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Financial Psychology 
 

 

In this unit you will develop an understanding of how your financial 

psychology relates to achieving your financial and lifestyle goals. You will 

explore these concepts by looking in-depth at how your personality, goals, 

dreams, and emotions can affect your attitude toward money.  

  

 



 

   
F1 

Financial Psychology 

The Most Important Thing 

Warm-Up Activity 

Take a moment to reflect on the following quote:   

 “Money frees you from doing things you dislike. Since I dislike doing nearly everything, 

 money is handy.” ~Groucho Marx 

______________________________________________________________________________ 

______________________________________________________________________________  

______________________________________________________________________________ 

______________________________________________________________________________  

Lesson Activity: Money Motivation 

BELIEF STATEMENT: I believe the most important thing money can buy is __________________  

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________  

 

THE BEN FRANKLIN CLOSE 

Reasons For Reasons Against 
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F1 

Lesson Questions 

1. What is the most important factor determining your overall financial success? 

a. Your current net worth. 

b. Accumulation of material goods. 

c. Developing financial skills. 

d. Freedom from want. 

2. Which of the following supports your motivation to acquire money and attain your 

financial goals? 

a. Your dreams and personal goals. 

b. Graduating from school. 

c. Living without negative emotions. 

d. Living without stressors. 

3. What is motivation?  

a. The drive to do something. 

b. Drive to do nothing. 

c. Lack of energy. 

d. None of the above. 

Essential Questions 

What motivates you to get money? _________________________________________________ 

______________________________________________________________________________  

Why do these things motivate you to obtain money? __________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________  

How does your motivation affect your desire to earn money? ____________________________ 

______________________________________________________________________________  

Can your motivation for money affect your wants and needs in life? ______________________ 

_____________________________________________________________________________ 

_____________________________________________________________________________ 
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How Does Financial Psychology 
Develop? 

Warm-Up Activity 

You just received $1,000 to spend however you wish.  

 a. What would you do with the money?  

 b. Why would you spend the money this way? 

Examples:  “I put $500 in savings because I want to start my own business in five years.”  

or “I spent $20 on a computer game for my sister because she helped me move last weekend.”) 

a.____________________________________________________________________________  

b. ___________________________________________________________________________  

a.____________________________________________________________________________  

b. ___________________________________________________________________________  

a.____________________________________________________________________________  

b. ___________________________________________________________________________  

 Maslow’s Hierarchy of Needs 

Self-Actualizing Needs. The highest level of Maslow’s Hierarchy of Needs is self-
actualizing. This is when people focus on personal growth, legacy, and making a 
positive difference. 

Esteem Needs. Fourth on Maslow’s Hierarchy of Needs includes the desire for 
personal achievement, accomplishment, status, and earning respect. 

Love and Belonging Needs. These social needs include the desire to be accepted 
and loved, and share affection. 

Security Needs. The next level of Maslow’s Hierarchy of Needs includes the 
desire for safety and security. 

Physiological Needs. Maslow believed that needs such as food, water, air, and 
sleep are the most basic, fundamental, and instinctive. All other needs described 
in this hierarchy become secondary until core physiological needs are met. 

Developed by Abraham Maslow in his 1943 paper A Theory of Human Motivation. 
Please note: This coursework is not validating Maslow’s theory. However, it gives 
us a good framework to understand the impact of finances on our lives. 



 

 

How Does Financial Psychology Develop? 

F2 

Lesson Activity: Applying Maslow’s Hierarchy of Needs 

Clarissa’s hours were just cut at work. She has enough savings to make her rent payment this 

month, but the loss of salary will mean that she will have to choose whether to pay her electric 

bill or her phone bill. Clarissa cancels plans with friends to go to a concert and takes a weekend 

job babysitting to earn extra money. What level of Maslow's hierarchy of needs is she seeking 

to fulfill? Would you say Clarissa is seeking pleasure or avoiding pain?  

______________________________________________________________________________  

______________________________________________________________________________ 

 

Every year, Bill’s neighborhood goes all-out on holiday celebrations. Every neighbor participates 

in a house-decorating contest, a cookie exchange, a White Elephant gift exchange, and a block 

party. Only one neighbor has ever opted out, and everyone gossiped about her at the block 

party that year. Bill doesn’t particularly enjoy the holidays, but he still plans to spend over $500 

on neighborhood events this holiday season. What level of Maslow’s hierarchy of needs is he 

seeking to fulfill? Would you say Bill is seeking pleasure or avoiding pain?  

______________________________________________________________________________  

______________________________________________________________________________ 

 

Melody is planning to start an after-school program teaching dance to underprivileged children. 

She hopes the program will help inspire children to work hard and find a passion for creative 

expression, just like she did when she started taking dancing lessons at age four. Now that 

Melody has a successful dance studio and a booming business, she wants to pass the same 

opportunities along to others. What level of Maslow’s hierarchy of needs is she seeking to 

fulfill? Would you say Melody is seeking pleasure or avoiding pain?  

______________________________________________________________________________  

______________________________________________________________________________ 
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When Damien was growing up, his parents lived paycheck-to-paycheck. He remembers not 

having enough money for new clothes or shoes, and even a few times when they didn’t have 

enough to eat. Now that Damien is an adult, he has a good salary and a stable job. However, 

Damien always worries about what would happen if he lost his job. He still buys everything 

used and puts as much as he can into savings, just in case. What level of Maslow’s hierarchy of 

needs is he seeking to fulfill? Would you say Damien is seeking pleasure or avoiding pain? 

______________________________________________________________________________  

______________________________________________________________________________ 

 

Lesson Questions 

1. Which statement best describes Maslow’s Hierarchy of Needs theory? 

a. The rise to the top is slow. 

b. The rise to the top is rapid. 

c. The slower the rise, the happier the person’s life will be. 

d. The higher people climb, the better their lives will be. 

2. Which of the following statements is NOT true about human conditioning? 

a. Humans move toward pleasure. 

b. Humans move away from pain. 

c. Humans make financial decisions based on logic rather than emotions. 

d. Humans usually make smart financial decisions by considering short-term pain 

and pleasure. 

3. Maslow’s hierarchy of needs suggests that basic needs, like food, water, and shelter, 

must be satisfied before higher level needs, such as esteem and self-actualization. 

a. True 

b. False 

4. Humans are conditioned to _____ pleasure and _____ pain. 

a. enjoy; dislike 

b. accept; reject 

c. seek; avoid 

d. take; give 
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F2 

Essential Questions 

How does Maslow’s hierarchy of needs relate to an individual’s financial attitudes and 

behavior? 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________  

______________________________________________________________________________ 

How does the concept of human conditioning relate to an individual’s financial attitudes and 

behavior?  

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________  

______________________________________________________________________________ 

What level of Maslow’s hierarchy of need do you identify with in terms of your financial life?  

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________  

______________________________________________________________________________ 

How has human conditioning shaped your financial life?  

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________  

______________________________________________________________________________ 
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F3 

Where Did You Learn about Money? 

Warm-Up Activity 

List the five top influences in your financial life. 

1. __________________________________________________________________ 

2. __________________________________________________________________ 

3. __________________________________________________________________ 

4. __________________________________________________________________ 

5. __________________________________________________________________ 

Lesson Activity: Evaluating MKOs 

Look at the list of financial influencers you wrote in the Warm-Up Activity. 

1. Are you happy to have these MKOs?   Yes  No 

2. What have they taught you? __________________________________________ 

__________________________________________________________________

__________________________________________________________________ 

3. Are they living the lifestyle you want  

your finances to earn for you?   Yes  No 

Lesson Questions 

1. Which of the following might be a More Knowledgeable Other (MKO)? 

a. A parent with financial expertise. 

b. A peer with financial expertise. 

c. Neither a. nor b. 

d. Both a. and b. 

2. How do most people learn about money? 

a. Through trial and error. 

b. In college. 

c. From their siblings. 

d. In grade school. 
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3. When choosing a More Knowledgeable Other to guide your financial life,  

you should choose someone who … 

a. Is a member of your peer group. 

b. Is a qualified salesperson. 

c. Has the same lifestyle and values. 

d. Has a background in financial psychology. 

Essential Questions 

How does culture influence an individual’s attitudes toward money? 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________  

______________________________________________________________________________ 

What is a More Knowledgeable Other in the context of financial psychology? 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________  

______________________________________________________________________________ 

Who would you consider to be a More Knowledgeable Other in your personal financial life? 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________  

______________________________________________________________________________ 

What have your More Knowledgeable Others taught you about finances, either directly or 

indirectly? 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________  

______________________________________________________________________________ 
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Money & Emotions 

Warm-Up Activity 

Describe how the following scenario makes you feel: 

You are at the mall with your friends. You only have $10 cash. You want to go to lunch with 

your friends but the cheapest item on the restaurant menu costs $15. 

______________________________________________________________________________

______________________________________________________________________________ 

 Wheel of Emotions 

Lots of emotions are involved in making money and financial decisions. According to Robert 

Plutchik’s Wheel of Emotions theory, there are eight basic emotions. 

1. Trust → this also includes 

admiration and acceptance. 

2. Fear → the feeling of being 

afraid, shocked, or scared. 

3. Surprise → how you feel 

when something 

unexpected happens. 

4. Sadness → feeling sad. 

Other words that describe 

sadness are sorrow, grief, 

and depression. 

5. Disgust → feeling something 

is wrong or dirty. 

6. Anger → feeling angry or 

enraged. 

7. Anticipation → the sense of 

looking forward positively to something which is going to happen.  

8. Joy → feeling happy, glad. 
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Lesson Activity: How Do You Feel About That? 

Follow the instructions provided by your instructor. 

In your small group, create a skit/role-play that addresses each of the three scenarios below. Be 

sure to answer this question in the skit: 

 

How would you feel about each situation? 

 

 

 

SCENARIOS 

 

 

 

Your girlfriend or boyfriend wants to go out for a nice dinner to 

celebrate your anniversary.  
 

 

 

 

All your friends are taking a trip to Costa Rica for a week. 

 

 

 

 

 

A close relative is graduating from college and you want to buy 

her a great gift to honor her accomplishment. 
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Lesson Questions 

1. Which of the following emotions could influence a person to make an incorrect financial 

decision? 

a. Fear 

b. Joy 

c. Sadness 

d. All of the above. 

2. How can you avoid having negative feelings about money? 

a. Delay setting up a savings plan to avoid stress. 

b. Delay setting up a spending plan to avoid arguments. 

c. Think about your dreams and hope everything works out. 

d. Only spend the money you have. 

 

3. Cultural values have little effect on the formation of an individual’s lifestyle and financial 

choices. 

a. True 

b. False 

4. My personal emotions can be affected by my financial situation. 

a. True 

b. False 
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Essential Questions 

How does my financial situation affect my emotions? 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________  

______________________________________________________________________________ 

 

How do my emotions affect my financial situation? 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________  

______________________________________________________________________________ 

 

Why is it important to know how money and emotions affect each other? 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________  

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________  

______________________________________________________________________________ 
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Changing Your Financial Behavior 

Warm-Up Activity 

Read the following descriptions of the Stages of Change and check the box next to the stage of 

change you feel best describes your current approach to pursuing financial education and 

change.  

 Pre-Contemplation. 

People at this stage have no intent to take action in the near future. Many are 

unaware even that their behavior is problematic. 

 Contemplation.  

Those in the contemplation stage are beginning to recognize that their behavior may 

be causing problems. They’ve begun looking at the benefits and drawbacks of their 

continued actions, and are considering the possibility of change.   

 Preparation. People who have reached the preparation stage have developed 

intentions to act. Procrastination can delay their movement into the next phase 

indefinitely.  

 Action. By the action stage people have made some modifications to their behaviors 

and lifestyles. Follow-up education can be helpful to keep momentum. 

 Maintenance. Those who reach the maintenance stage have changed their 

behaviors and have a plan to maintain them.  Preventing relapse into past negative 

financial behavior is essential. 

 Termination. When people reach the termination stage, positive behavior change is 

in place and they’ve moved beyond any temptation to relapse into the negative 

choices of the past.   

  

Pre-
Contemplation

Contemplation Preparation Action Maintenance Termination
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Lesson Activity: Time for a Change 

Follow the instructions provided by your instructor.  

SCENARIO 

Leona is a college freshman. When she was growing up, her parents gave her 

spending money whenever she asked for it and required that she volunteer 

twice a week to gain an appreciation for working and serving others.  

Leona has her first job working at the campus bookstore. When Leona gets her 

paycheck every other week, she plans to save some and spend the rest on pizza, 

movies, and shopping. However, things keep coming up that she didn’t budget 

for, and Leona ends up spending the money she meant to save on a new dress 

for a party, a concert with friends, and a trip to an amusement park. At the end 

of the first semester, Leona realizes she has no savings at all.  

Leona plans to go on a ski trip with her friends next summer. Her parents say 

that she can go, but she must fund the trip herself since she now has a job. 

Leona realizes that in order to go on the trip, she must save half of her earnings 

from each paycheck next semester.  

Leona decides she would rather go on the skiing trip than spend the money on 

smaller treats every weekend. Leona makes a plan to save 50% of her earnings 

starting with her very next paycheck. It is hard at first, when Leona has to eat 

leftovers instead of ordering pizza or when she chooses not to buy new jewelry 

or accessories. However, Leona continues to think about how much fun the ski 

trip will be. When her mind wanders at work or she imagines how much fun it 

would be to blow off steam over the weekend, she refocuses on the ski trip and 

imagines how much more fun this goal will be than a shorter-term reward.  

Leona makes a point of depositing her savings as soon as she cashes her 

paycheck. After a month, saving becomes a habit.  

By the end of the semester, Leona has reached her savings goal and goes on the 

ski trip with her friends. She plans to have a regular but more modest savings 

plan next year. 
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Describe the actions Leona took in the scenario that describe each stage of her financial 

change.  

Pre-Contemplation  

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________  

Contemplation  

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________  

Preparation  

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________  

Action 

______________________________________________________________________________ 

______________________________________________________________________________

______________________________________________________________________________  

Maintenance 

______________________________________________________________________________ 

______________________________________________________________________________

______________________________________________________________________________ 

Termination 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________ 
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Lesson Activity: Time for a Change 2 

Identify which stage of change each paragraph below represents 

1. ______________________________________ 

I read a few articles on finance blogs and talked to my parents, but everyone seemed to 

recommend something different. I felt really confused and put off thinking about it for a 

few weeks. Finally I made an appointment at my bank to talk with a financial planner 

about my finances, my retirement goals, and how to build up the savings I needed to 

make that happen. She suggested that I keep my current plan of investing in my 401k 

through work, but add an aggressive stock and investment plan on the side. All of that—

doing my research, procrastinating, and making the appointment—counts as my 

preparation stage. I hadn’t made any change to my retirement savings, but I was 

preparing to make a change.  

2. ______________________________________ 

I have a personal goal of increasing my savings for retirement. Prior to setting this goal 

— in my pre-contemplation stage — I just had the minimum amount taken out of my 

paycheck and funneled right into my 401k. I figured I had time to think about it later. 

3. ______________________________________ 

When my parents retired I realized that I needed to think seriously about what kind of 

lifestyle I wanted after retirement and how much I needed to save. That observation 

and realization was my contemplation stage. I knew I needed to make a change to my 

current behavior.  

4. ______________________________________ 

I'm going to admit that sometimes it was hard in the beginning to get my statement of 

how much my stock had earned and keep reinvesting that money. There were other 

things I might like to spend the money on now, and sometimes I need to remind myself 

that I already have a plan for that money. That’s my maintenance stage. I’m maintaining 

my behavior by reminding myself why I’m doing what I’m doing, and staying motivated 

to keep going. 

5. ______________________________________ 

I got used to the idea and now I feel more relaxed and happy with the direction I’m 

going toward retirement. I don’t need to remind myself to keep the money where it is 

or why it’s important. This is the termination stage. The change is made, and I couldn’t 

be happier. 

6. ______________________________________ 

I invested a lump sum of money and will continue to re-invest my dividends in more 

stock. That was the action I took, and I think it was the right action for me to take on this 

issue.  
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Lesson Questions 

1. What is the first stage of change according to the Transtheoretical Model of Behavior 

Change? 

a. Preparation 

b. Precontemplation 

c. Maintenance 

d. Contemplation 

 

2. You are at which stage of change when you have a plan for your money, but still need to 

remind yourself not to spend money on things you would like right now? 

a. Preparation 

b. Action 

c. Maintenance 

d. Termination 

3. An individual at the “Termination” stage of change.… 

a. Has taken no action to change his or her behavior. 

b. Has successfully changed his or her behavior and is no longer tempted to revert 

back to previous habits. 

c. Has tried and failed to change his or her behavior. 

d. Has considered a behavior change and decided it is not in his or her best interest. 

 

4. Which of the following stages in the Transtheoretical Model of Behavior Change best 

describes an individual who is considering changing his/her savings plan from the 

current model to a more aggressive model?  

a. Pre-contemplation 

b. Contemplation 

c. Preparation 

d. Action 
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Essential Questions 

What are the Stages of Change according to the Transtheoretical Model of Behavior Change? 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________  

______________________________________________________________________________ 

 

What stage of change best describes your current approach to pursuing financial education and 

changing your financial habits? 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________  

______________________________________________________________________________ 

 

How do you plan to move toward the next stage of change in your financial life? 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________  

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________  

______________________________________________________________________________ 
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Dreams 

Warm-Up Activity 

So how do you want to live your life?  There’s no right or wrong answer. Just relax and let your 

mind daydream. Who do you want to share your time with? What would you like to have?  

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

Good news! You can choose the lifestyle that you want to live.  

• A nice car, the latest fashions, high-tech toys, or a New York penthouse overlooking 

Central Park?  

• Would you like to travel the world, start a business, spend your days at the spa, get a 

college degree, have backstage passes to concerts, free time to work on your hobby, 

or would you prefer just to hang out with friends all day?  

• Do you see yourself throwing big, lavish parties in your mansion or would you prefer 

to relax at a BBQ with friends and family?  

Whatever lifestyle you want to live is the right choice for you.   

Close your eyes for a second. Think about how you really felt on the last day of school or the 

first day of a long vacation. If you’re like many people, you felt an overwhelming sense of 

freedom. How would you like to experience that feeling of freedom on a regular basis? 
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When you were daydreaming, some of the things you imagined probably required money. 

Maybe you need enough money to quit your job, so you can spend your days doing what you 

want to do. Is there somebody special you’d like to help out financially? And you’ll need money 

to buy that car, house, clothes, or trip that you desire—right?   

On the other hand, you probably imagined some things that don’t cost money that would make 

you just as happy. Maybe you pictured hanging out at the beach on a sunny day, sharing stories 

with family, or joking around with friends. 

So how would you like to live your day-to-day life? You don’t have to know exactly, but you 

probably already have a decent idea.   

If everything you imagined comes true, what would your life look like? Most people agree that 

being able to afford your dream life is an incredible feeling. You would have plenty of free time 

to live life on your terms. You would be able to help the people who are important to you. 

Wouldn’t you like to “do what you want, when you want”? You can start in that direction by 

getting your dreams down on paper.  

Lesson Activity: Dreams 

Write down at least one dream that you want to complete in the next 1-2 years. Tell what it is 

and why it is a dream. 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________

______________________________________________________________________________ 

______________________________________________________________________________ 

  



 

 

Financial Psychology 

F6 

Write down or draw one or two long-term dream(s) you want to accomplish within 5-10 years. 

Do you desire to finish a graduate degree, go to Spain, become a doctor, or write a book? Share 

some lifestyle choices that affect those dreams. 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________  

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________

______________________________________________________________________________ 

______________________________________________________________________________ 

 

Lifestyle choices that affect my dream(s): 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________

______________________________________________________________________________ 

______________________________________________________________________________ 
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Lesson Questions 

1. How do you achieve your dreams? 

a. Make lifestyle choices that align with your goals. 

b. Do what you enjoy. 

c. Live life to the fullest. 

d. Share your ideas/goals with others. 

2. If you missed out on a dream, you should _____. 

a. Accept defeat. 

b. Not worry about it. 

c. Make an effort to work toward that dream. 

d. Hope you will have another chance. 

3.  Developing your financial skills…  

a. Places you in a position to help your loved ones. 

b. Gives you the ability to pursue your passions. 

c. Can help you make a positive difference in the world. 

d. All of the above. 

Essential Questions 

What are two ways that money can affect your dreams? 

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________ 

 

What can you do to ensure that you achieve your dreams regardless of money? 

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________ 

Les 
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Goals 

Warm-Up Activity 

What is a goal? _________________________________________________________________  

What is the difference between goals and dreams? ____________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________ 

 

A dream exists only in your head. Think of your dream as a target. Unless you shoot an arrow 

toward that target, you’ll never hit it. Dreams are your ideas of success; goals define the action 

you must take in order to make dreams real. Goals are expressions of your personal dreams 

about your ideal future. They are statements of anticipated outcomes you are looking to 

achieve. 

Setting goals and priorities, and then following through with active plans to make them happen, 

is the essential process for turning dreams into reality. Goals are basically your dreams written 

down with a solid plan to reach them. The simple act of writing down what you want from life 

helps keep you focused and in control. How your life pans out is entirely your choice—so write 

your goals out now, and create a plan to achieve them. 

You have the ability to get whatever you want in life. Setting goals may sound simple, but that 

simple action will make a tremendous impact on all areas of your life. 

HOW TO SET GOALS TO ACHIEVE YOUR DREAMS 

 Daydream about how you want to live your life and the 

lifestyle that you picture for yourself. 

 Get these daydreams down in writing — just write.  

Do not judge. 

 Organize your goals on paper by the date you want to 

accomplish them. 

 Create a rough plan to accomplish your goals. 

 Review your goals often — every day would be excellent! 

 See it. Believe it. And think about achieving your goals. 
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Lesson Activity: I Want It! 

I want it!  

The best way to get what you want is to set a plan to achieve it. 

• What is it that you really want to buy in the next 5-10 years? 

• What are you going to do to get there? 

• Make your plan today to get started! 

I really want … 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________ 

I will buy what I want by using the following plan: 

• This month I will _______________________________________________________  

• Next month I will ______________________________________________________  

• Within 6 months I will __________________________________________________ 

____________________________________________________________________  

• This year I will ________________________________________________________ 

____________________________________________________________________ 

• Next year I will ________________________________________________________ 

____________________________________________________________________ 

• Two years from now I will _______________________________________________ 

____________________________________________________________________ 

• In 5 years I will ________________________________________________________ 

____________________________________________________________________ 

• In 10 years ___________________________________________________________ 

________ ____________________________________________________________ 

• In 25 years ___________________________________________________________ 

___________________________________________________________________ 
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 Creating Life and Financial Goals 

What’s standing between you and your dreams, your future success?  NOTHING — if you can 

set goals and make an actionable plan for achieving them! 

If you’ve ever aspired to be comfortably secure or financially independent — even to be a 

millionaire! — reaching those aspirations requires goal- setting. Just like in sports, you can’t 

score without a goal, right?! 

Successful people have written goals. You will achieve a higher percentage of your goals by 

imagining the successful achievement of those goals. When you write your goals and use 

mental imagery to focus your thinking, you can actually rewire your brain so the neurons form 

new connections and make new pathways. This helps you achieve a higher percentage of your 

goals. 

Setting goals for financial planning and life success has many benefits, for example: 

• MOTIVATION. Goals motivate you. Your life is moving toward something instead of 

floating to nowhere. 

• SAVING VS. SPENDING. How much of your monthly paycheck should you save? How 

much should you spend on shoes and music? Good questions—and without a set 

goal, you might see your shoe and iPod flourish while your finances suffer. 

• FREEDOM. Once you’ve set a goal — believe it or not — you become liberated from 

constantly worrying and wondering what you’re going to do with your life. Plan and 

set goals when you’re young, or else wake up when you’re 95 years old and say, 

“Hey! What happened to my life, my money, and my dreams?” 

•  SCORING. You achieve success by scoring. How can you score if you don’t even 

know where the goal is? Set goals, achieve them, and feel rewarded. Planning ahead 

makes scoring so much easier. 

Goal-setting can improve every area of your life. For a well-balanced life, set goals in each of 

the following areas: 

• Family/Relationships 

• Physical Health and Well-being 

• Giving Back 

• Fun & Toys 

• Spiritual Self 

• Money/Career 

• Personal Growth 
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 The S.M.A.R.T. Guidelines 

Turning your dreams into reachable objectives takes some thought, but there’s a proven 

technique. Use the S.M.A.R.T guidelines: 

S – SPECIFIC, SIGNIFICANT 

Be specific. Describe what you want to accomplish in clear and specific terms. If you can 

really visualize your goal, it’s easier to achieve.  

Example: If you’re saving money to buy a car, it’s much easier to keep to that savings plan 

when you have the model, color, and features picked out 

Significant. Make sure your goals are for what you want. Goals should match your personal 

interests and values. 

 

M– MEASURABLE, MOTIVATIONAL. 

Measurable. You must be able to measure your goals; that is, you will know when you get 

there.  

Example: “I will have a net worth of $2.5 million by my 40th birthday.” 

Motivational. Your goals should motivate you to move to the next level — and beyond! 

 

A – ATTAINABLE. 

Goals must be attainable.  

Example: Wanting to be President is a tough goal, but possible. Wanting to be Spiderman is 

a fantasy; you’ll never get there. 

 

R – RESULT-ORIENTED, REASONS. 

Result-oriented: Phrase your goals in the positive. “I accomplished. I have. I am enjoying.” 

Positive phrases direct your mind to focus on outcomes.  When your mind is on board, the 

rest comes naturally.  

Example: I will earn enough money by next January to afford the $1,000 vacation I’ve 

always wanted. 

Reasons: Why do you want to accomplish the goal? Deciding on the reasons behind each 

goal provides inspiration. For instance, if your goal is to be financially-free, some reasons 

behind that goal might be: 
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• Spend more time with family or friends. 

• Feel more secure about your future. 

• Free time to do favorite activities — travel, sports, etc. 

• Stand out among friends and associates. 

• Be able to afford things you want. 

• Ability to help family members and take care of loved ones. 

 The reasons behind a goal are the fuel that keeps you motivated to accomplish all your 

hopes, and more! 

T – TIME DRIVEN. 

Good goals are time-driven. In other words, give yourself a deadline. For your plans to 

operate smoothly, you need to write down specific dates. You need a sensible time frame in 

order to work toward a goal and track your progress along the way.  

 Example: “I have paid of my $2,300 credit card by Memorial Day, and will be enjoying 

myself on vacation” 

Lesson Activity: Writing S.M.A.R.T. Goals 

Remember that your goals must fit together. Goals should be headed in the same direction, not 

contradictory. For instance, having two goals of “saving up enough money by the end of 

summer to buy a LED Smart TV” and “taking the summer off to travel” contradict each other—

you would only be able to accomplish one or the other. You must decide which is more 

important to you: TV or travel? 

POORLY WRITTEN GOALS WELL WRITTEN GOALS 

 I want to have more money for 
vacation. 

 I will have saved $5,000 by New Years’ Day and 
will reward myself with a trip to Hawaii with my 
family. 

 I’ll try to invest more.  I will take a class on investing and find a trusted 
advisor by my birthday this year.  

 I’ll pay my credit cards and 
hospital bills. 

 By focusing on keeping expenses low, I will pay 
in full my $4,200 credit card bill and cleared my 
hospital bills from my credit by the end of this 
year.  
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YOUR SMART GOALS 
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MAKE IT HAPPEN! 
Once you’ve written down your goals using the S.M.A.R.T. guidelines, follow these steps: 

• Plan of Attack. Write down each step you need to take toward accomplishing the 

goal. These step-by-step plans may sound corny, but they work. Reaching goals is 

like climbing stairs: without steps, how can we ever move up? Build steps in your 

staircase of life. Suddenly the next level will seem that much closer! 

• Review your goals often. Write your goals on the back of an index card and tape it 

to the mirror where you brush your teeth. Put an identical card by your bedside 

table and another on the dash of your car. Look at your goals daily. Keep them in the 

forefront of your mind. 

• See it, believe it. Visualize your goals coming true. The body goes only where the 

mind has already been. That means you must see, hear, smell, touch, and feel what 

it will be like to accomplish your goals. Visualization is like daydreaming with a 

purpose. By imagining yourself already accomplishing your goal, you are well on the 

road to success. 

• What you think about, you become. You have the ability to get whatever you want 

in life. All you need to do is change your thoughts. The law of attraction says you will 

get whatever you think about, whether wanted or unwanted. 

Lesson Questions 

1. To set a good goal, you should  

a. Set a clear timeline for achieving the goal. 

b. Identify what you are willing to give up in order to attain the goal. 

c. Both a. and b. 

d. Neither a. nor b. 

2. Goals  

a. Are just dreams. 

b. Should only be long-term. 

c. Should only be short-term. 

d. Should be specific and achievable. 

3. Setting financial goals  

a. Is not really necessary. 

b. Is only important if you own a business. 

c. Is only necessary once per year. 

d. Is required in order to achieve financial security. 
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Essential Questions 

How are dreams and goals related? 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________

______________________________________________________________________________ 

______________________________________________________________________________

______________________________________________________________________________ 

______________________________________________________________________________ 

What do goals have to do with finances? 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________

______________________________________________________________________________ 

______________________________________________________________________________ 

What is the importance of setting goals to reach your dreams? 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________

______________________________________________________________________________ 

______________________________________________________________________________ 
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Lifestyle Choices 

Warm-Up Activity 

Write down 5 (five) personality traits you possess: 

1. ______________________________________  

2. ______________________________________ 

3. ______________________________________ 

4. ______________________________________ 

5. ______________________________________ 

Lesson Activity: Money-Personality and Lifestyle 

1. Your best friend invites you to her birthday party. You … 

a. Add your name to your sister’s gift when she is not looking. 

b. Already have the present covered. You have been saving for skydiving lessons for 

the two of you. 

c. Tell your best friend you feel that birthday presents are for little kids, but still go 

to the party for the free food. 

2. You get $50 from your favorite aunt for your birthday. You… 

a. Rush right out and spend it. Since you have no money left, you write your aunt a 

thank-you card and put it aside until you have enough money for a postage 

stamp.  

b. Save half and spend the other half. Send your aunt a lovely thank-you card. 

c. Save all of it. Send your aunt an e-card thanking her for the gift. (They’re free, 

plus you don’t have to pay for postage.) 
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3. You need a new outfit for your cousin’s wedding. You… 

a. Convince your mom to buy it for you.  

b. Wait for a good sale at your favorite department store and buy an outfit you can 

wear to other events as well.   

c. Skip the wedding altogether. A new outfit and a gift would seriously cut into your 

savings.   

4. Your friend at work asks you to work his shift so he can go out of town. You… 

a. Agree to work his shift because you’re broke. But then you find $10 when you do 

the laundry, so you call in sick. 

b. Decline. You have plenty of money for the month and have plans with friends. 

c. Agree, but charge your coworker $10 to work his shift. 

5. You hit a bird on the way to school and your windshield is broken. The bird flies off 

stunned but otherwise OK. You… 

a. Put some duct tape over the crack, because you forgot to pay your insurance 

premium. 

b. Pay your deductible and get your windshield fixed immediately. 

c. Save the money from the insurance claim so it will earn interest until the 

windshield breaks completely. 

6. Your best friend asks you to borrow $100 to buy her mom a birthday present. She 

promises to pay you back Friday when she gets paid. You… 

a. Tell her you would if you had it, but you don’t. 

b. Give it to her right away. 

c. Give it to her but charge her interest on the money until Friday. 

7. Your favorite band is coming to play a concert. You… 

a. Call your local radio station and try to win tickets because that’s the only way 

you can afford to go. 

b. Buy the tickets with money you been saving since you found out the band was 

coming. 

c. Hope someone posts the concert on YouTube. No way will you shell out that 

much money. 
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To determine their money personality type, count the number of times each answer (a, b, or c) 

was selected. If you scored . . . 

Mostly a’s — Carpe Diem  

Living above your means is when a person spends more money than he or she 

has. These people spend their money buying wants rather than needs, and often 

use credit to attain these items. 

Mostly b’s:  Money Guru 

Living at your means is when a person spends only the amount of money that he 

or she has. These people use credit occasionally, and they usually don’t have 

savings accounts because they spend the entire amount of money they have 

each month. 

Mostly c’s: Penny-pincher 

Living beneath your means is when a person does not spend all of his or her 

money all the time. These people strike a perfect spending balance between 

purchasing wants and needs. They have a surplus and can easily participate in 

spur-of-the-moment events with their friends. 

Lesson Questions 

1. You are living beneath your means if you … 

a. Spend more money than you have. 

b. Spend all your money to buy “wants.” 

c. Spend only the amount of money your have. 

d. Can afford to spend more but choose not to. 

2. You are living within your means if you  … 

a. Do not spend all your money all the time. 

b. Have a surplus and can participate in spur-of-the-moment events. 

c. Spend the entire amount of money you have each month. 

d. Spend money on “wants” rather than on “needs.” 

3. Which of the following is NOT an example of a need? 

a. Food 

b. Housing 

c. Top-brand clothing 

d. Medical care insurance 
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Essential Questions 

What is your money personality? __________________________________________________ 

What can you do to improve or maintain it? _________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________  

 

Why is it important to know what type of spender you are? 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________  

 

How do your spending habits affect your saving habits and your life as a whole? 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________  

LES 
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Become a Lifelong Learner 

Warm-Up Activity 

Take a moment to reflect on the following quote:   

 “Education is what remains after one has forgotten what one has learned in school…”

 Albert Einstein 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________  

Lesson Activity: Where Can YOU Learn? 

What are ways to pick up business, money, and life skills? Brainstorm and write at least five 

ways on the lines below. 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________  
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Lesson Questions 

1. Albert Einstein’s quote — “Education is what remains after one has forgotten what one 

has learned in school” — illustrates … 

a. The problems with schools. 

b. Lifelong learning. 

c. Educational weakness. 

d. Gaining financial skills. 

2. If you do not continually develop skill sets,  

a. Your income could be limited. 

b. You could experience long-term unemployment. 

c. Your skills may become outdated. 

d. All of the above. 

Essential Questions 

What is a lifelong learner? 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________  

Why is it important to become a lifelong learner? 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________  

Why should we continue to build our skills? 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________  

 


