PROPERTY
BROCHURE

-..,il'-"-"'f'i!?_

ML

136 KARANUI ROAD, KAMO

SUE & DAMIEN OWN
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136 KARANUI ROAD, KAMO

WHERE LIGHT, SPACE,
AND STYLE CONVERGE...

DEADLINE SALE
1PM, 10 SEPTEMBER 2025 (UNLESS SOLD PRIOR)



In the heart of Kamo’s sought-after Karanui subdivision, this architecturally
designed masterpiece delivers family living with a striking modern edge. Every
line, surface, and finish has been considered to create a home that is as practical
as it is beautiful.

Light floods the expansive open-plan living areas through floor-to-ceiling glass,
framing a peaceful outlook and a sense of surprising privacy. At its heart, the
designer kitchen commands attention - not only for its sleek style and premium
appliances, but for the extraordinary scullery, larger than the kitchen itself,
providing effortless entertaining and clutter-free living.

Four generous bedrooms include a master suite with ensuite, complemented by a
second bathroom to serve family and guests. Outside, low-maintenance
landscaping sets a sophisticated backdrop to the inground pool, while a sheltered
patio invites long summer days and evenings with friends.

A large solar system enhances the home’s efficiency, helping you enjoy modern
comfort with reduced running costs. Everyday convenience meets lifestyle luxury
with a separate shed designed for a boat, camper, or trailer, adding rare flexibility.

Contemporary design, impeccably finished, and undeniably stylish - this is Karanui
living at its finest.



KEY PROPERTY DETAILS

LEGAL DESCRIPTION

Ccv

RATES

DATE BUILT

ZONING

LAND AREA

FLOOR AREA

LIVING AREAS

SEPARATE TOILET

KITCHEN

APPLIANCES

LAUNDRY

HEATING

GARAGE

INSULATION

WATER HEATING

SECURITY

SOLAR

ROOF

JOINERY

INTERNET

CLADDING

FLOOR

WATER SOURCE

WASTE

CHATTELS

Lot 71, Deposited Plan 496877, Certificate of Title 732481
$1,575,000 (2025/2026)

$3,368.86

2020

Large lot residential

2550sgm (more or less)

281sgm

Large open plan

1

Engineered stone bench with large scullery including sink
Fisher & Paykel

Separate laundry

Woodburner - cleaned and serviced Autumn 2025

Double, internal access with insulated garage door plus single separate
shed designed for a boat, camper or trailer

Batts in walls and ceiling, rib raft floor, walls in master have soundproofing
Electric - x2 hot water cylinders (in attic space & in scullery)
Hardwired security system

21 panels, 8.4KW system (approx) with inverted 12.4KW/h energiser
battery. Set up for emergency power in case of a blackout

Coloursteel

Double glazed

Fibre, Cat6 cabled

BGC Stratum (Fibre cement)

Polished concrete foors + carpet + tiles

2x 25,000L tanks, partially buried, water filter with cartridges

Wormorator, serviced June 2025, located in southern slope
Grey & black water seperated to wormorator

Electric gate (with pedestrian entry) + x3 remotes, pool equipment, pool
cover, solar panels + battery + inverter, auto garage door x2 plus x4 remotes,
window treatments, clothesline, dishwasher x2, electric oven, induction hob
with gas burner, rangehood, extractor fans x2, fixed floor coverings, heated
towel rails x2, heat pump x1 + x1 remote, woodburner, light fittings, security
system, smoke alarms x3, TV brackets x3, waste disposal, ceiling fans x5



ADDITIONAL DETAILS

Mirror in the powder room is excluded from the chattels

Children’s loft in bedroom 3

Velux window - rain sensor, electric

Power - three phase available to the house. Emergency circuits backup internet + limited

lighting and powerpoints
Shed
= 45sgm, 9m x 5m
= Fully insulated
= Auto garage door (insulated)
Pool
= Narellan fibreglass, inground
= Salt treatment
= Heat cover
Covenants - no cats but dogs are allowed
Security system hardwired (cameras not included)
Smart home enabled
Solar power - installed by Light Force
Outdoor garden lighting
Fully fenced with electric gate & pedestrian gate
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DEADLINE
SALE

How does a Deadline Sale work?

A Deadline Sale is a method where a property is marketed without a price, and all offers must be submitted on or
before a set deadline date. As a buyer, this means you have time to view the property, complete your due
diligence, and prepare your best offer - whether it’s conditional or unconditional.

Because both cash and conditional buyers are welcome, there’s often strong competition. The aim is to create a
multi-offer situation, so it’s important to put your best foot forward. Your agent will guide you through the
process, but ultimately, the seller will consider all offers submitted by the deadline and choose the one that best
suits them.

What is a multiple offer?

A multiple offer situation occurs when more than one buyer submits an offer at the same time. In this case, all
buyers are encouraged to present their strongest offer, as the seller will either accept one or negotiate with a
single buyer—excluding others from further negotiation.

What does ‘““unless sold prior’’ mean?

When a Deadline Sale is advertised with “unless sold prior,” it means the seller is open to accepting an offer
before the official deadline. If this happens, the agent will notify all interested buyers and invite them to submit
their offers, potentially creating a multiple offer scenario earlier than expected. If the seller accepts an
unconditional offer, the property is sold immediately. If a conditional offer is accepted, the sale method may shift
to “Price by Negotiation” while that contract is in place. As a buyer, it's important to stay in close contact with the
agent and be ready to act quickly if you're seriously interested.



PHOTO
GALLERY

L

’Ef‘




“llllllll\\\ ;\\\\\\\\\\\\\\\\\\\\ T
ﬂ TV —

B\ ‘““\\\\

; ﬂ\\\\\q




= % & & g
3 &
i I
1
N 1% g
4ﬁ>
; I 2 = ;
b A
‘v 1
- _
& - -
FE. 5
24
: -
1
I
N ,
N & ,
| & |
// , ,
|
I P |
(=N,
/ \
r/ .,,
\, T
s i
n -
|
| . :
, 2
| =




| e pl




\

gl f

e
N %‘”‘1.(

Mg s

1’1/2
U
| e

S o LSV

E 1




c
0 -
ez
ow
o o
.+
T 5
O n
br
wn O
-+
ws
S ©
v £
(-
ea
O o
+ O
35 O
o —
T

ensuite, complemented by

a second bathroom to
serve family and guests.
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A large solar system
enhances the home’s
efficiency, helping you
enjoy modern comfort with
reduced running costs.
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This plan is for illustrative purposes only and should
only be used as such by any prospective purchaser

LIVING
6.2%3.8m

DINING
6.2 x3.8m

BED 4
36x3.1m

KITCHEN
8.3 x4.5m

BED 3

3.2x3.6m
SCULLERY

49x2.4m

DOUBLE
GARAGE
69x6.1m

BED 2
3.8x 3.1

FLOOR
PLAN




BOUNDARY
MAP

Boundary lines are indicative only




CERTIFICATE

OF TITLE

RECORD OF TITLE
UNDER LAND TRANSFER ACT 2017
FREEHOLD
Guaranteed Search Copy issued under Section 60 of the Land
Transfer Act 2017
B.W. Muir
Repgistrar-General
of Land
Identifier 732481
Land Registration District North Auckland
Date Issued 18 May 2017
Prior References
718283
Estate Fee Simple
Area 2550 square metres more or less

Legal Description Lot 71 Deposited Plan 496877
Registered Owners
Andrew James Ivey and Georgina Maria Ivey

Interests
Land Covenant in Easement Instrument 999842811 - 11.5.2015 at 2:16 pm

Appurtenant hereto is a right to drain water created by Easement Instrument 10183821.12 - 3.11.2015 at 11:48 am

The easements created by Easement Instrument 10183821.12 are subject to Section 243 (a) Resource Management Act

199]
Land Covenant in Easement Instrument 10183821.19-3.11.2015 at 11:48 am
Land Covenant in Easement Instrument 1048456714 - 30.6.2016 at 10:45 am

10793415.7 Consent Notice pursuant to Section 221 Resource Management Act 1991 - 18.5.2017 at 2:27 pm

Appurtenant hereto is a right to drain water created by Easement Instrument 10793415.9 - 18.5.2017 at 2:27 pm

The easements created by Easement Instrument 10793415.9 are subject to Section 243 (a) Resource Management Act 1991

Land Covenant in Easement Instrument 10793415.12 - 18.5.2017 at 2:27 pm
11347252.2 Mortgage to ANZ Bank New Zealand Limited - 18.2.2019 at 2:55 pm
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APPRAISAL

L IR WL

BARFOOT
THOMPSON

PRAOCERTY MaNAGEMEMNT

Rental appraisal

Thank you for giving us the cpportunity to appraise your property.

Froparty Badroores: dx Eedrooms
126 Koranui Rood,
Karno, Whanoorei

Fleordan: 221me fapprox)
Bathroorn: 1x Eathroom S 1x Ensdite

Prepared for: Exterior : 2550 £quars metres imore or lesg)

Dwn Real-Estate [ erriplore
Inthe heart ofKars's sought-after Karanui

Frepared orc subdivision this architec turd aparsiwe cper-plan

12 bug 2025 liwirg areas through floor -to-ceiling glass, framing a
peocsul cutock Features adesioreer desk kitchan
with pramniurn appliarces, ard loree saullery: The
four gererous bedrooms irdude a rmaster suita with
srsuite. cornplernented by a seoomd family
Eathroor There' s the cormeniencs and security of
anirtemal occess ooroge Dutddae low-rmanterarc s
lardesagpirg sats g sophisticgted Badedrop to tha
ir@rou rd podd with a shel tored patic. Borus iz the:
larae solar spsterm. A borus iz the shylish separata
shed desigred for a boat, camper or ral e
Sarme work may be required to rmest the Healthy
Horme Standards for Residenti al R en tal Froperties

Thermost up-to-date data ard markst statistics hawe ereune tha best retu mes for pour irees et property,
Eser u sed to cornpare wour property with sinnil ar,
recertly rented properties inthe area

Bazed onthess focts ard figures ard our knowledae of
the locd market, the weskly remtal imdication for pour
property is the price ranges balow,

This is anindication of what pou con eepeact for pour
property inthe curant market. The rurnbsr of
cormparable propertises used for this aralpsis can wary
ard irfluence the ocourooy of the price ranes irdcated
= ==

TAUr property nmarasernent teann waork hard for pou to

SA50 - 51000 per week

Oedarrer: ThizF rental azss samient does not purport 42 be O rediFersd valudtion |t g based orc

- DO E FaTket— A Ol My Bl aTTRThE B Frarket CoOnei 0N O d PSRTeD i G e O

- e propeerty Compling wWith Ol rele ant 160a requUinernents ind Uding undkr Tenandy, B lding beatth 2oty and Fedthy b kg hatonin
sotar as they gpply b the property. Barbot S Thompson make no representaton and Sive no wamanty heat the propeerty curmertly reeets
e reaquirennenits ard e purchaserirecipisnt of thes ap prasdl is advised o sedk e o advice

Jeanine Walters
M 027 S92 2192

E jwdtersfbar oot oo
Whangarei 09422 2079

wrw barfootoontf.wakers




SUE MAICH &
DAMIEN DAVIS

Strongly focused on being at the top of their game, Sue and Damien have been driven to elevate their
success and launch OWN Real Estate - a venture embodying their vision for a more personalised, client-
focused approach. By stepping away from the constraints of a large corporate brand, Sue and Damien now
embrace the independence of their OWN brand, allowing them to harness their principles of adding value
to their clients transactions through the very best marketing, attention to detail and outstanding client
service.

Equipped with the latest real estate strategies and technology, they are at the forefront of modern
property marketing and negotiation. With over 30 years of combined experience and a track record in
successful local development projects, they offer unmatched expertise in every transaction.

By their own admission, Sue and Damien run a tight ship. Their team handles the administrative tasks
freeing Sue and Damien to do what they do best - seeking out property to sell, forming tight working

relationships with their vendors and purchasers, marketing property superbly and negotiating sales.

Nothing is left to chance. Utilising the specific skills of a professional photographer, graphic designer,
cleaner, builder, painter and home staging company if required. A home marketed by Sue and Damien is a
strategically managed listing, destined to attain the best price in the least amount of time. Much of Sue and
Damien’s business now comes by the way of personal referral or repeat dealings with those who have
enjoyed and highly regard doing real estate their way.




SUE MAICH
021793822
sue@ownrealestate.co.nz

DAMIEN DAVIS
021387345
damien@ownrealestate.co.nz

POWERED BY OWNLY LTD. LICENSED REAA 2008

OWN

REAL ESTATE



