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“I Want to Shop For My New Home before Selling My Existing Home” 

 
“Mr. and Mrs. Buyer/Seller, I completely understand why you would 
want to feel comfortable that you have identified a new home before 
you sell your current home.” 

 
“Because it is not easy to find a seller who will accept your contingent 
offer, and because I don’t want you to end up disappointed, there are 
some logical steps we can take to examine all the options and make 
certain you are well informed.” 

 
“Step number one:  Let me come to see your current home and provide 
for you an accurate estimate of its value and potential net profit.” 

 
“Step two:  Let me have a quality lender I work with reach out to do a 
pre-approval for you and discuss financing options so that we can set a 
budget that is right for you.” 
 
“Step three:  We can then do a property search to see what matches are 
available, and I will help you refine your search criteria to open up as 
many quality options as possible.” 
 
“Step four:  Once this is all in place, you can then decide how you prefer 
to proceed in the way that makes you most comfortable. If you do 
choose to make an offer contingent upon the sale of your current home, 
I will be able to show the seller and the other agent that we have all our 
ducks in a row on the sale of your home and will be able to hit the 
market quickly.” 

 
“I want to be sure to reduce your stress, net you the highest realistic 
price possible, find the home you love, and give you as much negotiating 
leverage as possible. When this week can I come to see your current 
home?” 

 
The goal of course is once at the table, you will convince them to go ahead and list! 
 
 
 
 
 
 
 


