
 

Your Money Story & How It’s Fueling or Stifling Your 
Success 

THRIVE BY DESIGN WITH TRACY MATTHEWS 
“And are you ready to change your money story? So those are some questions to ask 
yourself. I think this is a really good place to start because once you can really clearly 
identify those questions and you can literally come back to this podcast and re-ask 

yourself these questions” 

You're listening to Thrive by Design, business, marketing, and lifestyle 
strategies for your jewelry brand to flourish and thrive.  Let's get started.   

 
Tracy: Welcome to the Thrive by Design podcast episode 232. This is always my 

favorite episode of the year because it's the New Year's episode. Hey there, 
I'm Tracy Matthews, I'm the Chief Visionary Officer of Flourish & Thrive 
Academy and Creatives Rule the World. And I love being here and this is 
so fun. 

And I'm excited about today's episode because look, all of us are always 
going to have to be working on our money stuff, and what better time 
than the end of a decade and the start of a new decade to clear your 
money story for good so that you can really be open ... Or clear a negative 
money story I should say, so that you can really be open to receiving 
wealth by the money that you generate in your business. And you can use 
that wealth to be able to serve your family, to be able to support the 
lifestyle that you want, to be able to save, to be able to create security 
around yourself and also just to have fun. Making money should be fun. It 
shouldn't be a chore, it shouldn't be hard. It should be fun and it should 
come easily. 

I think a lot of us, myself included, and this is the reason why I'm doing this 
episode, like to make making money hard. And it doesn't have to be hard. 
And so today I'm going to walk you through just a really, I don't know if it's 
a fun exercise, but a really powerful exercise maybe is the best way to do it, 
or to say this, that might help change your money story for good. And look, 
this money thing, it's constant work. And what I mean by work is that 
we're always going to be upleveling to our next level of success, we reach 
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goals and then we want to always do better if you're a growth-minded 
being. That's just the nature of being growth-minded. And when you're 
operating out of a growth mindset, you want to be improving yourself and 
increasing your limits of what is actually possible for you and your life and 
your capability. 

And so I want you to think about that. It's quite different than scarcity 
mindset, which is typically where a lot of our fear around money comes 
from. Scarcity mindset is thinking about things like that there's a limited 
amount of money to go around, that if that person is successful, I can't be, 
that if I have competitors or people doing the same thing, that there's not 
enough room for me in the market. All of these things are a sign that 
you're operating out of scarcity mindset. And what we're trying to do is to 
shift you into a place of growth mindset where you truly believe at the 
core of your being that there is enough to go around for all of us because I 
really do believe that. And the proof is in the pudding. 

Now, many years ago, after I had filed for bankruptcy, this was probably 
2011 or so, 2010 or '11, maybe 2010, I can't remember, I went to a workshop 
called the Millionaire Mind workshop or something like that. It was T, Harv 
Eker's program. And I don't think that he still owned the company yet, but 
it was a really powerful one or two-day event that I went to, and I was 
blown away by these exercises. In fact, it was my first event where they 
actually sold from the back of the room that I'd ever been to. And I can't 
believe it took me that long to actually go to an event like that. However, 
one of my yoga students was going, Nancy, and Nancy said, "Tracy, I've 
been to these workshops before and it's really good about changing your 
beliefs about money and getting you into a place of abundance so that 
you're attracting more money." 

And obviously, I was rebuilding my business, I was hustling like three or 
four jobs to get things going, and I needed to make a change to get to a 
place where I was earning the income that I desired, that it didn't feel 
painful in order to get that income, and that money was coming into my 
life in all directions and not just putting so much pressure on myself as 
being an artist and did the money have to all come from the art? Well, yes 
it does. It did. And for many of us it did. And removing maybe the stigma 
around feeling like a starving artist, that artists can't make money. 

And so this work is really powerful. And what I'm going to be talking about 
today in this episode is an amalgamation of not only some things that I 
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learned in that workshop, but also an amalgamation of other things that 
I've learned from money mindset coaches, from using the law of attraction 
methodology, from some of the methods that our money mindset 
coaches use in our SOS coaching program. So this work is really powerful if 
you let it. You have to change the way you think about money though. 
Because if you don't, then you're going to always be stuck in this starving 
artist mode. And what we want to be is operating out of a place where we 
believe that we are thriving artists, that artists deserve to get paid for their 
work and that artists can make a lot of money. Because we do know one 
thing, that creativity is the new currency. And that is going to be the most 
powerful asset that you have in attracting the kind of financial abundance 
that you want to receive. 

In fact, we do a lot of deep, deep work with our students, our coaching 
students in our SOS coaching program. And this deep work that we're 
doing with them has literally changed their businesses like crazy. Because 
when you're holding on to these old stories that no longer serve you, that's 
really affecting everything in your life, and we're going to talk about some 
of what the old stories are. But before I do, I wanted to just share with you 
that we're starting a new year, this is the perfect time for you to get your 
business in order and to really take charge of this new decade and get 
things going in a positive light so that you are crushing it in 2020 and 
beyond. 

Now, the main way, or the best way I should say, to be able to do this is not 
only to clear that money story so that you're moving fresh in a place of 
abundance and lightness, but to also get some support around your 
business. Now, if you're someone who's really been growing your business, 
you've been working hard, you're at that place where you're doing 
somewhere between five and $10,000 a month in revenue and you're 
ready to get that little extra support and some outside eyes on your 
business, I would love to invite you to apply to our SOS coaching program. 
This is an individualized group hybrid coaching program. And I say that 
because you'll get individualized coaching but there's also this amazing 
group aspect that we're bringing in because we have experts and mentors 
coming in from all industries, sales experts, ads experts, copywriting 
experts, website conversion experts, all those things that are going to help 
you really get focused and dialed into basically getting fast results and 
more sales in your business. And we kick this off with getting your head in 
the right place, which is the most important piece of this. 
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I'm just going to give you a quick rundown and I'm also going to share 
where you can go and just check out a little bit more information about it. 
This program is an individual hybrid group program, as I mentioned, 
designed to help you scale your sales using a little something we call the 
desired brand effect. You're going to get accountability, individualized 
coaching, a core path to success, done-for-you systems and templates so 
that you can scale. Because sometimes one of the things that is the 
biggest hangup for us when we're thinking about our marketing or 
developing SLPs in our business, standard operating procedures, is that 
we think we have to spend all this time to sit down and do it. We're 
actually doing the work for you so that you can take it, plug and play, 
tweak it so it works for your business and get you ready to run with it. 
We're going to give you hiring and SLPs for your business so that you have 
full on standard operating procedure for all the things that you need when 
it comes to team and building a brand. 

And we're also going to be helping you with the money stuff. We're going 
to be helping you deal with your cash flow issues. In today's episode, as I 
mentioned, is all about money mindset, getting your head in the right 
place so that you're attracting the kind of revenue that you desire. At the 
end of the day, what we're trying to do is to help you really develop and 
hone in on your direct to consumer sales and leverage what you're doing 
in the wholesale channels of your business, if you have that, to bounce 
back and forth between these two. Because we know that having a 
business that has a strong direct to consumer component and a wholesale 
component is one of the best ways to really grow and scale a brand 
because your revenue is diversified and you have multiple streams and 
multiple revenue channels coming in. 

So if you're someone who'd like to get on the phone with us right away 
and talk about if the program is right for you and you're ready for help 
right now, then I'd love to invite you to an SOS exploration call with us. SOS 
is for jewelry brands that are, as I mentioned, making at least $40,000 to 
multiple six figures, you're already earning that kind of income and you're 
ready now to start scaling your jewelry brand through the desired brand 
effect methodology. And we're going to help you attract, connect, and 
convert and scale without requiring you to be the doer of all the things to 
make growth happen in your business. 

So this is a really amazing program. Head on over to 
flourishthriveacademy.com/sos, check out what this program is all about 
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and then apply for your free strategy session. When you do, you're going to 
get on the phone with our business accelerator specialist and she's going 
to walk you through what the program is all about. We're going to talk 
about your three-year vision because we know that it's really hard to make 
anything happen if you don't know what you want and what you desire to 
have in your life and your business. And we're going to really paint this 
beautiful picture of what can be possible. Then we're going to take a look 
at your business now and we're going to also take a look at some of the 
things that might be standing in your way of getting to that three-year 
vision that you have in your mind. 

This works so well that we've helped designers really catapult to their sales 
success. In fact, so many designers have grown so quickly. One of our 
designers, Melissa, just put it out into the universe at one of our events 
that she wanted to start dealing in expensive stones, and within three 
months she sold a $370,000 Sapphire. Hello. Duh, that's amazing. And 
designers like Alex, who are working in a more moderate price point, have 
doubled their revenue from six to multiple six in just a year. And this 
program is really designed to support you exactly where you are. It doesn't 
matter what your price point is, it doesn't matter what kind of jewelry 
design, it doesn't really matter how you sell jewelry. What matters is that 
you're ready to really build a business and a brand that doesn't require you 
to do every single thing so that you can remove yourself from being the 
main driver of your business and sales and get you to a place where your 
business can actually scale. So this is what it's all about. We're super 
excited. 

Head on over to flourishthriveacademy.com/sos to apply for your free 
strategy session today. Let's do this. 

So let's dive into today's episode and talk a little bit about your money and 
your money story and how we can start getting your head in the right 
place. So something I learned in that workshop that I did, the Millionaire 
Mind workshop, was really about understanding your money type. So 
this'll be defined in many different ways by many different financial and 
money gurus, but there are four key types, there are spenders ... I found an 
article online, one of them said big spenders, they're shoppers, savers, 
debtors, and investors. So big spenders are the people who go and buy 
these massive purchases and sometimes go into debt to buy them, but 
they really like it. They're collecting things like boats and cars and stuff like 
that. Shoppers are ... I call myself a spender/shopper. I don't buy the really 
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massive big things, but I do enjoy my shopping. I love fashion. I love 
rewarding myself with fun new clothes or jewelry or whatever it is, 
experiences. I mean that's really what I live life for and what I make money 
for is to experience life and have fun. 

Then there are the savers. Those are the people who see every single 
penny that they make and they're stashing it away in their savings and 
they're worried to spend money because ... I feel like the savers are 
probably, any way, one of the more, I don't want to say scarcity mindset 
people, but they're kind of operating out of that place where there might 
not be enough so we've got to save it all. 

And then there's debtors. These people are the people who are keeping up 
with the Joneses. They spend more money than they actually have. And 
then there's investors, which is what we should probably all aspire to be. 
These are people who have a balance of spending, saving and investing 
money in things that are actually going to keep their money growing. 

So there's no judgment around any of this, but if you find that you might 
resonate with one of those types, just identify that there's no attachment 
to it and we're not putting you in a box here because all of us can change 
and turn into people ... This year has really been about saving enough 
money for me to make bigger investments so that I can start getting 
passive income from my investments. And so that's just something to 
think about. I think all of us should aspire to be more in that investor mode 
where we're taking our money and investing in things that are going to 
help us grow our money. And that could come in the form of maybe doing 
things in the market or investing in things that have cashflow return, 
you're investing in your business can be seen as an investment as long as 
that investment is calculated. So I always think of when I'm investing in a 
mastermind or a coaching program, how is this going to help me grow 
and how is this going to open up my wealth container so that I can make 
more money to do better things, not only for my community but for my 
family and myself? And so there's a lot of different ways that you can 
invest in yourself. 

And I think that it's really important to invest in your financial wealth, but 
also invest in your business because this is how you grow. And I know that 
the designers who have invested in programs over here, like SOS 
coaching, have had really great return on investments when they are 
actually following the program. And it's been awesome. I think all of us 
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would be stoked if we doubled or tripled our sales every single year or sold 
a $370,000 stone. Oh my gosh, I've never done something like that. I'm so 
excited for her. It makes me want to try to do the same thing. I'm a little 
competitive, that hasn't come out. 

So this whole money episode came out of a trip that I took to Hawaii. I 
admire this woman so much, she was one of the members of the retreat, 
her name is Lee Richter. I had met her several times before at an event 
with my mentor, Ryan Laveck, maybe three, four years ago. She was doing 
one of his ask method intensives. And then I met her again at Traffic and 
Conversion, which is a marketing conference last year. Then I met her 
again at that same conference at a dinner that we had and then again at 
this mastermind that I was at. And I really got to spend a lot of time with 
Lee and I admire her so much, so much so that I claimed her as my 
mentor. I'm like, "I'm going to somehow convince her to work with me and 
help me up-level my money container," because she's just so successful 
and really a woman to be admired about. 

She was talking about, in her talk, that when she was starting out in 
business, she started out her career in finance, and one of the things that 
she had to do with basically her first mentor was to clear the story that she 
had about money. And the first thing that they all did in this training 
program to go work for, I think it was Goldman Sachs but I might be 
getting the investment from wrong, was to clear their money story that 
they have because if they wanted to be good investors and good financial 
planners and good financial managers, they had to release any negative 
beliefs that they had about money. And we all have negative beliefs, or 
maybe you've done the work and you don't and you're magnetizing 
money to you all the time, but in my experience, most of us have beliefs 
that are carried down through generations and lifetimes. So it might come 
from our parents, our grandparents, or even beyond that. 

And my grandparents were very successful entrepreneurs. And my 
grandfather started a fast food chain and he really made something out of 
nothing. But when I think back to the money story that was passed down 
from them is, my grandfather, they were so poor when they were first 
starting out. My grandfather was one of eight children. My grandmother 
was one of 15. They were both raised in really religious Catholic families, 
which was definitely carried along to through my childhood and into their 
upbringing with my parents, et cetera, or my mother. And my grandfather 
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never had more than eighth grade education, but he believed in the 
American dream. 

His money story was that money was scarce and when you made it, you 
could not be wasteful with it. And even though he did live in the '80s, 
probably a little bit of the highlife at certain points in time, he really 
believed in giving back. He believed so much in his business that he 
invested all of his money for his entire career, primarily in his business and 
a couple of other investments. But the money story trickled down even to 
family meals you hear stories of people who were friends with my mother's 
siblings and my mother and stuff like that, passed down through 
generations because when anyone would go over to the Carter house for 
dinner, my grandfather would make a ton of food. He loved to cook. That 
makes sense since he started a restaurant. And there was never a speck of 
food left on a plate because when he was growing up in rural Ohio and 
working on a farm, sometimes there wasn't enough food to go around and 
you didn't waste food. And that to me is tied back to a money story 
because you have to pay for food, food is expensive, food is required to live 
and you would never be wasteful with it. 

Now, it's no surprise that my grandfather was a very large man. He was a 
6"5 and solid. But as he got older and had a little belly because he was 
unwilling to waste food. And I remember on Thanksgiving and all these 
holidays that we were together, we'd have these huge meals and even 
though you were literally so stuffed to the brim, he would serve you more 
food because he's like, "The food's not done yet. We've got to finish it". And 
I'm just like, "Oh, this is uncomfortable". The next day, leftovers were 
turned into a new meal. And then I remember one time he made this chili, 
I'm like, "What is in this chili, grandfather?" And he's like, "Cinnamon and 
like seven types of meat or something like that". I'm like, "This is so weird". I 
mean he had a real knack to make leftovers taste good. And I think it's 
funny, it's probably the reason why I don't like leftovers today because I'm 
like, "Why would you mix all this weird stuff together?" That was my 
childhood. 

Anyway, so many stories can pass on through generations. And if you had 
parents that didn't have a lot of money or you have parents that had a lot 
of money, or grandparents even at that point, or if there was control 
around money in your family, if money was the way that love was shown 
around your family, this is just a really interesting thing to take a look at. So 
I want you to think about your money story and what your beliefs are. I am 
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going to share a few, in addition to the ones that I've just shared, that 
might be something that you've heard of before in your family. 

So I created a list and you can feel free to add to this because I think it's 
really important that we think about this. Money doesn't grow on trees. 
That's a big one. It takes money to make money. Making money is hard. 
Money is related to love. So if you don't have money or I have a lot of 
people in my family who show love by spending money on you. That was a 
huge money story that I had. There's never enough money. I can never get 
ahead. 

Once I spend the money, it's all gone. It will never come back. That's a 
huge belief. So that's probably someone with a saver mentality might 
think, "If I spend this money, it's going to be gone. It's never going to come 
back to me." I don't know where the money goes. That's another one. I 
have bright shiny object syndrome. I know a lot of us in the jewelry 
industry spend money on things that we really don't need because we 
think they're pretty. It's easy to make money but hard to keep it. That's a 
big one. I can't make money doing what I love. That's another one. Artists 
should not be paid for their money or artists are starving. That's a money 
story. It's easy to make money and hard to keep it.  

My, insert the person in the household here, takes care of the money and I 
don't have control of it. So maybe it's your husband or maybe it was your 
parents or something like that. There was this sense of control around 
money. Or maybe it's your wife even. There's never enough money to go 
around. You should always live within your means and never invest in 
anything until you have the money. Money is the root of all evil. Rich 
people are bad. Getting out of debt is hard. I can't ask for money. You have 
to work really hard to make a lot of money. There's a finite amount of 
money and I have to get my piece of the pie. I have to keep all of the 
money that I make because it won't come back to me. I'm not good with 
money. There's so many more. I don't understand the numbers. If I have 
money, I must be greedy. If I want money, I must be a bad person. And so 
on and so forth. 

So I want you to just take a moment here, you can even pause this podcast 
or bookmark it and save it and come back and listen to this, and really go 
through this exercise. I want you to pause right here and think about what 
your money story is because this could be controlling you in a way that 
you don't even think about. And if it is, you're going to be repeating that 
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heavy rotation record over and over again. It's going to really be a wealth 
blocker for you. And we don't want that, my friends. We want to be in a 
place where money is coming easily and frequently. So that's the first part 
of this. So if you'd like, you can pause it right here. 

Now as you start to really heal your money story and start changing that 
money story, I want you to think about some questions that you can 
actually ask yourself. These are questions that I've asked myself, that I've 
learned, that other people have shared with me, and also I've curated from 
multiple articles all around. But I think this'll be really helpful. There's so 
many great books out there that help you deal with money and I'll try to 
get a list or something for the show notes later. 

So I want you to think, here's some questions, what does your parents 
teach you about money, or your grandparents even, and why did they 
think that way? What did your parents tell you about money? Where do 
you struggle with money the most? How does money make you feel? How 
do you want it to make you feel? Have you made mistakes with your 
money that have caused you shame or embarrassment? This is a really 
good one because I've made a lot of mistakes. In fact, I had to file for 
bankruptcy, well my business was taken out, and that was humiliating to 
me and I had a lot of shame for many years and a lot of insecurities around 
that. So I want you to think what mistakes have you made and how can 
you heal that embarrassment or shame that you have around that? 

What are your money triggers? When do you freak out about money? 
What purpose would you like money to serve in your life? How would 
money help you make a positive impact in the world? How will money 
help you reach your life goals? How will money help you do good in your 
community or in your family or whatever you want to say? How will 
investing money in the right way, in education, consulting, coaching, in 
the market, in passive income investments help you earn or make more 
money? How are you saving or investing your money in the future? And I 
want you to ask yourself, are any of these old beliefs still serving you and 
are you ready to let them go? And are you ready to change your money 
story? 

So those are some questions to ask yourself. I think this is a really good 
place to start because once you can really clearly identify those questions 
and you can literally come back to this podcast and re-ask yourself these 
questions because they can become really powerful and you might not 
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realize how much they are holding and gripping onto your life. Because 
we want to clear this money story so that we can start this decade fresh 
and really be an attractor, a massive attractor, or a super attractor as 
Gabby Bernstein says, of all the things that you want, of all the money, of 
all the financial abundance, of all the security that money offers so that 
you can really be moving from a place of growth and stability and support 
instead of a place of lack. 

I always admire my friends. I have a friend named Mike who is so 
successful. He got in this market and he made millions and millions of 
dollars, and he's in his mid thirties and just crushing it. And now he's 
starting a fund to help other entrepreneurs. And the thing that I really 
think is so cool about that is he's like, "Making money is so easy. I don't 
understand why people think it's hard. It's really about seizing the 
opportunities." But he clearly has no negative money stories that making 
money is hard. He has a different kind of money story. And maybe it's that 
making money is easy and that by making money he can give back to his 
fellow entrepreneurs, etc. 

So now it's time to change your money story. So I'm going to give you a 
little exercise here that you can play around with. I want you to list all of 
your beliefs about money, so you can go back and list all your beliefs about 
money that you have, and I want you to identify are any of these beliefs 
serving me? And if they aren't, I want you to cross them out or basically 
release them. You could do a little ritual, maybe burn the paper later or 
something like that. And if they're not serving you, I want you to change 
those beliefs into new beliefs that you'd like to adopt that are serving you. 
In order to do this, you really need to understand where these beliefs 
come from. Are they from your parents, your upbringing, your social 
situation, anything that brought you into this life or anything like that? 
What's creating that situation? Maybe it's your history, maybe it's mistakes 
you've made, all those things. 

Then I want you to set goals to change them. How are you going to 
change your money mindset? Are you going to work in a program like we 
have in SOS where we're really working with you and your money 
mindset? Are you going to start consuming all of the law of attraction and 
money mindset books that you can? What is it? What is going to shift that 
story for you? So you want to make sure that you are really focused on 
setting these goals. And you can set little milestones. Maybe it's for the 
next six months I'm going to say money affirmations every single day or for 
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the next six months I'm going to save X amount of money so that I can 
invest in X amount of thing over this period of time. And commit to it. 

The next thing is really to change your beliefs about money by doing the 
mindset work. This, as I mentioned, this could include working with a 
coach and working in a program like we have. This might also be 
something where you're consuming a lot of content around money 
mindset. It might be stating affirmations, which was my next thing that 
I'm going to talk about. But this is really important that you make this a 
central focus. And in our Laying the Foundation program, it's interesting 
because one of the things that really changed my frame around attracting 
the right clients and money was two things that I did with coaches and by 
investing in programs back in the day. 

First was my coach Jessica. I worked with her when I was in this transition 
period of starting my new business and launching over ... She had me 
state an affirmation about what I wanted to create in my business, and 
half of that was about money. And there was a clause in there that said, 
people pay me abundantly because of the creative work that I put out into 
the world. Those aren't the exact words I have, but it was something like 
that. It was helping me get over that fear that people were going to be 
resistant to paying me what I'm worth and it was really powerful and 
changed everything. 

The second piece of this is working with a coach of mine named Erika 
Within 15 minutes, she helped me identify who I wanted to serve. She 
asked me the question, "Who do you want to serve?" And I said, "I want to 
serve rich people". And she's like, "All right, we have an affirmation for you. 
Your new affirmation is ``I make jewelry for rich people." And I started 
saying that. That's not something that you would say publicly, but 
internally I was saying that to myself today, I make money for art ... I make 
jewelry for rich people, not money. I'll make money for rich people, why 
not? And that internal shift that happened in me was really powerful. 

Now if you haven't done the work and you're still at this place where you're 
trying to get consistent sales, I want to remind you that we're raising the 
investment for Laying the Foundation starting tomorrow. So hop on over 
to flourishthriveacademy.com/ltf to get the last chance to get Laying the 
Foundation for $995. And really dig into that mindset module because it's 
powerful. If you're someone who is already growing and scaling your 
business, we work with you on a monthly basis on your money mindset in 
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our SOS coaching program. So this is a great opportunity for you to really 
uplevel the work that you've already done to really start attracting or 
continue, I should say, attracting those perfect customers who are going 
to stick with you. 

So the first time I ever did these money affirmations was in that Millionaire 
Mindset workshop. And there were a couple that really stick with me like 
I'm a money magnet, money comes easily and frequently, money is easy 
to make, money is a tool that I can use to do good in the world. So if you 
can think about all those negative mindset things that you have about 
money and turn it into a positive affirmation to reverse and flip that, that 
negative thought in your head, it will be massive. It's going to do major 
things for you. Major things. Trust me on this, it's going to be epic. 

And the final little tip here to help you overcome your money story is to do 
something that Lee told us about. So she made a big purchase, she 
bought her husband an expensive car or something like that, I mean 
they're making money together, but anytime she makes a really massive 
purchase like tens of thousands or hundreds of thousands of dollars, when 
it's a big purchase, she says, "I am so excited. Thank you universe for 
allowing me the financial resources to make this purchase. I'm putting this 
out there that this money comes back to me quickly and swiftly with little 
or no effort." And that way she's putting it out there so that she's releasing 
that fear that if she's spending money that it's not going to come back to 
her. And I thought that this was so powerful and I'm going to start using it 
all the time because that to me was something that was literally life 
changing. 

I never thought about that because I feel guilty sometimes when I want to 
treat myself, or go on a vacation, or do something nice. And if we really 
want to get to that place where we're in full abundance mode, we got to 
get to the place where we're really attracting a ton of cash. 

So attracting a ton of cash by stating to the universe or to the ethers or 
God or whoever that you're grateful for the money that you have and that 
you are expecting that money to come back to you easily or more than the 
money that you've spent. 

All right. So this is a really fun episode and I would love to hear what you 
think about this. Plus, I know that this episode is going to be so helpful for 
so many other jewelry designers, makers, product-based business owners, 
or basically anyone you know. So if you think this episode will be helpful for 
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them, I would be so honored if you wouldn't mind hitting that little share 
button on Apple and share this episode in your communities, in your 
Facebook groups, with your other friends because I want as many people 
to be magnetizing massive amounts of money to them so that you can 
use it for your highest good and create security and financial abundance 
and really bust that starving artist syndrome belief that you have and use 
your creativity to actually make more money. So share this episode, pretty 
please. 

And if you haven't done so yet, what better karma in the new year than to 
rate and review the Thrive by Design podcast? So if you have awesome 
things to say about this show, I'd love to hear it. Head on over to 
flourishthriveacademy.com/apple and give us a little rating and review and 
tell us what you think. I love my listeners and it's so fun to hear from you. 

I'm going to read a little five star rating here. Kate Sydney says, "You need 
this podcast in your life. Tracy brings many years of experience in the 
jewelry business and is not afraid to talk about her own failures as a way to 
help others learn to optimize their own businesses. I always get some 
pearls of wisdom out of this podcast. Keep up the great work." Thank you 
so much for that review, Kate. I am so excited to bring this to you every 
single week. 

And you know what? I'm not perfect and I've walked the walk and walk 
the talk, so I'm happy to share my own failures and how I've overcome 
them here. So thanks for sharing. 

That and I want to remind you that SOS is open for enrollment and we 
want to get you in on this next cohort. So make sure that you head on over 
to flourishthriveacademy.com/sos and apply for a strategy session with our 
business accelerator specialist, Natasha. She is going to walk you through 
a really epic exercise that's going to get you crystal-clear on your 
three-year vision for yourself and your business. We're going to take a look 
at where your business is now, perfect time to evaluate at the end of the 
year. Then we're going to take a look at what is holding you back from 
reaching your goals so that you can take 2020 by the horns and really do 
some massive things with it. Pretty cool, right? 

And at the end of the call, we're going to talk about our SOS program to 
see if it's a good fit for you. And if it is, Natasha is going to give you an invite 
to join us for the program. And if not, no harm, no foul. You're going to be 
walking away from this call with crystal-clear clarity on your next steps for 
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your business growth. So let's do this, head on over to 
flourishthriveacademy.com/sos to apply for your free strategy session 
today. 

Thanks so much for listening to the show today. Happy new year, my 
friends. I am so excited to bring you this amazing podcast every single 
week. I'm feeling refreshed, I'm feeling energized, I am pumped for the 
new year. It is going to be a good one. I'm feeling it. Are you? Give me a 
hey if you're feeling it. 

Tracy Matthews: 

All right. Come say hi to me over on social. If you haven't yet, find us over 
on Instagram, @flourish_thrive. And you can talk to me personally 
@TracyMatthewsny. Thanks again. Talk to you soon. Happy new year. 

 

Thank you so much for listening to today's episode. It's my mission to help 
thousands of creative businesses, inside and outside the jewelry space, use their 
creativity to make money.  Make sure that you're subscribed to Thrive-by-Design 
on iTunes, Spotify, Stitcher and wherever podcasts are played.  We would love to 
hear what you think, please rate and review the show.  If you're inspired, please 
share this with your friends.  Here's to seeing you flourish and thrive. 
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