BUILT BY TRUCKERS
=DISON

MOTORS

OOOOO



Canada

Disclosure

SDISON

FORWARD LOOKING STATEMENTS

This presentation contains certain statements that may constitute “forward-looking information” within the meaning of applicable Canadian securities legislation. The
forward-looking information in this presentation relates to, among other things: the Company’s production plans and timelines, including the timeline for completion and
opening of the Donald, BC production facility; the anticipated delivery of customer trucks and vehicles; achieving CMVSS and ECCC approvals; the Company’s three-year
growth projections, including anticipated revenues and shipments in 2026, 2027, and 2028; the Company's ability to scale operations and hire personnel; sales strategy
and market penetration; expected fuel and maintenance cost savings for customers; anticipated environmental and emissions benefits; the Company's ability to obtain
intellectual property protection; planned use of proceeds from the offering; and the Company's competitive position in the heavy-duty truck market.

Forward-looking information is necessarily based upon a number of estimates and assumptions that,while considered reasonable by management as of the date of this
presentation, are inherently subject to known and unknown risks and uncertainties that could cause actual results to differ materially from those expressed or implied by
such forward-looking information. The material factors or assumptions used to develop the forward-looking information in this presentation include, without limitation:
the Company's ability to successfully complete construction and commissioning of its production facility on schedule and on budget; the Company's ability to obtain
necessary regulatory approvals, including CMVSS certification and ECCC compliance; the availability and cost of materials, components, equipment, and qualified
personnel; continued demand for heavy-duty vocational trucks and diesel- electric technology; general economic conditions and the state of the trucking and
transportation industry; the Company's ability to maintain relationships with suppliers, customers, and strategic partners; the Company's ability to protect its intellectual
property; the availability of financing on acceptable terms; and no material adverse changes in applicable laws or regulations. Some important factors that could cause
actual results to differ materially from those expressed in this forward-looking information include, without limitation: delays in construction or commissioning of
production facilities; failure to obtain or delays in obtaining regulatory approvals, including CMVSS or ECCC certification; supply chain disruptions or increases in the cost
of materials and components; failure to achieve projected production volumes or sales targets; general economic, financial, or market conditions; political or social
uncertainties and contingencies; variations in expected capital and operating costs; labour disputes or strikes; the availability of financing; loss of key personnel;
increasedcompetition from existing or new market participants; technological changes or disruptions; failure to protect or enforce intellectual property rights; and risks
associated with the adoption of new vehicle technologies by the market.

This presentation also contains future-oriented financial information and financial outlook information (collectively, “Forward-Looking Financial Information”) regarding
the Issuer's projected sources of revenues and projected revenues from the sales of its products which is subject to the same assumptions, risk factors, limitations and
qualifications as set forth above. Forward-Looking Financial Information contained in this presentation was prepared using the same accounting principles that the
Company expects to use in preparing its financial statements for the applicable periods covered by such Forward-Looking Financial Information. Forward-Looking
Financial Information was made as of the date of this presentation and is provided for the purpose of describing anticipated sources of revenues and anticipated
revenues from the sale of the Issuer’s products, and is not an estimate of profitability or any other measure of financial performance. The Forward-Looking Financial
Information may not be appropriate for other purposes.

Undue reliance should not be placed on the forward-looking statements and Forward-Looking Financial Information. Although the forward-looking statements and
Forward-Looking Financial Information contained in this document are based upon what management believes to be reasonable estimates and assumptions, the
Company cannot ensure that actual results will not be materially different from those expressed or implied by these forward-looking statements and Forward-Looking
Financial Information. The Company and its directors and officers assume no obligation to update or revise these forward- looking statements or Forward-Looking
Financial Information to reflect new events or circumstances, except as required by applicable securities laws.
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Forward looking statement

Disclosure

FORWARD LOOKING STATEMENTS

This presentation contains certain statements or disclosures that may constitute forward-looking information under applicable securities laws with respect to the
Company, including, but not limited to statements or information concerning: the successful development of the Company, the number of investors, users and issuers
that will utilize the Company, the valuation, as well as any other statements that may predict, forecast, indicate or imply future plans, intentions, levels of activity, results,
performance or achievements, and involve known and unknown risks, uncertainties and other factors which may cause the actual plans, intentions, activities, results,
performance or achievements of the Company to be materially different from any future plans, intentions, activities, results, performance or achievements expressed or
implied by such forward-looking information. There can be no assurance that forward-looking information will prove to be accurate, as actual results and future events
could differ materially from those anticipated in such statements. Accordingly, readers should not place undue reliance on forward-looking information.

CAUTIONARY NOTES

This investor presentation is being provided to potential investors to determine their preliminary interest in investing in the Company’s securities described herein and may
not be used or reproduced for any other purpose except as agreed to in writing by the company. This document does not constitute an offer to sell or a solicitation of an
offer to buy securities. Any such offer will be made only by means of a formal subscription agreement and is subject to the terms and conditions contained therein. The
subscription agreement may contain additional information about the terms and conditions of an investment in the securities and risk disclosures that are important to
any investment decision regarding an investment in the securities and the company. This document is qualified in its entirety by the subscription agreement which should
be read completely before a prospective investor considers making an investment in the securities. Any such offer to sell or solicitation of an offer to buy shall be made
solely by the subscription agreement that will be furnished upon request to accredited investors that have received these materials, which subscription agreement will
supersede the information herein in its entirety. Prospective investors should be aware that an investment in securities is speculative, involves a high degree of risk and,
by its terms, will have restrictions on liquidity. There can be no assurance that an investor will be able to resell their securities. Neither the Securities and Exchange
Commission (“SEC” or “Commission”) nor any state securities administrator has approved or disapproved the securities offered herein nor has the Commission or any
state securities administrator passed upon the adequacy or accuracy of the disclosures contained in this investor presentation or the merits of an investment in the
securities described herein. Any representation to the contrary is a criminal offense. The securities described herein have not been registered under the U.S. Securities Act
of 1933, as amended (the “1933 Act”), or the securities laws of any state and are being offered in reliance upon certain exemptions from registration under such laws.
Such exemptions impose substantial restrictions on the subsequent transfer of securities such that an investor herein may not subsequently resell the securities
described herein unless the securities are subsequently registered under applicable federal and state securities laws or an exemption from such registration is available.
A subscriber must bear the economic risk of investment in the securities described herein. Because the securities have not been registered with the SEC or registered or
qualified under the securities laws of any state, the securities offered hereunder may not be resold or transferred in the absence of an effective registration statement
under federal and applicable state law or an exemption from registration. Common shares may only be purchased by 4875-1428-1725\1 accredited investors as defined
in the 1933 Act or qualified investors outside the United States. The US offering is being conducted in accordance with Rule 506(c) under Regulation D of the 1933 Act,
and as a result, all US subscribers will be required to complete and return the accreditation form and sufficient supporting information to satisfy Rule 506(c). Any
reproduction of this presentation, in whole or in part, or any disclosure of its contents, in whole or in part, without the prior written consent of the company is prohibited.
Except as otherwise indicated, this presentation speaks as of its date of issue. Neither the delivery hereof, nor any sale made hereunder, shall create an implication that
our affairs have continued without change since such date. This presentation does not constitute an offer to sell or a solicitation of an offer to buy any of the securities
offered herein in any state or other jurisdiction in which such an offer or solicitation is unlawful or unauthorized. Except as set forth above, no person has been authorized
to give any information or to make any representations or warranties, either express or implied, other than those which may be contained herein. If made, such
information must not be relied upon. No statement contained herein shall be deemed to modify, supplement, or construe in any way the provisions of a subscription
agreement or any of the language contained therein. Any statement made herein with respect to any such document is qualified by reference to the text of such
document. Prospective subscribers are not to construe the contents of this presentation as legal, business, or tax advice. Each prospective subscriber should consult his
own attorney, business adviser, or tax adviser concerning legal, business, tax, and related matters relating to this investment. The securities are offered solely by this
presentation and are subject to prior sale. We reserve the right, in our discretion, to withdraw or modify this offering without prior notice or to reject any subscription in
whole or in part or to allot to any prospective subscriber a lesser number of shares than sought to be purchased by such subscriber.

Information in this presentation is as of March 13th, 2026
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https://www.lemonbrand.io

A TRUCK FLEET'S BIGGEST GOST IS
FUEL & MAINTENANGE
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THE ANSWER IS EDISON

Highest Efficiency e Freight train power e Right-to-repair

E D I S O N Solution
MOTORS




TRUCK GOST SAVINGS

Cost savings

Year 1 $65,000
$95k Year 2 $130,000

$160k Diesel-Electric
Diesel Truck Truck Year 3 $195,000
Year 4 $260,000
Year 5 $325,000

$80k

Fuel cost

$120k

Fuel cost

Assuming 300 days of operation in heavy-haul configuration annually

E D I S O N Benefits of Diesel-Electric
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THE WORLD STILL NEEDS $2918,
HEAVY-DUTY TRUCKS So7B

—r . . Total Serviceable
3.5 million+ Class 8 Trucks in North America Market

$4.9B

= Total Serviceable
) (e} () ® Obtainable Market*
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®
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* Mordor Intelligence, Custom Report — North America Medium- and Heavy-Duty Truck Market (2025-2030), 2025.
** Estimate of Global Class 5-8 Market Based on the size of major markets (USA, CAD, EU, AUD)

EDISON Market
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EDISON TRUCKS SERVE THE TOUGHEST INDUSTRIES
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GLASS 8 DIESEL

Supports PTO & Hydraulics

605 hp 15L
800Hp braking power
Granted National Best in class design & materials Designed with service friendly
Emissions Mark abandoned by Legacy OEMs common parts, no software lockouts

EDISON Product 1
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GLASS 8 DIESEL-ELEGTRIC

Electric PTO & Hydraulics

1450 hp Train Motors

605Hp 15L
Light Battery Pack
Electric train motors Pairing a compact diesel generator Better performance than diesel,
powering a vocational truck with robust electric power no compromise on payload

EDISON Product 2

MOTORS




GLASS 3 DIESEL-ELECTRIC CHASSIS

Electric motors inside axles = instant torque

Full truck bed stays functional

Batteries in frame (60kWh)

Proven diesel-electric scaled for Universal chassis for L ower operating costs than diesel
medium-duty commercial use hundreds of body builders and brings electric power to jobsites

EDISON Product 3

MOTORS




EXAMPLE BODIES ON

CLASS 9 DIESEL-ELECTRIC GHASSIS

Utility companies e Municipal fleets e Construction trades e Towing/Recovery

Oil & gas services e Landscaping e Transportation e Refrigerator trucks

EDISON Market

MOTORS




TIMELINE @ 9099 2024 © 2025

2nd crowdfunding round, (Q2) Topsy road legal Start construction of
raised $1.6M (03) 10t project partner secured production facility in
Golden, BC

9091 © 9029 2023 2024 2025

Incorporation & Completion of Carl, a Completion of Topsy, Merritt Garage CMVSS & ECCC
1st crowdfunding, converted 1962 Kensworth first production 3rd crowdfunding round, CAD Federal approvals
raised $540K as proof of concept prototype L-500 raised $3.2M

E D I S O N Company History

MOTORS




2026 ROADMAP

Feb Apr Jun Aug

Customer shipment CMVSS approval Trans-Canada Customer shipment
2nd vehicle process and road tests Roadshow 4th vehicle

Jan Mar May Jul Sept

Customer Factory concrete USA Reg A Official opening of the Scale Edison team
truck delivery floor installation Campaign Start Donald, BC factory Hiring focus

E D I S O N Roadmap

MOTORS




SALES STRATEGY

Demand Base
Vocational
Trucks

Transition Economy
Start with rugged diesel trucks, transition
to 90%+ Diesel-Electric over 10 years*

Battery-Electric

Early Access Customers
Customers pay for priority delivery & vehicle
customization, funding Edison's scale-up.

Diesel

Today

Sources: NACFE, "Viable Class 7/8 Electric, Hybrid, and Alternative Fuel Tractors" (2019); McKinsey & Company,
"The Bumpy Road to Zero-Emission Trucks" (2024). Graphic is illustrative of projected market transition.

E D I S O N Transition Economy

MOTORS

* contingent on vehicle approval for sale in Canada. wwowomo




BOOKTO-BILL2026 .~

Total units booked 21
Total units billed 9
10 Book-to-bill ratio 2.4

Backlog growth +]12

d
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11 1 1

Jan Feb Mar Apr May Jun Jul Aug Sep Oct Nov Dec

@ CLASS S8 DIESEL @ CLASS 8 DIESEL-ELECTRIC @ CLASS 5KIT

1st column - Booked ¢ 2nd column - Billed

E D I S O N Orders vs Production
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3 YEAR GROWTH

$50M
~ $40M
o
-
S $30Mm
>
=
S  $20M
o
$10M
$OM

125

57

9

$4M
i

2026 2027 2028

® REVENUE @ CLASSS8DIESEL @ CLASS 8 DIESEL-ELECTRIC @ CLASS 5KIT
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SHIPPED UNITS

Growth



ORG CHART

Theron Groff
VP Media

Rich Bosch
VP Pickups

Pickups Team Media Team

.. Aldo Melendrez Van Fernandez
2 open positions . .
.. . Lead Editor Editor
(Technician, Integration)

Aaron Tchir
Sound Design

. Executive . VP / Director

Spencer Bautz
Manager, Earth Works

Earth Works

No direct reports

Department Group

Eric Little
CEO

Rob Schellenberg

Property Development

Property Dev Team

Terrence Wade Dean Barber
Gen. Labourer Emp. Housing

+7 open position

Chace Barber
President

Jordan Tellford

Manager, Production

Production

Nathan Dacary Mike Carey
Red Seal Mech Red Seal Mech

Natasha Brooks
Red Seal Mech

Apprentices

Duncan Duijts Jaden Hull
Apprentice Apprentice

yson Blackmore] Eric Millard

Apprentice Apprentice

Sylas Batten
Apprentice

+2 open positions

Yael Oosthuizen
CTO

Technology

Konrad Krusche Liam Andrew
Software Lead Suspension

Jacob Lafond Hunter Pettefer
Chassis & Engine Harness Draft

Gionatta Harwood
Mech Co-op

+3 open positions

Mechanical Engineering

Steve Mcllvenna Peter Hull
Mech. PEng Cab

Gabriel Scott Jared Nickoli
Air & Thermal Mech Drafting

Daniel Batac

Manager, Design

Design & Procurement

Raymond Matkin

Procurement

+1 open position

Kathleen Graham
VP Finance

Finance & Admin

Mark Moran Gen Bougie-B.
Bookkeeping Compliance

Mimi Malouin Eliska Groff
Inventory Mgr Merchandise

+2 open positions

Org Chart

SDISON
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GLASS 8 TRUCKS SALESPIPE PROFILE

Industry distribution

Dump/Gravel
General freight

96.4%

of respondents in N.A.

United States

65.1% acihe

Agriculture / farm
Heavy-haul / oversize
Specialty
Construction

Local delivery

Country Towing & recovery

. - - Service / utility
DIStrIbUtlon Flatbed / step-deck

n=1164 Auto transport

Tanker / water / fuel

1000+

largest fleet size

Other 2.5%

Oil & Gas
Livestock

Snow / plowing 1 2
Waste / roll-off |
Vac / environmental average fleet size

Concrete / cement

Australia 1.1% /

0 50 100 1350 200 250 300

number of leads

SDISON

Customer Profile
MOTORS




CLASS 8 PURGHASING TERMS
UPFRONT DEPOSIT OF 50%

Mechanical trucks sold between 550k-650k 450

S
9 300
B
T
DEPOSIT COVERS COGS 5 o
. o
Allows for growth without debt : _
= i |j ©®
6 MONTH LEAD TIME
. -300
Eggur;?onosigtebgzg;w[g?zlglgvery MONTH1 MONTH2 MONTH3 MONTH4 MONTHS MONTH®G6
® COGS

E D I S OM N - — Purchasing a truck
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Electric
More efficiency

UNIQUE POSITION

T=5Lnmn
®
SY'O  Tesla Semi
SDISON
; 8TT
wmgflyf YVOLVO T’
m FARIZON Edlson
E1400 Diesel-Electric
VNR Electric
A I m k t H7E
c ea J a r e g a p GREIGHTLINER) Pt
o
579EV

eCascadia

Manufacturers are dropping heavy-duty
lines to focus on Highway. Highway Heavy-Duty

Less Power More Power
’—x
: E kenwortH  (Ctadidlt)
(FRHGHH”WW’ A=, <:~—~/
- LY ¥V EDISON

Creates a vacuum that Edison is ... - :

Cascadia Anthem -

positioned to fill. L monwen 45X weshemea

CAMS VOLVO T800 Q_/-/ WESTERN STAR
FAW J7 o
HN4250 VNL 860 - 589 XD6900
Granit ] KENWORTH
e IN DEVELOPMENT ranfte o
C-500
e DISCONTINUED Diesel

S CIEIEe * Graph based on Edison Market Analysis

E D I S O N Competition

MOTORS




HEAVY-DUTY TRUCK MANUFACTURERS

EDISON EDISON KENWORTH WESTERN STAR PETERBILT CHINESE MAKERS
MODEL BDE BDE 770 C-500 6900XD 089 VARIOUS
MOTOR DIESEL-ELECTRIC DIESEL DIESEL DIESEL DIESEL ELECTRIC OR DIESEL

s IS st TN O
SERVICEABILITY RIGHT-TO-REPAIR RIGHT-TO-REPAIR PROPRIETARY PROPRIETARY PROPRIETARY N.A. LIMITED

AVAILABILITY PROTOTYPE 2027 AVAILABLE 2026 DISCONTINUED 2026 DISCONTINUED 2025 AVAILABLE AVAILABLE
MAINTENANCE COST AVERAGE AVERAGE AVERAGE m

E D I S O N Competition

MOTORS



BUILD IN PROGRESS

30,000 sq. ft Main Facility under construction
2815 Donald Road, Golden, BC

E D I S O N Manufacturing Strategy

MOTORS




PHASE 1 TRUCK PLANT

30,000 sq. ft building
3 assembly lines, gantry crane infrastructure
305-acre industrial land (acquired Jan 2025)

Trans-Canada highway and rail access
Golden, BC, Canada
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Manufacturing Strategy



IP & GERTIFICATIONS

1. TECHNICAL PATENTS I+ =

2 DRAFTED
Proprietary drivetrain

Cooling systems
Component optimizations @1 21314

2. DESIGN PATENTS I+) =

6 FILED

Cab designs
Radiator design IN PARTNERSHIP WITH
Structural Assemblies D AT

North IP
SDISON

3. PROTECTED BRAND I+ £

13 FILED

North America Trademark
Highly active community
Over 1.6M Subscribers
550M+ Views

4. COMPLIANGE 1<)

National Emissions Mark #153
Working towards:

National Safety Mark

MOTORS

Brand & |IP



o 5G

ADVERTISING

3/M+

VIEWS ACROSS CHANNELS

Active community of fans who Generates inbound leads &
want be involved, access to talent engagement with customers
e, Worlds First |
09 Og Haul...
EDISON e L . Socigél\/ledigs'sk
MOTORS ashboargd Content Analvti .



ENGAGEMENT

Between 3 and 10 Million views / month
50k+ emails of interested investors & fans

YouTube ’

S

TikTok

Facebook Instagram

SUBSCRIBE TO FOLLOW THE JOURNEY

< Views from Shorts

Feb 2025

275,794,346

Our truck has the highest bumper

| reserved a Tesla Semi
[y

Strap Philosophy: Less is More in Securing 100...

Edison Aerodynamics

ghal Flat Glass does not equal more rock chips

It's not about Aerodynamics

The Struggle to Own a Home: Navigating a Bro...

5 Semi truck crumple zones

SDISON

MOTORS

2  Old trucks run foraver

=] il 228

Dashboard Content Analytics Community

0 Social Media


https://www.tiktok.com/@_edison.motors
https://www.youtube.com/@EdisonMotors
https://www.facebook.com/EdisonMotorsCanada/
https://www.instagram.com/_edisonmotors/?hl=en

FUNDING OPPORTUNITY

Financing terms (cao sss per share) Use of Funds
» CADS20M Offering Memorandum » Property, Plant, Equipment: CADS7M
+ CADS275M “pre-money” valuation* - Staff & Commercialisation: CADS5M
» Closing date: Q3 2026 + COGS/Scaling: CADS8M

Cap Table Post-Investment Expected Outcomes
» Founders & Management: 75%  Plant 1 operational, 125 trucks 2028
» Early Investors: 19% « CMVSS & ECCC approvals
+ New Investors: 7% * On-site 40 semi-skilled work team

* based on pre-money capitalization of 5,031,904 shares o/s

E D I S OM N Investment

OOOOO




LEADERSHIP

Chace Barber

CO-FOUNDER & PRESIDENT

Veteran Vocational Truck Driver & Social
Media Personality

Chace brings the market validation: he speaks the
language of the customers (1.2M+ followers) and
ensures the product solves real-world problems

(Right to Repair, vocational durability).

SDISON

\/

Eric Little

CO-FOUNDER & CEO

Clean Technology Expert
& Business Strategist

Eric delivers both the product and business viability:
he navigates the regulatory landscape (Environment
Canada approval) and engineers the diesel-electric
drivetrain that makes the business model profitable.

MOTORS

Leadership



THANK YOU

BUILT BY TRUCKERS

FOR TRUCKERS

For questions, contact eric.little@edisonmotors.ca

E D I S O N Contact

MOTORS



mailto:eric.little@edisonmotors.ca
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TRUCK GLASSES CHART

SDISON

GROSS VEHICLE WEIGHT RATING (LBS) ~ IMHZEV INCENTIVE MARKET SIZE
ot S 16,001 - 19,500 $75,000 ;;gggggg g sE|
0 19,001 - 26,000 $100,000 égggggg g -
o 26,000 - 33,000 $100,000 1;333333;
e 33,000 - 80,000+ $100,000 33333332

MOTORS

Truck Chart



GAP TABLE

Fully diluted shares

5,115,214

Amount raised

$12.3Mcmo

SDISON

MOTORS

Ownership &

Share breakdown

Amount

Raised

® FOUNDERS
® 2021 ROUND
® 2022 ROUND

® 2025 ROUND

Cap table



COMPLIANGE

Class 8 Diesel
(Canada)

Class 8 Hybrid

(Conado)

Class 5 Kit
(Canada)

All models
(U.S.)

=DI

ECCC

National Emissions Mark Obtained

As of the date of this presentation, Edison has not achieved full homologation in
any jurisdiction and is currently unable to sell vehicles commercially.

SON

Picture updated oct. 13, 2025

Transport Canada
CMVSS - Road testing

Ongoing discussions

with members of parliament

MOTORS

Regulatory framework



ASSEMBLY PROCESS

Truck produced in ~15 days*

Wope . &> . o ¥ =

Stagel Frame Rail Front Axles E-Axles Axles Rear Suspension Crossmembers

— & . %

Compressor Air Dryer

Stage 2 Motor + Generator

Stage 3 Battery Battery mounts Side boxes

: g A

-t

— B ==

Sleeper (Optional) Hood+Fenders Cab inspection Cab detailing Cab internals

Mirrors, Headlights,

Finished Truck Side box covers

* Reference offering memorandum (February 27+ 2026) for detailed breakdown

E D I S O N Making a truck

MOTORS




ENVI RU N M ENTAL I M PACT Greenhouse gas emissions can remain in the
atmosphere from a few years to thousands of

| years, where they contribute to climate change.
Trucks represent ~5% of the global vehicle stock,

i . o
but account for over 33% of global diesel emissions Methane

Medium- and heavy-duty trucks HGH emissions
(Tg CO, Equivalent)

Nitrogen Oxides

500
450
400
350

300 m
250

200 ¢

150

128 Carbon Dioxide

0

v > L O & XL LN
KHIR I IS S S S O

O © 2 O &
S D S S NN N “
{cHo (Ao
Sources: U.S. EPA, "Inventory of U.S. Greenhouse Gas Emissions and Sinks: 1990-2022" (2024). @ Q

ECCC, "2030 Emissions Reduction Plan" (March 2022).

E D I S O N - Environmental impact
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ENVI RU N M ENTAI_ I M PACT Edison Motors’ diesel-electric architecture

Parameter Conventional diesel Edison diesel-electric Reduction

~26 t / yr reduction per truck

Fuel / CO, See baseline 30 — 40 % lower* - 30-40 %
N [0)% =1.1g/ mi =03-0.5g/ mi -950-70 %

Baseline emissions from today's Class 8 diesel tractors PM, .. ~0.07g/mi ~0.03-004g/mi  -40-60%

Fuel Economy 4 5 _ 6 5 mpg (US/CA ﬂeet) * Fuel-use savings: 30-40 % for most runs; up to 70 % on off-highway logging duty.

CO, per gal. diesel 10.21 kg

CO, per mile 1.58 — 2.26 kg _ What those numbers mean per truck & fleet

Average annual mileage ~ 41 000 mi (65 980 km) / truck

Annual CO, per truck 65-93t Single truck, average duty

Total CO, (USA) == US Class 8 fleet (2022): 450 Mt CO, eq R LeERepPTO t /yTito = S0t /yr 288

. . \[0)'qe! ~20-30 k : PM,.; about 1.6 kg — 0.9 k

Total CO, (CAD) ¥k Canadian MD/HD vehicles (2021): 41 Mt CO, eq ° 975 PM.-5 about 1.6 kg =

In-use NOx (2015-17 trucks) =1.1g/mi 10 % adoption in the US fleet (= 370 000 tractors)

In-use PM... ~0.07 g/ mi « CO, avoided = 9 Mt / yr — equivalent to taking 1.9 million

25 passenger cars off the road
Baseline: EPA in-use emissions data, MY2015-17 Class 8 diesel tractors. - NOx avoided = 9 000 t / yr, helping states hit the
US fleet total: EPA GHG Inventory (2024). Canadian fleet: ECCC National Inventory Report (2021). 2027 low-NOx targets early

Edison estimates: internal engineering data from prototype testing. See Offering Memorandum (Feb 27, 2026).

E D I S o N - Emissions data

MOTORS




GLASS 3 PIPELINE

Focused 2350+ 180+ Partners

Single Edison Chassis SKU Paid pre-orders Conversion work by partner network

SDISON Class 5 Rineline

MOTORS



