $32 billion.

and you’ll market to that list for the rest of their life without EVER having to 
pay a penny more for that tra�c. 

Once you build an email list, you will have FREE TRAFFIC FOR LIFE. You 
know how huge that is? It is the holy grail of marketing.

This is the marketing strategy and we’ll get more into it later….right Now, I 
want to show you some examples of the A�liate Marketing Business Model.

To get into the right posture, let me give you some stats. 

The world's largest taxi firm Uber doesn't own any cars. 

The world's most popular media company Facebook creates no content. 

The world's most valuable retailer Alibaba carries no stock and the world's 
largest accommodation provider, Airbnb owns no property. 

Why this should matter to you in terms of a�liate marketing is because 
we’re modeling the biggest most successful, trending companies in the 
entire world. 

Before we move on let's dig a little bit deeper into some of the statistics of 
companies like Uber and Airbnb because I don't think people really under-
stand how much business they're actually doing. 

 Uber service is available in 83 countries and over 674 cities 
 worldwide (Source: Uber)

 Uber fulfills 40 million rides monthly and has over 77% of US   
 ride-hailing market (Source: Wiki)

But just as important as what this business IS, it’s also important what this 
business ISN’T as well…

First of all, this isn’t an overnight get rich scheme. Money won’t magically 
fall from the sky without doing any work. Work is required, so if that’s going 
to be an issue for you this won’t be a good fit and you should stop reading 
this book immediately.

This is also not a business built around creating tons and tons of content. 
Having a free tra�c strategy is important, and useful, but you’re not 
required to spend years building a blog or messing around on social media 
“adding friends” or “going live” before you start bringing in revenue.

This is not a business where you’re going to struggle to attract millions of 
website visitors just to make pennies from Google Adsense. We’ll show you 
how to find low-ticket, mid-ticket and high-ticket a�liate o�ers… where you 
can make thousands of dollars per sale, and earn 6-figures or more per year 
with only a few customers a month.

You also won’t be struggling to making tiny commissions from selling thou-
sands of products. You’re not Walmart, or Amazon, and we’re not going to 
try and compete with them because that would just be stupid. We’re going 
to work smart and help you create a system that WORKS for you… Not a 
system that forces you to WORK.

This is not a business on some third party platform like Ebay that you could 
lose any day without warning. You need to have control over your business.

You won’t be doing any manufacturing or shipping, and you won’t need to 
buy or hold any inventory. You won’t need to hire anyone, have an o�ce or 
any fancy equipment. 

First of all…

You do not  need your own products. You just promote other products as an 
“a�liate.”

There’s minimal risk - just a few low to no cost tools can help automate a lot 
of the marketing for you… and you can start with free marketing strategies 
or test using paid as for as little as  $5/day start generating tra�c.

You’re not spending months building a team, writing sales messaging, 
getting merchant accounts and hiring people.

You can literally take any of the 25,000+ Products out there and start 
making commissions instantly.

And the best part?

You get to make 40% to 80% commission just for referring a website click as 
an a�liate selling other companies products… what happens beyond that is 
not your responsibility.

No customer support hassles, no worries about delivering the product 
properly. No employees to worry about paying. It’s the total package and 
every entrepreneurs dream business - fast execution, simple, scalable 
business model and quick returns. 

In the past, to start a business you had to make a HUGE upfront investment 
of money and time. Today the internet has made that so much easier. And 
A�liate Marketing has staggering advantages over other online business 
models. 

We’re going to jump right into the top business model I’ve used which 
thousands of students of mine have used over the years to build successful 
businesses online.

Right now I want to focus on the area that’s going to lead to income for you 
in the fastest way possible… so you need to decide which business model 
will lead to results, then…exactly what steps to take, and then… how to 
implement those steps to take the business live!

Let’s talk about the business model that is going to lead to income in the 
fastest way possible plus give you long term results.

Look, I’ve spent millions of dollars on ads, launched huge social media 
campaigns and done 9-figures in sales online - but if I lost it all tomorrow 
and had to start from nothing…

I would build an A�liate Marketing Business selling other companies prod-
ucts and services.

A�liate marketing is a marketing arrangement by which an online retailer 
pays a commission to someone for tra�c or sales generated from its refer-
rals...

...and nothing trumps A�liate Marketing when it comes to the returns it 
provides and the speed of getting the business o� the ground.

Setting up an A�liate business is quick and it generates real results, like… 
commissions; revenue; money in your bank account.

Here’s why I think this is the #1 Business Model to launch online...

This entire business can be run from any laptop, on any decent wifi connec-
tion, from anywhere in the world.

You will simply find products which are already selling and there’s already a 
demand for, and simply put them in front of the people willing to pay for 
them. There’s no convincing people to buy stu� they don’t want. This is the 
beauty of a�liate marketing.

Best of all, you can start right now with no experience by leverage simple 
technology and automation that anyone can implement and benefit from.

There are thousands of companies right now selling products and services 
online who are DYING to partner with you.

Even better… you will be building a database of email addresses over time 
filled with people hungry for the information and o�ers you send them. 
Then each day, you’ll send them an email or two promoting an o�er… and 
that’s the ongoing maintenance of the business that creates long term 
passive income. Some of the people who get your emails will buy your 
o�ers, and the people who own the product you promoted will send you a 
check for each of those sales. 

The email list I began building nearly a decade ago is still my #1 source of 
passive cash flow today. Let me say that again… The email list I began 
building nearly a decade ago is still my #1 source of passive cash flow 
today.

Because once you have a visitor’s email address, you will always have it, 
unless they unsubscribe (which some of them will) ...and so what. 

But for those who want to stay on your list, it’s basically free tra�c for you, 



Letting the company fulfil, hostl customer service, and follow up with 
customers..

This make the model is the number one way to do business.

Now, we’re really starting to gain some momentum here. My goal is to 
spoon feed you exactly what you need to know to make complicated ideas 
simple to understand so when you take action you’ll understand what 
you’re doing.

I don’t know about you, but when I worked construction back in the day I 
used to hate when someone would hand me a tool and say “just get to 
work”. I wanted to see the blueprint so I could understand what I was 
building.

In the next chapter I’m going to give you an online money making blueprint 
by teaching you how to create multiple streams of income online….again, 
without creating any physical products, manufacturing or shipping 
anything… or even hiring or managing any sta� or having any physical 
locations.
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The other great thing about this is you can make money in all sorts of 
niches. You can be an a�liate for; a make money or investment niche; 
health and wellness; dating and relationships. 

People are dying for information. 

They're dying to learn strategies. 

In a world where there's so much information out there, they're dying for 
shortcuts, they're dying for coaching. 

In the next chapter I’m going to go over how to create multiple streams of 
income. I really want you to understand the old way of doing business is 
dying, trading time for money is building a business the old and slow way. 

I want to be able to work from anywhere in the world, and I think you do 
too. 

This is the new model of doing business. The way to begin and get your 
piece of the pie is to develop your skills as an a�liate marketer. 

When you develop the skills you can quickly adapt to any new trends. It 
does not matter if it’s a service or product.

Remember fidget spinners? There were tons of a�liate marketers who went 
after the market. But they did not go out and buy fidget spinners. They 
positioned themselves in front of people who wanted the product by 
knowing how to play simple ads.

They were already looking for the product or service. The a�liate marketers 
acted as the middlemen and made a ton of money. 
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That is the largest accommodation provider and It owns no houses. 

Why is am I bringing this up?

Why is am I talking about this?

These companies model the A�liate Marketing Blueprint. 

If you're an a�liate marketer, you are connecting people with products and 
services. Because of this, you are making money.

People no longer want to get out of their houses and get in their car to drive 
around aimlessly to fulfill their needs. 

Right now you have task services like Shift allowing you to buy groceries 
online and have them delivered to you. Shift doesn’t own the grocery store 
or the groceries. 

They have simply found a way to connect you to a service via an app. 

They have taken the service and added convenience and delivery. 

These services are perfect examples of being the middleman, being the 
person who doesn't own any of the merchandise, doesn't own the ware-
house, doesn't hold anything, but simply markets and creates the platform. 

Think of it as building a bridge. 

You’re getting the best of both worlds here. You don’t have to own any 
product and you reduce almost all of the risk because you’re not getting 
into a physical Brick and Mortar location. 

 Total number of rides by 2016 – 2 billion (Source: Forbes)

 Uber gross revenue 2016 – $20 billion (Source: BusinessInsider)

 Uber net revenue 2016 – $6.5 billion (Source: BusinessInsider)

 Uber valuation in 2017 – $62 billion (Source: Bloomberg)

This company is worth 62 billion dollars. 

Do you know what's interesting about this?They're the largest taxi company 
in the world that doesn’t own any cars. Are you starting to see where I'm 
going with this. 
 
 Let's look at AirBnb. (Source ipropertymanagement.com)

 There are over 4 million Airbnb listings worldwide.

 Over 1.9 million listings are instantly bookable.

 Airbnb o�ers listings in over 191 countries.

 65,000 cities list homes with Airbnb.

 Airbnb averages about 500,000 stays per night.

 On any given night, 2 million people are staying in Airbnb rentals  
 across the world.

Airbnb’s value worldwide is $32 billion.

and you’ll market to that list for the rest of their life without EVER having to 
pay a penny more for that tra�c. 

Once you build an email list, you will have FREE TRAFFIC FOR LIFE. You 
know how huge that is? It is the holy grail of marketing.

This is the marketing strategy and we’ll get more into it later….right Now, I 
want to show you some examples of the A�liate Marketing Business Model.

To get into the right posture, let me give you some stats. 

The world's largest taxi firm Uber doesn't own any cars. 

The world's most popular media company Facebook creates no content. 

The world's most valuable retailer Alibaba carries no stock and the world's 
largest accommodation provider, Airbnb owns no property. 

Why this should matter to you in terms of a�liate marketing is because 
we’re modeling the biggest most successful, trending companies in the 
entire world. 

Before we move on let's dig a little bit deeper into some of the statistics of 
companies like Uber and Airbnb because I don't think people really under-
stand how much business they're actually doing. 

 Uber service is available in 83 countries and over 674 cities 
 worldwide (Source: Uber)

 Uber fulfills 40 million rides monthly and has over 77% of US   
 ride-hailing market (Source: Wiki)

But just as important as what this business IS, it’s also important what this 
business ISN’T as well…

First of all, this isn’t an overnight get rich scheme. Money won’t magically 
fall from the sky without doing any work. Work is required, so if that’s going 
to be an issue for you this won’t be a good fit and you should stop reading 
this book immediately.

This is also not a business built around creating tons and tons of content. 
Having a free tra�c strategy is important, and useful, but you’re not 
required to spend years building a blog or messing around on social media 
“adding friends” or “going live” before you start bringing in revenue.

This is not a business where you’re going to struggle to attract millions of 
website visitors just to make pennies from Google Adsense. We’ll show you 
how to find low-ticket, mid-ticket and high-ticket a�liate o�ers… where you 
can make thousands of dollars per sale, and earn 6-figures or more per year 
with only a few customers a month.

You also won’t be struggling to making tiny commissions from selling thou-
sands of products. You’re not Walmart, or Amazon, and we’re not going to 
try and compete with them because that would just be stupid. We’re going 
to work smart and help you create a system that WORKS for you… Not a 
system that forces you to WORK.

This is not a business on some third party platform like Ebay that you could 
lose any day without warning. You need to have control over your business.

You won’t be doing any manufacturing or shipping, and you won’t need to 
buy or hold any inventory. You won’t need to hire anyone, have an o�ce or 
any fancy equipment. 

First of all…

You do not  need your own products. You just promote other products as an 
“a�liate.”

There’s minimal risk - just a few low to no cost tools can help automate a lot 
of the marketing for you… and you can start with free marketing strategies 
or test using paid as for as little as  $5/day start generating tra�c.

You’re not spending months building a team, writing sales messaging, 
getting merchant accounts and hiring people.

You can literally take any of the 25,000+ Products out there and start 
making commissions instantly.

And the best part?

You get to make 40% to 80% commission just for referring a website click as 
an a�liate selling other companies products… what happens beyond that is 
not your responsibility.

No customer support hassles, no worries about delivering the product 
properly. No employees to worry about paying. It’s the total package and 
every entrepreneurs dream business - fast execution, simple, scalable 
business model and quick returns. 

In the past, to start a business you had to make a HUGE upfront investment 
of money and time. Today the internet has made that so much easier. And 
A�liate Marketing has staggering advantages over other online business 
models. 

We’re going to jump right into the top business model I’ve used which 
thousands of students of mine have used over the years to build successful 
businesses online.

Right now I want to focus on the area that’s going to lead to income for you 
in the fastest way possible… so you need to decide which business model 
will lead to results, then…exactly what steps to take, and then… how to 
implement those steps to take the business live!

Let’s talk about the business model that is going to lead to income in the 
fastest way possible plus give you long term results.

Look, I’ve spent millions of dollars on ads, launched huge social media 
campaigns and done 9-figures in sales online - but if I lost it all tomorrow 
and had to start from nothing…

I would build an A�liate Marketing Business selling other companies prod-
ucts and services.

A�liate marketing is a marketing arrangement by which an online retailer 
pays a commission to someone for tra�c or sales generated from its refer-
rals...

...and nothing trumps A�liate Marketing when it comes to the returns it 
provides and the speed of getting the business o� the ground.

Setting up an A�liate business is quick and it generates real results, like… 
commissions; revenue; money in your bank account.

Here’s why I think this is the #1 Business Model to launch online...

This entire business can be run from any laptop, on any decent wifi connec-
tion, from anywhere in the world.

You will simply find products which are already selling and there’s already a 
demand for, and simply put them in front of the people willing to pay for 
them. There’s no convincing people to buy stu� they don’t want. This is the 
beauty of a�liate marketing.

Best of all, you can start right now with no experience by leverage simple 
technology and automation that anyone can implement and benefit from.

There are thousands of companies right now selling products and services 
online who are DYING to partner with you.

Even better… you will be building a database of email addresses over time 
filled with people hungry for the information and o�ers you send them. 
Then each day, you’ll send them an email or two promoting an o�er… and 
that’s the ongoing maintenance of the business that creates long term 
passive income. Some of the people who get your emails will buy your 
o�ers, and the people who own the product you promoted will send you a 
check for each of those sales. 

The email list I began building nearly a decade ago is still my #1 source of 
passive cash flow today. Let me say that again… The email list I began 
building nearly a decade ago is still my #1 source of passive cash flow 
today.

Because once you have a visitor’s email address, you will always have it, 
unless they unsubscribe (which some of them will) ...and so what. 

But for those who want to stay on your list, it’s basically free tra�c for you, 
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Letting the company fulfil, hostl customer service, and follow up with 
customers..

This make the model is the number one way to do business.

Now, we’re really starting to gain some momentum here. My goal is to 
spoon feed you exactly what you need to know to make complicated ideas 
simple to understand so when you take action you’ll understand what 
you’re doing.

I don’t know about you, but when I worked construction back in the day I 
used to hate when someone would hand me a tool and say “just get to 
work”. I wanted to see the blueprint so I could understand what I was 
building.

In the next chapter I’m going to give you an online money making blueprint 
by teaching you how to create multiple streams of income online….again, 
without creating any physical products, manufacturing or shipping 
anything… or even hiring or managing any sta� or having any physical 
locations.
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The other great thing about this is you can make money in all sorts of 
niches. You can be an a�liate for; a make money or investment niche; 
health and wellness; dating and relationships. 

People are dying for information. 

They're dying to learn strategies. 

In a world where there's so much information out there, they're dying for 
shortcuts, they're dying for coaching. 

In the next chapter I’m going to go over how to create multiple streams of 
income. I really want you to understand the old way of doing business is 
dying, trading time for money is building a business the old and slow way. 

I want to be able to work from anywhere in the world, and I think you do 
too. 

This is the new model of doing business. The way to begin and get your 
piece of the pie is to develop your skills as an a�liate marketer. 

When you develop the skills you can quickly adapt to any new trends. It 
does not matter if it’s a service or product.

Remember fidget spinners? There were tons of a�liate marketers who went 
after the market. But they did not go out and buy fidget spinners. They 
positioned themselves in front of people who wanted the product by 
knowing how to play simple ads.

They were already looking for the product or service. The a�liate marketers 
acted as the middlemen and made a ton of money. 

That is the largest accommodation provider and It owns no houses. 

Why is am I bringing this up?

Why is am I talking about this?

These companies model the A�liate Marketing Blueprint. 

If you're an a�liate marketer, you are connecting people with products and 
services. Because of this, you are making money.

People no longer want to get out of their houses and get in their car to drive 
around aimlessly to fulfill their needs. 

Right now you have task services like Shift allowing you to buy groceries 
online and have them delivered to you. Shift doesn’t own the grocery store 
or the groceries. 

They have simply found a way to connect you to a service via an app. 

They have taken the service and added convenience and delivery. 

These services are perfect examples of being the middleman, being the 
person who doesn't own any of the merchandise, doesn't own the ware-
house, doesn't hold anything, but simply markets and creates the platform. 

Think of it as building a bridge. 

You’re getting the best of both worlds here. You don’t have to own any 
product and you reduce almost all of the risk because you’re not getting 
into a physical Brick and Mortar location. 

 Total number of rides by 2016 – 2 billion (Source: Forbes)

 Uber gross revenue 2016 – $20 billion (Source: BusinessInsider)

 Uber net revenue 2016 – $6.5 billion (Source: BusinessInsider)

 Uber valuation in 2017 – $62 billion (Source: Bloomberg)

This company is worth 62 billion dollars. 

Do you know what's interesting about this?They're the largest taxi company 
in the world that doesn’t own any cars. Are you starting to see where I'm 
going with this. 
 
 Let's look at AirBnb. (Source ipropertymanagement.com)

 There are over 4 million Airbnb listings worldwide.

 Over 1.9 million listings are instantly bookable.

 Airbnb o�ers listings in over 191 countries.

 65,000 cities list homes with Airbnb.

 Airbnb averages about 500,000 stays per night.

 On any given night, 2 million people are staying in Airbnb rentals  
 across the world.

Airbnb’s value worldwide is $32 billion.

and you’ll market to that list for the rest of their life without EVER having to 
pay a penny more for that tra�c. 

Once you build an email list, you will have FREE TRAFFIC FOR LIFE. You 
know how huge that is? It is the holy grail of marketing.

This is the marketing strategy and we’ll get more into it later….right Now, I 
want to show you some examples of the A�liate Marketing Business Model.

To get into the right posture, let me give you some stats. 

The world's largest taxi firm Uber doesn't own any cars. 

The world's most popular media company Facebook creates no content. 

The world's most valuable retailer Alibaba carries no stock and the world's 
largest accommodation provider, Airbnb owns no property. 

Why this should matter to you in terms of a�liate marketing is because 
we’re modeling the biggest most successful, trending companies in the 
entire world. 

Before we move on let's dig a little bit deeper into some of the statistics of 
companies like Uber and Airbnb because I don't think people really under-
stand how much business they're actually doing. 

 Uber service is available in 83 countries and over 674 cities 
 worldwide (Source: Uber)

 Uber fulfills 40 million rides monthly and has over 77% of US   
 ride-hailing market (Source: Wiki)

But just as important as what this business IS, it’s also important what this 
business ISN’T as well…

First of all, this isn’t an overnight get rich scheme. Money won’t magically 
fall from the sky without doing any work. Work is required, so if that’s going 
to be an issue for you this won’t be a good fit and you should stop reading 
this book immediately.

This is also not a business built around creating tons and tons of content. 
Having a free tra�c strategy is important, and useful, but you’re not 
required to spend years building a blog or messing around on social media 
“adding friends” or “going live” before you start bringing in revenue.

This is not a business where you’re going to struggle to attract millions of 
website visitors just to make pennies from Google Adsense. We’ll show you 
how to find low-ticket, mid-ticket and high-ticket a�liate o�ers… where you 
can make thousands of dollars per sale, and earn 6-figures or more per year 
with only a few customers a month.

You also won’t be struggling to making tiny commissions from selling thou-
sands of products. You’re not Walmart, or Amazon, and we’re not going to 
try and compete with them because that would just be stupid. We’re going 
to work smart and help you create a system that WORKS for you… Not a 
system that forces you to WORK.

This is not a business on some third party platform like Ebay that you could 
lose any day without warning. You need to have control over your business.

You won’t be doing any manufacturing or shipping, and you won’t need to 
buy or hold any inventory. You won’t need to hire anyone, have an o�ce or 
any fancy equipment. 

First of all…

You do not  need your own products. You just promote other products as an 
“a�liate.”

There’s minimal risk - just a few low to no cost tools can help automate a lot 
of the marketing for you… and you can start with free marketing strategies 
or test using paid as for as little as  $5/day start generating tra�c.

You’re not spending months building a team, writing sales messaging, 
getting merchant accounts and hiring people.

You can literally take any of the 25,000+ Products out there and start 
making commissions instantly.

And the best part?

You get to make 40% to 80% commission just for referring a website click as 
an a�liate selling other companies products… what happens beyond that is 
not your responsibility.

No customer support hassles, no worries about delivering the product 
properly. No employees to worry about paying. It’s the total package and 
every entrepreneurs dream business - fast execution, simple, scalable 
business model and quick returns. 

In the past, to start a business you had to make a HUGE upfront investment 
of money and time. Today the internet has made that so much easier. And 
A�liate Marketing has staggering advantages over other online business 
models. 

We’re going to jump right into the top business model I’ve used which 
thousands of students of mine have used over the years to build successful 
businesses online.

Right now I want to focus on the area that’s going to lead to income for you 
in the fastest way possible… so you need to decide which business model 
will lead to results, then…exactly what steps to take, and then… how to 
implement those steps to take the business live!

Let’s talk about the business model that is going to lead to income in the 
fastest way possible plus give you long term results.

Look, I’ve spent millions of dollars on ads, launched huge social media 
campaigns and done 9-figures in sales online - but if I lost it all tomorrow 
and had to start from nothing…

I would build an A�liate Marketing Business selling other companies prod-
ucts and services.

A�liate marketing is a marketing arrangement by which an online retailer 
pays a commission to someone for tra�c or sales generated from its refer-
rals...

...and nothing trumps A�liate Marketing when it comes to the returns it 
provides and the speed of getting the business o� the ground.

Setting up an A�liate business is quick and it generates real results, like… 
commissions; revenue; money in your bank account.

Here’s why I think this is the #1 Business Model to launch online...

This entire business can be run from any laptop, on any decent wifi connec-
tion, from anywhere in the world.

You will simply find products which are already selling and there’s already a 
demand for, and simply put them in front of the people willing to pay for 
them. There’s no convincing people to buy stu� they don’t want. This is the 
beauty of a�liate marketing.

Best of all, you can start right now with no experience by leverage simple 
technology and automation that anyone can implement and benefit from.

There are thousands of companies right now selling products and services 
online who are DYING to partner with you.

Even better… you will be building a database of email addresses over time 
filled with people hungry for the information and o�ers you send them. 
Then each day, you’ll send them an email or two promoting an o�er… and 
that’s the ongoing maintenance of the business that creates long term 
passive income. Some of the people who get your emails will buy your 
o�ers, and the people who own the product you promoted will send you a 
check for each of those sales. 

The email list I began building nearly a decade ago is still my #1 source of 
passive cash flow today. Let me say that again… The email list I began 
building nearly a decade ago is still my #1 source of passive cash flow 
today.

Because once you have a visitor’s email address, you will always have it, 
unless they unsubscribe (which some of them will) ...and so what. 

But for those who want to stay on your list, it’s basically free tra�c for you, BO
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Click Here To Take The Challenge!

Take my 15 Day Online Business Builder Challenge and I will 
help you develop a million dollar business plan and launch 

your a�liate marketing business in the next 15 days!

Log into your account at www.LegendaryMarketer.com 
to claim your bonuses!Af
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Chapter 1: Let’s get to business...

Chapter 3: How To Create Multiple Income Streams

Affiliate Marketing Millionaire
Build Your Dream Online Business Without The Hassles

Of Creating Products, Hiring Or Doing Customer Support!



With an online business, you can have multiple low and high ticket streams 
of income without any of the headaches normal businesses have to deal 
with.

Alright, you’re progressing through this book nicely. I’ll see you in the next 
chapter!

Apple also did this masterfully with their suite of products. I call it a “value 
ladder.” Each step up of the ladder consists of higher priced products which 
generate more revenue, and it’s the reason Apple is one of the largest 
companies in the world.

What Apple did that was also brilliant, was they built a value ladder of core 
products that gradually increased in price, starting low and going high into 
the thousands.

They start consumers o� with an iPod, or nowadays, an iPhone. Then they 
market the iPad to you. Then you purchase up to a macbook, their version 
of a laptop. Then the iMac, their version of a desktop computer. Then they 
market their subscription services to you, like Apple Music and so forth. 

If Apple only sold phones, or only Macbook laptops they wouldn’t be a 
tenth of the company they are now. They may even be out of business. But 
because they o�er multiple streams of income and integrate high ticket 
products into their value ladder, they’ve grown to be one of the biggest 
companies in the world. 

I can show you how to do the same thing online, and without any overhead, 
manufacturing, shipping or employees. Because although Apple is an 
awesome company, it’s not realistic to duplicate them nor would I want to. 

Part of the attraction of an online business to me is the freedom it gives me. 
If I want to pick up and move to Paris to work from there for six months, 
there is nothing stopping me from doing so. 

THAT’S freedom.

If one source of income drops, you have other sources to support you. An 
online business is no exception, they can have an ebb and flow, especially 
at the beginning You can o�set the dry spells by having another source of 
income.

An additional stream of income can also help you avoid boredom by having 
di�erent things to do every day and you can create income streams based 
on your interests, talents, and passions.

Most importantly, with an online business, you want to have multiple o�ers. 
There will always be people who want a more premium version of what 
you’re selling and are willing to pay a premium price for it.

To brainstorm how you can add more streams of income to your business, 
find a piece of paper and write your main business in the middle. If you’re 
an a�liate marketer, you’d write “A�liate Marketer” in the middle of the 
paper.

Then create three spokes titled “Products,” “Services,” and “Other A�liate 
O�ers.” These are categories of streams of income you can potentially 
generate from your existing business.

Streams under the “Products” category might include an ebook or a video 
courses. Streams under the “Services” category might include coaching, 
consulting, a small event, or mastermind.

Lastly, miscellaneous a�liate o�ers your email list might respond to can be 
listed under the category “Other A�liate O�ers”.

Next I want to talk to you about the di�erence between high ticket and low 
ticket marketing.

By design, business owners go to great lengths to make sure they have 
money coming in from several ventures – or, as some might say, “making 
sure their eggs aren’t all in one basket.”

THE REASON BEHIND THIS IS SIMPLE: ENTREPRENEURSHIP IS NOT 
EASY AND INCOME STREAMS DRY UP ALL THE TIME. 

By having money coming in from multiple sources, you can make sure cash 
flow never stops. .

The Internet has made it easier, faster, and more realistic to create multiple 
streams of income. Creating more than one income stream may sound 
overwhelming, after all, you already have one source of work, now you 
need to create more? Well, it can be di�cult and even ine�ective if you do it 
wrong….

However, adding more income options to your existing business the way 
we’re going to show you doesn't have to be overwhelming and the benefits 
of having of multiple streams make it worth the e�ort. 

The ability to be in complete control of your life and finances not at the 
whim of someone else can be an incredibly empowering position.

Beyond making more money, there are several great reasons to build more 
than one source of income.

First, it’s often easier to create several small income producing streams over 
one large one. For example, it’s easier to create three streams earning 
$3,000/month than one stream earning $9,000.

It also reduces the risk of being left without income. 
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I have a question for you…..

What would you do if your boss fired you tomorrow? With no more 
paychecks coming in, how would you pay the bills, put a roof over your 
head, and feed your family?

These are important questions most people never really sit down and 
answer. When I was a teenager I saw my step-father get laid o� after 30 
years of dedicated service to a large corporation. 

Around the same time, I watched my Uncle, an insurance agent, lose - in an 
instant - everything he worked so hard for over 30 plus years when corpo-
rate decided to do away with agents and do all business online.

After watching my family experience these losses, I vowed to never let it 
happen to me.

Hopefully the reason you’re going through this challenge right now of 
setting up an online business…. is so you won’t have to worry about a 
dreadful situation like my theirs ever a�ecting you or your family.

Which is why today I’m going to talk to you about creating multiple streams 
of income and the importance of having them in your business. 

All the financial wizards recommend you do it. Warren Bu�et says “Never 
depend on a single income. Make Investments to create a second source.” 
...and I agree with him.

If you know anything about entrepreneurship, you’ve probably noticed most 
successful entrepreneurs have multiple streams of income. 
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Let me break down some of the numbers….

If you wanted to earn $5,000 and you were selling a product for $20, you 
would have to sell 250 of those products to equal $5,000.
 
If you were selling a product for $100, you would have to sell 50 of those 
products to equal $5,000.
 
If you were selling a product for $250, you would have to sell 20 of those 
products.
 
If you were selling a product for $500, you would have to sell 10 of those 
products.
 
If you were selling a product for $1000, you would only have to sell 5, and if 
you're selling a product for $5,000 you would obviously just have to sell 
one.
 
And the reason why it’s so important to illustrate this is because there are 
many di�erent ways you can reach the same revenue target.

One of the most important things to have is di�erent products at di�erent 
price points. Even though not everyone will be interested in your high ticket 
o�ers, there will be some people, and as you can see, you can have as 
much revenue coming into your business from one person as you do from 
hundreds …if you have a high ticket income stream.

Amazon mastered selling multiple streams of income. They started out by 
selling books, and today they sell thousands of di�erent products including 
one which revolutionized how people read books, the Kindle.



With an online business, you can have multiple low and high ticket streams 
of income without any of the headaches normal businesses have to deal 
with.

Alright, you’re progressing through this book nicely. I’ll see you in the next 
chapter!

Apple also did this masterfully with their suite of products. I call it a “value 
ladder.” Each step up of the ladder consists of higher priced products which 
generate more revenue, and it’s the reason Apple is one of the largest 
companies in the world.

What Apple did that was also brilliant, was they built a value ladder of core 
products that gradually increased in price, starting low and going high into 
the thousands.

They start consumers o� with an iPod, or nowadays, an iPhone. Then they 
market the iPad to you. Then you purchase up to a macbook, their version 
of a laptop. Then the iMac, their version of a desktop computer. Then they 
market their subscription services to you, like Apple Music and so forth. 

If Apple only sold phones, or only Macbook laptops they wouldn’t be a 
tenth of the company they are now. They may even be out of business. But 
because they o�er multiple streams of income and integrate high ticket 
products into their value ladder, they’ve grown to be one of the biggest 
companies in the world. 

I can show you how to do the same thing online, and without any overhead, 
manufacturing, shipping or employees. Because although Apple is an 
awesome company, it’s not realistic to duplicate them nor would I want to. 

Part of the attraction of an online business to me is the freedom it gives me. 
If I want to pick up and move to Paris to work from there for six months, 
there is nothing stopping me from doing so. 

THAT’S freedom.

If one source of income drops, you have other sources to support you. An 
online business is no exception, they can have an ebb and flow, especially 
at the beginning You can o�set the dry spells by having another source of 
income.

An additional stream of income can also help you avoid boredom by having 
di�erent things to do every day and you can create income streams based 
on your interests, talents, and passions.

Most importantly, with an online business, you want to have multiple o�ers. 
There will always be people who want a more premium version of what 
you’re selling and are willing to pay a premium price for it.

To brainstorm how you can add more streams of income to your business, 
find a piece of paper and write your main business in the middle. If you’re 
an a�liate marketer, you’d write “A�liate Marketer” in the middle of the 
paper.

Then create three spokes titled “Products,” “Services,” and “Other A�liate 
O�ers.” These are categories of streams of income you can potentially 
generate from your existing business.

Streams under the “Products” category might include an ebook or a video 
courses. Streams under the “Services” category might include coaching, 
consulting, a small event, or mastermind.

Lastly, miscellaneous a�liate o�ers your email list might respond to can be 
listed under the category “Other A�liate O�ers”.

Next I want to talk to you about the di�erence between high ticket and low 
ticket marketing.

Affiliate Marketing Millionaire
Chapter 3: How To Create Multiple Income Streams

By design, business owners go to great lengths to make sure they have 
money coming in from several ventures – or, as some might say, “making 
sure their eggs aren’t all in one basket.”

THE REASON BEHIND THIS IS SIMPLE: ENTREPRENEURSHIP IS NOT 
EASY AND INCOME STREAMS DRY UP ALL THE TIME. 

By having money coming in from multiple sources, you can make sure cash 
flow never stops. .

The Internet has made it easier, faster, and more realistic to create multiple 
streams of income. Creating more than one income stream may sound 
overwhelming, after all, you already have one source of work, now you 
need to create more? Well, it can be di�cult and even ine�ective if you do it 
wrong….

However, adding more income options to your existing business the way 
we’re going to show you doesn't have to be overwhelming and the benefits 
of having of multiple streams make it worth the e�ort. 

The ability to be in complete control of your life and finances not at the 
whim of someone else can be an incredibly empowering position.

Beyond making more money, there are several great reasons to build more 
than one source of income.

First, it’s often easier to create several small income producing streams over 
one large one. For example, it’s easier to create three streams earning 
$3,000/month than one stream earning $9,000.

It also reduces the risk of being left without income. 
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I have a question for you…..

What would you do if your boss fired you tomorrow? With no more 
paychecks coming in, how would you pay the bills, put a roof over your 
head, and feed your family?

These are important questions most people never really sit down and 
answer. When I was a teenager I saw my step-father get laid o� after 30 
years of dedicated service to a large corporation. 

Around the same time, I watched my Uncle, an insurance agent, lose - in an 
instant - everything he worked so hard for over 30 plus years when corpo-
rate decided to do away with agents and do all business online.

After watching my family experience these losses, I vowed to never let it 
happen to me.

Hopefully the reason you’re going through this challenge right now of 
setting up an online business…. is so you won’t have to worry about a 
dreadful situation like my theirs ever a�ecting you or your family.

Which is why today I’m going to talk to you about creating multiple streams 
of income and the importance of having them in your business. 

All the financial wizards recommend you do it. Warren Bu�et says “Never 
depend on a single income. Make Investments to create a second source.” 
...and I agree with him.

If you know anything about entrepreneurship, you’ve probably noticed most 
successful entrepreneurs have multiple streams of income. 

Let me break down some of the numbers….

If you wanted to earn $5,000 and you were selling a product for $20, you 
would have to sell 250 of those products to equal $5,000.
 
If you were selling a product for $100, you would have to sell 50 of those 
products to equal $5,000.
 
If you were selling a product for $250, you would have to sell 20 of those 
products.
 
If you were selling a product for $500, you would have to sell 10 of those 
products.
 
If you were selling a product for $1000, you would only have to sell 5, and if 
you're selling a product for $5,000 you would obviously just have to sell 
one.
 
And the reason why it’s so important to illustrate this is because there are 
many di�erent ways you can reach the same revenue target.

One of the most important things to have is di�erent products at di�erent 
price points. Even though not everyone will be interested in your high ticket 
o�ers, there will be some people, and as you can see, you can have as 
much revenue coming into your business from one person as you do from 
hundreds …if you have a high ticket income stream.

Amazon mastered selling multiple streams of income. They started out by 
selling books, and today they sell thousands of di�erent products including 
one which revolutionized how people read books, the Kindle.



With an online business, you can have multiple low and high ticket streams 
of income without any of the headaches normal businesses have to deal 
with.

Alright, you’re progressing through this book nicely. I’ll see you in the next 
chapter!

Apple also did this masterfully with their suite of products. I call it a “value 
ladder.” Each step up of the ladder consists of higher priced products which 
generate more revenue, and it’s the reason Apple is one of the largest 
companies in the world.

What Apple did that was also brilliant, was they built a value ladder of core 
products that gradually increased in price, starting low and going high into 
the thousands.

They start consumers o� with an iPod, or nowadays, an iPhone. Then they 
market the iPad to you. Then you purchase up to a macbook, their version 
of a laptop. Then the iMac, their version of a desktop computer. Then they 
market their subscription services to you, like Apple Music and so forth. 

If Apple only sold phones, or only Macbook laptops they wouldn’t be a 
tenth of the company they are now. They may even be out of business. But 
because they o�er multiple streams of income and integrate high ticket 
products into their value ladder, they’ve grown to be one of the biggest 
companies in the world. 

I can show you how to do the same thing online, and without any overhead, 
manufacturing, shipping or employees. Because although Apple is an 
awesome company, it’s not realistic to duplicate them nor would I want to. 

Part of the attraction of an online business to me is the freedom it gives me. 
If I want to pick up and move to Paris to work from there for six months, 
there is nothing stopping me from doing so. 

THAT’S freedom.
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If one source of income drops, you have other sources to support you. An 
online business is no exception, they can have an ebb and flow, especially 
at the beginning You can o�set the dry spells by having another source of 
income.

An additional stream of income can also help you avoid boredom by having 
di�erent things to do every day and you can create income streams based 
on your interests, talents, and passions.

Most importantly, with an online business, you want to have multiple o�ers. 
There will always be people who want a more premium version of what 
you’re selling and are willing to pay a premium price for it.

To brainstorm how you can add more streams of income to your business, 
find a piece of paper and write your main business in the middle. If you’re 
an a�liate marketer, you’d write “A�liate Marketer” in the middle of the 
paper.

Then create three spokes titled “Products,” “Services,” and “Other A�liate 
O�ers.” These are categories of streams of income you can potentially 
generate from your existing business.

Streams under the “Products” category might include an ebook or a video 
courses. Streams under the “Services” category might include coaching, 
consulting, a small event, or mastermind.

Lastly, miscellaneous a�liate o�ers your email list might respond to can be 
listed under the category “Other A�liate O�ers”.

Next I want to talk to you about the di�erence between high ticket and low 
ticket marketing.
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By design, business owners go to great lengths to make sure they have 
money coming in from several ventures – or, as some might say, “making 
sure their eggs aren’t all in one basket.”

THE REASON BEHIND THIS IS SIMPLE: ENTREPRENEURSHIP IS NOT 
EASY AND INCOME STREAMS DRY UP ALL THE TIME. 

By having money coming in from multiple sources, you can make sure cash 
flow never stops. .

The Internet has made it easier, faster, and more realistic to create multiple 
streams of income. Creating more than one income stream may sound 
overwhelming, after all, you already have one source of work, now you 
need to create more? Well, it can be di�cult and even ine�ective if you do it 
wrong….

However, adding more income options to your existing business the way 
we’re going to show you doesn't have to be overwhelming and the benefits 
of having of multiple streams make it worth the e�ort. 

The ability to be in complete control of your life and finances not at the 
whim of someone else can be an incredibly empowering position.

Beyond making more money, there are several great reasons to build more 
than one source of income.

First, it’s often easier to create several small income producing streams over 
one large one. For example, it’s easier to create three streams earning 
$3,000/month than one stream earning $9,000.

It also reduces the risk of being left without income. 

I have a question for you…..

What would you do if your boss fired you tomorrow? With no more 
paychecks coming in, how would you pay the bills, put a roof over your 
head, and feed your family?

These are important questions most people never really sit down and 
answer. When I was a teenager I saw my step-father get laid o� after 30 
years of dedicated service to a large corporation. 

Around the same time, I watched my Uncle, an insurance agent, lose - in an 
instant - everything he worked so hard for over 30 plus years when corpo-
rate decided to do away with agents and do all business online.

After watching my family experience these losses, I vowed to never let it 
happen to me.

Hopefully the reason you’re going through this challenge right now of 
setting up an online business…. is so you won’t have to worry about a 
dreadful situation like my theirs ever a�ecting you or your family.

Which is why today I’m going to talk to you about creating multiple streams 
of income and the importance of having them in your business. 

All the financial wizards recommend you do it. Warren Bu�et says “Never 
depend on a single income. Make Investments to create a second source.” 
...and I agree with him.

If you know anything about entrepreneurship, you’ve probably noticed most 
successful entrepreneurs have multiple streams of income. 

Let me break down some of the numbers….

If you wanted to earn $5,000 and you were selling a product for $20, you 
would have to sell 250 of those products to equal $5,000.
 
If you were selling a product for $100, you would have to sell 50 of those 
products to equal $5,000.
 
If you were selling a product for $250, you would have to sell 20 of those 
products.
 
If you were selling a product for $500, you would have to sell 10 of those 
products.
 
If you were selling a product for $1000, you would only have to sell 5, and if 
you're selling a product for $5,000 you would obviously just have to sell 
one.
 
And the reason why it’s so important to illustrate this is because there are 
many di�erent ways you can reach the same revenue target.

One of the most important things to have is di�erent products at di�erent 
price points. Even though not everyone will be interested in your high ticket 
o�ers, there will be some people, and as you can see, you can have as 
much revenue coming into your business from one person as you do from 
hundreds …if you have a high ticket income stream.

Amazon mastered selling multiple streams of income. They started out by 
selling books, and today they sell thousands of di�erent products including 
one which revolutionized how people read books, the Kindle.



With an online business, you can have multiple low and high ticket streams 
of income without any of the headaches normal businesses have to deal 
with.

Alright, you’re progressing through this book nicely. I’ll see you in the next 
chapter!

Apple also did this masterfully with their suite of products. I call it a “value 
ladder.” Each step up of the ladder consists of higher priced products which 
generate more revenue, and it’s the reason Apple is one of the largest 
companies in the world.

What Apple did that was also brilliant, was they built a value ladder of core 
products that gradually increased in price, starting low and going high into 
the thousands.

They start consumers o� with an iPod, or nowadays, an iPhone. Then they 
market the iPad to you. Then you purchase up to a macbook, their version 
of a laptop. Then the iMac, their version of a desktop computer. Then they 
market their subscription services to you, like Apple Music and so forth. 

If Apple only sold phones, or only Macbook laptops they wouldn’t be a 
tenth of the company they are now. They may even be out of business. But 
because they o�er multiple streams of income and integrate high ticket 
products into their value ladder, they’ve grown to be one of the biggest 
companies in the world. 

I can show you how to do the same thing online, and without any overhead, 
manufacturing, shipping or employees. Because although Apple is an 
awesome company, it’s not realistic to duplicate them nor would I want to. 

Part of the attraction of an online business to me is the freedom it gives me. 
If I want to pick up and move to Paris to work from there for six months, 
there is nothing stopping me from doing so. 

THAT’S freedom.
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If one source of income drops, you have other sources to support you. An 
online business is no exception, they can have an ebb and flow, especially 
at the beginning You can o�set the dry spells by having another source of 
income.

An additional stream of income can also help you avoid boredom by having 
di�erent things to do every day and you can create income streams based 
on your interests, talents, and passions.

Most importantly, with an online business, you want to have multiple o�ers. 
There will always be people who want a more premium version of what 
you’re selling and are willing to pay a premium price for it.

To brainstorm how you can add more streams of income to your business, 
find a piece of paper and write your main business in the middle. If you’re 
an a�liate marketer, you’d write “A�liate Marketer” in the middle of the 
paper.

Then create three spokes titled “Products,” “Services,” and “Other A�liate 
O�ers.” These are categories of streams of income you can potentially 
generate from your existing business.

Streams under the “Products” category might include an ebook or a video 
courses. Streams under the “Services” category might include coaching, 
consulting, a small event, or mastermind.

Lastly, miscellaneous a�liate o�ers your email list might respond to can be 
listed under the category “Other A�liate O�ers”.

Next I want to talk to you about the di�erence between high ticket and low 
ticket marketing.

By design, business owners go to great lengths to make sure they have 
money coming in from several ventures – or, as some might say, “making 
sure their eggs aren’t all in one basket.”

THE REASON BEHIND THIS IS SIMPLE: ENTREPRENEURSHIP IS NOT 
EASY AND INCOME STREAMS DRY UP ALL THE TIME. 

By having money coming in from multiple sources, you can make sure cash 
flow never stops. .

The Internet has made it easier, faster, and more realistic to create multiple 
streams of income. Creating more than one income stream may sound 
overwhelming, after all, you already have one source of work, now you 
need to create more? Well, it can be di�cult and even ine�ective if you do it 
wrong….

However, adding more income options to your existing business the way 
we’re going to show you doesn't have to be overwhelming and the benefits 
of having of multiple streams make it worth the e�ort. 

The ability to be in complete control of your life and finances not at the 
whim of someone else can be an incredibly empowering position.

Beyond making more money, there are several great reasons to build more 
than one source of income.

First, it’s often easier to create several small income producing streams over 
one large one. For example, it’s easier to create three streams earning 
$3,000/month than one stream earning $9,000.

It also reduces the risk of being left without income. 

I have a question for you…..

What would you do if your boss fired you tomorrow? With no more 
paychecks coming in, how would you pay the bills, put a roof over your 
head, and feed your family?

These are important questions most people never really sit down and 
answer. When I was a teenager I saw my step-father get laid o� after 30 
years of dedicated service to a large corporation. 

Around the same time, I watched my Uncle, an insurance agent, lose - in an 
instant - everything he worked so hard for over 30 plus years when corpo-
rate decided to do away with agents and do all business online.

After watching my family experience these losses, I vowed to never let it 
happen to me.

Hopefully the reason you’re going through this challenge right now of 
setting up an online business…. is so you won’t have to worry about a 
dreadful situation like my theirs ever a�ecting you or your family.

Which is why today I’m going to talk to you about creating multiple streams 
of income and the importance of having them in your business. 

All the financial wizards recommend you do it. Warren Bu�et says “Never 
depend on a single income. Make Investments to create a second source.” 
...and I agree with him.

If you know anything about entrepreneurship, you’ve probably noticed most 
successful entrepreneurs have multiple streams of income. 

Let me break down some of the numbers….

If you wanted to earn $5,000 and you were selling a product for $20, you 
would have to sell 250 of those products to equal $5,000.
 
If you were selling a product for $100, you would have to sell 50 of those 
products to equal $5,000.
 
If you were selling a product for $250, you would have to sell 20 of those 
products.
 
If you were selling a product for $500, you would have to sell 10 of those 
products.
 
If you were selling a product for $1000, you would only have to sell 5, and if 
you're selling a product for $5,000 you would obviously just have to sell 
one.
 
And the reason why it’s so important to illustrate this is because there are 
many di�erent ways you can reach the same revenue target.

One of the most important things to have is di�erent products at di�erent 
price points. Even though not everyone will be interested in your high ticket 
o�ers, there will be some people, and as you can see, you can have as 
much revenue coming into your business from one person as you do from 
hundreds …if you have a high ticket income stream.

Amazon mastered selling multiple streams of income. They started out by 
selling books, and today they sell thousands of di�erent products including 
one which revolutionized how people read books, the Kindle.



With an online business, you can have multiple low and high ticket streams 
of income without any of the headaches normal businesses have to deal 
with.

Alright, you’re progressing through this book nicely. I’ll see you in the next 
chapter!
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Apple also did this masterfully with their suite of products. I call it a “value 
ladder.” Each step up of the ladder consists of higher priced products which 
generate more revenue, and it’s the reason Apple is one of the largest 
companies in the world.

What Apple did that was also brilliant, was they built a value ladder of core 
products that gradually increased in price, starting low and going high into 
the thousands.

They start consumers o� with an iPod, or nowadays, an iPhone. Then they 
market the iPad to you. Then you purchase up to a macbook, their version 
of a laptop. Then the iMac, their version of a desktop computer. Then they 
market their subscription services to you, like Apple Music and so forth. 

If Apple only sold phones, or only Macbook laptops they wouldn’t be a 
tenth of the company they are now. They may even be out of business. But 
because they o�er multiple streams of income and integrate high ticket 
products into their value ladder, they’ve grown to be one of the biggest 
companies in the world. 

I can show you how to do the same thing online, and without any overhead, 
manufacturing, shipping or employees. Because although Apple is an 
awesome company, it’s not realistic to duplicate them nor would I want to. 

Part of the attraction of an online business to me is the freedom it gives me. 
If I want to pick up and move to Paris to work from there for six months, 
there is nothing stopping me from doing so. 

THAT’S freedom.
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If one source of income drops, you have other sources to support you. An 
online business is no exception, they can have an ebb and flow, especially 
at the beginning You can o�set the dry spells by having another source of 
income.

An additional stream of income can also help you avoid boredom by having 
di�erent things to do every day and you can create income streams based 
on your interests, talents, and passions.

Most importantly, with an online business, you want to have multiple o�ers. 
There will always be people who want a more premium version of what 
you’re selling and are willing to pay a premium price for it.

To brainstorm how you can add more streams of income to your business, 
find a piece of paper and write your main business in the middle. If you’re 
an a�liate marketer, you’d write “A�liate Marketer” in the middle of the 
paper.

Then create three spokes titled “Products,” “Services,” and “Other A�liate 
O�ers.” These are categories of streams of income you can potentially 
generate from your existing business.

Streams under the “Products” category might include an ebook or a video 
courses. Streams under the “Services” category might include coaching, 
consulting, a small event, or mastermind.

Lastly, miscellaneous a�liate o�ers your email list might respond to can be 
listed under the category “Other A�liate O�ers”.

Next I want to talk to you about the di�erence between high ticket and low 
ticket marketing.

By design, business owners go to great lengths to make sure they have 
money coming in from several ventures – or, as some might say, “making 
sure their eggs aren’t all in one basket.”

THE REASON BEHIND THIS IS SIMPLE: ENTREPRENEURSHIP IS NOT 
EASY AND INCOME STREAMS DRY UP ALL THE TIME. 

By having money coming in from multiple sources, you can make sure cash 
flow never stops. .

The Internet has made it easier, faster, and more realistic to create multiple 
streams of income. Creating more than one income stream may sound 
overwhelming, after all, you already have one source of work, now you 
need to create more? Well, it can be di�cult and even ine�ective if you do it 
wrong….

However, adding more income options to your existing business the way 
we’re going to show you doesn't have to be overwhelming and the benefits 
of having of multiple streams make it worth the e�ort. 

The ability to be in complete control of your life and finances not at the 
whim of someone else can be an incredibly empowering position.

Beyond making more money, there are several great reasons to build more 
than one source of income.

First, it’s often easier to create several small income producing streams over 
one large one. For example, it’s easier to create three streams earning 
$3,000/month than one stream earning $9,000.

It also reduces the risk of being left without income. 

I have a question for you…..

What would you do if your boss fired you tomorrow? With no more 
paychecks coming in, how would you pay the bills, put a roof over your 
head, and feed your family?

These are important questions most people never really sit down and 
answer. When I was a teenager I saw my step-father get laid o� after 30 
years of dedicated service to a large corporation. 

Around the same time, I watched my Uncle, an insurance agent, lose - in an 
instant - everything he worked so hard for over 30 plus years when corpo-
rate decided to do away with agents and do all business online.

After watching my family experience these losses, I vowed to never let it 
happen to me.

Hopefully the reason you’re going through this challenge right now of 
setting up an online business…. is so you won’t have to worry about a 
dreadful situation like my theirs ever a�ecting you or your family.

Which is why today I’m going to talk to you about creating multiple streams 
of income and the importance of having them in your business. 

All the financial wizards recommend you do it. Warren Bu�et says “Never 
depend on a single income. Make Investments to create a second source.” 
...and I agree with him.

If you know anything about entrepreneurship, you’ve probably noticed most 
successful entrepreneurs have multiple streams of income. 

Let me break down some of the numbers….

If you wanted to earn $5,000 and you were selling a product for $20, you 
would have to sell 250 of those products to equal $5,000.
 
If you were selling a product for $100, you would have to sell 50 of those 
products to equal $5,000.
 
If you were selling a product for $250, you would have to sell 20 of those 
products.
 
If you were selling a product for $500, you would have to sell 10 of those 
products.
 
If you were selling a product for $1000, you would only have to sell 5, and if 
you're selling a product for $5,000 you would obviously just have to sell 
one.
 
And the reason why it’s so important to illustrate this is because there are 
many di�erent ways you can reach the same revenue target.

One of the most important things to have is di�erent products at di�erent 
price points. Even though not everyone will be interested in your high ticket 
o�ers, there will be some people, and as you can see, you can have as 
much revenue coming into your business from one person as you do from 
hundreds …if you have a high ticket income stream.

Amazon mastered selling multiple streams of income. They started out by 
selling books, and today they sell thousands of di�erent products including 
one which revolutionized how people read books, the Kindle.
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With an online business, you can have multiple low and high ticket streams 
of income without any of the headaches normal businesses have to deal 
with.

Alright, you’re progressing through this book nicely. I’ll see you in the next 
chapter!
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Apple also did this masterfully with their suite of products. I call it a “value 
ladder.” Each step up of the ladder consists of higher priced products which 
generate more revenue, and it’s the reason Apple is one of the largest 
companies in the world.

What Apple did that was also brilliant, was they built a value ladder of core 
products that gradually increased in price, starting low and going high into 
the thousands.

They start consumers o� with an iPod, or nowadays, an iPhone. Then they 
market the iPad to you. Then you purchase up to a macbook, their version 
of a laptop. Then the iMac, their version of a desktop computer. Then they 
market their subscription services to you, like Apple Music and so forth. 

If Apple only sold phones, or only Macbook laptops they wouldn’t be a 
tenth of the company they are now. They may even be out of business. But 
because they o�er multiple streams of income and integrate high ticket 
products into their value ladder, they’ve grown to be one of the biggest 
companies in the world. 

I can show you how to do the same thing online, and without any overhead, 
manufacturing, shipping or employees. Because although Apple is an 
awesome company, it’s not realistic to duplicate them nor would I want to. 

Part of the attraction of an online business to me is the freedom it gives me. 
If I want to pick up and move to Paris to work from there for six months, 
there is nothing stopping me from doing so. 

THAT’S freedom.

If one source of income drops, you have other sources to support you. An 
online business is no exception, they can have an ebb and flow, especially 
at the beginning You can o�set the dry spells by having another source of 
income.

An additional stream of income can also help you avoid boredom by having 
di�erent things to do every day and you can create income streams based 
on your interests, talents, and passions.

Most importantly, with an online business, you want to have multiple o�ers. 
There will always be people who want a more premium version of what 
you’re selling and are willing to pay a premium price for it.

To brainstorm how you can add more streams of income to your business, 
find a piece of paper and write your main business in the middle. If you’re 
an a�liate marketer, you’d write “A�liate Marketer” in the middle of the 
paper.

Then create three spokes titled “Products,” “Services,” and “Other A�liate 
O�ers.” These are categories of streams of income you can potentially 
generate from your existing business.

Streams under the “Products” category might include an ebook or a video 
courses. Streams under the “Services” category might include coaching, 
consulting, a small event, or mastermind.

Lastly, miscellaneous a�liate o�ers your email list might respond to can be 
listed under the category “Other A�liate O�ers”.

Next I want to talk to you about the di�erence between high ticket and low 
ticket marketing.

By design, business owners go to great lengths to make sure they have 
money coming in from several ventures – or, as some might say, “making 
sure their eggs aren’t all in one basket.”

THE REASON BEHIND THIS IS SIMPLE: ENTREPRENEURSHIP IS NOT 
EASY AND INCOME STREAMS DRY UP ALL THE TIME. 

By having money coming in from multiple sources, you can make sure cash 
flow never stops. .

The Internet has made it easier, faster, and more realistic to create multiple 
streams of income. Creating more than one income stream may sound 
overwhelming, after all, you already have one source of work, now you 
need to create more? Well, it can be di�cult and even ine�ective if you do it 
wrong….

However, adding more income options to your existing business the way 
we’re going to show you doesn't have to be overwhelming and the benefits 
of having of multiple streams make it worth the e�ort. 

The ability to be in complete control of your life and finances not at the 
whim of someone else can be an incredibly empowering position.

Beyond making more money, there are several great reasons to build more 
than one source of income.

First, it’s often easier to create several small income producing streams over 
one large one. For example, it’s easier to create three streams earning 
$3,000/month than one stream earning $9,000.

It also reduces the risk of being left without income. 

I have a question for you…..

What would you do if your boss fired you tomorrow? With no more 
paychecks coming in, how would you pay the bills, put a roof over your 
head, and feed your family?

These are important questions most people never really sit down and 
answer. When I was a teenager I saw my step-father get laid o� after 30 
years of dedicated service to a large corporation. 

Around the same time, I watched my Uncle, an insurance agent, lose - in an 
instant - everything he worked so hard for over 30 plus years when corpo-
rate decided to do away with agents and do all business online.

After watching my family experience these losses, I vowed to never let it 
happen to me.

Hopefully the reason you’re going through this challenge right now of 
setting up an online business…. is so you won’t have to worry about a 
dreadful situation like my theirs ever a�ecting you or your family.

Which is why today I’m going to talk to you about creating multiple streams 
of income and the importance of having them in your business. 

All the financial wizards recommend you do it. Warren Bu�et says “Never 
depend on a single income. Make Investments to create a second source.” 
...and I agree with him.

If you know anything about entrepreneurship, you’ve probably noticed most 
successful entrepreneurs have multiple streams of income. 

Let me break down some of the numbers….

If you wanted to earn $5,000 and you were selling a product for $20, you 
would have to sell 250 of those products to equal $5,000.
 
If you were selling a product for $100, you would have to sell 50 of those 
products to equal $5,000.
 
If you were selling a product for $250, you would have to sell 20 of those 
products.
 
If you were selling a product for $500, you would have to sell 10 of those 
products.
 
If you were selling a product for $1000, you would only have to sell 5, and if 
you're selling a product for $5,000 you would obviously just have to sell 
one.
 
And the reason why it’s so important to illustrate this is because there are 
many di�erent ways you can reach the same revenue target.

One of the most important things to have is di�erent products at di�erent 
price points. Even though not everyone will be interested in your high ticket 
o�ers, there will be some people, and as you can see, you can have as 
much revenue coming into your business from one person as you do from 
hundreds …if you have a high ticket income stream.

Amazon mastered selling multiple streams of income. They started out by 
selling books, and today they sell thousands of di�erent products including 
one which revolutionized how people read books, the Kindle. BO
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business (instead of just reading about launching it)….

And go log into our members area by clicking the big link at the end of this 
chapter and begin your journey through our Online Business Builder Chal-
lenge.

if you forgot your password just click the password reset option and enter 
the email you bought your book with…

Or contact us and let us know you’d like to log into your members area so 
you can take our Online Business Builder Challenge: 

support@legendarymarketer.com

It’s your time!

#1 - I want you to be successful and I don’t know really anyone who’s just 
read a book and went o� to create a million dollar business.

I do however know people who, with the help of a mentor, went on to 
create a mullion dollar business.

So I want myself and someone from my team to serve as your mentor, 
simple to help and guide you in the right direction.

Help you get unstuck if you feel stuck, and help you avoid costly mistakes.

#2 - My second reason for giving you all this value UP FRONT is because 
it’s my way of showing you how good we are at what we do….

And putting my money and my time where my mouth is…

In hopes that you continue to follow me and even participate in some of my 
higher-level training programs we o�er.

I want to model great sales, marketing and customer service for you so can 
see what kind of excellence goes into being really successful.

By working more closely with me and my team, you’ll EXPERIENCE a great 
company and best-in-class customer service so you can model it in your 
business.

So PLEASE… take me up on my o�er to help you actually LAUNCH your 

Someone else wants you to work the rest of your life, underpaid, to make 
their dreams come true. It’s time to turn the tables on the nonsense and 
claim your God given right to live completely free of someone else telling 
you where to be, what to do, and how to do it!

Alright, my rant is over :) …let’s get into this because today is big deal for 
you!

In the previous chapters, I told you my story and took you behind the 
scenes of my life to show you how this business has changed my life. 

I was a 9th grade dropout, a teenage father who struggled like crazy for 
years and hit countless bottoms….

…..and then overcame homelessness and addiction by the grace of God….

But was also broke and destined to have a boss breathing down my neck 
for the rest of my life while I worked tirelessly to make his dreams come 
true. 

I was destined to swing a hammer on a hot construction site until my body 
couldn't take it anymore then live out the rest of my years pinching pennies 
and working a crap job until my body couldn’t stand up anymore…. and then 
I’d su�er my last years in a horrible retirement or nursing home with subpar 
service eating poor food, miserable and alone. 

Sounds dramatic, huh? But this is the reality of a lot of people’s future. 
Research shows most retirees have between $3,000 - $12,000 to their 
name…. Which will hardly get you through a month!

But that’s not where I ended up. 

You had to learn to walk. 

You fell down hundreds times! But you learned and finally nailed it because 
you took action. There’s no magic, secret formula - you took action and 
didn’t give up.

Over the years society makes us lazy. Businesses have capitalized on 
people's laziness by making it easier and more convenient to live life to the 
point we don’t even have to get out of our car to eat - we can just drive up 
to get food. We have on demand TV. We have lightning fast internet every-
where. We even have Internet on a plane at 30,000 ft in the air!

Everything for consumers is about convenience. However, everything for 
successful entrepreneurs is about creation. It’s about taking action. It’s 
about avoiding the short cuts and putting in the time and money and energy 
to make something happen for yourself...

Which you’re doing right now! So congratulations! You’re making progress, 
you’re learning, and you’re doing what the majority of unsuccessful people 
are unwilling to do. I want you to actually take a second to acknowledge 
yourself for doing something positive and productive with your time.

Now, as you progress on this new journey, here’s a word of advice….

When things get hard, remember they will pass and to keep going. Keep 
fighting. Pretend you’re fighting to walk… like you did as a toddler. Pretend 
someone is trying to take your life away. 

It sounds dramatic, but isn’t it the truth? 
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Look at you! 

You’ve made it further than the majority of people who start reading this 
book and I’m going to tell you why that’s such a big deal.

Being successful is A LOT easier than most people think it is. It’s kind of like 
going to the gym. The gym business is a huge, booming, billion dollar 
business... and you want to know why? Because gym’s know the majority of 
people who have a membership won’t use it. 

They’ll sign up and come a few times the first month, then never cancel it 
because it would mean they really gave up.

So instead, they lie to themselves and keep paying because they get the 
warm and fuzzy feeling of belonging to a gym, but they are not gaining any 
of the benefits for ONE SIMPLE REASON….. Because they’re not taking any 
action!

Being successful in business is A LOT like that. Many people want to be 
successful. Many people sit around and talk about being successful… but 
very few actually take the action necessary to become successful.

It all really all boils down to one thing: taking action. Of course you are 
going to fail along the way. Of course it’s going to be hard.

Let me ask you… have you ever watched a toddler learn how to walk? 
Because for weeks, even months, they just keep falling down and getting 
back up. Falling down; getting back up.

And guess what? YOU were a toddler at one time. 
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I’m here, today, talking to you - debt free with multiple passive income 
streams. Having done hundreds of millions of dollars in sales online. Who 
would have thought?!

I’m not alone. Many students in our community have found a home here and 
have found hope. They have found the education they always thirsted for 
and never found in the public school system. 

You too can find a home here, at Legendary Marketer.

Part of their success is because when opportunity presented itself they had 
a PLAN.

Part of the free bonus that comes with this book is our Online Business 
Builder Challenge…

….which I presented to you as an unadvertised bonus when you bought the 
book and I’ve also been leaving notes for you at the end of each chapter to 
remind you to log in and go through it.

It’s really powerful, and inside it I’ll actually help you develop YOUR 
customized Business Plan.

On top of that, I’’ll assign you a Business Plan Advisor from my company 
who will help you clarify your Business Plan and answer any important 
questions you might have.

I have two hidden agendas for doing this.



business (instead of just reading about launching it)….

And go log into our members area by clicking the big link at the end of this 
chapter and begin your journey through our Online Business Builder Chal-
lenge.

if you forgot your password just click the password reset option and enter 
the email you bought your book with…

Or contact us and let us know you’d like to log into your members area so 
you can take our Online Business Builder Challenge: 

support@legendarymarketer.com

It’s your time!

#1 - I want you to be successful and I don’t know really anyone who’s just 
read a book and went o� to create a million dollar business.

I do however know people who, with the help of a mentor, went on to 
create a mullion dollar business.

So I want myself and someone from my team to serve as your mentor, 
simple to help and guide you in the right direction.

Help you get unstuck if you feel stuck, and help you avoid costly mistakes.

#2 - My second reason for giving you all this value UP FRONT is because 
it’s my way of showing you how good we are at what we do….

And putting my money and my time where my mouth is…

In hopes that you continue to follow me and even participate in some of my 
higher-level training programs we o�er.

I want to model great sales, marketing and customer service for you so can 
see what kind of excellence goes into being really successful.

By working more closely with me and my team, you’ll EXPERIENCE a great 
company and best-in-class customer service so you can model it in your 
business.

So PLEASE… take me up on my o�er to help you actually LAUNCH your 

Someone else wants you to work the rest of your life, underpaid, to make 
their dreams come true. It’s time to turn the tables on the nonsense and 
claim your God given right to live completely free of someone else telling 
you where to be, what to do, and how to do it!

Alright, my rant is over :) …let’s get into this because today is big deal for 
you!

In the previous chapters, I told you my story and took you behind the 
scenes of my life to show you how this business has changed my life. 

I was a 9th grade dropout, a teenage father who struggled like crazy for 
years and hit countless bottoms….

…..and then overcame homelessness and addiction by the grace of God….

But was also broke and destined to have a boss breathing down my neck 
for the rest of my life while I worked tirelessly to make his dreams come 
true. 

I was destined to swing a hammer on a hot construction site until my body 
couldn't take it anymore then live out the rest of my years pinching pennies 
and working a crap job until my body couldn’t stand up anymore…. and then 
I’d su�er my last years in a horrible retirement or nursing home with subpar 
service eating poor food, miserable and alone. 

Sounds dramatic, huh? But this is the reality of a lot of people’s future. 
Research shows most retirees have between $3,000 - $12,000 to their 
name…. Which will hardly get you through a month!

But that’s not where I ended up. 
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You had to learn to walk. 

You fell down hundreds times! But you learned and finally nailed it because 
you took action. There’s no magic, secret formula - you took action and 
didn’t give up.

Over the years society makes us lazy. Businesses have capitalized on 
people's laziness by making it easier and more convenient to live life to the 
point we don’t even have to get out of our car to eat - we can just drive up 
to get food. We have on demand TV. We have lightning fast internet every-
where. We even have Internet on a plane at 30,000 ft in the air!

Everything for consumers is about convenience. However, everything for 
successful entrepreneurs is about creation. It’s about taking action. It’s 
about avoiding the short cuts and putting in the time and money and energy 
to make something happen for yourself...

Which you’re doing right now! So congratulations! You’re making progress, 
you’re learning, and you’re doing what the majority of unsuccessful people 
are unwilling to do. I want you to actually take a second to acknowledge 
yourself for doing something positive and productive with your time.

Now, as you progress on this new journey, here’s a word of advice….

When things get hard, remember they will pass and to keep going. Keep 
fighting. Pretend you’re fighting to walk… like you did as a toddler. Pretend 
someone is trying to take your life away. 

It sounds dramatic, but isn’t it the truth? 
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Look at you! 

You’ve made it further than the majority of people who start reading this 
book and I’m going to tell you why that’s such a big deal.

Being successful is A LOT easier than most people think it is. It’s kind of like 
going to the gym. The gym business is a huge, booming, billion dollar 
business... and you want to know why? Because gym’s know the majority of 
people who have a membership won’t use it. 

They’ll sign up and come a few times the first month, then never cancel it 
because it would mean they really gave up.

So instead, they lie to themselves and keep paying because they get the 
warm and fuzzy feeling of belonging to a gym, but they are not gaining any 
of the benefits for ONE SIMPLE REASON….. Because they’re not taking any 
action!

Being successful in business is A LOT like that. Many people want to be 
successful. Many people sit around and talk about being successful… but 
very few actually take the action necessary to become successful.

It all really all boils down to one thing: taking action. Of course you are 
going to fail along the way. Of course it’s going to be hard.

Let me ask you… have you ever watched a toddler learn how to walk? 
Because for weeks, even months, they just keep falling down and getting 
back up. Falling down; getting back up.

And guess what? YOU were a toddler at one time. 

I’m here, today, talking to you - debt free with multiple passive income 
streams. Having done hundreds of millions of dollars in sales online. Who 
would have thought?!

I’m not alone. Many students in our community have found a home here and 
have found hope. They have found the education they always thirsted for 
and never found in the public school system. 

You too can find a home here, at Legendary Marketer.

Part of their success is because when opportunity presented itself they had 
a PLAN.

Part of the free bonus that comes with this book is our Online Business 
Builder Challenge…

….which I presented to you as an unadvertised bonus when you bought the 
book and I’ve also been leaving notes for you at the end of each chapter to 
remind you to log in and go through it.

It’s really powerful, and inside it I’ll actually help you develop YOUR 
customized Business Plan.

On top of that, I’’ll assign you a Business Plan Advisor from my company 
who will help you clarify your Business Plan and answer any important 
questions you might have.

I have two hidden agendas for doing this.
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And go log into our members area by clicking the big link at the end of this 
chapter and begin your journey through our Online Business Builder Chal-
lenge.

if you forgot your password just click the password reset option and enter 
the email you bought your book with…

Or contact us and let us know you’d like to log into your members area so 
you can take our Online Business Builder Challenge: 

support@legendarymarketer.com

It’s your time!

#1 - I want you to be successful and I don’t know really anyone who’s just 
read a book and went o� to create a million dollar business.

I do however know people who, with the help of a mentor, went on to 
create a mullion dollar business.

So I want myself and someone from my team to serve as your mentor, 
simple to help and guide you in the right direction.

Help you get unstuck if you feel stuck, and help you avoid costly mistakes.

#2 - My second reason for giving you all this value UP FRONT is because 
it’s my way of showing you how good we are at what we do….

And putting my money and my time where my mouth is…

In hopes that you continue to follow me and even participate in some of my 
higher-level training programs we o�er.

I want to model great sales, marketing and customer service for you so can 
see what kind of excellence goes into being really successful.

By working more closely with me and my team, you’ll EXPERIENCE a great 
company and best-in-class customer service so you can model it in your 
business.

So PLEASE… take me up on my o�er to help you actually LAUNCH your 
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Someone else wants you to work the rest of your life, underpaid, to make 
their dreams come true. It’s time to turn the tables on the nonsense and 
claim your God given right to live completely free of someone else telling 
you where to be, what to do, and how to do it!

Alright, my rant is over :) …let’s get into this because today is big deal for 
you!

In the previous chapters, I told you my story and took you behind the 
scenes of my life to show you how this business has changed my life. 

I was a 9th grade dropout, a teenage father who struggled like crazy for 
years and hit countless bottoms….

…..and then overcame homelessness and addiction by the grace of God….

But was also broke and destined to have a boss breathing down my neck 
for the rest of my life while I worked tirelessly to make his dreams come 
true. 

I was destined to swing a hammer on a hot construction site until my body 
couldn't take it anymore then live out the rest of my years pinching pennies 
and working a crap job until my body couldn’t stand up anymore…. and then 
I’d su�er my last years in a horrible retirement or nursing home with subpar 
service eating poor food, miserable and alone. 

Sounds dramatic, huh? But this is the reality of a lot of people’s future. 
Research shows most retirees have between $3,000 - $12,000 to their 
name…. Which will hardly get you through a month!

But that’s not where I ended up. 
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You had to learn to walk. 

You fell down hundreds times! But you learned and finally nailed it because 
you took action. There’s no magic, secret formula - you took action and 
didn’t give up.

Over the years society makes us lazy. Businesses have capitalized on 
people's laziness by making it easier and more convenient to live life to the 
point we don’t even have to get out of our car to eat - we can just drive up 
to get food. We have on demand TV. We have lightning fast internet every-
where. We even have Internet on a plane at 30,000 ft in the air!

Everything for consumers is about convenience. However, everything for 
successful entrepreneurs is about creation. It’s about taking action. It’s 
about avoiding the short cuts and putting in the time and money and energy 
to make something happen for yourself...

Which you’re doing right now! So congratulations! You’re making progress, 
you’re learning, and you’re doing what the majority of unsuccessful people 
are unwilling to do. I want you to actually take a second to acknowledge 
yourself for doing something positive and productive with your time.

Now, as you progress on this new journey, here’s a word of advice….

When things get hard, remember they will pass and to keep going. Keep 
fighting. Pretend you’re fighting to walk… like you did as a toddler. Pretend 
someone is trying to take your life away. 

It sounds dramatic, but isn’t it the truth? 

Look at you! 

You’ve made it further than the majority of people who start reading this 
book and I’m going to tell you why that’s such a big deal.

Being successful is A LOT easier than most people think it is. It’s kind of like 
going to the gym. The gym business is a huge, booming, billion dollar 
business... and you want to know why? Because gym’s know the majority of 
people who have a membership won’t use it. 

They’ll sign up and come a few times the first month, then never cancel it 
because it would mean they really gave up.

So instead, they lie to themselves and keep paying because they get the 
warm and fuzzy feeling of belonging to a gym, but they are not gaining any 
of the benefits for ONE SIMPLE REASON….. Because they’re not taking any 
action!

Being successful in business is A LOT like that. Many people want to be 
successful. Many people sit around and talk about being successful… but 
very few actually take the action necessary to become successful.

It all really all boils down to one thing: taking action. Of course you are 
going to fail along the way. Of course it’s going to be hard.

Let me ask you… have you ever watched a toddler learn how to walk? 
Because for weeks, even months, they just keep falling down and getting 
back up. Falling down; getting back up.

And guess what? YOU were a toddler at one time. 

I’m here, today, talking to you - debt free with multiple passive income 
streams. Having done hundreds of millions of dollars in sales online. Who 
would have thought?!

I’m not alone. Many students in our community have found a home here and 
have found hope. They have found the education they always thirsted for 
and never found in the public school system. 

You too can find a home here, at Legendary Marketer.

Part of their success is because when opportunity presented itself they had 
a PLAN.

Part of the free bonus that comes with this book is our Online Business 
Builder Challenge…

….which I presented to you as an unadvertised bonus when you bought the 
book and I’ve also been leaving notes for you at the end of each chapter to 
remind you to log in and go through it.

It’s really powerful, and inside it I’ll actually help you develop YOUR 
customized Business Plan.

On top of that, I’’ll assign you a Business Plan Advisor from my company 
who will help you clarify your Business Plan and answer any important 
questions you might have.

I have two hidden agendas for doing this.
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And go log into our members area by clicking the big link at the end of this 
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#1 - I want you to be successful and I don’t know really anyone who’s just 
read a book and went o� to create a million dollar business.

I do however know people who, with the help of a mentor, went on to 
create a mullion dollar business.

So I want myself and someone from my team to serve as your mentor, 
simple to help and guide you in the right direction.

Help you get unstuck if you feel stuck, and help you avoid costly mistakes.

#2 - My second reason for giving you all this value UP FRONT is because 
it’s my way of showing you how good we are at what we do….

And putting my money and my time where my mouth is…

In hopes that you continue to follow me and even participate in some of my 
higher-level training programs we o�er.

I want to model great sales, marketing and customer service for you so can 
see what kind of excellence goes into being really successful.

By working more closely with me and my team, you’ll EXPERIENCE a great 
company and best-in-class customer service so you can model it in your 
business.

So PLEASE… take me up on my o�er to help you actually LAUNCH your 
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Someone else wants you to work the rest of your life, underpaid, to make 
their dreams come true. It’s time to turn the tables on the nonsense and 
claim your God given right to live completely free of someone else telling 
you where to be, what to do, and how to do it!

Alright, my rant is over :) …let’s get into this because today is big deal for 
you!

In the previous chapters, I told you my story and took you behind the 
scenes of my life to show you how this business has changed my life. 

I was a 9th grade dropout, a teenage father who struggled like crazy for 
years and hit countless bottoms….

…..and then overcame homelessness and addiction by the grace of God….

But was also broke and destined to have a boss breathing down my neck 
for the rest of my life while I worked tirelessly to make his dreams come 
true. 

I was destined to swing a hammer on a hot construction site until my body 
couldn't take it anymore then live out the rest of my years pinching pennies 
and working a crap job until my body couldn’t stand up anymore…. and then 
I’d su�er my last years in a horrible retirement or nursing home with subpar 
service eating poor food, miserable and alone. 

Sounds dramatic, huh? But this is the reality of a lot of people’s future. 
Research shows most retirees have between $3,000 - $12,000 to their 
name…. Which will hardly get you through a month!

But that’s not where I ended up. 

You had to learn to walk. 

You fell down hundreds times! But you learned and finally nailed it because 
you took action. There’s no magic, secret formula - you took action and 
didn’t give up.

Over the years society makes us lazy. Businesses have capitalized on 
people's laziness by making it easier and more convenient to live life to the 
point we don’t even have to get out of our car to eat - we can just drive up 
to get food. We have on demand TV. We have lightning fast internet every-
where. We even have Internet on a plane at 30,000 ft in the air!

Everything for consumers is about convenience. However, everything for 
successful entrepreneurs is about creation. It’s about taking action. It’s 
about avoiding the short cuts and putting in the time and money and energy 
to make something happen for yourself...

Which you’re doing right now! So congratulations! You’re making progress, 
you’re learning, and you’re doing what the majority of unsuccessful people 
are unwilling to do. I want you to actually take a second to acknowledge 
yourself for doing something positive and productive with your time.

Now, as you progress on this new journey, here’s a word of advice….

When things get hard, remember they will pass and to keep going. Keep 
fighting. Pretend you’re fighting to walk… like you did as a toddler. Pretend 
someone is trying to take your life away. 

It sounds dramatic, but isn’t it the truth? 

Look at you! 

You’ve made it further than the majority of people who start reading this 
book and I’m going to tell you why that’s such a big deal.

Being successful is A LOT easier than most people think it is. It’s kind of like 
going to the gym. The gym business is a huge, booming, billion dollar 
business... and you want to know why? Because gym’s know the majority of 
people who have a membership won’t use it. 

They’ll sign up and come a few times the first month, then never cancel it 
because it would mean they really gave up.

So instead, they lie to themselves and keep paying because they get the 
warm and fuzzy feeling of belonging to a gym, but they are not gaining any 
of the benefits for ONE SIMPLE REASON….. Because they’re not taking any 
action!

Being successful in business is A LOT like that. Many people want to be 
successful. Many people sit around and talk about being successful… but 
very few actually take the action necessary to become successful.

It all really all boils down to one thing: taking action. Of course you are 
going to fail along the way. Of course it’s going to be hard.

Let me ask you… have you ever watched a toddler learn how to walk? 
Because for weeks, even months, they just keep falling down and getting 
back up. Falling down; getting back up.

And guess what? YOU were a toddler at one time. 

I’m here, today, talking to you - debt free with multiple passive income 
streams. Having done hundreds of millions of dollars in sales online. Who 
would have thought?!

I’m not alone. Many students in our community have found a home here and 
have found hope. They have found the education they always thirsted for 
and never found in the public school system. 

You too can find a home here, at Legendary Marketer.

Part of their success is because when opportunity presented itself they had 
a PLAN.

Part of the free bonus that comes with this book is our Online Business 
Builder Challenge…

….which I presented to you as an unadvertised bonus when you bought the 
book and I’ve also been leaving notes for you at the end of each chapter to 
remind you to log in and go through it.

It’s really powerful, and inside it I’ll actually help you develop YOUR 
customized Business Plan.

On top of that, I’’ll assign you a Business Plan Advisor from my company 
who will help you clarify your Business Plan and answer any important 
questions you might have.

I have two hidden agendas for doing this.



1

2

business (instead of just reading about launching it)….

And go log into our members area by clicking the big link at the end of this 
chapter and begin your journey through our Online Business Builder Chal-
lenge.

if you forgot your password just click the password reset option and enter 
the email you bought your book with…

Or contact us and let us know you’d like to log into your members area so 
you can take our Online Business Builder Challenge: 

support@legendarymarketer.com

It’s your time!
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#1 - I want you to be successful and I don’t know really anyone who’s just 
read a book and went o� to create a million dollar business.

I do however know people who, with the help of a mentor, went on to 
create a mullion dollar business.

So I want myself and someone from my team to serve as your mentor, 
simple to help and guide you in the right direction.

Help you get unstuck if you feel stuck, and help you avoid costly mistakes.

#2 - My second reason for giving you all this value UP FRONT is because 
it’s my way of showing you how good we are at what we do….

And putting my money and my time where my mouth is…

In hopes that you continue to follow me and even participate in some of my 
higher-level training programs we o�er.

I want to model great sales, marketing and customer service for you so can 
see what kind of excellence goes into being really successful.

By working more closely with me and my team, you’ll EXPERIENCE a great 
company and best-in-class customer service so you can model it in your 
business.

So PLEASE… take me up on my o�er to help you actually LAUNCH your 
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Someone else wants you to work the rest of your life, underpaid, to make 
their dreams come true. It’s time to turn the tables on the nonsense and 
claim your God given right to live completely free of someone else telling 
you where to be, what to do, and how to do it!

Alright, my rant is over :) …let’s get into this because today is big deal for 
you!

In the previous chapters, I told you my story and took you behind the 
scenes of my life to show you how this business has changed my life. 

I was a 9th grade dropout, a teenage father who struggled like crazy for 
years and hit countless bottoms….

…..and then overcame homelessness and addiction by the grace of God….

But was also broke and destined to have a boss breathing down my neck 
for the rest of my life while I worked tirelessly to make his dreams come 
true. 

I was destined to swing a hammer on a hot construction site until my body 
couldn't take it anymore then live out the rest of my years pinching pennies 
and working a crap job until my body couldn’t stand up anymore…. and then 
I’d su�er my last years in a horrible retirement or nursing home with subpar 
service eating poor food, miserable and alone. 

Sounds dramatic, huh? But this is the reality of a lot of people’s future. 
Research shows most retirees have between $3,000 - $12,000 to their 
name…. Which will hardly get you through a month!

But that’s not where I ended up. 

You had to learn to walk. 

You fell down hundreds times! But you learned and finally nailed it because 
you took action. There’s no magic, secret formula - you took action and 
didn’t give up.

Over the years society makes us lazy. Businesses have capitalized on 
people's laziness by making it easier and more convenient to live life to the 
point we don’t even have to get out of our car to eat - we can just drive up 
to get food. We have on demand TV. We have lightning fast internet every-
where. We even have Internet on a plane at 30,000 ft in the air!

Everything for consumers is about convenience. However, everything for 
successful entrepreneurs is about creation. It’s about taking action. It’s 
about avoiding the short cuts and putting in the time and money and energy 
to make something happen for yourself...

Which you’re doing right now! So congratulations! You’re making progress, 
you’re learning, and you’re doing what the majority of unsuccessful people 
are unwilling to do. I want you to actually take a second to acknowledge 
yourself for doing something positive and productive with your time.

Now, as you progress on this new journey, here’s a word of advice….

When things get hard, remember they will pass and to keep going. Keep 
fighting. Pretend you’re fighting to walk… like you did as a toddler. Pretend 
someone is trying to take your life away. 

It sounds dramatic, but isn’t it the truth? 

Look at you! 

You’ve made it further than the majority of people who start reading this 
book and I’m going to tell you why that’s such a big deal.

Being successful is A LOT easier than most people think it is. It’s kind of like 
going to the gym. The gym business is a huge, booming, billion dollar 
business... and you want to know why? Because gym’s know the majority of 
people who have a membership won’t use it. 

They’ll sign up and come a few times the first month, then never cancel it 
because it would mean they really gave up.

So instead, they lie to themselves and keep paying because they get the 
warm and fuzzy feeling of belonging to a gym, but they are not gaining any 
of the benefits for ONE SIMPLE REASON….. Because they’re not taking any 
action!

Being successful in business is A LOT like that. Many people want to be 
successful. Many people sit around and talk about being successful… but 
very few actually take the action necessary to become successful.

It all really all boils down to one thing: taking action. Of course you are 
going to fail along the way. Of course it’s going to be hard.

Let me ask you… have you ever watched a toddler learn how to walk? 
Because for weeks, even months, they just keep falling down and getting 
back up. Falling down; getting back up.

And guess what? YOU were a toddler at one time. 

I’m here, today, talking to you - debt free with multiple passive income 
streams. Having done hundreds of millions of dollars in sales online. Who 
would have thought?!

I’m not alone. Many students in our community have found a home here and 
have found hope. They have found the education they always thirsted for 
and never found in the public school system. 

You too can find a home here, at Legendary Marketer.

Part of their success is because when opportunity presented itself they had 
a PLAN.

Part of the free bonus that comes with this book is our Online Business 
Builder Challenge…

….which I presented to you as an unadvertised bonus when you bought the 
book and I’ve also been leaving notes for you at the end of each chapter to 
remind you to log in and go through it.

It’s really powerful, and inside it I’ll actually help you develop YOUR 
customized Business Plan.

On top of that, I’’ll assign you a Business Plan Advisor from my company 
who will help you clarify your Business Plan and answer any important 
questions you might have.

I have two hidden agendas for doing this.
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business (instead of just reading about launching it)….

And go log into our members area by clicking the big link at the end of this 
chapter and begin your journey through our Online Business Builder Chal-
lenge.

if you forgot your password just click the password reset option and enter 
the email you bought your book with…

Or contact us and let us know you’d like to log into your members area so 
you can take our Online Business Builder Challenge: 

support@legendarymarketer.com

It’s your time!
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#1 - I want you to be successful and I don’t know really anyone who’s just 
read a book and went o� to create a million dollar business.

I do however know people who, with the help of a mentor, went on to 
create a mullion dollar business.

So I want myself and someone from my team to serve as your mentor, 
simple to help and guide you in the right direction.

Help you get unstuck if you feel stuck, and help you avoid costly mistakes.

#2 - My second reason for giving you all this value UP FRONT is because 
it’s my way of showing you how good we are at what we do….

And putting my money and my time where my mouth is…

In hopes that you continue to follow me and even participate in some of my 
higher-level training programs we o�er.

I want to model great sales, marketing and customer service for you so can 
see what kind of excellence goes into being really successful.

By working more closely with me and my team, you’ll EXPERIENCE a great 
company and best-in-class customer service so you can model it in your 
business.

So PLEASE… take me up on my o�er to help you actually LAUNCH your 

Someone else wants you to work the rest of your life, underpaid, to make 
their dreams come true. It’s time to turn the tables on the nonsense and 
claim your God given right to live completely free of someone else telling 
you where to be, what to do, and how to do it!

Alright, my rant is over :) …let’s get into this because today is big deal for 
you!

In the previous chapters, I told you my story and took you behind the 
scenes of my life to show you how this business has changed my life. 

I was a 9th grade dropout, a teenage father who struggled like crazy for 
years and hit countless bottoms….

…..and then overcame homelessness and addiction by the grace of God….

But was also broke and destined to have a boss breathing down my neck 
for the rest of my life while I worked tirelessly to make his dreams come 
true. 

I was destined to swing a hammer on a hot construction site until my body 
couldn't take it anymore then live out the rest of my years pinching pennies 
and working a crap job until my body couldn’t stand up anymore…. and then 
I’d su�er my last years in a horrible retirement or nursing home with subpar 
service eating poor food, miserable and alone. 

Sounds dramatic, huh? But this is the reality of a lot of people’s future. 
Research shows most retirees have between $3,000 - $12,000 to their 
name…. Which will hardly get you through a month!

But that’s not where I ended up. 

You had to learn to walk. 

You fell down hundreds times! But you learned and finally nailed it because 
you took action. There’s no magic, secret formula - you took action and 
didn’t give up.

Over the years society makes us lazy. Businesses have capitalized on 
people's laziness by making it easier and more convenient to live life to the 
point we don’t even have to get out of our car to eat - we can just drive up 
to get food. We have on demand TV. We have lightning fast internet every-
where. We even have Internet on a plane at 30,000 ft in the air!

Everything for consumers is about convenience. However, everything for 
successful entrepreneurs is about creation. It’s about taking action. It’s 
about avoiding the short cuts and putting in the time and money and energy 
to make something happen for yourself...

Which you’re doing right now! So congratulations! You’re making progress, 
you’re learning, and you’re doing what the majority of unsuccessful people 
are unwilling to do. I want you to actually take a second to acknowledge 
yourself for doing something positive and productive with your time.

Now, as you progress on this new journey, here’s a word of advice….

When things get hard, remember they will pass and to keep going. Keep 
fighting. Pretend you’re fighting to walk… like you did as a toddler. Pretend 
someone is trying to take your life away. 

It sounds dramatic, but isn’t it the truth? 

Look at you! 

You’ve made it further than the majority of people who start reading this 
book and I’m going to tell you why that’s such a big deal.

Being successful is A LOT easier than most people think it is. It’s kind of like 
going to the gym. The gym business is a huge, booming, billion dollar 
business... and you want to know why? Because gym’s know the majority of 
people who have a membership won’t use it. 

They’ll sign up and come a few times the first month, then never cancel it 
because it would mean they really gave up.

So instead, they lie to themselves and keep paying because they get the 
warm and fuzzy feeling of belonging to a gym, but they are not gaining any 
of the benefits for ONE SIMPLE REASON….. Because they’re not taking any 
action!

Being successful in business is A LOT like that. Many people want to be 
successful. Many people sit around and talk about being successful… but 
very few actually take the action necessary to become successful.

It all really all boils down to one thing: taking action. Of course you are 
going to fail along the way. Of course it’s going to be hard.

Let me ask you… have you ever watched a toddler learn how to walk? 
Because for weeks, even months, they just keep falling down and getting 
back up. Falling down; getting back up.

And guess what? YOU were a toddler at one time. 

I’m here, today, talking to you - debt free with multiple passive income 
streams. Having done hundreds of millions of dollars in sales online. Who 
would have thought?!

I’m not alone. Many students in our community have found a home here and 
have found hope. They have found the education they always thirsted for 
and never found in the public school system. 

You too can find a home here, at Legendary Marketer.

Part of their success is because when opportunity presented itself they had 
a PLAN.

Part of the free bonus that comes with this book is our Online Business 
Builder Challenge…

….which I presented to you as an unadvertised bonus when you bought the 
book and I’ve also been leaving notes for you at the end of each chapter to 
remind you to log in and go through it.

It’s really powerful, and inside it I’ll actually help you develop YOUR 
customized Business Plan.

On top of that, I’’ll assign you a Business Plan Advisor from my company 
who will help you clarify your Business Plan and answer any important 
questions you might have.

I have two hidden agendas for doing this.
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Click Here To Take The Challenge!

Take my 15 Day Online Business Builder Challenge and I will 
help you develop a million dollar business plan and launch 

your a�liate marketing business in the next 15 days!

Log into your account at www.LegendaryMarketer.com 
to claim your bonuses!Af
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Chapter 1: Let’s get to business...
Chapter 5: The Biggest Obstacle To Success In Business

Affiliate Marketing Millionaire
Build Your Dream Online Business Without The Hassles

Of Creating Products, Hiring Or Doing Customer Support!



Right now is a critical time for you, because you’re starting a business, and 
in order to be as successful as you can, you need to grow your business 
and yourself. 

You must detach from values and beliefs around money that aren’t yours. 

Many of the thoughts and quotes I just mentioned came from my study over 
the years of the book Secrets Of The Millionaire Mind, by T Harv Ecker. I 
encourage you to get a copy. 

You’re making great progress. Keep going!

Your programming leads to your thoughts; your thoughts lead to your 
feelings; your feelings lead to your actions; and your actions lead to your 
results.

There are three key elements of change, each of which is essential in 
reprogramming your financial blueprint. They are simple but profoundly 
powerful…

The first element of change is awareness. You can’t change something 
unless you know it exists.

The second element of change is understanding. By understanding where 
your ‘thinking’ originates, you can recognize it has to come from outside of 
you.

The third element of change is disassociation. Once you realize this way of 
thinking is not you, you can separate yourself from it and choose whether to 
keep it or let it go—based on who you are today, and where you want to be 
tomorrow. 

You can observe this way of thinking and see it for what it is, a ‘file’ of 
information stored in your mind for a long time ago which may not hold any 
truth or value for you anymore.

If your motivation for acquiring money or success comes from a non-sup-
portive root such as fear, anger, or the need to ‘prove’ yourself, your money 
will never bring you happiness. And if you’re saving your money for a rainy 
day... what are you going to get? Rainy days! Instead of saving for a rainy 
day, focus on saving for a joyous day or for the day you win your financial 
freedom.

He says “A lack of money is never, ever, ever a problem. A lack of money is 
merely a symptom of what is going on underneath.”

Most all the statements you probably heard about money when you were 
young remain in your subconscious mind as part of the blueprint that is 
running your financial life. Your financial blueprint consists primarily of the 
‘programming’ you received in the past, and especially as a young child.

If you’re not doing as well as you’d like to be doing financially, all it means is 
there’s something you don’t know. Something you never learned. 

Something someone didn’t teach you when you were young, simply 
because no one ever taught it to them.

It’s not what we don’t know that prevents us from succeeding; it’s what we 
do know working against us that is our greatest obstacle.

If you want to move to a higher level of life you have to be willing to let go 
of some of your old ways of thinking and adopt new ones.

It’s not enough to be in the right place at the right time. You have to be the 
right person….in the right place….at the right time.

The vast majority of people simply don’t have the internal capacity to create 
and hold on to large amounts of money and the increased obstacles that go 
with it…it’s the primary reason they don’t have much money.

A lack of money is never, ever, ever a problem. A lack of money is merely a 
symptom of what is going on underneath; it’s your programing. 
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Let’s take a deep dive into the #1 obstacle keeping everyone from starting a 
business.

Believe it or not, it’s not the strategy or the tools that are the biggest obsta-
cle in business - it’s your mindset, and I want to prove it to you and give you 
solutions to help fix it. 

Does this sound good? Ok, let’s jump in….

Most of us are raised with one set of beliefs….to grow up and become 
employees of someone else’s business. Everything we learned in school 
and from our relatives taught us how to think like an employee. 

This type of thinking is not what it takes to become a successful business 
owner ...unless you get lucky, and we’re not going to count on that.

If you want to move to a higher level of success you have to be willing to let 
go of some of your old ways of thinking and adopt new ones.

Having the best hammer and drill is imperative, but being a top-notch 
carpenter who masterfully knows how to use those tools is even more 
critical.

For example, let’s talk about money…. a topic most of us grew up hearing 
nothing about. It was a hush hush subject in most households. 

It was even rude to bring up money or ask how much someone earned 
when I was a kid.

I like this quote - it’s from T Harv Eker and his #1 best selling book Secrets of 
the Millionaire Mind. 
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Look, no thought lives in your head rent-free. Each thought you have will 
either be an investment or a cost. It will either move you toward happiness 
and success or away from it. It will either empower you or disempower you. 

That’s why it is imperative you choose your thoughts and beliefs wisely.
You must realize your thoughts and beliefs are not who you are and they 
are not necessarily attached to you. 

As precious as you believe them to be, they have no more importance and 
meaning than you give them. Nothing has meaning except for the meaning 
you give it.

You have to believe you are the one who creates your success; you are the 
one who creates your mediocrity and you are the one creating your strug-
gle around money. Then you have to take responsibility for it, and then and 
only then can you change your situation.

Another key principle to all of this fact: rich people focus on what they want, 
while poor people focus on what they don’t want. 

Your focus determines what you find. If you want to get rich, focus on 
making, keeping, and investing your money in assets which create more 
cash flow. If you want to be poor, focus on spending your money on things 
which won’t make you money, like shoes, clothes, and cars.

You’ve made the smart decision to become an entrepreneur which is great 
because the vast majority of millionaires became rich by owning their own 
business.



Right now is a critical time for you, because you’re starting a business, and 
in order to be as successful as you can, you need to grow your business 
and yourself. 

You must detach from values and beliefs around money that aren’t yours. 

Many of the thoughts and quotes I just mentioned came from my study over 
the years of the book Secrets Of The Millionaire Mind, by T Harv Ecker. I 
encourage you to get a copy. 

You’re making great progress. Keep going!

Your programming leads to your thoughts; your thoughts lead to your 
feelings; your feelings lead to your actions; and your actions lead to your 
results.

There are three key elements of change, each of which is essential in 
reprogramming your financial blueprint. They are simple but profoundly 
powerful…

The first element of change is awareness. You can’t change something 
unless you know it exists.

The second element of change is understanding. By understanding where 
your ‘thinking’ originates, you can recognize it has to come from outside of 
you.

The third element of change is disassociation. Once you realize this way of 
thinking is not you, you can separate yourself from it and choose whether to 
keep it or let it go—based on who you are today, and where you want to be 
tomorrow. 

You can observe this way of thinking and see it for what it is, a ‘file’ of 
information stored in your mind for a long time ago which may not hold any 
truth or value for you anymore.

If your motivation for acquiring money or success comes from a non-sup-
portive root such as fear, anger, or the need to ‘prove’ yourself, your money 
will never bring you happiness. And if you’re saving your money for a rainy 
day... what are you going to get? Rainy days! Instead of saving for a rainy 
day, focus on saving for a joyous day or for the day you win your financial 
freedom.
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He says “A lack of money is never, ever, ever a problem. A lack of money is 
merely a symptom of what is going on underneath.”

Most all the statements you probably heard about money when you were 
young remain in your subconscious mind as part of the blueprint that is 
running your financial life. Your financial blueprint consists primarily of the 
‘programming’ you received in the past, and especially as a young child.

If you’re not doing as well as you’d like to be doing financially, all it means is 
there’s something you don’t know. Something you never learned. 

Something someone didn’t teach you when you were young, simply 
because no one ever taught it to them.

It’s not what we don’t know that prevents us from succeeding; it’s what we 
do know working against us that is our greatest obstacle.

If you want to move to a higher level of life you have to be willing to let go 
of some of your old ways of thinking and adopt new ones.

It’s not enough to be in the right place at the right time. You have to be the 
right person….in the right place….at the right time.

The vast majority of people simply don’t have the internal capacity to create 
and hold on to large amounts of money and the increased obstacles that go 
with it…it’s the primary reason they don’t have much money.

A lack of money is never, ever, ever a problem. A lack of money is merely a 
symptom of what is going on underneath; it’s your programing. 
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Let’s take a deep dive into the #1 obstacle keeping everyone from starting a 
business.

Believe it or not, it’s not the strategy or the tools that are the biggest obsta-
cle in business - it’s your mindset, and I want to prove it to you and give you 
solutions to help fix it. 

Does this sound good? Ok, let’s jump in….

Most of us are raised with one set of beliefs….to grow up and become 
employees of someone else’s business. Everything we learned in school 
and from our relatives taught us how to think like an employee. 

This type of thinking is not what it takes to become a successful business 
owner ...unless you get lucky, and we’re not going to count on that.

If you want to move to a higher level of success you have to be willing to let 
go of some of your old ways of thinking and adopt new ones.

Having the best hammer and drill is imperative, but being a top-notch 
carpenter who masterfully knows how to use those tools is even more 
critical.

For example, let’s talk about money…. a topic most of us grew up hearing 
nothing about. It was a hush hush subject in most households. 

It was even rude to bring up money or ask how much someone earned 
when I was a kid.

I like this quote - it’s from T Harv Eker and his #1 best selling book Secrets of 
the Millionaire Mind. 

Look, no thought lives in your head rent-free. Each thought you have will 
either be an investment or a cost. It will either move you toward happiness 
and success or away from it. It will either empower you or disempower you. 

That’s why it is imperative you choose your thoughts and beliefs wisely.
You must realize your thoughts and beliefs are not who you are and they 
are not necessarily attached to you. 

As precious as you believe them to be, they have no more importance and 
meaning than you give them. Nothing has meaning except for the meaning 
you give it.

You have to believe you are the one who creates your success; you are the 
one who creates your mediocrity and you are the one creating your strug-
gle around money. Then you have to take responsibility for it, and then and 
only then can you change your situation.

Another key principle to all of this fact: rich people focus on what they want, 
while poor people focus on what they don’t want. 

Your focus determines what you find. If you want to get rich, focus on 
making, keeping, and investing your money in assets which create more 
cash flow. If you want to be poor, focus on spending your money on things 
which won’t make you money, like shoes, clothes, and cars.

You’ve made the smart decision to become an entrepreneur which is great 
because the vast majority of millionaires became rich by owning their own 
business.



Right now is a critical time for you, because you’re starting a business, and 
in order to be as successful as you can, you need to grow your business 
and yourself. 

You must detach from values and beliefs around money that aren’t yours. 

Many of the thoughts and quotes I just mentioned came from my study over 
the years of the book Secrets Of The Millionaire Mind, by T Harv Ecker. I 
encourage you to get a copy. 

You’re making great progress. Keep going!
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Your programming leads to your thoughts; your thoughts lead to your 
feelings; your feelings lead to your actions; and your actions lead to your 
results.

There are three key elements of change, each of which is essential in 
reprogramming your financial blueprint. They are simple but profoundly 
powerful…

The first element of change is awareness. You can’t change something 
unless you know it exists.

The second element of change is understanding. By understanding where 
your ‘thinking’ originates, you can recognize it has to come from outside of 
you.

The third element of change is disassociation. Once you realize this way of 
thinking is not you, you can separate yourself from it and choose whether to 
keep it or let it go—based on who you are today, and where you want to be 
tomorrow. 

You can observe this way of thinking and see it for what it is, a ‘file’ of 
information stored in your mind for a long time ago which may not hold any 
truth or value for you anymore.

If your motivation for acquiring money or success comes from a non-sup-
portive root such as fear, anger, or the need to ‘prove’ yourself, your money 
will never bring you happiness. And if you’re saving your money for a rainy 
day... what are you going to get? Rainy days! Instead of saving for a rainy 
day, focus on saving for a joyous day or for the day you win your financial 
freedom.
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He says “A lack of money is never, ever, ever a problem. A lack of money is 
merely a symptom of what is going on underneath.”

Most all the statements you probably heard about money when you were 
young remain in your subconscious mind as part of the blueprint that is 
running your financial life. Your financial blueprint consists primarily of the 
‘programming’ you received in the past, and especially as a young child.

If you’re not doing as well as you’d like to be doing financially, all it means is 
there’s something you don’t know. Something you never learned. 

Something someone didn’t teach you when you were young, simply 
because no one ever taught it to them.

It’s not what we don’t know that prevents us from succeeding; it’s what we 
do know working against us that is our greatest obstacle.

If you want to move to a higher level of life you have to be willing to let go 
of some of your old ways of thinking and adopt new ones.

It’s not enough to be in the right place at the right time. You have to be the 
right person….in the right place….at the right time.

The vast majority of people simply don’t have the internal capacity to create 
and hold on to large amounts of money and the increased obstacles that go 
with it…it’s the primary reason they don’t have much money.

A lack of money is never, ever, ever a problem. A lack of money is merely a 
symptom of what is going on underneath; it’s your programing. 

Let’s take a deep dive into the #1 obstacle keeping everyone from starting a 
business.

Believe it or not, it’s not the strategy or the tools that are the biggest obsta-
cle in business - it’s your mindset, and I want to prove it to you and give you 
solutions to help fix it. 

Does this sound good? Ok, let’s jump in….

Most of us are raised with one set of beliefs….to grow up and become 
employees of someone else’s business. Everything we learned in school 
and from our relatives taught us how to think like an employee. 

This type of thinking is not what it takes to become a successful business 
owner ...unless you get lucky, and we’re not going to count on that.

If you want to move to a higher level of success you have to be willing to let 
go of some of your old ways of thinking and adopt new ones.

Having the best hammer and drill is imperative, but being a top-notch 
carpenter who masterfully knows how to use those tools is even more 
critical.

For example, let’s talk about money…. a topic most of us grew up hearing 
nothing about. It was a hush hush subject in most households. 

It was even rude to bring up money or ask how much someone earned 
when I was a kid.

I like this quote - it’s from T Harv Eker and his #1 best selling book Secrets of 
the Millionaire Mind. 

Look, no thought lives in your head rent-free. Each thought you have will 
either be an investment or a cost. It will either move you toward happiness 
and success or away from it. It will either empower you or disempower you. 

That’s why it is imperative you choose your thoughts and beliefs wisely.
You must realize your thoughts and beliefs are not who you are and they 
are not necessarily attached to you. 

As precious as you believe them to be, they have no more importance and 
meaning than you give them. Nothing has meaning except for the meaning 
you give it.

You have to believe you are the one who creates your success; you are the 
one who creates your mediocrity and you are the one creating your strug-
gle around money. Then you have to take responsibility for it, and then and 
only then can you change your situation.

Another key principle to all of this fact: rich people focus on what they want, 
while poor people focus on what they don’t want. 

Your focus determines what you find. If you want to get rich, focus on 
making, keeping, and investing your money in assets which create more 
cash flow. If you want to be poor, focus on spending your money on things 
which won’t make you money, like shoes, clothes, and cars.

You’ve made the smart decision to become an entrepreneur which is great 
because the vast majority of millionaires became rich by owning their own 
business.



Right now is a critical time for you, because you’re starting a business, and 
in order to be as successful as you can, you need to grow your business 
and yourself. 

You must detach from values and beliefs around money that aren’t yours. 

Many of the thoughts and quotes I just mentioned came from my study over 
the years of the book Secrets Of The Millionaire Mind, by T Harv Ecker. I 
encourage you to get a copy. 

You’re making great progress. Keep going!
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Your programming leads to your thoughts; your thoughts lead to your 
feelings; your feelings lead to your actions; and your actions lead to your 
results.

There are three key elements of change, each of which is essential in 
reprogramming your financial blueprint. They are simple but profoundly 
powerful…

The first element of change is awareness. You can’t change something 
unless you know it exists.

The second element of change is understanding. By understanding where 
your ‘thinking’ originates, you can recognize it has to come from outside of 
you.

The third element of change is disassociation. Once you realize this way of 
thinking is not you, you can separate yourself from it and choose whether to 
keep it or let it go—based on who you are today, and where you want to be 
tomorrow. 

You can observe this way of thinking and see it for what it is, a ‘file’ of 
information stored in your mind for a long time ago which may not hold any 
truth or value for you anymore.

If your motivation for acquiring money or success comes from a non-sup-
portive root such as fear, anger, or the need to ‘prove’ yourself, your money 
will never bring you happiness. And if you’re saving your money for a rainy 
day... what are you going to get? Rainy days! Instead of saving for a rainy 
day, focus on saving for a joyous day or for the day you win your financial 
freedom.

He says “A lack of money is never, ever, ever a problem. A lack of money is 
merely a symptom of what is going on underneath.”

Most all the statements you probably heard about money when you were 
young remain in your subconscious mind as part of the blueprint that is 
running your financial life. Your financial blueprint consists primarily of the 
‘programming’ you received in the past, and especially as a young child.

If you’re not doing as well as you’d like to be doing financially, all it means is 
there’s something you don’t know. Something you never learned. 

Something someone didn’t teach you when you were young, simply 
because no one ever taught it to them.

It’s not what we don’t know that prevents us from succeeding; it’s what we 
do know working against us that is our greatest obstacle.

If you want to move to a higher level of life you have to be willing to let go 
of some of your old ways of thinking and adopt new ones.

It’s not enough to be in the right place at the right time. You have to be the 
right person….in the right place….at the right time.

The vast majority of people simply don’t have the internal capacity to create 
and hold on to large amounts of money and the increased obstacles that go 
with it…it’s the primary reason they don’t have much money.

A lack of money is never, ever, ever a problem. A lack of money is merely a 
symptom of what is going on underneath; it’s your programing. 

Let’s take a deep dive into the #1 obstacle keeping everyone from starting a 
business.

Believe it or not, it’s not the strategy or the tools that are the biggest obsta-
cle in business - it’s your mindset, and I want to prove it to you and give you 
solutions to help fix it. 

Does this sound good? Ok, let’s jump in….

Most of us are raised with one set of beliefs….to grow up and become 
employees of someone else’s business. Everything we learned in school 
and from our relatives taught us how to think like an employee. 

This type of thinking is not what it takes to become a successful business 
owner ...unless you get lucky, and we’re not going to count on that.

If you want to move to a higher level of success you have to be willing to let 
go of some of your old ways of thinking and adopt new ones.

Having the best hammer and drill is imperative, but being a top-notch 
carpenter who masterfully knows how to use those tools is even more 
critical.

For example, let’s talk about money…. a topic most of us grew up hearing 
nothing about. It was a hush hush subject in most households. 

It was even rude to bring up money or ask how much someone earned 
when I was a kid.

I like this quote - it’s from T Harv Eker and his #1 best selling book Secrets of 
the Millionaire Mind. 

Look, no thought lives in your head rent-free. Each thought you have will 
either be an investment or a cost. It will either move you toward happiness 
and success or away from it. It will either empower you or disempower you. 

That’s why it is imperative you choose your thoughts and beliefs wisely.
You must realize your thoughts and beliefs are not who you are and they 
are not necessarily attached to you. 

As precious as you believe them to be, they have no more importance and 
meaning than you give them. Nothing has meaning except for the meaning 
you give it.

You have to believe you are the one who creates your success; you are the 
one who creates your mediocrity and you are the one creating your strug-
gle around money. Then you have to take responsibility for it, and then and 
only then can you change your situation.

Another key principle to all of this fact: rich people focus on what they want, 
while poor people focus on what they don’t want. 

Your focus determines what you find. If you want to get rich, focus on 
making, keeping, and investing your money in assets which create more 
cash flow. If you want to be poor, focus on spending your money on things 
which won’t make you money, like shoes, clothes, and cars.

You’ve made the smart decision to become an entrepreneur which is great 
because the vast majority of millionaires became rich by owning their own 
business.
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Right now is a critical time for you, because you’re starting a business, and 
in order to be as successful as you can, you need to grow your business 
and yourself. 

You must detach from values and beliefs around money that aren’t yours. 

Many of the thoughts and quotes I just mentioned came from my study over 
the years of the book Secrets Of The Millionaire Mind, by T Harv Ecker. I 
encourage you to get a copy. 

You’re making great progress. Keep going!
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Your programming leads to your thoughts; your thoughts lead to your 
feelings; your feelings lead to your actions; and your actions lead to your 
results.

There are three key elements of change, each of which is essential in 
reprogramming your financial blueprint. They are simple but profoundly 
powerful…

The first element of change is awareness. You can’t change something 
unless you know it exists.

The second element of change is understanding. By understanding where 
your ‘thinking’ originates, you can recognize it has to come from outside of 
you.

The third element of change is disassociation. Once you realize this way of 
thinking is not you, you can separate yourself from it and choose whether to 
keep it or let it go—based on who you are today, and where you want to be 
tomorrow. 

You can observe this way of thinking and see it for what it is, a ‘file’ of 
information stored in your mind for a long time ago which may not hold any 
truth or value for you anymore.

If your motivation for acquiring money or success comes from a non-sup-
portive root such as fear, anger, or the need to ‘prove’ yourself, your money 
will never bring you happiness. And if you’re saving your money for a rainy 
day... what are you going to get? Rainy days! Instead of saving for a rainy 
day, focus on saving for a joyous day or for the day you win your financial 
freedom.

He says “A lack of money is never, ever, ever a problem. A lack of money is 
merely a symptom of what is going on underneath.”

Most all the statements you probably heard about money when you were 
young remain in your subconscious mind as part of the blueprint that is 
running your financial life. Your financial blueprint consists primarily of the 
‘programming’ you received in the past, and especially as a young child.

If you’re not doing as well as you’d like to be doing financially, all it means is 
there’s something you don’t know. Something you never learned. 

Something someone didn’t teach you when you were young, simply 
because no one ever taught it to them.

It’s not what we don’t know that prevents us from succeeding; it’s what we 
do know working against us that is our greatest obstacle.

If you want to move to a higher level of life you have to be willing to let go 
of some of your old ways of thinking and adopt new ones.

It’s not enough to be in the right place at the right time. You have to be the 
right person….in the right place….at the right time.

The vast majority of people simply don’t have the internal capacity to create 
and hold on to large amounts of money and the increased obstacles that go 
with it…it’s the primary reason they don’t have much money.

A lack of money is never, ever, ever a problem. A lack of money is merely a 
symptom of what is going on underneath; it’s your programing. 

Let’s take a deep dive into the #1 obstacle keeping everyone from starting a 
business.

Believe it or not, it’s not the strategy or the tools that are the biggest obsta-
cle in business - it’s your mindset, and I want to prove it to you and give you 
solutions to help fix it. 

Does this sound good? Ok, let’s jump in….

Most of us are raised with one set of beliefs….to grow up and become 
employees of someone else’s business. Everything we learned in school 
and from our relatives taught us how to think like an employee. 

This type of thinking is not what it takes to become a successful business 
owner ...unless you get lucky, and we’re not going to count on that.

If you want to move to a higher level of success you have to be willing to let 
go of some of your old ways of thinking and adopt new ones.

Having the best hammer and drill is imperative, but being a top-notch 
carpenter who masterfully knows how to use those tools is even more 
critical.

For example, let’s talk about money…. a topic most of us grew up hearing 
nothing about. It was a hush hush subject in most households. 

It was even rude to bring up money or ask how much someone earned 
when I was a kid.

I like this quote - it’s from T Harv Eker and his #1 best selling book Secrets of 
the Millionaire Mind. 

Look, no thought lives in your head rent-free. Each thought you have will 
either be an investment or a cost. It will either move you toward happiness 
and success or away from it. It will either empower you or disempower you. 

That’s why it is imperative you choose your thoughts and beliefs wisely.
You must realize your thoughts and beliefs are not who you are and they 
are not necessarily attached to you. 

As precious as you believe them to be, they have no more importance and 
meaning than you give them. Nothing has meaning except for the meaning 
you give it.

You have to believe you are the one who creates your success; you are the 
one who creates your mediocrity and you are the one creating your strug-
gle around money. Then you have to take responsibility for it, and then and 
only then can you change your situation.

Another key principle to all of this fact: rich people focus on what they want, 
while poor people focus on what they don’t want. 

Your focus determines what you find. If you want to get rich, focus on 
making, keeping, and investing your money in assets which create more 
cash flow. If you want to be poor, focus on spending your money on things 
which won’t make you money, like shoes, clothes, and cars.

You’ve made the smart decision to become an entrepreneur which is great 
because the vast majority of millionaires became rich by owning their own 
business.
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path. As you can tell from my story, I could not have been more 
unconventional. If people would have tried to project where I would end up, 
it could have been in a grave in my late 20s or 30s. Everybody deserves a 
second chance and a di�erent angle of the truth. Growing up we only heard 
somebody else’s truth. 

As we grow older and become adults we develop our own. Our truth is 
within our values, we want to spend more time with our families, share our 
message, travel the world, and be in business for our ourselves. 

We want people to be in control of their destiny. I think there are many 
people who were told they were silly for having these sorts of aspirations. 

We were told to be a good little boy or girl, get good grades, get a job, and 
hope we do not end up at a cash register at age 80. When you have a team, 
it is important for you to know who you are working with when you need to 
make important decisions like how to spend your time and your money in 
the future. On my team, I am only one spoke to a wheel. 

I cannot do it alone. 

I think this idea makes for great leadership. 

There are no egos on our team or ideas of being better than anyone else. 
Anybody has an opportunity.

My only hope for you is as you go through this challenge and make 
decisions about what you’re going to do with your future is that you give 
yourself a chance, because the integrity of our team and our system and 
education is not questioned, it’s been tested. We have been in this industry 
for a long time. 

Additionally, we have an operations team, and an executive team. 
At Legendary Marketer we support each other and everyone wants 
everyone to succeed.

What we provide is the opportunity to have a better lifestyle for individuals 
and families. Our company really is a family unit. Which is a very di�erent 
environment compared to the corporate world. 

The people you speak to at a watercooler may not be a part of you life once 
you go home, they are just people you chat with. 

Here we actually communicate and have genuine concern with what is 
happening in each other’s lives. 

We also care about greatness within more than about making money. We 
want to help you tap into your potential that’s going to lead you in the right 
direction. What we provide is a blueprint of how you're going to get to 
where you need to be. 

We have the tools on hand to really provide a product, or a service, with 
passion, with caring, and understanding what people are going through. 
This is what we provide to our team and in turn our customers. 

Another aspect of our team is transparency. We do not keep secrets or 
close doors at any level, which starts with the leadership. 

This transparency allows every person on the team to have a voice as well, 
because they are aware of what is happening in the company and can 
speak confidently about it. 

In our company we give people an alternative to the tradition, status quo 

Affiliate Marketing Millionaire
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This chapter is going to be short and sweet. The main point I want you to 
get from this is that there are no “Self-Made Millionaires”, everyone does 
it with a team. 

Even if you’re just a team of one right now, I encourage you to leverage the 
resources available to you to put yourself in a position that will get you the 
help you need to grow your business quickly. 

The beautiful and unique thing about what we do at Legendary Marketer is 
we actually have a reflection of what we teach inside of our company. What 
I mean is the majority of our team members here are internal full-time team 
members who work with us in the same way you work, remotely, from 
home.

We have a corporate headquarters our team members can use, however 
98% of them work from home full-time. Is this important to you? Because we 
are actively practicing the same principles and the same philosophies and 
strategies we are teaching you. I think there's a huge disconnect when you 
have people who say one thing but are doing another.

Everybody who works at Legendary Marketer wants to be here. 

The majority of our team started with this company when it was only a 
dream in the beginning stages. Since then, we've upgraded and remodeled 
our platform to be what we are today. 

I think it’s important for you to know you have a support system behind you, 
and it’s necessary to have a team. You do not have to do this by yourself. 
We have a customer support team and a business advisor team who are 
here to coach you and share with you their experiences. 

42



path. As you can tell from my story, I could not have been more 
unconventional. If people would have tried to project where I would end up, 
it could have been in a grave in my late 20s or 30s. Everybody deserves a 
second chance and a di�erent angle of the truth. Growing up we only heard 
somebody else’s truth. 

As we grow older and become adults we develop our own. Our truth is 
within our values, we want to spend more time with our families, share our 
message, travel the world, and be in business for our ourselves. 

We want people to be in control of their destiny. I think there are many 
people who were told they were silly for having these sorts of aspirations. 

We were told to be a good little boy or girl, get good grades, get a job, and 
hope we do not end up at a cash register at age 80. When you have a team, 
it is important for you to know who you are working with when you need to 
make important decisions like how to spend your time and your money in 
the future. On my team, I am only one spoke to a wheel. 

I cannot do it alone. 

I think this idea makes for great leadership. 

There are no egos on our team or ideas of being better than anyone else. 
Anybody has an opportunity.

My only hope for you is as you go through this challenge and make 
decisions about what you’re going to do with your future is that you give 
yourself a chance, because the integrity of our team and our system and 
education is not questioned, it’s been tested. We have been in this industry 
for a long time. 
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Additionally, we have an operations team, and an executive team. 
At Legendary Marketer we support each other and everyone wants 
everyone to succeed.

What we provide is the opportunity to have a better lifestyle for individuals 
and families. Our company really is a family unit. Which is a very di�erent 
environment compared to the corporate world. 

The people you speak to at a watercooler may not be a part of you life once 
you go home, they are just people you chat with. 

Here we actually communicate and have genuine concern with what is 
happening in each other’s lives. 

We also care about greatness within more than about making money. We 
want to help you tap into your potential that’s going to lead you in the right 
direction. What we provide is a blueprint of how you're going to get to 
where you need to be. 

We have the tools on hand to really provide a product, or a service, with 
passion, with caring, and understanding what people are going through. 
This is what we provide to our team and in turn our customers. 

Another aspect of our team is transparency. We do not keep secrets or 
close doors at any level, which starts with the leadership. 

This transparency allows every person on the team to have a voice as well, 
because they are aware of what is happening in the company and can 
speak confidently about it. 

In our company we give people an alternative to the tradition, status quo 
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This chapter is going to be short and sweet. The main point I want you to 
get from this is that there are no “Self-Made Millionaires”, everyone does 
it with a team. 

Even if you’re just a team of one right now, I encourage you to leverage the 
resources available to you to put yourself in a position that will get you the 
help you need to grow your business quickly. 

The beautiful and unique thing about what we do at Legendary Marketer is 
we actually have a reflection of what we teach inside of our company. What 
I mean is the majority of our team members here are internal full-time team 
members who work with us in the same way you work, remotely, from 
home.

We have a corporate headquarters our team members can use, however 
98% of them work from home full-time. Is this important to you? Because we 
are actively practicing the same principles and the same philosophies and 
strategies we are teaching you. I think there's a huge disconnect when you 
have people who say one thing but are doing another.

Everybody who works at Legendary Marketer wants to be here. 

The majority of our team started with this company when it was only a 
dream in the beginning stages. Since then, we've upgraded and remodeled 
our platform to be what we are today. 

I think it’s important for you to know you have a support system behind you, 
and it’s necessary to have a team. You do not have to do this by yourself. 
We have a customer support team and a business advisor team who are 
here to coach you and share with you their experiences. 
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path. As you can tell from my story, I could not have been more 
unconventional. If people would have tried to project where I would end up, 
it could have been in a grave in my late 20s or 30s. Everybody deserves a 
second chance and a di�erent angle of the truth. Growing up we only heard 
somebody else’s truth. 

As we grow older and become adults we develop our own. Our truth is 
within our values, we want to spend more time with our families, share our 
message, travel the world, and be in business for our ourselves. 

We want people to be in control of their destiny. I think there are many 
people who were told they were silly for having these sorts of aspirations. 

We were told to be a good little boy or girl, get good grades, get a job, and 
hope we do not end up at a cash register at age 80. When you have a team, 
it is important for you to know who you are working with when you need to 
make important decisions like how to spend your time and your money in 
the future. On my team, I am only one spoke to a wheel. 

I cannot do it alone. 

I think this idea makes for great leadership. 

There are no egos on our team or ideas of being better than anyone else. 
Anybody has an opportunity.

My only hope for you is as you go through this challenge and make 
decisions about what you’re going to do with your future is that you give 
yourself a chance, because the integrity of our team and our system and 
education is not questioned, it’s been tested. We have been in this industry 
for a long time. 
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Additionally, we have an operations team, and an executive team. 
At Legendary Marketer we support each other and everyone wants 
everyone to succeed.

What we provide is the opportunity to have a better lifestyle for individuals 
and families. Our company really is a family unit. Which is a very di�erent 
environment compared to the corporate world. 

The people you speak to at a watercooler may not be a part of you life once 
you go home, they are just people you chat with. 

Here we actually communicate and have genuine concern with what is 
happening in each other’s lives. 

We also care about greatness within more than about making money. We 
want to help you tap into your potential that’s going to lead you in the right 
direction. What we provide is a blueprint of how you're going to get to 
where you need to be. 

We have the tools on hand to really provide a product, or a service, with 
passion, with caring, and understanding what people are going through. 
This is what we provide to our team and in turn our customers. 

Another aspect of our team is transparency. We do not keep secrets or 
close doors at any level, which starts with the leadership. 

This transparency allows every person on the team to have a voice as well, 
because they are aware of what is happening in the company and can 
speak confidently about it. 

In our company we give people an alternative to the tradition, status quo 

This chapter is going to be short and sweet. The main point I want you to 
get from this is that there are no “Self-Made Millionaires”, everyone does 
it with a team. 

Even if you’re just a team of one right now, I encourage you to leverage the 
resources available to you to put yourself in a position that will get you the 
help you need to grow your business quickly. 

The beautiful and unique thing about what we do at Legendary Marketer is 
we actually have a reflection of what we teach inside of our company. What 
I mean is the majority of our team members here are internal full-time team 
members who work with us in the same way you work, remotely, from 
home.

We have a corporate headquarters our team members can use, however 
98% of them work from home full-time. Is this important to you? Because we 
are actively practicing the same principles and the same philosophies and 
strategies we are teaching you. I think there's a huge disconnect when you 
have people who say one thing but are doing another.

Everybody who works at Legendary Marketer wants to be here. 

The majority of our team started with this company when it was only a 
dream in the beginning stages. Since then, we've upgraded and remodeled 
our platform to be what we are today. 

I think it’s important for you to know you have a support system behind you, 
and it’s necessary to have a team. You do not have to do this by yourself. 
We have a customer support team and a business advisor team who are 
here to coach you and share with you their experiences. 



Chapter 1: Let’s get to business...
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Build Your Dream Online Business Without The Hassles
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This is the concept you must understand in order to make your paid 
advertising work. Oftentimes, businesses are unable to scale because they 
focus on driving tra�c into their front-end sales versus the backend. Even if 
you lose money on the front-end due to the advertising costs of the funnel, 
you can support it by selling a premium priced o�er on the backend. 

With the total revenue from the front-end and backend sales, the Net 
Revenue Per Opt-In was $26.48 in this funnel. Essentially, this mean every 
time an email is submitted into the capture page we are making $26.48. 
This is why collecting those email addresses is crucial.

Hopefully by now you have an even better understanding of what a good 
break even funnel is. It's critical that you grasp this concept and understand 
it in its entirety because without it you're going to struggle in any online 
business and most likely fail. 

Now, in the next chapter I’m going to teach you about getting tra�c and 
leads for FREE… which are the true lifeblood of your business. Remember, 
with any online business generate a consistent flow and tra�c and leads is 
the most important thing you do each and every day, especially as an 
a�liate marketer!

Here is a behind-the-scenes look at one of our funnels we ran at the end of 
2016. In the first week of December we received 367 opt-ins. By the end of 
the month we receive 1,530 opt-ins and generated $13,037.15. 

The front-end o�er was Simple Signup System for $3.95. We also had the 
option to upgrade the order for a Traction Code for $19.95. In addition, we 
o�ered Network Marketing Launch Formula for $47, and Story Selling 
Formula for $197 on the backend. These products were the break-even 
components of the funnel. 

The advertising costs for this funnel were $11,916.30 which only generated 
$13,037.15 in online sales on the front-end. The front-end of the funnel paid 
for the advertising generating only slightly more than the breakeven point. 

However, on the backend, the leads from this funnel allowed our TeleSales 
to generate a total revenue of $40,511.15. 

Most businesses leave money on the table when they do not make other 
o�ers to their customers. This could be due to having a mental block 
around money. They are fine charging a customer $20-$30 but once they 
price a product at $1000, they become nervous and think “I wouldn’t pay 
$1000 for this.” Or, it could be a lack of marketing knowledge. 

They are unaware they could double or triple the size of their business by 
creating a premium priced o�er on the backend. 

During a presentation I gave, there was a customer in attendance who 
previously entered into our funnel. The customer purchased a front-end 
o�er of $3.95 and received videos. 

From there, he accepted two more o�ers eventually purchasing the product 
called Duplicate Dave for $5,000. He used the product on internet 
marketing to then earn $32,000 in take-home money. 

He simply started in our funnel by purchasing a product for $3.95. 

In our funnel, once a customer purchased Simple Signup System they 
would purchased one, two, or three of the additional upsells. In particular, 
the upsell rate for Network Marketing Launch Formula was 40%.

The best time to sell somebody, is after they purchased another product. 
For example, when you are at the checkout line of a grocery store, there are 
energy drinks, candy bars, and magazines displayed. 

These are upsells o�ered to you when you are already in “buying mode” 
and are more open to purchasing additional o�ers. 

A useful tool to solve this problem is the Value Ladder. It begins by provid-
ing a free o�er, this is something every business does. It can be a free 
consultation, a free cupcake. The o�er should give the prospective client a 
test-drive, it also gives them value before having to spend money. Similar to 
fishing, you cannot use a plain hook and expect to catch fish, you need a 
great bait. As a salesperson or marketer the free o�er is your lead magnet 
and bait. 

Typically, the lead magnet comes in the form of education or knowledge. 
For example, a landing page with a free video showing you how to make 
money online. Or, a free PDF download that is going to teach you about 
Facebook tra�c. From there you move them up the Value Ladder. 

Oftentimes, the longer they are a customer, the more products they 
purchase because they continue to receive value at every step. 

Typically, if you want to sell something for more than $2,000 or more it 
requires a human conversation. It’s no longer a $20 financial decision, it's a 
$5,000 to $10,000 financial decision. In order to make this decision, 99% of 
the time it requires a conversation. 

And oftentimes, what we get a lot is, "Is this real?" Because if somebody 
finds something on the internet, because there's so much of this social 
programming. that things are a scam or it's not real, and that's again, some-
body being burned. We all got burned. And that's just how they're choosing 
to show up. Skeptical. So, hey, is this real?

This point of the funnel requires relationship building. You must build 
rapport with the client, which can take up to 5 sometimes 10 calls.
 
Most people avoid the phone is because those calls can be somewhat 
painful. However, if you're good at it, and you do it every day, then it 
becomes less painful.

Additionally, if you're making money by having these conversations, then it 
makes it worth it. The issue comes when you're pounding the phone, not 
making any money, and you do not know how.

Facebook can take the data from its users and create artificial intelligence, 
or algorithms. The algorithms, recognize my wife has a brand-new baby and 
she wants to look at baby shit, you know what I mean. They know I'm 
involved in online businesses and I see ads every day about internet mar-
keting.

For our company, any tra�c we receive from Facebook will, over time, 
provide their email and be entered into our funnels. This is when we will 
send them our o�ers. A portion of those who go into our funnels, will buy 
immediately. However, there is more money to be made on the back end.

The initial o�er is why the break-even is important. There are many di�erent 
names for this o�er: tripwire, front-end, low-end. It is essentially the appetiz-
er to your funnel. For example, you have never walked into a restaurant and 
had the server ask, “Are you ready for your T-bone steak and dessert?” No, 
because everybody is going to order a drink first, then an appetizer, then a 
main course.  

It's like going on a date. You guys have all heard that one. Fellas, we've 
made the mistake before of trying to hit a home run in the first two minutes. 
And she looks at us like we're a pig, really. It's because we were being pigs 
in that moment. 

Then she slaps us, and we snap out of it, and we go back into realizing that 
everybody has to go to first base and second base and third base, and then 
home.

On the back end of the funnel, after we put our customers and our tra�c 
through the front-end process, then we can o�er our premium-price prod-
ucts through a conversation or a webinar. 

So keep in mind, if you decide to use our digital marketing system and 
license our products, then we'll provide you with the break-even funnels. 
You'll also have your own high-ticket back-end o�ers ready to go as well, as 
subscription income. So you can really generate profit on the back end.

Ok, let’s dive into it. 

Whether it’s email tra�c, Facebook, YouTube, Google, Twitter, Bing or solo 
ads, in this funnel you are driving tra�c into what's called a capture page. 
From the capture page, you're going into a sales page. 

Simultaneously, you are adding email addresses to your digital database, or 
your auto-responder. For those of you who do not understand the need for 
building a list, it the value of every company these days. 

Facebook is valuable because of its data. 

Over on the far left, you can see you have tra�c that you DO control, and 
tra�c that you DON’T control.
 
The tra�c you don’t control is going to come from things like your SEO, 
your blog content, articles, YouTube videos, etc, and you’re going to gener-
ate tra�c from those sources organically, based on people doing searches 
on things like Google or Youtube.
 
On the other hand, tra�c you do control is going to come from Facebook 
pay-per-click tra�c, or any other paid advertising you’re using to pay for a 
specific result. You’re paying for X amount of clicks, X amount of conver-
sions, X amount of leads, X amount of sales etc.
 
Now that tra�c is going to be directed into your break-even funnel, which 
consists of your landing page with your front-end low-ticket o�er, with 
maybe an upsell or two, and of course, checkout pages.
 

They stress out SO much about if it’s going to make them money, they 
either make bad decisions, or they never launch the darn thing in the first 
place. 
  
Putting so much pressure on making it “right,” usually keeps it from ever 
going live.

My goal when we create ANY funnel, is to get to break even.   
If I can spend $1 in advertising, and then make $1 out the other side of the 
funnel…  then I’ve won!   

When I have a funnel that can break even on COLD tra�c (not to my exist-
ing list) – then I KNOW that I have the tool I need to grow that company.
THE REASON:  If I can get a funnel to break even, where I spend $1 and I 
make $1… that means I got a CUSTOMER for FREE!  (And THAT is the BIG 
secret.)

One of my early mentors, Mike Litman, told me that “Amateurs focus on the 
front end.”  
 
At first, that didn’t make much sense to me, until I started to grasp the 
concept of a “break even funnel.” 

As you look at this image Russell created, you can see what he means by 
the break-even funnel.
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I’m going to demonstrate, and really make crystal clear, why you need a 
backend product to scale up profits, as well as the secret of the 
‘break-even’ funnel.
 
The secret of the ‘break-even’ funnel is a powerful strategy that will allow 
you to get customers for FREE, for LIFE.
 
I want to start by telling you about one of the smartest and most successful 
marketers in the game right now, by the name of Russell Brunson. Russell 
has been marketing for 15 plus years, and he actually started selling potato 
guns out of his dorm room…
 
Now, he has grown and scaled his online business to the point where it 
brings in $100 million dollars per year, which is extremely impressive, when 
you think about the fact he started from scratch.
 
I’m actually going to quote him here, because I think he did a great job of 
explaining what a break even funnel really is. I also want you to see that this 
isn’t just some new trick that I made up. 

Remember, I told you in previous chapters I don’t believe in reinventing the 
wheel. This is a concept most every millionaire online marketer uses and 
believes in, like Religion.
 
Here’s what he said:

“So… I need to set something straight.
 
When you create your FIRST funnel… the goal can NOT be (and should 
NOT be) to make money. That goal is what keeps most entrepreneurs from 
making money online.  
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This the break even funnel.
 
On the back-end, which is where your profits are going to come from, 
you’re going to have your continuity programs, things with recurring 
subscription fees that are going to keep coming in month after month. 
These are the things that are going to generate a lot of profit for you, along 
with any other high-ticket o�ers you make to that lead. As soon as a person 
opts in to your email list, they’re now a subscriber on your email list, which 
is your biggest asset as an online marketer because it allows you to keep 
selling things to people over and over again..
 
The mistake most people make is they try to make all their money on the 
first initial sale, when really the key is to have that initial sale just break-even 
on your advertising costs. That way you know for a fact that you are able to 
generate more and more customers for free, and then on the back end, you 
can focus on maximizing your profits.
 
And that’s where you’re going to make your first hundred thousand, your 
first two hundred thousand, your first half a million, and your first million 
dollars.

I recently spoke at an event to where I explained a little bit more about the 
break-even funnel, which I think is really going to be useful and valuable to 
you here in just a second. I also talk about the Internet Marketing Formula. 

In this presentation, I gave visuals and a more detailed explanation. I’ll post 
some screenshots throughout this chapter for you to view. I also go over 
some examples of what we actually do here in our business, and what our 
licensees do, and our a�liates as well.



This is the concept you must understand in order to make your paid 
advertising work. Oftentimes, businesses are unable to scale because they 
focus on driving tra�c into their front-end sales versus the backend. Even if 
you lose money on the front-end due to the advertising costs of the funnel, 
you can support it by selling a premium priced o�er on the backend. 

With the total revenue from the front-end and backend sales, the Net 
Revenue Per Opt-In was $26.48 in this funnel. Essentially, this mean every 
time an email is submitted into the capture page we are making $26.48. 
This is why collecting those email addresses is crucial.

Hopefully by now you have an even better understanding of what a good 
break even funnel is. It's critical that you grasp this concept and understand 
it in its entirety because without it you're going to struggle in any online 
business and most likely fail. 

Now, in the next chapter I’m going to teach you about getting tra�c and 
leads for FREE… which are the true lifeblood of your business. Remember, 
with any online business generate a consistent flow and tra�c and leads is 
the most important thing you do each and every day, especially as an 
a�liate marketer!

Here is a behind-the-scenes look at one of our funnels we ran at the end of 
2016. In the first week of December we received 367 opt-ins. By the end of 
the month we receive 1,530 opt-ins and generated $13,037.15. 

The front-end o�er was Simple Signup System for $3.95. We also had the 
option to upgrade the order for a Traction Code for $19.95. In addition, we 
o�ered Network Marketing Launch Formula for $47, and Story Selling 
Formula for $197 on the backend. These products were the break-even 
components of the funnel. 

The advertising costs for this funnel were $11,916.30 which only generated 
$13,037.15 in online sales on the front-end. The front-end of the funnel paid 
for the advertising generating only slightly more than the breakeven point. 

However, on the backend, the leads from this funnel allowed our TeleSales 
to generate a total revenue of $40,511.15. 

Most businesses leave money on the table when they do not make other 
o�ers to their customers. This could be due to having a mental block 
around money. They are fine charging a customer $20-$30 but once they 
price a product at $1000, they become nervous and think “I wouldn’t pay 
$1000 for this.” Or, it could be a lack of marketing knowledge. 

They are unaware they could double or triple the size of their business by 
creating a premium priced o�er on the backend. 

During a presentation I gave, there was a customer in attendance who 
previously entered into our funnel. The customer purchased a front-end 
o�er of $3.95 and received videos. 

From there, he accepted two more o�ers eventually purchasing the product 
called Duplicate Dave for $5,000. He used the product on internet 
marketing to then earn $32,000 in take-home money. 

He simply started in our funnel by purchasing a product for $3.95. 

In our funnel, once a customer purchased Simple Signup System they 
would purchased one, two, or three of the additional upsells. In particular, 
the upsell rate for Network Marketing Launch Formula was 40%.

The best time to sell somebody, is after they purchased another product. 
For example, when you are at the checkout line of a grocery store, there are 
energy drinks, candy bars, and magazines displayed. 

These are upsells o�ered to you when you are already in “buying mode” 
and are more open to purchasing additional o�ers. 

A useful tool to solve this problem is the Value Ladder. It begins by provid-
ing a free o�er, this is something every business does. It can be a free 
consultation, a free cupcake. The o�er should give the prospective client a 
test-drive, it also gives them value before having to spend money. Similar to 
fishing, you cannot use a plain hook and expect to catch fish, you need a 
great bait. As a salesperson or marketer the free o�er is your lead magnet 
and bait. 

Typically, the lead magnet comes in the form of education or knowledge. 
For example, a landing page with a free video showing you how to make 
money online. Or, a free PDF download that is going to teach you about 
Facebook tra�c. From there you move them up the Value Ladder. 

Oftentimes, the longer they are a customer, the more products they 
purchase because they continue to receive value at every step. 

Typically, if you want to sell something for more than $2,000 or more it 
requires a human conversation. It’s no longer a $20 financial decision, it's a 
$5,000 to $10,000 financial decision. In order to make this decision, 99% of 
the time it requires a conversation. 

And oftentimes, what we get a lot is, "Is this real?" Because if somebody 
finds something on the internet, because there's so much of this social 
programming. that things are a scam or it's not real, and that's again, some-
body being burned. We all got burned. And that's just how they're choosing 
to show up. Skeptical. So, hey, is this real?

This point of the funnel requires relationship building. You must build 
rapport with the client, which can take up to 5 sometimes 10 calls.
 
Most people avoid the phone is because those calls can be somewhat 
painful. However, if you're good at it, and you do it every day, then it 
becomes less painful.

Additionally, if you're making money by having these conversations, then it 
makes it worth it. The issue comes when you're pounding the phone, not 
making any money, and you do not know how.

Facebook can take the data from its users and create artificial intelligence, 
or algorithms. The algorithms, recognize my wife has a brand-new baby and 
she wants to look at baby shit, you know what I mean. They know I'm 
involved in online businesses and I see ads every day about internet mar-
keting.

For our company, any tra�c we receive from Facebook will, over time, 
provide their email and be entered into our funnels. This is when we will 
send them our o�ers. A portion of those who go into our funnels, will buy 
immediately. However, there is more money to be made on the back end.

The initial o�er is why the break-even is important. There are many di�erent 
names for this o�er: tripwire, front-end, low-end. It is essentially the appetiz-
er to your funnel. For example, you have never walked into a restaurant and 
had the server ask, “Are you ready for your T-bone steak and dessert?” No, 
because everybody is going to order a drink first, then an appetizer, then a 
main course.  

It's like going on a date. You guys have all heard that one. Fellas, we've 
made the mistake before of trying to hit a home run in the first two minutes. 
And she looks at us like we're a pig, really. It's because we were being pigs 
in that moment. 

Then she slaps us, and we snap out of it, and we go back into realizing that 
everybody has to go to first base and second base and third base, and then 
home.

On the back end of the funnel, after we put our customers and our tra�c 
through the front-end process, then we can o�er our premium-price prod-
ucts through a conversation or a webinar. 

So keep in mind, if you decide to use our digital marketing system and 
license our products, then we'll provide you with the break-even funnels. 
You'll also have your own high-ticket back-end o�ers ready to go as well, as 
subscription income. So you can really generate profit on the back end.

Ok, let’s dive into it. 

Whether it’s email tra�c, Facebook, YouTube, Google, Twitter, Bing or solo 
ads, in this funnel you are driving tra�c into what's called a capture page. 
From the capture page, you're going into a sales page. 

Simultaneously, you are adding email addresses to your digital database, or 
your auto-responder. For those of you who do not understand the need for 
building a list, it the value of every company these days. 

Facebook is valuable because of its data. 

Over on the far left, you can see you have tra�c that you DO control, and 
tra�c that you DON’T control.
 
The tra�c you don’t control is going to come from things like your SEO, 
your blog content, articles, YouTube videos, etc, and you’re going to gener-
ate tra�c from those sources organically, based on people doing searches 
on things like Google or Youtube.
 
On the other hand, tra�c you do control is going to come from Facebook 
pay-per-click tra�c, or any other paid advertising you’re using to pay for a 
specific result. You’re paying for X amount of clicks, X amount of conver-
sions, X amount of leads, X amount of sales etc.
 
Now that tra�c is going to be directed into your break-even funnel, which 
consists of your landing page with your front-end low-ticket o�er, with 
maybe an upsell or two, and of course, checkout pages.
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They stress out SO much about if it’s going to make them money, they 
either make bad decisions, or they never launch the darn thing in the first 
place. 
  
Putting so much pressure on making it “right,” usually keeps it from ever 
going live.

My goal when we create ANY funnel, is to get to break even.   
If I can spend $1 in advertising, and then make $1 out the other side of the 
funnel…  then I’ve won!   

When I have a funnel that can break even on COLD tra�c (not to my exist-
ing list) – then I KNOW that I have the tool I need to grow that company.
THE REASON:  If I can get a funnel to break even, where I spend $1 and I 
make $1… that means I got a CUSTOMER for FREE!  (And THAT is the BIG 
secret.)

One of my early mentors, Mike Litman, told me that “Amateurs focus on the 
front end.”  
 
At first, that didn’t make much sense to me, until I started to grasp the 
concept of a “break even funnel.” 

As you look at this image Russell created, you can see what he means by 
the break-even funnel.
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I’m going to demonstrate, and really make crystal clear, why you need a 
backend product to scale up profits, as well as the secret of the 
‘break-even’ funnel.
 
The secret of the ‘break-even’ funnel is a powerful strategy that will allow 
you to get customers for FREE, for LIFE.
 
I want to start by telling you about one of the smartest and most successful 
marketers in the game right now, by the name of Russell Brunson. Russell 
has been marketing for 15 plus years, and he actually started selling potato 
guns out of his dorm room…
 
Now, he has grown and scaled his online business to the point where it 
brings in $100 million dollars per year, which is extremely impressive, when 
you think about the fact he started from scratch.
 
I’m actually going to quote him here, because I think he did a great job of 
explaining what a break even funnel really is. I also want you to see that this 
isn’t just some new trick that I made up. 

Remember, I told you in previous chapters I don’t believe in reinventing the 
wheel. This is a concept most every millionaire online marketer uses and 
believes in, like Religion.
 
Here’s what he said:

“So… I need to set something straight.
 
When you create your FIRST funnel… the goal can NOT be (and should 
NOT be) to make money. That goal is what keeps most entrepreneurs from 
making money online.  

This the break even funnel.
 
On the back-end, which is where your profits are going to come from, 
you’re going to have your continuity programs, things with recurring 
subscription fees that are going to keep coming in month after month. 
These are the things that are going to generate a lot of profit for you, along 
with any other high-ticket o�ers you make to that lead. As soon as a person 
opts in to your email list, they’re now a subscriber on your email list, which 
is your biggest asset as an online marketer because it allows you to keep 
selling things to people over and over again..
 
The mistake most people make is they try to make all their money on the 
first initial sale, when really the key is to have that initial sale just break-even 
on your advertising costs. That way you know for a fact that you are able to 
generate more and more customers for free, and then on the back end, you 
can focus on maximizing your profits.
 
And that’s where you’re going to make your first hundred thousand, your 
first two hundred thousand, your first half a million, and your first million 
dollars.

I recently spoke at an event to where I explained a little bit more about the 
break-even funnel, which I think is really going to be useful and valuable to 
you here in just a second. I also talk about the Internet Marketing Formula. 

In this presentation, I gave visuals and a more detailed explanation. I’ll post 
some screenshots throughout this chapter for you to view. I also go over 
some examples of what we actually do here in our business, and what our 
licensees do, and our a�liates as well.



This is the concept you must understand in order to make your paid 
advertising work. Oftentimes, businesses are unable to scale because they 
focus on driving tra�c into their front-end sales versus the backend. Even if 
you lose money on the front-end due to the advertising costs of the funnel, 
you can support it by selling a premium priced o�er on the backend. 

With the total revenue from the front-end and backend sales, the Net 
Revenue Per Opt-In was $26.48 in this funnel. Essentially, this mean every 
time an email is submitted into the capture page we are making $26.48. 
This is why collecting those email addresses is crucial.

Hopefully by now you have an even better understanding of what a good 
break even funnel is. It's critical that you grasp this concept and understand 
it in its entirety because without it you're going to struggle in any online 
business and most likely fail. 

Now, in the next chapter I’m going to teach you about getting tra�c and 
leads for FREE… which are the true lifeblood of your business. Remember, 
with any online business generate a consistent flow and tra�c and leads is 
the most important thing you do each and every day, especially as an 
a�liate marketer!

Here is a behind-the-scenes look at one of our funnels we ran at the end of 
2016. In the first week of December we received 367 opt-ins. By the end of 
the month we receive 1,530 opt-ins and generated $13,037.15. 

The front-end o�er was Simple Signup System for $3.95. We also had the 
option to upgrade the order for a Traction Code for $19.95. In addition, we 
o�ered Network Marketing Launch Formula for $47, and Story Selling 
Formula for $197 on the backend. These products were the break-even 
components of the funnel. 

The advertising costs for this funnel were $11,916.30 which only generated 
$13,037.15 in online sales on the front-end. The front-end of the funnel paid 
for the advertising generating only slightly more than the breakeven point. 

However, on the backend, the leads from this funnel allowed our TeleSales 
to generate a total revenue of $40,511.15. 

Most businesses leave money on the table when they do not make other 
o�ers to their customers. This could be due to having a mental block 
around money. They are fine charging a customer $20-$30 but once they 
price a product at $1000, they become nervous and think “I wouldn’t pay 
$1000 for this.” Or, it could be a lack of marketing knowledge. 

They are unaware they could double or triple the size of their business by 
creating a premium priced o�er on the backend. 

During a presentation I gave, there was a customer in attendance who 
previously entered into our funnel. The customer purchased a front-end 
o�er of $3.95 and received videos. 

From there, he accepted two more o�ers eventually purchasing the product 
called Duplicate Dave for $5,000. He used the product on internet 
marketing to then earn $32,000 in take-home money. 

He simply started in our funnel by purchasing a product for $3.95. 

In our funnel, once a customer purchased Simple Signup System they 
would purchased one, two, or three of the additional upsells. In particular, 
the upsell rate for Network Marketing Launch Formula was 40%.

The best time to sell somebody, is after they purchased another product. 
For example, when you are at the checkout line of a grocery store, there are 
energy drinks, candy bars, and magazines displayed. 

These are upsells o�ered to you when you are already in “buying mode” 
and are more open to purchasing additional o�ers. 

A useful tool to solve this problem is the Value Ladder. It begins by provid-
ing a free o�er, this is something every business does. It can be a free 
consultation, a free cupcake. The o�er should give the prospective client a 
test-drive, it also gives them value before having to spend money. Similar to 
fishing, you cannot use a plain hook and expect to catch fish, you need a 
great bait. As a salesperson or marketer the free o�er is your lead magnet 
and bait. 

Typically, the lead magnet comes in the form of education or knowledge. 
For example, a landing page with a free video showing you how to make 
money online. Or, a free PDF download that is going to teach you about 
Facebook tra�c. From there you move them up the Value Ladder. 

Oftentimes, the longer they are a customer, the more products they 
purchase because they continue to receive value at every step. 

Typically, if you want to sell something for more than $2,000 or more it 
requires a human conversation. It’s no longer a $20 financial decision, it's a 
$5,000 to $10,000 financial decision. In order to make this decision, 99% of 
the time it requires a conversation. 

And oftentimes, what we get a lot is, "Is this real?" Because if somebody 
finds something on the internet, because there's so much of this social 
programming. that things are a scam or it's not real, and that's again, some-
body being burned. We all got burned. And that's just how they're choosing 
to show up. Skeptical. So, hey, is this real?

This point of the funnel requires relationship building. You must build 
rapport with the client, which can take up to 5 sometimes 10 calls.
 
Most people avoid the phone is because those calls can be somewhat 
painful. However, if you're good at it, and you do it every day, then it 
becomes less painful.

Additionally, if you're making money by having these conversations, then it 
makes it worth it. The issue comes when you're pounding the phone, not 
making any money, and you do not know how.

Facebook can take the data from its users and create artificial intelligence, 
or algorithms. The algorithms, recognize my wife has a brand-new baby and 
she wants to look at baby shit, you know what I mean. They know I'm 
involved in online businesses and I see ads every day about internet mar-
keting.

For our company, any tra�c we receive from Facebook will, over time, 
provide their email and be entered into our funnels. This is when we will 
send them our o�ers. A portion of those who go into our funnels, will buy 
immediately. However, there is more money to be made on the back end.

The initial o�er is why the break-even is important. There are many di�erent 
names for this o�er: tripwire, front-end, low-end. It is essentially the appetiz-
er to your funnel. For example, you have never walked into a restaurant and 
had the server ask, “Are you ready for your T-bone steak and dessert?” No, 
because everybody is going to order a drink first, then an appetizer, then a 
main course.  

It's like going on a date. You guys have all heard that one. Fellas, we've 
made the mistake before of trying to hit a home run in the first two minutes. 
And she looks at us like we're a pig, really. It's because we were being pigs 
in that moment. 

Then she slaps us, and we snap out of it, and we go back into realizing that 
everybody has to go to first base and second base and third base, and then 
home.

On the back end of the funnel, after we put our customers and our tra�c 
through the front-end process, then we can o�er our premium-price prod-
ucts through a conversation or a webinar. 

So keep in mind, if you decide to use our digital marketing system and 
license our products, then we'll provide you with the break-even funnels. 
You'll also have your own high-ticket back-end o�ers ready to go as well, as 
subscription income. So you can really generate profit on the back end.

Ok, let’s dive into it. 

Whether it’s email tra�c, Facebook, YouTube, Google, Twitter, Bing or solo 
ads, in this funnel you are driving tra�c into what's called a capture page. 
From the capture page, you're going into a sales page. 

Simultaneously, you are adding email addresses to your digital database, or 
your auto-responder. For those of you who do not understand the need for 
building a list, it the value of every company these days. 

Facebook is valuable because of its data. 
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Over on the far left, you can see you have tra�c that you DO control, and 
tra�c that you DON’T control.
 
The tra�c you don’t control is going to come from things like your SEO, 
your blog content, articles, YouTube videos, etc, and you’re going to gener-
ate tra�c from those sources organically, based on people doing searches 
on things like Google or Youtube.
 
On the other hand, tra�c you do control is going to come from Facebook 
pay-per-click tra�c, or any other paid advertising you’re using to pay for a 
specific result. You’re paying for X amount of clicks, X amount of conver-
sions, X amount of leads, X amount of sales etc.
 
Now that tra�c is going to be directed into your break-even funnel, which 
consists of your landing page with your front-end low-ticket o�er, with 
maybe an upsell or two, and of course, checkout pages.
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They stress out SO much about if it’s going to make them money, they 
either make bad decisions, or they never launch the darn thing in the first 
place. 
  
Putting so much pressure on making it “right,” usually keeps it from ever 
going live.

My goal when we create ANY funnel, is to get to break even.   
If I can spend $1 in advertising, and then make $1 out the other side of the 
funnel…  then I’ve won!   

When I have a funnel that can break even on COLD tra�c (not to my exist-
ing list) – then I KNOW that I have the tool I need to grow that company.
THE REASON:  If I can get a funnel to break even, where I spend $1 and I 
make $1… that means I got a CUSTOMER for FREE!  (And THAT is the BIG 
secret.)

One of my early mentors, Mike Litman, told me that “Amateurs focus on the 
front end.”  
 
At first, that didn’t make much sense to me, until I started to grasp the 
concept of a “break even funnel.” 

As you look at this image Russell created, you can see what he means by 
the break-even funnel.

I’m going to demonstrate, and really make crystal clear, why you need a 
backend product to scale up profits, as well as the secret of the 
‘break-even’ funnel.
 
The secret of the ‘break-even’ funnel is a powerful strategy that will allow 
you to get customers for FREE, for LIFE.
 
I want to start by telling you about one of the smartest and most successful 
marketers in the game right now, by the name of Russell Brunson. Russell 
has been marketing for 15 plus years, and he actually started selling potato 
guns out of his dorm room…
 
Now, he has grown and scaled his online business to the point where it 
brings in $100 million dollars per year, which is extremely impressive, when 
you think about the fact he started from scratch.
 
I’m actually going to quote him here, because I think he did a great job of 
explaining what a break even funnel really is. I also want you to see that this 
isn’t just some new trick that I made up. 

Remember, I told you in previous chapters I don’t believe in reinventing the 
wheel. This is a concept most every millionaire online marketer uses and 
believes in, like Religion.
 
Here’s what he said:

“So… I need to set something straight.
 
When you create your FIRST funnel… the goal can NOT be (and should 
NOT be) to make money. That goal is what keeps most entrepreneurs from 
making money online.  

This the break even funnel.
 
On the back-end, which is where your profits are going to come from, 
you’re going to have your continuity programs, things with recurring 
subscription fees that are going to keep coming in month after month. 
These are the things that are going to generate a lot of profit for you, along 
with any other high-ticket o�ers you make to that lead. As soon as a person 
opts in to your email list, they’re now a subscriber on your email list, which 
is your biggest asset as an online marketer because it allows you to keep 
selling things to people over and over again..
 
The mistake most people make is they try to make all their money on the 
first initial sale, when really the key is to have that initial sale just break-even 
on your advertising costs. That way you know for a fact that you are able to 
generate more and more customers for free, and then on the back end, you 
can focus on maximizing your profits.
 
And that’s where you’re going to make your first hundred thousand, your 
first two hundred thousand, your first half a million, and your first million 
dollars.

I recently spoke at an event to where I explained a little bit more about the 
break-even funnel, which I think is really going to be useful and valuable to 
you here in just a second. I also talk about the Internet Marketing Formula. 

In this presentation, I gave visuals and a more detailed explanation. I’ll post 
some screenshots throughout this chapter for you to view. I also go over 
some examples of what we actually do here in our business, and what our 
licensees do, and our a�liates as well.



This is the concept you must understand in order to make your paid 
advertising work. Oftentimes, businesses are unable to scale because they 
focus on driving tra�c into their front-end sales versus the backend. Even if 
you lose money on the front-end due to the advertising costs of the funnel, 
you can support it by selling a premium priced o�er on the backend. 

With the total revenue from the front-end and backend sales, the Net 
Revenue Per Opt-In was $26.48 in this funnel. Essentially, this mean every 
time an email is submitted into the capture page we are making $26.48. 
This is why collecting those email addresses is crucial.

Hopefully by now you have an even better understanding of what a good 
break even funnel is. It's critical that you grasp this concept and understand 
it in its entirety because without it you're going to struggle in any online 
business and most likely fail. 

Now, in the next chapter I’m going to teach you about getting tra�c and 
leads for FREE… which are the true lifeblood of your business. Remember, 
with any online business generate a consistent flow and tra�c and leads is 
the most important thing you do each and every day, especially as an 
a�liate marketer!

Here is a behind-the-scenes look at one of our funnels we ran at the end of 
2016. In the first week of December we received 367 opt-ins. By the end of 
the month we receive 1,530 opt-ins and generated $13,037.15. 

The front-end o�er was Simple Signup System for $3.95. We also had the 
option to upgrade the order for a Traction Code for $19.95. In addition, we 
o�ered Network Marketing Launch Formula for $47, and Story Selling 
Formula for $197 on the backend. These products were the break-even 
components of the funnel. 

The advertising costs for this funnel were $11,916.30 which only generated 
$13,037.15 in online sales on the front-end. The front-end of the funnel paid 
for the advertising generating only slightly more than the breakeven point. 

However, on the backend, the leads from this funnel allowed our TeleSales 
to generate a total revenue of $40,511.15. 

Most businesses leave money on the table when they do not make other 
o�ers to their customers. This could be due to having a mental block 
around money. They are fine charging a customer $20-$30 but once they 
price a product at $1000, they become nervous and think “I wouldn’t pay 
$1000 for this.” Or, it could be a lack of marketing knowledge. 

They are unaware they could double or triple the size of their business by 
creating a premium priced o�er on the backend. 

During a presentation I gave, there was a customer in attendance who 
previously entered into our funnel. The customer purchased a front-end 
o�er of $3.95 and received videos. 

From there, he accepted two more o�ers eventually purchasing the product 
called Duplicate Dave for $5,000. He used the product on internet 
marketing to then earn $32,000 in take-home money. 

He simply started in our funnel by purchasing a product for $3.95. 

In our funnel, once a customer purchased Simple Signup System they 
would purchased one, two, or three of the additional upsells. In particular, 
the upsell rate for Network Marketing Launch Formula was 40%.

The best time to sell somebody, is after they purchased another product. 
For example, when you are at the checkout line of a grocery store, there are 
energy drinks, candy bars, and magazines displayed. 

These are upsells o�ered to you when you are already in “buying mode” 
and are more open to purchasing additional o�ers. 

A useful tool to solve this problem is the Value Ladder. It begins by provid-
ing a free o�er, this is something every business does. It can be a free 
consultation, a free cupcake. The o�er should give the prospective client a 
test-drive, it also gives them value before having to spend money. Similar to 
fishing, you cannot use a plain hook and expect to catch fish, you need a 
great bait. As a salesperson or marketer the free o�er is your lead magnet 
and bait. 

Typically, the lead magnet comes in the form of education or knowledge. 
For example, a landing page with a free video showing you how to make 
money online. Or, a free PDF download that is going to teach you about 
Facebook tra�c. From there you move them up the Value Ladder. 

Oftentimes, the longer they are a customer, the more products they 
purchase because they continue to receive value at every step. 

Typically, if you want to sell something for more than $2,000 or more it 
requires a human conversation. It’s no longer a $20 financial decision, it's a 
$5,000 to $10,000 financial decision. In order to make this decision, 99% of 
the time it requires a conversation. 

And oftentimes, what we get a lot is, "Is this real?" Because if somebody 
finds something on the internet, because there's so much of this social 
programming. that things are a scam or it's not real, and that's again, some-
body being burned. We all got burned. And that's just how they're choosing 
to show up. Skeptical. So, hey, is this real?

This point of the funnel requires relationship building. You must build 
rapport with the client, which can take up to 5 sometimes 10 calls.
 
Most people avoid the phone is because those calls can be somewhat 
painful. However, if you're good at it, and you do it every day, then it 
becomes less painful.

Additionally, if you're making money by having these conversations, then it 
makes it worth it. The issue comes when you're pounding the phone, not 
making any money, and you do not know how.

Facebook can take the data from its users and create artificial intelligence, 
or algorithms. The algorithms, recognize my wife has a brand-new baby and 
she wants to look at baby shit, you know what I mean. They know I'm 
involved in online businesses and I see ads every day about internet mar-
keting.

For our company, any tra�c we receive from Facebook will, over time, 
provide their email and be entered into our funnels. This is when we will 
send them our o�ers. A portion of those who go into our funnels, will buy 
immediately. However, there is more money to be made on the back end.

The initial o�er is why the break-even is important. There are many di�erent 
names for this o�er: tripwire, front-end, low-end. It is essentially the appetiz-
er to your funnel. For example, you have never walked into a restaurant and 
had the server ask, “Are you ready for your T-bone steak and dessert?” No, 
because everybody is going to order a drink first, then an appetizer, then a 
main course.  

It's like going on a date. You guys have all heard that one. Fellas, we've 
made the mistake before of trying to hit a home run in the first two minutes. 
And she looks at us like we're a pig, really. It's because we were being pigs 
in that moment. 

Then she slaps us, and we snap out of it, and we go back into realizing that 
everybody has to go to first base and second base and third base, and then 
home.

On the back end of the funnel, after we put our customers and our tra�c 
through the front-end process, then we can o�er our premium-price prod-
ucts through a conversation or a webinar. 

So keep in mind, if you decide to use our digital marketing system and 
license our products, then we'll provide you with the break-even funnels. 
You'll also have your own high-ticket back-end o�ers ready to go as well, as 
subscription income. So you can really generate profit on the back end.

Ok, let’s dive into it. 

Whether it’s email tra�c, Facebook, YouTube, Google, Twitter, Bing or solo 
ads, in this funnel you are driving tra�c into what's called a capture page. 
From the capture page, you're going into a sales page. 

Simultaneously, you are adding email addresses to your digital database, or 
your auto-responder. For those of you who do not understand the need for 
building a list, it the value of every company these days. 

Facebook is valuable because of its data. 

Affiliate Marketing Millionaire
Chapter 7: Get Free Customers

49

Over on the far left, you can see you have tra�c that you DO control, and 
tra�c that you DON’T control.
 
The tra�c you don’t control is going to come from things like your SEO, 
your blog content, articles, YouTube videos, etc, and you’re going to gener-
ate tra�c from those sources organically, based on people doing searches 
on things like Google or Youtube.
 
On the other hand, tra�c you do control is going to come from Facebook 
pay-per-click tra�c, or any other paid advertising you’re using to pay for a 
specific result. You’re paying for X amount of clicks, X amount of conver-
sions, X amount of leads, X amount of sales etc.
 
Now that tra�c is going to be directed into your break-even funnel, which 
consists of your landing page with your front-end low-ticket o�er, with 
maybe an upsell or two, and of course, checkout pages.
 

They stress out SO much about if it’s going to make them money, they 
either make bad decisions, or they never launch the darn thing in the first 
place. 
  
Putting so much pressure on making it “right,” usually keeps it from ever 
going live.

My goal when we create ANY funnel, is to get to break even.   
If I can spend $1 in advertising, and then make $1 out the other side of the 
funnel…  then I’ve won!   

When I have a funnel that can break even on COLD tra�c (not to my exist-
ing list) – then I KNOW that I have the tool I need to grow that company.
THE REASON:  If I can get a funnel to break even, where I spend $1 and I 
make $1… that means I got a CUSTOMER for FREE!  (And THAT is the BIG 
secret.)

One of my early mentors, Mike Litman, told me that “Amateurs focus on the 
front end.”  
 
At first, that didn’t make much sense to me, until I started to grasp the 
concept of a “break even funnel.” 

As you look at this image Russell created, you can see what he means by 
the break-even funnel.

I’m going to demonstrate, and really make crystal clear, why you need a 
backend product to scale up profits, as well as the secret of the 
‘break-even’ funnel.
 
The secret of the ‘break-even’ funnel is a powerful strategy that will allow 
you to get customers for FREE, for LIFE.
 
I want to start by telling you about one of the smartest and most successful 
marketers in the game right now, by the name of Russell Brunson. Russell 
has been marketing for 15 plus years, and he actually started selling potato 
guns out of his dorm room…
 
Now, he has grown and scaled his online business to the point where it 
brings in $100 million dollars per year, which is extremely impressive, when 
you think about the fact he started from scratch.
 
I’m actually going to quote him here, because I think he did a great job of 
explaining what a break even funnel really is. I also want you to see that this 
isn’t just some new trick that I made up. 

Remember, I told you in previous chapters I don’t believe in reinventing the 
wheel. This is a concept most every millionaire online marketer uses and 
believes in, like Religion.
 
Here’s what he said:

“So… I need to set something straight.
 
When you create your FIRST funnel… the goal can NOT be (and should 
NOT be) to make money. That goal is what keeps most entrepreneurs from 
making money online.  

This the break even funnel.
 
On the back-end, which is where your profits are going to come from, 
you’re going to have your continuity programs, things with recurring 
subscription fees that are going to keep coming in month after month. 
These are the things that are going to generate a lot of profit for you, along 
with any other high-ticket o�ers you make to that lead. As soon as a person 
opts in to your email list, they’re now a subscriber on your email list, which 
is your biggest asset as an online marketer because it allows you to keep 
selling things to people over and over again..
 
The mistake most people make is they try to make all their money on the 
first initial sale, when really the key is to have that initial sale just break-even 
on your advertising costs. That way you know for a fact that you are able to 
generate more and more customers for free, and then on the back end, you 
can focus on maximizing your profits.
 
And that’s where you’re going to make your first hundred thousand, your 
first two hundred thousand, your first half a million, and your first million 
dollars.

I recently spoke at an event to where I explained a little bit more about the 
break-even funnel, which I think is really going to be useful and valuable to 
you here in just a second. I also talk about the Internet Marketing Formula. 

In this presentation, I gave visuals and a more detailed explanation. I’ll post 
some screenshots throughout this chapter for you to view. I also go over 
some examples of what we actually do here in our business, and what our 
licensees do, and our a�liates as well.



This is the concept you must understand in order to make your paid 
advertising work. Oftentimes, businesses are unable to scale because they 
focus on driving tra�c into their front-end sales versus the backend. Even if 
you lose money on the front-end due to the advertising costs of the funnel, 
you can support it by selling a premium priced o�er on the backend. 

With the total revenue from the front-end and backend sales, the Net 
Revenue Per Opt-In was $26.48 in this funnel. Essentially, this mean every 
time an email is submitted into the capture page we are making $26.48. 
This is why collecting those email addresses is crucial.

Hopefully by now you have an even better understanding of what a good 
break even funnel is. It's critical that you grasp this concept and understand 
it in its entirety because without it you're going to struggle in any online 
business and most likely fail. 

Now, in the next chapter I’m going to teach you about getting tra�c and 
leads for FREE… which are the true lifeblood of your business. Remember, 
with any online business generate a consistent flow and tra�c and leads is 
the most important thing you do each and every day, especially as an 
a�liate marketer!

Here is a behind-the-scenes look at one of our funnels we ran at the end of 
2016. In the first week of December we received 367 opt-ins. By the end of 
the month we receive 1,530 opt-ins and generated $13,037.15. 

The front-end o�er was Simple Signup System for $3.95. We also had the 
option to upgrade the order for a Traction Code for $19.95. In addition, we 
o�ered Network Marketing Launch Formula for $47, and Story Selling 
Formula for $197 on the backend. These products were the break-even 
components of the funnel. 

The advertising costs for this funnel were $11,916.30 which only generated 
$13,037.15 in online sales on the front-end. The front-end of the funnel paid 
for the advertising generating only slightly more than the breakeven point. 

However, on the backend, the leads from this funnel allowed our TeleSales 
to generate a total revenue of $40,511.15. 

Most businesses leave money on the table when they do not make other 
o�ers to their customers. This could be due to having a mental block 
around money. They are fine charging a customer $20-$30 but once they 
price a product at $1000, they become nervous and think “I wouldn’t pay 
$1000 for this.” Or, it could be a lack of marketing knowledge. 

They are unaware they could double or triple the size of their business by 
creating a premium priced o�er on the backend. 

During a presentation I gave, there was a customer in attendance who 
previously entered into our funnel. The customer purchased a front-end 
o�er of $3.95 and received videos. 

From there, he accepted two more o�ers eventually purchasing the product 
called Duplicate Dave for $5,000. He used the product on internet 
marketing to then earn $32,000 in take-home money. 

He simply started in our funnel by purchasing a product for $3.95. 

In our funnel, once a customer purchased Simple Signup System they 
would purchased one, two, or three of the additional upsells. In particular, 
the upsell rate for Network Marketing Launch Formula was 40%.

The best time to sell somebody, is after they purchased another product. 
For example, when you are at the checkout line of a grocery store, there are 
energy drinks, candy bars, and magazines displayed. 

These are upsells o�ered to you when you are already in “buying mode” 
and are more open to purchasing additional o�ers. 

A useful tool to solve this problem is the Value Ladder. It begins by provid-
ing a free o�er, this is something every business does. It can be a free 
consultation, a free cupcake. The o�er should give the prospective client a 
test-drive, it also gives them value before having to spend money. Similar to 
fishing, you cannot use a plain hook and expect to catch fish, you need a 
great bait. As a salesperson or marketer the free o�er is your lead magnet 
and bait. 

Typically, the lead magnet comes in the form of education or knowledge. 
For example, a landing page with a free video showing you how to make 
money online. Or, a free PDF download that is going to teach you about 
Facebook tra�c. From there you move them up the Value Ladder. 

Oftentimes, the longer they are a customer, the more products they 
purchase because they continue to receive value at every step. 

Typically, if you want to sell something for more than $2,000 or more it 
requires a human conversation. It’s no longer a $20 financial decision, it's a 
$5,000 to $10,000 financial decision. In order to make this decision, 99% of 
the time it requires a conversation. 

And oftentimes, what we get a lot is, "Is this real?" Because if somebody 
finds something on the internet, because there's so much of this social 
programming. that things are a scam or it's not real, and that's again, some-
body being burned. We all got burned. And that's just how they're choosing 
to show up. Skeptical. So, hey, is this real?

This point of the funnel requires relationship building. You must build 
rapport with the client, which can take up to 5 sometimes 10 calls.
 
Most people avoid the phone is because those calls can be somewhat 
painful. However, if you're good at it, and you do it every day, then it 
becomes less painful.

Additionally, if you're making money by having these conversations, then it 
makes it worth it. The issue comes when you're pounding the phone, not 
making any money, and you do not know how.

Facebook can take the data from its users and create artificial intelligence, 
or algorithms. The algorithms, recognize my wife has a brand-new baby and 
she wants to look at baby shit, you know what I mean. They know I'm 
involved in online businesses and I see ads every day about internet mar-
keting.

For our company, any tra�c we receive from Facebook will, over time, 
provide their email and be entered into our funnels. This is when we will 
send them our o�ers. A portion of those who go into our funnels, will buy 
immediately. However, there is more money to be made on the back end.

The initial o�er is why the break-even is important. There are many di�erent 
names for this o�er: tripwire, front-end, low-end. It is essentially the appetiz-
er to your funnel. For example, you have never walked into a restaurant and 
had the server ask, “Are you ready for your T-bone steak and dessert?” No, 
because everybody is going to order a drink first, then an appetizer, then a 
main course.  

It's like going on a date. You guys have all heard that one. Fellas, we've 
made the mistake before of trying to hit a home run in the first two minutes. 
And she looks at us like we're a pig, really. It's because we were being pigs 
in that moment. 

Then she slaps us, and we snap out of it, and we go back into realizing that 
everybody has to go to first base and second base and third base, and then 
home.

On the back end of the funnel, after we put our customers and our tra�c 
through the front-end process, then we can o�er our premium-price prod-
ucts through a conversation or a webinar. 
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So keep in mind, if you decide to use our digital marketing system and 
license our products, then we'll provide you with the break-even funnels. 
You'll also have your own high-ticket back-end o�ers ready to go as well, as 
subscription income. So you can really generate profit on the back end.

Ok, let’s dive into it. 

Whether it’s email tra�c, Facebook, YouTube, Google, Twitter, Bing or solo 
ads, in this funnel you are driving tra�c into what's called a capture page. 
From the capture page, you're going into a sales page. 

Simultaneously, you are adding email addresses to your digital database, or 
your auto-responder. For those of you who do not understand the need for 
building a list, it the value of every company these days. 

Facebook is valuable because of its data. 
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Over on the far left, you can see you have tra�c that you DO control, and 
tra�c that you DON’T control.
 
The tra�c you don’t control is going to come from things like your SEO, 
your blog content, articles, YouTube videos, etc, and you’re going to gener-
ate tra�c from those sources organically, based on people doing searches 
on things like Google or Youtube.
 
On the other hand, tra�c you do control is going to come from Facebook 
pay-per-click tra�c, or any other paid advertising you’re using to pay for a 
specific result. You’re paying for X amount of clicks, X amount of conver-
sions, X amount of leads, X amount of sales etc.
 
Now that tra�c is going to be directed into your break-even funnel, which 
consists of your landing page with your front-end low-ticket o�er, with 
maybe an upsell or two, and of course, checkout pages.
 

They stress out SO much about if it’s going to make them money, they 
either make bad decisions, or they never launch the darn thing in the first 
place. 
  
Putting so much pressure on making it “right,” usually keeps it from ever 
going live.

My goal when we create ANY funnel, is to get to break even.   
If I can spend $1 in advertising, and then make $1 out the other side of the 
funnel…  then I’ve won!   

When I have a funnel that can break even on COLD tra�c (not to my exist-
ing list) – then I KNOW that I have the tool I need to grow that company.
THE REASON:  If I can get a funnel to break even, where I spend $1 and I 
make $1… that means I got a CUSTOMER for FREE!  (And THAT is the BIG 
secret.)

One of my early mentors, Mike Litman, told me that “Amateurs focus on the 
front end.”  
 
At first, that didn’t make much sense to me, until I started to grasp the 
concept of a “break even funnel.” 

As you look at this image Russell created, you can see what he means by 
the break-even funnel.

I’m going to demonstrate, and really make crystal clear, why you need a 
backend product to scale up profits, as well as the secret of the 
‘break-even’ funnel.
 
The secret of the ‘break-even’ funnel is a powerful strategy that will allow 
you to get customers for FREE, for LIFE.
 
I want to start by telling you about one of the smartest and most successful 
marketers in the game right now, by the name of Russell Brunson. Russell 
has been marketing for 15 plus years, and he actually started selling potato 
guns out of his dorm room…
 
Now, he has grown and scaled his online business to the point where it 
brings in $100 million dollars per year, which is extremely impressive, when 
you think about the fact he started from scratch.
 
I’m actually going to quote him here, because I think he did a great job of 
explaining what a break even funnel really is. I also want you to see that this 
isn’t just some new trick that I made up. 

Remember, I told you in previous chapters I don’t believe in reinventing the 
wheel. This is a concept most every millionaire online marketer uses and 
believes in, like Religion.
 
Here’s what he said:

“So… I need to set something straight.
 
When you create your FIRST funnel… the goal can NOT be (and should 
NOT be) to make money. That goal is what keeps most entrepreneurs from 
making money online.  

This the break even funnel.
 
On the back-end, which is where your profits are going to come from, 
you’re going to have your continuity programs, things with recurring 
subscription fees that are going to keep coming in month after month. 
These are the things that are going to generate a lot of profit for you, along 
with any other high-ticket o�ers you make to that lead. As soon as a person 
opts in to your email list, they’re now a subscriber on your email list, which 
is your biggest asset as an online marketer because it allows you to keep 
selling things to people over and over again..
 
The mistake most people make is they try to make all their money on the 
first initial sale, when really the key is to have that initial sale just break-even 
on your advertising costs. That way you know for a fact that you are able to 
generate more and more customers for free, and then on the back end, you 
can focus on maximizing your profits.
 
And that’s where you’re going to make your first hundred thousand, your 
first two hundred thousand, your first half a million, and your first million 
dollars.

I recently spoke at an event to where I explained a little bit more about the 
break-even funnel, which I think is really going to be useful and valuable to 
you here in just a second. I also talk about the Internet Marketing Formula. 

In this presentation, I gave visuals and a more detailed explanation. I’ll post 
some screenshots throughout this chapter for you to view. I also go over 
some examples of what we actually do here in our business, and what our 
licensees do, and our a�liates as well.



This is the concept you must understand in order to make your paid 
advertising work. Oftentimes, businesses are unable to scale because they 
focus on driving tra�c into their front-end sales versus the backend. Even if 
you lose money on the front-end due to the advertising costs of the funnel, 
you can support it by selling a premium priced o�er on the backend. 

With the total revenue from the front-end and backend sales, the Net 
Revenue Per Opt-In was $26.48 in this funnel. Essentially, this mean every 
time an email is submitted into the capture page we are making $26.48. 
This is why collecting those email addresses is crucial.

Hopefully by now you have an even better understanding of what a good 
break even funnel is. It's critical that you grasp this concept and understand 
it in its entirety because without it you're going to struggle in any online 
business and most likely fail. 

Now, in the next chapter I’m going to teach you about getting tra�c and 
leads for FREE… which are the true lifeblood of your business. Remember, 
with any online business generate a consistent flow and tra�c and leads is 
the most important thing you do each and every day, especially as an 
a�liate marketer!

Here is a behind-the-scenes look at one of our funnels we ran at the end of 
2016. In the first week of December we received 367 opt-ins. By the end of 
the month we receive 1,530 opt-ins and generated $13,037.15. 

The front-end o�er was Simple Signup System for $3.95. We also had the 
option to upgrade the order for a Traction Code for $19.95. In addition, we 
o�ered Network Marketing Launch Formula for $47, and Story Selling 
Formula for $197 on the backend. These products were the break-even 
components of the funnel. 

The advertising costs for this funnel were $11,916.30 which only generated 
$13,037.15 in online sales on the front-end. The front-end of the funnel paid 
for the advertising generating only slightly more than the breakeven point. 

However, on the backend, the leads from this funnel allowed our TeleSales 
to generate a total revenue of $40,511.15. 

Most businesses leave money on the table when they do not make other 
o�ers to their customers. This could be due to having a mental block 
around money. They are fine charging a customer $20-$30 but once they 
price a product at $1000, they become nervous and think “I wouldn’t pay 
$1000 for this.” Or, it could be a lack of marketing knowledge. 

They are unaware they could double or triple the size of their business by 
creating a premium priced o�er on the backend. 

During a presentation I gave, there was a customer in attendance who 
previously entered into our funnel. The customer purchased a front-end 
o�er of $3.95 and received videos. 

From there, he accepted two more o�ers eventually purchasing the product 
called Duplicate Dave for $5,000. He used the product on internet 
marketing to then earn $32,000 in take-home money. 

He simply started in our funnel by purchasing a product for $3.95. 

In our funnel, once a customer purchased Simple Signup System they 
would purchased one, two, or three of the additional upsells. In particular, 
the upsell rate for Network Marketing Launch Formula was 40%.

The best time to sell somebody, is after they purchased another product. 
For example, when you are at the checkout line of a grocery store, there are 
energy drinks, candy bars, and magazines displayed. 

These are upsells o�ered to you when you are already in “buying mode” 
and are more open to purchasing additional o�ers. 

A useful tool to solve this problem is the Value Ladder. It begins by provid-
ing a free o�er, this is something every business does. It can be a free 
consultation, a free cupcake. The o�er should give the prospective client a 
test-drive, it also gives them value before having to spend money. Similar to 
fishing, you cannot use a plain hook and expect to catch fish, you need a 
great bait. As a salesperson or marketer the free o�er is your lead magnet 
and bait. 

Typically, the lead magnet comes in the form of education or knowledge. 
For example, a landing page with a free video showing you how to make 
money online. Or, a free PDF download that is going to teach you about 
Facebook tra�c. From there you move them up the Value Ladder. 

Oftentimes, the longer they are a customer, the more products they 
purchase because they continue to receive value at every step. 

Typically, if you want to sell something for more than $2,000 or more it 
requires a human conversation. It’s no longer a $20 financial decision, it's a 
$5,000 to $10,000 financial decision. In order to make this decision, 99% of 
the time it requires a conversation. 

And oftentimes, what we get a lot is, "Is this real?" Because if somebody 
finds something on the internet, because there's so much of this social 
programming. that things are a scam or it's not real, and that's again, some-
body being burned. We all got burned. And that's just how they're choosing 
to show up. Skeptical. So, hey, is this real?

This point of the funnel requires relationship building. You must build 
rapport with the client, which can take up to 5 sometimes 10 calls.
 
Most people avoid the phone is because those calls can be somewhat 
painful. However, if you're good at it, and you do it every day, then it 
becomes less painful.

Additionally, if you're making money by having these conversations, then it 
makes it worth it. The issue comes when you're pounding the phone, not 
making any money, and you do not know how.
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Facebook can take the data from its users and create artificial intelligence, 
or algorithms. The algorithms, recognize my wife has a brand-new baby and 
she wants to look at baby shit, you know what I mean. They know I'm 
involved in online businesses and I see ads every day about internet mar-
keting.

For our company, any tra�c we receive from Facebook will, over time, 
provide their email and be entered into our funnels. This is when we will 
send them our o�ers. A portion of those who go into our funnels, will buy 
immediately. However, there is more money to be made on the back end.

The initial o�er is why the break-even is important. There are many di�erent 
names for this o�er: tripwire, front-end, low-end. It is essentially the appetiz-
er to your funnel. For example, you have never walked into a restaurant and 
had the server ask, “Are you ready for your T-bone steak and dessert?” No, 
because everybody is going to order a drink first, then an appetizer, then a 
main course.  

It's like going on a date. You guys have all heard that one. Fellas, we've 
made the mistake before of trying to hit a home run in the first two minutes. 
And she looks at us like we're a pig, really. It's because we were being pigs 
in that moment. 

Then she slaps us, and we snap out of it, and we go back into realizing that 
everybody has to go to first base and second base and third base, and then 
home.

On the back end of the funnel, after we put our customers and our tra�c 
through the front-end process, then we can o�er our premium-price prod-
ucts through a conversation or a webinar. 
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So keep in mind, if you decide to use our digital marketing system and 
license our products, then we'll provide you with the break-even funnels. 
You'll also have your own high-ticket back-end o�ers ready to go as well, as 
subscription income. So you can really generate profit on the back end.

Ok, let’s dive into it. 

Whether it’s email tra�c, Facebook, YouTube, Google, Twitter, Bing or solo 
ads, in this funnel you are driving tra�c into what's called a capture page. 
From the capture page, you're going into a sales page. 

Simultaneously, you are adding email addresses to your digital database, or 
your auto-responder. For those of you who do not understand the need for 
building a list, it the value of every company these days. 

Facebook is valuable because of its data. 

Over on the far left, you can see you have tra�c that you DO control, and 
tra�c that you DON’T control.
 
The tra�c you don’t control is going to come from things like your SEO, 
your blog content, articles, YouTube videos, etc, and you’re going to gener-
ate tra�c from those sources organically, based on people doing searches 
on things like Google or Youtube.
 
On the other hand, tra�c you do control is going to come from Facebook 
pay-per-click tra�c, or any other paid advertising you’re using to pay for a 
specific result. You’re paying for X amount of clicks, X amount of conver-
sions, X amount of leads, X amount of sales etc.
 
Now that tra�c is going to be directed into your break-even funnel, which 
consists of your landing page with your front-end low-ticket o�er, with 
maybe an upsell or two, and of course, checkout pages.
 

They stress out SO much about if it’s going to make them money, they 
either make bad decisions, or they never launch the darn thing in the first 
place. 
  
Putting so much pressure on making it “right,” usually keeps it from ever 
going live.

My goal when we create ANY funnel, is to get to break even.   
If I can spend $1 in advertising, and then make $1 out the other side of the 
funnel…  then I’ve won!   

When I have a funnel that can break even on COLD tra�c (not to my exist-
ing list) – then I KNOW that I have the tool I need to grow that company.
THE REASON:  If I can get a funnel to break even, where I spend $1 and I 
make $1… that means I got a CUSTOMER for FREE!  (And THAT is the BIG 
secret.)

One of my early mentors, Mike Litman, told me that “Amateurs focus on the 
front end.”  
 
At first, that didn’t make much sense to me, until I started to grasp the 
concept of a “break even funnel.” 

As you look at this image Russell created, you can see what he means by 
the break-even funnel.

I’m going to demonstrate, and really make crystal clear, why you need a 
backend product to scale up profits, as well as the secret of the 
‘break-even’ funnel.
 
The secret of the ‘break-even’ funnel is a powerful strategy that will allow 
you to get customers for FREE, for LIFE.
 
I want to start by telling you about one of the smartest and most successful 
marketers in the game right now, by the name of Russell Brunson. Russell 
has been marketing for 15 plus years, and he actually started selling potato 
guns out of his dorm room…
 
Now, he has grown and scaled his online business to the point where it 
brings in $100 million dollars per year, which is extremely impressive, when 
you think about the fact he started from scratch.
 
I’m actually going to quote him here, because I think he did a great job of 
explaining what a break even funnel really is. I also want you to see that this 
isn’t just some new trick that I made up. 

Remember, I told you in previous chapters I don’t believe in reinventing the 
wheel. This is a concept most every millionaire online marketer uses and 
believes in, like Religion.
 
Here’s what he said:

“So… I need to set something straight.
 
When you create your FIRST funnel… the goal can NOT be (and should 
NOT be) to make money. That goal is what keeps most entrepreneurs from 
making money online.  

This the break even funnel.
 
On the back-end, which is where your profits are going to come from, 
you’re going to have your continuity programs, things with recurring 
subscription fees that are going to keep coming in month after month. 
These are the things that are going to generate a lot of profit for you, along 
with any other high-ticket o�ers you make to that lead. As soon as a person 
opts in to your email list, they’re now a subscriber on your email list, which 
is your biggest asset as an online marketer because it allows you to keep 
selling things to people over and over again..
 
The mistake most people make is they try to make all their money on the 
first initial sale, when really the key is to have that initial sale just break-even 
on your advertising costs. That way you know for a fact that you are able to 
generate more and more customers for free, and then on the back end, you 
can focus on maximizing your profits.
 
And that’s where you’re going to make your first hundred thousand, your 
first two hundred thousand, your first half a million, and your first million 
dollars.

I recently spoke at an event to where I explained a little bit more about the 
break-even funnel, which I think is really going to be useful and valuable to 
you here in just a second. I also talk about the Internet Marketing Formula. 

In this presentation, I gave visuals and a more detailed explanation. I’ll post 
some screenshots throughout this chapter for you to view. I also go over 
some examples of what we actually do here in our business, and what our 
licensees do, and our a�liates as well.



This is the concept you must understand in order to make your paid 
advertising work. Oftentimes, businesses are unable to scale because they 
focus on driving tra�c into their front-end sales versus the backend. Even if 
you lose money on the front-end due to the advertising costs of the funnel, 
you can support it by selling a premium priced o�er on the backend. 

With the total revenue from the front-end and backend sales, the Net 
Revenue Per Opt-In was $26.48 in this funnel. Essentially, this mean every 
time an email is submitted into the capture page we are making $26.48. 
This is why collecting those email addresses is crucial.

Hopefully by now you have an even better understanding of what a good 
break even funnel is. It's critical that you grasp this concept and understand 
it in its entirety because without it you're going to struggle in any online 
business and most likely fail. 

Now, in the next chapter I’m going to teach you about getting tra�c and 
leads for FREE… which are the true lifeblood of your business. Remember, 
with any online business generate a consistent flow and tra�c and leads is 
the most important thing you do each and every day, especially as an 
a�liate marketer!

Here is a behind-the-scenes look at one of our funnels we ran at the end of 
2016. In the first week of December we received 367 opt-ins. By the end of 
the month we receive 1,530 opt-ins and generated $13,037.15. 

The front-end o�er was Simple Signup System for $3.95. We also had the 
option to upgrade the order for a Traction Code for $19.95. In addition, we 
o�ered Network Marketing Launch Formula for $47, and Story Selling 
Formula for $197 on the backend. These products were the break-even 
components of the funnel. 

The advertising costs for this funnel were $11,916.30 which only generated 
$13,037.15 in online sales on the front-end. The front-end of the funnel paid 
for the advertising generating only slightly more than the breakeven point. 

However, on the backend, the leads from this funnel allowed our TeleSales 
to generate a total revenue of $40,511.15. 

Most businesses leave money on the table when they do not make other 
o�ers to their customers. This could be due to having a mental block 
around money. They are fine charging a customer $20-$30 but once they 
price a product at $1000, they become nervous and think “I wouldn’t pay 
$1000 for this.” Or, it could be a lack of marketing knowledge. 

They are unaware they could double or triple the size of their business by 
creating a premium priced o�er on the backend. 

During a presentation I gave, there was a customer in attendance who 
previously entered into our funnel. The customer purchased a front-end 
o�er of $3.95 and received videos. 

From there, he accepted two more o�ers eventually purchasing the product 
called Duplicate Dave for $5,000. He used the product on internet 
marketing to then earn $32,000 in take-home money. 

He simply started in our funnel by purchasing a product for $3.95. 

In our funnel, once a customer purchased Simple Signup System they 
would purchased one, two, or three of the additional upsells. In particular, 
the upsell rate for Network Marketing Launch Formula was 40%.

The best time to sell somebody, is after they purchased another product. 
For example, when you are at the checkout line of a grocery store, there are 
energy drinks, candy bars, and magazines displayed. 

These are upsells o�ered to you when you are already in “buying mode” 
and are more open to purchasing additional o�ers. 

A useful tool to solve this problem is the Value Ladder. It begins by provid-
ing a free o�er, this is something every business does. It can be a free 
consultation, a free cupcake. The o�er should give the prospective client a 
test-drive, it also gives them value before having to spend money. Similar to 
fishing, you cannot use a plain hook and expect to catch fish, you need a 
great bait. As a salesperson or marketer the free o�er is your lead magnet 
and bait. 

Typically, the lead magnet comes in the form of education or knowledge. 
For example, a landing page with a free video showing you how to make 
money online. Or, a free PDF download that is going to teach you about 
Facebook tra�c. From there you move them up the Value Ladder. 

Oftentimes, the longer they are a customer, the more products they 
purchase because they continue to receive value at every step. 
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Typically, if you want to sell something for more than $2,000 or more it 
requires a human conversation. It’s no longer a $20 financial decision, it's a 
$5,000 to $10,000 financial decision. In order to make this decision, 99% of 
the time it requires a conversation. 

And oftentimes, what we get a lot is, "Is this real?" Because if somebody 
finds something on the internet, because there's so much of this social 
programming. that things are a scam or it's not real, and that's again, some-
body being burned. We all got burned. And that's just how they're choosing 
to show up. Skeptical. So, hey, is this real?

This point of the funnel requires relationship building. You must build 
rapport with the client, which can take up to 5 sometimes 10 calls.
 
Most people avoid the phone is because those calls can be somewhat 
painful. However, if you're good at it, and you do it every day, then it 
becomes less painful.

Additionally, if you're making money by having these conversations, then it 
makes it worth it. The issue comes when you're pounding the phone, not 
making any money, and you do not know how.
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Facebook can take the data from its users and create artificial intelligence, 
or algorithms. The algorithms, recognize my wife has a brand-new baby and 
she wants to look at baby shit, you know what I mean. They know I'm 
involved in online businesses and I see ads every day about internet mar-
keting.

For our company, any tra�c we receive from Facebook will, over time, 
provide their email and be entered into our funnels. This is when we will 
send them our o�ers. A portion of those who go into our funnels, will buy 
immediately. However, there is more money to be made on the back end.

The initial o�er is why the break-even is important. There are many di�erent 
names for this o�er: tripwire, front-end, low-end. It is essentially the appetiz-
er to your funnel. For example, you have never walked into a restaurant and 
had the server ask, “Are you ready for your T-bone steak and dessert?” No, 
because everybody is going to order a drink first, then an appetizer, then a 
main course.  

It's like going on a date. You guys have all heard that one. Fellas, we've 
made the mistake before of trying to hit a home run in the first two minutes. 
And she looks at us like we're a pig, really. It's because we were being pigs 
in that moment. 

Then she slaps us, and we snap out of it, and we go back into realizing that 
everybody has to go to first base and second base and third base, and then 
home.

On the back end of the funnel, after we put our customers and our tra�c 
through the front-end process, then we can o�er our premium-price prod-
ucts through a conversation or a webinar. 

So keep in mind, if you decide to use our digital marketing system and 
license our products, then we'll provide you with the break-even funnels. 
You'll also have your own high-ticket back-end o�ers ready to go as well, as 
subscription income. So you can really generate profit on the back end.

Ok, let’s dive into it. 

Whether it’s email tra�c, Facebook, YouTube, Google, Twitter, Bing or solo 
ads, in this funnel you are driving tra�c into what's called a capture page. 
From the capture page, you're going into a sales page. 

Simultaneously, you are adding email addresses to your digital database, or 
your auto-responder. For those of you who do not understand the need for 
building a list, it the value of every company these days. 

Facebook is valuable because of its data. 

Over on the far left, you can see you have tra�c that you DO control, and 
tra�c that you DON’T control.
 
The tra�c you don’t control is going to come from things like your SEO, 
your blog content, articles, YouTube videos, etc, and you’re going to gener-
ate tra�c from those sources organically, based on people doing searches 
on things like Google or Youtube.
 
On the other hand, tra�c you do control is going to come from Facebook 
pay-per-click tra�c, or any other paid advertising you’re using to pay for a 
specific result. You’re paying for X amount of clicks, X amount of conver-
sions, X amount of leads, X amount of sales etc.
 
Now that tra�c is going to be directed into your break-even funnel, which 
consists of your landing page with your front-end low-ticket o�er, with 
maybe an upsell or two, and of course, checkout pages.
 

They stress out SO much about if it’s going to make them money, they 
either make bad decisions, or they never launch the darn thing in the first 
place. 
  
Putting so much pressure on making it “right,” usually keeps it from ever 
going live.

My goal when we create ANY funnel, is to get to break even.   
If I can spend $1 in advertising, and then make $1 out the other side of the 
funnel…  then I’ve won!   

When I have a funnel that can break even on COLD tra�c (not to my exist-
ing list) – then I KNOW that I have the tool I need to grow that company.
THE REASON:  If I can get a funnel to break even, where I spend $1 and I 
make $1… that means I got a CUSTOMER for FREE!  (And THAT is the BIG 
secret.)

One of my early mentors, Mike Litman, told me that “Amateurs focus on the 
front end.”  
 
At first, that didn’t make much sense to me, until I started to grasp the 
concept of a “break even funnel.” 

As you look at this image Russell created, you can see what he means by 
the break-even funnel.

I’m going to demonstrate, and really make crystal clear, why you need a 
backend product to scale up profits, as well as the secret of the 
‘break-even’ funnel.
 
The secret of the ‘break-even’ funnel is a powerful strategy that will allow 
you to get customers for FREE, for LIFE.
 
I want to start by telling you about one of the smartest and most successful 
marketers in the game right now, by the name of Russell Brunson. Russell 
has been marketing for 15 plus years, and he actually started selling potato 
guns out of his dorm room…
 
Now, he has grown and scaled his online business to the point where it 
brings in $100 million dollars per year, which is extremely impressive, when 
you think about the fact he started from scratch.
 
I’m actually going to quote him here, because I think he did a great job of 
explaining what a break even funnel really is. I also want you to see that this 
isn’t just some new trick that I made up. 

Remember, I told you in previous chapters I don’t believe in reinventing the 
wheel. This is a concept most every millionaire online marketer uses and 
believes in, like Religion.
 
Here’s what he said:

“So… I need to set something straight.
 
When you create your FIRST funnel… the goal can NOT be (and should 
NOT be) to make money. That goal is what keeps most entrepreneurs from 
making money online.  

This the break even funnel.
 
On the back-end, which is where your profits are going to come from, 
you’re going to have your continuity programs, things with recurring 
subscription fees that are going to keep coming in month after month. 
These are the things that are going to generate a lot of profit for you, along 
with any other high-ticket o�ers you make to that lead. As soon as a person 
opts in to your email list, they’re now a subscriber on your email list, which 
is your biggest asset as an online marketer because it allows you to keep 
selling things to people over and over again..
 
The mistake most people make is they try to make all their money on the 
first initial sale, when really the key is to have that initial sale just break-even 
on your advertising costs. That way you know for a fact that you are able to 
generate more and more customers for free, and then on the back end, you 
can focus on maximizing your profits.
 
And that’s where you’re going to make your first hundred thousand, your 
first two hundred thousand, your first half a million, and your first million 
dollars.

I recently spoke at an event to where I explained a little bit more about the 
break-even funnel, which I think is really going to be useful and valuable to 
you here in just a second. I also talk about the Internet Marketing Formula. 

In this presentation, I gave visuals and a more detailed explanation. I’ll post 
some screenshots throughout this chapter for you to view. I also go over 
some examples of what we actually do here in our business, and what our 
licensees do, and our a�liates as well.



This is the concept you must understand in order to make your paid 
advertising work. Oftentimes, businesses are unable to scale because they 
focus on driving tra�c into their front-end sales versus the backend. Even if 
you lose money on the front-end due to the advertising costs of the funnel, 
you can support it by selling a premium priced o�er on the backend. 

With the total revenue from the front-end and backend sales, the Net 
Revenue Per Opt-In was $26.48 in this funnel. Essentially, this mean every 
time an email is submitted into the capture page we are making $26.48. 
This is why collecting those email addresses is crucial.

Hopefully by now you have an even better understanding of what a good 
break even funnel is. It's critical that you grasp this concept and understand 
it in its entirety because without it you're going to struggle in any online 
business and most likely fail. 

Now, in the next chapter I’m going to teach you about getting tra�c and 
leads for FREE… which are the true lifeblood of your business. Remember, 
with any online business generate a consistent flow and tra�c and leads is 
the most important thing you do each and every day, especially as an 
a�liate marketer!

Here is a behind-the-scenes look at one of our funnels we ran at the end of 
2016. In the first week of December we received 367 opt-ins. By the end of 
the month we receive 1,530 opt-ins and generated $13,037.15. 

The front-end o�er was Simple Signup System for $3.95. We also had the 
option to upgrade the order for a Traction Code for $19.95. In addition, we 
o�ered Network Marketing Launch Formula for $47, and Story Selling 
Formula for $197 on the backend. These products were the break-even 
components of the funnel. 

The advertising costs for this funnel were $11,916.30 which only generated 
$13,037.15 in online sales on the front-end. The front-end of the funnel paid 
for the advertising generating only slightly more than the breakeven point. 

However, on the backend, the leads from this funnel allowed our TeleSales 
to generate a total revenue of $40,511.15. 

Most businesses leave money on the table when they do not make other 
o�ers to their customers. This could be due to having a mental block 
around money. They are fine charging a customer $20-$30 but once they 
price a product at $1000, they become nervous and think “I wouldn’t pay 
$1000 for this.” Or, it could be a lack of marketing knowledge. 

They are unaware they could double or triple the size of their business by 
creating a premium priced o�er on the backend. 

During a presentation I gave, there was a customer in attendance who 
previously entered into our funnel. The customer purchased a front-end 
o�er of $3.95 and received videos. 

From there, he accepted two more o�ers eventually purchasing the product 
called Duplicate Dave for $5,000. He used the product on internet 
marketing to then earn $32,000 in take-home money. 

He simply started in our funnel by purchasing a product for $3.95. 

In our funnel, once a customer purchased Simple Signup System they 
would purchased one, two, or three of the additional upsells. In particular, 
the upsell rate for Network Marketing Launch Formula was 40%.

The best time to sell somebody, is after they purchased another product. 
For example, when you are at the checkout line of a grocery store, there are 
energy drinks, candy bars, and magazines displayed. 

These are upsells o�ered to you when you are already in “buying mode” 
and are more open to purchasing additional o�ers. 
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A useful tool to solve this problem is the Value Ladder. It begins by provid-
ing a free o�er, this is something every business does. It can be a free 
consultation, a free cupcake. The o�er should give the prospective client a 
test-drive, it also gives them value before having to spend money. Similar to 
fishing, you cannot use a plain hook and expect to catch fish, you need a 
great bait. As a salesperson or marketer the free o�er is your lead magnet 
and bait. 

Typically, the lead magnet comes in the form of education or knowledge. 
For example, a landing page with a free video showing you how to make 
money online. Or, a free PDF download that is going to teach you about 
Facebook tra�c. From there you move them up the Value Ladder. 

Oftentimes, the longer they are a customer, the more products they 
purchase because they continue to receive value at every step. 
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Typically, if you want to sell something for more than $2,000 or more it 
requires a human conversation. It’s no longer a $20 financial decision, it's a 
$5,000 to $10,000 financial decision. In order to make this decision, 99% of 
the time it requires a conversation. 

And oftentimes, what we get a lot is, "Is this real?" Because if somebody 
finds something on the internet, because there's so much of this social 
programming. that things are a scam or it's not real, and that's again, some-
body being burned. We all got burned. And that's just how they're choosing 
to show up. Skeptical. So, hey, is this real?

This point of the funnel requires relationship building. You must build 
rapport with the client, which can take up to 5 sometimes 10 calls.
 
Most people avoid the phone is because those calls can be somewhat 
painful. However, if you're good at it, and you do it every day, then it 
becomes less painful.

Additionally, if you're making money by having these conversations, then it 
makes it worth it. The issue comes when you're pounding the phone, not 
making any money, and you do not know how.

Facebook can take the data from its users and create artificial intelligence, 
or algorithms. The algorithms, recognize my wife has a brand-new baby and 
she wants to look at baby shit, you know what I mean. They know I'm 
involved in online businesses and I see ads every day about internet mar-
keting.

For our company, any tra�c we receive from Facebook will, over time, 
provide their email and be entered into our funnels. This is when we will 
send them our o�ers. A portion of those who go into our funnels, will buy 
immediately. However, there is more money to be made on the back end.

The initial o�er is why the break-even is important. There are many di�erent 
names for this o�er: tripwire, front-end, low-end. It is essentially the appetiz-
er to your funnel. For example, you have never walked into a restaurant and 
had the server ask, “Are you ready for your T-bone steak and dessert?” No, 
because everybody is going to order a drink first, then an appetizer, then a 
main course.  

It's like going on a date. You guys have all heard that one. Fellas, we've 
made the mistake before of trying to hit a home run in the first two minutes. 
And she looks at us like we're a pig, really. It's because we were being pigs 
in that moment. 

Then she slaps us, and we snap out of it, and we go back into realizing that 
everybody has to go to first base and second base and third base, and then 
home.

On the back end of the funnel, after we put our customers and our tra�c 
through the front-end process, then we can o�er our premium-price prod-
ucts through a conversation or a webinar. 

So keep in mind, if you decide to use our digital marketing system and 
license our products, then we'll provide you with the break-even funnels. 
You'll also have your own high-ticket back-end o�ers ready to go as well, as 
subscription income. So you can really generate profit on the back end.

Ok, let’s dive into it. 

Whether it’s email tra�c, Facebook, YouTube, Google, Twitter, Bing or solo 
ads, in this funnel you are driving tra�c into what's called a capture page. 
From the capture page, you're going into a sales page. 

Simultaneously, you are adding email addresses to your digital database, or 
your auto-responder. For those of you who do not understand the need for 
building a list, it the value of every company these days. 

Facebook is valuable because of its data. 

Over on the far left, you can see you have tra�c that you DO control, and 
tra�c that you DON’T control.
 
The tra�c you don’t control is going to come from things like your SEO, 
your blog content, articles, YouTube videos, etc, and you’re going to gener-
ate tra�c from those sources organically, based on people doing searches 
on things like Google or Youtube.
 
On the other hand, tra�c you do control is going to come from Facebook 
pay-per-click tra�c, or any other paid advertising you’re using to pay for a 
specific result. You’re paying for X amount of clicks, X amount of conver-
sions, X amount of leads, X amount of sales etc.
 
Now that tra�c is going to be directed into your break-even funnel, which 
consists of your landing page with your front-end low-ticket o�er, with 
maybe an upsell or two, and of course, checkout pages.
 

They stress out SO much about if it’s going to make them money, they 
either make bad decisions, or they never launch the darn thing in the first 
place. 
  
Putting so much pressure on making it “right,” usually keeps it from ever 
going live.

My goal when we create ANY funnel, is to get to break even.   
If I can spend $1 in advertising, and then make $1 out the other side of the 
funnel…  then I’ve won!   

When I have a funnel that can break even on COLD tra�c (not to my exist-
ing list) – then I KNOW that I have the tool I need to grow that company.
THE REASON:  If I can get a funnel to break even, where I spend $1 and I 
make $1… that means I got a CUSTOMER for FREE!  (And THAT is the BIG 
secret.)

One of my early mentors, Mike Litman, told me that “Amateurs focus on the 
front end.”  
 
At first, that didn’t make much sense to me, until I started to grasp the 
concept of a “break even funnel.” 

As you look at this image Russell created, you can see what he means by 
the break-even funnel.

I’m going to demonstrate, and really make crystal clear, why you need a 
backend product to scale up profits, as well as the secret of the 
‘break-even’ funnel.
 
The secret of the ‘break-even’ funnel is a powerful strategy that will allow 
you to get customers for FREE, for LIFE.
 
I want to start by telling you about one of the smartest and most successful 
marketers in the game right now, by the name of Russell Brunson. Russell 
has been marketing for 15 plus years, and he actually started selling potato 
guns out of his dorm room…
 
Now, he has grown and scaled his online business to the point where it 
brings in $100 million dollars per year, which is extremely impressive, when 
you think about the fact he started from scratch.
 
I’m actually going to quote him here, because I think he did a great job of 
explaining what a break even funnel really is. I also want you to see that this 
isn’t just some new trick that I made up. 

Remember, I told you in previous chapters I don’t believe in reinventing the 
wheel. This is a concept most every millionaire online marketer uses and 
believes in, like Religion.
 
Here’s what he said:

“So… I need to set something straight.
 
When you create your FIRST funnel… the goal can NOT be (and should 
NOT be) to make money. That goal is what keeps most entrepreneurs from 
making money online.  

This the break even funnel.
 
On the back-end, which is where your profits are going to come from, 
you’re going to have your continuity programs, things with recurring 
subscription fees that are going to keep coming in month after month. 
These are the things that are going to generate a lot of profit for you, along 
with any other high-ticket o�ers you make to that lead. As soon as a person 
opts in to your email list, they’re now a subscriber on your email list, which 
is your biggest asset as an online marketer because it allows you to keep 
selling things to people over and over again..
 
The mistake most people make is they try to make all their money on the 
first initial sale, when really the key is to have that initial sale just break-even 
on your advertising costs. That way you know for a fact that you are able to 
generate more and more customers for free, and then on the back end, you 
can focus on maximizing your profits.
 
And that’s where you’re going to make your first hundred thousand, your 
first two hundred thousand, your first half a million, and your first million 
dollars.

I recently spoke at an event to where I explained a little bit more about the 
break-even funnel, which I think is really going to be useful and valuable to 
you here in just a second. I also talk about the Internet Marketing Formula. 

In this presentation, I gave visuals and a more detailed explanation. I’ll post 
some screenshots throughout this chapter for you to view. I also go over 
some examples of what we actually do here in our business, and what our 
licensees do, and our a�liates as well.



This is the concept you must understand in order to make your paid 
advertising work. Oftentimes, businesses are unable to scale because they 
focus on driving tra�c into their front-end sales versus the backend. Even if 
you lose money on the front-end due to the advertising costs of the funnel, 
you can support it by selling a premium priced o�er on the backend. 

With the total revenue from the front-end and backend sales, the Net 
Revenue Per Opt-In was $26.48 in this funnel. Essentially, this mean every 
time an email is submitted into the capture page we are making $26.48. 
This is why collecting those email addresses is crucial.

Hopefully by now you have an even better understanding of what a good 
break even funnel is. It's critical that you grasp this concept and understand 
it in its entirety because without it you're going to struggle in any online 
business and most likely fail. 

Now, in the next chapter I’m going to teach you about getting tra�c and 
leads for FREE… which are the true lifeblood of your business. Remember, 
with any online business generate a consistent flow and tra�c and leads is 
the most important thing you do each and every day, especially as an 
a�liate marketer!

Here is a behind-the-scenes look at one of our funnels we ran at the end of 
2016. In the first week of December we received 367 opt-ins. By the end of 
the month we receive 1,530 opt-ins and generated $13,037.15. 

The front-end o�er was Simple Signup System for $3.95. We also had the 
option to upgrade the order for a Traction Code for $19.95. In addition, we 
o�ered Network Marketing Launch Formula for $47, and Story Selling 
Formula for $197 on the backend. These products were the break-even 
components of the funnel. 

The advertising costs for this funnel were $11,916.30 which only generated 
$13,037.15 in online sales on the front-end. The front-end of the funnel paid 
for the advertising generating only slightly more than the breakeven point. 

However, on the backend, the leads from this funnel allowed our TeleSales 
to generate a total revenue of $40,511.15. 
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Most businesses leave money on the table when they do not make other 
o�ers to their customers. This could be due to having a mental block 
around money. They are fine charging a customer $20-$30 but once they 
price a product at $1000, they become nervous and think “I wouldn’t pay 
$1000 for this.” Or, it could be a lack of marketing knowledge. 

They are unaware they could double or triple the size of their business by 
creating a premium priced o�er on the backend. 

During a presentation I gave, there was a customer in attendance who 
previously entered into our funnel. The customer purchased a front-end 
o�er of $3.95 and received videos. 

From there, he accepted two more o�ers eventually purchasing the product 
called Duplicate Dave for $5,000. He used the product on internet 
marketing to then earn $32,000 in take-home money. 

He simply started in our funnel by purchasing a product for $3.95. 

In our funnel, once a customer purchased Simple Signup System they 
would purchased one, two, or three of the additional upsells. In particular, 
the upsell rate for Network Marketing Launch Formula was 40%.

The best time to sell somebody, is after they purchased another product. 
For example, when you are at the checkout line of a grocery store, there are 
energy drinks, candy bars, and magazines displayed. 

These are upsells o�ered to you when you are already in “buying mode” 
and are more open to purchasing additional o�ers. 
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A useful tool to solve this problem is the Value Ladder. It begins by provid-
ing a free o�er, this is something every business does. It can be a free 
consultation, a free cupcake. The o�er should give the prospective client a 
test-drive, it also gives them value before having to spend money. Similar to 
fishing, you cannot use a plain hook and expect to catch fish, you need a 
great bait. As a salesperson or marketer the free o�er is your lead magnet 
and bait. 

Typically, the lead magnet comes in the form of education or knowledge. 
For example, a landing page with a free video showing you how to make 
money online. Or, a free PDF download that is going to teach you about 
Facebook tra�c. From there you move them up the Value Ladder. 

Oftentimes, the longer they are a customer, the more products they 
purchase because they continue to receive value at every step. 

Typically, if you want to sell something for more than $2,000 or more it 
requires a human conversation. It’s no longer a $20 financial decision, it's a 
$5,000 to $10,000 financial decision. In order to make this decision, 99% of 
the time it requires a conversation. 

And oftentimes, what we get a lot is, "Is this real?" Because if somebody 
finds something on the internet, because there's so much of this social 
programming. that things are a scam or it's not real, and that's again, some-
body being burned. We all got burned. And that's just how they're choosing 
to show up. Skeptical. So, hey, is this real?

This point of the funnel requires relationship building. You must build 
rapport with the client, which can take up to 5 sometimes 10 calls.
 
Most people avoid the phone is because those calls can be somewhat 
painful. However, if you're good at it, and you do it every day, then it 
becomes less painful.

Additionally, if you're making money by having these conversations, then it 
makes it worth it. The issue comes when you're pounding the phone, not 
making any money, and you do not know how.

Facebook can take the data from its users and create artificial intelligence, 
or algorithms. The algorithms, recognize my wife has a brand-new baby and 
she wants to look at baby shit, you know what I mean. They know I'm 
involved in online businesses and I see ads every day about internet mar-
keting.

For our company, any tra�c we receive from Facebook will, over time, 
provide their email and be entered into our funnels. This is when we will 
send them our o�ers. A portion of those who go into our funnels, will buy 
immediately. However, there is more money to be made on the back end.

The initial o�er is why the break-even is important. There are many di�erent 
names for this o�er: tripwire, front-end, low-end. It is essentially the appetiz-
er to your funnel. For example, you have never walked into a restaurant and 
had the server ask, “Are you ready for your T-bone steak and dessert?” No, 
because everybody is going to order a drink first, then an appetizer, then a 
main course.  

It's like going on a date. You guys have all heard that one. Fellas, we've 
made the mistake before of trying to hit a home run in the first two minutes. 
And she looks at us like we're a pig, really. It's because we were being pigs 
in that moment. 

Then she slaps us, and we snap out of it, and we go back into realizing that 
everybody has to go to first base and second base and third base, and then 
home.

On the back end of the funnel, after we put our customers and our tra�c 
through the front-end process, then we can o�er our premium-price prod-
ucts through a conversation or a webinar. 

So keep in mind, if you decide to use our digital marketing system and 
license our products, then we'll provide you with the break-even funnels. 
You'll also have your own high-ticket back-end o�ers ready to go as well, as 
subscription income. So you can really generate profit on the back end.

Ok, let’s dive into it. 

Whether it’s email tra�c, Facebook, YouTube, Google, Twitter, Bing or solo 
ads, in this funnel you are driving tra�c into what's called a capture page. 
From the capture page, you're going into a sales page. 

Simultaneously, you are adding email addresses to your digital database, or 
your auto-responder. For those of you who do not understand the need for 
building a list, it the value of every company these days. 

Facebook is valuable because of its data. 

Over on the far left, you can see you have tra�c that you DO control, and 
tra�c that you DON’T control.
 
The tra�c you don’t control is going to come from things like your SEO, 
your blog content, articles, YouTube videos, etc, and you’re going to gener-
ate tra�c from those sources organically, based on people doing searches 
on things like Google or Youtube.
 
On the other hand, tra�c you do control is going to come from Facebook 
pay-per-click tra�c, or any other paid advertising you’re using to pay for a 
specific result. You’re paying for X amount of clicks, X amount of conver-
sions, X amount of leads, X amount of sales etc.
 
Now that tra�c is going to be directed into your break-even funnel, which 
consists of your landing page with your front-end low-ticket o�er, with 
maybe an upsell or two, and of course, checkout pages.
 

They stress out SO much about if it’s going to make them money, they 
either make bad decisions, or they never launch the darn thing in the first 
place. 
  
Putting so much pressure on making it “right,” usually keeps it from ever 
going live.

My goal when we create ANY funnel, is to get to break even.   
If I can spend $1 in advertising, and then make $1 out the other side of the 
funnel…  then I’ve won!   

When I have a funnel that can break even on COLD tra�c (not to my exist-
ing list) – then I KNOW that I have the tool I need to grow that company.
THE REASON:  If I can get a funnel to break even, where I spend $1 and I 
make $1… that means I got a CUSTOMER for FREE!  (And THAT is the BIG 
secret.)

One of my early mentors, Mike Litman, told me that “Amateurs focus on the 
front end.”  
 
At first, that didn’t make much sense to me, until I started to grasp the 
concept of a “break even funnel.” 

As you look at this image Russell created, you can see what he means by 
the break-even funnel.

I’m going to demonstrate, and really make crystal clear, why you need a 
backend product to scale up profits, as well as the secret of the 
‘break-even’ funnel.
 
The secret of the ‘break-even’ funnel is a powerful strategy that will allow 
you to get customers for FREE, for LIFE.
 
I want to start by telling you about one of the smartest and most successful 
marketers in the game right now, by the name of Russell Brunson. Russell 
has been marketing for 15 plus years, and he actually started selling potato 
guns out of his dorm room…
 
Now, he has grown and scaled his online business to the point where it 
brings in $100 million dollars per year, which is extremely impressive, when 
you think about the fact he started from scratch.
 
I’m actually going to quote him here, because I think he did a great job of 
explaining what a break even funnel really is. I also want you to see that this 
isn’t just some new trick that I made up. 

Remember, I told you in previous chapters I don’t believe in reinventing the 
wheel. This is a concept most every millionaire online marketer uses and 
believes in, like Religion.
 
Here’s what he said:

“So… I need to set something straight.
 
When you create your FIRST funnel… the goal can NOT be (and should 
NOT be) to make money. That goal is what keeps most entrepreneurs from 
making money online.  

This the break even funnel.
 
On the back-end, which is where your profits are going to come from, 
you’re going to have your continuity programs, things with recurring 
subscription fees that are going to keep coming in month after month. 
These are the things that are going to generate a lot of profit for you, along 
with any other high-ticket o�ers you make to that lead. As soon as a person 
opts in to your email list, they’re now a subscriber on your email list, which 
is your biggest asset as an online marketer because it allows you to keep 
selling things to people over and over again..
 
The mistake most people make is they try to make all their money on the 
first initial sale, when really the key is to have that initial sale just break-even 
on your advertising costs. That way you know for a fact that you are able to 
generate more and more customers for free, and then on the back end, you 
can focus on maximizing your profits.
 
And that’s where you’re going to make your first hundred thousand, your 
first two hundred thousand, your first half a million, and your first million 
dollars.

I recently spoke at an event to where I explained a little bit more about the 
break-even funnel, which I think is really going to be useful and valuable to 
you here in just a second. I also talk about the Internet Marketing Formula. 

In this presentation, I gave visuals and a more detailed explanation. I’ll post 
some screenshots throughout this chapter for you to view. I also go over 
some examples of what we actually do here in our business, and what our 
licensees do, and our a�liates as well.



This is the concept you must understand in order to make your paid 
advertising work. Oftentimes, businesses are unable to scale because they 
focus on driving tra�c into their front-end sales versus the backend. Even if 
you lose money on the front-end due to the advertising costs of the funnel, 
you can support it by selling a premium priced o�er on the backend. 

With the total revenue from the front-end and backend sales, the Net 
Revenue Per Opt-In was $26.48 in this funnel. Essentially, this mean every 
time an email is submitted into the capture page we are making $26.48. 
This is why collecting those email addresses is crucial.

Hopefully by now you have an even better understanding of what a good 
break even funnel is. It's critical that you grasp this concept and understand 
it in its entirety because without it you're going to struggle in any online 
business and most likely fail. 

Now, in the next chapter I’m going to teach you about getting tra�c and 
leads for FREE… which are the true lifeblood of your business. Remember, 
with any online business generate a consistent flow and tra�c and leads is 
the most important thing you do each and every day, especially as an 
a�liate marketer!
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Here is a behind-the-scenes look at one of our funnels we ran at the end of 
2016. In the first week of December we received 367 opt-ins. By the end of 
the month we receive 1,530 opt-ins and generated $13,037.15. 

The front-end o�er was Simple Signup System for $3.95. We also had the 
option to upgrade the order for a Traction Code for $19.95. In addition, we 
o�ered Network Marketing Launch Formula for $47, and Story Selling 
Formula for $197 on the backend. These products were the break-even 
components of the funnel. 

The advertising costs for this funnel were $11,916.30 which only generated 
$13,037.15 in online sales on the front-end. The front-end of the funnel paid 
for the advertising generating only slightly more than the breakeven point. 

However, on the backend, the leads from this funnel allowed our TeleSales 
to generate a total revenue of $40,511.15. 
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Most businesses leave money on the table when they do not make other 
o�ers to their customers. This could be due to having a mental block 
around money. They are fine charging a customer $20-$30 but once they 
price a product at $1000, they become nervous and think “I wouldn’t pay 
$1000 for this.” Or, it could be a lack of marketing knowledge. 

They are unaware they could double or triple the size of their business by 
creating a premium priced o�er on the backend. 

During a presentation I gave, there was a customer in attendance who 
previously entered into our funnel. The customer purchased a front-end 
o�er of $3.95 and received videos. 

From there, he accepted two more o�ers eventually purchasing the product 
called Duplicate Dave for $5,000. He used the product on internet 
marketing to then earn $32,000 in take-home money. 

He simply started in our funnel by purchasing a product for $3.95. 

In our funnel, once a customer purchased Simple Signup System they 
would purchased one, two, or three of the additional upsells. In particular, 
the upsell rate for Network Marketing Launch Formula was 40%.

The best time to sell somebody, is after they purchased another product. 
For example, when you are at the checkout line of a grocery store, there are 
energy drinks, candy bars, and magazines displayed. 

These are upsells o�ered to you when you are already in “buying mode” 
and are more open to purchasing additional o�ers. 

A useful tool to solve this problem is the Value Ladder. It begins by provid-
ing a free o�er, this is something every business does. It can be a free 
consultation, a free cupcake. The o�er should give the prospective client a 
test-drive, it also gives them value before having to spend money. Similar to 
fishing, you cannot use a plain hook and expect to catch fish, you need a 
great bait. As a salesperson or marketer the free o�er is your lead magnet 
and bait. 

Typically, the lead magnet comes in the form of education or knowledge. 
For example, a landing page with a free video showing you how to make 
money online. Or, a free PDF download that is going to teach you about 
Facebook tra�c. From there you move them up the Value Ladder. 

Oftentimes, the longer they are a customer, the more products they 
purchase because they continue to receive value at every step. 

Typically, if you want to sell something for more than $2,000 or more it 
requires a human conversation. It’s no longer a $20 financial decision, it's a 
$5,000 to $10,000 financial decision. In order to make this decision, 99% of 
the time it requires a conversation. 

And oftentimes, what we get a lot is, "Is this real?" Because if somebody 
finds something on the internet, because there's so much of this social 
programming. that things are a scam or it's not real, and that's again, some-
body being burned. We all got burned. And that's just how they're choosing 
to show up. Skeptical. So, hey, is this real?

This point of the funnel requires relationship building. You must build 
rapport with the client, which can take up to 5 sometimes 10 calls.
 
Most people avoid the phone is because those calls can be somewhat 
painful. However, if you're good at it, and you do it every day, then it 
becomes less painful.

Additionally, if you're making money by having these conversations, then it 
makes it worth it. The issue comes when you're pounding the phone, not 
making any money, and you do not know how.

Facebook can take the data from its users and create artificial intelligence, 
or algorithms. The algorithms, recognize my wife has a brand-new baby and 
she wants to look at baby shit, you know what I mean. They know I'm 
involved in online businesses and I see ads every day about internet mar-
keting.

For our company, any tra�c we receive from Facebook will, over time, 
provide their email and be entered into our funnels. This is when we will 
send them our o�ers. A portion of those who go into our funnels, will buy 
immediately. However, there is more money to be made on the back end.

The initial o�er is why the break-even is important. There are many di�erent 
names for this o�er: tripwire, front-end, low-end. It is essentially the appetiz-
er to your funnel. For example, you have never walked into a restaurant and 
had the server ask, “Are you ready for your T-bone steak and dessert?” No, 
because everybody is going to order a drink first, then an appetizer, then a 
main course.  

It's like going on a date. You guys have all heard that one. Fellas, we've 
made the mistake before of trying to hit a home run in the first two minutes. 
And she looks at us like we're a pig, really. It's because we were being pigs 
in that moment. 

Then she slaps us, and we snap out of it, and we go back into realizing that 
everybody has to go to first base and second base and third base, and then 
home.

On the back end of the funnel, after we put our customers and our tra�c 
through the front-end process, then we can o�er our premium-price prod-
ucts through a conversation or a webinar. 

So keep in mind, if you decide to use our digital marketing system and 
license our products, then we'll provide you with the break-even funnels. 
You'll also have your own high-ticket back-end o�ers ready to go as well, as 
subscription income. So you can really generate profit on the back end.

Ok, let’s dive into it. 

Whether it’s email tra�c, Facebook, YouTube, Google, Twitter, Bing or solo 
ads, in this funnel you are driving tra�c into what's called a capture page. 
From the capture page, you're going into a sales page. 

Simultaneously, you are adding email addresses to your digital database, or 
your auto-responder. For those of you who do not understand the need for 
building a list, it the value of every company these days. 

Facebook is valuable because of its data. 

Over on the far left, you can see you have tra�c that you DO control, and 
tra�c that you DON’T control.
 
The tra�c you don’t control is going to come from things like your SEO, 
your blog content, articles, YouTube videos, etc, and you’re going to gener-
ate tra�c from those sources organically, based on people doing searches 
on things like Google or Youtube.
 
On the other hand, tra�c you do control is going to come from Facebook 
pay-per-click tra�c, or any other paid advertising you’re using to pay for a 
specific result. You’re paying for X amount of clicks, X amount of conver-
sions, X amount of leads, X amount of sales etc.
 
Now that tra�c is going to be directed into your break-even funnel, which 
consists of your landing page with your front-end low-ticket o�er, with 
maybe an upsell or two, and of course, checkout pages.
 

They stress out SO much about if it’s going to make them money, they 
either make bad decisions, or they never launch the darn thing in the first 
place. 
  
Putting so much pressure on making it “right,” usually keeps it from ever 
going live.

My goal when we create ANY funnel, is to get to break even.   
If I can spend $1 in advertising, and then make $1 out the other side of the 
funnel…  then I’ve won!   

When I have a funnel that can break even on COLD tra�c (not to my exist-
ing list) – then I KNOW that I have the tool I need to grow that company.
THE REASON:  If I can get a funnel to break even, where I spend $1 and I 
make $1… that means I got a CUSTOMER for FREE!  (And THAT is the BIG 
secret.)

One of my early mentors, Mike Litman, told me that “Amateurs focus on the 
front end.”  
 
At first, that didn’t make much sense to me, until I started to grasp the 
concept of a “break even funnel.” 

As you look at this image Russell created, you can see what he means by 
the break-even funnel.

I’m going to demonstrate, and really make crystal clear, why you need a 
backend product to scale up profits, as well as the secret of the 
‘break-even’ funnel.
 
The secret of the ‘break-even’ funnel is a powerful strategy that will allow 
you to get customers for FREE, for LIFE.
 
I want to start by telling you about one of the smartest and most successful 
marketers in the game right now, by the name of Russell Brunson. Russell 
has been marketing for 15 plus years, and he actually started selling potato 
guns out of his dorm room…
 
Now, he has grown and scaled his online business to the point where it 
brings in $100 million dollars per year, which is extremely impressive, when 
you think about the fact he started from scratch.
 
I’m actually going to quote him here, because I think he did a great job of 
explaining what a break even funnel really is. I also want you to see that this 
isn’t just some new trick that I made up. 

Remember, I told you in previous chapters I don’t believe in reinventing the 
wheel. This is a concept most every millionaire online marketer uses and 
believes in, like Religion.
 
Here’s what he said:

“So… I need to set something straight.
 
When you create your FIRST funnel… the goal can NOT be (and should 
NOT be) to make money. That goal is what keeps most entrepreneurs from 
making money online.  

This the break even funnel.
 
On the back-end, which is where your profits are going to come from, 
you’re going to have your continuity programs, things with recurring 
subscription fees that are going to keep coming in month after month. 
These are the things that are going to generate a lot of profit for you, along 
with any other high-ticket o�ers you make to that lead. As soon as a person 
opts in to your email list, they’re now a subscriber on your email list, which 
is your biggest asset as an online marketer because it allows you to keep 
selling things to people over and over again..
 
The mistake most people make is they try to make all their money on the 
first initial sale, when really the key is to have that initial sale just break-even 
on your advertising costs. That way you know for a fact that you are able to 
generate more and more customers for free, and then on the back end, you 
can focus on maximizing your profits.
 
And that’s where you’re going to make your first hundred thousand, your 
first two hundred thousand, your first half a million, and your first million 
dollars.

I recently spoke at an event to where I explained a little bit more about the 
break-even funnel, which I think is really going to be useful and valuable to 
you here in just a second. I also talk about the Internet Marketing Formula. 

In this presentation, I gave visuals and a more detailed explanation. I’ll post 
some screenshots throughout this chapter for you to view. I also go over 
some examples of what we actually do here in our business, and what our 
licensees do, and our a�liates as well.



Affiliate Marketing Millionaire
Chapter 7: Get Free Customers

This is the concept you must understand in order to make your paid 
advertising work. Oftentimes, businesses are unable to scale because they 
focus on driving tra�c into their front-end sales versus the backend. Even if 
you lose money on the front-end due to the advertising costs of the funnel, 
you can support it by selling a premium priced o�er on the backend. 

With the total revenue from the front-end and backend sales, the Net 
Revenue Per Opt-In was $26.48 in this funnel. Essentially, this mean every 
time an email is submitted into the capture page we are making $26.48. 
This is why collecting those email addresses is crucial.

Hopefully by now you have an even better understanding of what a good 
break even funnel is. It's critical that you grasp this concept and understand 
it in its entirety because without it you're going to struggle in any online 
business and most likely fail. 

Now, in the next chapter I’m going to teach you about getting tra�c and 
leads for FREE… which are the true lifeblood of your business. Remember, 
with any online business generate a consistent flow and tra�c and leads is 
the most important thing you do each and every day, especially as an 
a�liate marketer!
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Here is a behind-the-scenes look at one of our funnels we ran at the end of 
2016. In the first week of December we received 367 opt-ins. By the end of 
the month we receive 1,530 opt-ins and generated $13,037.15. 

The front-end o�er was Simple Signup System for $3.95. We also had the 
option to upgrade the order for a Traction Code for $19.95. In addition, we 
o�ered Network Marketing Launch Formula for $47, and Story Selling 
Formula for $197 on the backend. These products were the break-even 
components of the funnel. 

The advertising costs for this funnel were $11,916.30 which only generated 
$13,037.15 in online sales on the front-end. The front-end of the funnel paid 
for the advertising generating only slightly more than the breakeven point. 

However, on the backend, the leads from this funnel allowed our TeleSales 
to generate a total revenue of $40,511.15. 

Most businesses leave money on the table when they do not make other 
o�ers to their customers. This could be due to having a mental block 
around money. They are fine charging a customer $20-$30 but once they 
price a product at $1000, they become nervous and think “I wouldn’t pay 
$1000 for this.” Or, it could be a lack of marketing knowledge. 

They are unaware they could double or triple the size of their business by 
creating a premium priced o�er on the backend. 

During a presentation I gave, there was a customer in attendance who 
previously entered into our funnel. The customer purchased a front-end 
o�er of $3.95 and received videos. 

From there, he accepted two more o�ers eventually purchasing the product 
called Duplicate Dave for $5,000. He used the product on internet 
marketing to then earn $32,000 in take-home money. 

He simply started in our funnel by purchasing a product for $3.95. 

In our funnel, once a customer purchased Simple Signup System they 
would purchased one, two, or three of the additional upsells. In particular, 
the upsell rate for Network Marketing Launch Formula was 40%.

The best time to sell somebody, is after they purchased another product. 
For example, when you are at the checkout line of a grocery store, there are 
energy drinks, candy bars, and magazines displayed. 

These are upsells o�ered to you when you are already in “buying mode” 
and are more open to purchasing additional o�ers. 

A useful tool to solve this problem is the Value Ladder. It begins by provid-
ing a free o�er, this is something every business does. It can be a free 
consultation, a free cupcake. The o�er should give the prospective client a 
test-drive, it also gives them value before having to spend money. Similar to 
fishing, you cannot use a plain hook and expect to catch fish, you need a 
great bait. As a salesperson or marketer the free o�er is your lead magnet 
and bait. 

Typically, the lead magnet comes in the form of education or knowledge. 
For example, a landing page with a free video showing you how to make 
money online. Or, a free PDF download that is going to teach you about 
Facebook tra�c. From there you move them up the Value Ladder. 

Oftentimes, the longer they are a customer, the more products they 
purchase because they continue to receive value at every step. 

Typically, if you want to sell something for more than $2,000 or more it 
requires a human conversation. It’s no longer a $20 financial decision, it's a 
$5,000 to $10,000 financial decision. In order to make this decision, 99% of 
the time it requires a conversation. 

And oftentimes, what we get a lot is, "Is this real?" Because if somebody 
finds something on the internet, because there's so much of this social 
programming. that things are a scam or it's not real, and that's again, some-
body being burned. We all got burned. And that's just how they're choosing 
to show up. Skeptical. So, hey, is this real?

This point of the funnel requires relationship building. You must build 
rapport with the client, which can take up to 5 sometimes 10 calls.
 
Most people avoid the phone is because those calls can be somewhat 
painful. However, if you're good at it, and you do it every day, then it 
becomes less painful.

Additionally, if you're making money by having these conversations, then it 
makes it worth it. The issue comes when you're pounding the phone, not 
making any money, and you do not know how.

Facebook can take the data from its users and create artificial intelligence, 
or algorithms. The algorithms, recognize my wife has a brand-new baby and 
she wants to look at baby shit, you know what I mean. They know I'm 
involved in online businesses and I see ads every day about internet mar-
keting.

For our company, any tra�c we receive from Facebook will, over time, 
provide their email and be entered into our funnels. This is when we will 
send them our o�ers. A portion of those who go into our funnels, will buy 
immediately. However, there is more money to be made on the back end.

The initial o�er is why the break-even is important. There are many di�erent 
names for this o�er: tripwire, front-end, low-end. It is essentially the appetiz-
er to your funnel. For example, you have never walked into a restaurant and 
had the server ask, “Are you ready for your T-bone steak and dessert?” No, 
because everybody is going to order a drink first, then an appetizer, then a 
main course.  

It's like going on a date. You guys have all heard that one. Fellas, we've 
made the mistake before of trying to hit a home run in the first two minutes. 
And she looks at us like we're a pig, really. It's because we were being pigs 
in that moment. 

Then she slaps us, and we snap out of it, and we go back into realizing that 
everybody has to go to first base and second base and third base, and then 
home.

On the back end of the funnel, after we put our customers and our tra�c 
through the front-end process, then we can o�er our premium-price prod-
ucts through a conversation or a webinar. 

So keep in mind, if you decide to use our digital marketing system and 
license our products, then we'll provide you with the break-even funnels. 
You'll also have your own high-ticket back-end o�ers ready to go as well, as 
subscription income. So you can really generate profit on the back end.

Ok, let’s dive into it. 

Whether it’s email tra�c, Facebook, YouTube, Google, Twitter, Bing or solo 
ads, in this funnel you are driving tra�c into what's called a capture page. 
From the capture page, you're going into a sales page. 

Simultaneously, you are adding email addresses to your digital database, or 
your auto-responder. For those of you who do not understand the need for 
building a list, it the value of every company these days. 

Facebook is valuable because of its data. 

Over on the far left, you can see you have tra�c that you DO control, and 
tra�c that you DON’T control.
 
The tra�c you don’t control is going to come from things like your SEO, 
your blog content, articles, YouTube videos, etc, and you’re going to gener-
ate tra�c from those sources organically, based on people doing searches 
on things like Google or Youtube.
 
On the other hand, tra�c you do control is going to come from Facebook 
pay-per-click tra�c, or any other paid advertising you’re using to pay for a 
specific result. You’re paying for X amount of clicks, X amount of conver-
sions, X amount of leads, X amount of sales etc.
 
Now that tra�c is going to be directed into your break-even funnel, which 
consists of your landing page with your front-end low-ticket o�er, with 
maybe an upsell or two, and of course, checkout pages.
 

They stress out SO much about if it’s going to make them money, they 
either make bad decisions, or they never launch the darn thing in the first 
place. 
  
Putting so much pressure on making it “right,” usually keeps it from ever 
going live.

My goal when we create ANY funnel, is to get to break even.   
If I can spend $1 in advertising, and then make $1 out the other side of the 
funnel…  then I’ve won!   

When I have a funnel that can break even on COLD tra�c (not to my exist-
ing list) – then I KNOW that I have the tool I need to grow that company.
THE REASON:  If I can get a funnel to break even, where I spend $1 and I 
make $1… that means I got a CUSTOMER for FREE!  (And THAT is the BIG 
secret.)

One of my early mentors, Mike Litman, told me that “Amateurs focus on the 
front end.”  
 
At first, that didn’t make much sense to me, until I started to grasp the 
concept of a “break even funnel.” 

As you look at this image Russell created, you can see what he means by 
the break-even funnel.

I’m going to demonstrate, and really make crystal clear, why you need a 
backend product to scale up profits, as well as the secret of the 
‘break-even’ funnel.
 
The secret of the ‘break-even’ funnel is a powerful strategy that will allow 
you to get customers for FREE, for LIFE.
 
I want to start by telling you about one of the smartest and most successful 
marketers in the game right now, by the name of Russell Brunson. Russell 
has been marketing for 15 plus years, and he actually started selling potato 
guns out of his dorm room…
 
Now, he has grown and scaled his online business to the point where it 
brings in $100 million dollars per year, which is extremely impressive, when 
you think about the fact he started from scratch.
 
I’m actually going to quote him here, because I think he did a great job of 
explaining what a break even funnel really is. I also want you to see that this 
isn’t just some new trick that I made up. 

Remember, I told you in previous chapters I don’t believe in reinventing the 
wheel. This is a concept most every millionaire online marketer uses and 
believes in, like Religion.
 
Here’s what he said:

“So… I need to set something straight.
 
When you create your FIRST funnel… the goal can NOT be (and should 
NOT be) to make money. That goal is what keeps most entrepreneurs from 
making money online.  

This the break even funnel.
 
On the back-end, which is where your profits are going to come from, 
you’re going to have your continuity programs, things with recurring 
subscription fees that are going to keep coming in month after month. 
These are the things that are going to generate a lot of profit for you, along 
with any other high-ticket o�ers you make to that lead. As soon as a person 
opts in to your email list, they’re now a subscriber on your email list, which 
is your biggest asset as an online marketer because it allows you to keep 
selling things to people over and over again..
 
The mistake most people make is they try to make all their money on the 
first initial sale, when really the key is to have that initial sale just break-even 
on your advertising costs. That way you know for a fact that you are able to 
generate more and more customers for free, and then on the back end, you 
can focus on maximizing your profits.
 
And that’s where you’re going to make your first hundred thousand, your 
first two hundred thousand, your first half a million, and your first million 
dollars.

I recently spoke at an event to where I explained a little bit more about the 
break-even funnel, which I think is really going to be useful and valuable to 
you here in just a second. I also talk about the Internet Marketing Formula. 

In this presentation, I gave visuals and a more detailed explanation. I’ll post 
some screenshots throughout this chapter for you to view. I also go over 
some examples of what we actually do here in our business, and what our 
licensees do, and our a�liates as well. BO
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Chapter 1: Let’s get to business...
Chapter 8: Get Tra�c & Leads for FREE!

Affiliate Marketing Millionaire
Build Your Dream Online Business Without The Hassles

Of Creating Products, Hiring Or Doing Customer Support!



Now, in the next chapter I’m going to show you exactly how to generate 
leads by collecting email addresses so you can email your list using a 
simple little strategy I call the 1-page miracle website. 

You non-techy people are going to love this :)

Salespeople over the years recognized where customers made their buying 
decision. 

They made them inside their homes where they could consult with their 
spouse and decide together. 

Number eight: "Consumers want to hear from you. 68% of consumers 
enjoy reading promotional emails weekly. 38% would like emails to come 
even more frequently. Keep this in mind next time you're fretting. The 
customer's will get turned o� by sending emails too often."

Number nine: "Transaction rates are sky high. Send an email, get a sale." 
This the dream. Right? It’s also the reality, especially when you personalize 
your emails. "Personalized emails receive transaction rates that are six 
times higher than others." In Chapter 10, I will teach you about the three 
di�erent types of emails. 

Lastly, number ten: "You'll reach a mobile audience--Smartphones are 
here to stay and are likely carried by the majority of your customers. 

Marketers are scrambling for ways to reach mobile users. Luckily there's an 
easy and cost e�ective option. 88% of smartphone users actively check 
email on their phones. This makes it more popular than any other app for 
both iPhones and Androids."

This is why, if you want to make a lot of money online you absolutely need 
to embrace and learn email marketing.

Number six: "Search and other social media can't compete either. 
Conversion rates are huge in business. They show your ability to turn 
prospects into customers or subscribers based on the content you create. 
While social media and search should not be ignored, email has higher 
conversion rates than these two tactics combined." Again, there's a link 
there between using various platforms for outreach, but email still 
surpasses them.

Number seven: “Business communication runs on email. 72% of consumers 
prefer email as their source of business communication. And don't think that 
just refers to messages sent around an o�ce. Consumers rely on emails to 
learn more about the businesses they shop at and make informed 
purchasing decisions."

For me, one of the things that I can relate to as a consumer purchasing a 
product as well as what I can relate to as a marketer from all the research 
that I've done through my own businesses is that social media is a great 
place to engage. 

It's a great place to interact, win people over, and release content. As well 
as advertise. However, the reason we drive customers to what I call the 
“1-Page Miracle Website,” or a landing page, is because I want to collect 
email addresses. 

I want to be able to follow up and send a message to that person's inbox, 
because it is the primary tool for business communication. People make 
buying decisions within their inbox.

It’s similar to the old days when a salesperson would go door to door and 
try to get into somebody's home. 

Number two: “Billions of emails are sent every day. 205 billion to be exact. 
This number is expected to reach 246 billion by the end of 2019.” 

Number three: “Emails return on investment is massive. For every dollar 
you spend on email marketing, you can expect an average return of $38. 
While there are many benefits of using email marketing, this is on that 
keeps you in business.” Now, I would definitely not rely on this statistic, but 
if anybody was to know what sort of returns somebody should see from 
email marketing it's a business who does email marketing every day. $38 
per email is incredible.

Number four: “Email grows your business. According to 80% of 
professionals, email marketing drives customer acquisition and retention.”

Number five is very interesting:  "Facebook can't compete--Facebook is 
an important marketing tool for your business, but when you're looking for 
the most direct way to reach and interact with your audience, it's best to 
turn to email. Why? According to Forrester, people are twice as likely to sign 
up for your email list as they are to interact with you on Facebook." This 
statistic is interesting because you could assume Facebook is a more 
interactive way to engage, however according to their cited research, it is 
not. In marketing, you can sometimes make an assumption you believe is 
obvious but is actually proven by research to be the opposite.

I’ve done hundreds of promotions over the years as an a�liate myself - 
promoting other people’s products - that have resulted in millions of dollars 
in income for my businesses.

From software products where I’ve earned $15,000 in just days sending 
roughly 10 emails…

To training products where I’ve earned 6-figures passively over several 
years, all from email marketing….

To physical products, in this case… where I was sent a separate check for 
every a�liate product I sold, each check ranging from $40 to $2,700.

Since then I’ve done nearly a quarter billion in sales online and nearly every 
dollar that was generated all came from email tra�c.

Today, my primary tra�c source is still email tra�c, and the email marketing 
model continues to give us and our companies a�liates those same, lucra-
tive results.

I want to provide some statistics on email marketing. In my mind it’s like 
thinking about space, the idea of how many people are actually using email 
is hard to comprehend. 

Constant Contact is one the many di�erent email service providers which 
allow you to build your email list and then allows you to broadcast and send 
automated responses to your subscribers. Constant Contact published the 
article "Ten Eye Opening Email Marketing Stats That You Need To Know.” 

Number one: “Email is used worldwide and will be used by three billion 
people by the year 2020.” 

Whether as an a�liate marketer who’s selling another companies product 
or an original product you created, tra�c can be driven anywhere. This is 
particularly powerful when launching a product. Someone can literally 
launch the product, send out a promotional email, and make money on the 
very first day. All that’s needed is a solid email list.

Your email list is a serious asset. You have an opportunity to generate 
revenue with every email you send!

Plus, if the online business is ever sold in the future, the list is a business 
asset that is worth a lot of money. The new owner gets immediate access to 
a pool of warm customers. Or, if a subscriber list alone grows large enough, 
it can be sold for a HUGE payday. Maybe hundreds of thousands or even 
millions! An email list can also be passed down from generation to genera-
tion, leading to generational wealth. 

Email lists have been the backbone of 3 businesses of mine who’ve done 
over 9-figures in sales. It was the core of my business when I started and it 
still the core of my business today.

Today, people see me speaking on stage, traveling the world and earning 
more money than a doctor….it’s all because of this simple little business and 
marketing model I’m sharing with you inside this business builder challenge.

100% of it.

Back in 2009 when I had nothing. When no one knew me, it was email and 
a�liate marketing that gave me my start and helped me earn enough 
money to quit my job and, and since then, I’ve never looked back.

It’s been around longer than any other platform and its use continues to 
rise. Just look at these forecasts from The Radicati Group on worldwide 
email accounts.

 There are over 4.6 BILLION Email addresses

 Over 144.8 BILLION Emails sent EVERY day

 A staggering 92% of all people online use email

 62% of those users use it every day

Meanwhile…

Facebook only has 1.79 billion monthly active users (Source: Zephoria.com)

Twitter only has 317 million monthly active users (Source: Statista.com)

Does that put things in perspective?

Next…. There isn’t another marketing opportunity, search engine or social 
media platform that gives you the CONTROL that email does.

If you put all of your eggs in one social media basket, that company has the 
ability to instantly flip the switch and leave you with nothing. You have zero 
control over these companies’ policies. Why would you build a business on 
such shaky ground?

You just build a database of email addresses over time filled with people 
hungry for the information and o�ers you send them. Then each day, you 
send an email or two to that database promoting an o�er. 

Even better… Once you have a visitor’s email address, you will always have 
it. This means NEVER having to pay for their clicks again when driving 
tra�c. This way you have the opportunity to market to that person for the 
rest of their life without EVER having to pay a penny more. 

So once you build that email list you will have FREE TRAFFIC FOR LIFE. You 
know how huge that is? It’s the holy grail of marketing.

We all use email every day, it’s so familiar…

But maybe you haven’t noticed the tremendous marketing opportunity of 
email because it’s been right under your nose.

Email does not have the sexiness of Facebook, Twitter, or Instagram. These 
trendy new platforms dominate the headlines and have a lot of hype around 
them.

But there’s still only ONE undisputed king. The same king reigned for over 3 
decades since the dawn of the internet…

And it’s EMAIL.

Email makes the online business world go round, and has MASSIVE advan-
tages that social media can’t even touch.

Now, we’re not here to downplay the power of social media, and it can be 
useful… but more people use email than anything else. 
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We’ve talked about business models, and hopefully you have your business 
plan mapped out and you’re going to let us continue to mentor you to 
success - we’d love to have you as a part of our online family!

We’ve also talked about how to get customers, and even how if you 
approach your marketing correctly, you can essentially get your customers 
for free!

In this chapter, I want to talk to you about getting tra�c, and if you do it the 
way I’m going to show you, you can generate a lead once...add them to 
your list….and then market to your leads over and over again for life, for 
free.

Look, as I’ve said before…..I’ve spent millions of dollars on ads, launched 
huge social media campaigns and done 9-figures in sales online - but if I 
lost it all tomorrow and had to start from nothing…

I would use A�liate Marketing as my business model….

And I would use email marketing as my main marketing strategy.

Nothing trumps Email Marketing when it comes to the returns it provides 
and the speed of getting the business o� the ground.

And… when you combine Email Marketing with A�liate Marketing you have 
a true match made in heaven.

Not only is setting up an Email marketing campaign super quick, but also 
real results, like… commissions; revenue; money in your bank account; …can 
also happen quickly, too.
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Both Google and Facebook are notorious for shutting down advertising 
accounts and changing algorithms without notice. Over the years I’ve seen 
people literally lose their businesses overnight when these changes 
happen.

There are so many businesses online today that depend on Facebook, 
Google, Amazon or YouTube for their tra�c and revenue. Sure, these pow-
erful online platforms can really help you get started, but, they can seriously 
hurt your business too.

Because THEY control your tra�c and sales. What happens when one of 
them shuts you down? And yes, they do shut businesses down all the time. 
You could be back at square one.

Yet, when you have an Email list… It’s YOURS! You own it. Nobody can take 
it away from you. That’s solid peace of mind.

LET ME BE CLEAR: WHAT DIFFERENTIATES EMAIL IS THAT YOU OWN 
YOUR LIST.

No one can take your Email list away from you. Even if your Email service 
provider goes out of business, you still have your list. You can load it into 
another email autoresponder service and start marketing any product or 
service you’d like within the same day.

Therefore, building an email list and marketing to those subscribers is the 
safest marketing model possible. You continually grow it and nurture it… and 
it continuously rewards you with engagement and income. Your email list 
becomes your asset for the long haul.



Now, in the next chapter I’m going to show you exactly how to generate 
leads by collecting email addresses so you can email your list using a 
simple little strategy I call the 1-page miracle website. 

You non-techy people are going to love this :)

Salespeople over the years recognized where customers made their buying 
decision. 

They made them inside their homes where they could consult with their 
spouse and decide together. 

Number eight: "Consumers want to hear from you. 68% of consumers 
enjoy reading promotional emails weekly. 38% would like emails to come 
even more frequently. Keep this in mind next time you're fretting. The 
customer's will get turned o� by sending emails too often."

Number nine: "Transaction rates are sky high. Send an email, get a sale." 
This the dream. Right? It’s also the reality, especially when you personalize 
your emails. "Personalized emails receive transaction rates that are six 
times higher than others." In Chapter 10, I will teach you about the three 
di�erent types of emails. 

Lastly, number ten: "You'll reach a mobile audience--Smartphones are 
here to stay and are likely carried by the majority of your customers. 

Marketers are scrambling for ways to reach mobile users. Luckily there's an 
easy and cost e�ective option. 88% of smartphone users actively check 
email on their phones. This makes it more popular than any other app for 
both iPhones and Androids."

This is why, if you want to make a lot of money online you absolutely need 
to embrace and learn email marketing.

Number six: "Search and other social media can't compete either. 
Conversion rates are huge in business. They show your ability to turn 
prospects into customers or subscribers based on the content you create. 
While social media and search should not be ignored, email has higher 
conversion rates than these two tactics combined." Again, there's a link 
there between using various platforms for outreach, but email still 
surpasses them.

Number seven: “Business communication runs on email. 72% of consumers 
prefer email as their source of business communication. And don't think that 
just refers to messages sent around an o�ce. Consumers rely on emails to 
learn more about the businesses they shop at and make informed 
purchasing decisions."

For me, one of the things that I can relate to as a consumer purchasing a 
product as well as what I can relate to as a marketer from all the research 
that I've done through my own businesses is that social media is a great 
place to engage. 

It's a great place to interact, win people over, and release content. As well 
as advertise. However, the reason we drive customers to what I call the 
“1-Page Miracle Website,” or a landing page, is because I want to collect 
email addresses. 

I want to be able to follow up and send a message to that person's inbox, 
because it is the primary tool for business communication. People make 
buying decisions within their inbox.

It’s similar to the old days when a salesperson would go door to door and 
try to get into somebody's home. 

Number two: “Billions of emails are sent every day. 205 billion to be exact. 
This number is expected to reach 246 billion by the end of 2019.” 

Number three: “Emails return on investment is massive. For every dollar 
you spend on email marketing, you can expect an average return of $38. 
While there are many benefits of using email marketing, this is on that 
keeps you in business.” Now, I would definitely not rely on this statistic, but 
if anybody was to know what sort of returns somebody should see from 
email marketing it's a business who does email marketing every day. $38 
per email is incredible.

Number four: “Email grows your business. According to 80% of 
professionals, email marketing drives customer acquisition and retention.”

Number five is very interesting:  "Facebook can't compete--Facebook is 
an important marketing tool for your business, but when you're looking for 
the most direct way to reach and interact with your audience, it's best to 
turn to email. Why? According to Forrester, people are twice as likely to sign 
up for your email list as they are to interact with you on Facebook." This 
statistic is interesting because you could assume Facebook is a more 
interactive way to engage, however according to their cited research, it is 
not. In marketing, you can sometimes make an assumption you believe is 
obvious but is actually proven by research to be the opposite.

I’ve done hundreds of promotions over the years as an a�liate myself - 
promoting other people’s products - that have resulted in millions of dollars 
in income for my businesses.

From software products where I’ve earned $15,000 in just days sending 
roughly 10 emails…

To training products where I’ve earned 6-figures passively over several 
years, all from email marketing….

To physical products, in this case… where I was sent a separate check for 
every a�liate product I sold, each check ranging from $40 to $2,700.

Since then I’ve done nearly a quarter billion in sales online and nearly every 
dollar that was generated all came from email tra�c.

Today, my primary tra�c source is still email tra�c, and the email marketing 
model continues to give us and our companies a�liates those same, lucra-
tive results.

I want to provide some statistics on email marketing. In my mind it’s like 
thinking about space, the idea of how many people are actually using email 
is hard to comprehend. 

Constant Contact is one the many di�erent email service providers which 
allow you to build your email list and then allows you to broadcast and send 
automated responses to your subscribers. Constant Contact published the 
article "Ten Eye Opening Email Marketing Stats That You Need To Know.” 

Number one: “Email is used worldwide and will be used by three billion 
people by the year 2020.” 

Whether as an a�liate marketer who’s selling another companies product 
or an original product you created, tra�c can be driven anywhere. This is 
particularly powerful when launching a product. Someone can literally 
launch the product, send out a promotional email, and make money on the 
very first day. All that’s needed is a solid email list.

Your email list is a serious asset. You have an opportunity to generate 
revenue with every email you send!

Plus, if the online business is ever sold in the future, the list is a business 
asset that is worth a lot of money. The new owner gets immediate access to 
a pool of warm customers. Or, if a subscriber list alone grows large enough, 
it can be sold for a HUGE payday. Maybe hundreds of thousands or even 
millions! An email list can also be passed down from generation to genera-
tion, leading to generational wealth. 

Email lists have been the backbone of 3 businesses of mine who’ve done 
over 9-figures in sales. It was the core of my business when I started and it 
still the core of my business today.

Today, people see me speaking on stage, traveling the world and earning 
more money than a doctor….it’s all because of this simple little business and 
marketing model I’m sharing with you inside this business builder challenge.

100% of it.

Back in 2009 when I had nothing. When no one knew me, it was email and 
a�liate marketing that gave me my start and helped me earn enough 
money to quit my job and, and since then, I’ve never looked back.

It’s been around longer than any other platform and its use continues to 
rise. Just look at these forecasts from The Radicati Group on worldwide 
email accounts.

 There are over 4.6 BILLION Email addresses

 Over 144.8 BILLION Emails sent EVERY day

 A staggering 92% of all people online use email

 62% of those users use it every day

Meanwhile…

Facebook only has 1.79 billion monthly active users (Source: Zephoria.com)

Twitter only has 317 million monthly active users (Source: Statista.com)

Does that put things in perspective?

Next…. There isn’t another marketing opportunity, search engine or social 
media platform that gives you the CONTROL that email does.

If you put all of your eggs in one social media basket, that company has the 
ability to instantly flip the switch and leave you with nothing. You have zero 
control over these companies’ policies. Why would you build a business on 
such shaky ground?

Affiliate Marketing Millionaire
Chapter 8: Get Tra�c & Leads for FREE!

You just build a database of email addresses over time filled with people 
hungry for the information and o�ers you send them. Then each day, you 
send an email or two to that database promoting an o�er. 

Even better… Once you have a visitor’s email address, you will always have 
it. This means NEVER having to pay for their clicks again when driving 
tra�c. This way you have the opportunity to market to that person for the 
rest of their life without EVER having to pay a penny more. 

So once you build that email list you will have FREE TRAFFIC FOR LIFE. You 
know how huge that is? It’s the holy grail of marketing.

We all use email every day, it’s so familiar…

But maybe you haven’t noticed the tremendous marketing opportunity of 
email because it’s been right under your nose.

Email does not have the sexiness of Facebook, Twitter, or Instagram. These 
trendy new platforms dominate the headlines and have a lot of hype around 
them.

But there’s still only ONE undisputed king. The same king reigned for over 3 
decades since the dawn of the internet…

And it’s EMAIL.

Email makes the online business world go round, and has MASSIVE advan-
tages that social media can’t even touch.

Now, we’re not here to downplay the power of social media, and it can be 
useful… but more people use email than anything else. 
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We’ve talked about business models, and hopefully you have your business 
plan mapped out and you’re going to let us continue to mentor you to 
success - we’d love to have you as a part of our online family!

We’ve also talked about how to get customers, and even how if you 
approach your marketing correctly, you can essentially get your customers 
for free!

In this chapter, I want to talk to you about getting tra�c, and if you do it the 
way I’m going to show you, you can generate a lead once...add them to 
your list….and then market to your leads over and over again for life, for 
free.

Look, as I’ve said before…..I’ve spent millions of dollars on ads, launched 
huge social media campaigns and done 9-figures in sales online - but if I 
lost it all tomorrow and had to start from nothing…

I would use A�liate Marketing as my business model….

And I would use email marketing as my main marketing strategy.

Nothing trumps Email Marketing when it comes to the returns it provides 
and the speed of getting the business o� the ground.

And… when you combine Email Marketing with A�liate Marketing you have 
a true match made in heaven.

Not only is setting up an Email marketing campaign super quick, but also 
real results, like… commissions; revenue; money in your bank account; …can 
also happen quickly, too.

Both Google and Facebook are notorious for shutting down advertising 
accounts and changing algorithms without notice. Over the years I’ve seen 
people literally lose their businesses overnight when these changes 
happen.

There are so many businesses online today that depend on Facebook, 
Google, Amazon or YouTube for their tra�c and revenue. Sure, these pow-
erful online platforms can really help you get started, but, they can seriously 
hurt your business too.

Because THEY control your tra�c and sales. What happens when one of 
them shuts you down? And yes, they do shut businesses down all the time. 
You could be back at square one.

Yet, when you have an Email list… It’s YOURS! You own it. Nobody can take 
it away from you. That’s solid peace of mind.

LET ME BE CLEAR: WHAT DIFFERENTIATES EMAIL IS THAT YOU OWN 
YOUR LIST.

No one can take your Email list away from you. Even if your Email service 
provider goes out of business, you still have your list. You can load it into 
another email autoresponder service and start marketing any product or 
service you’d like within the same day.

Therefore, building an email list and marketing to those subscribers is the 
safest marketing model possible. You continually grow it and nurture it… and 
it continuously rewards you with engagement and income. Your email list 
becomes your asset for the long haul.



Now, in the next chapter I’m going to show you exactly how to generate 
leads by collecting email addresses so you can email your list using a 
simple little strategy I call the 1-page miracle website. 

You non-techy people are going to love this :)

Salespeople over the years recognized where customers made their buying 
decision. 

They made them inside their homes where they could consult with their 
spouse and decide together. 

Number eight: "Consumers want to hear from you. 68% of consumers 
enjoy reading promotional emails weekly. 38% would like emails to come 
even more frequently. Keep this in mind next time you're fretting. The 
customer's will get turned o� by sending emails too often."

Number nine: "Transaction rates are sky high. Send an email, get a sale." 
This the dream. Right? It’s also the reality, especially when you personalize 
your emails. "Personalized emails receive transaction rates that are six 
times higher than others." In Chapter 10, I will teach you about the three 
di�erent types of emails. 

Lastly, number ten: "You'll reach a mobile audience--Smartphones are 
here to stay and are likely carried by the majority of your customers. 

Marketers are scrambling for ways to reach mobile users. Luckily there's an 
easy and cost e�ective option. 88% of smartphone users actively check 
email on their phones. This makes it more popular than any other app for 
both iPhones and Androids."

This is why, if you want to make a lot of money online you absolutely need 
to embrace and learn email marketing.

Number six: "Search and other social media can't compete either. 
Conversion rates are huge in business. They show your ability to turn 
prospects into customers or subscribers based on the content you create. 
While social media and search should not be ignored, email has higher 
conversion rates than these two tactics combined." Again, there's a link 
there between using various platforms for outreach, but email still 
surpasses them.

Number seven: “Business communication runs on email. 72% of consumers 
prefer email as their source of business communication. And don't think that 
just refers to messages sent around an o�ce. Consumers rely on emails to 
learn more about the businesses they shop at and make informed 
purchasing decisions."

For me, one of the things that I can relate to as a consumer purchasing a 
product as well as what I can relate to as a marketer from all the research 
that I've done through my own businesses is that social media is a great 
place to engage. 

It's a great place to interact, win people over, and release content. As well 
as advertise. However, the reason we drive customers to what I call the 
“1-Page Miracle Website,” or a landing page, is because I want to collect 
email addresses. 

I want to be able to follow up and send a message to that person's inbox, 
because it is the primary tool for business communication. People make 
buying decisions within their inbox.

It’s similar to the old days when a salesperson would go door to door and 
try to get into somebody's home. 

Number two: “Billions of emails are sent every day. 205 billion to be exact. 
This number is expected to reach 246 billion by the end of 2019.” 

Number three: “Emails return on investment is massive. For every dollar 
you spend on email marketing, you can expect an average return of $38. 
While there are many benefits of using email marketing, this is on that 
keeps you in business.” Now, I would definitely not rely on this statistic, but 
if anybody was to know what sort of returns somebody should see from 
email marketing it's a business who does email marketing every day. $38 
per email is incredible.

Number four: “Email grows your business. According to 80% of 
professionals, email marketing drives customer acquisition and retention.”

Number five is very interesting:  "Facebook can't compete--Facebook is 
an important marketing tool for your business, but when you're looking for 
the most direct way to reach and interact with your audience, it's best to 
turn to email. Why? According to Forrester, people are twice as likely to sign 
up for your email list as they are to interact with you on Facebook." This 
statistic is interesting because you could assume Facebook is a more 
interactive way to engage, however according to their cited research, it is 
not. In marketing, you can sometimes make an assumption you believe is 
obvious but is actually proven by research to be the opposite.

I’ve done hundreds of promotions over the years as an a�liate myself - 
promoting other people’s products - that have resulted in millions of dollars 
in income for my businesses.

From software products where I’ve earned $15,000 in just days sending 
roughly 10 emails…

To training products where I’ve earned 6-figures passively over several 
years, all from email marketing….

To physical products, in this case… where I was sent a separate check for 
every a�liate product I sold, each check ranging from $40 to $2,700.

Since then I’ve done nearly a quarter billion in sales online and nearly every 
dollar that was generated all came from email tra�c.

Today, my primary tra�c source is still email tra�c, and the email marketing 
model continues to give us and our companies a�liates those same, lucra-
tive results.

I want to provide some statistics on email marketing. In my mind it’s like 
thinking about space, the idea of how many people are actually using email 
is hard to comprehend. 

Constant Contact is one the many di�erent email service providers which 
allow you to build your email list and then allows you to broadcast and send 
automated responses to your subscribers. Constant Contact published the 
article "Ten Eye Opening Email Marketing Stats That You Need To Know.” 

Number one: “Email is used worldwide and will be used by three billion 
people by the year 2020.” 

Whether as an a�liate marketer who’s selling another companies product 
or an original product you created, tra�c can be driven anywhere. This is 
particularly powerful when launching a product. Someone can literally 
launch the product, send out a promotional email, and make money on the 
very first day. All that’s needed is a solid email list.

Your email list is a serious asset. You have an opportunity to generate 
revenue with every email you send!

Plus, if the online business is ever sold in the future, the list is a business 
asset that is worth a lot of money. The new owner gets immediate access to 
a pool of warm customers. Or, if a subscriber list alone grows large enough, 
it can be sold for a HUGE payday. Maybe hundreds of thousands or even 
millions! An email list can also be passed down from generation to genera-
tion, leading to generational wealth. 

Email lists have been the backbone of 3 businesses of mine who’ve done 
over 9-figures in sales. It was the core of my business when I started and it 
still the core of my business today.

Today, people see me speaking on stage, traveling the world and earning 
more money than a doctor….it’s all because of this simple little business and 
marketing model I’m sharing with you inside this business builder challenge.

100% of it.

Back in 2009 when I had nothing. When no one knew me, it was email and 
a�liate marketing that gave me my start and helped me earn enough 
money to quit my job and, and since then, I’ve never looked back.
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It’s been around longer than any other platform and its use continues to 
rise. Just look at these forecasts from The Radicati Group on worldwide 
email accounts.

 There are over 4.6 BILLION Email addresses

 Over 144.8 BILLION Emails sent EVERY day

 A staggering 92% of all people online use email

 62% of those users use it every day

Meanwhile…

Facebook only has 1.79 billion monthly active users (Source: Zephoria.com)

Twitter only has 317 million monthly active users (Source: Statista.com)

Does that put things in perspective?

Next…. There isn’t another marketing opportunity, search engine or social 
media platform that gives you the CONTROL that email does.

If you put all of your eggs in one social media basket, that company has the 
ability to instantly flip the switch and leave you with nothing. You have zero 
control over these companies’ policies. Why would you build a business on 
such shaky ground?
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You just build a database of email addresses over time filled with people 
hungry for the information and o�ers you send them. Then each day, you 
send an email or two to that database promoting an o�er. 

Even better… Once you have a visitor’s email address, you will always have 
it. This means NEVER having to pay for their clicks again when driving 
tra�c. This way you have the opportunity to market to that person for the 
rest of their life without EVER having to pay a penny more. 

So once you build that email list you will have FREE TRAFFIC FOR LIFE. You 
know how huge that is? It’s the holy grail of marketing.

We all use email every day, it’s so familiar…

But maybe you haven’t noticed the tremendous marketing opportunity of 
email because it’s been right under your nose.

Email does not have the sexiness of Facebook, Twitter, or Instagram. These 
trendy new platforms dominate the headlines and have a lot of hype around 
them.

But there’s still only ONE undisputed king. The same king reigned for over 3 
decades since the dawn of the internet…

And it’s EMAIL.

Email makes the online business world go round, and has MASSIVE advan-
tages that social media can’t even touch.

Now, we’re not here to downplay the power of social media, and it can be 
useful… but more people use email than anything else. 

We’ve talked about business models, and hopefully you have your business 
plan mapped out and you’re going to let us continue to mentor you to 
success - we’d love to have you as a part of our online family!

We’ve also talked about how to get customers, and even how if you 
approach your marketing correctly, you can essentially get your customers 
for free!

In this chapter, I want to talk to you about getting tra�c, and if you do it the 
way I’m going to show you, you can generate a lead once...add them to 
your list….and then market to your leads over and over again for life, for 
free.

Look, as I’ve said before…..I’ve spent millions of dollars on ads, launched 
huge social media campaigns and done 9-figures in sales online - but if I 
lost it all tomorrow and had to start from nothing…

I would use A�liate Marketing as my business model….

And I would use email marketing as my main marketing strategy.

Nothing trumps Email Marketing when it comes to the returns it provides 
and the speed of getting the business o� the ground.

And… when you combine Email Marketing with A�liate Marketing you have 
a true match made in heaven.

Not only is setting up an Email marketing campaign super quick, but also 
real results, like… commissions; revenue; money in your bank account; …can 
also happen quickly, too.

Both Google and Facebook are notorious for shutting down advertising 
accounts and changing algorithms without notice. Over the years I’ve seen 
people literally lose their businesses overnight when these changes 
happen.

There are so many businesses online today that depend on Facebook, 
Google, Amazon or YouTube for their tra�c and revenue. Sure, these pow-
erful online platforms can really help you get started, but, they can seriously 
hurt your business too.

Because THEY control your tra�c and sales. What happens when one of 
them shuts you down? And yes, they do shut businesses down all the time. 
You could be back at square one.

Yet, when you have an Email list… It’s YOURS! You own it. Nobody can take 
it away from you. That’s solid peace of mind.

LET ME BE CLEAR: WHAT DIFFERENTIATES EMAIL IS THAT YOU OWN 
YOUR LIST.

No one can take your Email list away from you. Even if your Email service 
provider goes out of business, you still have your list. You can load it into 
another email autoresponder service and start marketing any product or 
service you’d like within the same day.

Therefore, building an email list and marketing to those subscribers is the 
safest marketing model possible. You continually grow it and nurture it… and 
it continuously rewards you with engagement and income. Your email list 
becomes your asset for the long haul.



Now, in the next chapter I’m going to show you exactly how to generate 
leads by collecting email addresses so you can email your list using a 
simple little strategy I call the 1-page miracle website. 

You non-techy people are going to love this :)

Salespeople over the years recognized where customers made their buying 
decision. 

They made them inside their homes where they could consult with their 
spouse and decide together. 

Number eight: "Consumers want to hear from you. 68% of consumers 
enjoy reading promotional emails weekly. 38% would like emails to come 
even more frequently. Keep this in mind next time you're fretting. The 
customer's will get turned o� by sending emails too often."

Number nine: "Transaction rates are sky high. Send an email, get a sale." 
This the dream. Right? It’s also the reality, especially when you personalize 
your emails. "Personalized emails receive transaction rates that are six 
times higher than others." In Chapter 10, I will teach you about the three 
di�erent types of emails. 

Lastly, number ten: "You'll reach a mobile audience--Smartphones are 
here to stay and are likely carried by the majority of your customers. 

Marketers are scrambling for ways to reach mobile users. Luckily there's an 
easy and cost e�ective option. 88% of smartphone users actively check 
email on their phones. This makes it more popular than any other app for 
both iPhones and Androids."

This is why, if you want to make a lot of money online you absolutely need 
to embrace and learn email marketing.

Number six: "Search and other social media can't compete either. 
Conversion rates are huge in business. They show your ability to turn 
prospects into customers or subscribers based on the content you create. 
While social media and search should not be ignored, email has higher 
conversion rates than these two tactics combined." Again, there's a link 
there between using various platforms for outreach, but email still 
surpasses them.

Number seven: “Business communication runs on email. 72% of consumers 
prefer email as their source of business communication. And don't think that 
just refers to messages sent around an o�ce. Consumers rely on emails to 
learn more about the businesses they shop at and make informed 
purchasing decisions."

For me, one of the things that I can relate to as a consumer purchasing a 
product as well as what I can relate to as a marketer from all the research 
that I've done through my own businesses is that social media is a great 
place to engage. 

It's a great place to interact, win people over, and release content. As well 
as advertise. However, the reason we drive customers to what I call the 
“1-Page Miracle Website,” or a landing page, is because I want to collect 
email addresses. 

I want to be able to follow up and send a message to that person's inbox, 
because it is the primary tool for business communication. People make 
buying decisions within their inbox.

It’s similar to the old days when a salesperson would go door to door and 
try to get into somebody's home. 

Number two: “Billions of emails are sent every day. 205 billion to be exact. 
This number is expected to reach 246 billion by the end of 2019.” 

Number three: “Emails return on investment is massive. For every dollar 
you spend on email marketing, you can expect an average return of $38. 
While there are many benefits of using email marketing, this is on that 
keeps you in business.” Now, I would definitely not rely on this statistic, but 
if anybody was to know what sort of returns somebody should see from 
email marketing it's a business who does email marketing every day. $38 
per email is incredible.

Number four: “Email grows your business. According to 80% of 
professionals, email marketing drives customer acquisition and retention.”

Number five is very interesting:  "Facebook can't compete--Facebook is 
an important marketing tool for your business, but when you're looking for 
the most direct way to reach and interact with your audience, it's best to 
turn to email. Why? According to Forrester, people are twice as likely to sign 
up for your email list as they are to interact with you on Facebook." This 
statistic is interesting because you could assume Facebook is a more 
interactive way to engage, however according to their cited research, it is 
not. In marketing, you can sometimes make an assumption you believe is 
obvious but is actually proven by research to be the opposite.

I’ve done hundreds of promotions over the years as an a�liate myself - 
promoting other people’s products - that have resulted in millions of dollars 
in income for my businesses.

From software products where I’ve earned $15,000 in just days sending 
roughly 10 emails…

To training products where I’ve earned 6-figures passively over several 
years, all from email marketing….

To physical products, in this case… where I was sent a separate check for 
every a�liate product I sold, each check ranging from $40 to $2,700.

Since then I’ve done nearly a quarter billion in sales online and nearly every 
dollar that was generated all came from email tra�c.

Today, my primary tra�c source is still email tra�c, and the email marketing 
model continues to give us and our companies a�liates those same, lucra-
tive results.

I want to provide some statistics on email marketing. In my mind it’s like 
thinking about space, the idea of how many people are actually using email 
is hard to comprehend. 

Constant Contact is one the many di�erent email service providers which 
allow you to build your email list and then allows you to broadcast and send 
automated responses to your subscribers. Constant Contact published the 
article "Ten Eye Opening Email Marketing Stats That You Need To Know.” 

Number one: “Email is used worldwide and will be used by three billion 
people by the year 2020.” 

Whether as an a�liate marketer who’s selling another companies product 
or an original product you created, tra�c can be driven anywhere. This is 
particularly powerful when launching a product. Someone can literally 
launch the product, send out a promotional email, and make money on the 
very first day. All that’s needed is a solid email list.

Your email list is a serious asset. You have an opportunity to generate 
revenue with every email you send!

Plus, if the online business is ever sold in the future, the list is a business 
asset that is worth a lot of money. The new owner gets immediate access to 
a pool of warm customers. Or, if a subscriber list alone grows large enough, 
it can be sold for a HUGE payday. Maybe hundreds of thousands or even 
millions! An email list can also be passed down from generation to genera-
tion, leading to generational wealth. 

Email lists have been the backbone of 3 businesses of mine who’ve done 
over 9-figures in sales. It was the core of my business when I started and it 
still the core of my business today.

Today, people see me speaking on stage, traveling the world and earning 
more money than a doctor….it’s all because of this simple little business and 
marketing model I’m sharing with you inside this business builder challenge.

100% of it.

Back in 2009 when I had nothing. When no one knew me, it was email and 
a�liate marketing that gave me my start and helped me earn enough 
money to quit my job and, and since then, I’ve never looked back.

Affiliate Marketing Millionaire
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It’s been around longer than any other platform and its use continues to 
rise. Just look at these forecasts from The Radicati Group on worldwide 
email accounts.

 There are over 4.6 BILLION Email addresses

 Over 144.8 BILLION Emails sent EVERY day

 A staggering 92% of all people online use email

 62% of those users use it every day

Meanwhile…

Facebook only has 1.79 billion monthly active users (Source: Zephoria.com)

Twitter only has 317 million monthly active users (Source: Statista.com)

Does that put things in perspective?

Next…. There isn’t another marketing opportunity, search engine or social 
media platform that gives you the CONTROL that email does.

If you put all of your eggs in one social media basket, that company has the 
ability to instantly flip the switch and leave you with nothing. You have zero 
control over these companies’ policies. Why would you build a business on 
such shaky ground?

You just build a database of email addresses over time filled with people 
hungry for the information and o�ers you send them. Then each day, you 
send an email or two to that database promoting an o�er. 

Even better… Once you have a visitor’s email address, you will always have 
it. This means NEVER having to pay for their clicks again when driving 
tra�c. This way you have the opportunity to market to that person for the 
rest of their life without EVER having to pay a penny more. 

So once you build that email list you will have FREE TRAFFIC FOR LIFE. You 
know how huge that is? It’s the holy grail of marketing.

We all use email every day, it’s so familiar…

But maybe you haven’t noticed the tremendous marketing opportunity of 
email because it’s been right under your nose.

Email does not have the sexiness of Facebook, Twitter, or Instagram. These 
trendy new platforms dominate the headlines and have a lot of hype around 
them.

But there’s still only ONE undisputed king. The same king reigned for over 3 
decades since the dawn of the internet…

And it’s EMAIL.

Email makes the online business world go round, and has MASSIVE advan-
tages that social media can’t even touch.

Now, we’re not here to downplay the power of social media, and it can be 
useful… but more people use email than anything else. 

We’ve talked about business models, and hopefully you have your business 
plan mapped out and you’re going to let us continue to mentor you to 
success - we’d love to have you as a part of our online family!

We’ve also talked about how to get customers, and even how if you 
approach your marketing correctly, you can essentially get your customers 
for free!

In this chapter, I want to talk to you about getting tra�c, and if you do it the 
way I’m going to show you, you can generate a lead once...add them to 
your list….and then market to your leads over and over again for life, for 
free.

Look, as I’ve said before…..I’ve spent millions of dollars on ads, launched 
huge social media campaigns and done 9-figures in sales online - but if I 
lost it all tomorrow and had to start from nothing…

I would use A�liate Marketing as my business model….

And I would use email marketing as my main marketing strategy.

Nothing trumps Email Marketing when it comes to the returns it provides 
and the speed of getting the business o� the ground.

And… when you combine Email Marketing with A�liate Marketing you have 
a true match made in heaven.

Not only is setting up an Email marketing campaign super quick, but also 
real results, like… commissions; revenue; money in your bank account; …can 
also happen quickly, too.

Both Google and Facebook are notorious for shutting down advertising 
accounts and changing algorithms without notice. Over the years I’ve seen 
people literally lose their businesses overnight when these changes 
happen.

There are so many businesses online today that depend on Facebook, 
Google, Amazon or YouTube for their tra�c and revenue. Sure, these pow-
erful online platforms can really help you get started, but, they can seriously 
hurt your business too.

Because THEY control your tra�c and sales. What happens when one of 
them shuts you down? And yes, they do shut businesses down all the time. 
You could be back at square one.

Yet, when you have an Email list… It’s YOURS! You own it. Nobody can take 
it away from you. That’s solid peace of mind.

LET ME BE CLEAR: WHAT DIFFERENTIATES EMAIL IS THAT YOU OWN 
YOUR LIST.

No one can take your Email list away from you. Even if your Email service 
provider goes out of business, you still have your list. You can load it into 
another email autoresponder service and start marketing any product or 
service you’d like within the same day.

Therefore, building an email list and marketing to those subscribers is the 
safest marketing model possible. You continually grow it and nurture it… and 
it continuously rewards you with engagement and income. Your email list 
becomes your asset for the long haul.



Now, in the next chapter I’m going to show you exactly how to generate 
leads by collecting email addresses so you can email your list using a 
simple little strategy I call the 1-page miracle website. 

You non-techy people are going to love this :)

Salespeople over the years recognized where customers made their buying 
decision. 

They made them inside their homes where they could consult with their 
spouse and decide together. 

Number eight: "Consumers want to hear from you. 68% of consumers 
enjoy reading promotional emails weekly. 38% would like emails to come 
even more frequently. Keep this in mind next time you're fretting. The 
customer's will get turned o� by sending emails too often."

Number nine: "Transaction rates are sky high. Send an email, get a sale." 
This the dream. Right? It’s also the reality, especially when you personalize 
your emails. "Personalized emails receive transaction rates that are six 
times higher than others." In Chapter 10, I will teach you about the three 
di�erent types of emails. 

Lastly, number ten: "You'll reach a mobile audience--Smartphones are 
here to stay and are likely carried by the majority of your customers. 

Marketers are scrambling for ways to reach mobile users. Luckily there's an 
easy and cost e�ective option. 88% of smartphone users actively check 
email on their phones. This makes it more popular than any other app for 
both iPhones and Androids."

This is why, if you want to make a lot of money online you absolutely need 
to embrace and learn email marketing.

Number six: "Search and other social media can't compete either. 
Conversion rates are huge in business. They show your ability to turn 
prospects into customers or subscribers based on the content you create. 
While social media and search should not be ignored, email has higher 
conversion rates than these two tactics combined." Again, there's a link 
there between using various platforms for outreach, but email still 
surpasses them.

Number seven: “Business communication runs on email. 72% of consumers 
prefer email as their source of business communication. And don't think that 
just refers to messages sent around an o�ce. Consumers rely on emails to 
learn more about the businesses they shop at and make informed 
purchasing decisions."

For me, one of the things that I can relate to as a consumer purchasing a 
product as well as what I can relate to as a marketer from all the research 
that I've done through my own businesses is that social media is a great 
place to engage. 

It's a great place to interact, win people over, and release content. As well 
as advertise. However, the reason we drive customers to what I call the 
“1-Page Miracle Website,” or a landing page, is because I want to collect 
email addresses. 

I want to be able to follow up and send a message to that person's inbox, 
because it is the primary tool for business communication. People make 
buying decisions within their inbox.

It’s similar to the old days when a salesperson would go door to door and 
try to get into somebody's home. 

Number two: “Billions of emails are sent every day. 205 billion to be exact. 
This number is expected to reach 246 billion by the end of 2019.” 

Number three: “Emails return on investment is massive. For every dollar 
you spend on email marketing, you can expect an average return of $38. 
While there are many benefits of using email marketing, this is on that 
keeps you in business.” Now, I would definitely not rely on this statistic, but 
if anybody was to know what sort of returns somebody should see from 
email marketing it's a business who does email marketing every day. $38 
per email is incredible.

Number four: “Email grows your business. According to 80% of 
professionals, email marketing drives customer acquisition and retention.”

Number five is very interesting:  "Facebook can't compete--Facebook is 
an important marketing tool for your business, but when you're looking for 
the most direct way to reach and interact with your audience, it's best to 
turn to email. Why? According to Forrester, people are twice as likely to sign 
up for your email list as they are to interact with you on Facebook." This 
statistic is interesting because you could assume Facebook is a more 
interactive way to engage, however according to their cited research, it is 
not. In marketing, you can sometimes make an assumption you believe is 
obvious but is actually proven by research to be the opposite.

I’ve done hundreds of promotions over the years as an a�liate myself - 
promoting other people’s products - that have resulted in millions of dollars 
in income for my businesses.

From software products where I’ve earned $15,000 in just days sending 
roughly 10 emails…

To training products where I’ve earned 6-figures passively over several 
years, all from email marketing….

To physical products, in this case… where I was sent a separate check for 
every a�liate product I sold, each check ranging from $40 to $2,700.

Since then I’ve done nearly a quarter billion in sales online and nearly every 
dollar that was generated all came from email tra�c.

Today, my primary tra�c source is still email tra�c, and the email marketing 
model continues to give us and our companies a�liates those same, lucra-
tive results.

I want to provide some statistics on email marketing. In my mind it’s like 
thinking about space, the idea of how many people are actually using email 
is hard to comprehend. 

Constant Contact is one the many di�erent email service providers which 
allow you to build your email list and then allows you to broadcast and send 
automated responses to your subscribers. Constant Contact published the 
article "Ten Eye Opening Email Marketing Stats That You Need To Know.” 

Number one: “Email is used worldwide and will be used by three billion 
people by the year 2020.” 
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Whether as an a�liate marketer who’s selling another companies product 
or an original product you created, tra�c can be driven anywhere. This is 
particularly powerful when launching a product. Someone can literally 
launch the product, send out a promotional email, and make money on the 
very first day. All that’s needed is a solid email list.

Your email list is a serious asset. You have an opportunity to generate 
revenue with every email you send!

Plus, if the online business is ever sold in the future, the list is a business 
asset that is worth a lot of money. The new owner gets immediate access to 
a pool of warm customers. Or, if a subscriber list alone grows large enough, 
it can be sold for a HUGE payday. Maybe hundreds of thousands or even 
millions! An email list can also be passed down from generation to genera-
tion, leading to generational wealth. 

Email lists have been the backbone of 3 businesses of mine who’ve done 
over 9-figures in sales. It was the core of my business when I started and it 
still the core of my business today.

Today, people see me speaking on stage, traveling the world and earning 
more money than a doctor….it’s all because of this simple little business and 
marketing model I’m sharing with you inside this business builder challenge.

100% of it.

Back in 2009 when I had nothing. When no one knew me, it was email and 
a�liate marketing that gave me my start and helped me earn enough 
money to quit my job and, and since then, I’ve never looked back.
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It’s been around longer than any other platform and its use continues to 
rise. Just look at these forecasts from The Radicati Group on worldwide 
email accounts.

 There are over 4.6 BILLION Email addresses

 Over 144.8 BILLION Emails sent EVERY day

 A staggering 92% of all people online use email

 62% of those users use it every day

Meanwhile…

Facebook only has 1.79 billion monthly active users (Source: Zephoria.com)

Twitter only has 317 million monthly active users (Source: Statista.com)

Does that put things in perspective?

Next…. There isn’t another marketing opportunity, search engine or social 
media platform that gives you the CONTROL that email does.

If you put all of your eggs in one social media basket, that company has the 
ability to instantly flip the switch and leave you with nothing. You have zero 
control over these companies’ policies. Why would you build a business on 
such shaky ground?

You just build a database of email addresses over time filled with people 
hungry for the information and o�ers you send them. Then each day, you 
send an email or two to that database promoting an o�er. 

Even better… Once you have a visitor’s email address, you will always have 
it. This means NEVER having to pay for their clicks again when driving 
tra�c. This way you have the opportunity to market to that person for the 
rest of their life without EVER having to pay a penny more. 

So once you build that email list you will have FREE TRAFFIC FOR LIFE. You 
know how huge that is? It’s the holy grail of marketing.

We all use email every day, it’s so familiar…

But maybe you haven’t noticed the tremendous marketing opportunity of 
email because it’s been right under your nose.

Email does not have the sexiness of Facebook, Twitter, or Instagram. These 
trendy new platforms dominate the headlines and have a lot of hype around 
them.

But there’s still only ONE undisputed king. The same king reigned for over 3 
decades since the dawn of the internet…

And it’s EMAIL.

Email makes the online business world go round, and has MASSIVE advan-
tages that social media can’t even touch.

Now, we’re not here to downplay the power of social media, and it can be 
useful… but more people use email than anything else. 

We’ve talked about business models, and hopefully you have your business 
plan mapped out and you’re going to let us continue to mentor you to 
success - we’d love to have you as a part of our online family!

We’ve also talked about how to get customers, and even how if you 
approach your marketing correctly, you can essentially get your customers 
for free!

In this chapter, I want to talk to you about getting tra�c, and if you do it the 
way I’m going to show you, you can generate a lead once...add them to 
your list….and then market to your leads over and over again for life, for 
free.

Look, as I’ve said before…..I’ve spent millions of dollars on ads, launched 
huge social media campaigns and done 9-figures in sales online - but if I 
lost it all tomorrow and had to start from nothing…

I would use A�liate Marketing as my business model….

And I would use email marketing as my main marketing strategy.

Nothing trumps Email Marketing when it comes to the returns it provides 
and the speed of getting the business o� the ground.

And… when you combine Email Marketing with A�liate Marketing you have 
a true match made in heaven.

Not only is setting up an Email marketing campaign super quick, but also 
real results, like… commissions; revenue; money in your bank account; …can 
also happen quickly, too.

Both Google and Facebook are notorious for shutting down advertising 
accounts and changing algorithms without notice. Over the years I’ve seen 
people literally lose their businesses overnight when these changes 
happen.

There are so many businesses online today that depend on Facebook, 
Google, Amazon or YouTube for their tra�c and revenue. Sure, these pow-
erful online platforms can really help you get started, but, they can seriously 
hurt your business too.

Because THEY control your tra�c and sales. What happens when one of 
them shuts you down? And yes, they do shut businesses down all the time. 
You could be back at square one.

Yet, when you have an Email list… It’s YOURS! You own it. Nobody can take 
it away from you. That’s solid peace of mind.

LET ME BE CLEAR: WHAT DIFFERENTIATES EMAIL IS THAT YOU OWN 
YOUR LIST.

No one can take your Email list away from you. Even if your Email service 
provider goes out of business, you still have your list. You can load it into 
another email autoresponder service and start marketing any product or 
service you’d like within the same day.

Therefore, building an email list and marketing to those subscribers is the 
safest marketing model possible. You continually grow it and nurture it… and 
it continuously rewards you with engagement and income. Your email list 
becomes your asset for the long haul.



Now, in the next chapter I’m going to show you exactly how to generate 
leads by collecting email addresses so you can email your list using a 
simple little strategy I call the 1-page miracle website. 

You non-techy people are going to love this :)

Salespeople over the years recognized where customers made their buying 
decision. 

They made them inside their homes where they could consult with their 
spouse and decide together. 

Number eight: "Consumers want to hear from you. 68% of consumers 
enjoy reading promotional emails weekly. 38% would like emails to come 
even more frequently. Keep this in mind next time you're fretting. The 
customer's will get turned o� by sending emails too often."

Number nine: "Transaction rates are sky high. Send an email, get a sale." 
This the dream. Right? It’s also the reality, especially when you personalize 
your emails. "Personalized emails receive transaction rates that are six 
times higher than others." In Chapter 10, I will teach you about the three 
di�erent types of emails. 

Lastly, number ten: "You'll reach a mobile audience--Smartphones are 
here to stay and are likely carried by the majority of your customers. 

Marketers are scrambling for ways to reach mobile users. Luckily there's an 
easy and cost e�ective option. 88% of smartphone users actively check 
email on their phones. This makes it more popular than any other app for 
both iPhones and Androids."

This is why, if you want to make a lot of money online you absolutely need 
to embrace and learn email marketing.

Number six: "Search and other social media can't compete either. 
Conversion rates are huge in business. They show your ability to turn 
prospects into customers or subscribers based on the content you create. 
While social media and search should not be ignored, email has higher 
conversion rates than these two tactics combined." Again, there's a link 
there between using various platforms for outreach, but email still 
surpasses them.

Number seven: “Business communication runs on email. 72% of consumers 
prefer email as their source of business communication. And don't think that 
just refers to messages sent around an o�ce. Consumers rely on emails to 
learn more about the businesses they shop at and make informed 
purchasing decisions."

For me, one of the things that I can relate to as a consumer purchasing a 
product as well as what I can relate to as a marketer from all the research 
that I've done through my own businesses is that social media is a great 
place to engage. 

It's a great place to interact, win people over, and release content. As well 
as advertise. However, the reason we drive customers to what I call the 
“1-Page Miracle Website,” or a landing page, is because I want to collect 
email addresses. 

I want to be able to follow up and send a message to that person's inbox, 
because it is the primary tool for business communication. People make 
buying decisions within their inbox.

It’s similar to the old days when a salesperson would go door to door and 
try to get into somebody's home. 

Number two: “Billions of emails are sent every day. 205 billion to be exact. 
This number is expected to reach 246 billion by the end of 2019.” 

Number three: “Emails return on investment is massive. For every dollar 
you spend on email marketing, you can expect an average return of $38. 
While there are many benefits of using email marketing, this is on that 
keeps you in business.” Now, I would definitely not rely on this statistic, but 
if anybody was to know what sort of returns somebody should see from 
email marketing it's a business who does email marketing every day. $38 
per email is incredible.

Number four: “Email grows your business. According to 80% of 
professionals, email marketing drives customer acquisition and retention.”

Number five is very interesting:  "Facebook can't compete--Facebook is 
an important marketing tool for your business, but when you're looking for 
the most direct way to reach and interact with your audience, it's best to 
turn to email. Why? According to Forrester, people are twice as likely to sign 
up for your email list as they are to interact with you on Facebook." This 
statistic is interesting because you could assume Facebook is a more 
interactive way to engage, however according to their cited research, it is 
not. In marketing, you can sometimes make an assumption you believe is 
obvious but is actually proven by research to be the opposite.
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I’ve done hundreds of promotions over the years as an a�liate myself - 
promoting other people’s products - that have resulted in millions of dollars 
in income for my businesses.

From software products where I’ve earned $15,000 in just days sending 
roughly 10 emails…

To training products where I’ve earned 6-figures passively over several 
years, all from email marketing….

To physical products, in this case… where I was sent a separate check for 
every a�liate product I sold, each check ranging from $40 to $2,700.

Since then I’ve done nearly a quarter billion in sales online and nearly every 
dollar that was generated all came from email tra�c.

Today, my primary tra�c source is still email tra�c, and the email marketing 
model continues to give us and our companies a�liates those same, lucra-
tive results.

I want to provide some statistics on email marketing. In my mind it’s like 
thinking about space, the idea of how many people are actually using email 
is hard to comprehend. 

Constant Contact is one the many di�erent email service providers which 
allow you to build your email list and then allows you to broadcast and send 
automated responses to your subscribers. Constant Contact published the 
article "Ten Eye Opening Email Marketing Stats That You Need To Know.” 

Number one: “Email is used worldwide and will be used by three billion 
people by the year 2020.” 
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Whether as an a�liate marketer who’s selling another companies product 
or an original product you created, tra�c can be driven anywhere. This is 
particularly powerful when launching a product. Someone can literally 
launch the product, send out a promotional email, and make money on the 
very first day. All that’s needed is a solid email list.

Your email list is a serious asset. You have an opportunity to generate 
revenue with every email you send!

Plus, if the online business is ever sold in the future, the list is a business 
asset that is worth a lot of money. The new owner gets immediate access to 
a pool of warm customers. Or, if a subscriber list alone grows large enough, 
it can be sold for a HUGE payday. Maybe hundreds of thousands or even 
millions! An email list can also be passed down from generation to genera-
tion, leading to generational wealth. 

Email lists have been the backbone of 3 businesses of mine who’ve done 
over 9-figures in sales. It was the core of my business when I started and it 
still the core of my business today.

Today, people see me speaking on stage, traveling the world and earning 
more money than a doctor….it’s all because of this simple little business and 
marketing model I’m sharing with you inside this business builder challenge.

100% of it.

Back in 2009 when I had nothing. When no one knew me, it was email and 
a�liate marketing that gave me my start and helped me earn enough 
money to quit my job and, and since then, I’ve never looked back.

It’s been around longer than any other platform and its use continues to 
rise. Just look at these forecasts from The Radicati Group on worldwide 
email accounts.

 There are over 4.6 BILLION Email addresses

 Over 144.8 BILLION Emails sent EVERY day

 A staggering 92% of all people online use email

 62% of those users use it every day

Meanwhile…

Facebook only has 1.79 billion monthly active users (Source: Zephoria.com)

Twitter only has 317 million monthly active users (Source: Statista.com)

Does that put things in perspective?

Next…. There isn’t another marketing opportunity, search engine or social 
media platform that gives you the CONTROL that email does.

If you put all of your eggs in one social media basket, that company has the 
ability to instantly flip the switch and leave you with nothing. You have zero 
control over these companies’ policies. Why would you build a business on 
such shaky ground?

You just build a database of email addresses over time filled with people 
hungry for the information and o�ers you send them. Then each day, you 
send an email or two to that database promoting an o�er. 

Even better… Once you have a visitor’s email address, you will always have 
it. This means NEVER having to pay for their clicks again when driving 
tra�c. This way you have the opportunity to market to that person for the 
rest of their life without EVER having to pay a penny more. 

So once you build that email list you will have FREE TRAFFIC FOR LIFE. You 
know how huge that is? It’s the holy grail of marketing.

We all use email every day, it’s so familiar…

But maybe you haven’t noticed the tremendous marketing opportunity of 
email because it’s been right under your nose.

Email does not have the sexiness of Facebook, Twitter, or Instagram. These 
trendy new platforms dominate the headlines and have a lot of hype around 
them.

But there’s still only ONE undisputed king. The same king reigned for over 3 
decades since the dawn of the internet…

And it’s EMAIL.

Email makes the online business world go round, and has MASSIVE advan-
tages that social media can’t even touch.

Now, we’re not here to downplay the power of social media, and it can be 
useful… but more people use email than anything else. 

We’ve talked about business models, and hopefully you have your business 
plan mapped out and you’re going to let us continue to mentor you to 
success - we’d love to have you as a part of our online family!

We’ve also talked about how to get customers, and even how if you 
approach your marketing correctly, you can essentially get your customers 
for free!

In this chapter, I want to talk to you about getting tra�c, and if you do it the 
way I’m going to show you, you can generate a lead once...add them to 
your list….and then market to your leads over and over again for life, for 
free.

Look, as I’ve said before…..I’ve spent millions of dollars on ads, launched 
huge social media campaigns and done 9-figures in sales online - but if I 
lost it all tomorrow and had to start from nothing…

I would use A�liate Marketing as my business model….

And I would use email marketing as my main marketing strategy.

Nothing trumps Email Marketing when it comes to the returns it provides 
and the speed of getting the business o� the ground.

And… when you combine Email Marketing with A�liate Marketing you have 
a true match made in heaven.

Not only is setting up an Email marketing campaign super quick, but also 
real results, like… commissions; revenue; money in your bank account; …can 
also happen quickly, too.

Both Google and Facebook are notorious for shutting down advertising 
accounts and changing algorithms without notice. Over the years I’ve seen 
people literally lose their businesses overnight when these changes 
happen.

There are so many businesses online today that depend on Facebook, 
Google, Amazon or YouTube for their tra�c and revenue. Sure, these pow-
erful online platforms can really help you get started, but, they can seriously 
hurt your business too.

Because THEY control your tra�c and sales. What happens when one of 
them shuts you down? And yes, they do shut businesses down all the time. 
You could be back at square one.

Yet, when you have an Email list… It’s YOURS! You own it. Nobody can take 
it away from you. That’s solid peace of mind.

LET ME BE CLEAR: WHAT DIFFERENTIATES EMAIL IS THAT YOU OWN 
YOUR LIST.

No one can take your Email list away from you. Even if your Email service 
provider goes out of business, you still have your list. You can load it into 
another email autoresponder service and start marketing any product or 
service you’d like within the same day.

Therefore, building an email list and marketing to those subscribers is the 
safest marketing model possible. You continually grow it and nurture it… and 
it continuously rewards you with engagement and income. Your email list 
becomes your asset for the long haul.
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Now, in the next chapter I’m going to show you exactly how to generate 
leads by collecting email addresses so you can email your list using a 
simple little strategy I call the 1-page miracle website. 

You non-techy people are going to love this :)

Salespeople over the years recognized where customers made their buying 
decision. 

They made them inside their homes where they could consult with their 
spouse and decide together. 

Number eight: "Consumers want to hear from you. 68% of consumers 
enjoy reading promotional emails weekly. 38% would like emails to come 
even more frequently. Keep this in mind next time you're fretting. The 
customer's will get turned o� by sending emails too often."

Number nine: "Transaction rates are sky high. Send an email, get a sale." 
This the dream. Right? It’s also the reality, especially when you personalize 
your emails. "Personalized emails receive transaction rates that are six 
times higher than others." In Chapter 10, I will teach you about the three 
di�erent types of emails. 

Lastly, number ten: "You'll reach a mobile audience--Smartphones are 
here to stay and are likely carried by the majority of your customers. 

Marketers are scrambling for ways to reach mobile users. Luckily there's an 
easy and cost e�ective option. 88% of smartphone users actively check 
email on their phones. This makes it more popular than any other app for 
both iPhones and Androids."

This is why, if you want to make a lot of money online you absolutely need 
to embrace and learn email marketing.

Number six: "Search and other social media can't compete either. 
Conversion rates are huge in business. They show your ability to turn 
prospects into customers or subscribers based on the content you create. 
While social media and search should not be ignored, email has higher 
conversion rates than these two tactics combined." Again, there's a link 
there between using various platforms for outreach, but email still 
surpasses them.

Number seven: “Business communication runs on email. 72% of consumers 
prefer email as their source of business communication. And don't think that 
just refers to messages sent around an o�ce. Consumers rely on emails to 
learn more about the businesses they shop at and make informed 
purchasing decisions."

For me, one of the things that I can relate to as a consumer purchasing a 
product as well as what I can relate to as a marketer from all the research 
that I've done through my own businesses is that social media is a great 
place to engage. 

It's a great place to interact, win people over, and release content. As well 
as advertise. However, the reason we drive customers to what I call the 
“1-Page Miracle Website,” or a landing page, is because I want to collect 
email addresses. 

I want to be able to follow up and send a message to that person's inbox, 
because it is the primary tool for business communication. People make 
buying decisions within their inbox.

It’s similar to the old days when a salesperson would go door to door and 
try to get into somebody's home. 

Affiliate Marketing Millionaire
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Number two: “Billions of emails are sent every day. 205 billion to be exact. 
This number is expected to reach 246 billion by the end of 2019.” 

Number three: “Emails return on investment is massive. For every dollar 
you spend on email marketing, you can expect an average return of $38. 
While there are many benefits of using email marketing, this is on that 
keeps you in business.” Now, I would definitely not rely on this statistic, but 
if anybody was to know what sort of returns somebody should see from 
email marketing it's a business who does email marketing every day. $38 
per email is incredible.

Number four: “Email grows your business. According to 80% of 
professionals, email marketing drives customer acquisition and retention.”

Number five is very interesting:  "Facebook can't compete--Facebook is 
an important marketing tool for your business, but when you're looking for 
the most direct way to reach and interact with your audience, it's best to 
turn to email. Why? According to Forrester, people are twice as likely to sign 
up for your email list as they are to interact with you on Facebook." This 
statistic is interesting because you could assume Facebook is a more 
interactive way to engage, however according to their cited research, it is 
not. In marketing, you can sometimes make an assumption you believe is 
obvious but is actually proven by research to be the opposite.
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I’ve done hundreds of promotions over the years as an a�liate myself - 
promoting other people’s products - that have resulted in millions of dollars 
in income for my businesses.

From software products where I’ve earned $15,000 in just days sending 
roughly 10 emails…

To training products where I’ve earned 6-figures passively over several 
years, all from email marketing….

To physical products, in this case… where I was sent a separate check for 
every a�liate product I sold, each check ranging from $40 to $2,700.

Since then I’ve done nearly a quarter billion in sales online and nearly every 
dollar that was generated all came from email tra�c.

Today, my primary tra�c source is still email tra�c, and the email marketing 
model continues to give us and our companies a�liates those same, lucra-
tive results.

I want to provide some statistics on email marketing. In my mind it’s like 
thinking about space, the idea of how many people are actually using email 
is hard to comprehend. 

Constant Contact is one the many di�erent email service providers which 
allow you to build your email list and then allows you to broadcast and send 
automated responses to your subscribers. Constant Contact published the 
article "Ten Eye Opening Email Marketing Stats That You Need To Know.” 

Number one: “Email is used worldwide and will be used by three billion 
people by the year 2020.” 

Whether as an a�liate marketer who’s selling another companies product 
or an original product you created, tra�c can be driven anywhere. This is 
particularly powerful when launching a product. Someone can literally 
launch the product, send out a promotional email, and make money on the 
very first day. All that’s needed is a solid email list.

Your email list is a serious asset. You have an opportunity to generate 
revenue with every email you send!

Plus, if the online business is ever sold in the future, the list is a business 
asset that is worth a lot of money. The new owner gets immediate access to 
a pool of warm customers. Or, if a subscriber list alone grows large enough, 
it can be sold for a HUGE payday. Maybe hundreds of thousands or even 
millions! An email list can also be passed down from generation to genera-
tion, leading to generational wealth. 

Email lists have been the backbone of 3 businesses of mine who’ve done 
over 9-figures in sales. It was the core of my business when I started and it 
still the core of my business today.

Today, people see me speaking on stage, traveling the world and earning 
more money than a doctor….it’s all because of this simple little business and 
marketing model I’m sharing with you inside this business builder challenge.

100% of it.

Back in 2009 when I had nothing. When no one knew me, it was email and 
a�liate marketing that gave me my start and helped me earn enough 
money to quit my job and, and since then, I’ve never looked back.

It’s been around longer than any other platform and its use continues to 
rise. Just look at these forecasts from The Radicati Group on worldwide 
email accounts.

 There are over 4.6 BILLION Email addresses

 Over 144.8 BILLION Emails sent EVERY day

 A staggering 92% of all people online use email

 62% of those users use it every day

Meanwhile…

Facebook only has 1.79 billion monthly active users (Source: Zephoria.com)

Twitter only has 317 million monthly active users (Source: Statista.com)

Does that put things in perspective?

Next…. There isn’t another marketing opportunity, search engine or social 
media platform that gives you the CONTROL that email does.

If you put all of your eggs in one social media basket, that company has the 
ability to instantly flip the switch and leave you with nothing. You have zero 
control over these companies’ policies. Why would you build a business on 
such shaky ground?

You just build a database of email addresses over time filled with people 
hungry for the information and o�ers you send them. Then each day, you 
send an email or two to that database promoting an o�er. 

Even better… Once you have a visitor’s email address, you will always have 
it. This means NEVER having to pay for their clicks again when driving 
tra�c. This way you have the opportunity to market to that person for the 
rest of their life without EVER having to pay a penny more. 

So once you build that email list you will have FREE TRAFFIC FOR LIFE. You 
know how huge that is? It’s the holy grail of marketing.

We all use email every day, it’s so familiar…

But maybe you haven’t noticed the tremendous marketing opportunity of 
email because it’s been right under your nose.

Email does not have the sexiness of Facebook, Twitter, or Instagram. These 
trendy new platforms dominate the headlines and have a lot of hype around 
them.

But there’s still only ONE undisputed king. The same king reigned for over 3 
decades since the dawn of the internet…

And it’s EMAIL.

Email makes the online business world go round, and has MASSIVE advan-
tages that social media can’t even touch.

Now, we’re not here to downplay the power of social media, and it can be 
useful… but more people use email than anything else. 

We’ve talked about business models, and hopefully you have your business 
plan mapped out and you’re going to let us continue to mentor you to 
success - we’d love to have you as a part of our online family!

We’ve also talked about how to get customers, and even how if you 
approach your marketing correctly, you can essentially get your customers 
for free!

In this chapter, I want to talk to you about getting tra�c, and if you do it the 
way I’m going to show you, you can generate a lead once...add them to 
your list….and then market to your leads over and over again for life, for 
free.

Look, as I’ve said before…..I’ve spent millions of dollars on ads, launched 
huge social media campaigns and done 9-figures in sales online - but if I 
lost it all tomorrow and had to start from nothing…

I would use A�liate Marketing as my business model….

And I would use email marketing as my main marketing strategy.

Nothing trumps Email Marketing when it comes to the returns it provides 
and the speed of getting the business o� the ground.

And… when you combine Email Marketing with A�liate Marketing you have 
a true match made in heaven.

Not only is setting up an Email marketing campaign super quick, but also 
real results, like… commissions; revenue; money in your bank account; …can 
also happen quickly, too.

Both Google and Facebook are notorious for shutting down advertising 
accounts and changing algorithms without notice. Over the years I’ve seen 
people literally lose their businesses overnight when these changes 
happen.

There are so many businesses online today that depend on Facebook, 
Google, Amazon or YouTube for their tra�c and revenue. Sure, these pow-
erful online platforms can really help you get started, but, they can seriously 
hurt your business too.

Because THEY control your tra�c and sales. What happens when one of 
them shuts you down? And yes, they do shut businesses down all the time. 
You could be back at square one.

Yet, when you have an Email list… It’s YOURS! You own it. Nobody can take 
it away from you. That’s solid peace of mind.

LET ME BE CLEAR: WHAT DIFFERENTIATES EMAIL IS THAT YOU OWN 
YOUR LIST.

No one can take your Email list away from you. Even if your Email service 
provider goes out of business, you still have your list. You can load it into 
another email autoresponder service and start marketing any product or 
service you’d like within the same day.

Therefore, building an email list and marketing to those subscribers is the 
safest marketing model possible. You continually grow it and nurture it… and 
it continuously rewards you with engagement and income. Your email list 
becomes your asset for the long haul.
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Now, in the next chapter I’m going to show you exactly how to generate 
leads by collecting email addresses so you can email your list using a 
simple little strategy I call the 1-page miracle website. 

You non-techy people are going to love this :)

Salespeople over the years recognized where customers made their buying 
decision. 

They made them inside their homes where they could consult with their 
spouse and decide together. 

Number eight: "Consumers want to hear from you. 68% of consumers 
enjoy reading promotional emails weekly. 38% would like emails to come 
even more frequently. Keep this in mind next time you're fretting. The 
customer's will get turned o� by sending emails too often."

Number nine: "Transaction rates are sky high. Send an email, get a sale." 
This the dream. Right? It’s also the reality, especially when you personalize 
your emails. "Personalized emails receive transaction rates that are six 
times higher than others." In Chapter 10, I will teach you about the three 
di�erent types of emails. 

Lastly, number ten: "You'll reach a mobile audience--Smartphones are 
here to stay and are likely carried by the majority of your customers. 

Marketers are scrambling for ways to reach mobile users. Luckily there's an 
easy and cost e�ective option. 88% of smartphone users actively check 
email on their phones. This makes it more popular than any other app for 
both iPhones and Androids."

This is why, if you want to make a lot of money online you absolutely need 
to embrace and learn email marketing.
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Number six: "Search and other social media can't compete either. 
Conversion rates are huge in business. They show your ability to turn 
prospects into customers or subscribers based on the content you create. 
While social media and search should not be ignored, email has higher 
conversion rates than these two tactics combined." Again, there's a link 
there between using various platforms for outreach, but email still 
surpasses them.

Number seven: “Business communication runs on email. 72% of consumers 
prefer email as their source of business communication. And don't think that 
just refers to messages sent around an o�ce. Consumers rely on emails to 
learn more about the businesses they shop at and make informed 
purchasing decisions."

For me, one of the things that I can relate to as a consumer purchasing a 
product as well as what I can relate to as a marketer from all the research 
that I've done through my own businesses is that social media is a great 
place to engage. 

It's a great place to interact, win people over, and release content. As well 
as advertise. However, the reason we drive customers to what I call the 
“1-Page Miracle Website,” or a landing page, is because I want to collect 
email addresses. 

I want to be able to follow up and send a message to that person's inbox, 
because it is the primary tool for business communication. People make 
buying decisions within their inbox.

It’s similar to the old days when a salesperson would go door to door and 
try to get into somebody's home. 
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Number two: “Billions of emails are sent every day. 205 billion to be exact. 
This number is expected to reach 246 billion by the end of 2019.” 

Number three: “Emails return on investment is massive. For every dollar 
you spend on email marketing, you can expect an average return of $38. 
While there are many benefits of using email marketing, this is on that 
keeps you in business.” Now, I would definitely not rely on this statistic, but 
if anybody was to know what sort of returns somebody should see from 
email marketing it's a business who does email marketing every day. $38 
per email is incredible.

Number four: “Email grows your business. According to 80% of 
professionals, email marketing drives customer acquisition and retention.”

Number five is very interesting:  "Facebook can't compete--Facebook is 
an important marketing tool for your business, but when you're looking for 
the most direct way to reach and interact with your audience, it's best to 
turn to email. Why? According to Forrester, people are twice as likely to sign 
up for your email list as they are to interact with you on Facebook." This 
statistic is interesting because you could assume Facebook is a more 
interactive way to engage, however according to their cited research, it is 
not. In marketing, you can sometimes make an assumption you believe is 
obvious but is actually proven by research to be the opposite.

I’ve done hundreds of promotions over the years as an a�liate myself - 
promoting other people’s products - that have resulted in millions of dollars 
in income for my businesses.

From software products where I’ve earned $15,000 in just days sending 
roughly 10 emails…

To training products where I’ve earned 6-figures passively over several 
years, all from email marketing….

To physical products, in this case… where I was sent a separate check for 
every a�liate product I sold, each check ranging from $40 to $2,700.

Since then I’ve done nearly a quarter billion in sales online and nearly every 
dollar that was generated all came from email tra�c.

Today, my primary tra�c source is still email tra�c, and the email marketing 
model continues to give us and our companies a�liates those same, lucra-
tive results.

I want to provide some statistics on email marketing. In my mind it’s like 
thinking about space, the idea of how many people are actually using email 
is hard to comprehend. 

Constant Contact is one the many di�erent email service providers which 
allow you to build your email list and then allows you to broadcast and send 
automated responses to your subscribers. Constant Contact published the 
article "Ten Eye Opening Email Marketing Stats That You Need To Know.” 

Number one: “Email is used worldwide and will be used by three billion 
people by the year 2020.” 

Whether as an a�liate marketer who’s selling another companies product 
or an original product you created, tra�c can be driven anywhere. This is 
particularly powerful when launching a product. Someone can literally 
launch the product, send out a promotional email, and make money on the 
very first day. All that’s needed is a solid email list.

Your email list is a serious asset. You have an opportunity to generate 
revenue with every email you send!

Plus, if the online business is ever sold in the future, the list is a business 
asset that is worth a lot of money. The new owner gets immediate access to 
a pool of warm customers. Or, if a subscriber list alone grows large enough, 
it can be sold for a HUGE payday. Maybe hundreds of thousands or even 
millions! An email list can also be passed down from generation to genera-
tion, leading to generational wealth. 

Email lists have been the backbone of 3 businesses of mine who’ve done 
over 9-figures in sales. It was the core of my business when I started and it 
still the core of my business today.

Today, people see me speaking on stage, traveling the world and earning 
more money than a doctor….it’s all because of this simple little business and 
marketing model I’m sharing with you inside this business builder challenge.

100% of it.

Back in 2009 when I had nothing. When no one knew me, it was email and 
a�liate marketing that gave me my start and helped me earn enough 
money to quit my job and, and since then, I’ve never looked back.

It’s been around longer than any other platform and its use continues to 
rise. Just look at these forecasts from The Radicati Group on worldwide 
email accounts.

 There are over 4.6 BILLION Email addresses

 Over 144.8 BILLION Emails sent EVERY day

 A staggering 92% of all people online use email

 62% of those users use it every day

Meanwhile…

Facebook only has 1.79 billion monthly active users (Source: Zephoria.com)

Twitter only has 317 million monthly active users (Source: Statista.com)

Does that put things in perspective?

Next…. There isn’t another marketing opportunity, search engine or social 
media platform that gives you the CONTROL that email does.

If you put all of your eggs in one social media basket, that company has the 
ability to instantly flip the switch and leave you with nothing. You have zero 
control over these companies’ policies. Why would you build a business on 
such shaky ground?

You just build a database of email addresses over time filled with people 
hungry for the information and o�ers you send them. Then each day, you 
send an email or two to that database promoting an o�er. 

Even better… Once you have a visitor’s email address, you will always have 
it. This means NEVER having to pay for their clicks again when driving 
tra�c. This way you have the opportunity to market to that person for the 
rest of their life without EVER having to pay a penny more. 

So once you build that email list you will have FREE TRAFFIC FOR LIFE. You 
know how huge that is? It’s the holy grail of marketing.

We all use email every day, it’s so familiar…

But maybe you haven’t noticed the tremendous marketing opportunity of 
email because it’s been right under your nose.

Email does not have the sexiness of Facebook, Twitter, or Instagram. These 
trendy new platforms dominate the headlines and have a lot of hype around 
them.

But there’s still only ONE undisputed king. The same king reigned for over 3 
decades since the dawn of the internet…

And it’s EMAIL.

Email makes the online business world go round, and has MASSIVE advan-
tages that social media can’t even touch.

Now, we’re not here to downplay the power of social media, and it can be 
useful… but more people use email than anything else. 

We’ve talked about business models, and hopefully you have your business 
plan mapped out and you’re going to let us continue to mentor you to 
success - we’d love to have you as a part of our online family!

We’ve also talked about how to get customers, and even how if you 
approach your marketing correctly, you can essentially get your customers 
for free!

In this chapter, I want to talk to you about getting tra�c, and if you do it the 
way I’m going to show you, you can generate a lead once...add them to 
your list….and then market to your leads over and over again for life, for 
free.

Look, as I’ve said before…..I’ve spent millions of dollars on ads, launched 
huge social media campaigns and done 9-figures in sales online - but if I 
lost it all tomorrow and had to start from nothing…

I would use A�liate Marketing as my business model….

And I would use email marketing as my main marketing strategy.

Nothing trumps Email Marketing when it comes to the returns it provides 
and the speed of getting the business o� the ground.

And… when you combine Email Marketing with A�liate Marketing you have 
a true match made in heaven.

Not only is setting up an Email marketing campaign super quick, but also 
real results, like… commissions; revenue; money in your bank account; …can 
also happen quickly, too.

Both Google and Facebook are notorious for shutting down advertising 
accounts and changing algorithms without notice. Over the years I’ve seen 
people literally lose their businesses overnight when these changes 
happen.

There are so many businesses online today that depend on Facebook, 
Google, Amazon or YouTube for their tra�c and revenue. Sure, these pow-
erful online platforms can really help you get started, but, they can seriously 
hurt your business too.

Because THEY control your tra�c and sales. What happens when one of 
them shuts you down? And yes, they do shut businesses down all the time. 
You could be back at square one.

Yet, when you have an Email list… It’s YOURS! You own it. Nobody can take 
it away from you. That’s solid peace of mind.

LET ME BE CLEAR: WHAT DIFFERENTIATES EMAIL IS THAT YOU OWN 
YOUR LIST.

No one can take your Email list away from you. Even if your Email service 
provider goes out of business, you still have your list. You can load it into 
another email autoresponder service and start marketing any product or 
service you’d like within the same day.

Therefore, building an email list and marketing to those subscribers is the 
safest marketing model possible. You continually grow it and nurture it… and 
it continuously rewards you with engagement and income. Your email list 
becomes your asset for the long haul.
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Now, in the next chapter I’m going to show you exactly how to generate 
leads by collecting email addresses so you can email your list using a 
simple little strategy I call the 1-page miracle website. 

You non-techy people are going to love this :)
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Salespeople over the years recognized where customers made their buying 
decision. 

They made them inside their homes where they could consult with their 
spouse and decide together. 

Number eight: "Consumers want to hear from you. 68% of consumers 
enjoy reading promotional emails weekly. 38% would like emails to come 
even more frequently. Keep this in mind next time you're fretting. The 
customer's will get turned o� by sending emails too often."

Number nine: "Transaction rates are sky high. Send an email, get a sale." 
This the dream. Right? It’s also the reality, especially when you personalize 
your emails. "Personalized emails receive transaction rates that are six 
times higher than others." In Chapter 10, I will teach you about the three 
di�erent types of emails. 

Lastly, number ten: "You'll reach a mobile audience--Smartphones are 
here to stay and are likely carried by the majority of your customers. 

Marketers are scrambling for ways to reach mobile users. Luckily there's an 
easy and cost e�ective option. 88% of smartphone users actively check 
email on their phones. This makes it more popular than any other app for 
both iPhones and Androids."

This is why, if you want to make a lot of money online you absolutely need 
to embrace and learn email marketing.
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Number six: "Search and other social media can't compete either. 
Conversion rates are huge in business. They show your ability to turn 
prospects into customers or subscribers based on the content you create. 
While social media and search should not be ignored, email has higher 
conversion rates than these two tactics combined." Again, there's a link 
there between using various platforms for outreach, but email still 
surpasses them.

Number seven: “Business communication runs on email. 72% of consumers 
prefer email as their source of business communication. And don't think that 
just refers to messages sent around an o�ce. Consumers rely on emails to 
learn more about the businesses they shop at and make informed 
purchasing decisions."

For me, one of the things that I can relate to as a consumer purchasing a 
product as well as what I can relate to as a marketer from all the research 
that I've done through my own businesses is that social media is a great 
place to engage. 

It's a great place to interact, win people over, and release content. As well 
as advertise. However, the reason we drive customers to what I call the 
“1-Page Miracle Website,” or a landing page, is because I want to collect 
email addresses. 

I want to be able to follow up and send a message to that person's inbox, 
because it is the primary tool for business communication. People make 
buying decisions within their inbox.

It’s similar to the old days when a salesperson would go door to door and 
try to get into somebody's home. 

Number two: “Billions of emails are sent every day. 205 billion to be exact. 
This number is expected to reach 246 billion by the end of 2019.” 

Number three: “Emails return on investment is massive. For every dollar 
you spend on email marketing, you can expect an average return of $38. 
While there are many benefits of using email marketing, this is on that 
keeps you in business.” Now, I would definitely not rely on this statistic, but 
if anybody was to know what sort of returns somebody should see from 
email marketing it's a business who does email marketing every day. $38 
per email is incredible.

Number four: “Email grows your business. According to 80% of 
professionals, email marketing drives customer acquisition and retention.”

Number five is very interesting:  "Facebook can't compete--Facebook is 
an important marketing tool for your business, but when you're looking for 
the most direct way to reach and interact with your audience, it's best to 
turn to email. Why? According to Forrester, people are twice as likely to sign 
up for your email list as they are to interact with you on Facebook." This 
statistic is interesting because you could assume Facebook is a more 
interactive way to engage, however according to their cited research, it is 
not. In marketing, you can sometimes make an assumption you believe is 
obvious but is actually proven by research to be the opposite.

I’ve done hundreds of promotions over the years as an a�liate myself - 
promoting other people’s products - that have resulted in millions of dollars 
in income for my businesses.

From software products where I’ve earned $15,000 in just days sending 
roughly 10 emails…

To training products where I’ve earned 6-figures passively over several 
years, all from email marketing….

To physical products, in this case… where I was sent a separate check for 
every a�liate product I sold, each check ranging from $40 to $2,700.

Since then I’ve done nearly a quarter billion in sales online and nearly every 
dollar that was generated all came from email tra�c.

Today, my primary tra�c source is still email tra�c, and the email marketing 
model continues to give us and our companies a�liates those same, lucra-
tive results.

I want to provide some statistics on email marketing. In my mind it’s like 
thinking about space, the idea of how many people are actually using email 
is hard to comprehend. 

Constant Contact is one the many di�erent email service providers which 
allow you to build your email list and then allows you to broadcast and send 
automated responses to your subscribers. Constant Contact published the 
article "Ten Eye Opening Email Marketing Stats That You Need To Know.” 

Number one: “Email is used worldwide and will be used by three billion 
people by the year 2020.” 

Whether as an a�liate marketer who’s selling another companies product 
or an original product you created, tra�c can be driven anywhere. This is 
particularly powerful when launching a product. Someone can literally 
launch the product, send out a promotional email, and make money on the 
very first day. All that’s needed is a solid email list.

Your email list is a serious asset. You have an opportunity to generate 
revenue with every email you send!

Plus, if the online business is ever sold in the future, the list is a business 
asset that is worth a lot of money. The new owner gets immediate access to 
a pool of warm customers. Or, if a subscriber list alone grows large enough, 
it can be sold for a HUGE payday. Maybe hundreds of thousands or even 
millions! An email list can also be passed down from generation to genera-
tion, leading to generational wealth. 

Email lists have been the backbone of 3 businesses of mine who’ve done 
over 9-figures in sales. It was the core of my business when I started and it 
still the core of my business today.

Today, people see me speaking on stage, traveling the world and earning 
more money than a doctor….it’s all because of this simple little business and 
marketing model I’m sharing with you inside this business builder challenge.

100% of it.

Back in 2009 when I had nothing. When no one knew me, it was email and 
a�liate marketing that gave me my start and helped me earn enough 
money to quit my job and, and since then, I’ve never looked back.

It’s been around longer than any other platform and its use continues to 
rise. Just look at these forecasts from The Radicati Group on worldwide 
email accounts.

 There are over 4.6 BILLION Email addresses

 Over 144.8 BILLION Emails sent EVERY day

 A staggering 92% of all people online use email

 62% of those users use it every day

Meanwhile…

Facebook only has 1.79 billion monthly active users (Source: Zephoria.com)

Twitter only has 317 million monthly active users (Source: Statista.com)

Does that put things in perspective?

Next…. There isn’t another marketing opportunity, search engine or social 
media platform that gives you the CONTROL that email does.

If you put all of your eggs in one social media basket, that company has the 
ability to instantly flip the switch and leave you with nothing. You have zero 
control over these companies’ policies. Why would you build a business on 
such shaky ground?

You just build a database of email addresses over time filled with people 
hungry for the information and o�ers you send them. Then each day, you 
send an email or two to that database promoting an o�er. 

Even better… Once you have a visitor’s email address, you will always have 
it. This means NEVER having to pay for their clicks again when driving 
tra�c. This way you have the opportunity to market to that person for the 
rest of their life without EVER having to pay a penny more. 

So once you build that email list you will have FREE TRAFFIC FOR LIFE. You 
know how huge that is? It’s the holy grail of marketing.

We all use email every day, it’s so familiar…

But maybe you haven’t noticed the tremendous marketing opportunity of 
email because it’s been right under your nose.

Email does not have the sexiness of Facebook, Twitter, or Instagram. These 
trendy new platforms dominate the headlines and have a lot of hype around 
them.

But there’s still only ONE undisputed king. The same king reigned for over 3 
decades since the dawn of the internet…

And it’s EMAIL.

Email makes the online business world go round, and has MASSIVE advan-
tages that social media can’t even touch.

Now, we’re not here to downplay the power of social media, and it can be 
useful… but more people use email than anything else. 

We’ve talked about business models, and hopefully you have your business 
plan mapped out and you’re going to let us continue to mentor you to 
success - we’d love to have you as a part of our online family!

We’ve also talked about how to get customers, and even how if you 
approach your marketing correctly, you can essentially get your customers 
for free!

In this chapter, I want to talk to you about getting tra�c, and if you do it the 
way I’m going to show you, you can generate a lead once...add them to 
your list….and then market to your leads over and over again for life, for 
free.

Look, as I’ve said before…..I’ve spent millions of dollars on ads, launched 
huge social media campaigns and done 9-figures in sales online - but if I 
lost it all tomorrow and had to start from nothing…

I would use A�liate Marketing as my business model….

And I would use email marketing as my main marketing strategy.

Nothing trumps Email Marketing when it comes to the returns it provides 
and the speed of getting the business o� the ground.

And… when you combine Email Marketing with A�liate Marketing you have 
a true match made in heaven.

Not only is setting up an Email marketing campaign super quick, but also 
real results, like… commissions; revenue; money in your bank account; …can 
also happen quickly, too.

Both Google and Facebook are notorious for shutting down advertising 
accounts and changing algorithms without notice. Over the years I’ve seen 
people literally lose their businesses overnight when these changes 
happen.

There are so many businesses online today that depend on Facebook, 
Google, Amazon or YouTube for their tra�c and revenue. Sure, these pow-
erful online platforms can really help you get started, but, they can seriously 
hurt your business too.

Because THEY control your tra�c and sales. What happens when one of 
them shuts you down? And yes, they do shut businesses down all the time. 
You could be back at square one.

Yet, when you have an Email list… It’s YOURS! You own it. Nobody can take 
it away from you. That’s solid peace of mind.

LET ME BE CLEAR: WHAT DIFFERENTIATES EMAIL IS THAT YOU OWN 
YOUR LIST.

No one can take your Email list away from you. Even if your Email service 
provider goes out of business, you still have your list. You can load it into 
another email autoresponder service and start marketing any product or 
service you’d like within the same day.

Therefore, building an email list and marketing to those subscribers is the 
safest marketing model possible. You continually grow it and nurture it… and 
it continuously rewards you with engagement and income. Your email list 
becomes your asset for the long haul.



Affiliate Marketing Millionaire
Chapter 8: Get Tra�c & Leads for FREE!

Now, in the next chapter I’m going to show you exactly how to generate 
leads by collecting email addresses so you can email your list using a 
simple little strategy I call the 1-page miracle website. 

You non-techy people are going to love this :)
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Salespeople over the years recognized where customers made their buying 
decision. 

They made them inside their homes where they could consult with their 
spouse and decide together. 

Number eight: "Consumers want to hear from you. 68% of consumers 
enjoy reading promotional emails weekly. 38% would like emails to come 
even more frequently. Keep this in mind next time you're fretting. The 
customer's will get turned o� by sending emails too often."

Number nine: "Transaction rates are sky high. Send an email, get a sale." 
This the dream. Right? It’s also the reality, especially when you personalize 
your emails. "Personalized emails receive transaction rates that are six 
times higher than others." In Chapter 10, I will teach you about the three 
di�erent types of emails. 

Lastly, number ten: "You'll reach a mobile audience--Smartphones are 
here to stay and are likely carried by the majority of your customers. 

Marketers are scrambling for ways to reach mobile users. Luckily there's an 
easy and cost e�ective option. 88% of smartphone users actively check 
email on their phones. This makes it more popular than any other app for 
both iPhones and Androids."

This is why, if you want to make a lot of money online you absolutely need 
to embrace and learn email marketing.

Number six: "Search and other social media can't compete either. 
Conversion rates are huge in business. They show your ability to turn 
prospects into customers or subscribers based on the content you create. 
While social media and search should not be ignored, email has higher 
conversion rates than these two tactics combined." Again, there's a link 
there between using various platforms for outreach, but email still 
surpasses them.

Number seven: “Business communication runs on email. 72% of consumers 
prefer email as their source of business communication. And don't think that 
just refers to messages sent around an o�ce. Consumers rely on emails to 
learn more about the businesses they shop at and make informed 
purchasing decisions."

For me, one of the things that I can relate to as a consumer purchasing a 
product as well as what I can relate to as a marketer from all the research 
that I've done through my own businesses is that social media is a great 
place to engage. 

It's a great place to interact, win people over, and release content. As well 
as advertise. However, the reason we drive customers to what I call the 
“1-Page Miracle Website,” or a landing page, is because I want to collect 
email addresses. 

I want to be able to follow up and send a message to that person's inbox, 
because it is the primary tool for business communication. People make 
buying decisions within their inbox.

It’s similar to the old days when a salesperson would go door to door and 
try to get into somebody's home. 

Number two: “Billions of emails are sent every day. 205 billion to be exact. 
This number is expected to reach 246 billion by the end of 2019.” 

Number three: “Emails return on investment is massive. For every dollar 
you spend on email marketing, you can expect an average return of $38. 
While there are many benefits of using email marketing, this is on that 
keeps you in business.” Now, I would definitely not rely on this statistic, but 
if anybody was to know what sort of returns somebody should see from 
email marketing it's a business who does email marketing every day. $38 
per email is incredible.

Number four: “Email grows your business. According to 80% of 
professionals, email marketing drives customer acquisition and retention.”

Number five is very interesting:  "Facebook can't compete--Facebook is 
an important marketing tool for your business, but when you're looking for 
the most direct way to reach and interact with your audience, it's best to 
turn to email. Why? According to Forrester, people are twice as likely to sign 
up for your email list as they are to interact with you on Facebook." This 
statistic is interesting because you could assume Facebook is a more 
interactive way to engage, however according to their cited research, it is 
not. In marketing, you can sometimes make an assumption you believe is 
obvious but is actually proven by research to be the opposite.

I’ve done hundreds of promotions over the years as an a�liate myself - 
promoting other people’s products - that have resulted in millions of dollars 
in income for my businesses.

From software products where I’ve earned $15,000 in just days sending 
roughly 10 emails…

To training products where I’ve earned 6-figures passively over several 
years, all from email marketing….

To physical products, in this case… where I was sent a separate check for 
every a�liate product I sold, each check ranging from $40 to $2,700.

Since then I’ve done nearly a quarter billion in sales online and nearly every 
dollar that was generated all came from email tra�c.

Today, my primary tra�c source is still email tra�c, and the email marketing 
model continues to give us and our companies a�liates those same, lucra-
tive results.

I want to provide some statistics on email marketing. In my mind it’s like 
thinking about space, the idea of how many people are actually using email 
is hard to comprehend. 

Constant Contact is one the many di�erent email service providers which 
allow you to build your email list and then allows you to broadcast and send 
automated responses to your subscribers. Constant Contact published the 
article "Ten Eye Opening Email Marketing Stats That You Need To Know.” 

Number one: “Email is used worldwide and will be used by three billion 
people by the year 2020.” 

Whether as an a�liate marketer who’s selling another companies product 
or an original product you created, tra�c can be driven anywhere. This is 
particularly powerful when launching a product. Someone can literally 
launch the product, send out a promotional email, and make money on the 
very first day. All that’s needed is a solid email list.

Your email list is a serious asset. You have an opportunity to generate 
revenue with every email you send!

Plus, if the online business is ever sold in the future, the list is a business 
asset that is worth a lot of money. The new owner gets immediate access to 
a pool of warm customers. Or, if a subscriber list alone grows large enough, 
it can be sold for a HUGE payday. Maybe hundreds of thousands or even 
millions! An email list can also be passed down from generation to genera-
tion, leading to generational wealth. 

Email lists have been the backbone of 3 businesses of mine who’ve done 
over 9-figures in sales. It was the core of my business when I started and it 
still the core of my business today.

Today, people see me speaking on stage, traveling the world and earning 
more money than a doctor….it’s all because of this simple little business and 
marketing model I’m sharing with you inside this business builder challenge.

100% of it.

Back in 2009 when I had nothing. When no one knew me, it was email and 
a�liate marketing that gave me my start and helped me earn enough 
money to quit my job and, and since then, I’ve never looked back.

It’s been around longer than any other platform and its use continues to 
rise. Just look at these forecasts from The Radicati Group on worldwide 
email accounts.

 There are over 4.6 BILLION Email addresses

 Over 144.8 BILLION Emails sent EVERY day

 A staggering 92% of all people online use email

 62% of those users use it every day

Meanwhile…

Facebook only has 1.79 billion monthly active users (Source: Zephoria.com)

Twitter only has 317 million monthly active users (Source: Statista.com)

Does that put things in perspective?

Next…. There isn’t another marketing opportunity, search engine or social 
media platform that gives you the CONTROL that email does.

If you put all of your eggs in one social media basket, that company has the 
ability to instantly flip the switch and leave you with nothing. You have zero 
control over these companies’ policies. Why would you build a business on 
such shaky ground?

You just build a database of email addresses over time filled with people 
hungry for the information and o�ers you send them. Then each day, you 
send an email or two to that database promoting an o�er. 

Even better… Once you have a visitor’s email address, you will always have 
it. This means NEVER having to pay for their clicks again when driving 
tra�c. This way you have the opportunity to market to that person for the 
rest of their life without EVER having to pay a penny more. 

So once you build that email list you will have FREE TRAFFIC FOR LIFE. You 
know how huge that is? It’s the holy grail of marketing.

We all use email every day, it’s so familiar…

But maybe you haven’t noticed the tremendous marketing opportunity of 
email because it’s been right under your nose.

Email does not have the sexiness of Facebook, Twitter, or Instagram. These 
trendy new platforms dominate the headlines and have a lot of hype around 
them.

But there’s still only ONE undisputed king. The same king reigned for over 3 
decades since the dawn of the internet…

And it’s EMAIL.

Email makes the online business world go round, and has MASSIVE advan-
tages that social media can’t even touch.

Now, we’re not here to downplay the power of social media, and it can be 
useful… but more people use email than anything else. 

We’ve talked about business models, and hopefully you have your business 
plan mapped out and you’re going to let us continue to mentor you to 
success - we’d love to have you as a part of our online family!

We’ve also talked about how to get customers, and even how if you 
approach your marketing correctly, you can essentially get your customers 
for free!

In this chapter, I want to talk to you about getting tra�c, and if you do it the 
way I’m going to show you, you can generate a lead once...add them to 
your list….and then market to your leads over and over again for life, for 
free.

Look, as I’ve said before…..I’ve spent millions of dollars on ads, launched 
huge social media campaigns and done 9-figures in sales online - but if I 
lost it all tomorrow and had to start from nothing…

I would use A�liate Marketing as my business model….

And I would use email marketing as my main marketing strategy.

Nothing trumps Email Marketing when it comes to the returns it provides 
and the speed of getting the business o� the ground.

And… when you combine Email Marketing with A�liate Marketing you have 
a true match made in heaven.

Not only is setting up an Email marketing campaign super quick, but also 
real results, like… commissions; revenue; money in your bank account; …can 
also happen quickly, too.

Both Google and Facebook are notorious for shutting down advertising 
accounts and changing algorithms without notice. Over the years I’ve seen 
people literally lose their businesses overnight when these changes 
happen.

There are so many businesses online today that depend on Facebook, 
Google, Amazon or YouTube for their tra�c and revenue. Sure, these pow-
erful online platforms can really help you get started, but, they can seriously 
hurt your business too.

Because THEY control your tra�c and sales. What happens when one of 
them shuts you down? And yes, they do shut businesses down all the time. 
You could be back at square one.

Yet, when you have an Email list… It’s YOURS! You own it. Nobody can take 
it away from you. That’s solid peace of mind.

LET ME BE CLEAR: WHAT DIFFERENTIATES EMAIL IS THAT YOU OWN 
YOUR LIST.

No one can take your Email list away from you. Even if your Email service 
provider goes out of business, you still have your list. You can load it into 
another email autoresponder service and start marketing any product or 
service you’d like within the same day.

Therefore, building an email list and marketing to those subscribers is the 
safest marketing model possible. You continually grow it and nurture it… and 
it continuously rewards you with engagement and income. Your email list 
becomes your asset for the long haul. BO
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Click Here To Take The Challenge!

Take my 15 Day Online Business Builder Challenge and I will 
help you develop a million dollar business plan and launch 

your a�liate marketing business in the next 15 days!

Log into your account at www.LegendaryMarketer.com 
to claim your bonuses!Af
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Chapter 1: Let’s get to business...

Affiliate Marketing Millionaire
Build Your Dream Online Business Without The Hassles

Of Creating Products, Hiring Or Doing Customer Support!

Chapter 9: The 1-Page Miracle Website



Great bullet points are the critical factor which separate high converting 
landing pages from low converting ones. Bullet points essentially describe 
what you are o�ering in a short and compelling way which drives curiosity.
 
On every landing page you also want a clear CTA, or Call To Action. In the 
webinar example, the CTA is to reserve your spot. It is stated very clearly. In 
all of the examples, the CTA is displayed on the button they must click to 
receive their free o�er.

A great headline, good bullet points, and a clear call to action all sup-
port your bait to give you a recipe for making a lot of money and gener-
ating leads. The next step is to choose the right niche. 

Choosing a poor niche can doom your business from the beginning. For 
example, you would not choose a niche market of selling snow shovels in 
Florida. 

In the next chapter, I will give you a six step system and help you choose a 
niche.

Although you can simple share the link to a webinar allowing anyone to join, 
it is still important to have them opt-in first so you can collect their email. 
Then follow up with the link to the live event. 

This example reads, “Six ways to improve the conversion rate of your 
landing page.” This webinar is actually about landing pages and could be 
targeted towards businesses. Anyone who wants to improve the conversion 
rate of their landing page already has understand the power of marketing.
 
The beautiful thing about the way we teach you to setup your business is 
we help you avoid all the pain, all the wasted time, and wasted money you 
could spend trying to set up. 

Some people can spend six to nine months out of a year trying to get their 
website o� the ground. In order to build their site they have to have it 
designed, get money together, and pay designers. 

However, a 1-Page Miracle Website does not have to be about fancy design, 
or making it look pretty. It’s about having a compelling headline which 
matches a person’s wants and needs.

If someone finds the webinar page by accident for example, if they are 
looking for tips to lose belly fat, then they are not likely to opt-in. The most 
important thing is, if someone is looking for what this webinar has to o�er it 
must be very clearly stated on the page. 

Each of the examples clearly states what they are in their headline. In 
addition, having a few bullet points underneath the headline provide more 
details of what to expect from the o�er. If there is one thing you should 
learn to write well, it’s bullet points. 

As an online marketer, if you want to know how to get more leads, be seen, 
and how to rank your content in search engines, you would opt-in and 
receive access to this video. 

On this landing page they are immediately asking you for your name and 
email, once you enter the information it will redirect you to a member’s area 
to receive the video. Then you will be on their email list and the company 
will have the ability to follow up with more o�ers because they know you 
are interested in this topic. 

If enough value is given upfront, like with a free video course, then the next 
o�er to buy a product will be more likely to convert to a sale. 

Lastly, here is an example of a landing page with a webinar. 

The page has a graphic of the report, which could have been made for $5 
on a website like Fiver or Upwork by hiring a freelancer. If you need a 
graphic, there are many websites you can use to have them made. 
 
Additionally, the page has a button which reads, “Yes send me the free 
eBook.” Once a visitor click this button an opt-in box will pop up to collect 
their email address. The eBook, will be sent via email with an additional 
video and an “add to cart” button o�ering a purchase. This is an e�ective 
1-Page Miracle Website which o�ers a free report in a beautiful way.

Here is is an example of a good video page. A company o�ered a video 
course for free. “Get the SEO shortcuts video course for free. Learn how to 
do keyword research in four minutes, get 10X at the conversions, get more 
social shares, uncover your competitors back licks and more.” 

A second option, is to o�er a free video. This could be the exact same 
information as the report, but in video form if you prefer. 

A third option is a free webinar. Webinars have became increasingly 
popular because it is a live event where you can talk to a potential 
customer, share stories, and end with an o�er. Webinars are a very useful 
tool for sales. 

Again, collecting emails is the heartbeat of your business as an a�liate 
marketer and really for any digital product, or even if you are a plumber, a 
painter, a videographer, a CPA or you have a design service as a graphics 
designer, you should be developing an email list of your customers and 
leads. In this way, anytime you want to increase sales, you can simply send 
a promotional email to your database. 

This is the concept I could teach to all business owners. For example, I’ve 
walked into restaurants and wondered, “Why are they not collecting my 
information before I leave? They could o�er me free bait like “If you give us 
your email address, we will give you a free dinner.” How many clients would 
be willing to o�er their information? 

Let’s say the restaurant owner had 500 locals in their database to whom 
they sent a single email every week discussing their specials. The owner 
could add a deal where if the customer printed out the email and brought it 
to the restaurant, they could receive 20% o�. Marketing can be very simple, 
but the key is to be able to communicate with your customers. 

For example, if I have a video on YouTube, I will direct viewers onto a 1-Page 
Miracle Website. They do not want to conduct business on YouTube. Users 
log onto those websites to be social, to watch content, but they must be 
sent to your own website for you to collect email addresses and build your 
database.

There are di�erent ways we can entice people to provide their email 
address. Whether they are coming from an advertisement, a video, a blog 
post, a solo ad. These leads could come from free or paid marketing strate-
gies. Ultimately, the leads will all arrive to my 1-Page Miracle Website which 
could include a video, some text, and a submission box with space for their 
email. However, like the fishing analogy used in Chapter 7, customers 
require the right kind of bait. 

One option is to o�er a pdf or a written report in exchange for the 
visitor’s email. The page may say “Provide your email address to down-
load this free report.” For example, for a business in weight loss, the report 
could be “10 Ways To Lose Belly Fat In 10 Days.

Affiliate Marketing Millionaire
Chapter 9: The 1-Page Miracle Website

In this chapter, I will be teaching you about the “1-Page Miracle Website,” 
also known as a landing page, or a splash page. 

There are a lot of di�erent names for it but the reason why I call it the 
1-Page Miracle Website is because for years people on the internet believed 
that in order to be online, you must have a website. 

On their website they have a home page, an about page, a products page, 
a service page, a contact page, a blog, and various other pages. The truth 
of the matter is there exists millions if not tens of millions of websites which 
receive no tra�c whatsoever. 

The primary reason is because the majority of websites are ine�ective. 

One reason being, there is no way to collect somebody’s information and 
continue to drive them to your website. Additional, if you have many pages 
on your site, then the visitor is distracted. What I like to do is called “direct 
response marketing,” meaning I am consistently soliciting a specific 
response in all of my promotion. 

When somebody visits my 1-Page Miracle Website, it will only ask them to 
enter their email address. I do not want the visitor to be concerned with 
making several decisions, just one. 

They do not need to shop around or scroll. I want them to make one 
decision and once I collect their email address, they are added to my 
funnel. Then they will be sent to a sales presentation where they are asked 
for another direct response, to purchase on product. 

After that, they are sent to a blog or my YouTube Channel, and so forth. 
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The following are examples of 1-Page Miracle Websites.

The first is the page with a free report. The example is for a niche market, 
how to become a better baseball batter. When I was young, in middle 
school and the beginning of high school I was very into sports. I would have 
a been a prime candidate for this particular download. 

The title reads, “Elite hitting secrets revealed free. Secrets of the elite 
swing, breakdown of the elite baseball and softball hitting swing. Secrets of 
how to get better contact and power. 

Topics include grips, stands, load, stride, move, toe to touch heel plan, bat 
leg, contact, and extension.” To you, this may mean nothing but to some-
body who is looking for this niche information, it could be worth clicking on. 



Great bullet points are the critical factor which separate high converting 
landing pages from low converting ones. Bullet points essentially describe 
what you are o�ering in a short and compelling way which drives curiosity.
 
On every landing page you also want a clear CTA, or Call To Action. In the 
webinar example, the CTA is to reserve your spot. It is stated very clearly. In 
all of the examples, the CTA is displayed on the button they must click to 
receive their free o�er.

A great headline, good bullet points, and a clear call to action all sup-
port your bait to give you a recipe for making a lot of money and gener-
ating leads. The next step is to choose the right niche. 

Choosing a poor niche can doom your business from the beginning. For 
example, you would not choose a niche market of selling snow shovels in 
Florida. 

In the next chapter, I will give you a six step system and help you choose a 
niche.

Although you can simple share the link to a webinar allowing anyone to join, 
it is still important to have them opt-in first so you can collect their email. 
Then follow up with the link to the live event. 

This example reads, “Six ways to improve the conversion rate of your 
landing page.” This webinar is actually about landing pages and could be 
targeted towards businesses. Anyone who wants to improve the conversion 
rate of their landing page already has understand the power of marketing.
 
The beautiful thing about the way we teach you to setup your business is 
we help you avoid all the pain, all the wasted time, and wasted money you 
could spend trying to set up. 

Some people can spend six to nine months out of a year trying to get their 
website o� the ground. In order to build their site they have to have it 
designed, get money together, and pay designers. 

However, a 1-Page Miracle Website does not have to be about fancy design, 
or making it look pretty. It’s about having a compelling headline which 
matches a person’s wants and needs.

If someone finds the webinar page by accident for example, if they are 
looking for tips to lose belly fat, then they are not likely to opt-in. The most 
important thing is, if someone is looking for what this webinar has to o�er it 
must be very clearly stated on the page. 

Each of the examples clearly states what they are in their headline. In 
addition, having a few bullet points underneath the headline provide more 
details of what to expect from the o�er. If there is one thing you should 
learn to write well, it’s bullet points. 

As an online marketer, if you want to know how to get more leads, be seen, 
and how to rank your content in search engines, you would opt-in and 
receive access to this video. 

On this landing page they are immediately asking you for your name and 
email, once you enter the information it will redirect you to a member’s area 
to receive the video. Then you will be on their email list and the company 
will have the ability to follow up with more o�ers because they know you 
are interested in this topic. 

If enough value is given upfront, like with a free video course, then the next 
o�er to buy a product will be more likely to convert to a sale. 

Lastly, here is an example of a landing page with a webinar. 

The page has a graphic of the report, which could have been made for $5 
on a website like Fiver or Upwork by hiring a freelancer. If you need a 
graphic, there are many websites you can use to have them made. 
 
Additionally, the page has a button which reads, “Yes send me the free 
eBook.” Once a visitor click this button an opt-in box will pop up to collect 
their email address. The eBook, will be sent via email with an additional 
video and an “add to cart” button o�ering a purchase. This is an e�ective 
1-Page Miracle Website which o�ers a free report in a beautiful way.

Here is is an example of a good video page. A company o�ered a video 
course for free. “Get the SEO shortcuts video course for free. Learn how to 
do keyword research in four minutes, get 10X at the conversions, get more 
social shares, uncover your competitors back licks and more.” 

A second option, is to o�er a free video. This could be the exact same 
information as the report, but in video form if you prefer. 

A third option is a free webinar. Webinars have became increasingly 
popular because it is a live event where you can talk to a potential 
customer, share stories, and end with an o�er. Webinars are a very useful 
tool for sales. 

Again, collecting emails is the heartbeat of your business as an a�liate 
marketer and really for any digital product, or even if you are a plumber, a 
painter, a videographer, a CPA or you have a design service as a graphics 
designer, you should be developing an email list of your customers and 
leads. In this way, anytime you want to increase sales, you can simply send 
a promotional email to your database. 

This is the concept I could teach to all business owners. For example, I’ve 
walked into restaurants and wondered, “Why are they not collecting my 
information before I leave? They could o�er me free bait like “If you give us 
your email address, we will give you a free dinner.” How many clients would 
be willing to o�er their information? 

Let’s say the restaurant owner had 500 locals in their database to whom 
they sent a single email every week discussing their specials. The owner 
could add a deal where if the customer printed out the email and brought it 
to the restaurant, they could receive 20% o�. Marketing can be very simple, 
but the key is to be able to communicate with your customers. 
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For example, if I have a video on YouTube, I will direct viewers onto a 1-Page 
Miracle Website. They do not want to conduct business on YouTube. Users 
log onto those websites to be social, to watch content, but they must be 
sent to your own website for you to collect email addresses and build your 
database.

There are di�erent ways we can entice people to provide their email 
address. Whether they are coming from an advertisement, a video, a blog 
post, a solo ad. These leads could come from free or paid marketing strate-
gies. Ultimately, the leads will all arrive to my 1-Page Miracle Website which 
could include a video, some text, and a submission box with space for their 
email. However, like the fishing analogy used in Chapter 7, customers 
require the right kind of bait. 

One option is to o�er a pdf or a written report in exchange for the 
visitor’s email. The page may say “Provide your email address to down-
load this free report.” For example, for a business in weight loss, the report 
could be “10 Ways To Lose Belly Fat In 10 Days.
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In this chapter, I will be teaching you about the “1-Page Miracle Website,” 
also known as a landing page, or a splash page. 

There are a lot of di�erent names for it but the reason why I call it the 
1-Page Miracle Website is because for years people on the internet believed 
that in order to be online, you must have a website. 

On their website they have a home page, an about page, a products page, 
a service page, a contact page, a blog, and various other pages. The truth 
of the matter is there exists millions if not tens of millions of websites which 
receive no tra�c whatsoever. 

The primary reason is because the majority of websites are ine�ective. 

One reason being, there is no way to collect somebody’s information and 
continue to drive them to your website. Additional, if you have many pages 
on your site, then the visitor is distracted. What I like to do is called “direct 
response marketing,” meaning I am consistently soliciting a specific 
response in all of my promotion. 

When somebody visits my 1-Page Miracle Website, it will only ask them to 
enter their email address. I do not want the visitor to be concerned with 
making several decisions, just one. 

They do not need to shop around or scroll. I want them to make one 
decision and once I collect their email address, they are added to my 
funnel. Then they will be sent to a sales presentation where they are asked 
for another direct response, to purchase on product. 

After that, they are sent to a blog or my YouTube Channel, and so forth. 

The following are examples of 1-Page Miracle Websites.

The first is the page with a free report. The example is for a niche market, 
how to become a better baseball batter. When I was young, in middle 
school and the beginning of high school I was very into sports. I would have 
a been a prime candidate for this particular download. 

The title reads, “Elite hitting secrets revealed free. Secrets of the elite 
swing, breakdown of the elite baseball and softball hitting swing. Secrets of 
how to get better contact and power. 

Topics include grips, stands, load, stride, move, toe to touch heel plan, bat 
leg, contact, and extension.” To you, this may mean nothing but to some-
body who is looking for this niche information, it could be worth clicking on. 



Great bullet points are the critical factor which separate high converting 
landing pages from low converting ones. Bullet points essentially describe 
what you are o�ering in a short and compelling way which drives curiosity.
 
On every landing page you also want a clear CTA, or Call To Action. In the 
webinar example, the CTA is to reserve your spot. It is stated very clearly. In 
all of the examples, the CTA is displayed on the button they must click to 
receive their free o�er.

A great headline, good bullet points, and a clear call to action all sup-
port your bait to give you a recipe for making a lot of money and gener-
ating leads. The next step is to choose the right niche. 

Choosing a poor niche can doom your business from the beginning. For 
example, you would not choose a niche market of selling snow shovels in 
Florida. 

In the next chapter, I will give you a six step system and help you choose a 
niche.

Although you can simple share the link to a webinar allowing anyone to join, 
it is still important to have them opt-in first so you can collect their email. 
Then follow up with the link to the live event. 

This example reads, “Six ways to improve the conversion rate of your 
landing page.” This webinar is actually about landing pages and could be 
targeted towards businesses. Anyone who wants to improve the conversion 
rate of their landing page already has understand the power of marketing.
 
The beautiful thing about the way we teach you to setup your business is 
we help you avoid all the pain, all the wasted time, and wasted money you 
could spend trying to set up. 

Some people can spend six to nine months out of a year trying to get their 
website o� the ground. In order to build their site they have to have it 
designed, get money together, and pay designers. 

However, a 1-Page Miracle Website does not have to be about fancy design, 
or making it look pretty. It’s about having a compelling headline which 
matches a person’s wants and needs.

If someone finds the webinar page by accident for example, if they are 
looking for tips to lose belly fat, then they are not likely to opt-in. The most 
important thing is, if someone is looking for what this webinar has to o�er it 
must be very clearly stated on the page. 

Each of the examples clearly states what they are in their headline. In 
addition, having a few bullet points underneath the headline provide more 
details of what to expect from the o�er. If there is one thing you should 
learn to write well, it’s bullet points. 

As an online marketer, if you want to know how to get more leads, be seen, 
and how to rank your content in search engines, you would opt-in and 
receive access to this video. 

On this landing page they are immediately asking you for your name and 
email, once you enter the information it will redirect you to a member’s area 
to receive the video. Then you will be on their email list and the company 
will have the ability to follow up with more o�ers because they know you 
are interested in this topic. 

If enough value is given upfront, like with a free video course, then the next 
o�er to buy a product will be more likely to convert to a sale. 

Lastly, here is an example of a landing page with a webinar. 

The page has a graphic of the report, which could have been made for $5 
on a website like Fiver or Upwork by hiring a freelancer. If you need a 
graphic, there are many websites you can use to have them made. 
 
Additionally, the page has a button which reads, “Yes send me the free 
eBook.” Once a visitor click this button an opt-in box will pop up to collect 
their email address. The eBook, will be sent via email with an additional 
video and an “add to cart” button o�ering a purchase. This is an e�ective 
1-Page Miracle Website which o�ers a free report in a beautiful way.

Here is is an example of a good video page. A company o�ered a video 
course for free. “Get the SEO shortcuts video course for free. Learn how to 
do keyword research in four minutes, get 10X at the conversions, get more 
social shares, uncover your competitors back licks and more.” 
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A second option, is to o�er a free video. This could be the exact same 
information as the report, but in video form if you prefer. 

A third option is a free webinar. Webinars have became increasingly 
popular because it is a live event where you can talk to a potential 
customer, share stories, and end with an o�er. Webinars are a very useful 
tool for sales. 

Again, collecting emails is the heartbeat of your business as an a�liate 
marketer and really for any digital product, or even if you are a plumber, a 
painter, a videographer, a CPA or you have a design service as a graphics 
designer, you should be developing an email list of your customers and 
leads. In this way, anytime you want to increase sales, you can simply send 
a promotional email to your database. 

This is the concept I could teach to all business owners. For example, I’ve 
walked into restaurants and wondered, “Why are they not collecting my 
information before I leave? They could o�er me free bait like “If you give us 
your email address, we will give you a free dinner.” How many clients would 
be willing to o�er their information? 

Let’s say the restaurant owner had 500 locals in their database to whom 
they sent a single email every week discussing their specials. The owner 
could add a deal where if the customer printed out the email and brought it 
to the restaurant, they could receive 20% o�. Marketing can be very simple, 
but the key is to be able to communicate with your customers. 
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For example, if I have a video on YouTube, I will direct viewers onto a 1-Page 
Miracle Website. They do not want to conduct business on YouTube. Users 
log onto those websites to be social, to watch content, but they must be 
sent to your own website for you to collect email addresses and build your 
database.

There are di�erent ways we can entice people to provide their email 
address. Whether they are coming from an advertisement, a video, a blog 
post, a solo ad. These leads could come from free or paid marketing strate-
gies. Ultimately, the leads will all arrive to my 1-Page Miracle Website which 
could include a video, some text, and a submission box with space for their 
email. However, like the fishing analogy used in Chapter 7, customers 
require the right kind of bait. 

One option is to o�er a pdf or a written report in exchange for the 
visitor’s email. The page may say “Provide your email address to down-
load this free report.” For example, for a business in weight loss, the report 
could be “10 Ways To Lose Belly Fat In 10 Days.

In this chapter, I will be teaching you about the “1-Page Miracle Website,” 
also known as a landing page, or a splash page. 

There are a lot of di�erent names for it but the reason why I call it the 
1-Page Miracle Website is because for years people on the internet believed 
that in order to be online, you must have a website. 

On their website they have a home page, an about page, a products page, 
a service page, a contact page, a blog, and various other pages. The truth 
of the matter is there exists millions if not tens of millions of websites which 
receive no tra�c whatsoever. 

The primary reason is because the majority of websites are ine�ective. 

One reason being, there is no way to collect somebody’s information and 
continue to drive them to your website. Additional, if you have many pages 
on your site, then the visitor is distracted. What I like to do is called “direct 
response marketing,” meaning I am consistently soliciting a specific 
response in all of my promotion. 

When somebody visits my 1-Page Miracle Website, it will only ask them to 
enter their email address. I do not want the visitor to be concerned with 
making several decisions, just one. 

They do not need to shop around or scroll. I want them to make one 
decision and once I collect their email address, they are added to my 
funnel. Then they will be sent to a sales presentation where they are asked 
for another direct response, to purchase on product. 

After that, they are sent to a blog or my YouTube Channel, and so forth. 

The following are examples of 1-Page Miracle Websites.

The first is the page with a free report. The example is for a niche market, 
how to become a better baseball batter. When I was young, in middle 
school and the beginning of high school I was very into sports. I would have 
a been a prime candidate for this particular download. 

The title reads, “Elite hitting secrets revealed free. Secrets of the elite 
swing, breakdown of the elite baseball and softball hitting swing. Secrets of 
how to get better contact and power. 

Topics include grips, stands, load, stride, move, toe to touch heel plan, bat 
leg, contact, and extension.” To you, this may mean nothing but to some-
body who is looking for this niche information, it could be worth clicking on. 



Great bullet points are the critical factor which separate high converting 
landing pages from low converting ones. Bullet points essentially describe 
what you are o�ering in a short and compelling way which drives curiosity.
 
On every landing page you also want a clear CTA, or Call To Action. In the 
webinar example, the CTA is to reserve your spot. It is stated very clearly. In 
all of the examples, the CTA is displayed on the button they must click to 
receive their free o�er.

A great headline, good bullet points, and a clear call to action all sup-
port your bait to give you a recipe for making a lot of money and gener-
ating leads. The next step is to choose the right niche. 

Choosing a poor niche can doom your business from the beginning. For 
example, you would not choose a niche market of selling snow shovels in 
Florida. 

In the next chapter, I will give you a six step system and help you choose a 
niche.

Although you can simple share the link to a webinar allowing anyone to join, 
it is still important to have them opt-in first so you can collect their email. 
Then follow up with the link to the live event. 

This example reads, “Six ways to improve the conversion rate of your 
landing page.” This webinar is actually about landing pages and could be 
targeted towards businesses. Anyone who wants to improve the conversion 
rate of their landing page already has understand the power of marketing.
 
The beautiful thing about the way we teach you to setup your business is 
we help you avoid all the pain, all the wasted time, and wasted money you 
could spend trying to set up. 

Some people can spend six to nine months out of a year trying to get their 
website o� the ground. In order to build their site they have to have it 
designed, get money together, and pay designers. 

However, a 1-Page Miracle Website does not have to be about fancy design, 
or making it look pretty. It’s about having a compelling headline which 
matches a person’s wants and needs.

If someone finds the webinar page by accident for example, if they are 
looking for tips to lose belly fat, then they are not likely to opt-in. The most 
important thing is, if someone is looking for what this webinar has to o�er it 
must be very clearly stated on the page. 

Each of the examples clearly states what they are in their headline. In 
addition, having a few bullet points underneath the headline provide more 
details of what to expect from the o�er. If there is one thing you should 
learn to write well, it’s bullet points. 

As an online marketer, if you want to know how to get more leads, be seen, 
and how to rank your content in search engines, you would opt-in and 
receive access to this video. 

On this landing page they are immediately asking you for your name and 
email, once you enter the information it will redirect you to a member’s area 
to receive the video. Then you will be on their email list and the company 
will have the ability to follow up with more o�ers because they know you 
are interested in this topic. 

If enough value is given upfront, like with a free video course, then the next 
o�er to buy a product will be more likely to convert to a sale. 

Lastly, here is an example of a landing page with a webinar. 

The page has a graphic of the report, which could have been made for $5 
on a website like Fiver or Upwork by hiring a freelancer. If you need a 
graphic, there are many websites you can use to have them made. 
 
Additionally, the page has a button which reads, “Yes send me the free 
eBook.” Once a visitor click this button an opt-in box will pop up to collect 
their email address. The eBook, will be sent via email with an additional 
video and an “add to cart” button o�ering a purchase. This is an e�ective 
1-Page Miracle Website which o�ers a free report in a beautiful way.

Here is is an example of a good video page. A company o�ered a video 
course for free. “Get the SEO shortcuts video course for free. Learn how to 
do keyword research in four minutes, get 10X at the conversions, get more 
social shares, uncover your competitors back licks and more.” 
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A second option, is to o�er a free video. This could be the exact same 
information as the report, but in video form if you prefer. 

A third option is a free webinar. Webinars have became increasingly 
popular because it is a live event where you can talk to a potential 
customer, share stories, and end with an o�er. Webinars are a very useful 
tool for sales. 

Again, collecting emails is the heartbeat of your business as an a�liate 
marketer and really for any digital product, or even if you are a plumber, a 
painter, a videographer, a CPA or you have a design service as a graphics 
designer, you should be developing an email list of your customers and 
leads. In this way, anytime you want to increase sales, you can simply send 
a promotional email to your database. 

This is the concept I could teach to all business owners. For example, I’ve 
walked into restaurants and wondered, “Why are they not collecting my 
information before I leave? They could o�er me free bait like “If you give us 
your email address, we will give you a free dinner.” How many clients would 
be willing to o�er their information? 

Let’s say the restaurant owner had 500 locals in their database to whom 
they sent a single email every week discussing their specials. The owner 
could add a deal where if the customer printed out the email and brought it 
to the restaurant, they could receive 20% o�. Marketing can be very simple, 
but the key is to be able to communicate with your customers. 

For example, if I have a video on YouTube, I will direct viewers onto a 1-Page 
Miracle Website. They do not want to conduct business on YouTube. Users 
log onto those websites to be social, to watch content, but they must be 
sent to your own website for you to collect email addresses and build your 
database.

There are di�erent ways we can entice people to provide their email 
address. Whether they are coming from an advertisement, a video, a blog 
post, a solo ad. These leads could come from free or paid marketing strate-
gies. Ultimately, the leads will all arrive to my 1-Page Miracle Website which 
could include a video, some text, and a submission box with space for their 
email. However, like the fishing analogy used in Chapter 7, customers 
require the right kind of bait. 

One option is to o�er a pdf or a written report in exchange for the 
visitor’s email. The page may say “Provide your email address to down-
load this free report.” For example, for a business in weight loss, the report 
could be “10 Ways To Lose Belly Fat In 10 Days.

In this chapter, I will be teaching you about the “1-Page Miracle Website,” 
also known as a landing page, or a splash page. 

There are a lot of di�erent names for it but the reason why I call it the 
1-Page Miracle Website is because for years people on the internet believed 
that in order to be online, you must have a website. 

On their website they have a home page, an about page, a products page, 
a service page, a contact page, a blog, and various other pages. The truth 
of the matter is there exists millions if not tens of millions of websites which 
receive no tra�c whatsoever. 

The primary reason is because the majority of websites are ine�ective. 

One reason being, there is no way to collect somebody’s information and 
continue to drive them to your website. Additional, if you have many pages 
on your site, then the visitor is distracted. What I like to do is called “direct 
response marketing,” meaning I am consistently soliciting a specific 
response in all of my promotion. 

When somebody visits my 1-Page Miracle Website, it will only ask them to 
enter their email address. I do not want the visitor to be concerned with 
making several decisions, just one. 

They do not need to shop around or scroll. I want them to make one 
decision and once I collect their email address, they are added to my 
funnel. Then they will be sent to a sales presentation where they are asked 
for another direct response, to purchase on product. 

After that, they are sent to a blog or my YouTube Channel, and so forth. 

The following are examples of 1-Page Miracle Websites.

The first is the page with a free report. The example is for a niche market, 
how to become a better baseball batter. When I was young, in middle 
school and the beginning of high school I was very into sports. I would have 
a been a prime candidate for this particular download. 

The title reads, “Elite hitting secrets revealed free. Secrets of the elite 
swing, breakdown of the elite baseball and softball hitting swing. Secrets of 
how to get better contact and power. 

Topics include grips, stands, load, stride, move, toe to touch heel plan, bat 
leg, contact, and extension.” To you, this may mean nothing but to some-
body who is looking for this niche information, it could be worth clicking on. 



Great bullet points are the critical factor which separate high converting 
landing pages from low converting ones. Bullet points essentially describe 
what you are o�ering in a short and compelling way which drives curiosity.
 
On every landing page you also want a clear CTA, or Call To Action. In the 
webinar example, the CTA is to reserve your spot. It is stated very clearly. In 
all of the examples, the CTA is displayed on the button they must click to 
receive their free o�er.

A great headline, good bullet points, and a clear call to action all sup-
port your bait to give you a recipe for making a lot of money and gener-
ating leads. The next step is to choose the right niche. 

Choosing a poor niche can doom your business from the beginning. For 
example, you would not choose a niche market of selling snow shovels in 
Florida. 

In the next chapter, I will give you a six step system and help you choose a 
niche.

Although you can simple share the link to a webinar allowing anyone to join, 
it is still important to have them opt-in first so you can collect their email. 
Then follow up with the link to the live event. 

This example reads, “Six ways to improve the conversion rate of your 
landing page.” This webinar is actually about landing pages and could be 
targeted towards businesses. Anyone who wants to improve the conversion 
rate of their landing page already has understand the power of marketing.
 
The beautiful thing about the way we teach you to setup your business is 
we help you avoid all the pain, all the wasted time, and wasted money you 
could spend trying to set up. 

Some people can spend six to nine months out of a year trying to get their 
website o� the ground. In order to build their site they have to have it 
designed, get money together, and pay designers. 

However, a 1-Page Miracle Website does not have to be about fancy design, 
or making it look pretty. It’s about having a compelling headline which 
matches a person’s wants and needs.

If someone finds the webinar page by accident for example, if they are 
looking for tips to lose belly fat, then they are not likely to opt-in. The most 
important thing is, if someone is looking for what this webinar has to o�er it 
must be very clearly stated on the page. 

Each of the examples clearly states what they are in their headline. In 
addition, having a few bullet points underneath the headline provide more 
details of what to expect from the o�er. If there is one thing you should 
learn to write well, it’s bullet points. 

As an online marketer, if you want to know how to get more leads, be seen, 
and how to rank your content in search engines, you would opt-in and 
receive access to this video. 

On this landing page they are immediately asking you for your name and 
email, once you enter the information it will redirect you to a member’s area 
to receive the video. Then you will be on their email list and the company 
will have the ability to follow up with more o�ers because they know you 
are interested in this topic. 

If enough value is given upfront, like with a free video course, then the next 
o�er to buy a product will be more likely to convert to a sale. 

Lastly, here is an example of a landing page with a webinar. 
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The page has a graphic of the report, which could have been made for $5 
on a website like Fiver or Upwork by hiring a freelancer. If you need a 
graphic, there are many websites you can use to have them made. 
 
Additionally, the page has a button which reads, “Yes send me the free 
eBook.” Once a visitor click this button an opt-in box will pop up to collect 
their email address. The eBook, will be sent via email with an additional 
video and an “add to cart” button o�ering a purchase. This is an e�ective 
1-Page Miracle Website which o�ers a free report in a beautiful way.

Here is is an example of a good video page. A company o�ered a video 
course for free. “Get the SEO shortcuts video course for free. Learn how to 
do keyword research in four minutes, get 10X at the conversions, get more 
social shares, uncover your competitors back licks and more.” 

73

A second option, is to o�er a free video. This could be the exact same 
information as the report, but in video form if you prefer. 

A third option is a free webinar. Webinars have became increasingly 
popular because it is a live event where you can talk to a potential 
customer, share stories, and end with an o�er. Webinars are a very useful 
tool for sales. 

Again, collecting emails is the heartbeat of your business as an a�liate 
marketer and really for any digital product, or even if you are a plumber, a 
painter, a videographer, a CPA or you have a design service as a graphics 
designer, you should be developing an email list of your customers and 
leads. In this way, anytime you want to increase sales, you can simply send 
a promotional email to your database. 

This is the concept I could teach to all business owners. For example, I’ve 
walked into restaurants and wondered, “Why are they not collecting my 
information before I leave? They could o�er me free bait like “If you give us 
your email address, we will give you a free dinner.” How many clients would 
be willing to o�er their information? 

Let’s say the restaurant owner had 500 locals in their database to whom 
they sent a single email every week discussing their specials. The owner 
could add a deal where if the customer printed out the email and brought it 
to the restaurant, they could receive 20% o�. Marketing can be very simple, 
but the key is to be able to communicate with your customers. 

For example, if I have a video on YouTube, I will direct viewers onto a 1-Page 
Miracle Website. They do not want to conduct business on YouTube. Users 
log onto those websites to be social, to watch content, but they must be 
sent to your own website for you to collect email addresses and build your 
database.

There are di�erent ways we can entice people to provide their email 
address. Whether they are coming from an advertisement, a video, a blog 
post, a solo ad. These leads could come from free or paid marketing strate-
gies. Ultimately, the leads will all arrive to my 1-Page Miracle Website which 
could include a video, some text, and a submission box with space for their 
email. However, like the fishing analogy used in Chapter 7, customers 
require the right kind of bait. 

One option is to o�er a pdf or a written report in exchange for the 
visitor’s email. The page may say “Provide your email address to down-
load this free report.” For example, for a business in weight loss, the report 
could be “10 Ways To Lose Belly Fat In 10 Days.

In this chapter, I will be teaching you about the “1-Page Miracle Website,” 
also known as a landing page, or a splash page. 

There are a lot of di�erent names for it but the reason why I call it the 
1-Page Miracle Website is because for years people on the internet believed 
that in order to be online, you must have a website. 

On their website they have a home page, an about page, a products page, 
a service page, a contact page, a blog, and various other pages. The truth 
of the matter is there exists millions if not tens of millions of websites which 
receive no tra�c whatsoever. 

The primary reason is because the majority of websites are ine�ective. 

One reason being, there is no way to collect somebody’s information and 
continue to drive them to your website. Additional, if you have many pages 
on your site, then the visitor is distracted. What I like to do is called “direct 
response marketing,” meaning I am consistently soliciting a specific 
response in all of my promotion. 

When somebody visits my 1-Page Miracle Website, it will only ask them to 
enter their email address. I do not want the visitor to be concerned with 
making several decisions, just one. 

They do not need to shop around or scroll. I want them to make one 
decision and once I collect their email address, they are added to my 
funnel. Then they will be sent to a sales presentation where they are asked 
for another direct response, to purchase on product. 

After that, they are sent to a blog or my YouTube Channel, and so forth. 

The following are examples of 1-Page Miracle Websites.

The first is the page with a free report. The example is for a niche market, 
how to become a better baseball batter. When I was young, in middle 
school and the beginning of high school I was very into sports. I would have 
a been a prime candidate for this particular download. 

The title reads, “Elite hitting secrets revealed free. Secrets of the elite 
swing, breakdown of the elite baseball and softball hitting swing. Secrets of 
how to get better contact and power. 

Topics include grips, stands, load, stride, move, toe to touch heel plan, bat 
leg, contact, and extension.” To you, this may mean nothing but to some-
body who is looking for this niche information, it could be worth clicking on. 



Great bullet points are the critical factor which separate high converting 
landing pages from low converting ones. Bullet points essentially describe 
what you are o�ering in a short and compelling way which drives curiosity.
 
On every landing page you also want a clear CTA, or Call To Action. In the 
webinar example, the CTA is to reserve your spot. It is stated very clearly. In 
all of the examples, the CTA is displayed on the button they must click to 
receive their free o�er.

A great headline, good bullet points, and a clear call to action all sup-
port your bait to give you a recipe for making a lot of money and gener-
ating leads. The next step is to choose the right niche. 

Choosing a poor niche can doom your business from the beginning. For 
example, you would not choose a niche market of selling snow shovels in 
Florida. 

In the next chapter, I will give you a six step system and help you choose a 
niche.

Although you can simple share the link to a webinar allowing anyone to join, 
it is still important to have them opt-in first so you can collect their email. 
Then follow up with the link to the live event. 

This example reads, “Six ways to improve the conversion rate of your 
landing page.” This webinar is actually about landing pages and could be 
targeted towards businesses. Anyone who wants to improve the conversion 
rate of their landing page already has understand the power of marketing.
 
The beautiful thing about the way we teach you to setup your business is 
we help you avoid all the pain, all the wasted time, and wasted money you 
could spend trying to set up. 

Some people can spend six to nine months out of a year trying to get their 
website o� the ground. In order to build their site they have to have it 
designed, get money together, and pay designers. 

However, a 1-Page Miracle Website does not have to be about fancy design, 
or making it look pretty. It’s about having a compelling headline which 
matches a person’s wants and needs.

If someone finds the webinar page by accident for example, if they are 
looking for tips to lose belly fat, then they are not likely to opt-in. The most 
important thing is, if someone is looking for what this webinar has to o�er it 
must be very clearly stated on the page. 

Each of the examples clearly states what they are in their headline. In 
addition, having a few bullet points underneath the headline provide more 
details of what to expect from the o�er. If there is one thing you should 
learn to write well, it’s bullet points. 
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As an online marketer, if you want to know how to get more leads, be seen, 
and how to rank your content in search engines, you would opt-in and 
receive access to this video. 

On this landing page they are immediately asking you for your name and 
email, once you enter the information it will redirect you to a member’s area 
to receive the video. Then you will be on their email list and the company 
will have the ability to follow up with more o�ers because they know you 
are interested in this topic. 

If enough value is given upfront, like with a free video course, then the next 
o�er to buy a product will be more likely to convert to a sale. 

Lastly, here is an example of a landing page with a webinar. 
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The page has a graphic of the report, which could have been made for $5 
on a website like Fiver or Upwork by hiring a freelancer. If you need a 
graphic, there are many websites you can use to have them made. 
 
Additionally, the page has a button which reads, “Yes send me the free 
eBook.” Once a visitor click this button an opt-in box will pop up to collect 
their email address. The eBook, will be sent via email with an additional 
video and an “add to cart” button o�ering a purchase. This is an e�ective 
1-Page Miracle Website which o�ers a free report in a beautiful way.

Here is is an example of a good video page. A company o�ered a video 
course for free. “Get the SEO shortcuts video course for free. Learn how to 
do keyword research in four minutes, get 10X at the conversions, get more 
social shares, uncover your competitors back licks and more.” 

A second option, is to o�er a free video. This could be the exact same 
information as the report, but in video form if you prefer. 

A third option is a free webinar. Webinars have became increasingly 
popular because it is a live event where you can talk to a potential 
customer, share stories, and end with an o�er. Webinars are a very useful 
tool for sales. 

Again, collecting emails is the heartbeat of your business as an a�liate 
marketer and really for any digital product, or even if you are a plumber, a 
painter, a videographer, a CPA or you have a design service as a graphics 
designer, you should be developing an email list of your customers and 
leads. In this way, anytime you want to increase sales, you can simply send 
a promotional email to your database. 

This is the concept I could teach to all business owners. For example, I’ve 
walked into restaurants and wondered, “Why are they not collecting my 
information before I leave? They could o�er me free bait like “If you give us 
your email address, we will give you a free dinner.” How many clients would 
be willing to o�er their information? 

Let’s say the restaurant owner had 500 locals in their database to whom 
they sent a single email every week discussing their specials. The owner 
could add a deal where if the customer printed out the email and brought it 
to the restaurant, they could receive 20% o�. Marketing can be very simple, 
but the key is to be able to communicate with your customers. 

For example, if I have a video on YouTube, I will direct viewers onto a 1-Page 
Miracle Website. They do not want to conduct business on YouTube. Users 
log onto those websites to be social, to watch content, but they must be 
sent to your own website for you to collect email addresses and build your 
database.

There are di�erent ways we can entice people to provide their email 
address. Whether they are coming from an advertisement, a video, a blog 
post, a solo ad. These leads could come from free or paid marketing strate-
gies. Ultimately, the leads will all arrive to my 1-Page Miracle Website which 
could include a video, some text, and a submission box with space for their 
email. However, like the fishing analogy used in Chapter 7, customers 
require the right kind of bait. 

One option is to o�er a pdf or a written report in exchange for the 
visitor’s email. The page may say “Provide your email address to down-
load this free report.” For example, for a business in weight loss, the report 
could be “10 Ways To Lose Belly Fat In 10 Days.

In this chapter, I will be teaching you about the “1-Page Miracle Website,” 
also known as a landing page, or a splash page. 

There are a lot of di�erent names for it but the reason why I call it the 
1-Page Miracle Website is because for years people on the internet believed 
that in order to be online, you must have a website. 

On their website they have a home page, an about page, a products page, 
a service page, a contact page, a blog, and various other pages. The truth 
of the matter is there exists millions if not tens of millions of websites which 
receive no tra�c whatsoever. 

The primary reason is because the majority of websites are ine�ective. 

One reason being, there is no way to collect somebody’s information and 
continue to drive them to your website. Additional, if you have many pages 
on your site, then the visitor is distracted. What I like to do is called “direct 
response marketing,” meaning I am consistently soliciting a specific 
response in all of my promotion. 

When somebody visits my 1-Page Miracle Website, it will only ask them to 
enter their email address. I do not want the visitor to be concerned with 
making several decisions, just one. 

They do not need to shop around or scroll. I want them to make one 
decision and once I collect their email address, they are added to my 
funnel. Then they will be sent to a sales presentation where they are asked 
for another direct response, to purchase on product. 

After that, they are sent to a blog or my YouTube Channel, and so forth. 

The following are examples of 1-Page Miracle Websites.

The first is the page with a free report. The example is for a niche market, 
how to become a better baseball batter. When I was young, in middle 
school and the beginning of high school I was very into sports. I would have 
a been a prime candidate for this particular download. 

The title reads, “Elite hitting secrets revealed free. Secrets of the elite 
swing, breakdown of the elite baseball and softball hitting swing. Secrets of 
how to get better contact and power. 

Topics include grips, stands, load, stride, move, toe to touch heel plan, bat 
leg, contact, and extension.” To you, this may mean nothing but to some-
body who is looking for this niche information, it could be worth clicking on. 



Great bullet points are the critical factor which separate high converting 
landing pages from low converting ones. Bullet points essentially describe 
what you are o�ering in a short and compelling way which drives curiosity.
 
On every landing page you also want a clear CTA, or Call To Action. In the 
webinar example, the CTA is to reserve your spot. It is stated very clearly. In 
all of the examples, the CTA is displayed on the button they must click to 
receive their free o�er.

A great headline, good bullet points, and a clear call to action all sup-
port your bait to give you a recipe for making a lot of money and gener-
ating leads. The next step is to choose the right niche. 

Choosing a poor niche can doom your business from the beginning. For 
example, you would not choose a niche market of selling snow shovels in 
Florida. 

In the next chapter, I will give you a six step system and help you choose a 
niche.
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Although you can simple share the link to a webinar allowing anyone to join, 
it is still important to have them opt-in first so you can collect their email. 
Then follow up with the link to the live event. 

This example reads, “Six ways to improve the conversion rate of your 
landing page.” This webinar is actually about landing pages and could be 
targeted towards businesses. Anyone who wants to improve the conversion 
rate of their landing page already has understand the power of marketing.
 
The beautiful thing about the way we teach you to setup your business is 
we help you avoid all the pain, all the wasted time, and wasted money you 
could spend trying to set up. 

Some people can spend six to nine months out of a year trying to get their 
website o� the ground. In order to build their site they have to have it 
designed, get money together, and pay designers. 

However, a 1-Page Miracle Website does not have to be about fancy design, 
or making it look pretty. It’s about having a compelling headline which 
matches a person’s wants and needs.

If someone finds the webinar page by accident for example, if they are 
looking for tips to lose belly fat, then they are not likely to opt-in. The most 
important thing is, if someone is looking for what this webinar has to o�er it 
must be very clearly stated on the page. 

Each of the examples clearly states what they are in their headline. In 
addition, having a few bullet points underneath the headline provide more 
details of what to expect from the o�er. If there is one thing you should 
learn to write well, it’s bullet points. 
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As an online marketer, if you want to know how to get more leads, be seen, 
and how to rank your content in search engines, you would opt-in and 
receive access to this video. 

On this landing page they are immediately asking you for your name and 
email, once you enter the information it will redirect you to a member’s area 
to receive the video. Then you will be on their email list and the company 
will have the ability to follow up with more o�ers because they know you 
are interested in this topic. 

If enough value is given upfront, like with a free video course, then the next 
o�er to buy a product will be more likely to convert to a sale. 

Lastly, here is an example of a landing page with a webinar. 

The page has a graphic of the report, which could have been made for $5 
on a website like Fiver or Upwork by hiring a freelancer. If you need a 
graphic, there are many websites you can use to have them made. 
 
Additionally, the page has a button which reads, “Yes send me the free 
eBook.” Once a visitor click this button an opt-in box will pop up to collect 
their email address. The eBook, will be sent via email with an additional 
video and an “add to cart” button o�ering a purchase. This is an e�ective 
1-Page Miracle Website which o�ers a free report in a beautiful way.

Here is is an example of a good video page. A company o�ered a video 
course for free. “Get the SEO shortcuts video course for free. Learn how to 
do keyword research in four minutes, get 10X at the conversions, get more 
social shares, uncover your competitors back licks and more.” 

A second option, is to o�er a free video. This could be the exact same 
information as the report, but in video form if you prefer. 

A third option is a free webinar. Webinars have became increasingly 
popular because it is a live event where you can talk to a potential 
customer, share stories, and end with an o�er. Webinars are a very useful 
tool for sales. 

Again, collecting emails is the heartbeat of your business as an a�liate 
marketer and really for any digital product, or even if you are a plumber, a 
painter, a videographer, a CPA or you have a design service as a graphics 
designer, you should be developing an email list of your customers and 
leads. In this way, anytime you want to increase sales, you can simply send 
a promotional email to your database. 

This is the concept I could teach to all business owners. For example, I’ve 
walked into restaurants and wondered, “Why are they not collecting my 
information before I leave? They could o�er me free bait like “If you give us 
your email address, we will give you a free dinner.” How many clients would 
be willing to o�er their information? 

Let’s say the restaurant owner had 500 locals in their database to whom 
they sent a single email every week discussing their specials. The owner 
could add a deal where if the customer printed out the email and brought it 
to the restaurant, they could receive 20% o�. Marketing can be very simple, 
but the key is to be able to communicate with your customers. 

For example, if I have a video on YouTube, I will direct viewers onto a 1-Page 
Miracle Website. They do not want to conduct business on YouTube. Users 
log onto those websites to be social, to watch content, but they must be 
sent to your own website for you to collect email addresses and build your 
database.

There are di�erent ways we can entice people to provide their email 
address. Whether they are coming from an advertisement, a video, a blog 
post, a solo ad. These leads could come from free or paid marketing strate-
gies. Ultimately, the leads will all arrive to my 1-Page Miracle Website which 
could include a video, some text, and a submission box with space for their 
email. However, like the fishing analogy used in Chapter 7, customers 
require the right kind of bait. 

One option is to o�er a pdf or a written report in exchange for the 
visitor’s email. The page may say “Provide your email address to down-
load this free report.” For example, for a business in weight loss, the report 
could be “10 Ways To Lose Belly Fat In 10 Days.

In this chapter, I will be teaching you about the “1-Page Miracle Website,” 
also known as a landing page, or a splash page. 

There are a lot of di�erent names for it but the reason why I call it the 
1-Page Miracle Website is because for years people on the internet believed 
that in order to be online, you must have a website. 

On their website they have a home page, an about page, a products page, 
a service page, a contact page, a blog, and various other pages. The truth 
of the matter is there exists millions if not tens of millions of websites which 
receive no tra�c whatsoever. 

The primary reason is because the majority of websites are ine�ective. 

One reason being, there is no way to collect somebody’s information and 
continue to drive them to your website. Additional, if you have many pages 
on your site, then the visitor is distracted. What I like to do is called “direct 
response marketing,” meaning I am consistently soliciting a specific 
response in all of my promotion. 

When somebody visits my 1-Page Miracle Website, it will only ask them to 
enter their email address. I do not want the visitor to be concerned with 
making several decisions, just one. 

They do not need to shop around or scroll. I want them to make one 
decision and once I collect their email address, they are added to my 
funnel. Then they will be sent to a sales presentation where they are asked 
for another direct response, to purchase on product. 

After that, they are sent to a blog or my YouTube Channel, and so forth. 

The following are examples of 1-Page Miracle Websites.

The first is the page with a free report. The example is for a niche market, 
how to become a better baseball batter. When I was young, in middle 
school and the beginning of high school I was very into sports. I would have 
a been a prime candidate for this particular download. 

The title reads, “Elite hitting secrets revealed free. Secrets of the elite 
swing, breakdown of the elite baseball and softball hitting swing. Secrets of 
how to get better contact and power. 

Topics include grips, stands, load, stride, move, toe to touch heel plan, bat 
leg, contact, and extension.” To you, this may mean nothing but to some-
body who is looking for this niche information, it could be worth clicking on. 
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Great bullet points are the critical factor which separate high converting 
landing pages from low converting ones. Bullet points essentially describe 
what you are o�ering in a short and compelling way which drives curiosity.
 
On every landing page you also want a clear CTA, or Call To Action. In the 
webinar example, the CTA is to reserve your spot. It is stated very clearly. In 
all of the examples, the CTA is displayed on the button they must click to 
receive their free o�er.

A great headline, good bullet points, and a clear call to action all sup-
port your bait to give you a recipe for making a lot of money and gener-
ating leads. The next step is to choose the right niche. 

Choosing a poor niche can doom your business from the beginning. For 
example, you would not choose a niche market of selling snow shovels in 
Florida. 

In the next chapter, I will give you a six step system and help you choose a 
niche.
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Although you can simple share the link to a webinar allowing anyone to join, 
it is still important to have them opt-in first so you can collect their email. 
Then follow up with the link to the live event. 

This example reads, “Six ways to improve the conversion rate of your 
landing page.” This webinar is actually about landing pages and could be 
targeted towards businesses. Anyone who wants to improve the conversion 
rate of their landing page already has understand the power of marketing.
 
The beautiful thing about the way we teach you to setup your business is 
we help you avoid all the pain, all the wasted time, and wasted money you 
could spend trying to set up. 

Some people can spend six to nine months out of a year trying to get their 
website o� the ground. In order to build their site they have to have it 
designed, get money together, and pay designers. 

However, a 1-Page Miracle Website does not have to be about fancy design, 
or making it look pretty. It’s about having a compelling headline which 
matches a person’s wants and needs.

If someone finds the webinar page by accident for example, if they are 
looking for tips to lose belly fat, then they are not likely to opt-in. The most 
important thing is, if someone is looking for what this webinar has to o�er it 
must be very clearly stated on the page. 

Each of the examples clearly states what they are in their headline. In 
addition, having a few bullet points underneath the headline provide more 
details of what to expect from the o�er. If there is one thing you should 
learn to write well, it’s bullet points. 

As an online marketer, if you want to know how to get more leads, be seen, 
and how to rank your content in search engines, you would opt-in and 
receive access to this video. 

On this landing page they are immediately asking you for your name and 
email, once you enter the information it will redirect you to a member’s area 
to receive the video. Then you will be on their email list and the company 
will have the ability to follow up with more o�ers because they know you 
are interested in this topic. 

If enough value is given upfront, like with a free video course, then the next 
o�er to buy a product will be more likely to convert to a sale. 

Lastly, here is an example of a landing page with a webinar. 

The page has a graphic of the report, which could have been made for $5 
on a website like Fiver or Upwork by hiring a freelancer. If you need a 
graphic, there are many websites you can use to have them made. 
 
Additionally, the page has a button which reads, “Yes send me the free 
eBook.” Once a visitor click this button an opt-in box will pop up to collect 
their email address. The eBook, will be sent via email with an additional 
video and an “add to cart” button o�ering a purchase. This is an e�ective 
1-Page Miracle Website which o�ers a free report in a beautiful way.

Here is is an example of a good video page. A company o�ered a video 
course for free. “Get the SEO shortcuts video course for free. Learn how to 
do keyword research in four minutes, get 10X at the conversions, get more 
social shares, uncover your competitors back licks and more.” 

A second option, is to o�er a free video. This could be the exact same 
information as the report, but in video form if you prefer. 

A third option is a free webinar. Webinars have became increasingly 
popular because it is a live event where you can talk to a potential 
customer, share stories, and end with an o�er. Webinars are a very useful 
tool for sales. 

Again, collecting emails is the heartbeat of your business as an a�liate 
marketer and really for any digital product, or even if you are a plumber, a 
painter, a videographer, a CPA or you have a design service as a graphics 
designer, you should be developing an email list of your customers and 
leads. In this way, anytime you want to increase sales, you can simply send 
a promotional email to your database. 

This is the concept I could teach to all business owners. For example, I’ve 
walked into restaurants and wondered, “Why are they not collecting my 
information before I leave? They could o�er me free bait like “If you give us 
your email address, we will give you a free dinner.” How many clients would 
be willing to o�er their information? 

Let’s say the restaurant owner had 500 locals in their database to whom 
they sent a single email every week discussing their specials. The owner 
could add a deal where if the customer printed out the email and brought it 
to the restaurant, they could receive 20% o�. Marketing can be very simple, 
but the key is to be able to communicate with your customers. 

For example, if I have a video on YouTube, I will direct viewers onto a 1-Page 
Miracle Website. They do not want to conduct business on YouTube. Users 
log onto those websites to be social, to watch content, but they must be 
sent to your own website for you to collect email addresses and build your 
database.

There are di�erent ways we can entice people to provide their email 
address. Whether they are coming from an advertisement, a video, a blog 
post, a solo ad. These leads could come from free or paid marketing strate-
gies. Ultimately, the leads will all arrive to my 1-Page Miracle Website which 
could include a video, some text, and a submission box with space for their 
email. However, like the fishing analogy used in Chapter 7, customers 
require the right kind of bait. 

One option is to o�er a pdf or a written report in exchange for the 
visitor’s email. The page may say “Provide your email address to down-
load this free report.” For example, for a business in weight loss, the report 
could be “10 Ways To Lose Belly Fat In 10 Days.

In this chapter, I will be teaching you about the “1-Page Miracle Website,” 
also known as a landing page, or a splash page. 

There are a lot of di�erent names for it but the reason why I call it the 
1-Page Miracle Website is because for years people on the internet believed 
that in order to be online, you must have a website. 

On their website they have a home page, an about page, a products page, 
a service page, a contact page, a blog, and various other pages. The truth 
of the matter is there exists millions if not tens of millions of websites which 
receive no tra�c whatsoever. 

The primary reason is because the majority of websites are ine�ective. 

One reason being, there is no way to collect somebody’s information and 
continue to drive them to your website. Additional, if you have many pages 
on your site, then the visitor is distracted. What I like to do is called “direct 
response marketing,” meaning I am consistently soliciting a specific 
response in all of my promotion. 

When somebody visits my 1-Page Miracle Website, it will only ask them to 
enter their email address. I do not want the visitor to be concerned with 
making several decisions, just one. 

They do not need to shop around or scroll. I want them to make one 
decision and once I collect their email address, they are added to my 
funnel. Then they will be sent to a sales presentation where they are asked 
for another direct response, to purchase on product. 

After that, they are sent to a blog or my YouTube Channel, and so forth. 

The following are examples of 1-Page Miracle Websites.

The first is the page with a free report. The example is for a niche market, 
how to become a better baseball batter. When I was young, in middle 
school and the beginning of high school I was very into sports. I would have 
a been a prime candidate for this particular download. 

The title reads, “Elite hitting secrets revealed free. Secrets of the elite 
swing, breakdown of the elite baseball and softball hitting swing. Secrets of 
how to get better contact and power. 

Topics include grips, stands, load, stride, move, toe to touch heel plan, bat 
leg, contact, and extension.” To you, this may mean nothing but to some-
body who is looking for this niche information, it could be worth clicking on. BO
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Chapter 1: Let’s get to business...

Affiliate Marketing Millionaire
Build Your Dream Online Business Without The Hassles

Of Creating Products, Hiring Or Doing Customer Support!

Chapter 10: The 6-Step System



1

Remember that the people who joined your list are interested in what you 
have to o�er so don’t be afraid to promote!

An example of a promotional Email would be an Email that links to a written 
sales letter or a  webinar that educates them and makes an o�er at the end.

The third type of emails are Hybrid Emails. Hybrid Emails come across as 
content and provide value, yet they blend in some salesmanship. Hybrid 
Emails work well because no one feels like they’re being sold to.

The most e�ective example of Hybrid Emails involves storytelling. 

When you tell a story, you’re providing captivating content where you can 
seamlessly add a link to page where something is being sold.

The 6 Step System To Choosing A Niche and Launching Your Business

You’re communicating with real people and making sales!

There’s two di�erent types of emails you can send through your email 
contact manager: autoresponder messages and broadcasts.

Auto-responder messages are pre-written emails which go out automatical-
ly once someones opts into your email list. They’re useful to introduce 
yourself and follow up initially on auto-pilot; they could even make sales 
from someone’s first visit to your website.

Broadcast messages are live emails you send out in real time. Broadcasting 
is like a personal Email that goes out to a bunch of people. It allows you to 
add a much more personal touch to your Emails, provide relevant informa-
tion and adjust according to current trends and/or events.

Now…

There are essentially 3 di�erent types of Emails: Content, Promotional and 
Hybrid.

The first type of emails are Content Emails. These educate your audience, 
provide value and share useful information.

An example of a content Email would be marketing tips of your business is 
on the make money niche. Or diet tips if your business in the weight loss 
niche.

The second type of emails are Promotional Emails. You make money by 
selling. This is what promotional Emails are for. 

Google, Facebook and YouTube are the largest advertising platforms in the 
world, but Twitter, Instagram, Linkedin and many more are on the rise.

Whenever you see an ad that says “sponsored”, someone paid to get that 
ad in front of you.

Solo ads are another huge opportunity, which is when you pay to have 
someone else send your o�er to their email list. They convert really well to 
certain o�ers, and interestingly enough, is another example of how you can 
monetize your email list once you grow it.

While buying paid tra�c can be a black hole for your business budget, you 
need to track it and learn how to do it e�ectively. If you’re smart about 
driving tra�c, and you make the investment to learn how to do it right, it will 
easily pay for itself over and over again and give you a profit faster than 
anything else in your business.

Lastly….

We get to step 6: Sending emails

Alright, now your email list is growing, you’re making a�liate sales and you 
want to continue making money from the subscribers on your list…. which if 
you follow what I’m about to say will be a steady stream of income for you 
for many years to come.

That’s right! The beautiful thing about building an email list is that once a 
lead is subscribed to your list, they’re on there for life, unless they unsub-
scribe. You just need to engage them, and WaLa! 

Doing things like this is truly acting like the CEO of your business from day 1, 
as one of the most important things you need to do to grow your business 
is hire other people to take tasks of your plate.

Moving on….

Step 5 is to Drive tra�c

Now, this isn’t the rush hour tra�c we’re talking about here. “Tra�c” is 
another online marketing term which refers to getting visitors to your web-
site. If you have a high volume of visitors, you could say “I’m driving a lot of 
tra�c to my site”.... and that’s the goal… having hordes of hungry prospects 
coming to your page and giving you their email addresses.

Tra�c is the fuel of your online business. Without tra�c, you have no leads. 
Without leads, you have no sales.

Getting tra�c to your site can be a major obstacle for some people, but it 
doesn’t have to be.

There are two types of tra�c: free tra�c and paid tra�c.

Free tra�c can come from strategies like social media, blogging or by 
building a YouTube channel; posting videos on a regular basis.

Paid tra�c is driving tra�c from paid ads, which we call PPC, or “pay per 
click”. Google and Facebook are as big as they are because of how much 
advertising they sell each year - in the billions. 

The bottom line is you need to o�er something of value in exchange for 
someone’s Email address. If you o�er a free gift with great value, your 
conversion rates will skyrocket and your list will grow exponentially.

For most niches, a PDF report is a good option, but for something like the 
make money online niche, a report with “10 ways to make $1,000 online” 
might be good. Or for the weight loss niche, a FREE REPORT with “10 foods 
to stay away to lose belly fat” from would be a good idea.

You get the point. The free gift needs to align with what you’re going to 
pitch them on the next page. In the mall, when you walk through the food 
court and the Asian fast food restaurants o�er you their bourbon chicken on 
a toothpick, their ultimate goal is to sell you a whole plate of bourbon 
chicken. The same goes here. You want to give them a taste of what you 
are going to sell them on the next page.

The process of writing your own free PDF report doesn’t have to be as 
di�cult as it may seem. You can do it yourself, or hire someone else from 
the many phenomenal websites out there that can connect you with talent-
ed writers.

This might cost you between $20 and $100 or so, but the value it will 
provide to your subscribers will be invaluable immediately and in the long 
term…and drastically increase your sales.

You can find freelancers to write for you at sites like upwork.com, fiverr.com, 
guru.com, freelancer.com and iwriter.com. 

You can also always hire a writer from any of these sites for any text you 
need written for your opt-in page, or your emails. 

Your 1-page opt-in site will ultimately become the engine for your Online 
Marketing Business. This is what generates quality leads into sales, and 
more sales, and then more sales down the road.

An opt-in page is simple, yet the few important parts of the page are import-
ant to get right.

The first element of an opt-in page is the opt-in box! This is where your 
visitor enters their email address.

The second part is your headline. An opt-in page is not a long, drawn out 
page full of text or long winded videos. It’s simple, quick, curiosity driven 
and strait to the point.

The third part of your opt-in page is any bullet points you’re going to include 
to describe what they’re getting when they opt-in.

And the fourth part of your opt-in page is a description or image of your free 
gift. This can be a free video, a webinar, a PDF… or simply what they’re 
going to learn on the next page once they opt-in.

Next….

Step 4: You need to choose your marketing bait; your free gift

Your free gift giveaway is what they’ll get for opting-in and giving you their 
email address. It can be a free video, a webinar, a PDF… or simply what 
they’re going to learn on the next page once they opt-in…. which might just 
be the sales page.

They should have a proven track record of helping their a�liates make 
money promoting their products.

Step 3: Setup your 1-page “miracle” website.

There’s a big fat ugly lie being told… you need a big fancy website in order 
to make money online.

This isn’t the case at all. All you need is one single page just like I showed 
you in the previous chapter

This 1-page website can’t be any kind of page. It needs to be an OPT-IN 
PAGE.

The sole purpose of an opt-in page is to entice people to give you their 
Email address. This goes hand-in-hand with the primary objective of any 
Email marketer.

Remember the #1 goal of an Email marketer is to COLLECT EMAIL 
ADDRESSES.

Most websites might look nice and have great functionality, yet the over-
whelming majority of people visit and never come back… and the pretty 
website owner doesn’t have any way to follow up with them.

If you have an opt-in page, it drives people to provide you with their Email 
addresses. This ensures continued communication with people who visit 
your site. 

First, you can get more customers. That’s pretty self explanatory.
 
Second, you can increase the average transaction of each customer, which 
means you’re getting each customer to spend more every time they do 
business with you.
 
And third, you can increase the frequency at which your customers buy 
from you. So basically you’re getting each customer to buy more often, such 
as on a subscription.
 
Since these are the only 3 ways you can grow your business, when you’re 
picking your niche, you have to ask yourself if the niche you’re choosing is 
going to bring in revenue in those three ways…. or at least a strong two of 
them.

Step 2: Choose a winning a�liate o�er to promote 

Remember, a�liate marketing is promoting someone else’s product and 
getting paid for it. But not all products are created equal, so once you’ve 
picked your niche you need to pick the right a�liate products to promote.

The weird thing is… the o�ers you think would never sell are often the ones 
raking in the sales and converting like gangbusters. There are 3 di�erent 
types of o�ers you can promote. Low-ticket, mid-ticket and high-ticket.

Low-ticket o�ers are generally o�ers that cost between $1 and $97. In some 
niches this range might vary, but most marketers consider this range to be a 
low-ticket purchase.

Let me tell you straight up…. That is a myth. 
Because there are no new ideas. Countless people before you, even in the 
relatively short time since the Internet was first created, have experimented 
with di�erent niches and figured out what works and what doesn’t work.
 
This comes back to a point I’ve made several times already so far which is… 
you don’t need to reinvent the wheel - that will just likely end up in failure. 
That’s why the best you could do is find products people are already buying 
and get in front of those red hot buyers.
 
That is the shortcut. Write that down if you need to. It’s how you avoid one 
of the biggest pitfalls that most people getting started get trapped in.

There are categories proven to work over and over again, and there are 
other categories that simply aren’t worth pursuing.

The three which have been proven over and over again to be the most 
profitable are Health, Wealth, and Relationships.

There are tons of categories in each of these niches. For example, in the 
health niche you can find products in the men's weight loss, women’s 
weight loss, yoga, meditation, diabetes, erectile dysfunction.. hey, these are 
all hot seller niches people are spending millions of dollars in every month! 
If just a small piece of them can be yours, it can give you the financial 
freedom you’ve been searching for.

I’ve always favored the Wealth niche - where I show people how to make 
money or grow their business - because it fits Jay Abrahams theory so 
perfectly….there are only three ways to grow any business.

So what are the three ways?

Affiliate Marketing Millionaire
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In this chapter I’m going to teach you The 6-Step System To Choosing A 
Niche and Launching Your Business… this should bring everything togeth-
er I’ve covered in the last few chapters. 

Look, I’m going to cover a lot of valuable insights, so make sure you’re 
distraction free and let’s jump in head first!

The first step of this 6-Step System is Choosing A Niche 

So far we’ve reversed engineered how to get leads and build a list….and 
how to turn those leads into customers using the most simple and quickest 
to launch online business models.s

To help you, there are three questions you need to answer to determine 
whether it’s a good niche for you or not.
 
The first question: are customers in this niche known to buy?
 
Second question: can you market your business online in this niche in a 
profitable way?
 
The third question: do you actually like this niche? 

 
Here’s one of the biggest mistakes people make when it comes to choosing 
a niche:
 
They pick a noncompetitive niche because they think, nobody is there, it’s 
an untapped gold mine and it will be much easier to succeed there.
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Mid-ticket o�ers are any o�ers that range between $197 and $2,000 and 
high ticket o�ers are priced at $2,000 or more.

A�liate o�ers are all over the internet. You can find many of them on a�li-
ate networks, such as ClickBank.com, JVzoo.com, or even on Google by 
typing in your niche and the word a�liate program.

A word of warning: if you’re having a hard time finding an a�liate program 
for the niche you chose, there’s a good chance it’s not a very popular niche, 
no one’s interested, and you need to chose another one.

Not only do you want to research the product to make sure it has value and 
people aren’t just going to refund and complain, but you also want to 
research the marketing of the product owner. Since you’re going to be 
using their sales pages and marketing material to turn your tra�c into 
commissions you should review their site and sales material and ask your-
self “does this make me want to buy?” 

Subscribe to their email list and read their emails for a couple of weeks. The 
biggest thing to remember is they need to have great sales material to go 
along with the product. One of the major advantages to a�liate marketing is 
they handle all the sales material - sales pages, and videos - and even the 
delivery of the product for you. So you need to make sure they have solid 
marketing in place to convert any clicks you send their way into commis-
sions. If they have an a�liate program, however, you can usually be sure 
they’re set up properly. 

One last thing to do is ask or research their site to see if they’ve had other 
a�liates make good money with their o�ers. 



Remember that the people who joined your list are interested in what you 
have to o�er so don’t be afraid to promote!

An example of a promotional Email would be an Email that links to a written 
sales letter or a  webinar that educates them and makes an o�er at the end.

The third type of emails are Hybrid Emails. Hybrid Emails come across as 
content and provide value, yet they blend in some salesmanship. Hybrid 
Emails work well because no one feels like they’re being sold to.

The most e�ective example of Hybrid Emails involves storytelling. 

When you tell a story, you’re providing captivating content where you can 
seamlessly add a link to page where something is being sold.

The 6 Step System To Choosing A Niche and Launching Your Business

You’re communicating with real people and making sales!

There’s two di�erent types of emails you can send through your email 
contact manager: autoresponder messages and broadcasts.

Auto-responder messages are pre-written emails which go out automatical-
ly once someones opts into your email list. They’re useful to introduce 
yourself and follow up initially on auto-pilot; they could even make sales 
from someone’s first visit to your website.

Broadcast messages are live emails you send out in real time. Broadcasting 
is like a personal Email that goes out to a bunch of people. It allows you to 
add a much more personal touch to your Emails, provide relevant informa-
tion and adjust according to current trends and/or events.

Now…

There are essentially 3 di�erent types of Emails: Content, Promotional and 
Hybrid.

The first type of emails are Content Emails. These educate your audience, 
provide value and share useful information.

An example of a content Email would be marketing tips of your business is 
on the make money niche. Or diet tips if your business in the weight loss 
niche.

The second type of emails are Promotional Emails. You make money by 
selling. This is what promotional Emails are for. 

Google, Facebook and YouTube are the largest advertising platforms in the 
world, but Twitter, Instagram, Linkedin and many more are on the rise.

Whenever you see an ad that says “sponsored”, someone paid to get that 
ad in front of you.

Solo ads are another huge opportunity, which is when you pay to have 
someone else send your o�er to their email list. They convert really well to 
certain o�ers, and interestingly enough, is another example of how you can 
monetize your email list once you grow it.

While buying paid tra�c can be a black hole for your business budget, you 
need to track it and learn how to do it e�ectively. If you’re smart about 
driving tra�c, and you make the investment to learn how to do it right, it will 
easily pay for itself over and over again and give you a profit faster than 
anything else in your business.

Lastly….

We get to step 6: Sending emails

Alright, now your email list is growing, you’re making a�liate sales and you 
want to continue making money from the subscribers on your list…. which if 
you follow what I’m about to say will be a steady stream of income for you 
for many years to come.

That’s right! The beautiful thing about building an email list is that once a 
lead is subscribed to your list, they’re on there for life, unless they unsub-
scribe. You just need to engage them, and WaLa! 

Doing things like this is truly acting like the CEO of your business from day 1, 
as one of the most important things you need to do to grow your business 
is hire other people to take tasks of your plate.

Moving on….

Step 5 is to Drive tra�c

Now, this isn’t the rush hour tra�c we’re talking about here. “Tra�c” is 
another online marketing term which refers to getting visitors to your web-
site. If you have a high volume of visitors, you could say “I’m driving a lot of 
tra�c to my site”.... and that’s the goal… having hordes of hungry prospects 
coming to your page and giving you their email addresses.

Tra�c is the fuel of your online business. Without tra�c, you have no leads. 
Without leads, you have no sales.

Getting tra�c to your site can be a major obstacle for some people, but it 
doesn’t have to be.

There are two types of tra�c: free tra�c and paid tra�c.

Free tra�c can come from strategies like social media, blogging or by 
building a YouTube channel; posting videos on a regular basis.

Paid tra�c is driving tra�c from paid ads, which we call PPC, or “pay per 
click”. Google and Facebook are as big as they are because of how much 
advertising they sell each year - in the billions. 

The bottom line is you need to o�er something of value in exchange for 
someone’s Email address. If you o�er a free gift with great value, your 
conversion rates will skyrocket and your list will grow exponentially.

For most niches, a PDF report is a good option, but for something like the 
make money online niche, a report with “10 ways to make $1,000 online” 
might be good. Or for the weight loss niche, a FREE REPORT with “10 foods 
to stay away to lose belly fat” from would be a good idea.

You get the point. The free gift needs to align with what you’re going to 
pitch them on the next page. In the mall, when you walk through the food 
court and the Asian fast food restaurants o�er you their bourbon chicken on 
a toothpick, their ultimate goal is to sell you a whole plate of bourbon 
chicken. The same goes here. You want to give them a taste of what you 
are going to sell them on the next page.

The process of writing your own free PDF report doesn’t have to be as 
di�cult as it may seem. You can do it yourself, or hire someone else from 
the many phenomenal websites out there that can connect you with talent-
ed writers.

This might cost you between $20 and $100 or so, but the value it will 
provide to your subscribers will be invaluable immediately and in the long 
term…and drastically increase your sales.

You can find freelancers to write for you at sites like upwork.com, fiverr.com, 
guru.com, freelancer.com and iwriter.com. 

You can also always hire a writer from any of these sites for any text you 
need written for your opt-in page, or your emails. 

Your 1-page opt-in site will ultimately become the engine for your Online 
Marketing Business. This is what generates quality leads into sales, and 
more sales, and then more sales down the road.

An opt-in page is simple, yet the few important parts of the page are import-
ant to get right.

The first element of an opt-in page is the opt-in box! This is where your 
visitor enters their email address.

The second part is your headline. An opt-in page is not a long, drawn out 
page full of text or long winded videos. It’s simple, quick, curiosity driven 
and strait to the point.

The third part of your opt-in page is any bullet points you’re going to include 
to describe what they’re getting when they opt-in.

And the fourth part of your opt-in page is a description or image of your free 
gift. This can be a free video, a webinar, a PDF… or simply what they’re 
going to learn on the next page once they opt-in.

Next….

Step 4: You need to choose your marketing bait; your free gift

Your free gift giveaway is what they’ll get for opting-in and giving you their 
email address. It can be a free video, a webinar, a PDF… or simply what 
they’re going to learn on the next page once they opt-in…. which might just 
be the sales page.

They should have a proven track record of helping their a�liates make 
money promoting their products.

Step 3: Setup your 1-page “miracle” website.

There’s a big fat ugly lie being told… you need a big fancy website in order 
to make money online.

This isn’t the case at all. All you need is one single page just like I showed 
you in the previous chapter

This 1-page website can’t be any kind of page. It needs to be an OPT-IN 
PAGE.

The sole purpose of an opt-in page is to entice people to give you their 
Email address. This goes hand-in-hand with the primary objective of any 
Email marketer.

Remember the #1 goal of an Email marketer is to COLLECT EMAIL 
ADDRESSES.

Most websites might look nice and have great functionality, yet the over-
whelming majority of people visit and never come back… and the pretty 
website owner doesn’t have any way to follow up with them.

If you have an opt-in page, it drives people to provide you with their Email 
addresses. This ensures continued communication with people who visit 
your site. 

First, you can get more customers. That’s pretty self explanatory.
 
Second, you can increase the average transaction of each customer, which 
means you’re getting each customer to spend more every time they do 
business with you.
 
And third, you can increase the frequency at which your customers buy 
from you. So basically you’re getting each customer to buy more often, such 
as on a subscription.
 
Since these are the only 3 ways you can grow your business, when you’re 
picking your niche, you have to ask yourself if the niche you’re choosing is 
going to bring in revenue in those three ways…. or at least a strong two of 
them.

Step 2: Choose a winning a�liate o�er to promote 

Remember, a�liate marketing is promoting someone else’s product and 
getting paid for it. But not all products are created equal, so once you’ve 
picked your niche you need to pick the right a�liate products to promote.

The weird thing is… the o�ers you think would never sell are often the ones 
raking in the sales and converting like gangbusters. There are 3 di�erent 
types of o�ers you can promote. Low-ticket, mid-ticket and high-ticket.

Low-ticket o�ers are generally o�ers that cost between $1 and $97. In some 
niches this range might vary, but most marketers consider this range to be a 
low-ticket purchase.
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Let me tell you straight up…. That is a myth. 
Because there are no new ideas. Countless people before you, even in the 
relatively short time since the Internet was first created, have experimented 
with di�erent niches and figured out what works and what doesn’t work.
 
This comes back to a point I’ve made several times already so far which is… 
you don’t need to reinvent the wheel - that will just likely end up in failure. 
That’s why the best you could do is find products people are already buying 
and get in front of those red hot buyers.
 
That is the shortcut. Write that down if you need to. It’s how you avoid one 
of the biggest pitfalls that most people getting started get trapped in.

There are categories proven to work over and over again, and there are 
other categories that simply aren’t worth pursuing.

The three which have been proven over and over again to be the most 
profitable are Health, Wealth, and Relationships.

There are tons of categories in each of these niches. For example, in the 
health niche you can find products in the men's weight loss, women’s 
weight loss, yoga, meditation, diabetes, erectile dysfunction.. hey, these are 
all hot seller niches people are spending millions of dollars in every month! 
If just a small piece of them can be yours, it can give you the financial 
freedom you’ve been searching for.

I’ve always favored the Wealth niche - where I show people how to make 
money or grow their business - because it fits Jay Abrahams theory so 
perfectly….there are only three ways to grow any business.

So what are the three ways?
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In this chapter I’m going to teach you The 6-Step System To Choosing A 
Niche and Launching Your Business… this should bring everything togeth-
er I’ve covered in the last few chapters. 

Look, I’m going to cover a lot of valuable insights, so make sure you’re 
distraction free and let’s jump in head first!

The first step of this 6-Step System is Choosing A Niche 

So far we’ve reversed engineered how to get leads and build a list….and 
how to turn those leads into customers using the most simple and quickest 
to launch online business models.s

To help you, there are three questions you need to answer to determine 
whether it’s a good niche for you or not.
 
The first question: are customers in this niche known to buy?
 
Second question: can you market your business online in this niche in a 
profitable way?
 
The third question: do you actually like this niche? 

 
Here’s one of the biggest mistakes people make when it comes to choosing 
a niche:
 
They pick a noncompetitive niche because they think, nobody is there, it’s 
an untapped gold mine and it will be much easier to succeed there.

Mid-ticket o�ers are any o�ers that range between $197 and $2,000 and 
high ticket o�ers are priced at $2,000 or more.

A�liate o�ers are all over the internet. You can find many of them on a�li-
ate networks, such as ClickBank.com, JVzoo.com, or even on Google by 
typing in your niche and the word a�liate program.

A word of warning: if you’re having a hard time finding an a�liate program 
for the niche you chose, there’s a good chance it’s not a very popular niche, 
no one’s interested, and you need to chose another one.

Not only do you want to research the product to make sure it has value and 
people aren’t just going to refund and complain, but you also want to 
research the marketing of the product owner. Since you’re going to be 
using their sales pages and marketing material to turn your tra�c into 
commissions you should review their site and sales material and ask your-
self “does this make me want to buy?” 

Subscribe to their email list and read their emails for a couple of weeks. The 
biggest thing to remember is they need to have great sales material to go 
along with the product. One of the major advantages to a�liate marketing is 
they handle all the sales material - sales pages, and videos - and even the 
delivery of the product for you. So you need to make sure they have solid 
marketing in place to convert any clicks you send their way into commis-
sions. If they have an a�liate program, however, you can usually be sure 
they’re set up properly. 

One last thing to do is ask or research their site to see if they’ve had other 
a�liates make good money with their o�ers. 
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Remember that the people who joined your list are interested in what you 
have to o�er so don’t be afraid to promote!

An example of a promotional Email would be an Email that links to a written 
sales letter or a  webinar that educates them and makes an o�er at the end.

The third type of emails are Hybrid Emails. Hybrid Emails come across as 
content and provide value, yet they blend in some salesmanship. Hybrid 
Emails work well because no one feels like they’re being sold to.

The most e�ective example of Hybrid Emails involves storytelling. 

When you tell a story, you’re providing captivating content where you can 
seamlessly add a link to page where something is being sold.

The 6 Step System To Choosing A Niche and Launching Your Business

You’re communicating with real people and making sales!

There’s two di�erent types of emails you can send through your email 
contact manager: autoresponder messages and broadcasts.

Auto-responder messages are pre-written emails which go out automatical-
ly once someones opts into your email list. They’re useful to introduce 
yourself and follow up initially on auto-pilot; they could even make sales 
from someone’s first visit to your website.

Broadcast messages are live emails you send out in real time. Broadcasting 
is like a personal Email that goes out to a bunch of people. It allows you to 
add a much more personal touch to your Emails, provide relevant informa-
tion and adjust according to current trends and/or events.

Now…

There are essentially 3 di�erent types of Emails: Content, Promotional and 
Hybrid.

The first type of emails are Content Emails. These educate your audience, 
provide value and share useful information.

An example of a content Email would be marketing tips of your business is 
on the make money niche. Or diet tips if your business in the weight loss 
niche.

The second type of emails are Promotional Emails. You make money by 
selling. This is what promotional Emails are for. 

Google, Facebook and YouTube are the largest advertising platforms in the 
world, but Twitter, Instagram, Linkedin and many more are on the rise.

Whenever you see an ad that says “sponsored”, someone paid to get that 
ad in front of you.

Solo ads are another huge opportunity, which is when you pay to have 
someone else send your o�er to their email list. They convert really well to 
certain o�ers, and interestingly enough, is another example of how you can 
monetize your email list once you grow it.

While buying paid tra�c can be a black hole for your business budget, you 
need to track it and learn how to do it e�ectively. If you’re smart about 
driving tra�c, and you make the investment to learn how to do it right, it will 
easily pay for itself over and over again and give you a profit faster than 
anything else in your business.

Lastly….

We get to step 6: Sending emails

Alright, now your email list is growing, you’re making a�liate sales and you 
want to continue making money from the subscribers on your list…. which if 
you follow what I’m about to say will be a steady stream of income for you 
for many years to come.

That’s right! The beautiful thing about building an email list is that once a 
lead is subscribed to your list, they’re on there for life, unless they unsub-
scribe. You just need to engage them, and WaLa! 

Doing things like this is truly acting like the CEO of your business from day 1, 
as one of the most important things you need to do to grow your business 
is hire other people to take tasks of your plate.

Moving on….

Step 5 is to Drive tra�c

Now, this isn’t the rush hour tra�c we’re talking about here. “Tra�c” is 
another online marketing term which refers to getting visitors to your web-
site. If you have a high volume of visitors, you could say “I’m driving a lot of 
tra�c to my site”.... and that’s the goal… having hordes of hungry prospects 
coming to your page and giving you their email addresses.

Tra�c is the fuel of your online business. Without tra�c, you have no leads. 
Without leads, you have no sales.

Getting tra�c to your site can be a major obstacle for some people, but it 
doesn’t have to be.

There are two types of tra�c: free tra�c and paid tra�c.

Free tra�c can come from strategies like social media, blogging or by 
building a YouTube channel; posting videos on a regular basis.

Paid tra�c is driving tra�c from paid ads, which we call PPC, or “pay per 
click”. Google and Facebook are as big as they are because of how much 
advertising they sell each year - in the billions. 

The bottom line is you need to o�er something of value in exchange for 
someone’s Email address. If you o�er a free gift with great value, your 
conversion rates will skyrocket and your list will grow exponentially.

For most niches, a PDF report is a good option, but for something like the 
make money online niche, a report with “10 ways to make $1,000 online” 
might be good. Or for the weight loss niche, a FREE REPORT with “10 foods 
to stay away to lose belly fat” from would be a good idea.

You get the point. The free gift needs to align with what you’re going to 
pitch them on the next page. In the mall, when you walk through the food 
court and the Asian fast food restaurants o�er you their bourbon chicken on 
a toothpick, their ultimate goal is to sell you a whole plate of bourbon 
chicken. The same goes here. You want to give them a taste of what you 
are going to sell them on the next page.

The process of writing your own free PDF report doesn’t have to be as 
di�cult as it may seem. You can do it yourself, or hire someone else from 
the many phenomenal websites out there that can connect you with talent-
ed writers.

This might cost you between $20 and $100 or so, but the value it will 
provide to your subscribers will be invaluable immediately and in the long 
term…and drastically increase your sales.

You can find freelancers to write for you at sites like upwork.com, fiverr.com, 
guru.com, freelancer.com and iwriter.com. 

You can also always hire a writer from any of these sites for any text you 
need written for your opt-in page, or your emails. 

Your 1-page opt-in site will ultimately become the engine for your Online 
Marketing Business. This is what generates quality leads into sales, and 
more sales, and then more sales down the road.

An opt-in page is simple, yet the few important parts of the page are import-
ant to get right.

The first element of an opt-in page is the opt-in box! This is where your 
visitor enters their email address.

The second part is your headline. An opt-in page is not a long, drawn out 
page full of text or long winded videos. It’s simple, quick, curiosity driven 
and strait to the point.

The third part of your opt-in page is any bullet points you’re going to include 
to describe what they’re getting when they opt-in.

And the fourth part of your opt-in page is a description or image of your free 
gift. This can be a free video, a webinar, a PDF… or simply what they’re 
going to learn on the next page once they opt-in.

Next….

Step 4: You need to choose your marketing bait; your free gift

Your free gift giveaway is what they’ll get for opting-in and giving you their 
email address. It can be a free video, a webinar, a PDF… or simply what 
they’re going to learn on the next page once they opt-in…. which might just 
be the sales page.

They should have a proven track record of helping their a�liates make 
money promoting their products.

Step 3: Setup your 1-page “miracle” website.

There’s a big fat ugly lie being told… you need a big fancy website in order 
to make money online.

This isn’t the case at all. All you need is one single page just like I showed 
you in the previous chapter

This 1-page website can’t be any kind of page. It needs to be an OPT-IN 
PAGE.

The sole purpose of an opt-in page is to entice people to give you their 
Email address. This goes hand-in-hand with the primary objective of any 
Email marketer.

Remember the #1 goal of an Email marketer is to COLLECT EMAIL 
ADDRESSES.

Most websites might look nice and have great functionality, yet the over-
whelming majority of people visit and never come back… and the pretty 
website owner doesn’t have any way to follow up with them.

If you have an opt-in page, it drives people to provide you with their Email 
addresses. This ensures continued communication with people who visit 
your site. 
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First, you can get more customers. That’s pretty self explanatory.
 
Second, you can increase the average transaction of each customer, which 
means you’re getting each customer to spend more every time they do 
business with you.
 
And third, you can increase the frequency at which your customers buy 
from you. So basically you’re getting each customer to buy more often, such 
as on a subscription.
 
Since these are the only 3 ways you can grow your business, when you’re 
picking your niche, you have to ask yourself if the niche you’re choosing is 
going to bring in revenue in those three ways…. or at least a strong two of 
them.

Step 2: Choose a winning a�liate o�er to promote 

Remember, a�liate marketing is promoting someone else’s product and 
getting paid for it. But not all products are created equal, so once you’ve 
picked your niche you need to pick the right a�liate products to promote.

The weird thing is… the o�ers you think would never sell are often the ones 
raking in the sales and converting like gangbusters. There are 3 di�erent 
types of o�ers you can promote. Low-ticket, mid-ticket and high-ticket.

Low-ticket o�ers are generally o�ers that cost between $1 and $97. In some 
niches this range might vary, but most marketers consider this range to be a 
low-ticket purchase.

80

Let me tell you straight up…. That is a myth. 
Because there are no new ideas. Countless people before you, even in the 
relatively short time since the Internet was first created, have experimented 
with di�erent niches and figured out what works and what doesn’t work.
 
This comes back to a point I’ve made several times already so far which is… 
you don’t need to reinvent the wheel - that will just likely end up in failure. 
That’s why the best you could do is find products people are already buying 
and get in front of those red hot buyers.
 
That is the shortcut. Write that down if you need to. It’s how you avoid one 
of the biggest pitfalls that most people getting started get trapped in.

There are categories proven to work over and over again, and there are 
other categories that simply aren’t worth pursuing.

The three which have been proven over and over again to be the most 
profitable are Health, Wealth, and Relationships.

There are tons of categories in each of these niches. For example, in the 
health niche you can find products in the men's weight loss, women’s 
weight loss, yoga, meditation, diabetes, erectile dysfunction.. hey, these are 
all hot seller niches people are spending millions of dollars in every month! 
If just a small piece of them can be yours, it can give you the financial 
freedom you’ve been searching for.

I’ve always favored the Wealth niche - where I show people how to make 
money or grow their business - because it fits Jay Abrahams theory so 
perfectly….there are only three ways to grow any business.

So what are the three ways?

In this chapter I’m going to teach you The 6-Step System To Choosing A 
Niche and Launching Your Business… this should bring everything togeth-
er I’ve covered in the last few chapters. 

Look, I’m going to cover a lot of valuable insights, so make sure you’re 
distraction free and let’s jump in head first!

The first step of this 6-Step System is Choosing A Niche 

So far we’ve reversed engineered how to get leads and build a list….and 
how to turn those leads into customers using the most simple and quickest 
to launch online business models.s

To help you, there are three questions you need to answer to determine 
whether it’s a good niche for you or not.
 
The first question: are customers in this niche known to buy?
 
Second question: can you market your business online in this niche in a 
profitable way?
 
The third question: do you actually like this niche? 

 
Here’s one of the biggest mistakes people make when it comes to choosing 
a niche:
 
They pick a noncompetitive niche because they think, nobody is there, it’s 
an untapped gold mine and it will be much easier to succeed there.

Mid-ticket o�ers are any o�ers that range between $197 and $2,000 and 
high ticket o�ers are priced at $2,000 or more.

A�liate o�ers are all over the internet. You can find many of them on a�li-
ate networks, such as ClickBank.com, JVzoo.com, or even on Google by 
typing in your niche and the word a�liate program.

A word of warning: if you’re having a hard time finding an a�liate program 
for the niche you chose, there’s a good chance it’s not a very popular niche, 
no one’s interested, and you need to chose another one.

Not only do you want to research the product to make sure it has value and 
people aren’t just going to refund and complain, but you also want to 
research the marketing of the product owner. Since you’re going to be 
using their sales pages and marketing material to turn your tra�c into 
commissions you should review their site and sales material and ask your-
self “does this make me want to buy?” 

Subscribe to their email list and read their emails for a couple of weeks. The 
biggest thing to remember is they need to have great sales material to go 
along with the product. One of the major advantages to a�liate marketing is 
they handle all the sales material - sales pages, and videos - and even the 
delivery of the product for you. So you need to make sure they have solid 
marketing in place to convert any clicks you send their way into commis-
sions. If they have an a�liate program, however, you can usually be sure 
they’re set up properly. 

One last thing to do is ask or research their site to see if they’ve had other 
a�liates make good money with their o�ers. 



Remember that the people who joined your list are interested in what you 
have to o�er so don’t be afraid to promote!

An example of a promotional Email would be an Email that links to a written 
sales letter or a  webinar that educates them and makes an o�er at the end.

The third type of emails are Hybrid Emails. Hybrid Emails come across as 
content and provide value, yet they blend in some salesmanship. Hybrid 
Emails work well because no one feels like they’re being sold to.

The most e�ective example of Hybrid Emails involves storytelling. 

When you tell a story, you’re providing captivating content where you can 
seamlessly add a link to page where something is being sold.

The 6 Step System To Choosing A Niche and Launching Your Business

You’re communicating with real people and making sales!

There’s two di�erent types of emails you can send through your email 
contact manager: autoresponder messages and broadcasts.

Auto-responder messages are pre-written emails which go out automatical-
ly once someones opts into your email list. They’re useful to introduce 
yourself and follow up initially on auto-pilot; they could even make sales 
from someone’s first visit to your website.

Broadcast messages are live emails you send out in real time. Broadcasting 
is like a personal Email that goes out to a bunch of people. It allows you to 
add a much more personal touch to your Emails, provide relevant informa-
tion and adjust according to current trends and/or events.

Now…

There are essentially 3 di�erent types of Emails: Content, Promotional and 
Hybrid.

The first type of emails are Content Emails. These educate your audience, 
provide value and share useful information.

An example of a content Email would be marketing tips of your business is 
on the make money niche. Or diet tips if your business in the weight loss 
niche.

The second type of emails are Promotional Emails. You make money by 
selling. This is what promotional Emails are for. 

Google, Facebook and YouTube are the largest advertising platforms in the 
world, but Twitter, Instagram, Linkedin and many more are on the rise.

Whenever you see an ad that says “sponsored”, someone paid to get that 
ad in front of you.

Solo ads are another huge opportunity, which is when you pay to have 
someone else send your o�er to their email list. They convert really well to 
certain o�ers, and interestingly enough, is another example of how you can 
monetize your email list once you grow it.

While buying paid tra�c can be a black hole for your business budget, you 
need to track it and learn how to do it e�ectively. If you’re smart about 
driving tra�c, and you make the investment to learn how to do it right, it will 
easily pay for itself over and over again and give you a profit faster than 
anything else in your business.

Lastly….

We get to step 6: Sending emails

Alright, now your email list is growing, you’re making a�liate sales and you 
want to continue making money from the subscribers on your list…. which if 
you follow what I’m about to say will be a steady stream of income for you 
for many years to come.

That’s right! The beautiful thing about building an email list is that once a 
lead is subscribed to your list, they’re on there for life, unless they unsub-
scribe. You just need to engage them, and WaLa! 

Doing things like this is truly acting like the CEO of your business from day 1, 
as one of the most important things you need to do to grow your business 
is hire other people to take tasks of your plate.

Moving on….

Step 5 is to Drive tra�c

Now, this isn’t the rush hour tra�c we’re talking about here. “Tra�c” is 
another online marketing term which refers to getting visitors to your web-
site. If you have a high volume of visitors, you could say “I’m driving a lot of 
tra�c to my site”.... and that’s the goal… having hordes of hungry prospects 
coming to your page and giving you their email addresses.

Tra�c is the fuel of your online business. Without tra�c, you have no leads. 
Without leads, you have no sales.

Getting tra�c to your site can be a major obstacle for some people, but it 
doesn’t have to be.

There are two types of tra�c: free tra�c and paid tra�c.

Free tra�c can come from strategies like social media, blogging or by 
building a YouTube channel; posting videos on a regular basis.

Paid tra�c is driving tra�c from paid ads, which we call PPC, or “pay per 
click”. Google and Facebook are as big as they are because of how much 
advertising they sell each year - in the billions. 

The bottom line is you need to o�er something of value in exchange for 
someone’s Email address. If you o�er a free gift with great value, your 
conversion rates will skyrocket and your list will grow exponentially.

For most niches, a PDF report is a good option, but for something like the 
make money online niche, a report with “10 ways to make $1,000 online” 
might be good. Or for the weight loss niche, a FREE REPORT with “10 foods 
to stay away to lose belly fat” from would be a good idea.

You get the point. The free gift needs to align with what you’re going to 
pitch them on the next page. In the mall, when you walk through the food 
court and the Asian fast food restaurants o�er you their bourbon chicken on 
a toothpick, their ultimate goal is to sell you a whole plate of bourbon 
chicken. The same goes here. You want to give them a taste of what you 
are going to sell them on the next page.

The process of writing your own free PDF report doesn’t have to be as 
di�cult as it may seem. You can do it yourself, or hire someone else from 
the many phenomenal websites out there that can connect you with talent-
ed writers.

This might cost you between $20 and $100 or so, but the value it will 
provide to your subscribers will be invaluable immediately and in the long 
term…and drastically increase your sales.

You can find freelancers to write for you at sites like upwork.com, fiverr.com, 
guru.com, freelancer.com and iwriter.com. 

You can also always hire a writer from any of these sites for any text you 
need written for your opt-in page, or your emails. 

Your 1-page opt-in site will ultimately become the engine for your Online 
Marketing Business. This is what generates quality leads into sales, and 
more sales, and then more sales down the road.

An opt-in page is simple, yet the few important parts of the page are import-
ant to get right.

The first element of an opt-in page is the opt-in box! This is where your 
visitor enters their email address.

The second part is your headline. An opt-in page is not a long, drawn out 
page full of text or long winded videos. It’s simple, quick, curiosity driven 
and strait to the point.

The third part of your opt-in page is any bullet points you’re going to include 
to describe what they’re getting when they opt-in.

And the fourth part of your opt-in page is a description or image of your free 
gift. This can be a free video, a webinar, a PDF… or simply what they’re 
going to learn on the next page once they opt-in.

Next….

Step 4: You need to choose your marketing bait; your free gift

Your free gift giveaway is what they’ll get for opting-in and giving you their 
email address. It can be a free video, a webinar, a PDF… or simply what 
they’re going to learn on the next page once they opt-in…. which might just 
be the sales page.

They should have a proven track record of helping their a�liates make 
money promoting their products.

Step 3: Setup your 1-page “miracle” website.

There’s a big fat ugly lie being told… you need a big fancy website in order 
to make money online.

This isn’t the case at all. All you need is one single page just like I showed 
you in the previous chapter

This 1-page website can’t be any kind of page. It needs to be an OPT-IN 
PAGE.

The sole purpose of an opt-in page is to entice people to give you their 
Email address. This goes hand-in-hand with the primary objective of any 
Email marketer.

Remember the #1 goal of an Email marketer is to COLLECT EMAIL 
ADDRESSES.

Most websites might look nice and have great functionality, yet the over-
whelming majority of people visit and never come back… and the pretty 
website owner doesn’t have any way to follow up with them.

If you have an opt-in page, it drives people to provide you with their Email 
addresses. This ensures continued communication with people who visit 
your site. 
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First, you can get more customers. That’s pretty self explanatory.
 
Second, you can increase the average transaction of each customer, which 
means you’re getting each customer to spend more every time they do 
business with you.
 
And third, you can increase the frequency at which your customers buy 
from you. So basically you’re getting each customer to buy more often, such 
as on a subscription.
 
Since these are the only 3 ways you can grow your business, when you’re 
picking your niche, you have to ask yourself if the niche you’re choosing is 
going to bring in revenue in those three ways…. or at least a strong two of 
them.

Step 2: Choose a winning a�liate o�er to promote 

Remember, a�liate marketing is promoting someone else’s product and 
getting paid for it. But not all products are created equal, so once you’ve 
picked your niche you need to pick the right a�liate products to promote.

The weird thing is… the o�ers you think would never sell are often the ones 
raking in the sales and converting like gangbusters. There are 3 di�erent 
types of o�ers you can promote. Low-ticket, mid-ticket and high-ticket.

Low-ticket o�ers are generally o�ers that cost between $1 and $97. In some 
niches this range might vary, but most marketers consider this range to be a 
low-ticket purchase.

Let me tell you straight up…. That is a myth. 
Because there are no new ideas. Countless people before you, even in the 
relatively short time since the Internet was first created, have experimented 
with di�erent niches and figured out what works and what doesn’t work.
 
This comes back to a point I’ve made several times already so far which is… 
you don’t need to reinvent the wheel - that will just likely end up in failure. 
That’s why the best you could do is find products people are already buying 
and get in front of those red hot buyers.
 
That is the shortcut. Write that down if you need to. It’s how you avoid one 
of the biggest pitfalls that most people getting started get trapped in.

There are categories proven to work over and over again, and there are 
other categories that simply aren’t worth pursuing.

The three which have been proven over and over again to be the most 
profitable are Health, Wealth, and Relationships.

There are tons of categories in each of these niches. For example, in the 
health niche you can find products in the men's weight loss, women’s 
weight loss, yoga, meditation, diabetes, erectile dysfunction.. hey, these are 
all hot seller niches people are spending millions of dollars in every month! 
If just a small piece of them can be yours, it can give you the financial 
freedom you’ve been searching for.

I’ve always favored the Wealth niche - where I show people how to make 
money or grow their business - because it fits Jay Abrahams theory so 
perfectly….there are only three ways to grow any business.

So what are the three ways?

In this chapter I’m going to teach you The 6-Step System To Choosing A 
Niche and Launching Your Business… this should bring everything togeth-
er I’ve covered in the last few chapters. 

Look, I’m going to cover a lot of valuable insights, so make sure you’re 
distraction free and let’s jump in head first!

The first step of this 6-Step System is Choosing A Niche 

So far we’ve reversed engineered how to get leads and build a list….and 
how to turn those leads into customers using the most simple and quickest 
to launch online business models.s

To help you, there are three questions you need to answer to determine 
whether it’s a good niche for you or not.
 
The first question: are customers in this niche known to buy?
 
Second question: can you market your business online in this niche in a 
profitable way?
 
The third question: do you actually like this niche? 

 
Here’s one of the biggest mistakes people make when it comes to choosing 
a niche:
 
They pick a noncompetitive niche because they think, nobody is there, it’s 
an untapped gold mine and it will be much easier to succeed there.

Mid-ticket o�ers are any o�ers that range between $197 and $2,000 and 
high ticket o�ers are priced at $2,000 or more.

A�liate o�ers are all over the internet. You can find many of them on a�li-
ate networks, such as ClickBank.com, JVzoo.com, or even on Google by 
typing in your niche and the word a�liate program.

A word of warning: if you’re having a hard time finding an a�liate program 
for the niche you chose, there’s a good chance it’s not a very popular niche, 
no one’s interested, and you need to chose another one.

Not only do you want to research the product to make sure it has value and 
people aren’t just going to refund and complain, but you also want to 
research the marketing of the product owner. Since you’re going to be 
using their sales pages and marketing material to turn your tra�c into 
commissions you should review their site and sales material and ask your-
self “does this make me want to buy?” 

Subscribe to their email list and read their emails for a couple of weeks. The 
biggest thing to remember is they need to have great sales material to go 
along with the product. One of the major advantages to a�liate marketing is 
they handle all the sales material - sales pages, and videos - and even the 
delivery of the product for you. So you need to make sure they have solid 
marketing in place to convert any clicks you send their way into commis-
sions. If they have an a�liate program, however, you can usually be sure 
they’re set up properly. 

One last thing to do is ask or research their site to see if they’ve had other 
a�liates make good money with their o�ers. 
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Remember that the people who joined your list are interested in what you 
have to o�er so don’t be afraid to promote!

An example of a promotional Email would be an Email that links to a written 
sales letter or a  webinar that educates them and makes an o�er at the end.

The third type of emails are Hybrid Emails. Hybrid Emails come across as 
content and provide value, yet they blend in some salesmanship. Hybrid 
Emails work well because no one feels like they’re being sold to.

The most e�ective example of Hybrid Emails involves storytelling. 

When you tell a story, you’re providing captivating content where you can 
seamlessly add a link to page where something is being sold.

The 6 Step System To Choosing A Niche and Launching Your Business

You’re communicating with real people and making sales!

There’s two di�erent types of emails you can send through your email 
contact manager: autoresponder messages and broadcasts.

Auto-responder messages are pre-written emails which go out automatical-
ly once someones opts into your email list. They’re useful to introduce 
yourself and follow up initially on auto-pilot; they could even make sales 
from someone’s first visit to your website.

Broadcast messages are live emails you send out in real time. Broadcasting 
is like a personal Email that goes out to a bunch of people. It allows you to 
add a much more personal touch to your Emails, provide relevant informa-
tion and adjust according to current trends and/or events.

Now…

There are essentially 3 di�erent types of Emails: Content, Promotional and 
Hybrid.

The first type of emails are Content Emails. These educate your audience, 
provide value and share useful information.

An example of a content Email would be marketing tips of your business is 
on the make money niche. Or diet tips if your business in the weight loss 
niche.

The second type of emails are Promotional Emails. You make money by 
selling. This is what promotional Emails are for. 

Google, Facebook and YouTube are the largest advertising platforms in the 
world, but Twitter, Instagram, Linkedin and many more are on the rise.

Whenever you see an ad that says “sponsored”, someone paid to get that 
ad in front of you.

Solo ads are another huge opportunity, which is when you pay to have 
someone else send your o�er to their email list. They convert really well to 
certain o�ers, and interestingly enough, is another example of how you can 
monetize your email list once you grow it.

While buying paid tra�c can be a black hole for your business budget, you 
need to track it and learn how to do it e�ectively. If you’re smart about 
driving tra�c, and you make the investment to learn how to do it right, it will 
easily pay for itself over and over again and give you a profit faster than 
anything else in your business.

Lastly….

We get to step 6: Sending emails

Alright, now your email list is growing, you’re making a�liate sales and you 
want to continue making money from the subscribers on your list…. which if 
you follow what I’m about to say will be a steady stream of income for you 
for many years to come.

That’s right! The beautiful thing about building an email list is that once a 
lead is subscribed to your list, they’re on there for life, unless they unsub-
scribe. You just need to engage them, and WaLa! 

Doing things like this is truly acting like the CEO of your business from day 1, 
as one of the most important things you need to do to grow your business 
is hire other people to take tasks of your plate.

Moving on….

Step 5 is to Drive tra�c

Now, this isn’t the rush hour tra�c we’re talking about here. “Tra�c” is 
another online marketing term which refers to getting visitors to your web-
site. If you have a high volume of visitors, you could say “I’m driving a lot of 
tra�c to my site”.... and that’s the goal… having hordes of hungry prospects 
coming to your page and giving you their email addresses.

Tra�c is the fuel of your online business. Without tra�c, you have no leads. 
Without leads, you have no sales.

Getting tra�c to your site can be a major obstacle for some people, but it 
doesn’t have to be.

There are two types of tra�c: free tra�c and paid tra�c.

Free tra�c can come from strategies like social media, blogging or by 
building a YouTube channel; posting videos on a regular basis.

Paid tra�c is driving tra�c from paid ads, which we call PPC, or “pay per 
click”. Google and Facebook are as big as they are because of how much 
advertising they sell each year - in the billions. 

The bottom line is you need to o�er something of value in exchange for 
someone’s Email address. If you o�er a free gift with great value, your 
conversion rates will skyrocket and your list will grow exponentially.

For most niches, a PDF report is a good option, but for something like the 
make money online niche, a report with “10 ways to make $1,000 online” 
might be good. Or for the weight loss niche, a FREE REPORT with “10 foods 
to stay away to lose belly fat” from would be a good idea.

You get the point. The free gift needs to align with what you’re going to 
pitch them on the next page. In the mall, when you walk through the food 
court and the Asian fast food restaurants o�er you their bourbon chicken on 
a toothpick, their ultimate goal is to sell you a whole plate of bourbon 
chicken. The same goes here. You want to give them a taste of what you 
are going to sell them on the next page.

The process of writing your own free PDF report doesn’t have to be as 
di�cult as it may seem. You can do it yourself, or hire someone else from 
the many phenomenal websites out there that can connect you with talent-
ed writers.

This might cost you between $20 and $100 or so, but the value it will 
provide to your subscribers will be invaluable immediately and in the long 
term…and drastically increase your sales.

You can find freelancers to write for you at sites like upwork.com, fiverr.com, 
guru.com, freelancer.com and iwriter.com. 

You can also always hire a writer from any of these sites for any text you 
need written for your opt-in page, or your emails. 

Your 1-page opt-in site will ultimately become the engine for your Online 
Marketing Business. This is what generates quality leads into sales, and 
more sales, and then more sales down the road.

An opt-in page is simple, yet the few important parts of the page are import-
ant to get right.

The first element of an opt-in page is the opt-in box! This is where your 
visitor enters their email address.

The second part is your headline. An opt-in page is not a long, drawn out 
page full of text or long winded videos. It’s simple, quick, curiosity driven 
and strait to the point.

The third part of your opt-in page is any bullet points you’re going to include 
to describe what they’re getting when they opt-in.

And the fourth part of your opt-in page is a description or image of your free 
gift. This can be a free video, a webinar, a PDF… or simply what they’re 
going to learn on the next page once they opt-in.

Next….

Step 4: You need to choose your marketing bait; your free gift

Your free gift giveaway is what they’ll get for opting-in and giving you their 
email address. It can be a free video, a webinar, a PDF… or simply what 
they’re going to learn on the next page once they opt-in…. which might just 
be the sales page.

Affiliate Marketing Millionaire
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They should have a proven track record of helping their a�liates make 
money promoting their products.

Step 3: Setup your 1-page “miracle” website.

There’s a big fat ugly lie being told… you need a big fancy website in order 
to make money online.

This isn’t the case at all. All you need is one single page just like I showed 
you in the previous chapter

This 1-page website can’t be any kind of page. It needs to be an OPT-IN 
PAGE.

The sole purpose of an opt-in page is to entice people to give you their 
Email address. This goes hand-in-hand with the primary objective of any 
Email marketer.

Remember the #1 goal of an Email marketer is to COLLECT EMAIL 
ADDRESSES.

Most websites might look nice and have great functionality, yet the over-
whelming majority of people visit and never come back… and the pretty 
website owner doesn’t have any way to follow up with them.

If you have an opt-in page, it drives people to provide you with their Email 
addresses. This ensures continued communication with people who visit 
your site. 
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First, you can get more customers. That’s pretty self explanatory.
 
Second, you can increase the average transaction of each customer, which 
means you’re getting each customer to spend more every time they do 
business with you.
 
And third, you can increase the frequency at which your customers buy 
from you. So basically you’re getting each customer to buy more often, such 
as on a subscription.
 
Since these are the only 3 ways you can grow your business, when you’re 
picking your niche, you have to ask yourself if the niche you’re choosing is 
going to bring in revenue in those three ways…. or at least a strong two of 
them.

Step 2: Choose a winning a�liate o�er to promote 

Remember, a�liate marketing is promoting someone else’s product and 
getting paid for it. But not all products are created equal, so once you’ve 
picked your niche you need to pick the right a�liate products to promote.

The weird thing is… the o�ers you think would never sell are often the ones 
raking in the sales and converting like gangbusters. There are 3 di�erent 
types of o�ers you can promote. Low-ticket, mid-ticket and high-ticket.

Low-ticket o�ers are generally o�ers that cost between $1 and $97. In some 
niches this range might vary, but most marketers consider this range to be a 
low-ticket purchase.

Let me tell you straight up…. That is a myth. 
Because there are no new ideas. Countless people before you, even in the 
relatively short time since the Internet was first created, have experimented 
with di�erent niches and figured out what works and what doesn’t work.
 
This comes back to a point I’ve made several times already so far which is… 
you don’t need to reinvent the wheel - that will just likely end up in failure. 
That’s why the best you could do is find products people are already buying 
and get in front of those red hot buyers.
 
That is the shortcut. Write that down if you need to. It’s how you avoid one 
of the biggest pitfalls that most people getting started get trapped in.

There are categories proven to work over and over again, and there are 
other categories that simply aren’t worth pursuing.

The three which have been proven over and over again to be the most 
profitable are Health, Wealth, and Relationships.

There are tons of categories in each of these niches. For example, in the 
health niche you can find products in the men's weight loss, women’s 
weight loss, yoga, meditation, diabetes, erectile dysfunction.. hey, these are 
all hot seller niches people are spending millions of dollars in every month! 
If just a small piece of them can be yours, it can give you the financial 
freedom you’ve been searching for.

I’ve always favored the Wealth niche - where I show people how to make 
money or grow their business - because it fits Jay Abrahams theory so 
perfectly….there are only three ways to grow any business.

So what are the three ways?

In this chapter I’m going to teach you The 6-Step System To Choosing A 
Niche and Launching Your Business… this should bring everything togeth-
er I’ve covered in the last few chapters. 

Look, I’m going to cover a lot of valuable insights, so make sure you’re 
distraction free and let’s jump in head first!

The first step of this 6-Step System is Choosing A Niche 

So far we’ve reversed engineered how to get leads and build a list….and 
how to turn those leads into customers using the most simple and quickest 
to launch online business models.s

To help you, there are three questions you need to answer to determine 
whether it’s a good niche for you or not.
 
The first question: are customers in this niche known to buy?
 
Second question: can you market your business online in this niche in a 
profitable way?
 
The third question: do you actually like this niche? 

 
Here’s one of the biggest mistakes people make when it comes to choosing 
a niche:
 
They pick a noncompetitive niche because they think, nobody is there, it’s 
an untapped gold mine and it will be much easier to succeed there.

Mid-ticket o�ers are any o�ers that range between $197 and $2,000 and 
high ticket o�ers are priced at $2,000 or more.

A�liate o�ers are all over the internet. You can find many of them on a�li-
ate networks, such as ClickBank.com, JVzoo.com, or even on Google by 
typing in your niche and the word a�liate program.

A word of warning: if you’re having a hard time finding an a�liate program 
for the niche you chose, there’s a good chance it’s not a very popular niche, 
no one’s interested, and you need to chose another one.

Not only do you want to research the product to make sure it has value and 
people aren’t just going to refund and complain, but you also want to 
research the marketing of the product owner. Since you’re going to be 
using their sales pages and marketing material to turn your tra�c into 
commissions you should review their site and sales material and ask your-
self “does this make me want to buy?” 

Subscribe to their email list and read their emails for a couple of weeks. The 
biggest thing to remember is they need to have great sales material to go 
along with the product. One of the major advantages to a�liate marketing is 
they handle all the sales material - sales pages, and videos - and even the 
delivery of the product for you. So you need to make sure they have solid 
marketing in place to convert any clicks you send their way into commis-
sions. If they have an a�liate program, however, you can usually be sure 
they’re set up properly. 

One last thing to do is ask or research their site to see if they’ve had other 
a�liates make good money with their o�ers. 
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Remember that the people who joined your list are interested in what you 
have to o�er so don’t be afraid to promote!

An example of a promotional Email would be an Email that links to a written 
sales letter or a  webinar that educates them and makes an o�er at the end.

The third type of emails are Hybrid Emails. Hybrid Emails come across as 
content and provide value, yet they blend in some salesmanship. Hybrid 
Emails work well because no one feels like they’re being sold to.

The most e�ective example of Hybrid Emails involves storytelling. 

When you tell a story, you’re providing captivating content where you can 
seamlessly add a link to page where something is being sold.

The 6 Step System To Choosing A Niche and Launching Your Business

You’re communicating with real people and making sales!

There’s two di�erent types of emails you can send through your email 
contact manager: autoresponder messages and broadcasts.

Auto-responder messages are pre-written emails which go out automatical-
ly once someones opts into your email list. They’re useful to introduce 
yourself and follow up initially on auto-pilot; they could even make sales 
from someone’s first visit to your website.

Broadcast messages are live emails you send out in real time. Broadcasting 
is like a personal Email that goes out to a bunch of people. It allows you to 
add a much more personal touch to your Emails, provide relevant informa-
tion and adjust according to current trends and/or events.

Now…

There are essentially 3 di�erent types of Emails: Content, Promotional and 
Hybrid.

The first type of emails are Content Emails. These educate your audience, 
provide value and share useful information.

An example of a content Email would be marketing tips of your business is 
on the make money niche. Or diet tips if your business in the weight loss 
niche.

The second type of emails are Promotional Emails. You make money by 
selling. This is what promotional Emails are for. 

Google, Facebook and YouTube are the largest advertising platforms in the 
world, but Twitter, Instagram, Linkedin and many more are on the rise.

Whenever you see an ad that says “sponsored”, someone paid to get that 
ad in front of you.

Solo ads are another huge opportunity, which is when you pay to have 
someone else send your o�er to their email list. They convert really well to 
certain o�ers, and interestingly enough, is another example of how you can 
monetize your email list once you grow it.

While buying paid tra�c can be a black hole for your business budget, you 
need to track it and learn how to do it e�ectively. If you’re smart about 
driving tra�c, and you make the investment to learn how to do it right, it will 
easily pay for itself over and over again and give you a profit faster than 
anything else in your business.

Lastly….

We get to step 6: Sending emails

Alright, now your email list is growing, you’re making a�liate sales and you 
want to continue making money from the subscribers on your list…. which if 
you follow what I’m about to say will be a steady stream of income for you 
for many years to come.

That’s right! The beautiful thing about building an email list is that once a 
lead is subscribed to your list, they’re on there for life, unless they unsub-
scribe. You just need to engage them, and WaLa! 

Doing things like this is truly acting like the CEO of your business from day 1, 
as one of the most important things you need to do to grow your business 
is hire other people to take tasks of your plate.

Moving on….

Step 5 is to Drive tra�c

Now, this isn’t the rush hour tra�c we’re talking about here. “Tra�c” is 
another online marketing term which refers to getting visitors to your web-
site. If you have a high volume of visitors, you could say “I’m driving a lot of 
tra�c to my site”.... and that’s the goal… having hordes of hungry prospects 
coming to your page and giving you their email addresses.

Tra�c is the fuel of your online business. Without tra�c, you have no leads. 
Without leads, you have no sales.

Getting tra�c to your site can be a major obstacle for some people, but it 
doesn’t have to be.

There are two types of tra�c: free tra�c and paid tra�c.

Free tra�c can come from strategies like social media, blogging or by 
building a YouTube channel; posting videos on a regular basis.

Paid tra�c is driving tra�c from paid ads, which we call PPC, or “pay per 
click”. Google and Facebook are as big as they are because of how much 
advertising they sell each year - in the billions. 

The bottom line is you need to o�er something of value in exchange for 
someone’s Email address. If you o�er a free gift with great value, your 
conversion rates will skyrocket and your list will grow exponentially.

For most niches, a PDF report is a good option, but for something like the 
make money online niche, a report with “10 ways to make $1,000 online” 
might be good. Or for the weight loss niche, a FREE REPORT with “10 foods 
to stay away to lose belly fat” from would be a good idea.

You get the point. The free gift needs to align with what you’re going to 
pitch them on the next page. In the mall, when you walk through the food 
court and the Asian fast food restaurants o�er you their bourbon chicken on 
a toothpick, their ultimate goal is to sell you a whole plate of bourbon 
chicken. The same goes here. You want to give them a taste of what you 
are going to sell them on the next page.

The process of writing your own free PDF report doesn’t have to be as 
di�cult as it may seem. You can do it yourself, or hire someone else from 
the many phenomenal websites out there that can connect you with talent-
ed writers.

This might cost you between $20 and $100 or so, but the value it will 
provide to your subscribers will be invaluable immediately and in the long 
term…and drastically increase your sales.

You can find freelancers to write for you at sites like upwork.com, fiverr.com, 
guru.com, freelancer.com and iwriter.com. 

You can also always hire a writer from any of these sites for any text you 
need written for your opt-in page, or your emails. 
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Your 1-page opt-in site will ultimately become the engine for your Online 
Marketing Business. This is what generates quality leads into sales, and 
more sales, and then more sales down the road.

An opt-in page is simple, yet the few important parts of the page are import-
ant to get right.

The first element of an opt-in page is the opt-in box! This is where your 
visitor enters their email address.

The second part is your headline. An opt-in page is not a long, drawn out 
page full of text or long winded videos. It’s simple, quick, curiosity driven 
and strait to the point.

The third part of your opt-in page is any bullet points you’re going to include 
to describe what they’re getting when they opt-in.

And the fourth part of your opt-in page is a description or image of your free 
gift. This can be a free video, a webinar, a PDF… or simply what they’re 
going to learn on the next page once they opt-in.

Next….

Step 4: You need to choose your marketing bait; your free gift

Your free gift giveaway is what they’ll get for opting-in and giving you their 
email address. It can be a free video, a webinar, a PDF… or simply what 
they’re going to learn on the next page once they opt-in…. which might just 
be the sales page.
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They should have a proven track record of helping their a�liates make 
money promoting their products.

Step 3: Setup your 1-page “miracle” website.

There’s a big fat ugly lie being told… you need a big fancy website in order 
to make money online.

This isn’t the case at all. All you need is one single page just like I showed 
you in the previous chapter

This 1-page website can’t be any kind of page. It needs to be an OPT-IN 
PAGE.

The sole purpose of an opt-in page is to entice people to give you their 
Email address. This goes hand-in-hand with the primary objective of any 
Email marketer.

Remember the #1 goal of an Email marketer is to COLLECT EMAIL 
ADDRESSES.

Most websites might look nice and have great functionality, yet the over-
whelming majority of people visit and never come back… and the pretty 
website owner doesn’t have any way to follow up with them.

If you have an opt-in page, it drives people to provide you with their Email 
addresses. This ensures continued communication with people who visit 
your site. 

First, you can get more customers. That’s pretty self explanatory.
 
Second, you can increase the average transaction of each customer, which 
means you’re getting each customer to spend more every time they do 
business with you.
 
And third, you can increase the frequency at which your customers buy 
from you. So basically you’re getting each customer to buy more often, such 
as on a subscription.
 
Since these are the only 3 ways you can grow your business, when you’re 
picking your niche, you have to ask yourself if the niche you’re choosing is 
going to bring in revenue in those three ways…. or at least a strong two of 
them.

Step 2: Choose a winning a�liate o�er to promote 

Remember, a�liate marketing is promoting someone else’s product and 
getting paid for it. But not all products are created equal, so once you’ve 
picked your niche you need to pick the right a�liate products to promote.

The weird thing is… the o�ers you think would never sell are often the ones 
raking in the sales and converting like gangbusters. There are 3 di�erent 
types of o�ers you can promote. Low-ticket, mid-ticket and high-ticket.

Low-ticket o�ers are generally o�ers that cost between $1 and $97. In some 
niches this range might vary, but most marketers consider this range to be a 
low-ticket purchase.

Let me tell you straight up…. That is a myth. 
Because there are no new ideas. Countless people before you, even in the 
relatively short time since the Internet was first created, have experimented 
with di�erent niches and figured out what works and what doesn’t work.
 
This comes back to a point I’ve made several times already so far which is… 
you don’t need to reinvent the wheel - that will just likely end up in failure. 
That’s why the best you could do is find products people are already buying 
and get in front of those red hot buyers.
 
That is the shortcut. Write that down if you need to. It’s how you avoid one 
of the biggest pitfalls that most people getting started get trapped in.

There are categories proven to work over and over again, and there are 
other categories that simply aren’t worth pursuing.

The three which have been proven over and over again to be the most 
profitable are Health, Wealth, and Relationships.

There are tons of categories in each of these niches. For example, in the 
health niche you can find products in the men's weight loss, women’s 
weight loss, yoga, meditation, diabetes, erectile dysfunction.. hey, these are 
all hot seller niches people are spending millions of dollars in every month! 
If just a small piece of them can be yours, it can give you the financial 
freedom you’ve been searching for.

I’ve always favored the Wealth niche - where I show people how to make 
money or grow their business - because it fits Jay Abrahams theory so 
perfectly….there are only three ways to grow any business.

So what are the three ways?

In this chapter I’m going to teach you The 6-Step System To Choosing A 
Niche and Launching Your Business… this should bring everything togeth-
er I’ve covered in the last few chapters. 

Look, I’m going to cover a lot of valuable insights, so make sure you’re 
distraction free and let’s jump in head first!

The first step of this 6-Step System is Choosing A Niche 

So far we’ve reversed engineered how to get leads and build a list….and 
how to turn those leads into customers using the most simple and quickest 
to launch online business models.s

To help you, there are three questions you need to answer to determine 
whether it’s a good niche for you or not.
 
The first question: are customers in this niche known to buy?
 
Second question: can you market your business online in this niche in a 
profitable way?
 
The third question: do you actually like this niche? 

 
Here’s one of the biggest mistakes people make when it comes to choosing 
a niche:
 
They pick a noncompetitive niche because they think, nobody is there, it’s 
an untapped gold mine and it will be much easier to succeed there.

Mid-ticket o�ers are any o�ers that range between $197 and $2,000 and 
high ticket o�ers are priced at $2,000 or more.

A�liate o�ers are all over the internet. You can find many of them on a�li-
ate networks, such as ClickBank.com, JVzoo.com, or even on Google by 
typing in your niche and the word a�liate program.

A word of warning: if you’re having a hard time finding an a�liate program 
for the niche you chose, there’s a good chance it’s not a very popular niche, 
no one’s interested, and you need to chose another one.

Not only do you want to research the product to make sure it has value and 
people aren’t just going to refund and complain, but you also want to 
research the marketing of the product owner. Since you’re going to be 
using their sales pages and marketing material to turn your tra�c into 
commissions you should review their site and sales material and ask your-
self “does this make me want to buy?” 

Subscribe to their email list and read their emails for a couple of weeks. The 
biggest thing to remember is they need to have great sales material to go 
along with the product. One of the major advantages to a�liate marketing is 
they handle all the sales material - sales pages, and videos - and even the 
delivery of the product for you. So you need to make sure they have solid 
marketing in place to convert any clicks you send their way into commis-
sions. If they have an a�liate program, however, you can usually be sure 
they’re set up properly. 

One last thing to do is ask or research their site to see if they’ve had other 
a�liates make good money with their o�ers. 



Remember that the people who joined your list are interested in what you 
have to o�er so don’t be afraid to promote!

An example of a promotional Email would be an Email that links to a written 
sales letter or a  webinar that educates them and makes an o�er at the end.

The third type of emails are Hybrid Emails. Hybrid Emails come across as 
content and provide value, yet they blend in some salesmanship. Hybrid 
Emails work well because no one feels like they’re being sold to.

The most e�ective example of Hybrid Emails involves storytelling. 

When you tell a story, you’re providing captivating content where you can 
seamlessly add a link to page where something is being sold.

The 6 Step System To Choosing A Niche and Launching Your Business

You’re communicating with real people and making sales!

There’s two di�erent types of emails you can send through your email 
contact manager: autoresponder messages and broadcasts.

Auto-responder messages are pre-written emails which go out automatical-
ly once someones opts into your email list. They’re useful to introduce 
yourself and follow up initially on auto-pilot; they could even make sales 
from someone’s first visit to your website.

Broadcast messages are live emails you send out in real time. Broadcasting 
is like a personal Email that goes out to a bunch of people. It allows you to 
add a much more personal touch to your Emails, provide relevant informa-
tion and adjust according to current trends and/or events.

Now…

There are essentially 3 di�erent types of Emails: Content, Promotional and 
Hybrid.

The first type of emails are Content Emails. These educate your audience, 
provide value and share useful information.

An example of a content Email would be marketing tips of your business is 
on the make money niche. Or diet tips if your business in the weight loss 
niche.

The second type of emails are Promotional Emails. You make money by 
selling. This is what promotional Emails are for. 

Google, Facebook and YouTube are the largest advertising platforms in the 
world, but Twitter, Instagram, Linkedin and many more are on the rise.

Whenever you see an ad that says “sponsored”, someone paid to get that 
ad in front of you.

Solo ads are another huge opportunity, which is when you pay to have 
someone else send your o�er to their email list. They convert really well to 
certain o�ers, and interestingly enough, is another example of how you can 
monetize your email list once you grow it.

While buying paid tra�c can be a black hole for your business budget, you 
need to track it and learn how to do it e�ectively. If you’re smart about 
driving tra�c, and you make the investment to learn how to do it right, it will 
easily pay for itself over and over again and give you a profit faster than 
anything else in your business.

Lastly….

We get to step 6: Sending emails

Alright, now your email list is growing, you’re making a�liate sales and you 
want to continue making money from the subscribers on your list…. which if 
you follow what I’m about to say will be a steady stream of income for you 
for many years to come.

That’s right! The beautiful thing about building an email list is that once a 
lead is subscribed to your list, they’re on there for life, unless they unsub-
scribe. You just need to engage them, and WaLa! 

Doing things like this is truly acting like the CEO of your business from day 1, 
as one of the most important things you need to do to grow your business 
is hire other people to take tasks of your plate.

Moving on….

Step 5 is to Drive tra�c

Now, this isn’t the rush hour tra�c we’re talking about here. “Tra�c” is 
another online marketing term which refers to getting visitors to your web-
site. If you have a high volume of visitors, you could say “I’m driving a lot of 
tra�c to my site”.... and that’s the goal… having hordes of hungry prospects 
coming to your page and giving you their email addresses.

Tra�c is the fuel of your online business. Without tra�c, you have no leads. 
Without leads, you have no sales.

Getting tra�c to your site can be a major obstacle for some people, but it 
doesn’t have to be.

There are two types of tra�c: free tra�c and paid tra�c.

Free tra�c can come from strategies like social media, blogging or by 
building a YouTube channel; posting videos on a regular basis.

Paid tra�c is driving tra�c from paid ads, which we call PPC, or “pay per 
click”. Google and Facebook are as big as they are because of how much 
advertising they sell each year - in the billions. 
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The bottom line is you need to o�er something of value in exchange for 
someone’s Email address. If you o�er a free gift with great value, your 
conversion rates will skyrocket and your list will grow exponentially.

For most niches, a PDF report is a good option, but for something like the 
make money online niche, a report with “10 ways to make $1,000 online” 
might be good. Or for the weight loss niche, a FREE REPORT with “10 foods 
to stay away to lose belly fat” from would be a good idea.

You get the point. The free gift needs to align with what you’re going to 
pitch them on the next page. In the mall, when you walk through the food 
court and the Asian fast food restaurants o�er you their bourbon chicken on 
a toothpick, their ultimate goal is to sell you a whole plate of bourbon 
chicken. The same goes here. You want to give them a taste of what you 
are going to sell them on the next page.

The process of writing your own free PDF report doesn’t have to be as 
di�cult as it may seem. You can do it yourself, or hire someone else from 
the many phenomenal websites out there that can connect you with talent-
ed writers.

This might cost you between $20 and $100 or so, but the value it will 
provide to your subscribers will be invaluable immediately and in the long 
term…and drastically increase your sales.

You can find freelancers to write for you at sites like upwork.com, fiverr.com, 
guru.com, freelancer.com and iwriter.com. 

You can also always hire a writer from any of these sites for any text you 
need written for your opt-in page, or your emails. 
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Your 1-page opt-in site will ultimately become the engine for your Online 
Marketing Business. This is what generates quality leads into sales, and 
more sales, and then more sales down the road.

An opt-in page is simple, yet the few important parts of the page are import-
ant to get right.

The first element of an opt-in page is the opt-in box! This is where your 
visitor enters their email address.

The second part is your headline. An opt-in page is not a long, drawn out 
page full of text or long winded videos. It’s simple, quick, curiosity driven 
and strait to the point.

The third part of your opt-in page is any bullet points you’re going to include 
to describe what they’re getting when they opt-in.

And the fourth part of your opt-in page is a description or image of your free 
gift. This can be a free video, a webinar, a PDF… or simply what they’re 
going to learn on the next page once they opt-in.

Next….

Step 4: You need to choose your marketing bait; your free gift

Your free gift giveaway is what they’ll get for opting-in and giving you their 
email address. It can be a free video, a webinar, a PDF… or simply what 
they’re going to learn on the next page once they opt-in…. which might just 
be the sales page.

They should have a proven track record of helping their a�liates make 
money promoting their products.

Step 3: Setup your 1-page “miracle” website.

There’s a big fat ugly lie being told… you need a big fancy website in order 
to make money online.

This isn’t the case at all. All you need is one single page just like I showed 
you in the previous chapter

This 1-page website can’t be any kind of page. It needs to be an OPT-IN 
PAGE.

The sole purpose of an opt-in page is to entice people to give you their 
Email address. This goes hand-in-hand with the primary objective of any 
Email marketer.

Remember the #1 goal of an Email marketer is to COLLECT EMAIL 
ADDRESSES.

Most websites might look nice and have great functionality, yet the over-
whelming majority of people visit and never come back… and the pretty 
website owner doesn’t have any way to follow up with them.

If you have an opt-in page, it drives people to provide you with their Email 
addresses. This ensures continued communication with people who visit 
your site. 

First, you can get more customers. That’s pretty self explanatory.
 
Second, you can increase the average transaction of each customer, which 
means you’re getting each customer to spend more every time they do 
business with you.
 
And third, you can increase the frequency at which your customers buy 
from you. So basically you’re getting each customer to buy more often, such 
as on a subscription.
 
Since these are the only 3 ways you can grow your business, when you’re 
picking your niche, you have to ask yourself if the niche you’re choosing is 
going to bring in revenue in those three ways…. or at least a strong two of 
them.

Step 2: Choose a winning a�liate o�er to promote 

Remember, a�liate marketing is promoting someone else’s product and 
getting paid for it. But not all products are created equal, so once you’ve 
picked your niche you need to pick the right a�liate products to promote.

The weird thing is… the o�ers you think would never sell are often the ones 
raking in the sales and converting like gangbusters. There are 3 di�erent 
types of o�ers you can promote. Low-ticket, mid-ticket and high-ticket.

Low-ticket o�ers are generally o�ers that cost between $1 and $97. In some 
niches this range might vary, but most marketers consider this range to be a 
low-ticket purchase.

Let me tell you straight up…. That is a myth. 
Because there are no new ideas. Countless people before you, even in the 
relatively short time since the Internet was first created, have experimented 
with di�erent niches and figured out what works and what doesn’t work.
 
This comes back to a point I’ve made several times already so far which is… 
you don’t need to reinvent the wheel - that will just likely end up in failure. 
That’s why the best you could do is find products people are already buying 
and get in front of those red hot buyers.
 
That is the shortcut. Write that down if you need to. It’s how you avoid one 
of the biggest pitfalls that most people getting started get trapped in.

There are categories proven to work over and over again, and there are 
other categories that simply aren’t worth pursuing.

The three which have been proven over and over again to be the most 
profitable are Health, Wealth, and Relationships.

There are tons of categories in each of these niches. For example, in the 
health niche you can find products in the men's weight loss, women’s 
weight loss, yoga, meditation, diabetes, erectile dysfunction.. hey, these are 
all hot seller niches people are spending millions of dollars in every month! 
If just a small piece of them can be yours, it can give you the financial 
freedom you’ve been searching for.

I’ve always favored the Wealth niche - where I show people how to make 
money or grow their business - because it fits Jay Abrahams theory so 
perfectly….there are only three ways to grow any business.

So what are the three ways?

In this chapter I’m going to teach you The 6-Step System To Choosing A 
Niche and Launching Your Business… this should bring everything togeth-
er I’ve covered in the last few chapters. 

Look, I’m going to cover a lot of valuable insights, so make sure you’re 
distraction free and let’s jump in head first!

The first step of this 6-Step System is Choosing A Niche 

So far we’ve reversed engineered how to get leads and build a list….and 
how to turn those leads into customers using the most simple and quickest 
to launch online business models.s

To help you, there are three questions you need to answer to determine 
whether it’s a good niche for you or not.
 
The first question: are customers in this niche known to buy?
 
Second question: can you market your business online in this niche in a 
profitable way?
 
The third question: do you actually like this niche? 

 
Here’s one of the biggest mistakes people make when it comes to choosing 
a niche:
 
They pick a noncompetitive niche because they think, nobody is there, it’s 
an untapped gold mine and it will be much easier to succeed there.

Mid-ticket o�ers are any o�ers that range between $197 and $2,000 and 
high ticket o�ers are priced at $2,000 or more.

A�liate o�ers are all over the internet. You can find many of them on a�li-
ate networks, such as ClickBank.com, JVzoo.com, or even on Google by 
typing in your niche and the word a�liate program.

A word of warning: if you’re having a hard time finding an a�liate program 
for the niche you chose, there’s a good chance it’s not a very popular niche, 
no one’s interested, and you need to chose another one.

Not only do you want to research the product to make sure it has value and 
people aren’t just going to refund and complain, but you also want to 
research the marketing of the product owner. Since you’re going to be 
using their sales pages and marketing material to turn your tra�c into 
commissions you should review their site and sales material and ask your-
self “does this make me want to buy?” 

Subscribe to their email list and read their emails for a couple of weeks. The 
biggest thing to remember is they need to have great sales material to go 
along with the product. One of the major advantages to a�liate marketing is 
they handle all the sales material - sales pages, and videos - and even the 
delivery of the product for you. So you need to make sure they have solid 
marketing in place to convert any clicks you send their way into commis-
sions. If they have an a�liate program, however, you can usually be sure 
they’re set up properly. 

One last thing to do is ask or research their site to see if they’ve had other 
a�liates make good money with their o�ers. 
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Remember that the people who joined your list are interested in what you 
have to o�er so don’t be afraid to promote!

An example of a promotional Email would be an Email that links to a written 
sales letter or a  webinar that educates them and makes an o�er at the end.

The third type of emails are Hybrid Emails. Hybrid Emails come across as 
content and provide value, yet they blend in some salesmanship. Hybrid 
Emails work well because no one feels like they’re being sold to.

The most e�ective example of Hybrid Emails involves storytelling. 

When you tell a story, you’re providing captivating content where you can 
seamlessly add a link to page where something is being sold.

The 6 Step System To Choosing A Niche and Launching Your Business

You’re communicating with real people and making sales!

There’s two di�erent types of emails you can send through your email 
contact manager: autoresponder messages and broadcasts.

Auto-responder messages are pre-written emails which go out automatical-
ly once someones opts into your email list. They’re useful to introduce 
yourself and follow up initially on auto-pilot; they could even make sales 
from someone’s first visit to your website.

Broadcast messages are live emails you send out in real time. Broadcasting 
is like a personal Email that goes out to a bunch of people. It allows you to 
add a much more personal touch to your Emails, provide relevant informa-
tion and adjust according to current trends and/or events.

Now…

There are essentially 3 di�erent types of Emails: Content, Promotional and 
Hybrid.

The first type of emails are Content Emails. These educate your audience, 
provide value and share useful information.

An example of a content Email would be marketing tips of your business is 
on the make money niche. Or diet tips if your business in the weight loss 
niche.

The second type of emails are Promotional Emails. You make money by 
selling. This is what promotional Emails are for. 

Google, Facebook and YouTube are the largest advertising platforms in the 
world, but Twitter, Instagram, Linkedin and many more are on the rise.

Whenever you see an ad that says “sponsored”, someone paid to get that 
ad in front of you.

Solo ads are another huge opportunity, which is when you pay to have 
someone else send your o�er to their email list. They convert really well to 
certain o�ers, and interestingly enough, is another example of how you can 
monetize your email list once you grow it.

While buying paid tra�c can be a black hole for your business budget, you 
need to track it and learn how to do it e�ectively. If you’re smart about 
driving tra�c, and you make the investment to learn how to do it right, it will 
easily pay for itself over and over again and give you a profit faster than 
anything else in your business.

Lastly….

We get to step 6: Sending emails

Alright, now your email list is growing, you’re making a�liate sales and you 
want to continue making money from the subscribers on your list…. which if 
you follow what I’m about to say will be a steady stream of income for you 
for many years to come.

That’s right! The beautiful thing about building an email list is that once a 
lead is subscribed to your list, they’re on there for life, unless they unsub-
scribe. You just need to engage them, and WaLa! 

Affiliate Marketing Millionaire
Chapter 10: The 6-Step System

Doing things like this is truly acting like the CEO of your business from day 1, 
as one of the most important things you need to do to grow your business 
is hire other people to take tasks of your plate.

Moving on….

Step 5 is to Drive tra�c

Now, this isn’t the rush hour tra�c we’re talking about here. “Tra�c” is 
another online marketing term which refers to getting visitors to your web-
site. If you have a high volume of visitors, you could say “I’m driving a lot of 
tra�c to my site”.... and that’s the goal… having hordes of hungry prospects 
coming to your page and giving you their email addresses.

Tra�c is the fuel of your online business. Without tra�c, you have no leads. 
Without leads, you have no sales.

Getting tra�c to your site can be a major obstacle for some people, but it 
doesn’t have to be.

There are two types of tra�c: free tra�c and paid tra�c.

Free tra�c can come from strategies like social media, blogging or by 
building a YouTube channel; posting videos on a regular basis.

Paid tra�c is driving tra�c from paid ads, which we call PPC, or “pay per 
click”. Google and Facebook are as big as they are because of how much 
advertising they sell each year - in the billions. 
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The bottom line is you need to o�er something of value in exchange for 
someone’s Email address. If you o�er a free gift with great value, your 
conversion rates will skyrocket and your list will grow exponentially.

For most niches, a PDF report is a good option, but for something like the 
make money online niche, a report with “10 ways to make $1,000 online” 
might be good. Or for the weight loss niche, a FREE REPORT with “10 foods 
to stay away to lose belly fat” from would be a good idea.

You get the point. The free gift needs to align with what you’re going to 
pitch them on the next page. In the mall, when you walk through the food 
court and the Asian fast food restaurants o�er you their bourbon chicken on 
a toothpick, their ultimate goal is to sell you a whole plate of bourbon 
chicken. The same goes here. You want to give them a taste of what you 
are going to sell them on the next page.

The process of writing your own free PDF report doesn’t have to be as 
di�cult as it may seem. You can do it yourself, or hire someone else from 
the many phenomenal websites out there that can connect you with talent-
ed writers.

This might cost you between $20 and $100 or so, but the value it will 
provide to your subscribers will be invaluable immediately and in the long 
term…and drastically increase your sales.

You can find freelancers to write for you at sites like upwork.com, fiverr.com, 
guru.com, freelancer.com and iwriter.com. 

You can also always hire a writer from any of these sites for any text you 
need written for your opt-in page, or your emails. 

Your 1-page opt-in site will ultimately become the engine for your Online 
Marketing Business. This is what generates quality leads into sales, and 
more sales, and then more sales down the road.

An opt-in page is simple, yet the few important parts of the page are import-
ant to get right.

The first element of an opt-in page is the opt-in box! This is where your 
visitor enters their email address.

The second part is your headline. An opt-in page is not a long, drawn out 
page full of text or long winded videos. It’s simple, quick, curiosity driven 
and strait to the point.

The third part of your opt-in page is any bullet points you’re going to include 
to describe what they’re getting when they opt-in.

And the fourth part of your opt-in page is a description or image of your free 
gift. This can be a free video, a webinar, a PDF… or simply what they’re 
going to learn on the next page once they opt-in.

Next….

Step 4: You need to choose your marketing bait; your free gift

Your free gift giveaway is what they’ll get for opting-in and giving you their 
email address. It can be a free video, a webinar, a PDF… or simply what 
they’re going to learn on the next page once they opt-in…. which might just 
be the sales page.

They should have a proven track record of helping their a�liates make 
money promoting their products.

Step 3: Setup your 1-page “miracle” website.

There’s a big fat ugly lie being told… you need a big fancy website in order 
to make money online.

This isn’t the case at all. All you need is one single page just like I showed 
you in the previous chapter

This 1-page website can’t be any kind of page. It needs to be an OPT-IN 
PAGE.

The sole purpose of an opt-in page is to entice people to give you their 
Email address. This goes hand-in-hand with the primary objective of any 
Email marketer.

Remember the #1 goal of an Email marketer is to COLLECT EMAIL 
ADDRESSES.

Most websites might look nice and have great functionality, yet the over-
whelming majority of people visit and never come back… and the pretty 
website owner doesn’t have any way to follow up with them.

If you have an opt-in page, it drives people to provide you with their Email 
addresses. This ensures continued communication with people who visit 
your site. 

First, you can get more customers. That’s pretty self explanatory.
 
Second, you can increase the average transaction of each customer, which 
means you’re getting each customer to spend more every time they do 
business with you.
 
And third, you can increase the frequency at which your customers buy 
from you. So basically you’re getting each customer to buy more often, such 
as on a subscription.
 
Since these are the only 3 ways you can grow your business, when you’re 
picking your niche, you have to ask yourself if the niche you’re choosing is 
going to bring in revenue in those three ways…. or at least a strong two of 
them.

Step 2: Choose a winning a�liate o�er to promote 

Remember, a�liate marketing is promoting someone else’s product and 
getting paid for it. But not all products are created equal, so once you’ve 
picked your niche you need to pick the right a�liate products to promote.

The weird thing is… the o�ers you think would never sell are often the ones 
raking in the sales and converting like gangbusters. There are 3 di�erent 
types of o�ers you can promote. Low-ticket, mid-ticket and high-ticket.

Low-ticket o�ers are generally o�ers that cost between $1 and $97. In some 
niches this range might vary, but most marketers consider this range to be a 
low-ticket purchase.

Let me tell you straight up…. That is a myth. 
Because there are no new ideas. Countless people before you, even in the 
relatively short time since the Internet was first created, have experimented 
with di�erent niches and figured out what works and what doesn’t work.
 
This comes back to a point I’ve made several times already so far which is… 
you don’t need to reinvent the wheel - that will just likely end up in failure. 
That’s why the best you could do is find products people are already buying 
and get in front of those red hot buyers.
 
That is the shortcut. Write that down if you need to. It’s how you avoid one 
of the biggest pitfalls that most people getting started get trapped in.

There are categories proven to work over and over again, and there are 
other categories that simply aren’t worth pursuing.

The three which have been proven over and over again to be the most 
profitable are Health, Wealth, and Relationships.

There are tons of categories in each of these niches. For example, in the 
health niche you can find products in the men's weight loss, women’s 
weight loss, yoga, meditation, diabetes, erectile dysfunction.. hey, these are 
all hot seller niches people are spending millions of dollars in every month! 
If just a small piece of them can be yours, it can give you the financial 
freedom you’ve been searching for.

I’ve always favored the Wealth niche - where I show people how to make 
money or grow their business - because it fits Jay Abrahams theory so 
perfectly….there are only three ways to grow any business.

So what are the three ways?

In this chapter I’m going to teach you The 6-Step System To Choosing A 
Niche and Launching Your Business… this should bring everything togeth-
er I’ve covered in the last few chapters. 

Look, I’m going to cover a lot of valuable insights, so make sure you’re 
distraction free and let’s jump in head first!

The first step of this 6-Step System is Choosing A Niche 

So far we’ve reversed engineered how to get leads and build a list….and 
how to turn those leads into customers using the most simple and quickest 
to launch online business models.s

To help you, there are three questions you need to answer to determine 
whether it’s a good niche for you or not.
 
The first question: are customers in this niche known to buy?
 
Second question: can you market your business online in this niche in a 
profitable way?
 
The third question: do you actually like this niche? 

 
Here’s one of the biggest mistakes people make when it comes to choosing 
a niche:
 
They pick a noncompetitive niche because they think, nobody is there, it’s 
an untapped gold mine and it will be much easier to succeed there.

Mid-ticket o�ers are any o�ers that range between $197 and $2,000 and 
high ticket o�ers are priced at $2,000 or more.

A�liate o�ers are all over the internet. You can find many of them on a�li-
ate networks, such as ClickBank.com, JVzoo.com, or even on Google by 
typing in your niche and the word a�liate program.

A word of warning: if you’re having a hard time finding an a�liate program 
for the niche you chose, there’s a good chance it’s not a very popular niche, 
no one’s interested, and you need to chose another one.

Not only do you want to research the product to make sure it has value and 
people aren’t just going to refund and complain, but you also want to 
research the marketing of the product owner. Since you’re going to be 
using their sales pages and marketing material to turn your tra�c into 
commissions you should review their site and sales material and ask your-
self “does this make me want to buy?” 

Subscribe to their email list and read their emails for a couple of weeks. The 
biggest thing to remember is they need to have great sales material to go 
along with the product. One of the major advantages to a�liate marketing is 
they handle all the sales material - sales pages, and videos - and even the 
delivery of the product for you. So you need to make sure they have solid 
marketing in place to convert any clicks you send their way into commis-
sions. If they have an a�liate program, however, you can usually be sure 
they’re set up properly. 

One last thing to do is ask or research their site to see if they’ve had other 
a�liates make good money with their o�ers. 
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Remember that the people who joined your list are interested in what you 
have to o�er so don’t be afraid to promote!

An example of a promotional Email would be an Email that links to a written 
sales letter or a  webinar that educates them and makes an o�er at the end.

The third type of emails are Hybrid Emails. Hybrid Emails come across as 
content and provide value, yet they blend in some salesmanship. Hybrid 
Emails work well because no one feels like they’re being sold to.

The most e�ective example of Hybrid Emails involves storytelling. 

When you tell a story, you’re providing captivating content where you can 
seamlessly add a link to page where something is being sold.

The 6 Step System To Choosing A Niche and Launching Your Business

You’re communicating with real people and making sales!

There’s two di�erent types of emails you can send through your email 
contact manager: autoresponder messages and broadcasts.

Auto-responder messages are pre-written emails which go out automatical-
ly once someones opts into your email list. They’re useful to introduce 
yourself and follow up initially on auto-pilot; they could even make sales 
from someone’s first visit to your website.

Broadcast messages are live emails you send out in real time. Broadcasting 
is like a personal Email that goes out to a bunch of people. It allows you to 
add a much more personal touch to your Emails, provide relevant informa-
tion and adjust according to current trends and/or events.

Now…

There are essentially 3 di�erent types of Emails: Content, Promotional and 
Hybrid.

The first type of emails are Content Emails. These educate your audience, 
provide value and share useful information.

An example of a content Email would be marketing tips of your business is 
on the make money niche. Or diet tips if your business in the weight loss 
niche.

The second type of emails are Promotional Emails. You make money by 
selling. This is what promotional Emails are for. 

Affiliate Marketing Millionaire
Chapter 10: The 6-Step System

Google, Facebook and YouTube are the largest advertising platforms in the 
world, but Twitter, Instagram, Linkedin and many more are on the rise.

Whenever you see an ad that says “sponsored”, someone paid to get that 
ad in front of you.

Solo ads are another huge opportunity, which is when you pay to have 
someone else send your o�er to their email list. They convert really well to 
certain o�ers, and interestingly enough, is another example of how you can 
monetize your email list once you grow it.

While buying paid tra�c can be a black hole for your business budget, you 
need to track it and learn how to do it e�ectively. If you’re smart about 
driving tra�c, and you make the investment to learn how to do it right, it will 
easily pay for itself over and over again and give you a profit faster than 
anything else in your business.

Lastly….

We get to step 6: Sending emails

Alright, now your email list is growing, you’re making a�liate sales and you 
want to continue making money from the subscribers on your list…. which if 
you follow what I’m about to say will be a steady stream of income for you 
for many years to come.

That’s right! The beautiful thing about building an email list is that once a 
lead is subscribed to your list, they’re on there for life, unless they unsub-
scribe. You just need to engage them, and WaLa! 
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Doing things like this is truly acting like the CEO of your business from day 1, 
as one of the most important things you need to do to grow your business 
is hire other people to take tasks of your plate.

Moving on….

Step 5 is to Drive tra�c

Now, this isn’t the rush hour tra�c we’re talking about here. “Tra�c” is 
another online marketing term which refers to getting visitors to your web-
site. If you have a high volume of visitors, you could say “I’m driving a lot of 
tra�c to my site”.... and that’s the goal… having hordes of hungry prospects 
coming to your page and giving you their email addresses.

Tra�c is the fuel of your online business. Without tra�c, you have no leads. 
Without leads, you have no sales.

Getting tra�c to your site can be a major obstacle for some people, but it 
doesn’t have to be.

There are two types of tra�c: free tra�c and paid tra�c.

Free tra�c can come from strategies like social media, blogging or by 
building a YouTube channel; posting videos on a regular basis.

Paid tra�c is driving tra�c from paid ads, which we call PPC, or “pay per 
click”. Google and Facebook are as big as they are because of how much 
advertising they sell each year - in the billions. 

The bottom line is you need to o�er something of value in exchange for 
someone’s Email address. If you o�er a free gift with great value, your 
conversion rates will skyrocket and your list will grow exponentially.

For most niches, a PDF report is a good option, but for something like the 
make money online niche, a report with “10 ways to make $1,000 online” 
might be good. Or for the weight loss niche, a FREE REPORT with “10 foods 
to stay away to lose belly fat” from would be a good idea.

You get the point. The free gift needs to align with what you’re going to 
pitch them on the next page. In the mall, when you walk through the food 
court and the Asian fast food restaurants o�er you their bourbon chicken on 
a toothpick, their ultimate goal is to sell you a whole plate of bourbon 
chicken. The same goes here. You want to give them a taste of what you 
are going to sell them on the next page.

The process of writing your own free PDF report doesn’t have to be as 
di�cult as it may seem. You can do it yourself, or hire someone else from 
the many phenomenal websites out there that can connect you with talent-
ed writers.

This might cost you between $20 and $100 or so, but the value it will 
provide to your subscribers will be invaluable immediately and in the long 
term…and drastically increase your sales.

You can find freelancers to write for you at sites like upwork.com, fiverr.com, 
guru.com, freelancer.com and iwriter.com. 

You can also always hire a writer from any of these sites for any text you 
need written for your opt-in page, or your emails. 

Your 1-page opt-in site will ultimately become the engine for your Online 
Marketing Business. This is what generates quality leads into sales, and 
more sales, and then more sales down the road.

An opt-in page is simple, yet the few important parts of the page are import-
ant to get right.

The first element of an opt-in page is the opt-in box! This is where your 
visitor enters their email address.

The second part is your headline. An opt-in page is not a long, drawn out 
page full of text or long winded videos. It’s simple, quick, curiosity driven 
and strait to the point.

The third part of your opt-in page is any bullet points you’re going to include 
to describe what they’re getting when they opt-in.

And the fourth part of your opt-in page is a description or image of your free 
gift. This can be a free video, a webinar, a PDF… or simply what they’re 
going to learn on the next page once they opt-in.

Next….

Step 4: You need to choose your marketing bait; your free gift

Your free gift giveaway is what they’ll get for opting-in and giving you their 
email address. It can be a free video, a webinar, a PDF… or simply what 
they’re going to learn on the next page once they opt-in…. which might just 
be the sales page.

They should have a proven track record of helping their a�liates make 
money promoting their products.

Step 3: Setup your 1-page “miracle” website.

There’s a big fat ugly lie being told… you need a big fancy website in order 
to make money online.

This isn’t the case at all. All you need is one single page just like I showed 
you in the previous chapter

This 1-page website can’t be any kind of page. It needs to be an OPT-IN 
PAGE.

The sole purpose of an opt-in page is to entice people to give you their 
Email address. This goes hand-in-hand with the primary objective of any 
Email marketer.

Remember the #1 goal of an Email marketer is to COLLECT EMAIL 
ADDRESSES.

Most websites might look nice and have great functionality, yet the over-
whelming majority of people visit and never come back… and the pretty 
website owner doesn’t have any way to follow up with them.

If you have an opt-in page, it drives people to provide you with their Email 
addresses. This ensures continued communication with people who visit 
your site. 

First, you can get more customers. That’s pretty self explanatory.
 
Second, you can increase the average transaction of each customer, which 
means you’re getting each customer to spend more every time they do 
business with you.
 
And third, you can increase the frequency at which your customers buy 
from you. So basically you’re getting each customer to buy more often, such 
as on a subscription.
 
Since these are the only 3 ways you can grow your business, when you’re 
picking your niche, you have to ask yourself if the niche you’re choosing is 
going to bring in revenue in those three ways…. or at least a strong two of 
them.

Step 2: Choose a winning a�liate o�er to promote 

Remember, a�liate marketing is promoting someone else’s product and 
getting paid for it. But not all products are created equal, so once you’ve 
picked your niche you need to pick the right a�liate products to promote.

The weird thing is… the o�ers you think would never sell are often the ones 
raking in the sales and converting like gangbusters. There are 3 di�erent 
types of o�ers you can promote. Low-ticket, mid-ticket and high-ticket.

Low-ticket o�ers are generally o�ers that cost between $1 and $97. In some 
niches this range might vary, but most marketers consider this range to be a 
low-ticket purchase.

Let me tell you straight up…. That is a myth. 
Because there are no new ideas. Countless people before you, even in the 
relatively short time since the Internet was first created, have experimented 
with di�erent niches and figured out what works and what doesn’t work.
 
This comes back to a point I’ve made several times already so far which is… 
you don’t need to reinvent the wheel - that will just likely end up in failure. 
That’s why the best you could do is find products people are already buying 
and get in front of those red hot buyers.
 
That is the shortcut. Write that down if you need to. It’s how you avoid one 
of the biggest pitfalls that most people getting started get trapped in.

There are categories proven to work over and over again, and there are 
other categories that simply aren’t worth pursuing.

The three which have been proven over and over again to be the most 
profitable are Health, Wealth, and Relationships.

There are tons of categories in each of these niches. For example, in the 
health niche you can find products in the men's weight loss, women’s 
weight loss, yoga, meditation, diabetes, erectile dysfunction.. hey, these are 
all hot seller niches people are spending millions of dollars in every month! 
If just a small piece of them can be yours, it can give you the financial 
freedom you’ve been searching for.

I’ve always favored the Wealth niche - where I show people how to make 
money or grow their business - because it fits Jay Abrahams theory so 
perfectly….there are only three ways to grow any business.

So what are the three ways?

In this chapter I’m going to teach you The 6-Step System To Choosing A 
Niche and Launching Your Business… this should bring everything togeth-
er I’ve covered in the last few chapters. 

Look, I’m going to cover a lot of valuable insights, so make sure you’re 
distraction free and let’s jump in head first!

The first step of this 6-Step System is Choosing A Niche 

So far we’ve reversed engineered how to get leads and build a list….and 
how to turn those leads into customers using the most simple and quickest 
to launch online business models.s

To help you, there are three questions you need to answer to determine 
whether it’s a good niche for you or not.
 
The first question: are customers in this niche known to buy?
 
Second question: can you market your business online in this niche in a 
profitable way?
 
The third question: do you actually like this niche? 

 
Here’s one of the biggest mistakes people make when it comes to choosing 
a niche:
 
They pick a noncompetitive niche because they think, nobody is there, it’s 
an untapped gold mine and it will be much easier to succeed there.

Mid-ticket o�ers are any o�ers that range between $197 and $2,000 and 
high ticket o�ers are priced at $2,000 or more.

A�liate o�ers are all over the internet. You can find many of them on a�li-
ate networks, such as ClickBank.com, JVzoo.com, or even on Google by 
typing in your niche and the word a�liate program.

A word of warning: if you’re having a hard time finding an a�liate program 
for the niche you chose, there’s a good chance it’s not a very popular niche, 
no one’s interested, and you need to chose another one.

Not only do you want to research the product to make sure it has value and 
people aren’t just going to refund and complain, but you also want to 
research the marketing of the product owner. Since you’re going to be 
using their sales pages and marketing material to turn your tra�c into 
commissions you should review their site and sales material and ask your-
self “does this make me want to buy?” 

Subscribe to their email list and read their emails for a couple of weeks. The 
biggest thing to remember is they need to have great sales material to go 
along with the product. One of the major advantages to a�liate marketing is 
they handle all the sales material - sales pages, and videos - and even the 
delivery of the product for you. So you need to make sure they have solid 
marketing in place to convert any clicks you send their way into commis-
sions. If they have an a�liate program, however, you can usually be sure 
they’re set up properly. 

One last thing to do is ask or research their site to see if they’ve had other 
a�liates make good money with their o�ers. 



Remember that the people who joined your list are interested in what you 
have to o�er so don’t be afraid to promote!

An example of a promotional Email would be an Email that links to a written 
sales letter or a  webinar that educates them and makes an o�er at the end.

The third type of emails are Hybrid Emails. Hybrid Emails come across as 
content and provide value, yet they blend in some salesmanship. Hybrid 
Emails work well because no one feels like they’re being sold to.

The most e�ective example of Hybrid Emails involves storytelling. 

When you tell a story, you’re providing captivating content where you can 
seamlessly add a link to page where something is being sold.

The 6 Step System To Choosing A Niche and Launching Your Business
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You’re communicating with real people and making sales!

There’s two di�erent types of emails you can send through your email 
contact manager: autoresponder messages and broadcasts.

Auto-responder messages are pre-written emails which go out automatical-
ly once someones opts into your email list. They’re useful to introduce 
yourself and follow up initially on auto-pilot; they could even make sales 
from someone’s first visit to your website.

Broadcast messages are live emails you send out in real time. Broadcasting 
is like a personal Email that goes out to a bunch of people. It allows you to 
add a much more personal touch to your Emails, provide relevant informa-
tion and adjust according to current trends and/or events.

Now…

There are essentially 3 di�erent types of Emails: Content, Promotional and 
Hybrid.

The first type of emails are Content Emails. These educate your audience, 
provide value and share useful information.

An example of a content Email would be marketing tips of your business is 
on the make money niche. Or diet tips if your business in the weight loss 
niche.

The second type of emails are Promotional Emails. You make money by 
selling. This is what promotional Emails are for. 
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Google, Facebook and YouTube are the largest advertising platforms in the 
world, but Twitter, Instagram, Linkedin and many more are on the rise.

Whenever you see an ad that says “sponsored”, someone paid to get that 
ad in front of you.

Solo ads are another huge opportunity, which is when you pay to have 
someone else send your o�er to their email list. They convert really well to 
certain o�ers, and interestingly enough, is another example of how you can 
monetize your email list once you grow it.

While buying paid tra�c can be a black hole for your business budget, you 
need to track it and learn how to do it e�ectively. If you’re smart about 
driving tra�c, and you make the investment to learn how to do it right, it will 
easily pay for itself over and over again and give you a profit faster than 
anything else in your business.

Lastly….

We get to step 6: Sending emails

Alright, now your email list is growing, you’re making a�liate sales and you 
want to continue making money from the subscribers on your list…. which if 
you follow what I’m about to say will be a steady stream of income for you 
for many years to come.

That’s right! The beautiful thing about building an email list is that once a 
lead is subscribed to your list, they’re on there for life, unless they unsub-
scribe. You just need to engage them, and WaLa! 

Doing things like this is truly acting like the CEO of your business from day 1, 
as one of the most important things you need to do to grow your business 
is hire other people to take tasks of your plate.

Moving on….

Step 5 is to Drive tra�c

Now, this isn’t the rush hour tra�c we’re talking about here. “Tra�c” is 
another online marketing term which refers to getting visitors to your web-
site. If you have a high volume of visitors, you could say “I’m driving a lot of 
tra�c to my site”.... and that’s the goal… having hordes of hungry prospects 
coming to your page and giving you their email addresses.

Tra�c is the fuel of your online business. Without tra�c, you have no leads. 
Without leads, you have no sales.

Getting tra�c to your site can be a major obstacle for some people, but it 
doesn’t have to be.

There are two types of tra�c: free tra�c and paid tra�c.

Free tra�c can come from strategies like social media, blogging or by 
building a YouTube channel; posting videos on a regular basis.

Paid tra�c is driving tra�c from paid ads, which we call PPC, or “pay per 
click”. Google and Facebook are as big as they are because of how much 
advertising they sell each year - in the billions. 

The bottom line is you need to o�er something of value in exchange for 
someone’s Email address. If you o�er a free gift with great value, your 
conversion rates will skyrocket and your list will grow exponentially.

For most niches, a PDF report is a good option, but for something like the 
make money online niche, a report with “10 ways to make $1,000 online” 
might be good. Or for the weight loss niche, a FREE REPORT with “10 foods 
to stay away to lose belly fat” from would be a good idea.

You get the point. The free gift needs to align with what you’re going to 
pitch them on the next page. In the mall, when you walk through the food 
court and the Asian fast food restaurants o�er you their bourbon chicken on 
a toothpick, their ultimate goal is to sell you a whole plate of bourbon 
chicken. The same goes here. You want to give them a taste of what you 
are going to sell them on the next page.

The process of writing your own free PDF report doesn’t have to be as 
di�cult as it may seem. You can do it yourself, or hire someone else from 
the many phenomenal websites out there that can connect you with talent-
ed writers.

This might cost you between $20 and $100 or so, but the value it will 
provide to your subscribers will be invaluable immediately and in the long 
term…and drastically increase your sales.

You can find freelancers to write for you at sites like upwork.com, fiverr.com, 
guru.com, freelancer.com and iwriter.com. 

You can also always hire a writer from any of these sites for any text you 
need written for your opt-in page, or your emails. 

Your 1-page opt-in site will ultimately become the engine for your Online 
Marketing Business. This is what generates quality leads into sales, and 
more sales, and then more sales down the road.

An opt-in page is simple, yet the few important parts of the page are import-
ant to get right.

The first element of an opt-in page is the opt-in box! This is where your 
visitor enters their email address.

The second part is your headline. An opt-in page is not a long, drawn out 
page full of text or long winded videos. It’s simple, quick, curiosity driven 
and strait to the point.

The third part of your opt-in page is any bullet points you’re going to include 
to describe what they’re getting when they opt-in.

And the fourth part of your opt-in page is a description or image of your free 
gift. This can be a free video, a webinar, a PDF… or simply what they’re 
going to learn on the next page once they opt-in.

Next….

Step 4: You need to choose your marketing bait; your free gift

Your free gift giveaway is what they’ll get for opting-in and giving you their 
email address. It can be a free video, a webinar, a PDF… or simply what 
they’re going to learn on the next page once they opt-in…. which might just 
be the sales page.

They should have a proven track record of helping their a�liates make 
money promoting their products.

Step 3: Setup your 1-page “miracle” website.

There’s a big fat ugly lie being told… you need a big fancy website in order 
to make money online.

This isn’t the case at all. All you need is one single page just like I showed 
you in the previous chapter

This 1-page website can’t be any kind of page. It needs to be an OPT-IN 
PAGE.

The sole purpose of an opt-in page is to entice people to give you their 
Email address. This goes hand-in-hand with the primary objective of any 
Email marketer.

Remember the #1 goal of an Email marketer is to COLLECT EMAIL 
ADDRESSES.

Most websites might look nice and have great functionality, yet the over-
whelming majority of people visit and never come back… and the pretty 
website owner doesn’t have any way to follow up with them.

If you have an opt-in page, it drives people to provide you with their Email 
addresses. This ensures continued communication with people who visit 
your site. 

First, you can get more customers. That’s pretty self explanatory.
 
Second, you can increase the average transaction of each customer, which 
means you’re getting each customer to spend more every time they do 
business with you.
 
And third, you can increase the frequency at which your customers buy 
from you. So basically you’re getting each customer to buy more often, such 
as on a subscription.
 
Since these are the only 3 ways you can grow your business, when you’re 
picking your niche, you have to ask yourself if the niche you’re choosing is 
going to bring in revenue in those three ways…. or at least a strong two of 
them.

Step 2: Choose a winning a�liate o�er to promote 

Remember, a�liate marketing is promoting someone else’s product and 
getting paid for it. But not all products are created equal, so once you’ve 
picked your niche you need to pick the right a�liate products to promote.

The weird thing is… the o�ers you think would never sell are often the ones 
raking in the sales and converting like gangbusters. There are 3 di�erent 
types of o�ers you can promote. Low-ticket, mid-ticket and high-ticket.

Low-ticket o�ers are generally o�ers that cost between $1 and $97. In some 
niches this range might vary, but most marketers consider this range to be a 
low-ticket purchase.

Let me tell you straight up…. That is a myth. 
Because there are no new ideas. Countless people before you, even in the 
relatively short time since the Internet was first created, have experimented 
with di�erent niches and figured out what works and what doesn’t work.
 
This comes back to a point I’ve made several times already so far which is… 
you don’t need to reinvent the wheel - that will just likely end up in failure. 
That’s why the best you could do is find products people are already buying 
and get in front of those red hot buyers.
 
That is the shortcut. Write that down if you need to. It’s how you avoid one 
of the biggest pitfalls that most people getting started get trapped in.

There are categories proven to work over and over again, and there are 
other categories that simply aren’t worth pursuing.

The three which have been proven over and over again to be the most 
profitable are Health, Wealth, and Relationships.

There are tons of categories in each of these niches. For example, in the 
health niche you can find products in the men's weight loss, women’s 
weight loss, yoga, meditation, diabetes, erectile dysfunction.. hey, these are 
all hot seller niches people are spending millions of dollars in every month! 
If just a small piece of them can be yours, it can give you the financial 
freedom you’ve been searching for.

I’ve always favored the Wealth niche - where I show people how to make 
money or grow their business - because it fits Jay Abrahams theory so 
perfectly….there are only three ways to grow any business.

So what are the three ways?

In this chapter I’m going to teach you The 6-Step System To Choosing A 
Niche and Launching Your Business… this should bring everything togeth-
er I’ve covered in the last few chapters. 

Look, I’m going to cover a lot of valuable insights, so make sure you’re 
distraction free and let’s jump in head first!

The first step of this 6-Step System is Choosing A Niche 

So far we’ve reversed engineered how to get leads and build a list….and 
how to turn those leads into customers using the most simple and quickest 
to launch online business models.s

To help you, there are three questions you need to answer to determine 
whether it’s a good niche for you or not.
 
The first question: are customers in this niche known to buy?
 
Second question: can you market your business online in this niche in a 
profitable way?
 
The third question: do you actually like this niche? 

 
Here’s one of the biggest mistakes people make when it comes to choosing 
a niche:
 
They pick a noncompetitive niche because they think, nobody is there, it’s 
an untapped gold mine and it will be much easier to succeed there.

Mid-ticket o�ers are any o�ers that range between $197 and $2,000 and 
high ticket o�ers are priced at $2,000 or more.

A�liate o�ers are all over the internet. You can find many of them on a�li-
ate networks, such as ClickBank.com, JVzoo.com, or even on Google by 
typing in your niche and the word a�liate program.

A word of warning: if you’re having a hard time finding an a�liate program 
for the niche you chose, there’s a good chance it’s not a very popular niche, 
no one’s interested, and you need to chose another one.

Not only do you want to research the product to make sure it has value and 
people aren’t just going to refund and complain, but you also want to 
research the marketing of the product owner. Since you’re going to be 
using their sales pages and marketing material to turn your tra�c into 
commissions you should review their site and sales material and ask your-
self “does this make me want to buy?” 

Subscribe to their email list and read their emails for a couple of weeks. The 
biggest thing to remember is they need to have great sales material to go 
along with the product. One of the major advantages to a�liate marketing is 
they handle all the sales material - sales pages, and videos - and even the 
delivery of the product for you. So you need to make sure they have solid 
marketing in place to convert any clicks you send their way into commis-
sions. If they have an a�liate program, however, you can usually be sure 
they’re set up properly. 

One last thing to do is ask or research their site to see if they’ve had other 
a�liates make good money with their o�ers. 
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Remember that the people who joined your list are interested in what you 
have to o�er so don’t be afraid to promote!

An example of a promotional Email would be an Email that links to a written 
sales letter or a  webinar that educates them and makes an o�er at the end.

The third type of emails are Hybrid Emails. Hybrid Emails come across as 
content and provide value, yet they blend in some salesmanship. Hybrid 
Emails work well because no one feels like they’re being sold to.

The most e�ective example of Hybrid Emails involves storytelling. 

When you tell a story, you’re providing captivating content where you can 
seamlessly add a link to page where something is being sold.

The 6 Step System To Choosing A Niche and Launching Your Business
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You’re communicating with real people and making sales!

There’s two di�erent types of emails you can send through your email 
contact manager: autoresponder messages and broadcasts.

Auto-responder messages are pre-written emails which go out automatical-
ly once someones opts into your email list. They’re useful to introduce 
yourself and follow up initially on auto-pilot; they could even make sales 
from someone’s first visit to your website.

Broadcast messages are live emails you send out in real time. Broadcasting 
is like a personal Email that goes out to a bunch of people. It allows you to 
add a much more personal touch to your Emails, provide relevant informa-
tion and adjust according to current trends and/or events.

Now…

There are essentially 3 di�erent types of Emails: Content, Promotional and 
Hybrid.

The first type of emails are Content Emails. These educate your audience, 
provide value and share useful information.

An example of a content Email would be marketing tips of your business is 
on the make money niche. Or diet tips if your business in the weight loss 
niche.

The second type of emails are Promotional Emails. You make money by 
selling. This is what promotional Emails are for. 

Google, Facebook and YouTube are the largest advertising platforms in the 
world, but Twitter, Instagram, Linkedin and many more are on the rise.

Whenever you see an ad that says “sponsored”, someone paid to get that 
ad in front of you.

Solo ads are another huge opportunity, which is when you pay to have 
someone else send your o�er to their email list. They convert really well to 
certain o�ers, and interestingly enough, is another example of how you can 
monetize your email list once you grow it.

While buying paid tra�c can be a black hole for your business budget, you 
need to track it and learn how to do it e�ectively. If you’re smart about 
driving tra�c, and you make the investment to learn how to do it right, it will 
easily pay for itself over and over again and give you a profit faster than 
anything else in your business.

Lastly….

We get to step 6: Sending emails

Alright, now your email list is growing, you’re making a�liate sales and you 
want to continue making money from the subscribers on your list…. which if 
you follow what I’m about to say will be a steady stream of income for you 
for many years to come.

That’s right! The beautiful thing about building an email list is that once a 
lead is subscribed to your list, they’re on there for life, unless they unsub-
scribe. You just need to engage them, and WaLa! 

Doing things like this is truly acting like the CEO of your business from day 1, 
as one of the most important things you need to do to grow your business 
is hire other people to take tasks of your plate.

Moving on….

Step 5 is to Drive tra�c

Now, this isn’t the rush hour tra�c we’re talking about here. “Tra�c” is 
another online marketing term which refers to getting visitors to your web-
site. If you have a high volume of visitors, you could say “I’m driving a lot of 
tra�c to my site”.... and that’s the goal… having hordes of hungry prospects 
coming to your page and giving you their email addresses.

Tra�c is the fuel of your online business. Without tra�c, you have no leads. 
Without leads, you have no sales.

Getting tra�c to your site can be a major obstacle for some people, but it 
doesn’t have to be.

There are two types of tra�c: free tra�c and paid tra�c.

Free tra�c can come from strategies like social media, blogging or by 
building a YouTube channel; posting videos on a regular basis.

Paid tra�c is driving tra�c from paid ads, which we call PPC, or “pay per 
click”. Google and Facebook are as big as they are because of how much 
advertising they sell each year - in the billions. 

The bottom line is you need to o�er something of value in exchange for 
someone’s Email address. If you o�er a free gift with great value, your 
conversion rates will skyrocket and your list will grow exponentially.

For most niches, a PDF report is a good option, but for something like the 
make money online niche, a report with “10 ways to make $1,000 online” 
might be good. Or for the weight loss niche, a FREE REPORT with “10 foods 
to stay away to lose belly fat” from would be a good idea.

You get the point. The free gift needs to align with what you’re going to 
pitch them on the next page. In the mall, when you walk through the food 
court and the Asian fast food restaurants o�er you their bourbon chicken on 
a toothpick, their ultimate goal is to sell you a whole plate of bourbon 
chicken. The same goes here. You want to give them a taste of what you 
are going to sell them on the next page.

The process of writing your own free PDF report doesn’t have to be as 
di�cult as it may seem. You can do it yourself, or hire someone else from 
the many phenomenal websites out there that can connect you with talent-
ed writers.

This might cost you between $20 and $100 or so, but the value it will 
provide to your subscribers will be invaluable immediately and in the long 
term…and drastically increase your sales.

You can find freelancers to write for you at sites like upwork.com, fiverr.com, 
guru.com, freelancer.com and iwriter.com. 

You can also always hire a writer from any of these sites for any text you 
need written for your opt-in page, or your emails. 

Your 1-page opt-in site will ultimately become the engine for your Online 
Marketing Business. This is what generates quality leads into sales, and 
more sales, and then more sales down the road.

An opt-in page is simple, yet the few important parts of the page are import-
ant to get right.

The first element of an opt-in page is the opt-in box! This is where your 
visitor enters their email address.

The second part is your headline. An opt-in page is not a long, drawn out 
page full of text or long winded videos. It’s simple, quick, curiosity driven 
and strait to the point.

The third part of your opt-in page is any bullet points you’re going to include 
to describe what they’re getting when they opt-in.

And the fourth part of your opt-in page is a description or image of your free 
gift. This can be a free video, a webinar, a PDF… or simply what they’re 
going to learn on the next page once they opt-in.

Next….

Step 4: You need to choose your marketing bait; your free gift

Your free gift giveaway is what they’ll get for opting-in and giving you their 
email address. It can be a free video, a webinar, a PDF… or simply what 
they’re going to learn on the next page once they opt-in…. which might just 
be the sales page.

They should have a proven track record of helping their a�liates make 
money promoting their products.

Step 3: Setup your 1-page “miracle” website.

There’s a big fat ugly lie being told… you need a big fancy website in order 
to make money online.

This isn’t the case at all. All you need is one single page just like I showed 
you in the previous chapter

This 1-page website can’t be any kind of page. It needs to be an OPT-IN 
PAGE.

The sole purpose of an opt-in page is to entice people to give you their 
Email address. This goes hand-in-hand with the primary objective of any 
Email marketer.

Remember the #1 goal of an Email marketer is to COLLECT EMAIL 
ADDRESSES.

Most websites might look nice and have great functionality, yet the over-
whelming majority of people visit and never come back… and the pretty 
website owner doesn’t have any way to follow up with them.

If you have an opt-in page, it drives people to provide you with their Email 
addresses. This ensures continued communication with people who visit 
your site. 

First, you can get more customers. That’s pretty self explanatory.
 
Second, you can increase the average transaction of each customer, which 
means you’re getting each customer to spend more every time they do 
business with you.
 
And third, you can increase the frequency at which your customers buy 
from you. So basically you’re getting each customer to buy more often, such 
as on a subscription.
 
Since these are the only 3 ways you can grow your business, when you’re 
picking your niche, you have to ask yourself if the niche you’re choosing is 
going to bring in revenue in those three ways…. or at least a strong two of 
them.

Step 2: Choose a winning a�liate o�er to promote 

Remember, a�liate marketing is promoting someone else’s product and 
getting paid for it. But not all products are created equal, so once you’ve 
picked your niche you need to pick the right a�liate products to promote.

The weird thing is… the o�ers you think would never sell are often the ones 
raking in the sales and converting like gangbusters. There are 3 di�erent 
types of o�ers you can promote. Low-ticket, mid-ticket and high-ticket.

Low-ticket o�ers are generally o�ers that cost between $1 and $97. In some 
niches this range might vary, but most marketers consider this range to be a 
low-ticket purchase.

Let me tell you straight up…. That is a myth. 
Because there are no new ideas. Countless people before you, even in the 
relatively short time since the Internet was first created, have experimented 
with di�erent niches and figured out what works and what doesn’t work.
 
This comes back to a point I’ve made several times already so far which is… 
you don’t need to reinvent the wheel - that will just likely end up in failure. 
That’s why the best you could do is find products people are already buying 
and get in front of those red hot buyers.
 
That is the shortcut. Write that down if you need to. It’s how you avoid one 
of the biggest pitfalls that most people getting started get trapped in.

There are categories proven to work over and over again, and there are 
other categories that simply aren’t worth pursuing.

The three which have been proven over and over again to be the most 
profitable are Health, Wealth, and Relationships.

There are tons of categories in each of these niches. For example, in the 
health niche you can find products in the men's weight loss, women’s 
weight loss, yoga, meditation, diabetes, erectile dysfunction.. hey, these are 
all hot seller niches people are spending millions of dollars in every month! 
If just a small piece of them can be yours, it can give you the financial 
freedom you’ve been searching for.

I’ve always favored the Wealth niche - where I show people how to make 
money or grow their business - because it fits Jay Abrahams theory so 
perfectly….there are only three ways to grow any business.

So what are the three ways?

In this chapter I’m going to teach you The 6-Step System To Choosing A 
Niche and Launching Your Business… this should bring everything togeth-
er I’ve covered in the last few chapters. 

Look, I’m going to cover a lot of valuable insights, so make sure you’re 
distraction free and let’s jump in head first!

The first step of this 6-Step System is Choosing A Niche 

So far we’ve reversed engineered how to get leads and build a list….and 
how to turn those leads into customers using the most simple and quickest 
to launch online business models.s

To help you, there are three questions you need to answer to determine 
whether it’s a good niche for you or not.
 
The first question: are customers in this niche known to buy?
 
Second question: can you market your business online in this niche in a 
profitable way?
 
The third question: do you actually like this niche? 

 
Here’s one of the biggest mistakes people make when it comes to choosing 
a niche:
 
They pick a noncompetitive niche because they think, nobody is there, it’s 
an untapped gold mine and it will be much easier to succeed there.

Mid-ticket o�ers are any o�ers that range between $197 and $2,000 and 
high ticket o�ers are priced at $2,000 or more.

A�liate o�ers are all over the internet. You can find many of them on a�li-
ate networks, such as ClickBank.com, JVzoo.com, or even on Google by 
typing in your niche and the word a�liate program.

A word of warning: if you’re having a hard time finding an a�liate program 
for the niche you chose, there’s a good chance it’s not a very popular niche, 
no one’s interested, and you need to chose another one.

Not only do you want to research the product to make sure it has value and 
people aren’t just going to refund and complain, but you also want to 
research the marketing of the product owner. Since you’re going to be 
using their sales pages and marketing material to turn your tra�c into 
commissions you should review their site and sales material and ask your-
self “does this make me want to buy?” 

Subscribe to their email list and read their emails for a couple of weeks. The 
biggest thing to remember is they need to have great sales material to go 
along with the product. One of the major advantages to a�liate marketing is 
they handle all the sales material - sales pages, and videos - and even the 
delivery of the product for you. So you need to make sure they have solid 
marketing in place to convert any clicks you send their way into commis-
sions. If they have an a�liate program, however, you can usually be sure 
they’re set up properly. 

One last thing to do is ask or research their site to see if they’ve had other 
a�liates make good money with their o�ers. BO

NU
S

Click Here To Take The Challenge!

Take my 15 Day Online Business Builder Challenge and I will 
help you develop a million dollar business plan and launch 

your a�liate marketing business in the next 15 days!

Log into your account at www.LegendaryMarketer.com 
to claim your bonuses!Af
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Chapter 1: Let’s get to business...

Affiliate Marketing Millionaire
Build Your Dream Online Business Without The Hassles

Of Creating Products, Hiring Or Doing Customer Support!

Chapter 11: Your Financial Blueprint



T. Harv says you either change and (probably) get rich or you don’t and you 
stay as broke. It’s up to you. 

Personally, even if you are skeptical, what do you really have to lose? If 
nothing changes, nothing changes. By the way, T Harv makes it clear he 
does not mean to degrade poor people and he doesn’t think rich people 
are better than poor people. They’re just richer. It’s all about what you want 
out of life.

Congratulations on getting this far - I’m proud of your willingness to grow. 

Don’t stop now - you’re just scratching the surface of what’s possible! I 
invite you to stay aware and vigilant about your money blueprint. 

Remember… Your income can grow only to the extend you do!

Third, practice disassociation. Dissociation is a psychological process by 
which you disconnect from reality, your thoughts and feelings and rewrite 
your identity. It’s a powerful and deep process most people never choose to 
embark on, but if you want to become financially successful it’s imperative 
you break through these old financial barriers and limiting beliefs.

The goal of all this is to live as who we are today rather than who we were 
in children, or who your are parents… or their parents are… who most likely 
passed on these ine�ective money blueprints to us.

Being aware and living consciously and mindfully is probably the most 
important ingredient for substantial change. YOU make the choices in life. 
YOU are at the steering wheel. YOU know that you have been conditioned 
in a certain way and that this old ine�ective blueprint lies at the roots of 
your financial su�ering. 

Now that YOU are aware, YOU can change! And we can help. 

Part of the power of Legendary Marketer is we give you the tools AND help 
develop your mindset to think like a winner. Embrace the process if it feels 
right for you and let us help you break those old income ceilings you’ve put 
on yourself.

In the second half of the book Secrets of the Millionaire Mind, T Harv Eker 
lays out the solution for change. Part of that solution is something called 
The Seventeen Wealth Files. 

Seventeen ways rich people think and act di�erently than poor people. You 
can consciously make your decisions whether you want to adapt the Wealth 
Files or not. 

Specific Incidents: What situations did you experience when you were 
young and around money? Maybe a huge fight your parents had seemingly 
led to the divorce? Maybe you can still hear your father swearing about a 
rich neighbor? Such experiences shape your beliefs you now live by. 

These are the three major ways that have conditioned us in terms of money. 
Basically it’s your preset plan for success with money. Your money blueprint 
will determine your financial life – and even your personal life. And again, 
you can have all the knowledge and skills in the world, but if your “blue-
print” isn’t set for success, you’re financially doomed. 

If money has always been a struggle, chances are high it will always be a 
struggle if you don’t become aware of it right now and begin to rewrite your 
blueprint. Because most all of this is in your subconscious mind. And when 
the subconscious mind must choose between deeply rooted emotions and 
logic, emotions will almost always win.

If you want to think like rich people, you need to change your programming! 
So…. how can you change that?

First, you need to become aware of it. Awareness is the first step of 
change. That’s where you are right now. You thought about how you grew 
up around money and hopefully became aware of the fact that you’ve been 
conditioned in a certain way. 

Second, you need to understand what e�ects this conditioning still has 
on your financial life. It’s only through the understanding of what your 
conditioned mind does to you that you can become able and willing to 
change. Seeing that your money blueprint is not you, but what you’ve 
learned gives you a deeper understanding and choice in the present 
moment to be di�erent. 

In short, our life is a reflection of our thoughts, which again come as a result 
of how we’ve been programmed.

We’re born into a world of culture and structure; how could we survive 
without the knowledge we’re given from our parents? We depend on our 
parents for a very, very long time. We are all born helpless. So, in a certain 
way this programming is a necessity, but in the case of money it usually 
hurts us badly….

This where your money blueprint comes in. A blueprint in general is a 
preset plan or design. Let’s take a blueprint for a house as an example. 
Before you build the house you make an exact plan of what you want to 
build. And then, you build what you’ve planned. Now, and this is important…. 
we all have a blueprint for money – a preset plan of how much money we’ll 
have and how we can handle it.

Your financial blueprint consists primarily of the information or “program-
ming” you received in the past, and especially as a young child.

Your past conditioning determines every thought that bubbles up in your 
mind. That’s why it’s often referred to as the conditioned mind.

So how can we re-script our money blueprint? How can we flip the money 
switch to success, think like rich people … and get the results rich people 
get?

First of all, we need to understand how we are conditioned, which have 
been done in three primary ways:

A lack of money is merely a symptom of what’s going on underneath.

If you want to change your outer world, a lack of money for example, you 
first need to change your inner world. 

Let’s look at a di�erent example: Back in my early twenties when I was 
addicted to drugs and alcohol, more specifically at the end, heroin, one of 
the most addictive drugs in the world. I tried to stop cold turkey several 
times but was unsuccessful until I addressed what was going inside. When I 
did, finally after trying many times, I stayed clean and have now been free 
from addiction for over 10 years.

My point of sharing such a seemingly awful and embarrassing thing from my 
past in a business course is to prove if you only treat the symptoms, you’ll 
always fallback and digress. 

So, if you had a lack of money and I gave you money to try and solve your 
problem, sooner or later you would end with a lack of money again. The 
problem is not the symptom, it is us… It’s our thinking, our habits, the way 
we act.

To e�ectively change your results or your overall life (your outer world), you 
first need to change yourself and your character (your inner world).

Your income can grow only to the extent you do!

But how you think is most likely not your fault. We are programmed a certain 
way. It’s why we think the way we think. The primary sources of this 
programming include mainly our parents and siblings, but also friends, 
teachers or media, to name a few.
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Before we dive into Your Financial Blueprint I want to check up on a 
recommendation I gave you a few chapters back…to begin studying the 
teachings of T. Harv Eker and the book Secrets of the Millionaire Mind. 

How far have gotten? 

Have you been enjoying it…have you taken away any “ah ha” moments?

Are you learning and gaining awareness around your beliefs and associa-
tions around money – also known as your money blueprint? 

Look, you can have all the knowledge and skills in the world, but if your 
“blueprint” isn’t set for success, you’re financially doomed.

Who are you? How do you think? What are your habits and traits? How 
confident are you? Do you truly feel you deserve wealth? What are your 
abilities? Can you act when you’re not in the mood?

The fact is your character, your thinking, and your beliefs are a critical part 
of what determines the level of your success.

Whatever results you’re getting, be they rich or poor, good or bad, positive 
or negative, always remember your outer world is simply a reflection of your 
inner world.

T. Harv Eker makes it clear, we live in a world of cause and e�ect. Basically, 
who you are (your inner world) determines what you get (your outer world). 
So whatever results you get in any area of life, it’s a mere result of you – 
your character, your thinking, your habits.

A lack of money is never the problem. 
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Verbal Programming: What did you hear about money, wealth, and rich 
people when you were growing up? How about stu� like…. 

 “Save your money for a rainy day”

 “Filthy rich”

 “Rich people are greedy”

 “Money doesn’t grow on trees”

 “Money doesn’t buy happiness”

 “We can’t a�ord it”

I’m sure you heard at least one, or all of them. The problem is all these 
statements remain in your subconscious mind as part of the blueprint 
running your finances. Obviously, these kind of statements don’t support 
financial prosperity.

Here’s the second way we were conditioned about money…

Modeling: What did you see when you were young? How did your parents 
manage money? Did money come easily in your family or was it always a 
struggle? Was money a source of joy in your household or the cause of 
bitter arguments? 

As kids we learn just about everything from modeling. It’s important to 
recognize that your behavior relates to one or both of your parents in how 
you handle money.

And the third way is….



T. Harv says you either change and (probably) get rich or you don’t and you 
stay as broke. It’s up to you. 

Personally, even if you are skeptical, what do you really have to lose? If 
nothing changes, nothing changes. By the way, T Harv makes it clear he 
does not mean to degrade poor people and he doesn’t think rich people 
are better than poor people. They’re just richer. It’s all about what you want 
out of life.

Congratulations on getting this far - I’m proud of your willingness to grow. 

Don’t stop now - you’re just scratching the surface of what’s possible! I 
invite you to stay aware and vigilant about your money blueprint. 

Remember… Your income can grow only to the extend you do!

Third, practice disassociation. Dissociation is a psychological process by 
which you disconnect from reality, your thoughts and feelings and rewrite 
your identity. It’s a powerful and deep process most people never choose to 
embark on, but if you want to become financially successful it’s imperative 
you break through these old financial barriers and limiting beliefs.

The goal of all this is to live as who we are today rather than who we were 
in children, or who your are parents… or their parents are… who most likely 
passed on these ine�ective money blueprints to us.

Being aware and living consciously and mindfully is probably the most 
important ingredient for substantial change. YOU make the choices in life. 
YOU are at the steering wheel. YOU know that you have been conditioned 
in a certain way and that this old ine�ective blueprint lies at the roots of 
your financial su�ering. 

Now that YOU are aware, YOU can change! And we can help. 

Part of the power of Legendary Marketer is we give you the tools AND help 
develop your mindset to think like a winner. Embrace the process if it feels 
right for you and let us help you break those old income ceilings you’ve put 
on yourself.

In the second half of the book Secrets of the Millionaire Mind, T Harv Eker 
lays out the solution for change. Part of that solution is something called 
The Seventeen Wealth Files. 

Seventeen ways rich people think and act di�erently than poor people. You 
can consciously make your decisions whether you want to adapt the Wealth 
Files or not. 

Specific Incidents: What situations did you experience when you were 
young and around money? Maybe a huge fight your parents had seemingly 
led to the divorce? Maybe you can still hear your father swearing about a 
rich neighbor? Such experiences shape your beliefs you now live by. 

These are the three major ways that have conditioned us in terms of money. 
Basically it’s your preset plan for success with money. Your money blueprint 
will determine your financial life – and even your personal life. And again, 
you can have all the knowledge and skills in the world, but if your “blue-
print” isn’t set for success, you’re financially doomed. 

If money has always been a struggle, chances are high it will always be a 
struggle if you don’t become aware of it right now and begin to rewrite your 
blueprint. Because most all of this is in your subconscious mind. And when 
the subconscious mind must choose between deeply rooted emotions and 
logic, emotions will almost always win.

If you want to think like rich people, you need to change your programming! 
So…. how can you change that?

First, you need to become aware of it. Awareness is the first step of 
change. That’s where you are right now. You thought about how you grew 
up around money and hopefully became aware of the fact that you’ve been 
conditioned in a certain way. 

Second, you need to understand what e�ects this conditioning still has 
on your financial life. It’s only through the understanding of what your 
conditioned mind does to you that you can become able and willing to 
change. Seeing that your money blueprint is not you, but what you’ve 
learned gives you a deeper understanding and choice in the present 
moment to be di�erent. 

In short, our life is a reflection of our thoughts, which again come as a result 
of how we’ve been programmed.

We’re born into a world of culture and structure; how could we survive 
without the knowledge we’re given from our parents? We depend on our 
parents for a very, very long time. We are all born helpless. So, in a certain 
way this programming is a necessity, but in the case of money it usually 
hurts us badly….

This where your money blueprint comes in. A blueprint in general is a 
preset plan or design. Let’s take a blueprint for a house as an example. 
Before you build the house you make an exact plan of what you want to 
build. And then, you build what you’ve planned. Now, and this is important…. 
we all have a blueprint for money – a preset plan of how much money we’ll 
have and how we can handle it.

Your financial blueprint consists primarily of the information or “program-
ming” you received in the past, and especially as a young child.

Your past conditioning determines every thought that bubbles up in your 
mind. That’s why it’s often referred to as the conditioned mind.

So how can we re-script our money blueprint? How can we flip the money 
switch to success, think like rich people … and get the results rich people 
get?

First of all, we need to understand how we are conditioned, which have 
been done in three primary ways:
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A lack of money is merely a symptom of what’s going on underneath.

If you want to change your outer world, a lack of money for example, you 
first need to change your inner world. 

Let’s look at a di�erent example: Back in my early twenties when I was 
addicted to drugs and alcohol, more specifically at the end, heroin, one of 
the most addictive drugs in the world. I tried to stop cold turkey several 
times but was unsuccessful until I addressed what was going inside. When I 
did, finally after trying many times, I stayed clean and have now been free 
from addiction for over 10 years.

My point of sharing such a seemingly awful and embarrassing thing from my 
past in a business course is to prove if you only treat the symptoms, you’ll 
always fallback and digress. 

So, if you had a lack of money and I gave you money to try and solve your 
problem, sooner or later you would end with a lack of money again. The 
problem is not the symptom, it is us… It’s our thinking, our habits, the way 
we act.

To e�ectively change your results or your overall life (your outer world), you 
first need to change yourself and your character (your inner world).

Your income can grow only to the extent you do!

But how you think is most likely not your fault. We are programmed a certain 
way. It’s why we think the way we think. The primary sources of this 
programming include mainly our parents and siblings, but also friends, 
teachers or media, to name a few.
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Before we dive into Your Financial Blueprint I want to check up on a 
recommendation I gave you a few chapters back…to begin studying the 
teachings of T. Harv Eker and the book Secrets of the Millionaire Mind. 

How far have gotten? 

Have you been enjoying it…have you taken away any “ah ha” moments?

Are you learning and gaining awareness around your beliefs and associa-
tions around money – also known as your money blueprint? 

Look, you can have all the knowledge and skills in the world, but if your 
“blueprint” isn’t set for success, you’re financially doomed.

Who are you? How do you think? What are your habits and traits? How 
confident are you? Do you truly feel you deserve wealth? What are your 
abilities? Can you act when you’re not in the mood?

The fact is your character, your thinking, and your beliefs are a critical part 
of what determines the level of your success.

Whatever results you’re getting, be they rich or poor, good or bad, positive 
or negative, always remember your outer world is simply a reflection of your 
inner world.

T. Harv Eker makes it clear, we live in a world of cause and e�ect. Basically, 
who you are (your inner world) determines what you get (your outer world). 
So whatever results you get in any area of life, it’s a mere result of you – 
your character, your thinking, your habits.

A lack of money is never the problem. 

Verbal Programming: What did you hear about money, wealth, and rich 
people when you were growing up? How about stu� like…. 

 “Save your money for a rainy day”

 “Filthy rich”

 “Rich people are greedy”

 “Money doesn’t grow on trees”

 “Money doesn’t buy happiness”

 “We can’t a�ord it”

I’m sure you heard at least one, or all of them. The problem is all these 
statements remain in your subconscious mind as part of the blueprint 
running your finances. Obviously, these kind of statements don’t support 
financial prosperity.

Here’s the second way we were conditioned about money…

Modeling: What did you see when you were young? How did your parents 
manage money? Did money come easily in your family or was it always a 
struggle? Was money a source of joy in your household or the cause of 
bitter arguments? 

As kids we learn just about everything from modeling. It’s important to 
recognize that your behavior relates to one or both of your parents in how 
you handle money.

And the third way is….



T. Harv says you either change and (probably) get rich or you don’t and you 
stay as broke. It’s up to you. 

Personally, even if you are skeptical, what do you really have to lose? If 
nothing changes, nothing changes. By the way, T Harv makes it clear he 
does not mean to degrade poor people and he doesn’t think rich people 
are better than poor people. They’re just richer. It’s all about what you want 
out of life.

Congratulations on getting this far - I’m proud of your willingness to grow. 

Don’t stop now - you’re just scratching the surface of what’s possible! I 
invite you to stay aware and vigilant about your money blueprint. 

Remember… Your income can grow only to the extend you do!

Third, practice disassociation. Dissociation is a psychological process by 
which you disconnect from reality, your thoughts and feelings and rewrite 
your identity. It’s a powerful and deep process most people never choose to 
embark on, but if you want to become financially successful it’s imperative 
you break through these old financial barriers and limiting beliefs.

The goal of all this is to live as who we are today rather than who we were 
in children, or who your are parents… or their parents are… who most likely 
passed on these ine�ective money blueprints to us.

Being aware and living consciously and mindfully is probably the most 
important ingredient for substantial change. YOU make the choices in life. 
YOU are at the steering wheel. YOU know that you have been conditioned 
in a certain way and that this old ine�ective blueprint lies at the roots of 
your financial su�ering. 

Now that YOU are aware, YOU can change! And we can help. 

Part of the power of Legendary Marketer is we give you the tools AND help 
develop your mindset to think like a winner. Embrace the process if it feels 
right for you and let us help you break those old income ceilings you’ve put 
on yourself.

In the second half of the book Secrets of the Millionaire Mind, T Harv Eker 
lays out the solution for change. Part of that solution is something called 
The Seventeen Wealth Files. 

Seventeen ways rich people think and act di�erently than poor people. You 
can consciously make your decisions whether you want to adapt the Wealth 
Files or not. 

Specific Incidents: What situations did you experience when you were 
young and around money? Maybe a huge fight your parents had seemingly 
led to the divorce? Maybe you can still hear your father swearing about a 
rich neighbor? Such experiences shape your beliefs you now live by. 

These are the three major ways that have conditioned us in terms of money. 
Basically it’s your preset plan for success with money. Your money blueprint 
will determine your financial life – and even your personal life. And again, 
you can have all the knowledge and skills in the world, but if your “blue-
print” isn’t set for success, you’re financially doomed. 

If money has always been a struggle, chances are high it will always be a 
struggle if you don’t become aware of it right now and begin to rewrite your 
blueprint. Because most all of this is in your subconscious mind. And when 
the subconscious mind must choose between deeply rooted emotions and 
logic, emotions will almost always win.

If you want to think like rich people, you need to change your programming! 
So…. how can you change that?

First, you need to become aware of it. Awareness is the first step of 
change. That’s where you are right now. You thought about how you grew 
up around money and hopefully became aware of the fact that you’ve been 
conditioned in a certain way. 

Second, you need to understand what e�ects this conditioning still has 
on your financial life. It’s only through the understanding of what your 
conditioned mind does to you that you can become able and willing to 
change. Seeing that your money blueprint is not you, but what you’ve 
learned gives you a deeper understanding and choice in the present 
moment to be di�erent. 
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In short, our life is a reflection of our thoughts, which again come as a result 
of how we’ve been programmed.

We’re born into a world of culture and structure; how could we survive 
without the knowledge we’re given from our parents? We depend on our 
parents for a very, very long time. We are all born helpless. So, in a certain 
way this programming is a necessity, but in the case of money it usually 
hurts us badly….

This where your money blueprint comes in. A blueprint in general is a 
preset plan or design. Let’s take a blueprint for a house as an example. 
Before you build the house you make an exact plan of what you want to 
build. And then, you build what you’ve planned. Now, and this is important…. 
we all have a blueprint for money – a preset plan of how much money we’ll 
have and how we can handle it.

Your financial blueprint consists primarily of the information or “program-
ming” you received in the past, and especially as a young child.

Your past conditioning determines every thought that bubbles up in your 
mind. That’s why it’s often referred to as the conditioned mind.

So how can we re-script our money blueprint? How can we flip the money 
switch to success, think like rich people … and get the results rich people 
get?

First of all, we need to understand how we are conditioned, which have 
been done in three primary ways:
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A lack of money is merely a symptom of what’s going on underneath.

If you want to change your outer world, a lack of money for example, you 
first need to change your inner world. 

Let’s look at a di�erent example: Back in my early twenties when I was 
addicted to drugs and alcohol, more specifically at the end, heroin, one of 
the most addictive drugs in the world. I tried to stop cold turkey several 
times but was unsuccessful until I addressed what was going inside. When I 
did, finally after trying many times, I stayed clean and have now been free 
from addiction for over 10 years.

My point of sharing such a seemingly awful and embarrassing thing from my 
past in a business course is to prove if you only treat the symptoms, you’ll 
always fallback and digress. 

So, if you had a lack of money and I gave you money to try and solve your 
problem, sooner or later you would end with a lack of money again. The 
problem is not the symptom, it is us… It’s our thinking, our habits, the way 
we act.

To e�ectively change your results or your overall life (your outer world), you 
first need to change yourself and your character (your inner world).

Your income can grow only to the extent you do!

But how you think is most likely not your fault. We are programmed a certain 
way. It’s why we think the way we think. The primary sources of this 
programming include mainly our parents and siblings, but also friends, 
teachers or media, to name a few.

Before we dive into Your Financial Blueprint I want to check up on a 
recommendation I gave you a few chapters back…to begin studying the 
teachings of T. Harv Eker and the book Secrets of the Millionaire Mind. 

How far have gotten? 

Have you been enjoying it…have you taken away any “ah ha” moments?

Are you learning and gaining awareness around your beliefs and associa-
tions around money – also known as your money blueprint? 

Look, you can have all the knowledge and skills in the world, but if your 
“blueprint” isn’t set for success, you’re financially doomed.

Who are you? How do you think? What are your habits and traits? How 
confident are you? Do you truly feel you deserve wealth? What are your 
abilities? Can you act when you’re not in the mood?

The fact is your character, your thinking, and your beliefs are a critical part 
of what determines the level of your success.

Whatever results you’re getting, be they rich or poor, good or bad, positive 
or negative, always remember your outer world is simply a reflection of your 
inner world.

T. Harv Eker makes it clear, we live in a world of cause and e�ect. Basically, 
who you are (your inner world) determines what you get (your outer world). 
So whatever results you get in any area of life, it’s a mere result of you – 
your character, your thinking, your habits.

A lack of money is never the problem. 

Verbal Programming: What did you hear about money, wealth, and rich 
people when you were growing up? How about stu� like…. 

 “Save your money for a rainy day”

 “Filthy rich”

 “Rich people are greedy”

 “Money doesn’t grow on trees”

 “Money doesn’t buy happiness”

 “We can’t a�ord it”

I’m sure you heard at least one, or all of them. The problem is all these 
statements remain in your subconscious mind as part of the blueprint 
running your finances. Obviously, these kind of statements don’t support 
financial prosperity.

Here’s the second way we were conditioned about money…

Modeling: What did you see when you were young? How did your parents 
manage money? Did money come easily in your family or was it always a 
struggle? Was money a source of joy in your household or the cause of 
bitter arguments? 

As kids we learn just about everything from modeling. It’s important to 
recognize that your behavior relates to one or both of your parents in how 
you handle money.

And the third way is….



T. Harv says you either change and (probably) get rich or you don’t and you 
stay as broke. It’s up to you. 

Personally, even if you are skeptical, what do you really have to lose? If 
nothing changes, nothing changes. By the way, T Harv makes it clear he 
does not mean to degrade poor people and he doesn’t think rich people 
are better than poor people. They’re just richer. It’s all about what you want 
out of life.

Congratulations on getting this far - I’m proud of your willingness to grow. 

Don’t stop now - you’re just scratching the surface of what’s possible! I 
invite you to stay aware and vigilant about your money blueprint. 

Remember… Your income can grow only to the extend you do!

Third, practice disassociation. Dissociation is a psychological process by 
which you disconnect from reality, your thoughts and feelings and rewrite 
your identity. It’s a powerful and deep process most people never choose to 
embark on, but if you want to become financially successful it’s imperative 
you break through these old financial barriers and limiting beliefs.

The goal of all this is to live as who we are today rather than who we were 
in children, or who your are parents… or their parents are… who most likely 
passed on these ine�ective money blueprints to us.

Being aware and living consciously and mindfully is probably the most 
important ingredient for substantial change. YOU make the choices in life. 
YOU are at the steering wheel. YOU know that you have been conditioned 
in a certain way and that this old ine�ective blueprint lies at the roots of 
your financial su�ering. 

Now that YOU are aware, YOU can change! And we can help. 

Part of the power of Legendary Marketer is we give you the tools AND help 
develop your mindset to think like a winner. Embrace the process if it feels 
right for you and let us help you break those old income ceilings you’ve put 
on yourself.

In the second half of the book Secrets of the Millionaire Mind, T Harv Eker 
lays out the solution for change. Part of that solution is something called 
The Seventeen Wealth Files. 

Seventeen ways rich people think and act di�erently than poor people. You 
can consciously make your decisions whether you want to adapt the Wealth 
Files or not. 

Specific Incidents: What situations did you experience when you were 
young and around money? Maybe a huge fight your parents had seemingly 
led to the divorce? Maybe you can still hear your father swearing about a 
rich neighbor? Such experiences shape your beliefs you now live by. 

These are the three major ways that have conditioned us in terms of money. 
Basically it’s your preset plan for success with money. Your money blueprint 
will determine your financial life – and even your personal life. And again, 
you can have all the knowledge and skills in the world, but if your “blue-
print” isn’t set for success, you’re financially doomed. 

If money has always been a struggle, chances are high it will always be a 
struggle if you don’t become aware of it right now and begin to rewrite your 
blueprint. Because most all of this is in your subconscious mind. And when 
the subconscious mind must choose between deeply rooted emotions and 
logic, emotions will almost always win.

If you want to think like rich people, you need to change your programming! 
So…. how can you change that?

First, you need to become aware of it. Awareness is the first step of 
change. That’s where you are right now. You thought about how you grew 
up around money and hopefully became aware of the fact that you’ve been 
conditioned in a certain way. 

Second, you need to understand what e�ects this conditioning still has 
on your financial life. It’s only through the understanding of what your 
conditioned mind does to you that you can become able and willing to 
change. Seeing that your money blueprint is not you, but what you’ve 
learned gives you a deeper understanding and choice in the present 
moment to be di�erent. 
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In short, our life is a reflection of our thoughts, which again come as a result 
of how we’ve been programmed.

We’re born into a world of culture and structure; how could we survive 
without the knowledge we’re given from our parents? We depend on our 
parents for a very, very long time. We are all born helpless. So, in a certain 
way this programming is a necessity, but in the case of money it usually 
hurts us badly….

This where your money blueprint comes in. A blueprint in general is a 
preset plan or design. Let’s take a blueprint for a house as an example. 
Before you build the house you make an exact plan of what you want to 
build. And then, you build what you’ve planned. Now, and this is important…. 
we all have a blueprint for money – a preset plan of how much money we’ll 
have and how we can handle it.

Your financial blueprint consists primarily of the information or “program-
ming” you received in the past, and especially as a young child.

Your past conditioning determines every thought that bubbles up in your 
mind. That’s why it’s often referred to as the conditioned mind.

So how can we re-script our money blueprint? How can we flip the money 
switch to success, think like rich people … and get the results rich people 
get?

First of all, we need to understand how we are conditioned, which have 
been done in three primary ways:

A lack of money is merely a symptom of what’s going on underneath.

If you want to change your outer world, a lack of money for example, you 
first need to change your inner world. 

Let’s look at a di�erent example: Back in my early twenties when I was 
addicted to drugs and alcohol, more specifically at the end, heroin, one of 
the most addictive drugs in the world. I tried to stop cold turkey several 
times but was unsuccessful until I addressed what was going inside. When I 
did, finally after trying many times, I stayed clean and have now been free 
from addiction for over 10 years.

My point of sharing such a seemingly awful and embarrassing thing from my 
past in a business course is to prove if you only treat the symptoms, you’ll 
always fallback and digress. 

So, if you had a lack of money and I gave you money to try and solve your 
problem, sooner or later you would end with a lack of money again. The 
problem is not the symptom, it is us… It’s our thinking, our habits, the way 
we act.

To e�ectively change your results or your overall life (your outer world), you 
first need to change yourself and your character (your inner world).

Your income can grow only to the extent you do!

But how you think is most likely not your fault. We are programmed a certain 
way. It’s why we think the way we think. The primary sources of this 
programming include mainly our parents and siblings, but also friends, 
teachers or media, to name a few.

Before we dive into Your Financial Blueprint I want to check up on a 
recommendation I gave you a few chapters back…to begin studying the 
teachings of T. Harv Eker and the book Secrets of the Millionaire Mind. 

How far have gotten? 

Have you been enjoying it…have you taken away any “ah ha” moments?

Are you learning and gaining awareness around your beliefs and associa-
tions around money – also known as your money blueprint? 

Look, you can have all the knowledge and skills in the world, but if your 
“blueprint” isn’t set for success, you’re financially doomed.

Who are you? How do you think? What are your habits and traits? How 
confident are you? Do you truly feel you deserve wealth? What are your 
abilities? Can you act when you’re not in the mood?

The fact is your character, your thinking, and your beliefs are a critical part 
of what determines the level of your success.

Whatever results you’re getting, be they rich or poor, good or bad, positive 
or negative, always remember your outer world is simply a reflection of your 
inner world.

T. Harv Eker makes it clear, we live in a world of cause and e�ect. Basically, 
who you are (your inner world) determines what you get (your outer world). 
So whatever results you get in any area of life, it’s a mere result of you – 
your character, your thinking, your habits.

A lack of money is never the problem. 

Verbal Programming: What did you hear about money, wealth, and rich 
people when you were growing up? How about stu� like…. 

 “Save your money for a rainy day”

 “Filthy rich”

 “Rich people are greedy”

 “Money doesn’t grow on trees”

 “Money doesn’t buy happiness”

 “We can’t a�ord it”

I’m sure you heard at least one, or all of them. The problem is all these 
statements remain in your subconscious mind as part of the blueprint 
running your finances. Obviously, these kind of statements don’t support 
financial prosperity.

Here’s the second way we were conditioned about money…

Modeling: What did you see when you were young? How did your parents 
manage money? Did money come easily in your family or was it always a 
struggle? Was money a source of joy in your household or the cause of 
bitter arguments? 

As kids we learn just about everything from modeling. It’s important to 
recognize that your behavior relates to one or both of your parents in how 
you handle money.

And the third way is….



T. Harv says you either change and (probably) get rich or you don’t and you 
stay as broke. It’s up to you. 

Personally, even if you are skeptical, what do you really have to lose? If 
nothing changes, nothing changes. By the way, T Harv makes it clear he 
does not mean to degrade poor people and he doesn’t think rich people 
are better than poor people. They’re just richer. It’s all about what you want 
out of life.

Congratulations on getting this far - I’m proud of your willingness to grow. 

Don’t stop now - you’re just scratching the surface of what’s possible! I 
invite you to stay aware and vigilant about your money blueprint. 

Remember… Your income can grow only to the extend you do!

Third, practice disassociation. Dissociation is a psychological process by 
which you disconnect from reality, your thoughts and feelings and rewrite 
your identity. It’s a powerful and deep process most people never choose to 
embark on, but if you want to become financially successful it’s imperative 
you break through these old financial barriers and limiting beliefs.

The goal of all this is to live as who we are today rather than who we were 
in children, or who your are parents… or their parents are… who most likely 
passed on these ine�ective money blueprints to us.

Being aware and living consciously and mindfully is probably the most 
important ingredient for substantial change. YOU make the choices in life. 
YOU are at the steering wheel. YOU know that you have been conditioned 
in a certain way and that this old ine�ective blueprint lies at the roots of 
your financial su�ering. 

Now that YOU are aware, YOU can change! And we can help. 

Part of the power of Legendary Marketer is we give you the tools AND help 
develop your mindset to think like a winner. Embrace the process if it feels 
right for you and let us help you break those old income ceilings you’ve put 
on yourself.

In the second half of the book Secrets of the Millionaire Mind, T Harv Eker 
lays out the solution for change. Part of that solution is something called 
The Seventeen Wealth Files. 

Seventeen ways rich people think and act di�erently than poor people. You 
can consciously make your decisions whether you want to adapt the Wealth 
Files or not. 
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Specific Incidents: What situations did you experience when you were 
young and around money? Maybe a huge fight your parents had seemingly 
led to the divorce? Maybe you can still hear your father swearing about a 
rich neighbor? Such experiences shape your beliefs you now live by. 

These are the three major ways that have conditioned us in terms of money. 
Basically it’s your preset plan for success with money. Your money blueprint 
will determine your financial life – and even your personal life. And again, 
you can have all the knowledge and skills in the world, but if your “blue-
print” isn’t set for success, you’re financially doomed. 

If money has always been a struggle, chances are high it will always be a 
struggle if you don’t become aware of it right now and begin to rewrite your 
blueprint. Because most all of this is in your subconscious mind. And when 
the subconscious mind must choose between deeply rooted emotions and 
logic, emotions will almost always win.

If you want to think like rich people, you need to change your programming! 
So…. how can you change that?

First, you need to become aware of it. Awareness is the first step of 
change. That’s where you are right now. You thought about how you grew 
up around money and hopefully became aware of the fact that you’ve been 
conditioned in a certain way. 

Second, you need to understand what e�ects this conditioning still has 
on your financial life. It’s only through the understanding of what your 
conditioned mind does to you that you can become able and willing to 
change. Seeing that your money blueprint is not you, but what you’ve 
learned gives you a deeper understanding and choice in the present 
moment to be di�erent. 
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In short, our life is a reflection of our thoughts, which again come as a result 
of how we’ve been programmed.

We’re born into a world of culture and structure; how could we survive 
without the knowledge we’re given from our parents? We depend on our 
parents for a very, very long time. We are all born helpless. So, in a certain 
way this programming is a necessity, but in the case of money it usually 
hurts us badly….

This where your money blueprint comes in. A blueprint in general is a 
preset plan or design. Let’s take a blueprint for a house as an example. 
Before you build the house you make an exact plan of what you want to 
build. And then, you build what you’ve planned. Now, and this is important…. 
we all have a blueprint for money – a preset plan of how much money we’ll 
have and how we can handle it.

Your financial blueprint consists primarily of the information or “program-
ming” you received in the past, and especially as a young child.

Your past conditioning determines every thought that bubbles up in your 
mind. That’s why it’s often referred to as the conditioned mind.

So how can we re-script our money blueprint? How can we flip the money 
switch to success, think like rich people … and get the results rich people 
get?

First of all, we need to understand how we are conditioned, which have 
been done in three primary ways:

A lack of money is merely a symptom of what’s going on underneath.

If you want to change your outer world, a lack of money for example, you 
first need to change your inner world. 

Let’s look at a di�erent example: Back in my early twenties when I was 
addicted to drugs and alcohol, more specifically at the end, heroin, one of 
the most addictive drugs in the world. I tried to stop cold turkey several 
times but was unsuccessful until I addressed what was going inside. When I 
did, finally after trying many times, I stayed clean and have now been free 
from addiction for over 10 years.

My point of sharing such a seemingly awful and embarrassing thing from my 
past in a business course is to prove if you only treat the symptoms, you’ll 
always fallback and digress. 

So, if you had a lack of money and I gave you money to try and solve your 
problem, sooner or later you would end with a lack of money again. The 
problem is not the symptom, it is us… It’s our thinking, our habits, the way 
we act.

To e�ectively change your results or your overall life (your outer world), you 
first need to change yourself and your character (your inner world).

Your income can grow only to the extent you do!

But how you think is most likely not your fault. We are programmed a certain 
way. It’s why we think the way we think. The primary sources of this 
programming include mainly our parents and siblings, but also friends, 
teachers or media, to name a few.

Before we dive into Your Financial Blueprint I want to check up on a 
recommendation I gave you a few chapters back…to begin studying the 
teachings of T. Harv Eker and the book Secrets of the Millionaire Mind. 

How far have gotten? 

Have you been enjoying it…have you taken away any “ah ha” moments?

Are you learning and gaining awareness around your beliefs and associa-
tions around money – also known as your money blueprint? 

Look, you can have all the knowledge and skills in the world, but if your 
“blueprint” isn’t set for success, you’re financially doomed.

Who are you? How do you think? What are your habits and traits? How 
confident are you? Do you truly feel you deserve wealth? What are your 
abilities? Can you act when you’re not in the mood?

The fact is your character, your thinking, and your beliefs are a critical part 
of what determines the level of your success.

Whatever results you’re getting, be they rich or poor, good or bad, positive 
or negative, always remember your outer world is simply a reflection of your 
inner world.

T. Harv Eker makes it clear, we live in a world of cause and e�ect. Basically, 
who you are (your inner world) determines what you get (your outer world). 
So whatever results you get in any area of life, it’s a mere result of you – 
your character, your thinking, your habits.

A lack of money is never the problem. 

Verbal Programming: What did you hear about money, wealth, and rich 
people when you were growing up? How about stu� like…. 

 “Save your money for a rainy day”

 “Filthy rich”

 “Rich people are greedy”

 “Money doesn’t grow on trees”

 “Money doesn’t buy happiness”

 “We can’t a�ord it”

I’m sure you heard at least one, or all of them. The problem is all these 
statements remain in your subconscious mind as part of the blueprint 
running your finances. Obviously, these kind of statements don’t support 
financial prosperity.

Here’s the second way we were conditioned about money…

Modeling: What did you see when you were young? How did your parents 
manage money? Did money come easily in your family or was it always a 
struggle? Was money a source of joy in your household or the cause of 
bitter arguments? 

As kids we learn just about everything from modeling. It’s important to 
recognize that your behavior relates to one or both of your parents in how 
you handle money.

And the third way is….



T. Harv says you either change and (probably) get rich or you don’t and you 
stay as broke. It’s up to you. 

Personally, even if you are skeptical, what do you really have to lose? If 
nothing changes, nothing changes. By the way, T Harv makes it clear he 
does not mean to degrade poor people and he doesn’t think rich people 
are better than poor people. They’re just richer. It’s all about what you want 
out of life.

Congratulations on getting this far - I’m proud of your willingness to grow. 

Don’t stop now - you’re just scratching the surface of what’s possible! I 
invite you to stay aware and vigilant about your money blueprint. 

Remember… Your income can grow only to the extend you do!
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Third, practice disassociation. Dissociation is a psychological process by 
which you disconnect from reality, your thoughts and feelings and rewrite 
your identity. It’s a powerful and deep process most people never choose to 
embark on, but if you want to become financially successful it’s imperative 
you break through these old financial barriers and limiting beliefs.

The goal of all this is to live as who we are today rather than who we were 
in children, or who your are parents… or their parents are… who most likely 
passed on these ine�ective money blueprints to us.

Being aware and living consciously and mindfully is probably the most 
important ingredient for substantial change. YOU make the choices in life. 
YOU are at the steering wheel. YOU know that you have been conditioned 
in a certain way and that this old ine�ective blueprint lies at the roots of 
your financial su�ering. 

Now that YOU are aware, YOU can change! And we can help. 

Part of the power of Legendary Marketer is we give you the tools AND help 
develop your mindset to think like a winner. Embrace the process if it feels 
right for you and let us help you break those old income ceilings you’ve put 
on yourself.

In the second half of the book Secrets of the Millionaire Mind, T Harv Eker 
lays out the solution for change. Part of that solution is something called 
The Seventeen Wealth Files. 

Seventeen ways rich people think and act di�erently than poor people. You 
can consciously make your decisions whether you want to adapt the Wealth 
Files or not. 
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Specific Incidents: What situations did you experience when you were 
young and around money? Maybe a huge fight your parents had seemingly 
led to the divorce? Maybe you can still hear your father swearing about a 
rich neighbor? Such experiences shape your beliefs you now live by. 

These are the three major ways that have conditioned us in terms of money. 
Basically it’s your preset plan for success with money. Your money blueprint 
will determine your financial life – and even your personal life. And again, 
you can have all the knowledge and skills in the world, but if your “blue-
print” isn’t set for success, you’re financially doomed. 

If money has always been a struggle, chances are high it will always be a 
struggle if you don’t become aware of it right now and begin to rewrite your 
blueprint. Because most all of this is in your subconscious mind. And when 
the subconscious mind must choose between deeply rooted emotions and 
logic, emotions will almost always win.

If you want to think like rich people, you need to change your programming! 
So…. how can you change that?

First, you need to become aware of it. Awareness is the first step of 
change. That’s where you are right now. You thought about how you grew 
up around money and hopefully became aware of the fact that you’ve been 
conditioned in a certain way. 

Second, you need to understand what e�ects this conditioning still has 
on your financial life. It’s only through the understanding of what your 
conditioned mind does to you that you can become able and willing to 
change. Seeing that your money blueprint is not you, but what you’ve 
learned gives you a deeper understanding and choice in the present 
moment to be di�erent. 

In short, our life is a reflection of our thoughts, which again come as a result 
of how we’ve been programmed.

We’re born into a world of culture and structure; how could we survive 
without the knowledge we’re given from our parents? We depend on our 
parents for a very, very long time. We are all born helpless. So, in a certain 
way this programming is a necessity, but in the case of money it usually 
hurts us badly….

This where your money blueprint comes in. A blueprint in general is a 
preset plan or design. Let’s take a blueprint for a house as an example. 
Before you build the house you make an exact plan of what you want to 
build. And then, you build what you’ve planned. Now, and this is important…. 
we all have a blueprint for money – a preset plan of how much money we’ll 
have and how we can handle it.

Your financial blueprint consists primarily of the information or “program-
ming” you received in the past, and especially as a young child.

Your past conditioning determines every thought that bubbles up in your 
mind. That’s why it’s often referred to as the conditioned mind.

So how can we re-script our money blueprint? How can we flip the money 
switch to success, think like rich people … and get the results rich people 
get?

First of all, we need to understand how we are conditioned, which have 
been done in three primary ways:

A lack of money is merely a symptom of what’s going on underneath.

If you want to change your outer world, a lack of money for example, you 
first need to change your inner world. 

Let’s look at a di�erent example: Back in my early twenties when I was 
addicted to drugs and alcohol, more specifically at the end, heroin, one of 
the most addictive drugs in the world. I tried to stop cold turkey several 
times but was unsuccessful until I addressed what was going inside. When I 
did, finally after trying many times, I stayed clean and have now been free 
from addiction for over 10 years.

My point of sharing such a seemingly awful and embarrassing thing from my 
past in a business course is to prove if you only treat the symptoms, you’ll 
always fallback and digress. 

So, if you had a lack of money and I gave you money to try and solve your 
problem, sooner or later you would end with a lack of money again. The 
problem is not the symptom, it is us… It’s our thinking, our habits, the way 
we act.

To e�ectively change your results or your overall life (your outer world), you 
first need to change yourself and your character (your inner world).

Your income can grow only to the extent you do!

But how you think is most likely not your fault. We are programmed a certain 
way. It’s why we think the way we think. The primary sources of this 
programming include mainly our parents and siblings, but also friends, 
teachers or media, to name a few.

Before we dive into Your Financial Blueprint I want to check up on a 
recommendation I gave you a few chapters back…to begin studying the 
teachings of T. Harv Eker and the book Secrets of the Millionaire Mind. 

How far have gotten? 

Have you been enjoying it…have you taken away any “ah ha” moments?

Are you learning and gaining awareness around your beliefs and associa-
tions around money – also known as your money blueprint? 

Look, you can have all the knowledge and skills in the world, but if your 
“blueprint” isn’t set for success, you’re financially doomed.

Who are you? How do you think? What are your habits and traits? How 
confident are you? Do you truly feel you deserve wealth? What are your 
abilities? Can you act when you’re not in the mood?

The fact is your character, your thinking, and your beliefs are a critical part 
of what determines the level of your success.

Whatever results you’re getting, be they rich or poor, good or bad, positive 
or negative, always remember your outer world is simply a reflection of your 
inner world.

T. Harv Eker makes it clear, we live in a world of cause and e�ect. Basically, 
who you are (your inner world) determines what you get (your outer world). 
So whatever results you get in any area of life, it’s a mere result of you – 
your character, your thinking, your habits.

A lack of money is never the problem. 

Verbal Programming: What did you hear about money, wealth, and rich 
people when you were growing up? How about stu� like…. 

 “Save your money for a rainy day”

 “Filthy rich”

 “Rich people are greedy”

 “Money doesn’t grow on trees”

 “Money doesn’t buy happiness”

 “We can’t a�ord it”

I’m sure you heard at least one, or all of them. The problem is all these 
statements remain in your subconscious mind as part of the blueprint 
running your finances. Obviously, these kind of statements don’t support 
financial prosperity.

Here’s the second way we were conditioned about money…

Modeling: What did you see when you were young? How did your parents 
manage money? Did money come easily in your family or was it always a 
struggle? Was money a source of joy in your household or the cause of 
bitter arguments? 

As kids we learn just about everything from modeling. It’s important to 
recognize that your behavior relates to one or both of your parents in how 
you handle money.

And the third way is….
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T. Harv says you either change and (probably) get rich or you don’t and you 
stay as broke. It’s up to you. 

Personally, even if you are skeptical, what do you really have to lose? If 
nothing changes, nothing changes. By the way, T Harv makes it clear he 
does not mean to degrade poor people and he doesn’t think rich people 
are better than poor people. They’re just richer. It’s all about what you want 
out of life.

Congratulations on getting this far - I’m proud of your willingness to grow. 

Don’t stop now - you’re just scratching the surface of what’s possible! I 
invite you to stay aware and vigilant about your money blueprint. 

Remember… Your income can grow only to the extend you do!
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Third, practice disassociation. Dissociation is a psychological process by 
which you disconnect from reality, your thoughts and feelings and rewrite 
your identity. It’s a powerful and deep process most people never choose to 
embark on, but if you want to become financially successful it’s imperative 
you break through these old financial barriers and limiting beliefs.

The goal of all this is to live as who we are today rather than who we were 
in children, or who your are parents… or their parents are… who most likely 
passed on these ine�ective money blueprints to us.

Being aware and living consciously and mindfully is probably the most 
important ingredient for substantial change. YOU make the choices in life. 
YOU are at the steering wheel. YOU know that you have been conditioned 
in a certain way and that this old ine�ective blueprint lies at the roots of 
your financial su�ering. 

Now that YOU are aware, YOU can change! And we can help. 

Part of the power of Legendary Marketer is we give you the tools AND help 
develop your mindset to think like a winner. Embrace the process if it feels 
right for you and let us help you break those old income ceilings you’ve put 
on yourself.

In the second half of the book Secrets of the Millionaire Mind, T Harv Eker 
lays out the solution for change. Part of that solution is something called 
The Seventeen Wealth Files. 

Seventeen ways rich people think and act di�erently than poor people. You 
can consciously make your decisions whether you want to adapt the Wealth 
Files or not. 

Specific Incidents: What situations did you experience when you were 
young and around money? Maybe a huge fight your parents had seemingly 
led to the divorce? Maybe you can still hear your father swearing about a 
rich neighbor? Such experiences shape your beliefs you now live by. 

These are the three major ways that have conditioned us in terms of money. 
Basically it’s your preset plan for success with money. Your money blueprint 
will determine your financial life – and even your personal life. And again, 
you can have all the knowledge and skills in the world, but if your “blue-
print” isn’t set for success, you’re financially doomed. 

If money has always been a struggle, chances are high it will always be a 
struggle if you don’t become aware of it right now and begin to rewrite your 
blueprint. Because most all of this is in your subconscious mind. And when 
the subconscious mind must choose between deeply rooted emotions and 
logic, emotions will almost always win.

If you want to think like rich people, you need to change your programming! 
So…. how can you change that?

First, you need to become aware of it. Awareness is the first step of 
change. That’s where you are right now. You thought about how you grew 
up around money and hopefully became aware of the fact that you’ve been 
conditioned in a certain way. 

Second, you need to understand what e�ects this conditioning still has 
on your financial life. It’s only through the understanding of what your 
conditioned mind does to you that you can become able and willing to 
change. Seeing that your money blueprint is not you, but what you’ve 
learned gives you a deeper understanding and choice in the present 
moment to be di�erent. 

In short, our life is a reflection of our thoughts, which again come as a result 
of how we’ve been programmed.

We’re born into a world of culture and structure; how could we survive 
without the knowledge we’re given from our parents? We depend on our 
parents for a very, very long time. We are all born helpless. So, in a certain 
way this programming is a necessity, but in the case of money it usually 
hurts us badly….

This where your money blueprint comes in. A blueprint in general is a 
preset plan or design. Let’s take a blueprint for a house as an example. 
Before you build the house you make an exact plan of what you want to 
build. And then, you build what you’ve planned. Now, and this is important…. 
we all have a blueprint for money – a preset plan of how much money we’ll 
have and how we can handle it.

Your financial blueprint consists primarily of the information or “program-
ming” you received in the past, and especially as a young child.

Your past conditioning determines every thought that bubbles up in your 
mind. That’s why it’s often referred to as the conditioned mind.

So how can we re-script our money blueprint? How can we flip the money 
switch to success, think like rich people … and get the results rich people 
get?

First of all, we need to understand how we are conditioned, which have 
been done in three primary ways:

A lack of money is merely a symptom of what’s going on underneath.

If you want to change your outer world, a lack of money for example, you 
first need to change your inner world. 

Let’s look at a di�erent example: Back in my early twenties when I was 
addicted to drugs and alcohol, more specifically at the end, heroin, one of 
the most addictive drugs in the world. I tried to stop cold turkey several 
times but was unsuccessful until I addressed what was going inside. When I 
did, finally after trying many times, I stayed clean and have now been free 
from addiction for over 10 years.

My point of sharing such a seemingly awful and embarrassing thing from my 
past in a business course is to prove if you only treat the symptoms, you’ll 
always fallback and digress. 

So, if you had a lack of money and I gave you money to try and solve your 
problem, sooner or later you would end with a lack of money again. The 
problem is not the symptom, it is us… It’s our thinking, our habits, the way 
we act.

To e�ectively change your results or your overall life (your outer world), you 
first need to change yourself and your character (your inner world).

Your income can grow only to the extent you do!

But how you think is most likely not your fault. We are programmed a certain 
way. It’s why we think the way we think. The primary sources of this 
programming include mainly our parents and siblings, but also friends, 
teachers or media, to name a few.

Before we dive into Your Financial Blueprint I want to check up on a 
recommendation I gave you a few chapters back…to begin studying the 
teachings of T. Harv Eker and the book Secrets of the Millionaire Mind. 

How far have gotten? 

Have you been enjoying it…have you taken away any “ah ha” moments?

Are you learning and gaining awareness around your beliefs and associa-
tions around money – also known as your money blueprint? 

Look, you can have all the knowledge and skills in the world, but if your 
“blueprint” isn’t set for success, you’re financially doomed.

Who are you? How do you think? What are your habits and traits? How 
confident are you? Do you truly feel you deserve wealth? What are your 
abilities? Can you act when you’re not in the mood?

The fact is your character, your thinking, and your beliefs are a critical part 
of what determines the level of your success.

Whatever results you’re getting, be they rich or poor, good or bad, positive 
or negative, always remember your outer world is simply a reflection of your 
inner world.

T. Harv Eker makes it clear, we live in a world of cause and e�ect. Basically, 
who you are (your inner world) determines what you get (your outer world). 
So whatever results you get in any area of life, it’s a mere result of you – 
your character, your thinking, your habits.

A lack of money is never the problem. 

Verbal Programming: What did you hear about money, wealth, and rich 
people when you were growing up? How about stu� like…. 

 “Save your money for a rainy day”

 “Filthy rich”

 “Rich people are greedy”

 “Money doesn’t grow on trees”

 “Money doesn’t buy happiness”

 “We can’t a�ord it”

I’m sure you heard at least one, or all of them. The problem is all these 
statements remain in your subconscious mind as part of the blueprint 
running your finances. Obviously, these kind of statements don’t support 
financial prosperity.

Here’s the second way we were conditioned about money…

Modeling: What did you see when you were young? How did your parents 
manage money? Did money come easily in your family or was it always a 
struggle? Was money a source of joy in your household or the cause of 
bitter arguments? 

As kids we learn just about everything from modeling. It’s important to 
recognize that your behavior relates to one or both of your parents in how 
you handle money.

And the third way is…. BO
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higher levels of success than you are right now - and much faster. 

If I wanted to you get anything out of this chapter, it’s that two brains, three 
brains, four brains, one hundred brains are better than one. 

The more knowledge you have, the faster you can leverage your resources 
to exponentially grow your income in your business. 

I’ll see you in the next chapter. 

Either way, I'm glad you're here.

More importantly, I hope you'll apply to join our ranks… but first: What Is The 
Legendary Marketer Mastermind, Really? Is it some secret society? Is it 
group therapy, or marriage counseling, or do we sit in circles and hold 
hands and sing kumbaya? Well, not hardly.

The Legendary Marketer Mastermind is your best chance to work with some 
of the most brilliant successful online marketers on Earth, share insider 
information and form partnerships and joint ventures that can last a lifetime. 
It was started with four simple goals in mind:

1. To bring together the greatest online marketing business minds to share 
strategies, o�er advice, and reveal what's working (and not working) in their 
businesses.

2. To nurture business partnerships and joint ventures between all of us 
which increase the level of success and lifestyle of every person involved.

3. To create a support group of entrepreneurs and marketing professionals 
who each intimately understand the struggles, challenges and joys of this 
business, and no brother or sister is ever left behind.

4. To create a much-needed peer accountability group that holds each of its 
members accountable to becoming their best self.

And you know what… those powerful questions still apply today!

Philosopher Albert Schweitzer said “We are all so much together, but we 
are all dying of loneliness.” …and that couldn’t be more true of entrepre-
neurs.

Connections in business, as in life, make magic happen. Connections create 
shortcuts and without them business is hard and a very lonely place. A 
mastermind can be your opportunity to change your life and the direction of 
your business forever. 

Look, my “day job” is the CEO of Legendary Marketer… but I also serve as 
Chairman of the Legendary Marketer Mastermind, which is truly "A Group 
Unlike Any Other…”

That’s right, we have a mastermind here at Legendary Marketer….

And if you do manage to get in, you'd be able to call some of the best and 
brightest minds in the world of business and online marketing, your friends, 
and if you understand that success in life is less about what you know or 
even WHO you know...and more about WHO KNOWS YOU...

...then you'll like what you're about to see.

The fact is many have heard legend of the Legendary Marketer Mastermind, 
but most will never even see this page, nor will they receive an invitation to 
apply to be a part of this exclusive group.

We rarely advertise this group to the public, so the fact that you're reading 
about it is a bit odd. Not odd in a bad way...just odd. (And in this group, 
"odd" is a good thing. It certainly beats "ordinary.")
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Most of us have heard the saying “You are the average of the five people 
you spend the most time with.” Tony Robbins and Tim Ferris have all said it 
but I believe the originator was the late great Jim Rohn. The quality of the 
people you surround yourself with will have a profound e�ect on your life, 
your thinking and your business.

Are the people you spend time with helping you become your best self? Do 
they think big or small? Are they driven by opportunity or fear? What is their 
“money blueprint”? ;)

Did you know that your lifestyle will generally reflect the lifestyle of the 
people you spend the most time with? This means to grow personally, to 
make more money, and to upgrade your lifestyle you need to be surround-
ed by successful people as often as possible.

II want to discuss the power of masterminds and why they are the best 
investment of time and money you can make in your business and give you 
a glimpse into an exclusive mastermind we host here at Legendary 
Marketer.

Napoleon Hill, author of the best selling book Think and Grow Rich, which 
has sold over 100 million copies, is often credited with being the originator 
of Mastermind Groups, but the truth is Mastermind Groups have been 
around much longer.

Ben Franklin was  part of a Mastermind Group in 1726 called The Junto. This 
group met regularly to debate questions of morals, politics, and natural 
philosophy, and to exchange knowledge of business a�airs.

Two questions Franklin asked the group each week were: “Who is thriving & 
why?” and “How might they be emulated?”. 
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So far, I think we’ve done a great job of achieving these goals. Our mem-
bers are some of the most successful and brightest online marketing minds 
and the founders and facilitators of the group are no slouches either ;)

So why masterminds and what does this have to do with A�liate Marketing? 
Think of it as the quickest access to the team you need to explode your 
business. 

Don’t just think about the connections you’ll make inside the membership 
and who you’ll meet at our regularly held meetings, but also you get access 
to the knowledge, experience and wisdom those members bring to the 
table.

The Legendary Team alone In the last 8 years has done….

 well over a quarter billion (with a “B”) in sales

 generated nearly a half a million customers worldwide

 generated nearly a billion leads

 and scaled companies from zero to multiple millions in 
 12 months or less

Will having access to all of that knowledge benefit your business? 

You’ll be hard pressed to find a group this powerful anywhere!

The opportunities will be ripe for the taking for you at the mastermind… for 
you to carbon copy the success of your peers, and achieve even much 



higher levels of success than you are right now - and much faster. 

If I wanted to you get anything out of this chapter, it’s that two brains, three 
brains, four brains, one hundred brains are better than one. 

The more knowledge you have, the faster you can leverage your resources 
to exponentially grow your income in your business. 

I’ll see you in the next chapter. 

Either way, I'm glad you're here.

More importantly, I hope you'll apply to join our ranks… but first: What Is The 
Legendary Marketer Mastermind, Really? Is it some secret society? Is it 
group therapy, or marriage counseling, or do we sit in circles and hold 
hands and sing kumbaya? Well, not hardly.

The Legendary Marketer Mastermind is your best chance to work with some 
of the most brilliant successful online marketers on Earth, share insider 
information and form partnerships and joint ventures that can last a lifetime. 
It was started with four simple goals in mind:

1. To bring together the greatest online marketing business minds to share 
strategies, o�er advice, and reveal what's working (and not working) in their 
businesses.

2. To nurture business partnerships and joint ventures between all of us 
which increase the level of success and lifestyle of every person involved.

3. To create a support group of entrepreneurs and marketing professionals 
who each intimately understand the struggles, challenges and joys of this 
business, and no brother or sister is ever left behind.

4. To create a much-needed peer accountability group that holds each of its 
members accountable to becoming their best self.
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And you know what… those powerful questions still apply today!

Philosopher Albert Schweitzer said “We are all so much together, but we 
are all dying of loneliness.” …and that couldn’t be more true of entrepre-
neurs.

Connections in business, as in life, make magic happen. Connections create 
shortcuts and without them business is hard and a very lonely place. A 
mastermind can be your opportunity to change your life and the direction of 
your business forever. 

Look, my “day job” is the CEO of Legendary Marketer… but I also serve as 
Chairman of the Legendary Marketer Mastermind, which is truly "A Group 
Unlike Any Other…”

That’s right, we have a mastermind here at Legendary Marketer….

And if you do manage to get in, you'd be able to call some of the best and 
brightest minds in the world of business and online marketing, your friends, 
and if you understand that success in life is less about what you know or 
even WHO you know...and more about WHO KNOWS YOU...

...then you'll like what you're about to see.

The fact is many have heard legend of the Legendary Marketer Mastermind, 
but most will never even see this page, nor will they receive an invitation to 
apply to be a part of this exclusive group.

We rarely advertise this group to the public, so the fact that you're reading 
about it is a bit odd. Not odd in a bad way...just odd. (And in this group, 
"odd" is a good thing. It certainly beats "ordinary.")
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Most of us have heard the saying “You are the average of the five people 
you spend the most time with.” Tony Robbins and Tim Ferris have all said it 
but I believe the originator was the late great Jim Rohn. The quality of the 
people you surround yourself with will have a profound e�ect on your life, 
your thinking and your business.

Are the people you spend time with helping you become your best self? Do 
they think big or small? Are they driven by opportunity or fear? What is their 
“money blueprint”? ;)

Did you know that your lifestyle will generally reflect the lifestyle of the 
people you spend the most time with? This means to grow personally, to 
make more money, and to upgrade your lifestyle you need to be surround-
ed by successful people as often as possible.

II want to discuss the power of masterminds and why they are the best 
investment of time and money you can make in your business and give you 
a glimpse into an exclusive mastermind we host here at Legendary 
Marketer.

Napoleon Hill, author of the best selling book Think and Grow Rich, which 
has sold over 100 million copies, is often credited with being the originator 
of Mastermind Groups, but the truth is Mastermind Groups have been 
around much longer.

Ben Franklin was  part of a Mastermind Group in 1726 called The Junto. This 
group met regularly to debate questions of morals, politics, and natural 
philosophy, and to exchange knowledge of business a�airs.

Two questions Franklin asked the group each week were: “Who is thriving & 
why?” and “How might they be emulated?”. 

So far, I think we’ve done a great job of achieving these goals. Our mem-
bers are some of the most successful and brightest online marketing minds 
and the founders and facilitators of the group are no slouches either ;)

So why masterminds and what does this have to do with A�liate Marketing? 
Think of it as the quickest access to the team you need to explode your 
business. 

Don’t just think about the connections you’ll make inside the membership 
and who you’ll meet at our regularly held meetings, but also you get access 
to the knowledge, experience and wisdom those members bring to the 
table.

The Legendary Team alone In the last 8 years has done….

 well over a quarter billion (with a “B”) in sales

 generated nearly a half a million customers worldwide

 generated nearly a billion leads

 and scaled companies from zero to multiple millions in 
 12 months or less

Will having access to all of that knowledge benefit your business? 

You’ll be hard pressed to find a group this powerful anywhere!

The opportunities will be ripe for the taking for you at the mastermind… for 
you to carbon copy the success of your peers, and achieve even much 
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higher levels of success than you are right now - and much faster. 

If I wanted to you get anything out of this chapter, it’s that two brains, three 
brains, four brains, one hundred brains are better than one. 

The more knowledge you have, the faster you can leverage your resources 
to exponentially grow your income in your business. 

I’ll see you in the next chapter. 
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Either way, I'm glad you're here.

More importantly, I hope you'll apply to join our ranks… but first: What Is The 
Legendary Marketer Mastermind, Really? Is it some secret society? Is it 
group therapy, or marriage counseling, or do we sit in circles and hold 
hands and sing kumbaya? Well, not hardly.

The Legendary Marketer Mastermind is your best chance to work with some 
of the most brilliant successful online marketers on Earth, share insider 
information and form partnerships and joint ventures that can last a lifetime. 
It was started with four simple goals in mind:

1. To bring together the greatest online marketing business minds to share 
strategies, o�er advice, and reveal what's working (and not working) in their 
businesses.

2. To nurture business partnerships and joint ventures between all of us 
which increase the level of success and lifestyle of every person involved.

3. To create a support group of entrepreneurs and marketing professionals 
who each intimately understand the struggles, challenges and joys of this 
business, and no brother or sister is ever left behind.

4. To create a much-needed peer accountability group that holds each of its 
members accountable to becoming their best self.
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And you know what… those powerful questions still apply today!

Philosopher Albert Schweitzer said “We are all so much together, but we 
are all dying of loneliness.” …and that couldn’t be more true of entrepre-
neurs.

Connections in business, as in life, make magic happen. Connections create 
shortcuts and without them business is hard and a very lonely place. A 
mastermind can be your opportunity to change your life and the direction of 
your business forever. 

Look, my “day job” is the CEO of Legendary Marketer… but I also serve as 
Chairman of the Legendary Marketer Mastermind, which is truly "A Group 
Unlike Any Other…”

That’s right, we have a mastermind here at Legendary Marketer….

And if you do manage to get in, you'd be able to call some of the best and 
brightest minds in the world of business and online marketing, your friends, 
and if you understand that success in life is less about what you know or 
even WHO you know...and more about WHO KNOWS YOU...

...then you'll like what you're about to see.

The fact is many have heard legend of the Legendary Marketer Mastermind, 
but most will never even see this page, nor will they receive an invitation to 
apply to be a part of this exclusive group.

We rarely advertise this group to the public, so the fact that you're reading 
about it is a bit odd. Not odd in a bad way...just odd. (And in this group, 
"odd" is a good thing. It certainly beats "ordinary.")

Most of us have heard the saying “You are the average of the five people 
you spend the most time with.” Tony Robbins and Tim Ferris have all said it 
but I believe the originator was the late great Jim Rohn. The quality of the 
people you surround yourself with will have a profound e�ect on your life, 
your thinking and your business.

Are the people you spend time with helping you become your best self? Do 
they think big or small? Are they driven by opportunity or fear? What is their 
“money blueprint”? ;)

Did you know that your lifestyle will generally reflect the lifestyle of the 
people you spend the most time with? This means to grow personally, to 
make more money, and to upgrade your lifestyle you need to be surround-
ed by successful people as often as possible.

II want to discuss the power of masterminds and why they are the best 
investment of time and money you can make in your business and give you 
a glimpse into an exclusive mastermind we host here at Legendary 
Marketer.

Napoleon Hill, author of the best selling book Think and Grow Rich, which 
has sold over 100 million copies, is often credited with being the originator 
of Mastermind Groups, but the truth is Mastermind Groups have been 
around much longer.

Ben Franklin was  part of a Mastermind Group in 1726 called The Junto. This 
group met regularly to debate questions of morals, politics, and natural 
philosophy, and to exchange knowledge of business a�airs.

Two questions Franklin asked the group each week were: “Who is thriving & 
why?” and “How might they be emulated?”. 

So far, I think we’ve done a great job of achieving these goals. Our mem-
bers are some of the most successful and brightest online marketing minds 
and the founders and facilitators of the group are no slouches either ;)

So why masterminds and what does this have to do with A�liate Marketing? 
Think of it as the quickest access to the team you need to explode your 
business. 

Don’t just think about the connections you’ll make inside the membership 
and who you’ll meet at our regularly held meetings, but also you get access 
to the knowledge, experience and wisdom those members bring to the 
table.

The Legendary Team alone In the last 8 years has done….

 well over a quarter billion (with a “B”) in sales

 generated nearly a half a million customers worldwide

 generated nearly a billion leads

 and scaled companies from zero to multiple millions in 
 12 months or less

Will having access to all of that knowledge benefit your business? 

You’ll be hard pressed to find a group this powerful anywhere!

The opportunities will be ripe for the taking for you at the mastermind… for 
you to carbon copy the success of your peers, and achieve even much 



higher levels of success than you are right now - and much faster. 

If I wanted to you get anything out of this chapter, it’s that two brains, three 
brains, four brains, one hundred brains are better than one. 

The more knowledge you have, the faster you can leverage your resources 
to exponentially grow your income in your business. 

I’ll see you in the next chapter. 
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Either way, I'm glad you're here.

More importantly, I hope you'll apply to join our ranks… but first: What Is The 
Legendary Marketer Mastermind, Really? Is it some secret society? Is it 
group therapy, or marriage counseling, or do we sit in circles and hold 
hands and sing kumbaya? Well, not hardly.

The Legendary Marketer Mastermind is your best chance to work with some 
of the most brilliant successful online marketers on Earth, share insider 
information and form partnerships and joint ventures that can last a lifetime. 
It was started with four simple goals in mind:

1. To bring together the greatest online marketing business minds to share 
strategies, o�er advice, and reveal what's working (and not working) in their 
businesses.

2. To nurture business partnerships and joint ventures between all of us 
which increase the level of success and lifestyle of every person involved.

3. To create a support group of entrepreneurs and marketing professionals 
who each intimately understand the struggles, challenges and joys of this 
business, and no brother or sister is ever left behind.

4. To create a much-needed peer accountability group that holds each of its 
members accountable to becoming their best self.

And you know what… those powerful questions still apply today!

Philosopher Albert Schweitzer said “We are all so much together, but we 
are all dying of loneliness.” …and that couldn’t be more true of entrepre-
neurs.

Connections in business, as in life, make magic happen. Connections create 
shortcuts and without them business is hard and a very lonely place. A 
mastermind can be your opportunity to change your life and the direction of 
your business forever. 

Look, my “day job” is the CEO of Legendary Marketer… but I also serve as 
Chairman of the Legendary Marketer Mastermind, which is truly "A Group 
Unlike Any Other…”

That’s right, we have a mastermind here at Legendary Marketer….

And if you do manage to get in, you'd be able to call some of the best and 
brightest minds in the world of business and online marketing, your friends, 
and if you understand that success in life is less about what you know or 
even WHO you know...and more about WHO KNOWS YOU...

...then you'll like what you're about to see.

The fact is many have heard legend of the Legendary Marketer Mastermind, 
but most will never even see this page, nor will they receive an invitation to 
apply to be a part of this exclusive group.

We rarely advertise this group to the public, so the fact that you're reading 
about it is a bit odd. Not odd in a bad way...just odd. (And in this group, 
"odd" is a good thing. It certainly beats "ordinary.")

Most of us have heard the saying “You are the average of the five people 
you spend the most time with.” Tony Robbins and Tim Ferris have all said it 
but I believe the originator was the late great Jim Rohn. The quality of the 
people you surround yourself with will have a profound e�ect on your life, 
your thinking and your business.

Are the people you spend time with helping you become your best self? Do 
they think big or small? Are they driven by opportunity or fear? What is their 
“money blueprint”? ;)

Did you know that your lifestyle will generally reflect the lifestyle of the 
people you spend the most time with? This means to grow personally, to 
make more money, and to upgrade your lifestyle you need to be surround-
ed by successful people as often as possible.

II want to discuss the power of masterminds and why they are the best 
investment of time and money you can make in your business and give you 
a glimpse into an exclusive mastermind we host here at Legendary 
Marketer.

Napoleon Hill, author of the best selling book Think and Grow Rich, which 
has sold over 100 million copies, is often credited with being the originator 
of Mastermind Groups, but the truth is Mastermind Groups have been 
around much longer.

Ben Franklin was  part of a Mastermind Group in 1726 called The Junto. This 
group met regularly to debate questions of morals, politics, and natural 
philosophy, and to exchange knowledge of business a�airs.

Two questions Franklin asked the group each week were: “Who is thriving & 
why?” and “How might they be emulated?”. 

So far, I think we’ve done a great job of achieving these goals. Our mem-
bers are some of the most successful and brightest online marketing minds 
and the founders and facilitators of the group are no slouches either ;)

So why masterminds and what does this have to do with A�liate Marketing? 
Think of it as the quickest access to the team you need to explode your 
business. 

Don’t just think about the connections you’ll make inside the membership 
and who you’ll meet at our regularly held meetings, but also you get access 
to the knowledge, experience and wisdom those members bring to the 
table.

The Legendary Team alone In the last 8 years has done….

 well over a quarter billion (with a “B”) in sales

 generated nearly a half a million customers worldwide

 generated nearly a billion leads

 and scaled companies from zero to multiple millions in 
 12 months or less

Will having access to all of that knowledge benefit your business? 

You’ll be hard pressed to find a group this powerful anywhere!

The opportunities will be ripe for the taking for you at the mastermind… for 
you to carbon copy the success of your peers, and achieve even much 
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higher levels of success than you are right now - and much faster. 

If I wanted to you get anything out of this chapter, it’s that two brains, three 
brains, four brains, one hundred brains are better than one. 

The more knowledge you have, the faster you can leverage your resources 
to exponentially grow your income in your business. 

I’ll see you in the next chapter. 
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Either way, I'm glad you're here.

More importantly, I hope you'll apply to join our ranks… but first: What Is The 
Legendary Marketer Mastermind, Really? Is it some secret society? Is it 
group therapy, or marriage counseling, or do we sit in circles and hold 
hands and sing kumbaya? Well, not hardly.

The Legendary Marketer Mastermind is your best chance to work with some 
of the most brilliant successful online marketers on Earth, share insider 
information and form partnerships and joint ventures that can last a lifetime. 
It was started with four simple goals in mind:

1. To bring together the greatest online marketing business minds to share 
strategies, o�er advice, and reveal what's working (and not working) in their 
businesses.

2. To nurture business partnerships and joint ventures between all of us 
which increase the level of success and lifestyle of every person involved.

3. To create a support group of entrepreneurs and marketing professionals 
who each intimately understand the struggles, challenges and joys of this 
business, and no brother or sister is ever left behind.

4. To create a much-needed peer accountability group that holds each of its 
members accountable to becoming their best self.

And you know what… those powerful questions still apply today!

Philosopher Albert Schweitzer said “We are all so much together, but we 
are all dying of loneliness.” …and that couldn’t be more true of entrepre-
neurs.

Connections in business, as in life, make magic happen. Connections create 
shortcuts and without them business is hard and a very lonely place. A 
mastermind can be your opportunity to change your life and the direction of 
your business forever. 

Look, my “day job” is the CEO of Legendary Marketer… but I also serve as 
Chairman of the Legendary Marketer Mastermind, which is truly "A Group 
Unlike Any Other…”

That’s right, we have a mastermind here at Legendary Marketer….

And if you do manage to get in, you'd be able to call some of the best and 
brightest minds in the world of business and online marketing, your friends, 
and if you understand that success in life is less about what you know or 
even WHO you know...and more about WHO KNOWS YOU...

...then you'll like what you're about to see.

The fact is many have heard legend of the Legendary Marketer Mastermind, 
but most will never even see this page, nor will they receive an invitation to 
apply to be a part of this exclusive group.

We rarely advertise this group to the public, so the fact that you're reading 
about it is a bit odd. Not odd in a bad way...just odd. (And in this group, 
"odd" is a good thing. It certainly beats "ordinary.")

Most of us have heard the saying “You are the average of the five people 
you spend the most time with.” Tony Robbins and Tim Ferris have all said it 
but I believe the originator was the late great Jim Rohn. The quality of the 
people you surround yourself with will have a profound e�ect on your life, 
your thinking and your business.

Are the people you spend time with helping you become your best self? Do 
they think big or small? Are they driven by opportunity or fear? What is their 
“money blueprint”? ;)

Did you know that your lifestyle will generally reflect the lifestyle of the 
people you spend the most time with? This means to grow personally, to 
make more money, and to upgrade your lifestyle you need to be surround-
ed by successful people as often as possible.

II want to discuss the power of masterminds and why they are the best 
investment of time and money you can make in your business and give you 
a glimpse into an exclusive mastermind we host here at Legendary 
Marketer.

Napoleon Hill, author of the best selling book Think and Grow Rich, which 
has sold over 100 million copies, is often credited with being the originator 
of Mastermind Groups, but the truth is Mastermind Groups have been 
around much longer.

Ben Franklin was  part of a Mastermind Group in 1726 called The Junto. This 
group met regularly to debate questions of morals, politics, and natural 
philosophy, and to exchange knowledge of business a�airs.

Two questions Franklin asked the group each week were: “Who is thriving & 
why?” and “How might they be emulated?”. 

So far, I think we’ve done a great job of achieving these goals. Our mem-
bers are some of the most successful and brightest online marketing minds 
and the founders and facilitators of the group are no slouches either ;)

So why masterminds and what does this have to do with A�liate Marketing? 
Think of it as the quickest access to the team you need to explode your 
business. 

Don’t just think about the connections you’ll make inside the membership 
and who you’ll meet at our regularly held meetings, but also you get access 
to the knowledge, experience and wisdom those members bring to the 
table.

The Legendary Team alone In the last 8 years has done….

 well over a quarter billion (with a “B”) in sales

 generated nearly a half a million customers worldwide

 generated nearly a billion leads

 and scaled companies from zero to multiple millions in 
 12 months or less

Will having access to all of that knowledge benefit your business? 

You’ll be hard pressed to find a group this powerful anywhere!

The opportunities will be ripe for the taking for you at the mastermind… for 
you to carbon copy the success of your peers, and achieve even much BO
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Click Here To Take The Challenge!

Take my 15 Day Online Business Builder Challenge and I will 
help you develop a million dollar business plan and launch 

your a�liate marketing business in the next 15 days!

Log into your account at www.LegendaryMarketer.com 
to claim your bonuses!Af
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Chapter 1: Let’s get to business...

Affiliate Marketing Millionaire
Build Your Dream Online Business Without The Hassles

Of Creating Products, Hiring Or Doing Customer Support!

Chapter 13: Use “OPM” To Build Your Business



I wholeheartedly believe you get in life what you have the courage to ask 
for. You get the girl (or the guy) if you have the courage to ask. You close the 
sale and make the commission if you have the courage to ask. You get the 
last piece of pizza in the box if you have the courage to ask.

You get “the best seat in the house” at your favorite restaurant if you have 
the courage to ask (trust me, try it!)

The same goes for your business. If you need funds -- sure -- you may have 
to ask around to a few di�erent places. However, you’ll get back in return 
what you have the courage to ask for.

You should also remember the costs of starting a business are all TAX 
DEDUCTIBLE! (consult with your CPA, as I’m not giving you accounting or 
financial advice). I just know I run as much as I can through my business 
because I get to write it o� as a business expense. Thus, saving me from 
paying more taxes than I already do!

source: http://www.investopedia.com/financial-edge/0411/6-entrepreneurs-who-built-their-fortunes-from-nothing.aspx
source: https://www.slideshare.net/Zillidy/zillidy-large-companies-started-with-a-small-loan-16627597

He then opened up his first Sport & Ski shop in Maidenhead, hit it big with 
Sports Direct, and is now a presence across the UK.
 
Billionaire Sir Richard Branson is next. He started with a loan for $300. His 
company Virgin has now become one of the most iconic brands in the 
world.
 
How about Sam Walton? He got his start in retail after he opened up his first 
store in 1945, with a total of $25,000 -- $20,000 of which he had to borrow 
from his father-in-law. Walton was able to quickly grow Wal-Mart into one of 
the biggest retailers in the United States, and was even, for a time, the 
richest man in America.
 
Then there’s Bill Hewlett and Dave Packard - the co-founders of Hewlett & 
Packard. They started what would go on to become an industrial giant with 
just $538 in total assets, which included a bit of cash and a used drill press. 
Today, Hewlett-Packard has a market cap of $88 billion dollars, and gener-
ates over $100 billion in sales per year.
 
Lastly, we have a group of people named Jerry, Zev and Gordon. You may 
not recognize their names, but you definitely know the company they 
started - Starbucks. After they each invested a little over $1300 into the 
business, they had to get a loan for another $5,000 from the bank. Today, 
Starbucks brings in about $10 billion in revenue per year.

I could go on all day with these examples of successful entrepreneurs who 
either used their own funds to start their cash cow businesses, or got start-
ed using “OPM” and went on to create empires. 

The only di�erence is between them and you is they took action. Or if they 
needed funds, they asked.

Whether it’s was buying a course, attending a mastermind, getting coached 
or buying more advertising...there was nothing in my life which gave me a 
better return than investing into myself, my education, and my business.

Now, if you don’t have any excess cash, you need to learn the OPM Method.
 
What does OPM stand for?
 
It stands for other people’s money.
 
This includes credit cards, personal loans, small business loans, grants, 
equity lines of credit and so forth.

And the reason why it’s so important is this is one of the simplest and 
easiest ways to get up and running  for people who don’t have excess cash 
on hand.
 
The truth is there’s literally billions of dollars available for people like you 
and me to start a business in America and around the world. I’m talking 
about both public and private agencies and companies who make funding 
available for entrepreneurs and small business owners.

Why would they do it, especially the government? Well, first of all, entrepre-
neurs and small business owners end up paying a lot of money in taxes and 
they fuel the economy.
 
So both private companies and the government have an interest in funding 
businesses and providing financing to businesses because they can make 
money. It’s like an investment; or a service; or a even a business to them.
 
Private companies will make money o� of interest, while the government 

Do you want to do those things, too? If so, you’re going to have to lose the 
excuse of not having the money. You need to learn how to find the money.

I wasn’t able to qualify for a loan back then. I had worse than bad credit, I 
had no credit!

So I went to the only person who might even consider giving me a loan -- 
my Mom. She loaned me $10,000 cash and I put that money to work. I 
wasn’t an overnight success, yet slowly but surely I turned that ten-grand 
into twenty-grand. Then thirty-grand.

Over the last 8 years, I turned the $10,000 into over $200-million dollars in 
sales and millions of dollars in profits. Crazy to think about, but it’s true.

I was resourceful, even though I didn’t have the resources. Nowadays I’m 
the one investing in other companies. Investing in real estate. Investing in 
the stock market.

Nowadays I’m perfectly fine putting my money into my business because I 
know it’s one of, if not, the best place to get big returns on my money.

If a typical investment yields 6-9% that’s considered good. In my business, I 
can see 100% and 200%, or more returns. And I do this through running 
advertising to high converting o�ers of my own or as an a�liate… just like 
I’ve been teaching you. I can spend a $1 in advertising and get back $2, $3, 
$4, $5 or even $20 if the campaign is a real winner.

People used to ask me all the time “what investments do you have?”. For 
the first couple years of my business I put every dime into my it because it’s 
where I received the biggest returns.

Affiliate Marketing Millionaire
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In this chapter, I want to talk about the elephant in the room. The big 
“problem” almost every person talks about being the thing stopping them 
from going after their dreams…

It’s the one thing keeping you from doing what you want. Living how you 
want. Going where you want. Driving what you want and Traveling where 
you want.

It’s also the #1 excuse people give for not being able to start a business of 
their own.

What is it?

Money.

And more specifically….

“I don’t have the money”

The real problem isn’t actually either one of those. It’s simply you don’t how 
to FIND the money. Which is what we’re going to focus on in this step.

Look, back in 2009, exactly one year after I bounced back from being 
homeless, I was swinging a hammer on a construction site and realized that 
wasn’t my destiny.

I wanted to turn my mess into a message. I wanted to turn my struggles into 
my strengths.

I wanted to travel, drive nice cars, live in big houses. I wanted to show my 
family the world and do nice things for my parents.
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will make money o� of taxes.
 
If you have any doubt successful people use “OPM”.... I want to tell you 
about the various and very successful people throughout history have used 
this method of funding to finance their business and go onto to build 
extreme wealth.

Because at the end of the day it’s not about someone's resources, but 
instead, their resourcefulness.
 
I also know most people have a mental block when they go to start their 
business and it’s a combination of fear and ignorance around the fact that 
most successful entrepreneurs had to either reach into their own pockets, 
or finance their business to get it o� the ground.
 
So I’d like to give you several examples just to demonstrate that a little 
more clearly. 

First, we have billionaire Sir Philip Green who has companies in fashion and 
retail. He started with 20,000 British Pounds, importing jeans from the Far 
East and selling them to retailers in London. 

He went on to become the owner of the Arcadia Group, which owns 
well-known high street chains such as Burton, Dorothy, Perkins, Miss Self-
ridge, Topshop/Topman, and Wallis.
 
Next is Mike Ashley, whose net worth is estimated at 3.75 billion. He’s in 
retail, sports equipment, and fashion. He started with a loan of $10,000. 
After leaving school at 16, exactly like I did, he became a county level 
squash coach in the 80s. 



I wholeheartedly believe you get in life what you have the courage to ask 
for. You get the girl (or the guy) if you have the courage to ask. You close the 
sale and make the commission if you have the courage to ask. You get the 
last piece of pizza in the box if you have the courage to ask.

You get “the best seat in the house” at your favorite restaurant if you have 
the courage to ask (trust me, try it!)

The same goes for your business. If you need funds -- sure -- you may have 
to ask around to a few di�erent places. However, you’ll get back in return 
what you have the courage to ask for.

You should also remember the costs of starting a business are all TAX 
DEDUCTIBLE! (consult with your CPA, as I’m not giving you accounting or 
financial advice). I just know I run as much as I can through my business 
because I get to write it o� as a business expense. Thus, saving me from 
paying more taxes than I already do!

source: http://www.investopedia.com/financial-edge/0411/6-entrepreneurs-who-built-their-fortunes-from-nothing.aspx
source: https://www.slideshare.net/Zillidy/zillidy-large-companies-started-with-a-small-loan-16627597

He then opened up his first Sport & Ski shop in Maidenhead, hit it big with 
Sports Direct, and is now a presence across the UK.
 
Billionaire Sir Richard Branson is next. He started with a loan for $300. His 
company Virgin has now become one of the most iconic brands in the 
world.
 
How about Sam Walton? He got his start in retail after he opened up his first 
store in 1945, with a total of $25,000 -- $20,000 of which he had to borrow 
from his father-in-law. Walton was able to quickly grow Wal-Mart into one of 
the biggest retailers in the United States, and was even, for a time, the 
richest man in America.
 
Then there’s Bill Hewlett and Dave Packard - the co-founders of Hewlett & 
Packard. They started what would go on to become an industrial giant with 
just $538 in total assets, which included a bit of cash and a used drill press. 
Today, Hewlett-Packard has a market cap of $88 billion dollars, and gener-
ates over $100 billion in sales per year.
 
Lastly, we have a group of people named Jerry, Zev and Gordon. You may 
not recognize their names, but you definitely know the company they 
started - Starbucks. After they each invested a little over $1300 into the 
business, they had to get a loan for another $5,000 from the bank. Today, 
Starbucks brings in about $10 billion in revenue per year.

I could go on all day with these examples of successful entrepreneurs who 
either used their own funds to start their cash cow businesses, or got start-
ed using “OPM” and went on to create empires. 

The only di�erence is between them and you is they took action. Or if they 
needed funds, they asked.

Whether it’s was buying a course, attending a mastermind, getting coached 
or buying more advertising...there was nothing in my life which gave me a 
better return than investing into myself, my education, and my business.

Now, if you don’t have any excess cash, you need to learn the OPM Method.
 
What does OPM stand for?
 
It stands for other people’s money.
 
This includes credit cards, personal loans, small business loans, grants, 
equity lines of credit and so forth.

And the reason why it’s so important is this is one of the simplest and 
easiest ways to get up and running  for people who don’t have excess cash 
on hand.
 
The truth is there’s literally billions of dollars available for people like you 
and me to start a business in America and around the world. I’m talking 
about both public and private agencies and companies who make funding 
available for entrepreneurs and small business owners.

Why would they do it, especially the government? Well, first of all, entrepre-
neurs and small business owners end up paying a lot of money in taxes and 
they fuel the economy.
 
So both private companies and the government have an interest in funding 
businesses and providing financing to businesses because they can make 
money. It’s like an investment; or a service; or a even a business to them.
 
Private companies will make money o� of interest, while the government 
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Do you want to do those things, too? If so, you’re going to have to lose the 
excuse of not having the money. You need to learn how to find the money.

I wasn’t able to qualify for a loan back then. I had worse than bad credit, I 
had no credit!

So I went to the only person who might even consider giving me a loan -- 
my Mom. She loaned me $10,000 cash and I put that money to work. I 
wasn’t an overnight success, yet slowly but surely I turned that ten-grand 
into twenty-grand. Then thirty-grand.

Over the last 8 years, I turned the $10,000 into over $200-million dollars in 
sales and millions of dollars in profits. Crazy to think about, but it’s true.

I was resourceful, even though I didn’t have the resources. Nowadays I’m 
the one investing in other companies. Investing in real estate. Investing in 
the stock market.

Nowadays I’m perfectly fine putting my money into my business because I 
know it’s one of, if not, the best place to get big returns on my money.

If a typical investment yields 6-9% that’s considered good. In my business, I 
can see 100% and 200%, or more returns. And I do this through running 
advertising to high converting o�ers of my own or as an a�liate… just like 
I’ve been teaching you. I can spend a $1 in advertising and get back $2, $3, 
$4, $5 or even $20 if the campaign is a real winner.

People used to ask me all the time “what investments do you have?”. For 
the first couple years of my business I put every dime into my it because it’s 
where I received the biggest returns.
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In this chapter, I want to talk about the elephant in the room. The big 
“problem” almost every person talks about being the thing stopping them 
from going after their dreams…

It’s the one thing keeping you from doing what you want. Living how you 
want. Going where you want. Driving what you want and Traveling where 
you want.

It’s also the #1 excuse people give for not being able to start a business of 
their own.

What is it?

Money.

And more specifically….

“I don’t have the money”

The real problem isn’t actually either one of those. It’s simply you don’t how 
to FIND the money. Which is what we’re going to focus on in this step.

Look, back in 2009, exactly one year after I bounced back from being 
homeless, I was swinging a hammer on a construction site and realized that 
wasn’t my destiny.

I wanted to turn my mess into a message. I wanted to turn my struggles into 
my strengths.

I wanted to travel, drive nice cars, live in big houses. I wanted to show my 
family the world and do nice things for my parents.

will make money o� of taxes.
 
If you have any doubt successful people use “OPM”.... I want to tell you 
about the various and very successful people throughout history have used 
this method of funding to finance their business and go onto to build 
extreme wealth.

Because at the end of the day it’s not about someone's resources, but 
instead, their resourcefulness.
 
I also know most people have a mental block when they go to start their 
business and it’s a combination of fear and ignorance around the fact that 
most successful entrepreneurs had to either reach into their own pockets, 
or finance their business to get it o� the ground.
 
So I’d like to give you several examples just to demonstrate that a little 
more clearly. 

First, we have billionaire Sir Philip Green who has companies in fashion and 
retail. He started with 20,000 British Pounds, importing jeans from the Far 
East and selling them to retailers in London. 

He went on to become the owner of the Arcadia Group, which owns 
well-known high street chains such as Burton, Dorothy, Perkins, Miss Self-
ridge, Topshop/Topman, and Wallis.
 
Next is Mike Ashley, whose net worth is estimated at 3.75 billion. He’s in 
retail, sports equipment, and fashion. He started with a loan of $10,000. 
After leaving school at 16, exactly like I did, he became a county level 
squash coach in the 80s. 



I wholeheartedly believe you get in life what you have the courage to ask 
for. You get the girl (or the guy) if you have the courage to ask. You close the 
sale and make the commission if you have the courage to ask. You get the 
last piece of pizza in the box if you have the courage to ask.

You get “the best seat in the house” at your favorite restaurant if you have 
the courage to ask (trust me, try it!)

The same goes for your business. If you need funds -- sure -- you may have 
to ask around to a few di�erent places. However, you’ll get back in return 
what you have the courage to ask for.

You should also remember the costs of starting a business are all TAX 
DEDUCTIBLE! (consult with your CPA, as I’m not giving you accounting or 
financial advice). I just know I run as much as I can through my business 
because I get to write it o� as a business expense. Thus, saving me from 
paying more taxes than I already do!

source: http://www.investopedia.com/financial-edge/0411/6-entrepreneurs-who-built-their-fortunes-from-nothing.aspx
source: https://www.slideshare.net/Zillidy/zillidy-large-companies-started-with-a-small-loan-16627597

He then opened up his first Sport & Ski shop in Maidenhead, hit it big with 
Sports Direct, and is now a presence across the UK.
 
Billionaire Sir Richard Branson is next. He started with a loan for $300. His 
company Virgin has now become one of the most iconic brands in the 
world.
 
How about Sam Walton? He got his start in retail after he opened up his first 
store in 1945, with a total of $25,000 -- $20,000 of which he had to borrow 
from his father-in-law. Walton was able to quickly grow Wal-Mart into one of 
the biggest retailers in the United States, and was even, for a time, the 
richest man in America.
 
Then there’s Bill Hewlett and Dave Packard - the co-founders of Hewlett & 
Packard. They started what would go on to become an industrial giant with 
just $538 in total assets, which included a bit of cash and a used drill press. 
Today, Hewlett-Packard has a market cap of $88 billion dollars, and gener-
ates over $100 billion in sales per year.
 
Lastly, we have a group of people named Jerry, Zev and Gordon. You may 
not recognize their names, but you definitely know the company they 
started - Starbucks. After they each invested a little over $1300 into the 
business, they had to get a loan for another $5,000 from the bank. Today, 
Starbucks brings in about $10 billion in revenue per year.

I could go on all day with these examples of successful entrepreneurs who 
either used their own funds to start their cash cow businesses, or got start-
ed using “OPM” and went on to create empires. 

The only di�erence is between them and you is they took action. Or if they 
needed funds, they asked.
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Whether it’s was buying a course, attending a mastermind, getting coached 
or buying more advertising...there was nothing in my life which gave me a 
better return than investing into myself, my education, and my business.

Now, if you don’t have any excess cash, you need to learn the OPM Method.
 
What does OPM stand for?
 
It stands for other people’s money.
 
This includes credit cards, personal loans, small business loans, grants, 
equity lines of credit and so forth.

And the reason why it’s so important is this is one of the simplest and 
easiest ways to get up and running  for people who don’t have excess cash 
on hand.
 
The truth is there’s literally billions of dollars available for people like you 
and me to start a business in America and around the world. I’m talking 
about both public and private agencies and companies who make funding 
available for entrepreneurs and small business owners.

Why would they do it, especially the government? Well, first of all, entrepre-
neurs and small business owners end up paying a lot of money in taxes and 
they fuel the economy.
 
So both private companies and the government have an interest in funding 
businesses and providing financing to businesses because they can make 
money. It’s like an investment; or a service; or a even a business to them.
 
Private companies will make money o� of interest, while the government 
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Do you want to do those things, too? If so, you’re going to have to lose the 
excuse of not having the money. You need to learn how to find the money.

I wasn’t able to qualify for a loan back then. I had worse than bad credit, I 
had no credit!

So I went to the only person who might even consider giving me a loan -- 
my Mom. She loaned me $10,000 cash and I put that money to work. I 
wasn’t an overnight success, yet slowly but surely I turned that ten-grand 
into twenty-grand. Then thirty-grand.

Over the last 8 years, I turned the $10,000 into over $200-million dollars in 
sales and millions of dollars in profits. Crazy to think about, but it’s true.

I was resourceful, even though I didn’t have the resources. Nowadays I’m 
the one investing in other companies. Investing in real estate. Investing in 
the stock market.

Nowadays I’m perfectly fine putting my money into my business because I 
know it’s one of, if not, the best place to get big returns on my money.

If a typical investment yields 6-9% that’s considered good. In my business, I 
can see 100% and 200%, or more returns. And I do this through running 
advertising to high converting o�ers of my own or as an a�liate… just like 
I’ve been teaching you. I can spend a $1 in advertising and get back $2, $3, 
$4, $5 or even $20 if the campaign is a real winner.

People used to ask me all the time “what investments do you have?”. For 
the first couple years of my business I put every dime into my it because it’s 
where I received the biggest returns.

In this chapter, I want to talk about the elephant in the room. The big 
“problem” almost every person talks about being the thing stopping them 
from going after their dreams…

It’s the one thing keeping you from doing what you want. Living how you 
want. Going where you want. Driving what you want and Traveling where 
you want.

It’s also the #1 excuse people give for not being able to start a business of 
their own.

What is it?

Money.

And more specifically….

“I don’t have the money”

The real problem isn’t actually either one of those. It’s simply you don’t how 
to FIND the money. Which is what we’re going to focus on in this step.

Look, back in 2009, exactly one year after I bounced back from being 
homeless, I was swinging a hammer on a construction site and realized that 
wasn’t my destiny.

I wanted to turn my mess into a message. I wanted to turn my struggles into 
my strengths.

I wanted to travel, drive nice cars, live in big houses. I wanted to show my 
family the world and do nice things for my parents.

will make money o� of taxes.
 
If you have any doubt successful people use “OPM”.... I want to tell you 
about the various and very successful people throughout history have used 
this method of funding to finance their business and go onto to build 
extreme wealth.

Because at the end of the day it’s not about someone's resources, but 
instead, their resourcefulness.
 
I also know most people have a mental block when they go to start their 
business and it’s a combination of fear and ignorance around the fact that 
most successful entrepreneurs had to either reach into their own pockets, 
or finance their business to get it o� the ground.
 
So I’d like to give you several examples just to demonstrate that a little 
more clearly. 

First, we have billionaire Sir Philip Green who has companies in fashion and 
retail. He started with 20,000 British Pounds, importing jeans from the Far 
East and selling them to retailers in London. 

He went on to become the owner of the Arcadia Group, which owns 
well-known high street chains such as Burton, Dorothy, Perkins, Miss Self-
ridge, Topshop/Topman, and Wallis.
 
Next is Mike Ashley, whose net worth is estimated at 3.75 billion. He’s in 
retail, sports equipment, and fashion. He started with a loan of $10,000. 
After leaving school at 16, exactly like I did, he became a county level 
squash coach in the 80s. 



I wholeheartedly believe you get in life what you have the courage to ask 
for. You get the girl (or the guy) if you have the courage to ask. You close the 
sale and make the commission if you have the courage to ask. You get the 
last piece of pizza in the box if you have the courage to ask.

You get “the best seat in the house” at your favorite restaurant if you have 
the courage to ask (trust me, try it!)

The same goes for your business. If you need funds -- sure -- you may have 
to ask around to a few di�erent places. However, you’ll get back in return 
what you have the courage to ask for.

You should also remember the costs of starting a business are all TAX 
DEDUCTIBLE! (consult with your CPA, as I’m not giving you accounting or 
financial advice). I just know I run as much as I can through my business 
because I get to write it o� as a business expense. Thus, saving me from 
paying more taxes than I already do!

source: http://www.investopedia.com/financial-edge/0411/6-entrepreneurs-who-built-their-fortunes-from-nothing.aspx
source: https://www.slideshare.net/Zillidy/zillidy-large-companies-started-with-a-small-loan-16627597

He then opened up his first Sport & Ski shop in Maidenhead, hit it big with 
Sports Direct, and is now a presence across the UK.
 
Billionaire Sir Richard Branson is next. He started with a loan for $300. His 
company Virgin has now become one of the most iconic brands in the 
world.
 
How about Sam Walton? He got his start in retail after he opened up his first 
store in 1945, with a total of $25,000 -- $20,000 of which he had to borrow 
from his father-in-law. Walton was able to quickly grow Wal-Mart into one of 
the biggest retailers in the United States, and was even, for a time, the 
richest man in America.
 
Then there’s Bill Hewlett and Dave Packard - the co-founders of Hewlett & 
Packard. They started what would go on to become an industrial giant with 
just $538 in total assets, which included a bit of cash and a used drill press. 
Today, Hewlett-Packard has a market cap of $88 billion dollars, and gener-
ates over $100 billion in sales per year.
 
Lastly, we have a group of people named Jerry, Zev and Gordon. You may 
not recognize their names, but you definitely know the company they 
started - Starbucks. After they each invested a little over $1300 into the 
business, they had to get a loan for another $5,000 from the bank. Today, 
Starbucks brings in about $10 billion in revenue per year.

I could go on all day with these examples of successful entrepreneurs who 
either used their own funds to start their cash cow businesses, or got start-
ed using “OPM” and went on to create empires. 

The only di�erence is between them and you is they took action. Or if they 
needed funds, they asked.
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Whether it’s was buying a course, attending a mastermind, getting coached 
or buying more advertising...there was nothing in my life which gave me a 
better return than investing into myself, my education, and my business.

Now, if you don’t have any excess cash, you need to learn the OPM Method.
 
What does OPM stand for?
 
It stands for other people’s money.
 
This includes credit cards, personal loans, small business loans, grants, 
equity lines of credit and so forth.

And the reason why it’s so important is this is one of the simplest and 
easiest ways to get up and running  for people who don’t have excess cash 
on hand.
 
The truth is there’s literally billions of dollars available for people like you 
and me to start a business in America and around the world. I’m talking 
about both public and private agencies and companies who make funding 
available for entrepreneurs and small business owners.

Why would they do it, especially the government? Well, first of all, entrepre-
neurs and small business owners end up paying a lot of money in taxes and 
they fuel the economy.
 
So both private companies and the government have an interest in funding 
businesses and providing financing to businesses because they can make 
money. It’s like an investment; or a service; or a even a business to them.
 
Private companies will make money o� of interest, while the government 

Do you want to do those things, too? If so, you’re going to have to lose the 
excuse of not having the money. You need to learn how to find the money.

I wasn’t able to qualify for a loan back then. I had worse than bad credit, I 
had no credit!

So I went to the only person who might even consider giving me a loan -- 
my Mom. She loaned me $10,000 cash and I put that money to work. I 
wasn’t an overnight success, yet slowly but surely I turned that ten-grand 
into twenty-grand. Then thirty-grand.

Over the last 8 years, I turned the $10,000 into over $200-million dollars in 
sales and millions of dollars in profits. Crazy to think about, but it’s true.

I was resourceful, even though I didn’t have the resources. Nowadays I’m 
the one investing in other companies. Investing in real estate. Investing in 
the stock market.

Nowadays I’m perfectly fine putting my money into my business because I 
know it’s one of, if not, the best place to get big returns on my money.

If a typical investment yields 6-9% that’s considered good. In my business, I 
can see 100% and 200%, or more returns. And I do this through running 
advertising to high converting o�ers of my own or as an a�liate… just like 
I’ve been teaching you. I can spend a $1 in advertising and get back $2, $3, 
$4, $5 or even $20 if the campaign is a real winner.

People used to ask me all the time “what investments do you have?”. For 
the first couple years of my business I put every dime into my it because it’s 
where I received the biggest returns.

In this chapter, I want to talk about the elephant in the room. The big 
“problem” almost every person talks about being the thing stopping them 
from going after their dreams…

It’s the one thing keeping you from doing what you want. Living how you 
want. Going where you want. Driving what you want and Traveling where 
you want.

It’s also the #1 excuse people give for not being able to start a business of 
their own.

What is it?

Money.

And more specifically….

“I don’t have the money”

The real problem isn’t actually either one of those. It’s simply you don’t how 
to FIND the money. Which is what we’re going to focus on in this step.

Look, back in 2009, exactly one year after I bounced back from being 
homeless, I was swinging a hammer on a construction site and realized that 
wasn’t my destiny.

I wanted to turn my mess into a message. I wanted to turn my struggles into 
my strengths.

I wanted to travel, drive nice cars, live in big houses. I wanted to show my 
family the world and do nice things for my parents.

will make money o� of taxes.
 
If you have any doubt successful people use “OPM”.... I want to tell you 
about the various and very successful people throughout history have used 
this method of funding to finance their business and go onto to build 
extreme wealth.

Because at the end of the day it’s not about someone's resources, but 
instead, their resourcefulness.
 
I also know most people have a mental block when they go to start their 
business and it’s a combination of fear and ignorance around the fact that 
most successful entrepreneurs had to either reach into their own pockets, 
or finance their business to get it o� the ground.
 
So I’d like to give you several examples just to demonstrate that a little 
more clearly. 

First, we have billionaire Sir Philip Green who has companies in fashion and 
retail. He started with 20,000 British Pounds, importing jeans from the Far 
East and selling them to retailers in London. 

He went on to become the owner of the Arcadia Group, which owns 
well-known high street chains such as Burton, Dorothy, Perkins, Miss Self-
ridge, Topshop/Topman, and Wallis.
 
Next is Mike Ashley, whose net worth is estimated at 3.75 billion. He’s in 
retail, sports equipment, and fashion. He started with a loan of $10,000. 
After leaving school at 16, exactly like I did, he became a county level 
squash coach in the 80s. 



I wholeheartedly believe you get in life what you have the courage to ask 
for. You get the girl (or the guy) if you have the courage to ask. You close the 
sale and make the commission if you have the courage to ask. You get the 
last piece of pizza in the box if you have the courage to ask.

You get “the best seat in the house” at your favorite restaurant if you have 
the courage to ask (trust me, try it!)

The same goes for your business. If you need funds -- sure -- you may have 
to ask around to a few di�erent places. However, you’ll get back in return 
what you have the courage to ask for.

You should also remember the costs of starting a business are all TAX 
DEDUCTIBLE! (consult with your CPA, as I’m not giving you accounting or 
financial advice). I just know I run as much as I can through my business 
because I get to write it o� as a business expense. Thus, saving me from 
paying more taxes than I already do!

source: http://www.investopedia.com/financial-edge/0411/6-entrepreneurs-who-built-their-fortunes-from-nothing.aspx
source: https://www.slideshare.net/Zillidy/zillidy-large-companies-started-with-a-small-loan-16627597
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He then opened up his first Sport & Ski shop in Maidenhead, hit it big with 
Sports Direct, and is now a presence across the UK.
 
Billionaire Sir Richard Branson is next. He started with a loan for $300. His 
company Virgin has now become one of the most iconic brands in the 
world.
 
How about Sam Walton? He got his start in retail after he opened up his first 
store in 1945, with a total of $25,000 -- $20,000 of which he had to borrow 
from his father-in-law. Walton was able to quickly grow Wal-Mart into one of 
the biggest retailers in the United States, and was even, for a time, the 
richest man in America.
 
Then there’s Bill Hewlett and Dave Packard - the co-founders of Hewlett & 
Packard. They started what would go on to become an industrial giant with 
just $538 in total assets, which included a bit of cash and a used drill press. 
Today, Hewlett-Packard has a market cap of $88 billion dollars, and gener-
ates over $100 billion in sales per year.
 
Lastly, we have a group of people named Jerry, Zev and Gordon. You may 
not recognize their names, but you definitely know the company they 
started - Starbucks. After they each invested a little over $1300 into the 
business, they had to get a loan for another $5,000 from the bank. Today, 
Starbucks brings in about $10 billion in revenue per year.

I could go on all day with these examples of successful entrepreneurs who 
either used their own funds to start their cash cow businesses, or got start-
ed using “OPM” and went on to create empires. 

The only di�erence is between them and you is they took action. Or if they 
needed funds, they asked.
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Whether it’s was buying a course, attending a mastermind, getting coached 
or buying more advertising...there was nothing in my life which gave me a 
better return than investing into myself, my education, and my business.

Now, if you don’t have any excess cash, you need to learn the OPM Method.
 
What does OPM stand for?
 
It stands for other people’s money.
 
This includes credit cards, personal loans, small business loans, grants, 
equity lines of credit and so forth.

And the reason why it’s so important is this is one of the simplest and 
easiest ways to get up and running  for people who don’t have excess cash 
on hand.
 
The truth is there’s literally billions of dollars available for people like you 
and me to start a business in America and around the world. I’m talking 
about both public and private agencies and companies who make funding 
available for entrepreneurs and small business owners.

Why would they do it, especially the government? Well, first of all, entrepre-
neurs and small business owners end up paying a lot of money in taxes and 
they fuel the economy.
 
So both private companies and the government have an interest in funding 
businesses and providing financing to businesses because they can make 
money. It’s like an investment; or a service; or a even a business to them.
 
Private companies will make money o� of interest, while the government 

Do you want to do those things, too? If so, you’re going to have to lose the 
excuse of not having the money. You need to learn how to find the money.

I wasn’t able to qualify for a loan back then. I had worse than bad credit, I 
had no credit!

So I went to the only person who might even consider giving me a loan -- 
my Mom. She loaned me $10,000 cash and I put that money to work. I 
wasn’t an overnight success, yet slowly but surely I turned that ten-grand 
into twenty-grand. Then thirty-grand.

Over the last 8 years, I turned the $10,000 into over $200-million dollars in 
sales and millions of dollars in profits. Crazy to think about, but it’s true.

I was resourceful, even though I didn’t have the resources. Nowadays I’m 
the one investing in other companies. Investing in real estate. Investing in 
the stock market.

Nowadays I’m perfectly fine putting my money into my business because I 
know it’s one of, if not, the best place to get big returns on my money.

If a typical investment yields 6-9% that’s considered good. In my business, I 
can see 100% and 200%, or more returns. And I do this through running 
advertising to high converting o�ers of my own or as an a�liate… just like 
I’ve been teaching you. I can spend a $1 in advertising and get back $2, $3, 
$4, $5 or even $20 if the campaign is a real winner.

People used to ask me all the time “what investments do you have?”. For 
the first couple years of my business I put every dime into my it because it’s 
where I received the biggest returns.

In this chapter, I want to talk about the elephant in the room. The big 
“problem” almost every person talks about being the thing stopping them 
from going after their dreams…

It’s the one thing keeping you from doing what you want. Living how you 
want. Going where you want. Driving what you want and Traveling where 
you want.

It’s also the #1 excuse people give for not being able to start a business of 
their own.

What is it?

Money.

And more specifically….

“I don’t have the money”

The real problem isn’t actually either one of those. It’s simply you don’t how 
to FIND the money. Which is what we’re going to focus on in this step.

Look, back in 2009, exactly one year after I bounced back from being 
homeless, I was swinging a hammer on a construction site and realized that 
wasn’t my destiny.

I wanted to turn my mess into a message. I wanted to turn my struggles into 
my strengths.

I wanted to travel, drive nice cars, live in big houses. I wanted to show my 
family the world and do nice things for my parents.

will make money o� of taxes.
 
If you have any doubt successful people use “OPM”.... I want to tell you 
about the various and very successful people throughout history have used 
this method of funding to finance their business and go onto to build 
extreme wealth.

Because at the end of the day it’s not about someone's resources, but 
instead, their resourcefulness.
 
I also know most people have a mental block when they go to start their 
business and it’s a combination of fear and ignorance around the fact that 
most successful entrepreneurs had to either reach into their own pockets, 
or finance their business to get it o� the ground.
 
So I’d like to give you several examples just to demonstrate that a little 
more clearly. 

First, we have billionaire Sir Philip Green who has companies in fashion and 
retail. He started with 20,000 British Pounds, importing jeans from the Far 
East and selling them to retailers in London. 

He went on to become the owner of the Arcadia Group, which owns 
well-known high street chains such as Burton, Dorothy, Perkins, Miss Self-
ridge, Topshop/Topman, and Wallis.
 
Next is Mike Ashley, whose net worth is estimated at 3.75 billion. He’s in 
retail, sports equipment, and fashion. He started with a loan of $10,000. 
After leaving school at 16, exactly like I did, he became a county level 
squash coach in the 80s. 
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I wholeheartedly believe you get in life what you have the courage to ask 
for. You get the girl (or the guy) if you have the courage to ask. You close the 
sale and make the commission if you have the courage to ask. You get the 
last piece of pizza in the box if you have the courage to ask.

You get “the best seat in the house” at your favorite restaurant if you have 
the courage to ask (trust me, try it!)

The same goes for your business. If you need funds -- sure -- you may have 
to ask around to a few di�erent places. However, you’ll get back in return 
what you have the courage to ask for.

You should also remember the costs of starting a business are all TAX 
DEDUCTIBLE! (consult with your CPA, as I’m not giving you accounting or 
financial advice). I just know I run as much as I can through my business 
because I get to write it o� as a business expense. Thus, saving me from 
paying more taxes than I already do!

source: http://www.investopedia.com/financial-edge/0411/6-entrepreneurs-who-built-their-fortunes-from-nothing.aspx
source: https://www.slideshare.net/Zillidy/zillidy-large-companies-started-with-a-small-loan-16627597
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He then opened up his first Sport & Ski shop in Maidenhead, hit it big with 
Sports Direct, and is now a presence across the UK.
 
Billionaire Sir Richard Branson is next. He started with a loan for $300. His 
company Virgin has now become one of the most iconic brands in the 
world.
 
How about Sam Walton? He got his start in retail after he opened up his first 
store in 1945, with a total of $25,000 -- $20,000 of which he had to borrow 
from his father-in-law. Walton was able to quickly grow Wal-Mart into one of 
the biggest retailers in the United States, and was even, for a time, the 
richest man in America.
 
Then there’s Bill Hewlett and Dave Packard - the co-founders of Hewlett & 
Packard. They started what would go on to become an industrial giant with 
just $538 in total assets, which included a bit of cash and a used drill press. 
Today, Hewlett-Packard has a market cap of $88 billion dollars, and gener-
ates over $100 billion in sales per year.
 
Lastly, we have a group of people named Jerry, Zev and Gordon. You may 
not recognize their names, but you definitely know the company they 
started - Starbucks. After they each invested a little over $1300 into the 
business, they had to get a loan for another $5,000 from the bank. Today, 
Starbucks brings in about $10 billion in revenue per year.

I could go on all day with these examples of successful entrepreneurs who 
either used their own funds to start their cash cow businesses, or got start-
ed using “OPM” and went on to create empires. 

The only di�erence is between them and you is they took action. Or if they 
needed funds, they asked.

Whether it’s was buying a course, attending a mastermind, getting coached 
or buying more advertising...there was nothing in my life which gave me a 
better return than investing into myself, my education, and my business.

Now, if you don’t have any excess cash, you need to learn the OPM Method.
 
What does OPM stand for?
 
It stands for other people’s money.
 
This includes credit cards, personal loans, small business loans, grants, 
equity lines of credit and so forth.

And the reason why it’s so important is this is one of the simplest and 
easiest ways to get up and running  for people who don’t have excess cash 
on hand.
 
The truth is there’s literally billions of dollars available for people like you 
and me to start a business in America and around the world. I’m talking 
about both public and private agencies and companies who make funding 
available for entrepreneurs and small business owners.

Why would they do it, especially the government? Well, first of all, entrepre-
neurs and small business owners end up paying a lot of money in taxes and 
they fuel the economy.
 
So both private companies and the government have an interest in funding 
businesses and providing financing to businesses because they can make 
money. It’s like an investment; or a service; or a even a business to them.
 
Private companies will make money o� of interest, while the government 

Do you want to do those things, too? If so, you’re going to have to lose the 
excuse of not having the money. You need to learn how to find the money.

I wasn’t able to qualify for a loan back then. I had worse than bad credit, I 
had no credit!

So I went to the only person who might even consider giving me a loan -- 
my Mom. She loaned me $10,000 cash and I put that money to work. I 
wasn’t an overnight success, yet slowly but surely I turned that ten-grand 
into twenty-grand. Then thirty-grand.

Over the last 8 years, I turned the $10,000 into over $200-million dollars in 
sales and millions of dollars in profits. Crazy to think about, but it’s true.

I was resourceful, even though I didn’t have the resources. Nowadays I’m 
the one investing in other companies. Investing in real estate. Investing in 
the stock market.

Nowadays I’m perfectly fine putting my money into my business because I 
know it’s one of, if not, the best place to get big returns on my money.

If a typical investment yields 6-9% that’s considered good. In my business, I 
can see 100% and 200%, or more returns. And I do this through running 
advertising to high converting o�ers of my own or as an a�liate… just like 
I’ve been teaching you. I can spend a $1 in advertising and get back $2, $3, 
$4, $5 or even $20 if the campaign is a real winner.

People used to ask me all the time “what investments do you have?”. For 
the first couple years of my business I put every dime into my it because it’s 
where I received the biggest returns.

In this chapter, I want to talk about the elephant in the room. The big 
“problem” almost every person talks about being the thing stopping them 
from going after their dreams…

It’s the one thing keeping you from doing what you want. Living how you 
want. Going where you want. Driving what you want and Traveling where 
you want.

It’s also the #1 excuse people give for not being able to start a business of 
their own.

What is it?

Money.

And more specifically….

“I don’t have the money”

The real problem isn’t actually either one of those. It’s simply you don’t how 
to FIND the money. Which is what we’re going to focus on in this step.

Look, back in 2009, exactly one year after I bounced back from being 
homeless, I was swinging a hammer on a construction site and realized that 
wasn’t my destiny.

I wanted to turn my mess into a message. I wanted to turn my struggles into 
my strengths.

I wanted to travel, drive nice cars, live in big houses. I wanted to show my 
family the world and do nice things for my parents.

will make money o� of taxes.
 
If you have any doubt successful people use “OPM”.... I want to tell you 
about the various and very successful people throughout history have used 
this method of funding to finance their business and go onto to build 
extreme wealth.

Because at the end of the day it’s not about someone's resources, but 
instead, their resourcefulness.
 
I also know most people have a mental block when they go to start their 
business and it’s a combination of fear and ignorance around the fact that 
most successful entrepreneurs had to either reach into their own pockets, 
or finance their business to get it o� the ground.
 
So I’d like to give you several examples just to demonstrate that a little 
more clearly. 

First, we have billionaire Sir Philip Green who has companies in fashion and 
retail. He started with 20,000 British Pounds, importing jeans from the Far 
East and selling them to retailers in London. 

He went on to become the owner of the Arcadia Group, which owns 
well-known high street chains such as Burton, Dorothy, Perkins, Miss Self-
ridge, Topshop/Topman, and Wallis.
 
Next is Mike Ashley, whose net worth is estimated at 3.75 billion. He’s in 
retail, sports equipment, and fashion. He started with a loan of $10,000. 
After leaving school at 16, exactly like I did, he became a county level 
squash coach in the 80s. 
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help you develop a million dollar business plan and launch 

your a�liate marketing business in the next 15 days!

Log into your account at www.LegendaryMarketer.com 
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Chapter 1: Let’s get to business...

Affiliate Marketing Millionaire
Build Your Dream Online Business Without The Hassles

Of Creating Products, Hiring Or Doing Customer Support!

Chapter 14: Set Big (Yet Realistic) Goals



That’s why most, if not all, professionals make people set appointments 
because they aren’t just sitting there waiting around for you to call or 
walk in.
 
Make sure you guard your time and you don’t have to reinvent the wheel. 
Focus on the simple tasks you need to accomplish every day.
 

You may have to let some people go in your life in order to focus on what’s 
important to you and guard your energy. Your inner circle may end up 
getting smaller when you do this, but that’s not always a bad thing. After all, 
you are the average of the five people you spend the most time with.
 
So make sure those five people are feeding you the positivity and the 
inspiration and the enthusiasm you need to think bigger, not smaller. You 
need people who are going to give you more faith, not more fear.
 
You have to guard your time. They say your eyes, your ears, and your watch 
are the most important things you own, because what comes in definitely 
a�ects you, whether you realize it or not.
 
You have to know what’s coming into your eyes; into your ears; and into 
your calendar. Make people set appointments with you and use a calendar 
to schedule everything in your life. If it’s not booked on you calendar, then it 
shouldn’t happen.
 
In this way, you can have structure; you can guard your time; because it’s 
important and valuable.

People fail to become successful because they fail to treat themselves like 
they deserve success. So start treating yourself like you deserve success, 
because you do.
 
Have you ever just strolled into a doctor’s o�ce or a CPA and have them 
sitting there, waiting for you? No, because they’re busy.
 
Sure, they might accept walk-ins, but you might also have to sit there for an 
hour and wait for them to finish what they’re doing. 

What I want you to do is get clear on those faces, and those cars, those 
houses, and the air travel. Be as specific as possible. Get clear pictures of 
all those things in your head, and visualize yourself acquiring those things 
every single day.
 
One of the most important things I did when I first started was… I started to 
speak as if I was already successful -- as if I had already achieved my goals. 
This gave me confidence and conviction to the point where people could 
recognize -- even smell -- success on me! 

Have you ever been in a room where somebody walked in and you just 
knew, right away they were successful?
 
They looked successful, they talked successful, they sounded successful.
 
Even if you’re not there yet -- if you start talking like that every day, you’re 
going to come o� as much more successful and influential to your pros-
pects and business peers, and that is very, very important.
 
Don’t think that this is being inauthentic or faking it until you make it, 
because you’re not lying. It’s simply about implementing the most practical 
Law of Attraction strategies that are available to you right now. And that’s 
visualizing the things you want in life and speaking them into existence and 
carrying yourself as if all those things have already become a reality for you.
 
You have to have structure in order to accomplish these things because if 
someone who pulls their chair up to the computer every morning and has 
no idea what they’re working on, they are not going to be e�ective. They’re 
not going to get much done. So you have to structure your days and your 
weeks in a way that allows you to do that.
 

What kind of countertops will you have in the kitchen? What about flooring? 
How many rooms? What kind of bed and dresser do you want?
 
How many bathrooms will you have? Will they have marble or stone? Will 
you have a steam room? Does it have shower heads coming out from both 
sides of the wall so that every time you step in that shower you get that 
amazing feeling on your skin?
 
What about travel? Where do you want to travel? What countries do you 
want to visit?
 
How are you going to get there? Do you want to fly coach or do you want to 
fly first class? Have you ever seen those large double-decker planes that 
give you a bed and a TV so you can snuggle up and sleep for six or seven 
hours in absolute comfort? That’s what it means to travel in luxury.
 
Can you imagine yourself doing that?
 
Maybe you need a picture you can download from the Internet and cut out 
so you can look at that thing on a daily basis. You need to know where 
you’re going and what you’re doing.
 
Maybe you want to own your plane. That’s totally okay, too. Get a picture of 
that plane up on your wall so you can look at it every day.
 
Maybe you need some pictures of your family up on there as well, because 
you want to be able to do things for them too. Maybe you want to be like 
me and go and surprise your dad with a brand new truck, or a brand new 
house. Maybe you want to send your kid away on a big vacation as a gift for 
accomplishing something.
 

to give you prosperity and abundance and wealth and riches, but in a 
di�erent and better way.

There are no elevators to the top, only stairs. We all get there the same way. 
You must gain the right information from the right people in the right envi-
ronment… then go take action on it.
 
In order to hit your first six figures, or your first million dollars, you need to 
be incredibly focused. As my dad used to say, you need to have the blind-
ers on. Because your success is always going to be directly proportional to 
your ability to focus on your goals.
 
Next, you need to have a daily method of operation. You need to know what 
you’re doing every single day.
 
This is why we make it as easy as possible for you here at Legendary by 
teaching you exactly what you need to inside our masterclasses and then 
giving you incredible ongoing support inside our masterminds.
 
Next, you need to get very specific about what it is that you want, what it is 
you’re striving for. I want you to have a physical dream board. I know a lot of 
people think they are corny, but they’re not because the truth is if do not 
have a vision of where you’re going and what you want, then you don’t 
actually have a clue what you’re working for. And you need to.
 
I want you to think about what kind of car you want to drive. What color is 
the interior? Do you want it to have 20-inch rims, or leather seats? Is it going 
to be a sports car or an SUV? What kind of engine is it going to have?
 
Then you have to think about what kind of home you want to live in. What 
state and what neighborhood is it in? What kind of kitchen do you want? 

earner, and I can tell you they look a lot like a Super Bowl ring or a World 
Series ring. And what they do is they give someone instant status.
 
In our success club I mentioned earlier, we have a ring for when you reach 
$100,000 in a�liate commissions. That’s our six-figure ring.
 
We have a ring for when you reach $1 million dollars in a�liate commis-
sions. It’s our seven-figure ring.
 
And finally, we have a ring for you when you reach $10 million dollars in 
a�liate commissions.
 
You’ll also receive a gold Rolex for reaching $10 million dollars in a�liate 
commissions, because this is the ultimate status symbol - both the ring and 
an expensive watch.
 
We want to reward our a�liates with the status symbols that are going be a 
complement to the money. The truth is, if you’re making this much money 
you’re probably already driving around in a nice car, living an expensive 
home, but we want to put some icing on the cake for you.
 
Now let’s talk about the important stu� which is how to actually reach your 
goals, whatever they are. 

First and foremost, you have to set some goals. The next thing you need to 
do is become very focused. So many people out there are not focused… 
and the Internet has only made that worse. It’s jacked up everyone’s ADD to 
a whole new level.
 
You need to have the ability to avoid shiny objects, because the fact is there 
is always going to be another opportunity, another person who’s promising 

If you’re a part of our community, whether you’re in our Facebook group, or 
our calls or webinars, or come to our events, you’ll end up meeting a lot of 
these people. Hearing their stories can really impact you, inspire you, and 
remind you anything is possible.

For example, one of the things we do to help our a�liates do to upgrade 
their fame, authority and respect is reward them with cool prizes when they 
achieve certain results.

These rewards boost their personal status, because increased status is 
what people want. It’s why they buy expensive cars and fancy houses and 
flashy jewelry. Because they see those things as status symbols.
 
Those status symbols allow you to develop instant influence. What I mean 
by that is this: if you go out today and buy a Bentley, or a Rolls Royce, or a 
Range Rover, you’ll have instant influence, because people view those 
things as symbols of status.
 
If you have a beautiful ring or an expensive watch, people will recognize 
that as a status symbol and you’ll have instant influence. This all comes from 
the fact that people want to be more important, they want to be more 
powerful, they want to be respected.
 
The way people go about that is in a way that’s socially recognized, and 
we’ve been judging these things the same way for thousands of years. 
Think about it.
 
Going back to all the ancient Kings and Queens and Emperors in civiliza-
tions past, all of them focused on acquiring material wealth, on acquiring 
things like gold and jewelry and building big, huge castles for themselves. 
Because that’s how humans recognize status.

I didn’t even have a big budget to work with, because I was still working 
construction.
 
This was back in 2009, and I was total newbie coming online for the first 
time. But over the course of 12 months, I had my first $10,000 month, and 
then over the next two years I had my first $40,000 month.  

Since then, there has not been a single month in the past six years where I 
haven’t made high five or even six-figures.
 
Now, because of the success, my reputation precedes me. Over the years, 
people have heard of me or seen me, and know about the success I’ve had 
to the point where before someone even speaks to me for the first time, I’ve 
already gained authority, respect, and in some cases, fame, in their eyes.
 
The cool thing is the same “fame” I speak of is available to you too and 
anyone for that matter. Because ultimately, fame is simply recognition, and 
becoming recognizable online is fairly easy to do now a days. When you 
combine being recognized with getting people results your authority goes 
through the roof.
 
Over the years, I’ve seen plenty of people do the same exact same thing I 
did online, and many of them came online from construction jobs just like 
me, or stay-at-home moms or dads.
 
These are people who didn’t really know much when they got started, but 
they didn’t let it stop them from going through our courses and attending 
our masterminds and events, they’ve gone on to command money, respect, 
and influence anytime they want through simple marketing strategies 
they’ve used to grow their personal brand.
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In this chapter, I want to talk about the formula for creating fame, authority, 
and respect in your business. 

Now, I’m not talking about getting famous like Kim Kardashian. No. I’m 
talking about becoming an authority. Someone, who when they speak -- 
people listen.
 
So, here’s question for you, “Does money come from power, or does power 
come from money?”
 
The answer is neither.

Actually, power and money come from results.
 
Because if you don’t have results, people are not going to respect you, and 
you’re not going to be an authority.
 
But the thing is, results in business usually come from making money, or 
helping your clients and customers make money or get a specific. So of 
course, my goal in Legendary Marketer is to help you build a business and 
make money so you can develop your success story.

From those results and the success story will come fame, authority, and 
respect in your business.
 
This is when your success will really compound and grow exponentially. But 
let me clarify, this is not about growing your ego. It’s about growing your 
bank account and reputation from helping more people get more results.
 
When I first started my business, I was just like anybody else. I had no 
contacts, no experience, and no previous success. 
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We don’t recognize status based on how many kids you have, right? There 
are plenty of people out there who have no fame, no authority, and no 
respect, but they have 8 kids.
 
As you know, your material items aren’t a measure of your character, but in 
today's society they are a measure of your financial status…
 
Which, for example, is one of the reason we’ve developed this success club 
for our a�liates inside Legendary Marketer. If you’re an a�liate of ours, and 
choose to promote our products and services, we will recognize you the 
same way professional sports players get recognized when they win a 
championship, and that’s by giving out ranks.
 
You don’t have to have seen or have met a pro player who won the Super 
Bowl or the World Series to know the most important thing they carry 
around with them is their championship ring.
 
Let me tell you a story. I was in a cigar bar one day, smoking a cigar sitting 
next to a guy I didn’t know. I certainly didn’t think he was anyone special or 
anyone important, at least until we started talking.
 
I realized he had been a part of the Minnesota Twins, a pro baseball team, 
and he told me he was part of the team that won a World Series. He pulled 
his championship ring and showed it to me. As soon as he showed me the 
ring, instantly, he was someone of importance, someone to respect, and 
someone that I was suddenly much more interested in.
 
This is precisely the kind of power these status symbols can have. 

I have rings I’ve received from other companies, for being a million dollar 



That’s why most, if not all, professionals make people set appointments 
because they aren’t just sitting there waiting around for you to call or 
walk in.
 
Make sure you guard your time and you don’t have to reinvent the wheel. 
Focus on the simple tasks you need to accomplish every day.
 

You may have to let some people go in your life in order to focus on what’s 
important to you and guard your energy. Your inner circle may end up 
getting smaller when you do this, but that’s not always a bad thing. After all, 
you are the average of the five people you spend the most time with.
 
So make sure those five people are feeding you the positivity and the 
inspiration and the enthusiasm you need to think bigger, not smaller. You 
need people who are going to give you more faith, not more fear.
 
You have to guard your time. They say your eyes, your ears, and your watch 
are the most important things you own, because what comes in definitely 
a�ects you, whether you realize it or not.
 
You have to know what’s coming into your eyes; into your ears; and into 
your calendar. Make people set appointments with you and use a calendar 
to schedule everything in your life. If it’s not booked on you calendar, then it 
shouldn’t happen.
 
In this way, you can have structure; you can guard your time; because it’s 
important and valuable.

People fail to become successful because they fail to treat themselves like 
they deserve success. So start treating yourself like you deserve success, 
because you do.
 
Have you ever just strolled into a doctor’s o�ce or a CPA and have them 
sitting there, waiting for you? No, because they’re busy.
 
Sure, they might accept walk-ins, but you might also have to sit there for an 
hour and wait for them to finish what they’re doing. 

What I want you to do is get clear on those faces, and those cars, those 
houses, and the air travel. Be as specific as possible. Get clear pictures of 
all those things in your head, and visualize yourself acquiring those things 
every single day.
 
One of the most important things I did when I first started was… I started to 
speak as if I was already successful -- as if I had already achieved my goals. 
This gave me confidence and conviction to the point where people could 
recognize -- even smell -- success on me! 

Have you ever been in a room where somebody walked in and you just 
knew, right away they were successful?
 
They looked successful, they talked successful, they sounded successful.
 
Even if you’re not there yet -- if you start talking like that every day, you’re 
going to come o� as much more successful and influential to your pros-
pects and business peers, and that is very, very important.
 
Don’t think that this is being inauthentic or faking it until you make it, 
because you’re not lying. It’s simply about implementing the most practical 
Law of Attraction strategies that are available to you right now. And that’s 
visualizing the things you want in life and speaking them into existence and 
carrying yourself as if all those things have already become a reality for you.
 
You have to have structure in order to accomplish these things because if 
someone who pulls their chair up to the computer every morning and has 
no idea what they’re working on, they are not going to be e�ective. They’re 
not going to get much done. So you have to structure your days and your 
weeks in a way that allows you to do that.
 

What kind of countertops will you have in the kitchen? What about flooring? 
How many rooms? What kind of bed and dresser do you want?
 
How many bathrooms will you have? Will they have marble or stone? Will 
you have a steam room? Does it have shower heads coming out from both 
sides of the wall so that every time you step in that shower you get that 
amazing feeling on your skin?
 
What about travel? Where do you want to travel? What countries do you 
want to visit?
 
How are you going to get there? Do you want to fly coach or do you want to 
fly first class? Have you ever seen those large double-decker planes that 
give you a bed and a TV so you can snuggle up and sleep for six or seven 
hours in absolute comfort? That’s what it means to travel in luxury.
 
Can you imagine yourself doing that?
 
Maybe you need a picture you can download from the Internet and cut out 
so you can look at that thing on a daily basis. You need to know where 
you’re going and what you’re doing.
 
Maybe you want to own your plane. That’s totally okay, too. Get a picture of 
that plane up on your wall so you can look at it every day.
 
Maybe you need some pictures of your family up on there as well, because 
you want to be able to do things for them too. Maybe you want to be like 
me and go and surprise your dad with a brand new truck, or a brand new 
house. Maybe you want to send your kid away on a big vacation as a gift for 
accomplishing something.
 

to give you prosperity and abundance and wealth and riches, but in a 
di�erent and better way.

There are no elevators to the top, only stairs. We all get there the same way. 
You must gain the right information from the right people in the right envi-
ronment… then go take action on it.
 
In order to hit your first six figures, or your first million dollars, you need to 
be incredibly focused. As my dad used to say, you need to have the blind-
ers on. Because your success is always going to be directly proportional to 
your ability to focus on your goals.
 
Next, you need to have a daily method of operation. You need to know what 
you’re doing every single day.
 
This is why we make it as easy as possible for you here at Legendary by 
teaching you exactly what you need to inside our masterclasses and then 
giving you incredible ongoing support inside our masterminds.
 
Next, you need to get very specific about what it is that you want, what it is 
you’re striving for. I want you to have a physical dream board. I know a lot of 
people think they are corny, but they’re not because the truth is if do not 
have a vision of where you’re going and what you want, then you don’t 
actually have a clue what you’re working for. And you need to.
 
I want you to think about what kind of car you want to drive. What color is 
the interior? Do you want it to have 20-inch rims, or leather seats? Is it going 
to be a sports car or an SUV? What kind of engine is it going to have?
 
Then you have to think about what kind of home you want to live in. What 
state and what neighborhood is it in? What kind of kitchen do you want? 

earner, and I can tell you they look a lot like a Super Bowl ring or a World 
Series ring. And what they do is they give someone instant status.
 
In our success club I mentioned earlier, we have a ring for when you reach 
$100,000 in a�liate commissions. That’s our six-figure ring.
 
We have a ring for when you reach $1 million dollars in a�liate commis-
sions. It’s our seven-figure ring.
 
And finally, we have a ring for you when you reach $10 million dollars in 
a�liate commissions.
 
You’ll also receive a gold Rolex for reaching $10 million dollars in a�liate 
commissions, because this is the ultimate status symbol - both the ring and 
an expensive watch.
 
We want to reward our a�liates with the status symbols that are going be a 
complement to the money. The truth is, if you’re making this much money 
you’re probably already driving around in a nice car, living an expensive 
home, but we want to put some icing on the cake for you.
 
Now let’s talk about the important stu� which is how to actually reach your 
goals, whatever they are. 

First and foremost, you have to set some goals. The next thing you need to 
do is become very focused. So many people out there are not focused… 
and the Internet has only made that worse. It’s jacked up everyone’s ADD to 
a whole new level.
 
You need to have the ability to avoid shiny objects, because the fact is there 
is always going to be another opportunity, another person who’s promising 

If you’re a part of our community, whether you’re in our Facebook group, or 
our calls or webinars, or come to our events, you’ll end up meeting a lot of 
these people. Hearing their stories can really impact you, inspire you, and 
remind you anything is possible.

For example, one of the things we do to help our a�liates do to upgrade 
their fame, authority and respect is reward them with cool prizes when they 
achieve certain results.

These rewards boost their personal status, because increased status is 
what people want. It’s why they buy expensive cars and fancy houses and 
flashy jewelry. Because they see those things as status symbols.
 
Those status symbols allow you to develop instant influence. What I mean 
by that is this: if you go out today and buy a Bentley, or a Rolls Royce, or a 
Range Rover, you’ll have instant influence, because people view those 
things as symbols of status.
 
If you have a beautiful ring or an expensive watch, people will recognize 
that as a status symbol and you’ll have instant influence. This all comes from 
the fact that people want to be more important, they want to be more 
powerful, they want to be respected.
 
The way people go about that is in a way that’s socially recognized, and 
we’ve been judging these things the same way for thousands of years. 
Think about it.
 
Going back to all the ancient Kings and Queens and Emperors in civiliza-
tions past, all of them focused on acquiring material wealth, on acquiring 
things like gold and jewelry and building big, huge castles for themselves. 
Because that’s how humans recognize status.
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I didn’t even have a big budget to work with, because I was still working 
construction.
 
This was back in 2009, and I was total newbie coming online for the first 
time. But over the course of 12 months, I had my first $10,000 month, and 
then over the next two years I had my first $40,000 month.  

Since then, there has not been a single month in the past six years where I 
haven’t made high five or even six-figures.
 
Now, because of the success, my reputation precedes me. Over the years, 
people have heard of me or seen me, and know about the success I’ve had 
to the point where before someone even speaks to me for the first time, I’ve 
already gained authority, respect, and in some cases, fame, in their eyes.
 
The cool thing is the same “fame” I speak of is available to you too and 
anyone for that matter. Because ultimately, fame is simply recognition, and 
becoming recognizable online is fairly easy to do now a days. When you 
combine being recognized with getting people results your authority goes 
through the roof.
 
Over the years, I’ve seen plenty of people do the same exact same thing I 
did online, and many of them came online from construction jobs just like 
me, or stay-at-home moms or dads.
 
These are people who didn’t really know much when they got started, but 
they didn’t let it stop them from going through our courses and attending 
our masterminds and events, they’ve gone on to command money, respect, 
and influence anytime they want through simple marketing strategies 
they’ve used to grow their personal brand.
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In this chapter, I want to talk about the formula for creating fame, authority, 
and respect in your business. 

Now, I’m not talking about getting famous like Kim Kardashian. No. I’m 
talking about becoming an authority. Someone, who when they speak -- 
people listen.
 
So, here’s question for you, “Does money come from power, or does power 
come from money?”
 
The answer is neither.

Actually, power and money come from results.
 
Because if you don’t have results, people are not going to respect you, and 
you’re not going to be an authority.
 
But the thing is, results in business usually come from making money, or 
helping your clients and customers make money or get a specific. So of 
course, my goal in Legendary Marketer is to help you build a business and 
make money so you can develop your success story.

From those results and the success story will come fame, authority, and 
respect in your business.
 
This is when your success will really compound and grow exponentially. But 
let me clarify, this is not about growing your ego. It’s about growing your 
bank account and reputation from helping more people get more results.
 
When I first started my business, I was just like anybody else. I had no 
contacts, no experience, and no previous success. 

We don’t recognize status based on how many kids you have, right? There 
are plenty of people out there who have no fame, no authority, and no 
respect, but they have 8 kids.
 
As you know, your material items aren’t a measure of your character, but in 
today's society they are a measure of your financial status…
 
Which, for example, is one of the reason we’ve developed this success club 
for our a�liates inside Legendary Marketer. If you’re an a�liate of ours, and 
choose to promote our products and services, we will recognize you the 
same way professional sports players get recognized when they win a 
championship, and that’s by giving out ranks.
 
You don’t have to have seen or have met a pro player who won the Super 
Bowl or the World Series to know the most important thing they carry 
around with them is their championship ring.
 
Let me tell you a story. I was in a cigar bar one day, smoking a cigar sitting 
next to a guy I didn’t know. I certainly didn’t think he was anyone special or 
anyone important, at least until we started talking.
 
I realized he had been a part of the Minnesota Twins, a pro baseball team, 
and he told me he was part of the team that won a World Series. He pulled 
his championship ring and showed it to me. As soon as he showed me the 
ring, instantly, he was someone of importance, someone to respect, and 
someone that I was suddenly much more interested in.
 
This is precisely the kind of power these status symbols can have. 

I have rings I’ve received from other companies, for being a million dollar 



That’s why most, if not all, professionals make people set appointments 
because they aren’t just sitting there waiting around for you to call or 
walk in.
 
Make sure you guard your time and you don’t have to reinvent the wheel. 
Focus on the simple tasks you need to accomplish every day.
 

You may have to let some people go in your life in order to focus on what’s 
important to you and guard your energy. Your inner circle may end up 
getting smaller when you do this, but that’s not always a bad thing. After all, 
you are the average of the five people you spend the most time with.
 
So make sure those five people are feeding you the positivity and the 
inspiration and the enthusiasm you need to think bigger, not smaller. You 
need people who are going to give you more faith, not more fear.
 
You have to guard your time. They say your eyes, your ears, and your watch 
are the most important things you own, because what comes in definitely 
a�ects you, whether you realize it or not.
 
You have to know what’s coming into your eyes; into your ears; and into 
your calendar. Make people set appointments with you and use a calendar 
to schedule everything in your life. If it’s not booked on you calendar, then it 
shouldn’t happen.
 
In this way, you can have structure; you can guard your time; because it’s 
important and valuable.

People fail to become successful because they fail to treat themselves like 
they deserve success. So start treating yourself like you deserve success, 
because you do.
 
Have you ever just strolled into a doctor’s o�ce or a CPA and have them 
sitting there, waiting for you? No, because they’re busy.
 
Sure, they might accept walk-ins, but you might also have to sit there for an 
hour and wait for them to finish what they’re doing. 

What I want you to do is get clear on those faces, and those cars, those 
houses, and the air travel. Be as specific as possible. Get clear pictures of 
all those things in your head, and visualize yourself acquiring those things 
every single day.
 
One of the most important things I did when I first started was… I started to 
speak as if I was already successful -- as if I had already achieved my goals. 
This gave me confidence and conviction to the point where people could 
recognize -- even smell -- success on me! 

Have you ever been in a room where somebody walked in and you just 
knew, right away they were successful?
 
They looked successful, they talked successful, they sounded successful.
 
Even if you’re not there yet -- if you start talking like that every day, you’re 
going to come o� as much more successful and influential to your pros-
pects and business peers, and that is very, very important.
 
Don’t think that this is being inauthentic or faking it until you make it, 
because you’re not lying. It’s simply about implementing the most practical 
Law of Attraction strategies that are available to you right now. And that’s 
visualizing the things you want in life and speaking them into existence and 
carrying yourself as if all those things have already become a reality for you.
 
You have to have structure in order to accomplish these things because if 
someone who pulls their chair up to the computer every morning and has 
no idea what they’re working on, they are not going to be e�ective. They’re 
not going to get much done. So you have to structure your days and your 
weeks in a way that allows you to do that.
 

What kind of countertops will you have in the kitchen? What about flooring? 
How many rooms? What kind of bed and dresser do you want?
 
How many bathrooms will you have? Will they have marble or stone? Will 
you have a steam room? Does it have shower heads coming out from both 
sides of the wall so that every time you step in that shower you get that 
amazing feeling on your skin?
 
What about travel? Where do you want to travel? What countries do you 
want to visit?
 
How are you going to get there? Do you want to fly coach or do you want to 
fly first class? Have you ever seen those large double-decker planes that 
give you a bed and a TV so you can snuggle up and sleep for six or seven 
hours in absolute comfort? That’s what it means to travel in luxury.
 
Can you imagine yourself doing that?
 
Maybe you need a picture you can download from the Internet and cut out 
so you can look at that thing on a daily basis. You need to know where 
you’re going and what you’re doing.
 
Maybe you want to own your plane. That’s totally okay, too. Get a picture of 
that plane up on your wall so you can look at it every day.
 
Maybe you need some pictures of your family up on there as well, because 
you want to be able to do things for them too. Maybe you want to be like 
me and go and surprise your dad with a brand new truck, or a brand new 
house. Maybe you want to send your kid away on a big vacation as a gift for 
accomplishing something.
 

to give you prosperity and abundance and wealth and riches, but in a 
di�erent and better way.

There are no elevators to the top, only stairs. We all get there the same way. 
You must gain the right information from the right people in the right envi-
ronment… then go take action on it.
 
In order to hit your first six figures, or your first million dollars, you need to 
be incredibly focused. As my dad used to say, you need to have the blind-
ers on. Because your success is always going to be directly proportional to 
your ability to focus on your goals.
 
Next, you need to have a daily method of operation. You need to know what 
you’re doing every single day.
 
This is why we make it as easy as possible for you here at Legendary by 
teaching you exactly what you need to inside our masterclasses and then 
giving you incredible ongoing support inside our masterminds.
 
Next, you need to get very specific about what it is that you want, what it is 
you’re striving for. I want you to have a physical dream board. I know a lot of 
people think they are corny, but they’re not because the truth is if do not 
have a vision of where you’re going and what you want, then you don’t 
actually have a clue what you’re working for. And you need to.
 
I want you to think about what kind of car you want to drive. What color is 
the interior? Do you want it to have 20-inch rims, or leather seats? Is it going 
to be a sports car or an SUV? What kind of engine is it going to have?
 
Then you have to think about what kind of home you want to live in. What 
state and what neighborhood is it in? What kind of kitchen do you want? 

earner, and I can tell you they look a lot like a Super Bowl ring or a World 
Series ring. And what they do is they give someone instant status.
 
In our success club I mentioned earlier, we have a ring for when you reach 
$100,000 in a�liate commissions. That’s our six-figure ring.
 
We have a ring for when you reach $1 million dollars in a�liate commis-
sions. It’s our seven-figure ring.
 
And finally, we have a ring for you when you reach $10 million dollars in 
a�liate commissions.
 
You’ll also receive a gold Rolex for reaching $10 million dollars in a�liate 
commissions, because this is the ultimate status symbol - both the ring and 
an expensive watch.
 
We want to reward our a�liates with the status symbols that are going be a 
complement to the money. The truth is, if you’re making this much money 
you’re probably already driving around in a nice car, living an expensive 
home, but we want to put some icing on the cake for you.
 
Now let’s talk about the important stu� which is how to actually reach your 
goals, whatever they are. 

First and foremost, you have to set some goals. The next thing you need to 
do is become very focused. So many people out there are not focused… 
and the Internet has only made that worse. It’s jacked up everyone’s ADD to 
a whole new level.
 
You need to have the ability to avoid shiny objects, because the fact is there 
is always going to be another opportunity, another person who’s promising 
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If you’re a part of our community, whether you’re in our Facebook group, or 
our calls or webinars, or come to our events, you’ll end up meeting a lot of 
these people. Hearing their stories can really impact you, inspire you, and 
remind you anything is possible.

For example, one of the things we do to help our a�liates do to upgrade 
their fame, authority and respect is reward them with cool prizes when they 
achieve certain results.

These rewards boost their personal status, because increased status is 
what people want. It’s why they buy expensive cars and fancy houses and 
flashy jewelry. Because they see those things as status symbols.
 
Those status symbols allow you to develop instant influence. What I mean 
by that is this: if you go out today and buy a Bentley, or a Rolls Royce, or a 
Range Rover, you’ll have instant influence, because people view those 
things as symbols of status.
 
If you have a beautiful ring or an expensive watch, people will recognize 
that as a status symbol and you’ll have instant influence. This all comes from 
the fact that people want to be more important, they want to be more 
powerful, they want to be respected.
 
The way people go about that is in a way that’s socially recognized, and 
we’ve been judging these things the same way for thousands of years. 
Think about it.
 
Going back to all the ancient Kings and Queens and Emperors in civiliza-
tions past, all of them focused on acquiring material wealth, on acquiring 
things like gold and jewelry and building big, huge castles for themselves. 
Because that’s how humans recognize status.
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I didn’t even have a big budget to work with, because I was still working 
construction.
 
This was back in 2009, and I was total newbie coming online for the first 
time. But over the course of 12 months, I had my first $10,000 month, and 
then over the next two years I had my first $40,000 month.  

Since then, there has not been a single month in the past six years where I 
haven’t made high five or even six-figures.
 
Now, because of the success, my reputation precedes me. Over the years, 
people have heard of me or seen me, and know about the success I’ve had 
to the point where before someone even speaks to me for the first time, I’ve 
already gained authority, respect, and in some cases, fame, in their eyes.
 
The cool thing is the same “fame” I speak of is available to you too and 
anyone for that matter. Because ultimately, fame is simply recognition, and 
becoming recognizable online is fairly easy to do now a days. When you 
combine being recognized with getting people results your authority goes 
through the roof.
 
Over the years, I’ve seen plenty of people do the same exact same thing I 
did online, and many of them came online from construction jobs just like 
me, or stay-at-home moms or dads.
 
These are people who didn’t really know much when they got started, but 
they didn’t let it stop them from going through our courses and attending 
our masterminds and events, they’ve gone on to command money, respect, 
and influence anytime they want through simple marketing strategies 
they’ve used to grow their personal brand.
 

In this chapter, I want to talk about the formula for creating fame, authority, 
and respect in your business. 

Now, I’m not talking about getting famous like Kim Kardashian. No. I’m 
talking about becoming an authority. Someone, who when they speak -- 
people listen.
 
So, here’s question for you, “Does money come from power, or does power 
come from money?”
 
The answer is neither.

Actually, power and money come from results.
 
Because if you don’t have results, people are not going to respect you, and 
you’re not going to be an authority.
 
But the thing is, results in business usually come from making money, or 
helping your clients and customers make money or get a specific. So of 
course, my goal in Legendary Marketer is to help you build a business and 
make money so you can develop your success story.

From those results and the success story will come fame, authority, and 
respect in your business.
 
This is when your success will really compound and grow exponentially. But 
let me clarify, this is not about growing your ego. It’s about growing your 
bank account and reputation from helping more people get more results.
 
When I first started my business, I was just like anybody else. I had no 
contacts, no experience, and no previous success. 

We don’t recognize status based on how many kids you have, right? There 
are plenty of people out there who have no fame, no authority, and no 
respect, but they have 8 kids.
 
As you know, your material items aren’t a measure of your character, but in 
today's society they are a measure of your financial status…
 
Which, for example, is one of the reason we’ve developed this success club 
for our a�liates inside Legendary Marketer. If you’re an a�liate of ours, and 
choose to promote our products and services, we will recognize you the 
same way professional sports players get recognized when they win a 
championship, and that’s by giving out ranks.
 
You don’t have to have seen or have met a pro player who won the Super 
Bowl or the World Series to know the most important thing they carry 
around with them is their championship ring.
 
Let me tell you a story. I was in a cigar bar one day, smoking a cigar sitting 
next to a guy I didn’t know. I certainly didn’t think he was anyone special or 
anyone important, at least until we started talking.
 
I realized he had been a part of the Minnesota Twins, a pro baseball team, 
and he told me he was part of the team that won a World Series. He pulled 
his championship ring and showed it to me. As soon as he showed me the 
ring, instantly, he was someone of importance, someone to respect, and 
someone that I was suddenly much more interested in.
 
This is precisely the kind of power these status symbols can have. 

I have rings I’ve received from other companies, for being a million dollar 



That’s why most, if not all, professionals make people set appointments 
because they aren’t just sitting there waiting around for you to call or 
walk in.
 
Make sure you guard your time and you don’t have to reinvent the wheel. 
Focus on the simple tasks you need to accomplish every day.
 

You may have to let some people go in your life in order to focus on what’s 
important to you and guard your energy. Your inner circle may end up 
getting smaller when you do this, but that’s not always a bad thing. After all, 
you are the average of the five people you spend the most time with.
 
So make sure those five people are feeding you the positivity and the 
inspiration and the enthusiasm you need to think bigger, not smaller. You 
need people who are going to give you more faith, not more fear.
 
You have to guard your time. They say your eyes, your ears, and your watch 
are the most important things you own, because what comes in definitely 
a�ects you, whether you realize it or not.
 
You have to know what’s coming into your eyes; into your ears; and into 
your calendar. Make people set appointments with you and use a calendar 
to schedule everything in your life. If it’s not booked on you calendar, then it 
shouldn’t happen.
 
In this way, you can have structure; you can guard your time; because it’s 
important and valuable.

People fail to become successful because they fail to treat themselves like 
they deserve success. So start treating yourself like you deserve success, 
because you do.
 
Have you ever just strolled into a doctor’s o�ce or a CPA and have them 
sitting there, waiting for you? No, because they’re busy.
 
Sure, they might accept walk-ins, but you might also have to sit there for an 
hour and wait for them to finish what they’re doing. 

What I want you to do is get clear on those faces, and those cars, those 
houses, and the air travel. Be as specific as possible. Get clear pictures of 
all those things in your head, and visualize yourself acquiring those things 
every single day.
 
One of the most important things I did when I first started was… I started to 
speak as if I was already successful -- as if I had already achieved my goals. 
This gave me confidence and conviction to the point where people could 
recognize -- even smell -- success on me! 

Have you ever been in a room where somebody walked in and you just 
knew, right away they were successful?
 
They looked successful, they talked successful, they sounded successful.
 
Even if you’re not there yet -- if you start talking like that every day, you’re 
going to come o� as much more successful and influential to your pros-
pects and business peers, and that is very, very important.
 
Don’t think that this is being inauthentic or faking it until you make it, 
because you’re not lying. It’s simply about implementing the most practical 
Law of Attraction strategies that are available to you right now. And that’s 
visualizing the things you want in life and speaking them into existence and 
carrying yourself as if all those things have already become a reality for you.
 
You have to have structure in order to accomplish these things because if 
someone who pulls their chair up to the computer every morning and has 
no idea what they’re working on, they are not going to be e�ective. They’re 
not going to get much done. So you have to structure your days and your 
weeks in a way that allows you to do that.
 

What kind of countertops will you have in the kitchen? What about flooring? 
How many rooms? What kind of bed and dresser do you want?
 
How many bathrooms will you have? Will they have marble or stone? Will 
you have a steam room? Does it have shower heads coming out from both 
sides of the wall so that every time you step in that shower you get that 
amazing feeling on your skin?
 
What about travel? Where do you want to travel? What countries do you 
want to visit?
 
How are you going to get there? Do you want to fly coach or do you want to 
fly first class? Have you ever seen those large double-decker planes that 
give you a bed and a TV so you can snuggle up and sleep for six or seven 
hours in absolute comfort? That’s what it means to travel in luxury.
 
Can you imagine yourself doing that?
 
Maybe you need a picture you can download from the Internet and cut out 
so you can look at that thing on a daily basis. You need to know where 
you’re going and what you’re doing.
 
Maybe you want to own your plane. That’s totally okay, too. Get a picture of 
that plane up on your wall so you can look at it every day.
 
Maybe you need some pictures of your family up on there as well, because 
you want to be able to do things for them too. Maybe you want to be like 
me and go and surprise your dad with a brand new truck, or a brand new 
house. Maybe you want to send your kid away on a big vacation as a gift for 
accomplishing something.
 

to give you prosperity and abundance and wealth and riches, but in a 
di�erent and better way.

There are no elevators to the top, only stairs. We all get there the same way. 
You must gain the right information from the right people in the right envi-
ronment… then go take action on it.
 
In order to hit your first six figures, or your first million dollars, you need to 
be incredibly focused. As my dad used to say, you need to have the blind-
ers on. Because your success is always going to be directly proportional to 
your ability to focus on your goals.
 
Next, you need to have a daily method of operation. You need to know what 
you’re doing every single day.
 
This is why we make it as easy as possible for you here at Legendary by 
teaching you exactly what you need to inside our masterclasses and then 
giving you incredible ongoing support inside our masterminds.
 
Next, you need to get very specific about what it is that you want, what it is 
you’re striving for. I want you to have a physical dream board. I know a lot of 
people think they are corny, but they’re not because the truth is if do not 
have a vision of where you’re going and what you want, then you don’t 
actually have a clue what you’re working for. And you need to.
 
I want you to think about what kind of car you want to drive. What color is 
the interior? Do you want it to have 20-inch rims, or leather seats? Is it going 
to be a sports car or an SUV? What kind of engine is it going to have?
 
Then you have to think about what kind of home you want to live in. What 
state and what neighborhood is it in? What kind of kitchen do you want? 

earner, and I can tell you they look a lot like a Super Bowl ring or a World 
Series ring. And what they do is they give someone instant status.
 
In our success club I mentioned earlier, we have a ring for when you reach 
$100,000 in a�liate commissions. That’s our six-figure ring.
 
We have a ring for when you reach $1 million dollars in a�liate commis-
sions. It’s our seven-figure ring.
 
And finally, we have a ring for you when you reach $10 million dollars in 
a�liate commissions.
 
You’ll also receive a gold Rolex for reaching $10 million dollars in a�liate 
commissions, because this is the ultimate status symbol - both the ring and 
an expensive watch.
 
We want to reward our a�liates with the status symbols that are going be a 
complement to the money. The truth is, if you’re making this much money 
you’re probably already driving around in a nice car, living an expensive 
home, but we want to put some icing on the cake for you.
 
Now let’s talk about the important stu� which is how to actually reach your 
goals, whatever they are. 

First and foremost, you have to set some goals. The next thing you need to 
do is become very focused. So many people out there are not focused… 
and the Internet has only made that worse. It’s jacked up everyone’s ADD to 
a whole new level.
 
You need to have the ability to avoid shiny objects, because the fact is there 
is always going to be another opportunity, another person who’s promising 
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If you’re a part of our community, whether you’re in our Facebook group, or 
our calls or webinars, or come to our events, you’ll end up meeting a lot of 
these people. Hearing their stories can really impact you, inspire you, and 
remind you anything is possible.

For example, one of the things we do to help our a�liates do to upgrade 
their fame, authority and respect is reward them with cool prizes when they 
achieve certain results.

These rewards boost their personal status, because increased status is 
what people want. It’s why they buy expensive cars and fancy houses and 
flashy jewelry. Because they see those things as status symbols.
 
Those status symbols allow you to develop instant influence. What I mean 
by that is this: if you go out today and buy a Bentley, or a Rolls Royce, or a 
Range Rover, you’ll have instant influence, because people view those 
things as symbols of status.
 
If you have a beautiful ring or an expensive watch, people will recognize 
that as a status symbol and you’ll have instant influence. This all comes from 
the fact that people want to be more important, they want to be more 
powerful, they want to be respected.
 
The way people go about that is in a way that’s socially recognized, and 
we’ve been judging these things the same way for thousands of years. 
Think about it.
 
Going back to all the ancient Kings and Queens and Emperors in civiliza-
tions past, all of them focused on acquiring material wealth, on acquiring 
things like gold and jewelry and building big, huge castles for themselves. 
Because that’s how humans recognize status.

I didn’t even have a big budget to work with, because I was still working 
construction.
 
This was back in 2009, and I was total newbie coming online for the first 
time. But over the course of 12 months, I had my first $10,000 month, and 
then over the next two years I had my first $40,000 month.  

Since then, there has not been a single month in the past six years where I 
haven’t made high five or even six-figures.
 
Now, because of the success, my reputation precedes me. Over the years, 
people have heard of me or seen me, and know about the success I’ve had 
to the point where before someone even speaks to me for the first time, I’ve 
already gained authority, respect, and in some cases, fame, in their eyes.
 
The cool thing is the same “fame” I speak of is available to you too and 
anyone for that matter. Because ultimately, fame is simply recognition, and 
becoming recognizable online is fairly easy to do now a days. When you 
combine being recognized with getting people results your authority goes 
through the roof.
 
Over the years, I’ve seen plenty of people do the same exact same thing I 
did online, and many of them came online from construction jobs just like 
me, or stay-at-home moms or dads.
 
These are people who didn’t really know much when they got started, but 
they didn’t let it stop them from going through our courses and attending 
our masterminds and events, they’ve gone on to command money, respect, 
and influence anytime they want through simple marketing strategies 
they’ve used to grow their personal brand.
 

In this chapter, I want to talk about the formula for creating fame, authority, 
and respect in your business. 

Now, I’m not talking about getting famous like Kim Kardashian. No. I’m 
talking about becoming an authority. Someone, who when they speak -- 
people listen.
 
So, here’s question for you, “Does money come from power, or does power 
come from money?”
 
The answer is neither.

Actually, power and money come from results.
 
Because if you don’t have results, people are not going to respect you, and 
you’re not going to be an authority.
 
But the thing is, results in business usually come from making money, or 
helping your clients and customers make money or get a specific. So of 
course, my goal in Legendary Marketer is to help you build a business and 
make money so you can develop your success story.

From those results and the success story will come fame, authority, and 
respect in your business.
 
This is when your success will really compound and grow exponentially. But 
let me clarify, this is not about growing your ego. It’s about growing your 
bank account and reputation from helping more people get more results.
 
When I first started my business, I was just like anybody else. I had no 
contacts, no experience, and no previous success. 

We don’t recognize status based on how many kids you have, right? There 
are plenty of people out there who have no fame, no authority, and no 
respect, but they have 8 kids.
 
As you know, your material items aren’t a measure of your character, but in 
today's society they are a measure of your financial status…
 
Which, for example, is one of the reason we’ve developed this success club 
for our a�liates inside Legendary Marketer. If you’re an a�liate of ours, and 
choose to promote our products and services, we will recognize you the 
same way professional sports players get recognized when they win a 
championship, and that’s by giving out ranks.
 
You don’t have to have seen or have met a pro player who won the Super 
Bowl or the World Series to know the most important thing they carry 
around with them is their championship ring.
 
Let me tell you a story. I was in a cigar bar one day, smoking a cigar sitting 
next to a guy I didn’t know. I certainly didn’t think he was anyone special or 
anyone important, at least until we started talking.
 
I realized he had been a part of the Minnesota Twins, a pro baseball team, 
and he told me he was part of the team that won a World Series. He pulled 
his championship ring and showed it to me. As soon as he showed me the 
ring, instantly, he was someone of importance, someone to respect, and 
someone that I was suddenly much more interested in.
 
This is precisely the kind of power these status symbols can have. 

I have rings I’ve received from other companies, for being a million dollar 



That’s why most, if not all, professionals make people set appointments 
because they aren’t just sitting there waiting around for you to call or 
walk in.
 
Make sure you guard your time and you don’t have to reinvent the wheel. 
Focus on the simple tasks you need to accomplish every day.
 

You may have to let some people go in your life in order to focus on what’s 
important to you and guard your energy. Your inner circle may end up 
getting smaller when you do this, but that’s not always a bad thing. After all, 
you are the average of the five people you spend the most time with.
 
So make sure those five people are feeding you the positivity and the 
inspiration and the enthusiasm you need to think bigger, not smaller. You 
need people who are going to give you more faith, not more fear.
 
You have to guard your time. They say your eyes, your ears, and your watch 
are the most important things you own, because what comes in definitely 
a�ects you, whether you realize it or not.
 
You have to know what’s coming into your eyes; into your ears; and into 
your calendar. Make people set appointments with you and use a calendar 
to schedule everything in your life. If it’s not booked on you calendar, then it 
shouldn’t happen.
 
In this way, you can have structure; you can guard your time; because it’s 
important and valuable.

People fail to become successful because they fail to treat themselves like 
they deserve success. So start treating yourself like you deserve success, 
because you do.
 
Have you ever just strolled into a doctor’s o�ce or a CPA and have them 
sitting there, waiting for you? No, because they’re busy.
 
Sure, they might accept walk-ins, but you might also have to sit there for an 
hour and wait for them to finish what they’re doing. 

What I want you to do is get clear on those faces, and those cars, those 
houses, and the air travel. Be as specific as possible. Get clear pictures of 
all those things in your head, and visualize yourself acquiring those things 
every single day.
 
One of the most important things I did when I first started was… I started to 
speak as if I was already successful -- as if I had already achieved my goals. 
This gave me confidence and conviction to the point where people could 
recognize -- even smell -- success on me! 

Have you ever been in a room where somebody walked in and you just 
knew, right away they were successful?
 
They looked successful, they talked successful, they sounded successful.
 
Even if you’re not there yet -- if you start talking like that every day, you’re 
going to come o� as much more successful and influential to your pros-
pects and business peers, and that is very, very important.
 
Don’t think that this is being inauthentic or faking it until you make it, 
because you’re not lying. It’s simply about implementing the most practical 
Law of Attraction strategies that are available to you right now. And that’s 
visualizing the things you want in life and speaking them into existence and 
carrying yourself as if all those things have already become a reality for you.
 
You have to have structure in order to accomplish these things because if 
someone who pulls their chair up to the computer every morning and has 
no idea what they’re working on, they are not going to be e�ective. They’re 
not going to get much done. So you have to structure your days and your 
weeks in a way that allows you to do that.
 

What kind of countertops will you have in the kitchen? What about flooring? 
How many rooms? What kind of bed and dresser do you want?
 
How many bathrooms will you have? Will they have marble or stone? Will 
you have a steam room? Does it have shower heads coming out from both 
sides of the wall so that every time you step in that shower you get that 
amazing feeling on your skin?
 
What about travel? Where do you want to travel? What countries do you 
want to visit?
 
How are you going to get there? Do you want to fly coach or do you want to 
fly first class? Have you ever seen those large double-decker planes that 
give you a bed and a TV so you can snuggle up and sleep for six or seven 
hours in absolute comfort? That’s what it means to travel in luxury.
 
Can you imagine yourself doing that?
 
Maybe you need a picture you can download from the Internet and cut out 
so you can look at that thing on a daily basis. You need to know where 
you’re going and what you’re doing.
 
Maybe you want to own your plane. That’s totally okay, too. Get a picture of 
that plane up on your wall so you can look at it every day.
 
Maybe you need some pictures of your family up on there as well, because 
you want to be able to do things for them too. Maybe you want to be like 
me and go and surprise your dad with a brand new truck, or a brand new 
house. Maybe you want to send your kid away on a big vacation as a gift for 
accomplishing something.
 

to give you prosperity and abundance and wealth and riches, but in a 
di�erent and better way.

There are no elevators to the top, only stairs. We all get there the same way. 
You must gain the right information from the right people in the right envi-
ronment… then go take action on it.
 
In order to hit your first six figures, or your first million dollars, you need to 
be incredibly focused. As my dad used to say, you need to have the blind-
ers on. Because your success is always going to be directly proportional to 
your ability to focus on your goals.
 
Next, you need to have a daily method of operation. You need to know what 
you’re doing every single day.
 
This is why we make it as easy as possible for you here at Legendary by 
teaching you exactly what you need to inside our masterclasses and then 
giving you incredible ongoing support inside our masterminds.
 
Next, you need to get very specific about what it is that you want, what it is 
you’re striving for. I want you to have a physical dream board. I know a lot of 
people think they are corny, but they’re not because the truth is if do not 
have a vision of where you’re going and what you want, then you don’t 
actually have a clue what you’re working for. And you need to.
 
I want you to think about what kind of car you want to drive. What color is 
the interior? Do you want it to have 20-inch rims, or leather seats? Is it going 
to be a sports car or an SUV? What kind of engine is it going to have?
 
Then you have to think about what kind of home you want to live in. What 
state and what neighborhood is it in? What kind of kitchen do you want? 
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earner, and I can tell you they look a lot like a Super Bowl ring or a World 
Series ring. And what they do is they give someone instant status.
 
In our success club I mentioned earlier, we have a ring for when you reach 
$100,000 in a�liate commissions. That’s our six-figure ring.
 
We have a ring for when you reach $1 million dollars in a�liate commis-
sions. It’s our seven-figure ring.
 
And finally, we have a ring for you when you reach $10 million dollars in 
a�liate commissions.
 
You’ll also receive a gold Rolex for reaching $10 million dollars in a�liate 
commissions, because this is the ultimate status symbol - both the ring and 
an expensive watch.
 
We want to reward our a�liates with the status symbols that are going be a 
complement to the money. The truth is, if you’re making this much money 
you’re probably already driving around in a nice car, living an expensive 
home, but we want to put some icing on the cake for you.
 
Now let’s talk about the important stu� which is how to actually reach your 
goals, whatever they are. 

First and foremost, you have to set some goals. The next thing you need to 
do is become very focused. So many people out there are not focused… 
and the Internet has only made that worse. It’s jacked up everyone’s ADD to 
a whole new level.
 
You need to have the ability to avoid shiny objects, because the fact is there 
is always going to be another opportunity, another person who’s promising 

115

If you’re a part of our community, whether you’re in our Facebook group, or 
our calls or webinars, or come to our events, you’ll end up meeting a lot of 
these people. Hearing their stories can really impact you, inspire you, and 
remind you anything is possible.

For example, one of the things we do to help our a�liates do to upgrade 
their fame, authority and respect is reward them with cool prizes when they 
achieve certain results.

These rewards boost their personal status, because increased status is 
what people want. It’s why they buy expensive cars and fancy houses and 
flashy jewelry. Because they see those things as status symbols.
 
Those status symbols allow you to develop instant influence. What I mean 
by that is this: if you go out today and buy a Bentley, or a Rolls Royce, or a 
Range Rover, you’ll have instant influence, because people view those 
things as symbols of status.
 
If you have a beautiful ring or an expensive watch, people will recognize 
that as a status symbol and you’ll have instant influence. This all comes from 
the fact that people want to be more important, they want to be more 
powerful, they want to be respected.
 
The way people go about that is in a way that’s socially recognized, and 
we’ve been judging these things the same way for thousands of years. 
Think about it.
 
Going back to all the ancient Kings and Queens and Emperors in civiliza-
tions past, all of them focused on acquiring material wealth, on acquiring 
things like gold and jewelry and building big, huge castles for themselves. 
Because that’s how humans recognize status.

I didn’t even have a big budget to work with, because I was still working 
construction.
 
This was back in 2009, and I was total newbie coming online for the first 
time. But over the course of 12 months, I had my first $10,000 month, and 
then over the next two years I had my first $40,000 month.  

Since then, there has not been a single month in the past six years where I 
haven’t made high five or even six-figures.
 
Now, because of the success, my reputation precedes me. Over the years, 
people have heard of me or seen me, and know about the success I’ve had 
to the point where before someone even speaks to me for the first time, I’ve 
already gained authority, respect, and in some cases, fame, in their eyes.
 
The cool thing is the same “fame” I speak of is available to you too and 
anyone for that matter. Because ultimately, fame is simply recognition, and 
becoming recognizable online is fairly easy to do now a days. When you 
combine being recognized with getting people results your authority goes 
through the roof.
 
Over the years, I’ve seen plenty of people do the same exact same thing I 
did online, and many of them came online from construction jobs just like 
me, or stay-at-home moms or dads.
 
These are people who didn’t really know much when they got started, but 
they didn’t let it stop them from going through our courses and attending 
our masterminds and events, they’ve gone on to command money, respect, 
and influence anytime they want through simple marketing strategies 
they’ve used to grow their personal brand.
 

In this chapter, I want to talk about the formula for creating fame, authority, 
and respect in your business. 

Now, I’m not talking about getting famous like Kim Kardashian. No. I’m 
talking about becoming an authority. Someone, who when they speak -- 
people listen.
 
So, here’s question for you, “Does money come from power, or does power 
come from money?”
 
The answer is neither.

Actually, power and money come from results.
 
Because if you don’t have results, people are not going to respect you, and 
you’re not going to be an authority.
 
But the thing is, results in business usually come from making money, or 
helping your clients and customers make money or get a specific. So of 
course, my goal in Legendary Marketer is to help you build a business and 
make money so you can develop your success story.

From those results and the success story will come fame, authority, and 
respect in your business.
 
This is when your success will really compound and grow exponentially. But 
let me clarify, this is not about growing your ego. It’s about growing your 
bank account and reputation from helping more people get more results.
 
When I first started my business, I was just like anybody else. I had no 
contacts, no experience, and no previous success. 

We don’t recognize status based on how many kids you have, right? There 
are plenty of people out there who have no fame, no authority, and no 
respect, but they have 8 kids.
 
As you know, your material items aren’t a measure of your character, but in 
today's society they are a measure of your financial status…
 
Which, for example, is one of the reason we’ve developed this success club 
for our a�liates inside Legendary Marketer. If you’re an a�liate of ours, and 
choose to promote our products and services, we will recognize you the 
same way professional sports players get recognized when they win a 
championship, and that’s by giving out ranks.
 
You don’t have to have seen or have met a pro player who won the Super 
Bowl or the World Series to know the most important thing they carry 
around with them is their championship ring.
 
Let me tell you a story. I was in a cigar bar one day, smoking a cigar sitting 
next to a guy I didn’t know. I certainly didn’t think he was anyone special or 
anyone important, at least until we started talking.
 
I realized he had been a part of the Minnesota Twins, a pro baseball team, 
and he told me he was part of the team that won a World Series. He pulled 
his championship ring and showed it to me. As soon as he showed me the 
ring, instantly, he was someone of importance, someone to respect, and 
someone that I was suddenly much more interested in.
 
This is precisely the kind of power these status symbols can have. 

I have rings I’ve received from other companies, for being a million dollar 



That’s why most, if not all, professionals make people set appointments 
because they aren’t just sitting there waiting around for you to call or 
walk in.
 
Make sure you guard your time and you don’t have to reinvent the wheel. 
Focus on the simple tasks you need to accomplish every day.
 

You may have to let some people go in your life in order to focus on what’s 
important to you and guard your energy. Your inner circle may end up 
getting smaller when you do this, but that’s not always a bad thing. After all, 
you are the average of the five people you spend the most time with.
 
So make sure those five people are feeding you the positivity and the 
inspiration and the enthusiasm you need to think bigger, not smaller. You 
need people who are going to give you more faith, not more fear.
 
You have to guard your time. They say your eyes, your ears, and your watch 
are the most important things you own, because what comes in definitely 
a�ects you, whether you realize it or not.
 
You have to know what’s coming into your eyes; into your ears; and into 
your calendar. Make people set appointments with you and use a calendar 
to schedule everything in your life. If it’s not booked on you calendar, then it 
shouldn’t happen.
 
In this way, you can have structure; you can guard your time; because it’s 
important and valuable.

People fail to become successful because they fail to treat themselves like 
they deserve success. So start treating yourself like you deserve success, 
because you do.
 
Have you ever just strolled into a doctor’s o�ce or a CPA and have them 
sitting there, waiting for you? No, because they’re busy.
 
Sure, they might accept walk-ins, but you might also have to sit there for an 
hour and wait for them to finish what they’re doing. 

What I want you to do is get clear on those faces, and those cars, those 
houses, and the air travel. Be as specific as possible. Get clear pictures of 
all those things in your head, and visualize yourself acquiring those things 
every single day.
 
One of the most important things I did when I first started was… I started to 
speak as if I was already successful -- as if I had already achieved my goals. 
This gave me confidence and conviction to the point where people could 
recognize -- even smell -- success on me! 

Have you ever been in a room where somebody walked in and you just 
knew, right away they were successful?
 
They looked successful, they talked successful, they sounded successful.
 
Even if you’re not there yet -- if you start talking like that every day, you’re 
going to come o� as much more successful and influential to your pros-
pects and business peers, and that is very, very important.
 
Don’t think that this is being inauthentic or faking it until you make it, 
because you’re not lying. It’s simply about implementing the most practical 
Law of Attraction strategies that are available to you right now. And that’s 
visualizing the things you want in life and speaking them into existence and 
carrying yourself as if all those things have already become a reality for you.
 
You have to have structure in order to accomplish these things because if 
someone who pulls their chair up to the computer every morning and has 
no idea what they’re working on, they are not going to be e�ective. They’re 
not going to get much done. So you have to structure your days and your 
weeks in a way that allows you to do that.
 

What kind of countertops will you have in the kitchen? What about flooring? 
How many rooms? What kind of bed and dresser do you want?
 
How many bathrooms will you have? Will they have marble or stone? Will 
you have a steam room? Does it have shower heads coming out from both 
sides of the wall so that every time you step in that shower you get that 
amazing feeling on your skin?
 
What about travel? Where do you want to travel? What countries do you 
want to visit?
 
How are you going to get there? Do you want to fly coach or do you want to 
fly first class? Have you ever seen those large double-decker planes that 
give you a bed and a TV so you can snuggle up and sleep for six or seven 
hours in absolute comfort? That’s what it means to travel in luxury.
 
Can you imagine yourself doing that?
 
Maybe you need a picture you can download from the Internet and cut out 
so you can look at that thing on a daily basis. You need to know where 
you’re going and what you’re doing.
 
Maybe you want to own your plane. That’s totally okay, too. Get a picture of 
that plane up on your wall so you can look at it every day.
 
Maybe you need some pictures of your family up on there as well, because 
you want to be able to do things for them too. Maybe you want to be like 
me and go and surprise your dad with a brand new truck, or a brand new 
house. Maybe you want to send your kid away on a big vacation as a gift for 
accomplishing something.
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to give you prosperity and abundance and wealth and riches, but in a 
di�erent and better way.

There are no elevators to the top, only stairs. We all get there the same way. 
You must gain the right information from the right people in the right envi-
ronment… then go take action on it.
 
In order to hit your first six figures, or your first million dollars, you need to 
be incredibly focused. As my dad used to say, you need to have the blind-
ers on. Because your success is always going to be directly proportional to 
your ability to focus on your goals.
 
Next, you need to have a daily method of operation. You need to know what 
you’re doing every single day.
 
This is why we make it as easy as possible for you here at Legendary by 
teaching you exactly what you need to inside our masterclasses and then 
giving you incredible ongoing support inside our masterminds.
 
Next, you need to get very specific about what it is that you want, what it is 
you’re striving for. I want you to have a physical dream board. I know a lot of 
people think they are corny, but they’re not because the truth is if do not 
have a vision of where you’re going and what you want, then you don’t 
actually have a clue what you’re working for. And you need to.
 
I want you to think about what kind of car you want to drive. What color is 
the interior? Do you want it to have 20-inch rims, or leather seats? Is it going 
to be a sports car or an SUV? What kind of engine is it going to have?
 
Then you have to think about what kind of home you want to live in. What 
state and what neighborhood is it in? What kind of kitchen do you want? 
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earner, and I can tell you they look a lot like a Super Bowl ring or a World 
Series ring. And what they do is they give someone instant status.
 
In our success club I mentioned earlier, we have a ring for when you reach 
$100,000 in a�liate commissions. That’s our six-figure ring.
 
We have a ring for when you reach $1 million dollars in a�liate commis-
sions. It’s our seven-figure ring.
 
And finally, we have a ring for you when you reach $10 million dollars in 
a�liate commissions.
 
You’ll also receive a gold Rolex for reaching $10 million dollars in a�liate 
commissions, because this is the ultimate status symbol - both the ring and 
an expensive watch.
 
We want to reward our a�liates with the status symbols that are going be a 
complement to the money. The truth is, if you’re making this much money 
you’re probably already driving around in a nice car, living an expensive 
home, but we want to put some icing on the cake for you.
 
Now let’s talk about the important stu� which is how to actually reach your 
goals, whatever they are. 

First and foremost, you have to set some goals. The next thing you need to 
do is become very focused. So many people out there are not focused… 
and the Internet has only made that worse. It’s jacked up everyone’s ADD to 
a whole new level.
 
You need to have the ability to avoid shiny objects, because the fact is there 
is always going to be another opportunity, another person who’s promising 

If you’re a part of our community, whether you’re in our Facebook group, or 
our calls or webinars, or come to our events, you’ll end up meeting a lot of 
these people. Hearing their stories can really impact you, inspire you, and 
remind you anything is possible.

For example, one of the things we do to help our a�liates do to upgrade 
their fame, authority and respect is reward them with cool prizes when they 
achieve certain results.

These rewards boost their personal status, because increased status is 
what people want. It’s why they buy expensive cars and fancy houses and 
flashy jewelry. Because they see those things as status symbols.
 
Those status symbols allow you to develop instant influence. What I mean 
by that is this: if you go out today and buy a Bentley, or a Rolls Royce, or a 
Range Rover, you’ll have instant influence, because people view those 
things as symbols of status.
 
If you have a beautiful ring or an expensive watch, people will recognize 
that as a status symbol and you’ll have instant influence. This all comes from 
the fact that people want to be more important, they want to be more 
powerful, they want to be respected.
 
The way people go about that is in a way that’s socially recognized, and 
we’ve been judging these things the same way for thousands of years. 
Think about it.
 
Going back to all the ancient Kings and Queens and Emperors in civiliza-
tions past, all of them focused on acquiring material wealth, on acquiring 
things like gold and jewelry and building big, huge castles for themselves. 
Because that’s how humans recognize status.

I didn’t even have a big budget to work with, because I was still working 
construction.
 
This was back in 2009, and I was total newbie coming online for the first 
time. But over the course of 12 months, I had my first $10,000 month, and 
then over the next two years I had my first $40,000 month.  

Since then, there has not been a single month in the past six years where I 
haven’t made high five or even six-figures.
 
Now, because of the success, my reputation precedes me. Over the years, 
people have heard of me or seen me, and know about the success I’ve had 
to the point where before someone even speaks to me for the first time, I’ve 
already gained authority, respect, and in some cases, fame, in their eyes.
 
The cool thing is the same “fame” I speak of is available to you too and 
anyone for that matter. Because ultimately, fame is simply recognition, and 
becoming recognizable online is fairly easy to do now a days. When you 
combine being recognized with getting people results your authority goes 
through the roof.
 
Over the years, I’ve seen plenty of people do the same exact same thing I 
did online, and many of them came online from construction jobs just like 
me, or stay-at-home moms or dads.
 
These are people who didn’t really know much when they got started, but 
they didn’t let it stop them from going through our courses and attending 
our masterminds and events, they’ve gone on to command money, respect, 
and influence anytime they want through simple marketing strategies 
they’ve used to grow their personal brand.
 

In this chapter, I want to talk about the formula for creating fame, authority, 
and respect in your business. 

Now, I’m not talking about getting famous like Kim Kardashian. No. I’m 
talking about becoming an authority. Someone, who when they speak -- 
people listen.
 
So, here’s question for you, “Does money come from power, or does power 
come from money?”
 
The answer is neither.

Actually, power and money come from results.
 
Because if you don’t have results, people are not going to respect you, and 
you’re not going to be an authority.
 
But the thing is, results in business usually come from making money, or 
helping your clients and customers make money or get a specific. So of 
course, my goal in Legendary Marketer is to help you build a business and 
make money so you can develop your success story.

From those results and the success story will come fame, authority, and 
respect in your business.
 
This is when your success will really compound and grow exponentially. But 
let me clarify, this is not about growing your ego. It’s about growing your 
bank account and reputation from helping more people get more results.
 
When I first started my business, I was just like anybody else. I had no 
contacts, no experience, and no previous success. 

We don’t recognize status based on how many kids you have, right? There 
are plenty of people out there who have no fame, no authority, and no 
respect, but they have 8 kids.
 
As you know, your material items aren’t a measure of your character, but in 
today's society they are a measure of your financial status…
 
Which, for example, is one of the reason we’ve developed this success club 
for our a�liates inside Legendary Marketer. If you’re an a�liate of ours, and 
choose to promote our products and services, we will recognize you the 
same way professional sports players get recognized when they win a 
championship, and that’s by giving out ranks.
 
You don’t have to have seen or have met a pro player who won the Super 
Bowl or the World Series to know the most important thing they carry 
around with them is their championship ring.
 
Let me tell you a story. I was in a cigar bar one day, smoking a cigar sitting 
next to a guy I didn’t know. I certainly didn’t think he was anyone special or 
anyone important, at least until we started talking.
 
I realized he had been a part of the Minnesota Twins, a pro baseball team, 
and he told me he was part of the team that won a World Series. He pulled 
his championship ring and showed it to me. As soon as he showed me the 
ring, instantly, he was someone of importance, someone to respect, and 
someone that I was suddenly much more interested in.
 
This is precisely the kind of power these status symbols can have. 

I have rings I’ve received from other companies, for being a million dollar 



That’s why most, if not all, professionals make people set appointments 
because they aren’t just sitting there waiting around for you to call or 
walk in.
 
Make sure you guard your time and you don’t have to reinvent the wheel. 
Focus on the simple tasks you need to accomplish every day.
 

You may have to let some people go in your life in order to focus on what’s 
important to you and guard your energy. Your inner circle may end up 
getting smaller when you do this, but that’s not always a bad thing. After all, 
you are the average of the five people you spend the most time with.
 
So make sure those five people are feeding you the positivity and the 
inspiration and the enthusiasm you need to think bigger, not smaller. You 
need people who are going to give you more faith, not more fear.
 
You have to guard your time. They say your eyes, your ears, and your watch 
are the most important things you own, because what comes in definitely 
a�ects you, whether you realize it or not.
 
You have to know what’s coming into your eyes; into your ears; and into 
your calendar. Make people set appointments with you and use a calendar 
to schedule everything in your life. If it’s not booked on you calendar, then it 
shouldn’t happen.
 
In this way, you can have structure; you can guard your time; because it’s 
important and valuable.

People fail to become successful because they fail to treat themselves like 
they deserve success. So start treating yourself like you deserve success, 
because you do.
 
Have you ever just strolled into a doctor’s o�ce or a CPA and have them 
sitting there, waiting for you? No, because they’re busy.
 
Sure, they might accept walk-ins, but you might also have to sit there for an 
hour and wait for them to finish what they’re doing. 

What I want you to do is get clear on those faces, and those cars, those 
houses, and the air travel. Be as specific as possible. Get clear pictures of 
all those things in your head, and visualize yourself acquiring those things 
every single day.
 
One of the most important things I did when I first started was… I started to 
speak as if I was already successful -- as if I had already achieved my goals. 
This gave me confidence and conviction to the point where people could 
recognize -- even smell -- success on me! 

Have you ever been in a room where somebody walked in and you just 
knew, right away they were successful?
 
They looked successful, they talked successful, they sounded successful.
 
Even if you’re not there yet -- if you start talking like that every day, you’re 
going to come o� as much more successful and influential to your pros-
pects and business peers, and that is very, very important.
 
Don’t think that this is being inauthentic or faking it until you make it, 
because you’re not lying. It’s simply about implementing the most practical 
Law of Attraction strategies that are available to you right now. And that’s 
visualizing the things you want in life and speaking them into existence and 
carrying yourself as if all those things have already become a reality for you.
 
You have to have structure in order to accomplish these things because if 
someone who pulls their chair up to the computer every morning and has 
no idea what they’re working on, they are not going to be e�ective. They’re 
not going to get much done. So you have to structure your days and your 
weeks in a way that allows you to do that.
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What kind of countertops will you have in the kitchen? What about flooring? 
How many rooms? What kind of bed and dresser do you want?
 
How many bathrooms will you have? Will they have marble or stone? Will 
you have a steam room? Does it have shower heads coming out from both 
sides of the wall so that every time you step in that shower you get that 
amazing feeling on your skin?
 
What about travel? Where do you want to travel? What countries do you 
want to visit?
 
How are you going to get there? Do you want to fly coach or do you want to 
fly first class? Have you ever seen those large double-decker planes that 
give you a bed and a TV so you can snuggle up and sleep for six or seven 
hours in absolute comfort? That’s what it means to travel in luxury.
 
Can you imagine yourself doing that?
 
Maybe you need a picture you can download from the Internet and cut out 
so you can look at that thing on a daily basis. You need to know where 
you’re going and what you’re doing.
 
Maybe you want to own your plane. That’s totally okay, too. Get a picture of 
that plane up on your wall so you can look at it every day.
 
Maybe you need some pictures of your family up on there as well, because 
you want to be able to do things for them too. Maybe you want to be like 
me and go and surprise your dad with a brand new truck, or a brand new 
house. Maybe you want to send your kid away on a big vacation as a gift for 
accomplishing something.
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to give you prosperity and abundance and wealth and riches, but in a 
di�erent and better way.

There are no elevators to the top, only stairs. We all get there the same way. 
You must gain the right information from the right people in the right envi-
ronment… then go take action on it.
 
In order to hit your first six figures, or your first million dollars, you need to 
be incredibly focused. As my dad used to say, you need to have the blind-
ers on. Because your success is always going to be directly proportional to 
your ability to focus on your goals.
 
Next, you need to have a daily method of operation. You need to know what 
you’re doing every single day.
 
This is why we make it as easy as possible for you here at Legendary by 
teaching you exactly what you need to inside our masterclasses and then 
giving you incredible ongoing support inside our masterminds.
 
Next, you need to get very specific about what it is that you want, what it is 
you’re striving for. I want you to have a physical dream board. I know a lot of 
people think they are corny, but they’re not because the truth is if do not 
have a vision of where you’re going and what you want, then you don’t 
actually have a clue what you’re working for. And you need to.
 
I want you to think about what kind of car you want to drive. What color is 
the interior? Do you want it to have 20-inch rims, or leather seats? Is it going 
to be a sports car or an SUV? What kind of engine is it going to have?
 
Then you have to think about what kind of home you want to live in. What 
state and what neighborhood is it in? What kind of kitchen do you want? 

earner, and I can tell you they look a lot like a Super Bowl ring or a World 
Series ring. And what they do is they give someone instant status.
 
In our success club I mentioned earlier, we have a ring for when you reach 
$100,000 in a�liate commissions. That’s our six-figure ring.
 
We have a ring for when you reach $1 million dollars in a�liate commis-
sions. It’s our seven-figure ring.
 
And finally, we have a ring for you when you reach $10 million dollars in 
a�liate commissions.
 
You’ll also receive a gold Rolex for reaching $10 million dollars in a�liate 
commissions, because this is the ultimate status symbol - both the ring and 
an expensive watch.
 
We want to reward our a�liates with the status symbols that are going be a 
complement to the money. The truth is, if you’re making this much money 
you’re probably already driving around in a nice car, living an expensive 
home, but we want to put some icing on the cake for you.
 
Now let’s talk about the important stu� which is how to actually reach your 
goals, whatever they are. 

First and foremost, you have to set some goals. The next thing you need to 
do is become very focused. So many people out there are not focused… 
and the Internet has only made that worse. It’s jacked up everyone’s ADD to 
a whole new level.
 
You need to have the ability to avoid shiny objects, because the fact is there 
is always going to be another opportunity, another person who’s promising 

If you’re a part of our community, whether you’re in our Facebook group, or 
our calls or webinars, or come to our events, you’ll end up meeting a lot of 
these people. Hearing their stories can really impact you, inspire you, and 
remind you anything is possible.

For example, one of the things we do to help our a�liates do to upgrade 
their fame, authority and respect is reward them with cool prizes when they 
achieve certain results.

These rewards boost their personal status, because increased status is 
what people want. It’s why they buy expensive cars and fancy houses and 
flashy jewelry. Because they see those things as status symbols.
 
Those status symbols allow you to develop instant influence. What I mean 
by that is this: if you go out today and buy a Bentley, or a Rolls Royce, or a 
Range Rover, you’ll have instant influence, because people view those 
things as symbols of status.
 
If you have a beautiful ring or an expensive watch, people will recognize 
that as a status symbol and you’ll have instant influence. This all comes from 
the fact that people want to be more important, they want to be more 
powerful, they want to be respected.
 
The way people go about that is in a way that’s socially recognized, and 
we’ve been judging these things the same way for thousands of years. 
Think about it.
 
Going back to all the ancient Kings and Queens and Emperors in civiliza-
tions past, all of them focused on acquiring material wealth, on acquiring 
things like gold and jewelry and building big, huge castles for themselves. 
Because that’s how humans recognize status.

I didn’t even have a big budget to work with, because I was still working 
construction.
 
This was back in 2009, and I was total newbie coming online for the first 
time. But over the course of 12 months, I had my first $10,000 month, and 
then over the next two years I had my first $40,000 month.  

Since then, there has not been a single month in the past six years where I 
haven’t made high five or even six-figures.
 
Now, because of the success, my reputation precedes me. Over the years, 
people have heard of me or seen me, and know about the success I’ve had 
to the point where before someone even speaks to me for the first time, I’ve 
already gained authority, respect, and in some cases, fame, in their eyes.
 
The cool thing is the same “fame” I speak of is available to you too and 
anyone for that matter. Because ultimately, fame is simply recognition, and 
becoming recognizable online is fairly easy to do now a days. When you 
combine being recognized with getting people results your authority goes 
through the roof.
 
Over the years, I’ve seen plenty of people do the same exact same thing I 
did online, and many of them came online from construction jobs just like 
me, or stay-at-home moms or dads.
 
These are people who didn’t really know much when they got started, but 
they didn’t let it stop them from going through our courses and attending 
our masterminds and events, they’ve gone on to command money, respect, 
and influence anytime they want through simple marketing strategies 
they’ve used to grow their personal brand.
 

In this chapter, I want to talk about the formula for creating fame, authority, 
and respect in your business. 

Now, I’m not talking about getting famous like Kim Kardashian. No. I’m 
talking about becoming an authority. Someone, who when they speak -- 
people listen.
 
So, here’s question for you, “Does money come from power, or does power 
come from money?”
 
The answer is neither.

Actually, power and money come from results.
 
Because if you don’t have results, people are not going to respect you, and 
you’re not going to be an authority.
 
But the thing is, results in business usually come from making money, or 
helping your clients and customers make money or get a specific. So of 
course, my goal in Legendary Marketer is to help you build a business and 
make money so you can develop your success story.

From those results and the success story will come fame, authority, and 
respect in your business.
 
This is when your success will really compound and grow exponentially. But 
let me clarify, this is not about growing your ego. It’s about growing your 
bank account and reputation from helping more people get more results.
 
When I first started my business, I was just like anybody else. I had no 
contacts, no experience, and no previous success. 

We don’t recognize status based on how many kids you have, right? There 
are plenty of people out there who have no fame, no authority, and no 
respect, but they have 8 kids.
 
As you know, your material items aren’t a measure of your character, but in 
today's society they are a measure of your financial status…
 
Which, for example, is one of the reason we’ve developed this success club 
for our a�liates inside Legendary Marketer. If you’re an a�liate of ours, and 
choose to promote our products and services, we will recognize you the 
same way professional sports players get recognized when they win a 
championship, and that’s by giving out ranks.
 
You don’t have to have seen or have met a pro player who won the Super 
Bowl or the World Series to know the most important thing they carry 
around with them is their championship ring.
 
Let me tell you a story. I was in a cigar bar one day, smoking a cigar sitting 
next to a guy I didn’t know. I certainly didn’t think he was anyone special or 
anyone important, at least until we started talking.
 
I realized he had been a part of the Minnesota Twins, a pro baseball team, 
and he told me he was part of the team that won a World Series. He pulled 
his championship ring and showed it to me. As soon as he showed me the 
ring, instantly, he was someone of importance, someone to respect, and 
someone that I was suddenly much more interested in.
 
This is precisely the kind of power these status symbols can have. 

I have rings I’ve received from other companies, for being a million dollar 



That’s why most, if not all, professionals make people set appointments 
because they aren’t just sitting there waiting around for you to call or 
walk in.
 
Make sure you guard your time and you don’t have to reinvent the wheel. 
Focus on the simple tasks you need to accomplish every day.
 

You may have to let some people go in your life in order to focus on what’s 
important to you and guard your energy. Your inner circle may end up 
getting smaller when you do this, but that’s not always a bad thing. After all, 
you are the average of the five people you spend the most time with.
 
So make sure those five people are feeding you the positivity and the 
inspiration and the enthusiasm you need to think bigger, not smaller. You 
need people who are going to give you more faith, not more fear.
 
You have to guard your time. They say your eyes, your ears, and your watch 
are the most important things you own, because what comes in definitely 
a�ects you, whether you realize it or not.
 
You have to know what’s coming into your eyes; into your ears; and into 
your calendar. Make people set appointments with you and use a calendar 
to schedule everything in your life. If it’s not booked on you calendar, then it 
shouldn’t happen.
 
In this way, you can have structure; you can guard your time; because it’s 
important and valuable.

People fail to become successful because they fail to treat themselves like 
they deserve success. So start treating yourself like you deserve success, 
because you do.
 
Have you ever just strolled into a doctor’s o�ce or a CPA and have them 
sitting there, waiting for you? No, because they’re busy.
 
Sure, they might accept walk-ins, but you might also have to sit there for an 
hour and wait for them to finish what they’re doing. 

Affiliate Marketing Millionaire
Chapter 14: Set Big (Yet Realistic) Goals

What I want you to do is get clear on those faces, and those cars, those 
houses, and the air travel. Be as specific as possible. Get clear pictures of 
all those things in your head, and visualize yourself acquiring those things 
every single day.
 
One of the most important things I did when I first started was… I started to 
speak as if I was already successful -- as if I had already achieved my goals. 
This gave me confidence and conviction to the point where people could 
recognize -- even smell -- success on me! 

Have you ever been in a room where somebody walked in and you just 
knew, right away they were successful?
 
They looked successful, they talked successful, they sounded successful.
 
Even if you’re not there yet -- if you start talking like that every day, you’re 
going to come o� as much more successful and influential to your pros-
pects and business peers, and that is very, very important.
 
Don’t think that this is being inauthentic or faking it until you make it, 
because you’re not lying. It’s simply about implementing the most practical 
Law of Attraction strategies that are available to you right now. And that’s 
visualizing the things you want in life and speaking them into existence and 
carrying yourself as if all those things have already become a reality for you.
 
You have to have structure in order to accomplish these things because if 
someone who pulls their chair up to the computer every morning and has 
no idea what they’re working on, they are not going to be e�ective. They’re 
not going to get much done. So you have to structure your days and your 
weeks in a way that allows you to do that.
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What kind of countertops will you have in the kitchen? What about flooring? 
How many rooms? What kind of bed and dresser do you want?
 
How many bathrooms will you have? Will they have marble or stone? Will 
you have a steam room? Does it have shower heads coming out from both 
sides of the wall so that every time you step in that shower you get that 
amazing feeling on your skin?
 
What about travel? Where do you want to travel? What countries do you 
want to visit?
 
How are you going to get there? Do you want to fly coach or do you want to 
fly first class? Have you ever seen those large double-decker planes that 
give you a bed and a TV so you can snuggle up and sleep for six or seven 
hours in absolute comfort? That’s what it means to travel in luxury.
 
Can you imagine yourself doing that?
 
Maybe you need a picture you can download from the Internet and cut out 
so you can look at that thing on a daily basis. You need to know where 
you’re going and what you’re doing.
 
Maybe you want to own your plane. That’s totally okay, too. Get a picture of 
that plane up on your wall so you can look at it every day.
 
Maybe you need some pictures of your family up on there as well, because 
you want to be able to do things for them too. Maybe you want to be like 
me and go and surprise your dad with a brand new truck, or a brand new 
house. Maybe you want to send your kid away on a big vacation as a gift for 
accomplishing something.
 

to give you prosperity and abundance and wealth and riches, but in a 
di�erent and better way.

There are no elevators to the top, only stairs. We all get there the same way. 
You must gain the right information from the right people in the right envi-
ronment… then go take action on it.
 
In order to hit your first six figures, or your first million dollars, you need to 
be incredibly focused. As my dad used to say, you need to have the blind-
ers on. Because your success is always going to be directly proportional to 
your ability to focus on your goals.
 
Next, you need to have a daily method of operation. You need to know what 
you’re doing every single day.
 
This is why we make it as easy as possible for you here at Legendary by 
teaching you exactly what you need to inside our masterclasses and then 
giving you incredible ongoing support inside our masterminds.
 
Next, you need to get very specific about what it is that you want, what it is 
you’re striving for. I want you to have a physical dream board. I know a lot of 
people think they are corny, but they’re not because the truth is if do not 
have a vision of where you’re going and what you want, then you don’t 
actually have a clue what you’re working for. And you need to.
 
I want you to think about what kind of car you want to drive. What color is 
the interior? Do you want it to have 20-inch rims, or leather seats? Is it going 
to be a sports car or an SUV? What kind of engine is it going to have?
 
Then you have to think about what kind of home you want to live in. What 
state and what neighborhood is it in? What kind of kitchen do you want? 

earner, and I can tell you they look a lot like a Super Bowl ring or a World 
Series ring. And what they do is they give someone instant status.
 
In our success club I mentioned earlier, we have a ring for when you reach 
$100,000 in a�liate commissions. That’s our six-figure ring.
 
We have a ring for when you reach $1 million dollars in a�liate commis-
sions. It’s our seven-figure ring.
 
And finally, we have a ring for you when you reach $10 million dollars in 
a�liate commissions.
 
You’ll also receive a gold Rolex for reaching $10 million dollars in a�liate 
commissions, because this is the ultimate status symbol - both the ring and 
an expensive watch.
 
We want to reward our a�liates with the status symbols that are going be a 
complement to the money. The truth is, if you’re making this much money 
you’re probably already driving around in a nice car, living an expensive 
home, but we want to put some icing on the cake for you.
 
Now let’s talk about the important stu� which is how to actually reach your 
goals, whatever they are. 

First and foremost, you have to set some goals. The next thing you need to 
do is become very focused. So many people out there are not focused… 
and the Internet has only made that worse. It’s jacked up everyone’s ADD to 
a whole new level.
 
You need to have the ability to avoid shiny objects, because the fact is there 
is always going to be another opportunity, another person who’s promising 

If you’re a part of our community, whether you’re in our Facebook group, or 
our calls or webinars, or come to our events, you’ll end up meeting a lot of 
these people. Hearing their stories can really impact you, inspire you, and 
remind you anything is possible.

For example, one of the things we do to help our a�liates do to upgrade 
their fame, authority and respect is reward them with cool prizes when they 
achieve certain results.

These rewards boost their personal status, because increased status is 
what people want. It’s why they buy expensive cars and fancy houses and 
flashy jewelry. Because they see those things as status symbols.
 
Those status symbols allow you to develop instant influence. What I mean 
by that is this: if you go out today and buy a Bentley, or a Rolls Royce, or a 
Range Rover, you’ll have instant influence, because people view those 
things as symbols of status.
 
If you have a beautiful ring or an expensive watch, people will recognize 
that as a status symbol and you’ll have instant influence. This all comes from 
the fact that people want to be more important, they want to be more 
powerful, they want to be respected.
 
The way people go about that is in a way that’s socially recognized, and 
we’ve been judging these things the same way for thousands of years. 
Think about it.
 
Going back to all the ancient Kings and Queens and Emperors in civiliza-
tions past, all of them focused on acquiring material wealth, on acquiring 
things like gold and jewelry and building big, huge castles for themselves. 
Because that’s how humans recognize status.

I didn’t even have a big budget to work with, because I was still working 
construction.
 
This was back in 2009, and I was total newbie coming online for the first 
time. But over the course of 12 months, I had my first $10,000 month, and 
then over the next two years I had my first $40,000 month.  

Since then, there has not been a single month in the past six years where I 
haven’t made high five or even six-figures.
 
Now, because of the success, my reputation precedes me. Over the years, 
people have heard of me or seen me, and know about the success I’ve had 
to the point where before someone even speaks to me for the first time, I’ve 
already gained authority, respect, and in some cases, fame, in their eyes.
 
The cool thing is the same “fame” I speak of is available to you too and 
anyone for that matter. Because ultimately, fame is simply recognition, and 
becoming recognizable online is fairly easy to do now a days. When you 
combine being recognized with getting people results your authority goes 
through the roof.
 
Over the years, I’ve seen plenty of people do the same exact same thing I 
did online, and many of them came online from construction jobs just like 
me, or stay-at-home moms or dads.
 
These are people who didn’t really know much when they got started, but 
they didn’t let it stop them from going through our courses and attending 
our masterminds and events, they’ve gone on to command money, respect, 
and influence anytime they want through simple marketing strategies 
they’ve used to grow their personal brand.
 

In this chapter, I want to talk about the formula for creating fame, authority, 
and respect in your business. 

Now, I’m not talking about getting famous like Kim Kardashian. No. I’m 
talking about becoming an authority. Someone, who when they speak -- 
people listen.
 
So, here’s question for you, “Does money come from power, or does power 
come from money?”
 
The answer is neither.

Actually, power and money come from results.
 
Because if you don’t have results, people are not going to respect you, and 
you’re not going to be an authority.
 
But the thing is, results in business usually come from making money, or 
helping your clients and customers make money or get a specific. So of 
course, my goal in Legendary Marketer is to help you build a business and 
make money so you can develop your success story.

From those results and the success story will come fame, authority, and 
respect in your business.
 
This is when your success will really compound and grow exponentially. But 
let me clarify, this is not about growing your ego. It’s about growing your 
bank account and reputation from helping more people get more results.
 
When I first started my business, I was just like anybody else. I had no 
contacts, no experience, and no previous success. 

We don’t recognize status based on how many kids you have, right? There 
are plenty of people out there who have no fame, no authority, and no 
respect, but they have 8 kids.
 
As you know, your material items aren’t a measure of your character, but in 
today's society they are a measure of your financial status…
 
Which, for example, is one of the reason we’ve developed this success club 
for our a�liates inside Legendary Marketer. If you’re an a�liate of ours, and 
choose to promote our products and services, we will recognize you the 
same way professional sports players get recognized when they win a 
championship, and that’s by giving out ranks.
 
You don’t have to have seen or have met a pro player who won the Super 
Bowl or the World Series to know the most important thing they carry 
around with them is their championship ring.
 
Let me tell you a story. I was in a cigar bar one day, smoking a cigar sitting 
next to a guy I didn’t know. I certainly didn’t think he was anyone special or 
anyone important, at least until we started talking.
 
I realized he had been a part of the Minnesota Twins, a pro baseball team, 
and he told me he was part of the team that won a World Series. He pulled 
his championship ring and showed it to me. As soon as he showed me the 
ring, instantly, he was someone of importance, someone to respect, and 
someone that I was suddenly much more interested in.
 
This is precisely the kind of power these status symbols can have. 

I have rings I’ve received from other companies, for being a million dollar 



That’s why most, if not all, professionals make people set appointments 
because they aren’t just sitting there waiting around for you to call or 
walk in.
 
Make sure you guard your time and you don’t have to reinvent the wheel. 
Focus on the simple tasks you need to accomplish every day.
 

Affiliate Marketing Millionaire
Chapter 14: Set Big (Yet Realistic) Goals

You may have to let some people go in your life in order to focus on what’s 
important to you and guard your energy. Your inner circle may end up 
getting smaller when you do this, but that’s not always a bad thing. After all, 
you are the average of the five people you spend the most time with.
 
So make sure those five people are feeding you the positivity and the 
inspiration and the enthusiasm you need to think bigger, not smaller. You 
need people who are going to give you more faith, not more fear.
 
You have to guard your time. They say your eyes, your ears, and your watch 
are the most important things you own, because what comes in definitely 
a�ects you, whether you realize it or not.
 
You have to know what’s coming into your eyes; into your ears; and into 
your calendar. Make people set appointments with you and use a calendar 
to schedule everything in your life. If it’s not booked on you calendar, then it 
shouldn’t happen.
 
In this way, you can have structure; you can guard your time; because it’s 
important and valuable.

People fail to become successful because they fail to treat themselves like 
they deserve success. So start treating yourself like you deserve success, 
because you do.
 
Have you ever just strolled into a doctor’s o�ce or a CPA and have them 
sitting there, waiting for you? No, because they’re busy.
 
Sure, they might accept walk-ins, but you might also have to sit there for an 
hour and wait for them to finish what they’re doing. 
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What I want you to do is get clear on those faces, and those cars, those 
houses, and the air travel. Be as specific as possible. Get clear pictures of 
all those things in your head, and visualize yourself acquiring those things 
every single day.
 
One of the most important things I did when I first started was… I started to 
speak as if I was already successful -- as if I had already achieved my goals. 
This gave me confidence and conviction to the point where people could 
recognize -- even smell -- success on me! 

Have you ever been in a room where somebody walked in and you just 
knew, right away they were successful?
 
They looked successful, they talked successful, they sounded successful.
 
Even if you’re not there yet -- if you start talking like that every day, you’re 
going to come o� as much more successful and influential to your pros-
pects and business peers, and that is very, very important.
 
Don’t think that this is being inauthentic or faking it until you make it, 
because you’re not lying. It’s simply about implementing the most practical 
Law of Attraction strategies that are available to you right now. And that’s 
visualizing the things you want in life and speaking them into existence and 
carrying yourself as if all those things have already become a reality for you.
 
You have to have structure in order to accomplish these things because if 
someone who pulls their chair up to the computer every morning and has 
no idea what they’re working on, they are not going to be e�ective. They’re 
not going to get much done. So you have to structure your days and your 
weeks in a way that allows you to do that.
 

What kind of countertops will you have in the kitchen? What about flooring? 
How many rooms? What kind of bed and dresser do you want?
 
How many bathrooms will you have? Will they have marble or stone? Will 
you have a steam room? Does it have shower heads coming out from both 
sides of the wall so that every time you step in that shower you get that 
amazing feeling on your skin?
 
What about travel? Where do you want to travel? What countries do you 
want to visit?
 
How are you going to get there? Do you want to fly coach or do you want to 
fly first class? Have you ever seen those large double-decker planes that 
give you a bed and a TV so you can snuggle up and sleep for six or seven 
hours in absolute comfort? That’s what it means to travel in luxury.
 
Can you imagine yourself doing that?
 
Maybe you need a picture you can download from the Internet and cut out 
so you can look at that thing on a daily basis. You need to know where 
you’re going and what you’re doing.
 
Maybe you want to own your plane. That’s totally okay, too. Get a picture of 
that plane up on your wall so you can look at it every day.
 
Maybe you need some pictures of your family up on there as well, because 
you want to be able to do things for them too. Maybe you want to be like 
me and go and surprise your dad with a brand new truck, or a brand new 
house. Maybe you want to send your kid away on a big vacation as a gift for 
accomplishing something.
 

to give you prosperity and abundance and wealth and riches, but in a 
di�erent and better way.

There are no elevators to the top, only stairs. We all get there the same way. 
You must gain the right information from the right people in the right envi-
ronment… then go take action on it.
 
In order to hit your first six figures, or your first million dollars, you need to 
be incredibly focused. As my dad used to say, you need to have the blind-
ers on. Because your success is always going to be directly proportional to 
your ability to focus on your goals.
 
Next, you need to have a daily method of operation. You need to know what 
you’re doing every single day.
 
This is why we make it as easy as possible for you here at Legendary by 
teaching you exactly what you need to inside our masterclasses and then 
giving you incredible ongoing support inside our masterminds.
 
Next, you need to get very specific about what it is that you want, what it is 
you’re striving for. I want you to have a physical dream board. I know a lot of 
people think they are corny, but they’re not because the truth is if do not 
have a vision of where you’re going and what you want, then you don’t 
actually have a clue what you’re working for. And you need to.
 
I want you to think about what kind of car you want to drive. What color is 
the interior? Do you want it to have 20-inch rims, or leather seats? Is it going 
to be a sports car or an SUV? What kind of engine is it going to have?
 
Then you have to think about what kind of home you want to live in. What 
state and what neighborhood is it in? What kind of kitchen do you want? 

earner, and I can tell you they look a lot like a Super Bowl ring or a World 
Series ring. And what they do is they give someone instant status.
 
In our success club I mentioned earlier, we have a ring for when you reach 
$100,000 in a�liate commissions. That’s our six-figure ring.
 
We have a ring for when you reach $1 million dollars in a�liate commis-
sions. It’s our seven-figure ring.
 
And finally, we have a ring for you when you reach $10 million dollars in 
a�liate commissions.
 
You’ll also receive a gold Rolex for reaching $10 million dollars in a�liate 
commissions, because this is the ultimate status symbol - both the ring and 
an expensive watch.
 
We want to reward our a�liates with the status symbols that are going be a 
complement to the money. The truth is, if you’re making this much money 
you’re probably already driving around in a nice car, living an expensive 
home, but we want to put some icing on the cake for you.
 
Now let’s talk about the important stu� which is how to actually reach your 
goals, whatever they are. 

First and foremost, you have to set some goals. The next thing you need to 
do is become very focused. So many people out there are not focused… 
and the Internet has only made that worse. It’s jacked up everyone’s ADD to 
a whole new level.
 
You need to have the ability to avoid shiny objects, because the fact is there 
is always going to be another opportunity, another person who’s promising 

If you’re a part of our community, whether you’re in our Facebook group, or 
our calls or webinars, or come to our events, you’ll end up meeting a lot of 
these people. Hearing their stories can really impact you, inspire you, and 
remind you anything is possible.

For example, one of the things we do to help our a�liates do to upgrade 
their fame, authority and respect is reward them with cool prizes when they 
achieve certain results.

These rewards boost their personal status, because increased status is 
what people want. It’s why they buy expensive cars and fancy houses and 
flashy jewelry. Because they see those things as status symbols.
 
Those status symbols allow you to develop instant influence. What I mean 
by that is this: if you go out today and buy a Bentley, or a Rolls Royce, or a 
Range Rover, you’ll have instant influence, because people view those 
things as symbols of status.
 
If you have a beautiful ring or an expensive watch, people will recognize 
that as a status symbol and you’ll have instant influence. This all comes from 
the fact that people want to be more important, they want to be more 
powerful, they want to be respected.
 
The way people go about that is in a way that’s socially recognized, and 
we’ve been judging these things the same way for thousands of years. 
Think about it.
 
Going back to all the ancient Kings and Queens and Emperors in civiliza-
tions past, all of them focused on acquiring material wealth, on acquiring 
things like gold and jewelry and building big, huge castles for themselves. 
Because that’s how humans recognize status.

I didn’t even have a big budget to work with, because I was still working 
construction.
 
This was back in 2009, and I was total newbie coming online for the first 
time. But over the course of 12 months, I had my first $10,000 month, and 
then over the next two years I had my first $40,000 month.  

Since then, there has not been a single month in the past six years where I 
haven’t made high five or even six-figures.
 
Now, because of the success, my reputation precedes me. Over the years, 
people have heard of me or seen me, and know about the success I’ve had 
to the point where before someone even speaks to me for the first time, I’ve 
already gained authority, respect, and in some cases, fame, in their eyes.
 
The cool thing is the same “fame” I speak of is available to you too and 
anyone for that matter. Because ultimately, fame is simply recognition, and 
becoming recognizable online is fairly easy to do now a days. When you 
combine being recognized with getting people results your authority goes 
through the roof.
 
Over the years, I’ve seen plenty of people do the same exact same thing I 
did online, and many of them came online from construction jobs just like 
me, or stay-at-home moms or dads.
 
These are people who didn’t really know much when they got started, but 
they didn’t let it stop them from going through our courses and attending 
our masterminds and events, they’ve gone on to command money, respect, 
and influence anytime they want through simple marketing strategies 
they’ve used to grow their personal brand.
 

In this chapter, I want to talk about the formula for creating fame, authority, 
and respect in your business. 

Now, I’m not talking about getting famous like Kim Kardashian. No. I’m 
talking about becoming an authority. Someone, who when they speak -- 
people listen.
 
So, here’s question for you, “Does money come from power, or does power 
come from money?”
 
The answer is neither.

Actually, power and money come from results.
 
Because if you don’t have results, people are not going to respect you, and 
you’re not going to be an authority.
 
But the thing is, results in business usually come from making money, or 
helping your clients and customers make money or get a specific. So of 
course, my goal in Legendary Marketer is to help you build a business and 
make money so you can develop your success story.

From those results and the success story will come fame, authority, and 
respect in your business.
 
This is when your success will really compound and grow exponentially. But 
let me clarify, this is not about growing your ego. It’s about growing your 
bank account and reputation from helping more people get more results.
 
When I first started my business, I was just like anybody else. I had no 
contacts, no experience, and no previous success. 

We don’t recognize status based on how many kids you have, right? There 
are plenty of people out there who have no fame, no authority, and no 
respect, but they have 8 kids.
 
As you know, your material items aren’t a measure of your character, but in 
today's society they are a measure of your financial status…
 
Which, for example, is one of the reason we’ve developed this success club 
for our a�liates inside Legendary Marketer. If you’re an a�liate of ours, and 
choose to promote our products and services, we will recognize you the 
same way professional sports players get recognized when they win a 
championship, and that’s by giving out ranks.
 
You don’t have to have seen or have met a pro player who won the Super 
Bowl or the World Series to know the most important thing they carry 
around with them is their championship ring.
 
Let me tell you a story. I was in a cigar bar one day, smoking a cigar sitting 
next to a guy I didn’t know. I certainly didn’t think he was anyone special or 
anyone important, at least until we started talking.
 
I realized he had been a part of the Minnesota Twins, a pro baseball team, 
and he told me he was part of the team that won a World Series. He pulled 
his championship ring and showed it to me. As soon as he showed me the 
ring, instantly, he was someone of importance, someone to respect, and 
someone that I was suddenly much more interested in.
 
This is precisely the kind of power these status symbols can have. 

I have rings I’ve received from other companies, for being a million dollar 
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That’s why most, if not all, professionals make people set appointments 
because they aren’t just sitting there waiting around for you to call or 
walk in.
 
Make sure you guard your time and you don’t have to reinvent the wheel. 
Focus on the simple tasks you need to accomplish every day.
 

120

You may have to let some people go in your life in order to focus on what’s 
important to you and guard your energy. Your inner circle may end up 
getting smaller when you do this, but that’s not always a bad thing. After all, 
you are the average of the five people you spend the most time with.
 
So make sure those five people are feeding you the positivity and the 
inspiration and the enthusiasm you need to think bigger, not smaller. You 
need people who are going to give you more faith, not more fear.
 
You have to guard your time. They say your eyes, your ears, and your watch 
are the most important things you own, because what comes in definitely 
a�ects you, whether you realize it or not.
 
You have to know what’s coming into your eyes; into your ears; and into 
your calendar. Make people set appointments with you and use a calendar 
to schedule everything in your life. If it’s not booked on you calendar, then it 
shouldn’t happen.
 
In this way, you can have structure; you can guard your time; because it’s 
important and valuable.

People fail to become successful because they fail to treat themselves like 
they deserve success. So start treating yourself like you deserve success, 
because you do.
 
Have you ever just strolled into a doctor’s o�ce or a CPA and have them 
sitting there, waiting for you? No, because they’re busy.
 
Sure, they might accept walk-ins, but you might also have to sit there for an 
hour and wait for them to finish what they’re doing. 

What I want you to do is get clear on those faces, and those cars, those 
houses, and the air travel. Be as specific as possible. Get clear pictures of 
all those things in your head, and visualize yourself acquiring those things 
every single day.
 
One of the most important things I did when I first started was… I started to 
speak as if I was already successful -- as if I had already achieved my goals. 
This gave me confidence and conviction to the point where people could 
recognize -- even smell -- success on me! 

Have you ever been in a room where somebody walked in and you just 
knew, right away they were successful?
 
They looked successful, they talked successful, they sounded successful.
 
Even if you’re not there yet -- if you start talking like that every day, you’re 
going to come o� as much more successful and influential to your pros-
pects and business peers, and that is very, very important.
 
Don’t think that this is being inauthentic or faking it until you make it, 
because you’re not lying. It’s simply about implementing the most practical 
Law of Attraction strategies that are available to you right now. And that’s 
visualizing the things you want in life and speaking them into existence and 
carrying yourself as if all those things have already become a reality for you.
 
You have to have structure in order to accomplish these things because if 
someone who pulls their chair up to the computer every morning and has 
no idea what they’re working on, they are not going to be e�ective. They’re 
not going to get much done. So you have to structure your days and your 
weeks in a way that allows you to do that.
 

What kind of countertops will you have in the kitchen? What about flooring? 
How many rooms? What kind of bed and dresser do you want?
 
How many bathrooms will you have? Will they have marble or stone? Will 
you have a steam room? Does it have shower heads coming out from both 
sides of the wall so that every time you step in that shower you get that 
amazing feeling on your skin?
 
What about travel? Where do you want to travel? What countries do you 
want to visit?
 
How are you going to get there? Do you want to fly coach or do you want to 
fly first class? Have you ever seen those large double-decker planes that 
give you a bed and a TV so you can snuggle up and sleep for six or seven 
hours in absolute comfort? That’s what it means to travel in luxury.
 
Can you imagine yourself doing that?
 
Maybe you need a picture you can download from the Internet and cut out 
so you can look at that thing on a daily basis. You need to know where 
you’re going and what you’re doing.
 
Maybe you want to own your plane. That’s totally okay, too. Get a picture of 
that plane up on your wall so you can look at it every day.
 
Maybe you need some pictures of your family up on there as well, because 
you want to be able to do things for them too. Maybe you want to be like 
me and go and surprise your dad with a brand new truck, or a brand new 
house. Maybe you want to send your kid away on a big vacation as a gift for 
accomplishing something.
 

to give you prosperity and abundance and wealth and riches, but in a 
di�erent and better way.

There are no elevators to the top, only stairs. We all get there the same way. 
You must gain the right information from the right people in the right envi-
ronment… then go take action on it.
 
In order to hit your first six figures, or your first million dollars, you need to 
be incredibly focused. As my dad used to say, you need to have the blind-
ers on. Because your success is always going to be directly proportional to 
your ability to focus on your goals.
 
Next, you need to have a daily method of operation. You need to know what 
you’re doing every single day.
 
This is why we make it as easy as possible for you here at Legendary by 
teaching you exactly what you need to inside our masterclasses and then 
giving you incredible ongoing support inside our masterminds.
 
Next, you need to get very specific about what it is that you want, what it is 
you’re striving for. I want you to have a physical dream board. I know a lot of 
people think they are corny, but they’re not because the truth is if do not 
have a vision of where you’re going and what you want, then you don’t 
actually have a clue what you’re working for. And you need to.
 
I want you to think about what kind of car you want to drive. What color is 
the interior? Do you want it to have 20-inch rims, or leather seats? Is it going 
to be a sports car or an SUV? What kind of engine is it going to have?
 
Then you have to think about what kind of home you want to live in. What 
state and what neighborhood is it in? What kind of kitchen do you want? 

earner, and I can tell you they look a lot like a Super Bowl ring or a World 
Series ring. And what they do is they give someone instant status.
 
In our success club I mentioned earlier, we have a ring for when you reach 
$100,000 in a�liate commissions. That’s our six-figure ring.
 
We have a ring for when you reach $1 million dollars in a�liate commis-
sions. It’s our seven-figure ring.
 
And finally, we have a ring for you when you reach $10 million dollars in 
a�liate commissions.
 
You’ll also receive a gold Rolex for reaching $10 million dollars in a�liate 
commissions, because this is the ultimate status symbol - both the ring and 
an expensive watch.
 
We want to reward our a�liates with the status symbols that are going be a 
complement to the money. The truth is, if you’re making this much money 
you’re probably already driving around in a nice car, living an expensive 
home, but we want to put some icing on the cake for you.
 
Now let’s talk about the important stu� which is how to actually reach your 
goals, whatever they are. 

First and foremost, you have to set some goals. The next thing you need to 
do is become very focused. So many people out there are not focused… 
and the Internet has only made that worse. It’s jacked up everyone’s ADD to 
a whole new level.
 
You need to have the ability to avoid shiny objects, because the fact is there 
is always going to be another opportunity, another person who’s promising 

If you’re a part of our community, whether you’re in our Facebook group, or 
our calls or webinars, or come to our events, you’ll end up meeting a lot of 
these people. Hearing their stories can really impact you, inspire you, and 
remind you anything is possible.

For example, one of the things we do to help our a�liates do to upgrade 
their fame, authority and respect is reward them with cool prizes when they 
achieve certain results.

These rewards boost their personal status, because increased status is 
what people want. It’s why they buy expensive cars and fancy houses and 
flashy jewelry. Because they see those things as status symbols.
 
Those status symbols allow you to develop instant influence. What I mean 
by that is this: if you go out today and buy a Bentley, or a Rolls Royce, or a 
Range Rover, you’ll have instant influence, because people view those 
things as symbols of status.
 
If you have a beautiful ring or an expensive watch, people will recognize 
that as a status symbol and you’ll have instant influence. This all comes from 
the fact that people want to be more important, they want to be more 
powerful, they want to be respected.
 
The way people go about that is in a way that’s socially recognized, and 
we’ve been judging these things the same way for thousands of years. 
Think about it.
 
Going back to all the ancient Kings and Queens and Emperors in civiliza-
tions past, all of them focused on acquiring material wealth, on acquiring 
things like gold and jewelry and building big, huge castles for themselves. 
Because that’s how humans recognize status.

I didn’t even have a big budget to work with, because I was still working 
construction.
 
This was back in 2009, and I was total newbie coming online for the first 
time. But over the course of 12 months, I had my first $10,000 month, and 
then over the next two years I had my first $40,000 month.  

Since then, there has not been a single month in the past six years where I 
haven’t made high five or even six-figures.
 
Now, because of the success, my reputation precedes me. Over the years, 
people have heard of me or seen me, and know about the success I’ve had 
to the point where before someone even speaks to me for the first time, I’ve 
already gained authority, respect, and in some cases, fame, in their eyes.
 
The cool thing is the same “fame” I speak of is available to you too and 
anyone for that matter. Because ultimately, fame is simply recognition, and 
becoming recognizable online is fairly easy to do now a days. When you 
combine being recognized with getting people results your authority goes 
through the roof.
 
Over the years, I’ve seen plenty of people do the same exact same thing I 
did online, and many of them came online from construction jobs just like 
me, or stay-at-home moms or dads.
 
These are people who didn’t really know much when they got started, but 
they didn’t let it stop them from going through our courses and attending 
our masterminds and events, they’ve gone on to command money, respect, 
and influence anytime they want through simple marketing strategies 
they’ve used to grow their personal brand.
 

In this chapter, I want to talk about the formula for creating fame, authority, 
and respect in your business. 

Now, I’m not talking about getting famous like Kim Kardashian. No. I’m 
talking about becoming an authority. Someone, who when they speak -- 
people listen.
 
So, here’s question for you, “Does money come from power, or does power 
come from money?”
 
The answer is neither.

Actually, power and money come from results.
 
Because if you don’t have results, people are not going to respect you, and 
you’re not going to be an authority.
 
But the thing is, results in business usually come from making money, or 
helping your clients and customers make money or get a specific. So of 
course, my goal in Legendary Marketer is to help you build a business and 
make money so you can develop your success story.

From those results and the success story will come fame, authority, and 
respect in your business.
 
This is when your success will really compound and grow exponentially. But 
let me clarify, this is not about growing your ego. It’s about growing your 
bank account and reputation from helping more people get more results.
 
When I first started my business, I was just like anybody else. I had no 
contacts, no experience, and no previous success. 

We don’t recognize status based on how many kids you have, right? There 
are plenty of people out there who have no fame, no authority, and no 
respect, but they have 8 kids.
 
As you know, your material items aren’t a measure of your character, but in 
today's society they are a measure of your financial status…
 
Which, for example, is one of the reason we’ve developed this success club 
for our a�liates inside Legendary Marketer. If you’re an a�liate of ours, and 
choose to promote our products and services, we will recognize you the 
same way professional sports players get recognized when they win a 
championship, and that’s by giving out ranks.
 
You don’t have to have seen or have met a pro player who won the Super 
Bowl or the World Series to know the most important thing they carry 
around with them is their championship ring.
 
Let me tell you a story. I was in a cigar bar one day, smoking a cigar sitting 
next to a guy I didn’t know. I certainly didn’t think he was anyone special or 
anyone important, at least until we started talking.
 
I realized he had been a part of the Minnesota Twins, a pro baseball team, 
and he told me he was part of the team that won a World Series. He pulled 
his championship ring and showed it to me. As soon as he showed me the 
ring, instantly, he was someone of importance, someone to respect, and 
someone that I was suddenly much more interested in.
 
This is precisely the kind of power these status symbols can have. 

I have rings I’ve received from other companies, for being a million dollar 
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Chapter 1: Let’s get to business...

Affiliate Marketing Millionaire
Build Your Dream Online Business Without The Hassles

Of Creating Products, Hiring Or Doing Customer Support!

Chapter 15: Launch Your Business!



Congratulations for finishing A�liate Marketing Millionaire
“Build Your Dream Online Business Without The Hassles Of Creating 
Products, Hiring Or Doing Customer Support!.”

My name is Dave Sharpe. 

It's been an honor and a privilege to present it to you. 

Now it's your time.

Thank you so much. 

I'll talk to you soon. 

I started with nothing and I've just followed the principles I've been teaching 
you and that we will continue to share with you authentically at Legendary 
Marketer. OK so keep up this fight. You’re worth it. It's worth it. 

I promise you, you'll look back and say, “Man that guy Dave, he was a little 
wild, a little crazy but he was telling the truth,” and that's why I'm not here to 
please everybody. I'm not here to get everybody to like me. I’ve rubbed 
some people the wrong way but this passion that I'm sharing with you right 
now it comes from my journey and fight. 

This joy has developed me into a warrior when I started out as a meek little 
mouse who didn't know what he wanted to do with his life, who is at the 
bottom and spent a lot of time scraping the bottom of the barrel. All I knew 
was I wanted more and if the other people I saw succeeding could do it, 
then so could I.

Hopefully I've not only given you the information but I've showed you that 
people just like you are making a million dollars and getting rich.

They are people just like you from all ages and from all over the world who 
have taken the action followed by our curriculum, trainings, tools, and 
strategies and use them. They are people who put them into action and are 
making progress building a business and they're achieving freedom finan-
cially, mentally, and emotionally. They are getting out of their self-made 
prisons and away from the bosses that just want them to come in and build 
their dreams. It's time to build yours. It's your time my friend. 

OK we're here to support you. 

Some of you are going to get there faster and some of you are going to get 
there at a slower pace.  I'm going to say what I've said so many times about 
this book, which is that the speed of your success is determined by three 
simple things: the right information from the right people and the right 
environment. 

This book has just been the start. It is the tip of the iceberg. 

This book has allowed you to get your feet wet and now you're prepared to 
launch your business. I've given you so many tools. Between our advisors 
and our team behind the scenes, we want to congratulate you. 

We want to tell you that it's your time, you're a chosen one. I don't mean to 
sound corny but there are so many people who have said, “Hey, I'm just 
going to wait for things to come to me”. “I'm going to wait for somebody 
else to change my destiny.” “I'm going away for somebody else to write the 
check.” “Going to wait for somebody else to make the donation, or some-
body else to give me a hand out.”

You're looking for a simple hand up or a leg up, somebody to give you the 
correct information so you can know what path to take and hopefully we've 
done that in this challenge. I want to thank you and I'll let you know this is 
not the end, this is just the beginning. It is your time. We're here to support 
you in our Facebook group with our advisors, trainers, and customer 
support.. We're going to continue to bring you more value and education. 
Please get plugged in. Stay plugged in. Don't stop now if I can do it.

I shared my story. I took you behind the scenes and was transparent.I told 
you about all my my successes and I told you about my challenges, failures, 
and my scars and wounds. 

Now, once more, if you've gone ahead and joined the family and invested in 
one of our blueprints or several of our business blueprints then I encourage 
you to dive into those courses full force. 

We'll also get on webinars and boot camps with you and continue to treat 
you like the valued member and entrepreneur that you are. 

If you've chosen to become a part of our mastermind and you've been 
accepted into one of our mastermind's or both of our mastermind's, Con-
gratulations!

I'm looking forward to seeing you soon. I'm looking forward to meeting you 
and helping you take your business to the next level. It is going to be the 
ride of your life. 

There are di�erent events and seminars I've gone to but the magic, the 
intimacy, the information the authenticity, the transparency, and the willing-
ness from every single member and our mastermind community to help 
each other is beyond anything I've ever seen. We bring our best content to 
the mastermind groups.

I'm looking forward to seeing you there to shake your hand to encourage 
you to support you. 

Our trainers, our coaches, and sta� also look forward to supporting you.

I want you to continue to soak up the knowledge and the information we 
provide you inside of our community. You can get into our Facebook group. 
You can become an a�liate. You can promote and get involved. There is 
something for every single person to do. 

Affiliate Marketing Millionaire
Chapter 15: Launch Your Business!

Congratulations! You’ve made it to the last chapter of this book! 

I'm happy for you. 

You've made it. 

You've accomplished this. 

By now you should have your business plan. You should have a direction 
and be able to launch your business. I hope you’re just as excited as I am 
but before we go I want to take a few minutes and give you a little bit of 
direction about what’s next. 

Even though I'm really happy for you and we've had some fun, hopefully 
you've learned a lot from this book. I want to give you some vision of the 
next steps. I want to tell you about how we can continue to help you and 
serve you and make sure this journey an opportunity for you to be in busi-
ness for yourself but not by yourself.

If you've invested in one of our programs.If you've stepped up to get 
serious and take things to the next level then I want you to dig into that. 

I want you to go through the training. 

If you haven’t, I want you to know that we have blueprints here at Legend-
ary Marketer that can help you continue to understand and learn step by 
step how to grow your business. 

I wish I could cover every single detail in 15 chapters but we've already 
packed in probably three or four years worth of information and education 
inside of this book. 
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I've opened up to you because I want to inspire you and let you know this is 
possible for you and you can do anything you put your mind to. 

Because sometimes we don't get this support in other places. Sometimes 
we don't get it at home. Sometimes we don't get it from our friends circle. 
Sometimes we don't get it from our bosses and peers. I want you to know 
from one entrepreneur from one marketer or from one dreamer to the other 
that I acknowledge your work. 

I am not the best marketer in the world. I'm not the best copywriter. I'm not 
the best. All these things that I've taught you I'm not the best at but I under-
stand them. I understand how to make complicated ideas simple. I think it is 
my gift. I don't know why but more important than anything else I want you 
to know that I've been in your shoes. I've wanted more. 

I still want more. Every day I wake up and I want more. I want to help more 
people. I want to make more of an impact. I want to give my kids a better 
life. 

I want the same things that you want. So keep fighting!

I want to remind you that challenges are going to happen. They're going to 
pop up all the time. Life is a challenge and really it's about what you made 
of it. 

The people who win are the people who were able to overcome the chal-
lenges. It doesn't matter what age you are or what race you are. It doesn’t 
matter where you Came from or what your upbringing was. 

I know so many successful people who started with nothing.
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My name is Dave Sharpe. 

It's been an honor and a privilege to present it to you. 

Now it's your time.
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I'll talk to you soon. 

I started with nothing and I've just followed the principles I've been teaching 
you and that we will continue to share with you authentically at Legendary 
Marketer. OK so keep up this fight. You’re worth it. It's worth it. 
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and our team behind the scenes, we want to congratulate you. 

We want to tell you that it's your time, you're a chosen one. I don't mean to 
sound corny but there are so many people who have said, “Hey, I'm just 
going to wait for things to come to me”. “I'm going to wait for somebody 
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check.” “Going to wait for somebody else to make the donation, or some-
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correct information so you can know what path to take and hopefully we've 
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Now, once more, if you've gone ahead and joined the family and invested in 
one of our blueprints or several of our business blueprints then I encourage 
you to dive into those courses full force. 

We'll also get on webinars and boot camps with you and continue to treat 
you like the valued member and entrepreneur that you are. 

If you've chosen to become a part of our mastermind and you've been 
accepted into one of our mastermind's or both of our mastermind's, Con-
gratulations!

I'm looking forward to seeing you soon. I'm looking forward to meeting you 
and helping you take your business to the next level. It is going to be the 
ride of your life. 

There are di�erent events and seminars I've gone to but the magic, the 
intimacy, the information the authenticity, the transparency, and the willing-
ness from every single member and our mastermind community to help 
each other is beyond anything I've ever seen. We bring our best content to 
the mastermind groups.

I'm looking forward to seeing you there to shake your hand to encourage 
you to support you. 

Our trainers, our coaches, and sta� also look forward to supporting you.

I want you to continue to soak up the knowledge and the information we 
provide you inside of our community. You can get into our Facebook group. 
You can become an a�liate. You can promote and get involved. There is 
something for every single person to do. 
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my gift. I don't know why but more important than anything else I want you 
to know that I've been in your shoes. I've wanted more. 
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life. 
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I want to remind you that challenges are going to happen. They're going to 
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lenges. It doesn't matter what age you are or what race you are. It doesn’t 
matter where you Came from or what your upbringing was. 

I know so many successful people who started with nothing.
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their dreams. It's time to build yours. It's your time my friend. 

OK we're here to support you. 

Affiliate Marketing Millionaire
Chapter 15: Launch Your Business!

Some of you are going to get there faster and some of you are going to get 
there at a slower pace.  I'm going to say what I've said so many times about 
this book, which is that the speed of your success is determined by three 
simple things: the right information from the right people and the right 
environment. 

This book has just been the start. It is the tip of the iceberg. 

This book has allowed you to get your feet wet and now you're prepared to 
launch your business. I've given you so many tools. Between our advisors 
and our team behind the scenes, we want to congratulate you. 

We want to tell you that it's your time, you're a chosen one. I don't mean to 
sound corny but there are so many people who have said, “Hey, I'm just 
going to wait for things to come to me”. “I'm going to wait for somebody 
else to change my destiny.” “I'm going away for somebody else to write the 
check.” “Going to wait for somebody else to make the donation, or some-
body else to give me a hand out.”

You're looking for a simple hand up or a leg up, somebody to give you the 
correct information so you can know what path to take and hopefully we've 
done that in this challenge. I want to thank you and I'll let you know this is 
not the end, this is just the beginning. It is your time. We're here to support 
you in our Facebook group with our advisors, trainers, and customer 
support.. We're going to continue to bring you more value and education. 
Please get plugged in. Stay plugged in. Don't stop now if I can do it.

I shared my story. I took you behind the scenes and was transparent.I told 
you about all my my successes and I told you about my challenges, failures, 
and my scars and wounds. 
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Now, once more, if you've gone ahead and joined the family and invested in 
one of our blueprints or several of our business blueprints then I encourage 
you to dive into those courses full force. 

We'll also get on webinars and boot camps with you and continue to treat 
you like the valued member and entrepreneur that you are. 

If you've chosen to become a part of our mastermind and you've been 
accepted into one of our mastermind's or both of our mastermind's, Con-
gratulations!

I'm looking forward to seeing you soon. I'm looking forward to meeting you 
and helping you take your business to the next level. It is going to be the 
ride of your life. 

There are di�erent events and seminars I've gone to but the magic, the 
intimacy, the information the authenticity, the transparency, and the willing-
ness from every single member and our mastermind community to help 
each other is beyond anything I've ever seen. We bring our best content to 
the mastermind groups.

I'm looking forward to seeing you there to shake your hand to encourage 
you to support you. 

Our trainers, our coaches, and sta� also look forward to supporting you.

I want you to continue to soak up the knowledge and the information we 
provide you inside of our community. You can get into our Facebook group. 
You can become an a�liate. You can promote and get involved. There is 
something for every single person to do. 

Congratulations! You’ve made it to the last chapter of this book! 

I'm happy for you. 

You've made it. 

You've accomplished this. 

By now you should have your business plan. You should have a direction 
and be able to launch your business. I hope you’re just as excited as I am 
but before we go I want to take a few minutes and give you a little bit of 
direction about what’s next. 

Even though I'm really happy for you and we've had some fun, hopefully 
you've learned a lot from this book. I want to give you some vision of the 
next steps. I want to tell you about how we can continue to help you and 
serve you and make sure this journey an opportunity for you to be in busi-
ness for yourself but not by yourself.

If you've invested in one of our programs.If you've stepped up to get 
serious and take things to the next level then I want you to dig into that. 

I want you to go through the training. 

If you haven’t, I want you to know that we have blueprints here at Legend-
ary Marketer that can help you continue to understand and learn step by 
step how to grow your business. 

I wish I could cover every single detail in 15 chapters but we've already 
packed in probably three or four years worth of information and education 
inside of this book. 

I've opened up to you because I want to inspire you and let you know this is 
possible for you and you can do anything you put your mind to. 

Because sometimes we don't get this support in other places. Sometimes 
we don't get it at home. Sometimes we don't get it from our friends circle. 
Sometimes we don't get it from our bosses and peers. I want you to know 
from one entrepreneur from one marketer or from one dreamer to the other 
that I acknowledge your work. 

I am not the best marketer in the world. I'm not the best copywriter. I'm not 
the best. All these things that I've taught you I'm not the best at but I under-
stand them. I understand how to make complicated ideas simple. I think it is 
my gift. I don't know why but more important than anything else I want you 
to know that I've been in your shoes. I've wanted more. 

I still want more. Every day I wake up and I want more. I want to help more 
people. I want to make more of an impact. I want to give my kids a better 
life. 

I want the same things that you want. So keep fighting!

I want to remind you that challenges are going to happen. They're going to 
pop up all the time. Life is a challenge and really it's about what you made 
of it. 

The people who win are the people who were able to overcome the chal-
lenges. It doesn't matter what age you are or what race you are. It doesn’t 
matter where you Came from or what your upbringing was. 

I know so many successful people who started with nothing.



Congratulations for finishing A�liate Marketing Millionaire
“Build Your Dream Online Business Without The Hassles Of Creating 
Products, Hiring Or Doing Customer Support!.”

My name is Dave Sharpe. 

It's been an honor and a privilege to present it to you. 

Now it's your time.

Thank you so much. 

I'll talk to you soon. 

I started with nothing and I've just followed the principles I've been teaching 
you and that we will continue to share with you authentically at Legendary 
Marketer. OK so keep up this fight. You’re worth it. It's worth it. 

I promise you, you'll look back and say, “Man that guy Dave, he was a little 
wild, a little crazy but he was telling the truth,” and that's why I'm not here to 
please everybody. I'm not here to get everybody to like me. I’ve rubbed 
some people the wrong way but this passion that I'm sharing with you right 
now it comes from my journey and fight. 

This joy has developed me into a warrior when I started out as a meek little 
mouse who didn't know what he wanted to do with his life, who is at the 
bottom and spent a lot of time scraping the bottom of the barrel. All I knew 
was I wanted more and if the other people I saw succeeding could do it, 
then so could I.

Hopefully I've not only given you the information but I've showed you that 
people just like you are making a million dollars and getting rich.

They are people just like you from all ages and from all over the world who 
have taken the action followed by our curriculum, trainings, tools, and 
strategies and use them. They are people who put them into action and are 
making progress building a business and they're achieving freedom finan-
cially, mentally, and emotionally. They are getting out of their self-made 
prisons and away from the bosses that just want them to come in and build 
their dreams. It's time to build yours. It's your time my friend. 

OK we're here to support you. 
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Some of you are going to get there faster and some of you are going to get 
there at a slower pace.  I'm going to say what I've said so many times about 
this book, which is that the speed of your success is determined by three 
simple things: the right information from the right people and the right 
environment. 

This book has just been the start. It is the tip of the iceberg. 

This book has allowed you to get your feet wet and now you're prepared to 
launch your business. I've given you so many tools. Between our advisors 
and our team behind the scenes, we want to congratulate you. 

We want to tell you that it's your time, you're a chosen one. I don't mean to 
sound corny but there are so many people who have said, “Hey, I'm just 
going to wait for things to come to me”. “I'm going to wait for somebody 
else to change my destiny.” “I'm going away for somebody else to write the 
check.” “Going to wait for somebody else to make the donation, or some-
body else to give me a hand out.”

You're looking for a simple hand up or a leg up, somebody to give you the 
correct information so you can know what path to take and hopefully we've 
done that in this challenge. I want to thank you and I'll let you know this is 
not the end, this is just the beginning. It is your time. We're here to support 
you in our Facebook group with our advisors, trainers, and customer 
support.. We're going to continue to bring you more value and education. 
Please get plugged in. Stay plugged in. Don't stop now if I can do it.

I shared my story. I took you behind the scenes and was transparent.I told 
you about all my my successes and I told you about my challenges, failures, 
and my scars and wounds. 

Now, once more, if you've gone ahead and joined the family and invested in 
one of our blueprints or several of our business blueprints then I encourage 
you to dive into those courses full force. 

We'll also get on webinars and boot camps with you and continue to treat 
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You can become an a�liate. You can promote and get involved. There is 
something for every single person to do. 

Congratulations! You’ve made it to the last chapter of this book! 

I'm happy for you. 

You've made it. 

You've accomplished this. 

By now you should have your business plan. You should have a direction 
and be able to launch your business. I hope you’re just as excited as I am 
but before we go I want to take a few minutes and give you a little bit of 
direction about what’s next. 

Even though I'm really happy for you and we've had some fun, hopefully 
you've learned a lot from this book. I want to give you some vision of the 
next steps. I want to tell you about how we can continue to help you and 
serve you and make sure this journey an opportunity for you to be in busi-
ness for yourself but not by yourself.

If you've invested in one of our programs.If you've stepped up to get 
serious and take things to the next level then I want you to dig into that. 

I want you to go through the training. 

If you haven’t, I want you to know that we have blueprints here at Legend-
ary Marketer that can help you continue to understand and learn step by 
step how to grow your business. 

I wish I could cover every single detail in 15 chapters but we've already 
packed in probably three or four years worth of information and education 
inside of this book. 

I've opened up to you because I want to inspire you and let you know this is 
possible for you and you can do anything you put your mind to. 

Because sometimes we don't get this support in other places. Sometimes 
we don't get it at home. Sometimes we don't get it from our friends circle. 
Sometimes we don't get it from our bosses and peers. I want you to know 
from one entrepreneur from one marketer or from one dreamer to the other 
that I acknowledge your work. 

I am not the best marketer in the world. I'm not the best copywriter. I'm not 
the best. All these things that I've taught you I'm not the best at but I under-
stand them. I understand how to make complicated ideas simple. I think it is 
my gift. I don't know why but more important than anything else I want you 
to know that I've been in your shoes. I've wanted more. 

I still want more. Every day I wake up and I want more. I want to help more 
people. I want to make more of an impact. I want to give my kids a better 
life. 

I want the same things that you want. So keep fighting!

I want to remind you that challenges are going to happen. They're going to 
pop up all the time. Life is a challenge and really it's about what you made 
of it. 

The people who win are the people who were able to overcome the chal-
lenges. It doesn't matter what age you are or what race you are. It doesn’t 
matter where you Came from or what your upbringing was. 

I know so many successful people who started with nothing.
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This joy has developed me into a warrior when I started out as a meek little 
mouse who didn't know what he wanted to do with his life, who is at the 
bottom and spent a lot of time scraping the bottom of the barrel. All I knew 
was I wanted more and if the other people I saw succeeding could do it, 
then so could I.

Hopefully I've not only given you the information but I've showed you that 
people just like you are making a million dollars and getting rich.

They are people just like you from all ages and from all over the world who 
have taken the action followed by our curriculum, trainings, tools, and 
strategies and use them. They are people who put them into action and are 
making progress building a business and they're achieving freedom finan-
cially, mentally, and emotionally. They are getting out of their self-made 
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there at a slower pace.  I'm going to say what I've said so many times about 
this book, which is that the speed of your success is determined by three 
simple things: the right information from the right people and the right 
environment. 

This book has just been the start. It is the tip of the iceberg. 

This book has allowed you to get your feet wet and now you're prepared to 
launch your business. I've given you so many tools. Between our advisors 
and our team behind the scenes, we want to congratulate you. 

We want to tell you that it's your time, you're a chosen one. I don't mean to 
sound corny but there are so many people who have said, “Hey, I'm just 
going to wait for things to come to me”. “I'm going to wait for somebody 
else to change my destiny.” “I'm going away for somebody else to write the 
check.” “Going to wait for somebody else to make the donation, or some-
body else to give me a hand out.”

You're looking for a simple hand up or a leg up, somebody to give you the 
correct information so you can know what path to take and hopefully we've 
done that in this challenge. I want to thank you and I'll let you know this is 
not the end, this is just the beginning. It is your time. We're here to support 
you in our Facebook group with our advisors, trainers, and customer 
support.. We're going to continue to bring you more value and education. 
Please get plugged in. Stay plugged in. Don't stop now if I can do it.

I shared my story. I took you behind the scenes and was transparent.I told 
you about all my my successes and I told you about my challenges, failures, 
and my scars and wounds. 

Now, once more, if you've gone ahead and joined the family and invested in 
one of our blueprints or several of our business blueprints then I encourage 
you to dive into those courses full force. 

We'll also get on webinars and boot camps with you and continue to treat 
you like the valued member and entrepreneur that you are. 

If you've chosen to become a part of our mastermind and you've been 
accepted into one of our mastermind's or both of our mastermind's, Con-
gratulations!

I'm looking forward to seeing you soon. I'm looking forward to meeting you 
and helping you take your business to the next level. It is going to be the 
ride of your life. 

There are di�erent events and seminars I've gone to but the magic, the 
intimacy, the information the authenticity, the transparency, and the willing-
ness from every single member and our mastermind community to help 
each other is beyond anything I've ever seen. We bring our best content to 
the mastermind groups.

I'm looking forward to seeing you there to shake your hand to encourage 
you to support you. 

Our trainers, our coaches, and sta� also look forward to supporting you.

I want you to continue to soak up the knowledge and the information we 
provide you inside of our community. You can get into our Facebook group. 
You can become an a�liate. You can promote and get involved. There is 
something for every single person to do. 

Congratulations! You’ve made it to the last chapter of this book! 

I'm happy for you. 

You've made it. 

You've accomplished this. 

By now you should have your business plan. You should have a direction 
and be able to launch your business. I hope you’re just as excited as I am 
but before we go I want to take a few minutes and give you a little bit of 
direction about what’s next. 

Even though I'm really happy for you and we've had some fun, hopefully 
you've learned a lot from this book. I want to give you some vision of the 
next steps. I want to tell you about how we can continue to help you and 
serve you and make sure this journey an opportunity for you to be in busi-
ness for yourself but not by yourself.

If you've invested in one of our programs.If you've stepped up to get 
serious and take things to the next level then I want you to dig into that. 

I want you to go through the training. 

If you haven’t, I want you to know that we have blueprints here at Legend-
ary Marketer that can help you continue to understand and learn step by 
step how to grow your business. 

I wish I could cover every single detail in 15 chapters but we've already 
packed in probably three or four years worth of information and education 
inside of this book. 

I've opened up to you because I want to inspire you and let you know this is 
possible for you and you can do anything you put your mind to. 

Because sometimes we don't get this support in other places. Sometimes 
we don't get it at home. Sometimes we don't get it from our friends circle. 
Sometimes we don't get it from our bosses and peers. I want you to know 
from one entrepreneur from one marketer or from one dreamer to the other 
that I acknowledge your work. 

I am not the best marketer in the world. I'm not the best copywriter. I'm not 
the best. All these things that I've taught you I'm not the best at but I under-
stand them. I understand how to make complicated ideas simple. I think it is 
my gift. I don't know why but more important than anything else I want you 
to know that I've been in your shoes. I've wanted more. 

I still want more. Every day I wake up and I want more. I want to help more 
people. I want to make more of an impact. I want to give my kids a better 
life. 

I want the same things that you want. So keep fighting!

I want to remind you that challenges are going to happen. They're going to 
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you and that we will continue to share with you authentically at Legendary 
Marketer. OK so keep up this fight. You’re worth it. It's worth it. 

I promise you, you'll look back and say, “Man that guy Dave, he was a little 
wild, a little crazy but he was telling the truth,” and that's why I'm not here to 
please everybody. I'm not here to get everybody to like me. I’ve rubbed 
some people the wrong way but this passion that I'm sharing with you right 
now it comes from my journey and fight. 

This joy has developed me into a warrior when I started out as a meek little 
mouse who didn't know what he wanted to do with his life, who is at the 
bottom and spent a lot of time scraping the bottom of the barrel. All I knew 
was I wanted more and if the other people I saw succeeding could do it, 
then so could I.

Hopefully I've not only given you the information but I've showed you that 
people just like you are making a million dollars and getting rich.

They are people just like you from all ages and from all over the world who 
have taken the action followed by our curriculum, trainings, tools, and 
strategies and use them. They are people who put them into action and are 
making progress building a business and they're achieving freedom finan-
cially, mentally, and emotionally. They are getting out of their self-made 
prisons and away from the bosses that just want them to come in and build 
their dreams. It's time to build yours. It's your time my friend. 

OK we're here to support you. 

Some of you are going to get there faster and some of you are going to get 
there at a slower pace.  I'm going to say what I've said so many times about 
this book, which is that the speed of your success is determined by three 
simple things: the right information from the right people and the right 
environment. 

This book has just been the start. It is the tip of the iceberg. 

This book has allowed you to get your feet wet and now you're prepared to 
launch your business. I've given you so many tools. Between our advisors 
and our team behind the scenes, we want to congratulate you. 

We want to tell you that it's your time, you're a chosen one. I don't mean to 
sound corny but there are so many people who have said, “Hey, I'm just 
going to wait for things to come to me”. “I'm going to wait for somebody 
else to change my destiny.” “I'm going away for somebody else to write the 
check.” “Going to wait for somebody else to make the donation, or some-
body else to give me a hand out.”

You're looking for a simple hand up or a leg up, somebody to give you the 
correct information so you can know what path to take and hopefully we've 
done that in this challenge. I want to thank you and I'll let you know this is 
not the end, this is just the beginning. It is your time. We're here to support 
you in our Facebook group with our advisors, trainers, and customer 
support.. We're going to continue to bring you more value and education. 
Please get plugged in. Stay plugged in. Don't stop now if I can do it.

I shared my story. I took you behind the scenes and was transparent.I told 
you about all my my successes and I told you about my challenges, failures, 
and my scars and wounds. 

Now, once more, if you've gone ahead and joined the family and invested in 
one of our blueprints or several of our business blueprints then I encourage 
you to dive into those courses full force. 

We'll also get on webinars and boot camps with you and continue to treat 
you like the valued member and entrepreneur that you are. 

If you've chosen to become a part of our mastermind and you've been 
accepted into one of our mastermind's or both of our mastermind's, Con-
gratulations!

I'm looking forward to seeing you soon. I'm looking forward to meeting you 
and helping you take your business to the next level. It is going to be the 
ride of your life. 

There are di�erent events and seminars I've gone to but the magic, the 
intimacy, the information the authenticity, the transparency, and the willing-
ness from every single member and our mastermind community to help 
each other is beyond anything I've ever seen. We bring our best content to 
the mastermind groups.

I'm looking forward to seeing you there to shake your hand to encourage 
you to support you. 

Our trainers, our coaches, and sta� also look forward to supporting you.

I want you to continue to soak up the knowledge and the information we 
provide you inside of our community. You can get into our Facebook group. 
You can become an a�liate. You can promote and get involved. There is 
something for every single person to do. 

Congratulations! You’ve made it to the last chapter of this book! 

I'm happy for you. 

You've made it. 

You've accomplished this. 

By now you should have your business plan. You should have a direction 
and be able to launch your business. I hope you’re just as excited as I am 
but before we go I want to take a few minutes and give you a little bit of 
direction about what’s next. 

Even though I'm really happy for you and we've had some fun, hopefully 
you've learned a lot from this book. I want to give you some vision of the 
next steps. I want to tell you about how we can continue to help you and 
serve you and make sure this journey an opportunity for you to be in busi-
ness for yourself but not by yourself.

If you've invested in one of our programs.If you've stepped up to get 
serious and take things to the next level then I want you to dig into that. 

I want you to go through the training. 

If you haven’t, I want you to know that we have blueprints here at Legend-
ary Marketer that can help you continue to understand and learn step by 
step how to grow your business. 

I wish I could cover every single detail in 15 chapters but we've already 
packed in probably three or four years worth of information and education 
inside of this book. 

I've opened up to you because I want to inspire you and let you know this is 
possible for you and you can do anything you put your mind to. 

Because sometimes we don't get this support in other places. Sometimes 
we don't get it at home. Sometimes we don't get it from our friends circle. 
Sometimes we don't get it from our bosses and peers. I want you to know 
from one entrepreneur from one marketer or from one dreamer to the other 
that I acknowledge your work. 

I am not the best marketer in the world. I'm not the best copywriter. I'm not 
the best. All these things that I've taught you I'm not the best at but I under-
stand them. I understand how to make complicated ideas simple. I think it is 
my gift. I don't know why but more important than anything else I want you 
to know that I've been in your shoes. I've wanted more. 

I still want more. Every day I wake up and I want more. I want to help more 
people. I want to make more of an impact. I want to give my kids a better 
life. 

I want the same things that you want. So keep fighting!

I want to remind you that challenges are going to happen. They're going to 
pop up all the time. Life is a challenge and really it's about what you made 
of it. 

The people who win are the people who were able to overcome the chal-
lenges. It doesn't matter what age you are or what race you are. It doesn’t 
matter where you Came from or what your upbringing was. 

I know so many successful people who started with nothing.
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Click Here To Take The Challenge!

Take my 15 Day Online Business Builder Challenge and I will 
help you develop a million dollar business plan and launch 

your a�liate marketing business in the next 15 days!

Log into your account at www.LegendaryMarketer.com 
to claim your bonuses!Af
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The book is not a book - it’s a blueprint on how to 
start your dream business.

Imagine needing money to pay a bill or go on vaca-
tion and at the push of a button being able to get 
what you need. That’s what a�liate marketing has 
been like for me.

Nothing about Dave’s life before learning this was 
glamorous. He was a homeless, high-school dropout who was addicted to 
drugs and destined for prison or death.

He had no computer skills and could hardly spell world wide web.

By God’s grace he got clean from heroin in 2008 and for the next 18 months 
he sweat his ass o� working construction saying with every swing of the 
hammer...

“There’s got to be a better way!”

Then suddenly his life took a very weird twist. And instead of going on living 
a meaningless and mediocre life like most people do, he discovered a�liate 
marketing and it changed everything for him (like it can change everything 
for you, too).

A�liate marketing is the simplest business model that exists online 
and is also extremely profitable. The best part is you can do it without the 
hassles of creating products, hiring or doing customer support.

Most people who start doing a�liate marketing online never go back to the 
grind of living paycheck to paycheck, financing the dreams of the boss they 
hate.

So get your pen out and take notes. Most people who read this book don’t 
stop until they’ve fired their loser boss and reclaimed their God-given free-
dom to wake up whenever the hell they want and make as much money as 
they damn well please.

It’s your time,
Dave Sharpe


