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How To Make Your First - Or Next - $5K As A Health 
Coach 

  
Learning Objectives: 

• 5 benefits of making your first - or - next $5K - as a health coach 
• What does it mean to “launch” your business? 
• The 5 Phases of Business Growth 
• The Complete Getting Clients Checklist 
• What you can expect to learn by the end of Pillar #4  

 
Welcome to Pillar #4!!!! And CONGRATULATIONS on making it this far in the BHC 
training - you’re doing an AMAZING job!!! 
 
This is a chunky, juicy, content-packed pillar, with some of the best business and 
marketing training that’s available for health coaches. 
 
We’re about to share the nuts and bolts information that you need to succeed in the 
real world from health coaches who have done it themselves. 
 
So buckle up - this week’s training is fairly dense and somewhat advanced, but we 
know you can handle it. 
 
How do we know? Because this Pillar is likely one of the reasons you chose Become 
A Health Coach over other health coach certifications, so we’re not going to hold 
back. 
 
We’re going to give you everything we’ve got to help you succeed. 
 
That’s why this week’s training videos will be longer in duration than any other week 
in BHC - the material we’re covering is incredibly important for your career and we 
don’t want to take any shortcuts. 
 
Let’s begin by helping you make your first - or next - $5K as a health coach. Why is 
that important? There are 5 reasons…. 
 
5 Benefits Of Making Your First - Or Next 5k - As A Health Coach 

1. Making $5K once means you can do it again! 
a. Doing it once helps you learn a repeatable system so you can make as 

much as you want as consistently as you want (income only stops if 
YOU stop) 

2. Finance your continuing education 
a. If next training is $10K, then you’ll know how to generate that amount 

i. Changes conversation from “I can’t afford it” to “what am I willing 
to do to create this possibility for myself?” 

ii. Puts you in the driver’s seat instead of in victim-of-circumstance 
mode 

3. Increase your confidence (“this is going to happen for me!”) 
4. Turn your “dream” into a reality 
5. “Launch” your business 

a. What does it mean to “launch your business”? 
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b. Answer is different for everyone 
c. Some think it means getting business cards, or having a website or 

getting certified 
d. We think it means being paid - if you’re starting your own business, 

then a business is only a business if it makes revenue. 
e. Otherwise you have a hobby. 
f. For those of you who want to start your own business, or maybe you 

just want to start getting paid for seeing clients to earn your tuition 
back or finance your continuing education, we want to give you a sneak 
peek of something we call “The 5 Phases Of Business Growth”. 

g. Seeing these 5 Phases of Business Growth are important because: 
i. The Phases will give you an understanding of the “big picture” of 

what it looks like to build a business as a health coach 
ii. The Phases will help you understand that you build your business 

in phases, not at all once 
iii. The Phases will help you stay focused on the tasks for the Phase 

you’re in ONLY - many health coaches make the mistake of trying 
to jump to Phase 5 when they haven’t even begun Phase 1 (which 
causes intense stress and anxiety, and has a lot of coaches 
wanting to quit or give up before they even get started) 

iv. The Phases, particularly Phase 1, will help you understand what it 
means to “launch your business” 

1. In Pillar #4, we’ll be concentrating ONLY on the tasks in 
Phase 1 Of Business Growth: Setting A Foundation 

a. Why are we focusing on Phase 1 only? 
i. Because that’s where most of you are starting 

out 
ii. Most health coaches do not have the training 

to master the tasks in Phase 1, which is why 
they struggle and eventually quit 

iii. And even if you feel that you’re beyond 
Phase 1, it’s always useful to review the basics 
to make sure that you have a solid foundation 

iv. We’ve had many coaches work with us who 
thought they were in Phase 2 or 3, but 
realized that they didn’t have the basics of 
Phase 1 in place, and that that’s what was 
stopping them in their business growth 

b. The 4 main skills to master in Phase 1 are to be able 
to consistently: 

i. Attract ideal clients 
ii. Close the Deal 
iii. Coach with confidence 
iv. Consistently being paid for your work 

c. I can’t tell you how many thousands of coaches do 
not have these foundational skills!! 

d. That’s bad news for them, but good news for you, as 
long as you are willing to learn, practice and master 
these skills. 

i. BEWARE: There are many coaches who will 
learn our techniques for attracting ideal 



 

 

 
© 2015 Health Coach Institute | (888) 822-1284 ext. 2 | support@HealthCoachInstitute.com | www.healthcoachinstitute.com 
Copyright © 2015. All Rights Reserved pg 3 

clients, closing the deal or coaching with 
confidence, but they won’t PRACTICE them, 
let alone master them 

1. Examples: 
a. “The CTD script doesn’t feel 

natural” 
b. “The coaching session scripts 

don’t feel like me” 
c. “The methods you suggest to 

attract clients feel odd” 
d. “I tried one time and it didn’t 

work” 
2. In this pillar, we’re going to ask you to 

commit to 2 things: 
a. Practice the scripts and client 

attraction techniques we share 
as written. 

b. Don’t stop when it gets hard or 
doesn’t work - STAY 
CONSISTENT by CONTINUING 
TO PRACTICE 

v. So now that you’ve committed to practicing the scripts and 
marketing techniques as written and you’ve committed to not 
stopping when it gets hard or doesn’t work…. 

vi. Let’s go back to what it means to “launch your business” 
vii. We define launching your business as consistently: 

1. Attracting ideal clients 
2. Closing the Deal 
3. Coaching with Confidence 
4. Being consistently paid for your work 

viii. Notice that nowhere in that list does it say: 
1. Having business cards 
2. Having a website 
3. Incorporating 
4. Having a brand 

ix. Launching your business is all about mastering Phase 1 of 
Business Growth and being paid for it - that is all 

x. Business cards and websites can be useful, but they’re not 
required in order to be paid for your health coaching service 

xi. To illustrate this further, let’s look at Health Coach Karen. She: 
1. Has a fancy branded website 
2. Has fancy branded business cards 
3. Has an LLC 

xii. Health Coach Karen is also sitting at home waiting for the phone 
to ring, getting more and more desperate as she wonders why 
the clients aren’t coming in. (And if one does, she secretly isn’t 
sure she knows how to coach them well.) Therefore, Karen has no 
clients, and has lost thousands of dollars from investing in fancy 
branding and a website that does nothing for her. 

xiii. Why? Because she doesn’t know how to attract ideal clients, 
close the deal or coach with confidence. She also has no idea if 
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anyone is interested in her fancy brand. Health Coach Karen 
launched the WRONG way. 

xiv. Now, let’s look at Health Coach Tysan. 
1. Tysan has: 

a. A website she barely uses 
b. No business cards 
c. No incorporation 
d. A waiting list of high-end clients paying anywhere 

from $1000 to $11,000 for her programs 
xv. Why is Health Coach Tysan kicking Health Coach Karen’s butt? 

Because Health Coach Tysan focused her energy on learning 
simple, Phase 1 ways to attract an ideal client, close the deal and 
coach with confidence, while Health Coach Karen did NOT 

xvi. We call it “style over substance” - when you have “substance” as 
a health coach, that means that you can attract an ideal client, 
close the deal and coach with confidence. As the Beastie Boys 
used to say “you got the skillz to pay the billz” 

xvii. The “style” - the fancy website and branding and all of that - 
DOES come, but it comes LATER, in Phase 2 and 3 of business 
growth. 

xviii. Most health coaches feel they need all the “style” to have 
credibility as a health coach - mostly that’s because they don’t 
know how to coach! They have no “substance”. But because 
you’ve been in BHC, you do! 

 
So now that you have this framework about what it really means to “launch your 
business” and an understanding of the Phases Of Business Growth let’s move into……. 
 
The Complete Getting Clients Checklist 
 

• Overview of Pillar #4 teaching: 
o Here’s what’s coming this week and over the next 6 weeks…... 

• We’ll share this with you as we walk through something we call “The Complete 
Getting Clients Checklist” 

o I’m going to walk through this checklist now, and show you where and 
how different parts of the checklist will be taught throughout the 
remainder of Pillar #4 

o Remember, the purpose of reviewing the checklist now (versus at the 
end of Pillar #4) is to give you a big-picture view of what you’ll be 
learning in order to launch your business (in other words, to master 
Phase 1 of Business Growth) 

o Do not feel like you “should” know how to do everything on the 
checklist right now - you won’t know how to do everything on this 
checklist UNTIL you’ve COMPLETED Pillar #4 

o You can download the handout below this video titled “The Complete 
Getting Clients Checklist” and follow along if you like. 
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THE COMPLETE GETTING CLIENTS CHECKLIST 
1. Complete your personal Overview Flowchart, or use our done-for-you version 
2. Decide on 30-day income goal 
3. Calculate # of CTDs to generate 

a. Example: 
i. Income goal is $3000 
ii. 90-day Program investment is $1497 
iii. Need 2 clients 
iv. Need 4-10 Closing The Deal conversations 

4. Choose 1-3 ways to generate CTDs that are work well in Phase 1 of Business 
Growth 

a. Networking: P4, W3: How To Get Clients From Networking 
b. Referral Partner: P4, W3: How To Get Clients From Referrals 
c. Talks: P4, W4: How To Get Clients From Talks & Workshops 
d. Personal Email: P4, W5: How To Get Clients From Email 
e. Online: P4, W6: How To Get Clients Online 

5. Making Your Success Inevitable By: 
a. Consistent block scheduling: 

i. I have set up my block-scheduled calendar using the BHC Sample 
Health Coach Calendars 

6. Not stopping when it gets hard or doesn't work 
a. I am getting more and more comfortable with discomfort  YES NO 
b. I keep trying no matter what; I accept that it takes consistency and tenacity 

to achieve mastery 
7. Accountability 

a. I used the BHC Facebook page, Skills Labs and Office Hours to ask 
questions and hold me accountable to my goals YES NO 

b. I have committed to on-going mentorship and support so I can continue to 
develop mastery in nutrition, coaching skills, personal growth and business 
YES NO 

c. I am attending the next BHC live training event so I can stay inspired, 
energized, informed and on track to my goals, and I have registered for my 
free ticket YES NO 

 
So now you have an overview and a checklist that will help you master Phase 1 of 
your Business Growth and get clients consistently. 
 
Throughout the remainder of Pillar #4, we’ll be teaching you - in step-by-step detail - 
how to execute every piece of this checklist, so you are set up for success in your 
new business. 
 
After completing this Pillar, you can expect to have: 

• Discovered your very own repeatable system for finding clients from 5 proven 
sources, including setting up your website and client management platform 

• Seen the bigger picture of your career trajectory in the 5 Phases Of Business 
Growth 

• Figured out how to schedule your work week so you’re maximizing your 
time...even if you have kids, another job or other hobbies and passions 

• Printed the “Get Clients Checklist”, so you always know which steps to follow 
(and in what order) to get clients when you want them 
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We guarantee you that this is hands-down THE best business and marketing training 
for health coaches that exists. You won’t find this kind of detailed information in any 
other training. We know because we’ve trained over 7,500 health coaches who 
graduated from every health coaching training out there in these systems for years. 
 
This is the nuts and bolts information that you need to succeed in the real world from 
health coaches who have done it themselves. 
 
Before you move on to the next video, leave a comment and let us know - Which 
part of Phase 1 of your Business Growth are you most excited to master? Which 
part feels the 


