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74 JACKS DRIVE, WEST MELTON

PRIVATE, SPACIOUS, PRIME

SECTION!

Secure your ideal lifestyle with this expansive 1314sqm (approx.) back section, nestled in the

heart of highly sought-after West Melton. Offering ultimate privacy, this beautifully

maintained property features mature trees and a serene setting, the perfect canvas for

your dream home.

Enjoy the best of both worlds—peaceful, semi-rural living with convenient access to local

amenities. West Melton offers a vibrant community atmosphere with excellent schools,

shops, cafes, and recreational reserves. Plus, with easy connections to nearby towns and

Christchurch, you’ll never be far from city life.

Whether you’re a growing family, a retiree seeking tranquility, or an investor looking for a

premium section, 74 Jacks Drive presents an exceptional opportunity. Don’t miss your

chance to secure this prime piece of real estate—enquire today!

Deadline (unless sold prior), Wednesday, 16 April 2025, 2pm

 

SCAN TO DOWNLOAD

REPORTS AND SALE

PARTICULARS

1314 m
2

TANYA MARILLIER tanya@mkrealestate.co.nz  027 383 3844



74 JACKS DRIVE, 
WEST MELTON

TITLE & COVENANTS
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74 JACKS DRIVE, 
WEST MELTON

ADDITIONAL INFORMATION



'eneral legal information for ďuǇers and sellers

There are a lot of legal requirements to be aware of when entering into a sale and purchase agreement.  It is important to be fully 
informed and understand any potential issues that may arise when it comes to selling or purchasing a property.

To help you be as informed as possible, we have listed some of the important considerations below.  Your Salesperson and ownly 
encourages you to discuss things further with your team of experts and seek legal advice to obtain further clarification.  

Bright-Line Test

dhe brightͲline test in Eew �ealand determines whether the profit from selling residential property is subũect to income taǆ͕ 
based on the duration of ownership. �s of ϭ :uly ϮϬϮϰ͕ significant changes have been implemented͗
�urrent Zules ;�ffective ϭ :uly ϮϬϮϰͿ͗ 
�rightͲline Weriod͗ If you sell a residential property on or after ϭ :uly ϮϬϮϰ͕ the brightͲline test applies if the property is sold within 
Ϯ years of acƋuisition. 
�ǆemptions͗
Dain ,ome͗ dhe brightͲline test does not apply if the property sold is your main home. 
�usiness Wremises and &armland͗ ^ales of properties used predominantly as business premises or farmland are also eǆempt. 
^tart and �nd �ates͗
^tart �ate͗ &or a standard property purchase͕ the brightͲline period begins on the date the propertyΖs title is transferred to you͕ 
typically the settlement date. 
�nd �ate͗ dhe period ends when you enter into a binding sale and purchase agreement to sell the property. 
Further information:  ird.govt.nz 

Residential land withholding tax (RLWT) is a tax deducted from some residential property sales in New Zealand.  It only relates to 
offshore RLWT person who disposes of land subject to Bright-line rule.  It will apply if:

• a sale amount is paid or payable on or after 1 July 2016, and
• the property sold is in New Zealand and defined as residential land, and
• the seller:

• has purchased the property on or after 1 October 2015 through to 28 March 2018 inclusive and owned the property for
less than two years before selling, or

• has purchased the property on or after 29 March 2018 and owned the property for less than five years before selling, and
• is an offshore RLWT person

Overseas Investment (OIA)

Overseas buyers must gain consent from the Overseas Investment Office (the OIO) before they buy ‘sensitive land’ in New Zealand.  
Common sensitive land includes rural land that exceeds five hectares or land that adjoins certain types of reserve or conservation 
areas or waterways. 

In October 2018, the Overseas Investment Act 2005 widened the definition of sensitive land so that it includes residential and 
lifestyle land.

Investors who need consent:
• generally, are not New Zealand citizens or are people who don’t ordinarily live here
• are bodies, such as companies, trusts and joint ventures, with more than 25 per cent overseas ownership or control
• can include associates (including New Zealanders) of overseas investors. Further information:  linz.govt.nz

Anti-Money Laundering and Countering 
Financing of Terrorism (AML/CFT)
The Government has made changes to the law. Businesses are now required to put preventative measures in place to help tackle 
money laundering and financing of terrorism. The legislation extends the current AML/CFT regime to lawyers, conveyancers, 
accountants, real estate agents, sports and race betting, and businesses that deal in certain high value goods.

Various checks are required, including verification of identity and address, before you can settle your property purchase or sale. 

These checks can take days, and sometimes weeks if a trust or company is involved: we strongly recommend that you arrange to 
get things underway as soon as possible.  

Further information:  dia.govt.nz Other useful sites settled.govt.nz

Disclaimer: All information herein is true and accurate to the best of ownly's knowledge.  Information herein should not be a substitute for legal advice.  No liability 
is assumed by ownly, or its licensees, for losses suffered by any person relying directly or indirectly on information published herein. ownly  recommend you seek 
expert and legal advice.

Page ϴ of ϴ ownly licensed REA 2008 Property Information Pack, disclosures and pre offer acknowledgments 

Residential Land Withholding Tax (RLWT)

The definition of “offshore RLWT person” is not the same as the definition of “offshore persons” for IRD number applications.  Further 
information:  www.ird.govt.nz



I have gained access to all areas of the property needed and have viewed all information necessary to make an informed 
buying decision.

Have you had opportunity and encouragement to seek legal advice?

Boundaries; The salesperson cannot, and so has not, defined these for you.  A professional surveyor can provide accurate 
boundary information.

Are you intending to use the property in alignment with District Zoning and have you done your own due diligence about 
the ramifications of the specific zoning for this property?

Legislation/ tax changes to rental properties tax may apply and for some properties (e.g., lifestyle, rural) GST and GST 
registration may be relevant, you are recommended to seek professional advice regarding tax on rental properties.

Finance: The S & P Agreement may require evidence of non-availability. Do you understand that, should finance not be 
approved, you must provide evidence of this in accordance with the General Terms of Sale?

Do you understand that, should you obtain a building inspection report and you subsequently choose not to confirm on 
the basis of that report, you must provide that report to the Vendor at their request, in accordance with the General 
Terms of Sale.

Unconditional Offers:  There are risks when you have no special conditions. In making an ‘unconditional’ offer you are 
accepting the property’s Title without chance of further review.  The deposit must be paid immediately.

If this is a Unit Title, please confirm you have received a Pre-Contract Disclosure prior to making this offer.

Sales information may be used in pre-settlement marketing e.g. advertising the ‘sold’ result and all details of interest 
around that sale.

�re you entering into this transaction voluntarily and without duress? 

Addendum 1: Purchaser pre-offer acknowledgments (This form must be completed before signing a Sale and Purchase agreement.) 

&or the propertǇ ;addressͿ

PropertǇ to ďe purchased in the nameͬs of

Eo 

Yes No 

Yes No 

OK,  Understood

Yes No 

OK,  Understood

Yes No 

Yes No 

OK,  Understood

Yes No 

Page ϳ of ϴ ownly licensed REA� 2008

Property Information Pack, disclosures and pre offer acknowledgments 

OK,  Understood

N/A

�omplaints PolicǇ (all real estate agents are required to have a formal complaints policy)
The agency 'ownly' would prefer any complaint to be in writing (but it can be advised otherwise) and delivered promptly to the 
Supervising Agent:  Keith Ward  Email: Supervision@ownly.nz  Cell: 027 288 8813. As soon as we know about it, we will attend to it fairly 
and promptly.  Customers don’t need to advise the agency 'ownly' of a complaint, they have the right to make their complaint direct to 
the Real Estate Authority (REA), a government body charged with overseeing and regulating the real estate industry.  The REA can be 
contacted on; 0800 367 7322 or email info@rea.govt.nz 

Signed by the Purchaser 1 Date

Purchaser 1 Name Date of birth 

All named PurchaserΖs  are reƋuired to confirm that all acknowledgments and Ƌuestions are read and understood and 
theǇ haǀe read and understood this entire ϴ page PropertǇ /nformation Pack and �isclosures͘

Signed by the Purchaser 2 Date

Purchaser 2 Name Date of birth 

Signed by the Purchaser 3 Date

Purchaser 3 Name Date of birth 

Signed by the Purchaser 3 Date

Purchaser 3 Name Date of birth 

Yes 



PropertǇ �isclosures 

Additional Notes: (if required)

Property Information Pack, disclosures and pre offer acknowledgements 

ownly licensed REAA 2008
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New Zealand Residential Property Sale and Purchase Agreement Guide 1

New Zealand Residential Property 
Sale and Purchase Agreement Guide

Buying 
or selling 
your 
property?



New Zealand Residential Property Sale and Purchase Agreement Guide 2

Where to go for more information
This guide is available in other languages. 
You can find translated copies of this guide 
on rea.govt.nz and settled.govt.nz.

The New Zealand Residential Property 
Agency Agreement Guide is also available on 
settled.govt.nz. The guide tells you more about 
the agreement you sign with the agency 
helping to sell your property.

We welcome any feedback you have on 
this publication.

The information in this guide was accurate 
when published. However, the requirements 
this information is based on can change at  
any time. Up-to-date information is available  
at rea.govt.nz.

This guide tells you...

what a sale and purchase agreement is

what’s in a sale and purchase agreement

what happens after you sign the sale and purchase agreement

what happens if you have a problem

where to go for more information

http://rea.govt.nz
http://settled.govt.nz
http://settled.govt.nz
http://rea.govt.nz
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Key things to know about sale  
and purchase agreements

 • A sale and purchase agreement is a legally 
binding contract between you and the other 
party involved in buying or selling a property.

 • You must sign a written sale and purchase 
agreement to buy or sell a property.

 • You need to read and understand the sale and 
purchase agreement before you sign it.

 • Even if a standard sale and purchase agreement 
is being used, you should always get legal advice 
before you sign the agreement and throughout 
the buying and selling process. 

 • You can negotiate some of the terms and 
conditions in a sale and purchase agreement.

 • You can include additional clauses, such as 
what to do if there are special circumstances. 
Your lawyer plays an important role in providing 
advice on what the sale and purchase agreement 
should say.

 • A sale and purchase agreement becomes 
unconditional once all the conditions are met.

 • In most cases, the real estate professional is 
working for the seller of the property, but they 
must treat the buyer fairly.

 • If your real estate professional or anyone related 
to them wants to buy your property, they must 
get your written consent to do this. They must 
also give you a valuation of your property by an 
independent registered valuer.

 • The sale and purchase agreement is only 
available in English. You may need assistance 
interpreting it if English is not your primary 
language.

What a sale and purchase agreement is

A sale and purchase agreement is a legally binding 
contract between you and the other party involved 
in buying or selling a property. It sets out all the 
details, terms and conditions of the sale. This 
includes things such as the price, any chattels 
being sold with the property, whether the buyer 

needs to sell another property first or needs a 
property inspection and the settlement date.

A sale and purchase agreement provides certainty 
to both the buyer and the seller about what will 
happen when.
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What’s in a sale and purchase agreement

Your sale and purchase agreement should include 
the following things.

Basic details of the sale
Different sale methods like tender or auction 
might mean the sale and purchase agreement 
can look different, but all sale and purchase 
agreements should contain:

 • the names of the people buying and selling 
the property

 • the address of the property
 • the type of title, for example, freehold or 
leasehold

 • the price
 • any deposit the buyer must pay 
 • any chattels being sold with the property, 
for example, whiteware or curtains

 • any specific conditions you or the other party 
want fulfilled

 • how many working days you have to fulfil your 
conditions (if there are any conditions)

 • the settlement date (the date the buyer pays 
the rest of the amount for the property, which 
is usually also the day they can move in)

 • the rate of interest the buyer must pay on any 
overdue payments (such as being late on paying 
the deposit or the remaining amount at the 
settlement date).

General obligations and conditions 
you have to comply with
The sale and purchase agreement includes general 
obligations and conditions that you will need to 
comply with. For example, these may include:

 • access rights – what access the buyer can have to 
inspect the property before settlement day

 • insurance – to make sure the property remains 
insured until the settlement date and outline 
what will happen if any damage occurs before 
settlement day

 • default by the buyer – the buyer may have to 
compensate the seller if they don’t settle on time, 
for example, with interest payments

 • default by the seller – the seller may have to 
compensate the buyer if they don’t settle on time, 
for example, by paying accommodation costs

 • eligibility to buy property in New Zealand – 
people who have migrated to New Zealand may 
not be permitted to immediately buy property 
or may need to get consent from the Overseas 
Investment Office.

Your lawyer will explain these clauses to you.

Remember...
Before you sign a sale and purchase 
agreement, whether you’re the buyer or the 
seller, the real estate professional must give 
you a copy of this guide. They must also 
ask you to confirm in writing that you’ve 
received it.

Check...
Always check your sale and purchase 
agreement with a lawyer before signing.

Buying or selling a property where the 
owner isn’t able to participate, like a 
mortgagee sale or deceased estate, can 
mean the real estate professional has 
limited information about the property. It 
pays to allow for this when deciding what 
conditions the buyer and seller might need.
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Specific conditions a buyer may include
Some buyers will present an unconditional offer, 
which means there are no specific conditions to 
be fulfilled. Some buyers will include one or more 
conditions (that must be fulfilled by a specified 
date) in their offer such as:

 • title search – this is done by the buyer’s lawyer 
to check who the legal owner of the property is 
and to see if there are any other interests over the 
property such as caveats or easements

 • finance – this refers to the buyer arranging 
payment, often requiring bank approval for a 
mortgage or loan

 • valuation report – a bank may require the buyer 
to obtain a valuation of the property (an estimate 
of the property’s worth on the current market) 
before they agree to a loan

 • Land Information Memorandum (LIM) – provided 
by the local council, this report provides 
information about the property such as rates, 
building permits and consents, drainage, 
planning and other important information

 • property inspection – a buyer paying for an 
inspection provides an independent overview of 
the condition of the property rather than relying 
on an inspection that has been arranged by 
the seller 

 • engineer’s or surveyor’s report – similar to the 
above but more focused on the entire section 
and the structure of the property

 • sale of another home – the buyer may need to sell 
their own home in order to buy another.

The real estate professional helps the buyer 
and the seller to include the conditions 
they each want. Even though the real 
estate professional works for the seller, they 
also have to deal fairly and honestly with 
the buyer. While they’re not expected to 
discover hidden defects, they can’t withhold 
information and must tell the buyer about 
any known defects with the property. If a 
buyer needs time to check a property for 
defects, including a property inspection 
condition may be important.
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What happens after you sign  
the sale and purchase agreement

Signing the sale and purchase agreement is not 
the end of the sale or purchase process.

Both parties work through the 
conditions until the agreement is 
unconditional
A conditional agreement means the sale and 
purchase agreement has one or more conditions 
that must be met by a specified date and before 
the sale goes through.

The buyer pays the deposit. Depending on what 
the sale and purchase agreement says, the 
buyer may pay the deposit when they sign the 
agreement or when the agreement becomes 
unconditional. If the deposit is made to the real 
estate agency, it must be held in their agency’s 
trust account for 10 working days before it can be 
released to the seller.

An agreement for sale and purchase 
commits you to buy or sell
Once you’ve signed the sale and purchase 
agreement and any conditions set out in it have 
been met, you must complete the sale or purchase 
of the property.

The length of time between the conditions being 
met and the settlement date varies. Settlement 
periods can be lengthy if the property hasn’t been 
built yet or the sale and purchase agreement 
includes conditions for one party to buy or sell 
another property. The real estate professional has 
obligations to keep you informed of important 
updates that come up during this time.

Pre-settlement inspection
This is the chance for the buyer to check the 
property and chattels are in the same condition 
they were when the sale and purchase agreement 
was signed and to check that the seller has met 
any conditions, for example, there is no damage 
to walls or chattels haven’t been removed from 
the property.

It’s important to raise any concerns you find at the 
pre-settlement inspection with your lawyer and 
the real estate professional as soon as possible to 
allow enough time for an issue to be resolved. If it’s 
less than 24 hours before settlement, the vendor 
may not be obligated to set things right.

Payment of a commission
Once the sale is complete, the seller pays the real 
estate professional for their services. The real estate 
agency usually takes the commission from the 
deposit they’re holding in their trust account. The 
seller should make sure the deposit is enough to 
cover the commission. The real estate professional 
cannot ask the buyer to pay for their services if they 
have been engaged by the seller.

The buyer pays the rest
The buyer pays the remainder of the amount for 
the property on the day of settlement, usually 
through their lawyer.

Buying a tenanted property
If the property is tenanted, the agreement for 
sale and purchase should specify this. It may also 
contain a specific date for possession that may 
differ from the settlement date.

If the buyer requires the property to be sold with 
‘vacant possession’, it is the seller’s responsibility to 
give the tenant notice to vacate in accordance with 
the tenant’s legal rights.

It is recommended that you seek legal advice if you 
are buying a property that is currently tenanted.
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For more information 
For more information on home buying 
and selling, visit settled.govt.nz or email 
info@settled.govt.nz

About settled.govt.nz

Settled.govt.nz guides you through home buying and selling.
Buying or selling your home is one of the biggest 
financial decisions you will make. It’s a complex 
and sometimes stressful process with potentially 
significant emotional and financial impacts if 
things go wrong. 

Settled.govt.nz provides comprehensive 
independent information and guidance for home 
buyers and sellers. You can find information about 
the risks and how they can impact you and get 
useful tips on how to avoid some of the major 
potential problems.

Settled.govt.nz will help to inform and guide 
you through the process from when you’re 
thinking of buying or selling right through to 
when you’re moving in or out. You’ll find valuable 
information, checklists, quizzes, videos and tools. 
From understanding LIMs, to sale and purchase 
agreements, to when to contact a lawyer,  
settled.govt.nz explains what you need to know.

Settled.govt.nz is brought to you by the Real Estate 
Authority – Te Mana Papawhenua (REA).

What happens if you have a problem

If something has gone wrong, first discuss your 
concern with the real estate professional or 
their manager. All agencies must have in-house 
procedures for resolving complaints.

If you can’t resolve the issue with the real estate 
agency or you don’t feel comfortable discussing 
it with them, you can contact the Real Estate 
Authority (REA). We can help in a number of 
ways if your complaint is about the real estate 
professional. For example, we can help you and 
the real estate professional or agency to resolve 

the issue and remind them of their obligations 
under the Real Estate Agents Act 2008. When you 
contact us, we’ll work with you to help you decide 
the best thing to do.

Call us on 0800 367 7322, email us at  
info@rea.govt.nz or visit us online at  
rea.govt.nz

http://settled.govt.nz
mailto:info%40settled.govt.nz?subject=
http://settled.govt.nz
http://Settled.govt.nz
http://Settled.govt.nz
http://Settled.govt.nz
http://settled.govt.nz
http://Settled.govt.nz
mailto:info%40rea.govt.nz?subject=
http://rea.govt.nz
http://Settled.govt.nz
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For more 
information 
To find out more about 
REA, visit rea.govt.nz, 
call us on 0800 367 7322 
or email us at  
info@rea.govt.nz

About the Real Estate Authority –  
Te Mana Papawhenua (REA)

REA is the independent government agency that regulates the New Zealand  
real estate profession. 

Our purpose is to promote and protect the interests of consumers buying  
and selling real estate and to promote public confidence in the performance  
of real estate agency work.

What we do

Our job is to promote a high standard of conduct 
in the real estate profession and protect buyers 
and sellers of property from harm.

 • We provide independent information for people 
who are buying and selling property through our 
settled.govt.nz website.

 • We provide guidance for real estate professionals 
and oversee a complaints process.

 • We license people and companies working in the 
real estate industry.

 • We maintain a Code of Conduct setting out the 
professional standards real estate professionals 
must follow.

 • We maintain a public register of real estate 
professionals that includes information about 
disciplinary action taken in the last 3 years.

The Real Estate Agents Authority is a Crown agent, 
established under the Real Estate Agents Act 2008. 
The Real Estate Authority is the operating name of 
the Real Estate Agents Authority.

Approved under section 133 of the Real Estate Agents Act 2008. Effective from 14 October 2022.

http://rea.govt.nz
mailto:info%40rea.govt.nz?subject=
http://settled.govt.nz


INTRODUCING

Tanya
MARILLIER

Having firmly established herself as a trusted local expert in Selwyn’s real estate market, Tanya understands
that buying or selling a home isn’t just a transaction—it’s a journey. 
With eight years of experience and over $100 million in real estate sales, she brings passion, expertise, and
meticulous attention to detail to every client and customer she works with. 

Tanya’s top priority is always her clients. She takes the time to listen, understand their needs, and tailor her
approach to ensure the best possible outcome. “One-size-fits-all” Real Estate is not an ethos she believes in. 

Her goal is to make the process smooth, stress-free, and even enjoyable. What truly sets Tanya apart is her
commitment to delivering exceptional service beyond just the sale. 

In a fast-paced and ever-changing property market, Tanya stays ahead by continuously refining her strategies
and adapting to new challenges. She leverages cutting-edge tools, market insights, and innovative techniques
to give her clients a competitive edge. 

Before real estate, Tanya spent over 16 years excelling in corporate finance, administration, and office
management. Her strong organizational skills, attention to detail, and client-focused mindset have been key
to her continued success—just ask her happy clients. 

Beyond real estate, Tanya is a dedicated member of the Selwyn community. 
As a proud mother, she loves supporting her kids in their rugby and other sporting 
pursuits, often found on the sidelines cheering them on. She is also passionate a
bout giving back through community work and fundraising, ensuring Selwyn remains 
a vibrant and supportive place for families to thrive.

UPDA T E
A MARKET PRICE

SCAN TO REQUEST
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tanya@mkrealestate.co.nz
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This information has been supplied by the vendor or the vendor’s agents.
Accordingly McRae & Knowler is merely passing over the information as

supplied to us by the vendor or the vendor’s agents.

We cannot guarantee its accuracy and reliability as we have not checked,
audited, or reviewed the information and all intending purchasers are
advised to conduct their own due diligence investigation seeking the

relevant independent legal or technical advice.

To the maximum extent permitted by law McRae & Knowler do not
accept any responsibility to any person for the accuracy of the

information herein.


