
Rapid Product Solutions Report 
I am going to show you right now a way for you to quickly create a product. This is designed to 

be a foundation. You can build on this foundation over time.  

You can create additional types of products to complement your existing products as time goes 

on. You are building your foundation now. Build the foundation correctly and you can upgrade 

it as you go on. Similar to when you build a house, you can get it build per to standard but then 

upgrade it to your liking later. Just like that, you want to create a solid foundation that you can 

upgrade later.  

There’s one assumption here that is critical…that you know your niche. 

Unfortunately, many people that are coming online are told that they really don’t need to know 

very much about their niche. They can just interview experts, use affiliate products or fake it till 

they make it. I tend to really disagree with all of that. I believe that when you get started in 

information marketing the first thing that you need to do is get an education in your niche. 

Obviously if your online niche is the same as your offline niche. So, if you’re a doctor, or 

psychologist by trade, then your offline niche is medicine or psychology, then it would be real 

easy because you already have the knowledge. But, if you’re coming online, and you don’t have 

any knowledge about your topic, the very first thing that you need is learn about the topic. 

For example, if somebody wants to go become a dentist, they can’t just hang a sign that says 

“Dentist”, come on in, we’ll try and clean your teeth, and if you have one that hurts, we’ll try to 

rip it out. No, they’re going to go and get an education. 

I am not saying that you need to go get a college education. You don’t have to have a certain 

degree. But if you want to teach people about weight loss, I assume that you know about 

workouts or know diet plans that work.  

If you are not familiar with your niche, then go check out some books at the library. Or better 

yet, learn about your niche online by visiting forums and other informational websites.  

Ok, so now that we are on the same page…let’s get started. 

The first thing that you’re going to do is, you’re going to determine what I’m going to call your 6 

entry products. Now, I’m using the number 6 because I believe that’s a good foundational 

place. You can start with one product. You can start with 25. However, you don’t need more 

than 6. You probably don’t need more than 4. But, you need more than 1. You need more than 

2. So, I like 6. I think if you have 6 entry level products, that you have a good foundation. 



Now that might be scary, for some of you. Because, for many of you it takes 90 days to a year to 

create one product. So creating 6 products might take 6 years. But, not when I get done today. 

You already know the information, so determine what are 6 topics that people need help with 

in your niche. If you don’t know what those topics are, you can go online to the various forums, 

you go to Yahoo Answers, you can go to Ask Jeeves, anyplace that people in your niche hang 

out, go in there and ask people what they’re looking for. In fact, if you look for what they’re 

already asking in those forums, you will find out what people need that’s not being marketed 

correctly. 

Here’s the thing, if somebody’s asking about it in the forum, that means they don’t know where 
to get the information. If they don’t know where to get the information, then, there’s a hole. 
There’s a vacuum that you can fill by creating a product that answers that need.  
 
So, you’re going to start out with 6 needs. What you’re going to do is for each one of these 
needs, you’re going to record 1 to 2 hours of information. This is going to be targeted 
information. It specifically targets that niche information. It specifically teaches, in the same 
detail that I’m teaching right here for this topic, it is going to teach your buyers exactly what 
they need to know. I encourage you that these 1 to 2 hour segments need to be detailed. They 
need to give people more information than their able to gather by surfing for free online. They 
need to go into detail, and they do not need to have lots of fluff. 
 
I want to stress the no fluff part because; I know that if you create a 1 to 2 hour entry level 

product and your competitor has a 10 hour product, you are going to try to meet your 

competitors time. But, if you buy that 10 hour product and listen to it, if it’s the entry level 

product, you’re probably going to find that there’s a lot of fluff. Out of 10 hours, there’s only 1 

to 2 hours of genuine information. 

Now, you have a choice. You can record 10 hours of information, that’s 9 hours of fluff, and 1 

hour of totally solid information. Or, you can just record the 1 hour of solid information. And, 

my experience has been, that when people buy 1 hour of solid information, they’re happier 

with that 1 hour of solid information, than if they buy 10 hours of fluff. 

The first thing that you’re going to do after you have your topics is you’re going to outline what 

that product is going to be (use the Rapid Product Solution Workbook). Each one of those 6 

points became a specific topic, and a specific recording. 

Ok…you’re going to think about what your topic is, and you’re going to break it into steps. Step 

1 is this, step 2 is this, step 3 is this, step 4 is this, step 5 is this, step 6 is this. You’re going to 

write that down on a sheet of paper or you can type it into a Word document. 



Then, under each one of those topics, you’re going to write a synopsis of what you’re going to 

teach. Now, that synopsis could be a list of steps to do the step. Step one might have some 

steps and things that you’re going to teach about. It may be steps to do step 1. It may be 

explanation about step 1. Whatever. 

You’re going to write out either a synopsis, or a list of bullet points that you’re going to teach 

from. You’re going to teach when you do the recording and you are going to do this for every 

single one of those points.  

The next step is going to be to recording it. The first way that you can do it, is you can literally 

buy an MP3 recording software for your computer if it doesn’t already come with some. All you 

need to do is buy a microphone for your computer to do it. Or for video recording or screen 

captures, I recommend Camtasia. 

I use this process, or a very similar process, to create almost all, or probably now all of my entry 

level products. Now, I’ve told you it’s 1 to 2 hours worth of content. What I like to do is to break 

that content up into recordings on each of those particular topics. Okay, so, if you’ve got the 6 

topics. I like to have 6 recordings. Now, these recordings don’t need to be any particular length. 

They need to be exactly as long as is necessary to teach that topic. So, one topic takes 10 

minutes, that’s a 10 minute recording. If another topic takes 2 hours, then that’s a 2 hour 

recording. 

This allows a couple of things to happen. One of the things that happens is, the person wants to 

learn and listen, they want to skip ahead to a particular topic, they can easily do it, simply by 

selecting the audio/video for whatever the particular topic is that they want to learn. 

I really want to stress this idea that if you’ve done Step 1, which is you know your material. 

Creating the outline takes maybe half an hour. Literally, half an hour. Now, the first one might 

take a little bit longer. But, you’re literally making a very basic outline that you’re going to teach 

from. The actual recording of 2 hours worth of information, takes exactly 2 hours. If you’re 

recording 1 hour of information, it takes 1 hour.  

Teach specifically, exactly, what it is that you’re teaching. Then, that’s your introductory 

product, it takes you 2 hours to create, a half an hour for outline, 2 and a half hours. Many of 

you could create one product a day, for the next 6 days, and have your 6 products created. Or, 

you could create 1 product a week, for the next 6 weeks, and have your 6 products created. 

Obviously, having 6 products is nice for a couple of different reasons. Number 1, it gives you 

several entry points, where people can come in to one particular product and eventually be up-

sold to the other 5 products. The second thing that it does is, it allows you to have 6 products to 



market to someone new that comes onto your list. Say, they don’t buy product #1, now you 

expose them to product #2. They don’t buy product #3, you expose them to product #4. 

Follow these simple steps and use the Rapid Product Solutions Workbook to make your tasks eaiser. 

You will have a product created in no time.  

 


