
They’re Planning for Life, Not Retirement
If Only Life Would Go as Planned

For many people, money, how much they make and what they do with it, can be an intensely personal thing. 

But it can also be a curious thing. As people manage paying bills and saving for the future, seeing what others 

do can help. Meet fi ve people who shared a bit of their fi nancial lives:

Kaevan, a 24-year old student, wants passion in his future work. 

Money, he says, is a secondary consideration.

“I know people who are older and working,” he says. “And the 

difference between the ones who love it and the ones who hate it 

is how much they need the money. I like to think I’ll love the work 

that I do. I don’t need a lot of money to be comfortable.”

He focuses on building experiences rather than fi nances. To him, 

fi nancial security is keeping his bills paid and he describes saving as “more a responsibility than an ambition.”

“I love the idea of planning for contingencies, but that’s not where I’m at. I feel good at a zero balance as long as 

everything else has been paid,” he says. “I try to give myself a month of, if not security, then at least foresight. I’ve 

become more serious and more realistic, knowing what things cost and exercising self control.”

At 59 ½, Mary Jo, an executive assistant, shares Kaevan’s 

focus on paying bills, but she is looking much further into the 

future. Divorced and with a 19-year old son who has moved 

back home, she has had to re-think how she manages money.

“When there are two incomes, there’s more that you can do,” 

she says. “It’s totally different when you’re single.”

Like Kaevan, fi nancial security for Mary Jo means knowing all her bills are paid, but being prepared for the future matters 

to her, too. She saves up to the company match in her 401k and then tries to forget about it. “I hear about market 

volatility at work all day long. I don’t go look at my portfolio. I just let it ride. I trust the people who are managing it.”

Even saving as much as she does, money can be tight. “You get to a point where you think you won’t be living paycheck 

to paycheck and you still are. I’d like to be able to work on saving more. Some money not only for a vacation, but also 

putting some money away for my son when he needs it,” she says.
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I think about calories and 

money the same way. 

You have to watch them. 
 —Kaevan T. 24 
 Student

There are a lot more months 

than money, but I’ve never 

changed my 401k. 
 —Mary Jo T. 59 ½ 
 Executive Assistant
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“You need to pay yourself fi rst. It’s hard to remember. My 

parents were very much day-to-day. They didn’t really 

think 10 to 20 years in the future. I’m very aware and 

wondering what I’m going to do in 20 years.”

Aarti’s parents infl uenced how she thought of money, as 

well. “My parents are immigrants,” the 35-year old PhD 

says. “Their priorities were to save, save, save. They didn’t 

live fl ashy. Instead, they invested in my education and my 

sister’s education.”

Both of Aarti’s parents are physicians who originally 

planned to return to India. Aarti’s birth changed that, but 

her father still had responsibilities to fi nancially support his 

family back home. They lived on Aarti’s mother’s income 

and saved all of his.

“I don’t have those responsibilities,” she says, “But I do 

share those ideas of wanting to make sure we can do what 

we want to do. You can’t always do everything you want 

when you want to do it. But you know, with planning, you 

can.”

Aarti still turns to her parents, rather than her friends, for 

advice. “A lot of people in our age group don’t talk about 

money,” she says. “It’s kind of a touchy subject because 

everyone’s so different. Just because someone’s 35 and 

has a career, they’re not necessarily fi nancially secure. A 

lot of them have student loans, cars, debt.”

Aarti and her husband do not yet have a child, but she’s 

putting away money, just in case. Cameron, a 45-year 

old attorney, says saving for her child is a main fi nancial 

priority, too.

“I want our son to be able to go to whatever school he 

wants to go to,” she says. “Both my husband and I want to 

be able to leave money to him and feel like we’re helping 

our child.”

Cameron says, to her, fi nancial security is not having to 

think about it. “I don’t worry about paying bills or making 

purchases because I know we don’t spend anywhere close 

to our salaries,” she says.

Her other priorities, though, have changed over time. 

When she began her career, she and her husband were 

focused on buying their fi rst house. Then their son was 

born. Now she thinks about retirement, but it seems 

far away. It isn’t something she and her husband have 

planned for and they have no specifi c timeframe in mind.

“In my head, I want to stop working when we’re young 

enough and healthy enough to enjoy it,” she says. “When 

I started working, there was a mindset of ‘I’m saving every 

penny for some far-off, future need.’ I’m trying to get more 

comfortable with using some of that money now.”

My ultimate goal with money 

is to never have to think 

about it.
 —Cameron R. 45
 Employment Lawyer

You never know what life is 

going to throw at you. I want 

to make sure we have options. 
 —Aarti J. 35
 Education Policy Researcher
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Like Cameron, Gary’s priorities changed with time, and children were 

a major part of that shift. Gary is a 53-year old educator and his wife 

works in sales for an international technology company. When they 

fi rst started having children, they made the decision that he would stay 

home to care for them while she focused on her career.

“We always thought that we would trade,” he says. “She would retire and then I would go back to work. We didn’t plan 

on parochial school for six kids for 12 years.”

Despite the change in plans, Gary and his wife are well prepared. “Her boss advised her to max out everything, every 

year and we try to put away as much as we can as often as we can.” The two of them also watch their budget closely and 

have paid off all of their debts, including their cars and their mortgage.

“We used to budget money in different envelopes stuck on a refrigerator,” he says. Now they use credit card reports to 

monitor spending and the family adjusts if they get over budget in any particular area.

“I tell my kids, ‘You’ve got to do a budget, you’ve got to write down everything you spend, even the money you spend on 

just a Coke,’” he says. “It always surprises them where it’s going.”

Different people, in different stages of life, with different priorities, but each of them shared similar advice: 

Avoid debt, save what you can, plan for a life that won’t go as planned. To learn more about fi nancial options 

for handling every day life events, visit your retirement plan service provider’s website.

The habit of saving 

just came fi rst.
 —Gary W. 53
 Educator
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