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Selling your property is not a task undertaken everyday. When you’re selling, it’s 
important to be fully informed and plan each step carefully.  
There comes a time in life when you need to move on.  
 
Whether you’re changing jobs, retiring, or just need a change of scenery, one thing is 
certain when it comes to the sale of your home - your key objective is to determine the 
best, most realistic price for your home and to achieve it in the shortest period of time.  
You may think selling your property will be easy and that the first person who walks 
through your door will fall in love with it. However, if you ask yourself how many houses 
you inspected before you bought your current property, and how many other people 
might have inspected the property before you chose it, you’ll realise that there’s a 
considerable amount of work, as well as marketing and sales expertise involved.  
This is where a good real estate agent can help. 
 
Your property will possibly be the most valuable asset you will ever sell so it’s important 
to heed professional advice in order to maximize its sale price. 
Meeting with an experienced MAAX Consultant that will guide you through the process, 
providing advice on selecting the best real estate agent, realistically pricing your home, 
preparing and presenting your home for sale and, finally, the move. Of course, if there is 
anything else you need to know, just ask your MAAX agent. They’ll be happy to help. 
 

Once you’ve decided to sell, you’ll need to work out the timing of the sale, based upon 
your personal circumstances. Let’s have a look at some of the available alternatives:  
 

Sell your current property before buying the next  
Positives:  

 Eliminates time pressure  

 No need for bridging finance Negatives:  

 Rental accommodation may be required if your next property is not found 
before settlement  

 Property prices may rise while you are ‘out of the market’  
 

Buy your new property, then sell your current home  
Positives:  

 The cost and inconvenience of renting and moving twice is eliminated  

 The pressure to buy a property that is an unsuitable compromise is Eliminated 

Negatives:  

 You don’t know the price you’ll achieve, or how long it will take to sell your 
existing home  

 You may experience additional financial pressure  
  

Buy and sell at the same time  
If you can time the buying and selling process perfectly, this is a great option  

The best position to aim for is that the purchase of your new home settles on the same 
day as the sale of your current home.   
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Agent 
 
 
 
 
 
 
 
 
 
 
 
 

The real estate agent’s role is to help you achieve your sale in the most 
efficient manner possible.  
An agent’s local experience and advice will help you establish a realistic 
expectation of your property’s market value. They’ll also know the most 
effective way of reaching all potential purchasers. Selling any property 
can be a complex task but the right real estate agent will help make the 
process easier.  
 
Some people attempt to sell their home privately. This can be fraught 
with difficulty due to the emotion attachment involved and the tactical 
challenges presented by some buyers. Estate agents maintain buyer 
databases that give them immediate access to potential purchasers and 
they know how to maximise your price. The additional money gained 
through pricing, realistically, implementing an effective marketing plan, 
and selling your home sooner, outweighs the cost of employing a 
professional agent.  
 
In summary, the role of your real estate agent is to:  
• Provide a realistic market appraisal  

• Recommend the best method of sale  

• Recommend the most effective marketing plan  

• Implement the marketing plan.  

• Advise how to best present your home  

• Promote the property to as many potential buyers as possible  

• Present all offers  

• Negotiate with prospective purchasers to achieve the best offer  
 
 

 
 

Choosing the right estate agent to sell your property is up there with one 
of the most difficult tasks. Here are some tips to help you choose the 
Agent that’s best for you.  
 
What are the signs of a good agent?  
When you speak to the agent, request an appraisal, not a valuation (this 
can only be done by a licensed valuer).  
When the agent inspects, your home make sure you give them an 
inspection as well! Pay attention to how they dress as this can reflect 
their attitude.  
 
Your agent won’t get buyers to part with large amounts of money if they 
don’t look and act professionally. If the agent doesn’t impress you, they 
won’t impress the buyers.  
 
One of the most important decisions to make is the price to ask for your 
property. A realistic marketing strategy will assure you of two things:  
 
• Obtaining your asking price or very close to it; and  

• Making the sale sooner  
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What is your  

property worth? 
 

 

 

 
 
 
 

Time is money 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

First impressions  
are lasting  
 
 
 
 
 
 
 
 

Through expert local knowledge, your agent can establish a realistic 
appraisal for your home based on its location, age, size, features and 
market variables such as interest rates, demand and the availability of 
financing. Avoid the temptation to be excessively influenced by the 
experiences other people have had in the sale of their homes.  

The sale price of your home should be based on prices achieved 
recently for similar properties within your neighbourhood. Question the 
motives of anyone who may suggest that you could obtain a higher 
price and ask what evidence supports their opinion. Remember, the 
true value of your property will, ultimately, be determined by the 
purchaser and the purchaser will rely heavily on prices achieved 
recently by comparable properties. 

 

When it comes to selling your home, time is money.  

Every day a property doesn’t sell because it is incorrectly priced 
means additional expenses incurred with mortgage repayments, 
taxes, insurance, maintenance and possibly bridging finance. A home 
that is on the market too long due to an uncompetitive price sends 
the signal that “something must be wrong with it” in the buyer’s mind.  

Remember, like you, your agent has a keen interest in getting the best 
possible price for your home. The selling fee provides the agent with 
the incentive to achieve the highest possible price. Sound, up-to-the 
minute market awareness provided by an agent will help your home 
to sell in an appropriate time frame.  

MAAX Real Estate & Investment Group can prepare a comparative 
market analysis of recent sales and, by comparing your home with 
similar properties, give an accurate opinion of fair market value. 

 
A well-presented home says “welcome”. 
It doesn’t have to be a showroom but it should appear to be a 
comfortable place to live.  
 
Your home will be just one of many on the market at any given 
time. You therefore need to present your home as appealingly as 
possible. Presentation counts. Experience shows that vendors who 
make an extra effort usually achieve a quicker sale and, in many 
cases, a higher price.  
 
The property selling process typically starts several months before 
a property appears on the market. It’s necessary to look at a home 
through the eyes of a prospective buyer and determine what needs 
to be cleaned, painted, repaired and tossed out.  
Ask yourself, if you were buying this home, what would you want to 
see? The goal is to show a home which looks good, maximizes 
space and creates as much demand - as possible. 
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