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Introduction 

 
Carey:  Hello everyone, and welcome to Week 2 of Pillar 2 when we go deeper  

into Transformational Coaching Skills. I am super psyched for this week 
because our learning objectives are all about the Closing the Deal 
Conversation.  We want to talk about, first of all, what is a Closing the 
Deal Conversation?  Secondly, why is it the number one coaching skill of 
all successful health coaches?  Also, we want to look at why the Closing 
the Deal Conversation is actually not selling—it certainly sounds like it—
but actually it’s a profound breakthrough inducing coaching 
conversation in disguise.  We also want to talk about the best way to 
describe your Closing the Deal Conversation to perspective clients so 
they know exactly what to expect and they are excited to show up. 
We’re also going to look at what are the five segments of this Closing 
the Deal Conversation?  Each segment has a corresponding coaching 
sequence that we’re going to train you in.  
 
We’re going to look at how to discover how to describe your coaching 
program to a new perspective client in a compelling way.  This is 
something that almost every single health coach who does not have his 
training struggles with. 
 
We’re going to look at how to coach powerfully and effectively on 
“objections” so that you can turn a “no” into a “yes” where 
appropriate.   
 
I’m going to walk you through something called the Closing the Deal 
Master Checklist.  So, you know every step you need to take so you can 
invite perspective clients into your Closing the Deal Conversation with 
confidence.  
 
Now, because the Closing the Deal Conversation is the single most 
important skill you’ll ever learn as a health coach, this week’s lesson is 
slightly longer than usual, and it’s composed of six videos. I’m giving 
you a heads up about that, because I want you to know that it’s going 
to be longer to prepare yourself for it, and to trust us that it will be well 
worth it.  There are people who graduate from other health coach 
certification trainings that they invested thousands of dollars in, they 
come out of school and then they have to go and invest another 
$2,000, $3,000, $4,000 just to learn what you’re learning in this week 
alone.  How do we do that?  Because people have paid us that amount 
once they’ve graduated from their health coach training to teach them 
this stuff!  I’m so excited to be sharing it with you.  This week is really 
the best investment that you can make in your health coaching career, 
and you’re about to see why.  I’m super excited for you to dive into the 
next video! 

 
 


