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Thank you for signing up to get this ebook and I hope you will get a lot out of
this roadmap! We have been working our tails off for months in order to bring you the
best tips, tricks, and expertise learned from our experiences in real estate & staging.

This roadmap is an introduction to home staging, walking through some frequently
asked questions answered on our blog plus some exclusive content created just for
this ebook:

     - Do I need to stage my house?
     - Proof is in the numbers
     - Avoid the #1 mistake when staging your home for sale
     - Update the curb appeal of your home sale
     - 5 home value adding tips to boost your curb appeal
     - Picking the right pieces for your home
     - 3 Best Practices for Turning Open House Browsers into Buyers

In additions to this ebook, you will also receive our weekly home staging tips,
delivered to your inbox every Saturday at 8 am PST. We also have a private
discussion group on Facebook, where you can post photos of your home, ask
questions and feedback, and post your awesome before & after photos!

This program is free and ongoing. You can leave the discussion group and
unsubscribe to the emails anytime if you feel that this course is not serving you. If you
love the program, invite your friends to download the free ebook. It is a great way
to learn about home staging free and without risks.

If you want to learn more, we have courses that we offer year round. Just go to our
website and check them out: www.staged4more.com/courses We are super excited to
have you, can't wait to meet you in the discussion group!

https://www.facebook.com/groups/30DayHomeStaging/
http://www.staged4more.com/courses/
http://www.staged4more.com/courses
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Copyright © 2015 by Staged4more®. All rights reserved.

We wrote this guide based on our experiences working in real estate and home staging.
Things that are true in our market may not be true for your market. We highly recommend that
you follow your instincts and common sense. If something doesn't feel true for you, don't do it.
And seek professional help from your local professionals.

About the copyright & other legal stuff... Basically, play nice, okay? No part of this publication
may be reproduced or distributed in any form or by any means. Duplicating, sharing, or
uploading product files to sharing sites with our permission, and our lawyer will be in touch
accordingly. If you like this ebook and want to share it with your friends, just forward them the
signup link ;)

This ebook is protected by copyright, trademark, and other intellectual property laws. The
ebook is provided solely for your personal, non-commercial use. You may not use the ebook
or the materials available in the ebook in a manner that constitutes an infringement of our
rights or that has not been authorized by us.

More specifically, unless explicitly authorized in these Terms of Service or by the owner of the
materials (Staged4more Home Staging & Design), you may not modify, copy, reproduce,
republish, upload, post, transmit, translate, sell, create derivative works, exploit, or distribute in
any manner or medium (including by email or other electronic means) any material from the
ebook.

You can, however, download and print one copy of individual pages of the ebook for your
personal, non-commercial use, provided that you keep intact all copyright and other
proprietary notices.

Again, please note that much of this ebook is based on personal experience and anecdotal
evidence. Although the we made every reasonable attempt to achieve complete accuracy of
the content in this Plan, they assume no responsibility for errors or omissions.

Also, you should use this information as you see fit, and at your own risk. We highly
recommend you to consult with your local real estate agent or local home stagers. Every
market is different, your local agents and stagers will know best.

Any trademarks, service marks, product names or named features are assumed to be the
property of their respective owners, and are used only for reference. There is no implied
endorsement if we use one of these terms.

Finally, use your common sense. Nothing in this Plan is intended to replace common sense,
legal, or other professional advice. It is meant to inform and help the reader. There is no
guarantee your listing will sell, will sell for more money and in less time.

http://www.staged4more.com/courses/
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Having been in real estate for 11 years, stager for 9, I get this question frequently,
even from my close friends. I define the process of home staging as the process of
getting your home ready for market. It starts from the moment you start preparing the
home for sale, such as curb appeal, exterior work, landscaping, painting, etc. So yes,
you do need to stage your house. But, it is "how far do you need to go with staging" is
what most people are asking.

Most of the time, when people ask this particular question, they know deep down they
need to stage, or at least do some preparation to make the house look more
presentable. What they are asking are: "Do I need to hire a professional home
stager?" "How much do I need to do to stage the house?"

Here is my answer: DO YOUR RESEARCH.

Have you heard of that story / joke that what do you do if you and your friend ran into
a bear in the forest? The answer is that you only need to run faster than your friend.

Well, it is the same in the cutthroat world of real estate. Realistically, you only need to
be one step ahead of your competition, and that's as far as you need to do. If you are
in an area where almost everyone stages their homes for sale, then yes, you will stage
your property.

I usually leave the decision of hiring a professional stager up to the sellers, but I
always recommend these five things if you choose not to hire a professional stager
and go the DIY route:

http://www.staged4more.com/courses/
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01 GET PACKIN'.

I've heard of recommendations to pack at least 1/3 of your personal belongings, and I
agree. For example, you are selling in the summer, start packing winter clothes
(unless you live in interesting weather like ours in San Francisco where you wear
trench coats in the summer). Start cleaning out your closets, because buyers will open
your closet doors and see how much storage there are.

If you simply cannot pack things away for the selling period, neatly organize
everything as if you are displaying them. This way your interior looks stylized, not
cluttered, and your home still gives visitors a great first impression.

02 DEEP CLEAN & TOUCH UP.

Paint is your new best friend, and it is the most affordable and can get the most return
on investment out of the entire process. Cleaning is important because it shows that
you, as the seller, have maintained the home well.

Selling is a little bit of a mental game. It is like dating. You want to put your best foot
forward, and you only have one first impression. So while it may be counter-intuitive to
make the home look like new when you are selling it soon, these are the necessary
steps to make sure you have a great first impression for your potential buyers.

http://www.staged4more.com/courses/
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03 EVERYTHING HAS ITS OWN PLACE.

Organization is key to making the space feel welcoming, fresh and most importantly,
potential buyers will feel less intrusive when they are touring your space. Take away
all your personalization of the home, including accent walls with strong colors (usually
deep red, orange, etc. are hard to please), personalized decorations, personal photos,
etc. and store these items in spaces where buyers won't see.

Create niches & spaces where you can store things neatly. I'm obsessed with baskets.
They are easy to use, great catch-alls, and you can get organized if you are pinched
for time. And, they look great! You can get baskets inexpensively in your local Home
Goods, Marshall's, Target, etc. and tuck them under beds, coffee tables, etc., where
you can get ready for the open house easily and quickly.

04 REPAIR, NOT UPGRADE.

When it comes to selling your home, if you only have a short time frame, like within 3
months, it is not the best time to do any major upgrades. This is largely because you
will not be able to recoup the return on investment before you sell the house. Amongst
all your repairs, I usually recommend completing all the minor repairs. Because of how
easy they are to complete, not doing these repairs can make you seem like you are
not maintaining the home properly. If you have any deal breakers type of repairs,
definitely complete those before you go on the market as well.

The only upgrades I recommend are usually appliances, lighting fixtures, etc. but
never major remodels unless the client is an investor who is used to flip projects. We
had covered this topic on the blog previously, here is a link to check it out.

http://www.staged4more.com/courses/
http://www.staged4more.com/blog/qa-to-remodel-or-not-to-remodel


Do I need to stage my house?

T H E  R O A D  M A P

W W W . S T A G E D 4 M O R E . C O M / C O U R S E S

05 TAKE A FEW PHOTOS.

You know how they say the camera adds 10 pounds? Same with houses. If you have
things all over the place, clutter, and messy counter spaces, the camera amplifies the
effect of clutter and disorganization.

It may look alright in person, but the camera sees spaces differently than human eyes.
What you see in person is going to be different than seeing everything on
photographs. So during your last walk-through, take a few snaps of the home and see
if anything jumps out at you in particular. This will help you get ready for the listing
photo shoot as well.

Remember, there is only one first impression. Since more than 95% of buyers check
out listings online first before seeing homes in person, it is important to make sure you
show well both online and in person.

http://www.staged4more.com/courses/
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I finally carved out couple hours and pulled the numbers for the projects we did in
2014. One of our main goals in the business is to help our clients to create wealth.
Last year, we staged $45,302,460 worth of real estate.

- 97.68% of our projects were vacant home staging.
- Out of the sold properties, 87.80% of our projects sold within 30 days.
- Out of the sold properties, 88% of our projects were sold over-asking.
- The price differences ranged from $100 - $405,000 over the original asking price,
which translate to 0.02% to 45.25% increase from their original listing prices.
- All together, $4,443,985 more than the original asking price.
- Average days on market (DOM) for our staged and sold properties were 17.58 days.
- Comparing to public data from San Mateo County, the average DOM for residential
homes in San Mateo County last year was 30 days.
- According to public data, the smallest average DOM last year in San Francisco
County was 28 days, for residential houses in Q3 2014.

Out of these data, obviously we are pretty happy about the over-asking part. But that
can be dependent on agents' pricing and marketing strategies. I am more thrilled
about the decreased DOM. I feel that is something that speaks more to the power of
home staging.

Every day the home sits on the market, it adds more stress and expenses for the
sellers, like the mortgage, showing costs, utilities, home owner's insurance, etc. I
always feel that home staging can change lives, this is where I feel what we do matter.

Obviously, we cannot take all the credit for the homes sold faster and for more money.
It is crucial to have an experienced agent who knows the market well and how to
properly price and market the home. But it is undeniable that home staging has helped
the homes to increase their curb appeal, so they could sell faster and for more
money. 

http://www.staged4more.com/courses/
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This is the most common mistake that I see homeowners make when they stage their
homes for sale: forgetting the differences between interior design and home staging.

Interior design is all about you, how you like to live, how you like to express yourself
through your style and how you want to design the space to tailor to your needs. You
can do whatever you like. There are no rules. If you want to live with a lot of plants and
make your room look like a jungle, that's totally a-okay. But when it comes to showing
the homes to the public, you can't do that since potential buyers won't be able to see
how big the room is.

When it comes to home staging, it is all about the buyers. It doesn't matter that you
don't like off-white paint colors, it is not for you. It doesn't matter that you like to use
your spare bedroom as a gym; it is now going to convert back to a bedroom because
that's how buyers buy.

I see a lot of sellers struggle with this. I don't blame them. It is an emotional process
for many. I got emotional when I moved out of my last apartment, and I was only
renting it! A home is a very personal space for us. But once you have made the
decision to sell, put it on the MLS, it becomes a product and in a way a public space
where anyone off the street can walk in and tour your home. But, it is important to let
go. That's the only way to move forward with your life. Home staging is not only a
physical process of preparing your home for sale. It is also a process to help you
prepare yourself mentally and emotionally to let go of the home for sale.

By putting your potential buyers in mind, it will help you when you are staging your
home for sale. A little extra effort into your home staging game plan, you have the
potential to reach a greater audience, show well, and get offers.

http://www.staged4more.com/courses/
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As the housing market continues to bounce back, it is becoming more and more
competitive for sellers. Help your home sell faster by captivating buyers at first glance
with impeccable curb appeal. Here are seven ways you can make your house stand
out from the competition:

01 GROOM THE GARDEN.

Unless there's snow on the ground, or it is dead winter, there is no reason your
landscape shouldn't be lush and colorful. Incorporate color with annual plants, planting
them throughout the yard as well as in window boxes and pots flanking the front door.
You can find fairly inexpensive options in your local big box stores like Home Depot.

Landscape designer Sherri Silver recently told FrontDoor.com that planting artificial
flowers is never acceptable. If it's too cold for plants to survive, Silver recommends
adding fresh mulch to garden beds to brighten them up. Be sure to pull any weeds and
get rid of any dead leaves and debris before your first showing. You can also chat with
your local nurseries to determine what plants are the best for your local area.

02 THINK LIKE A BUYER.

To make your home memorable for buyers, you have to think like one. Look at the
exterior of your home with a critical eye, making a list of anything that doesn't look as
good as it could. Are you missing a few roof tiles? Is your landscaping covered in dead
leaves and debris? Does the front door look dull? Make note of anything that needs to
be cleaned, repaired or replaced.

http://www.staged4more.com/courses/
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03 UPDATE LIGHTING.

A well-lit yard changes the welcoming aura of a house. Take an inventory of your
landscape lighting including replacing any bulbs and cleaning the fixtures to ensure
your lighting scheme is balanced and polished. If the extreme weather has gotten the
best of your fixtures, replace them with new outdoor lights, or you can spray paint
them for an affordable fix. Create a few focal points with lighting, drawing attention to
the front door and landscape features such as a unique tree or sculpture.

04 REPLACE OR REPAINT FRONT DOOR.

The front door sets the stage for whether or not buyers feel welcomed into your home.
It is also the first thing the buyers see! If your door is over ten years old or has
excessive wear and tear, now is the time to upgrade to a new door.

In terms of picking the right colors, keep it simple. Pick one that will be welcoming and
noticeable. If the surrounding walls are dark colored, pick something bright for
contrast. My go-to colors for doors are usually red, black and gray.

05 REFRESH HOUSE NUMBERS.

Replace your house numbers if they are difficult to read, dingy or faded. Consider
hanging them in a different spot where they will be more visible. If a potential buyer
has trouble finding your house because they can't see the house number, you may
have a strike against you from the start. When selecting new numbers, consider the
style of your home and get numbers that complement that style.

http://www.staged4more.com/courses/
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06 POWERWASH WINDOWS & EXTERIORS.

Sparkling clean windows and exterior surfaces are a must when welcoming potential
buyers into your home. If hiring a professional isn't in your budget, you can mimic their
technique to get similar results. There are a lot of guides online you can find to learn
how to do it safely. Powerwashing, if done properly, can make a HUGE different. 

07 CLEAN THE DRIVEWAY.

Sweep dirt and debris from your driveway and hose it off using the highest spray
setting. If it still looks stained, rent a pressure-washing machine to scour away stains
and refresh the look of your driveway.

http://www.staged4more.com/courses/
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I often compare selling a home with going on a blind date. There are a lot of things
you don't know. For example, you don't know much about the person you are about to
meet, you are not sure what he or she likes and you are not sure if it is going to be a
success. There are a lot of things you don't know or cannot control, but there are also
a lot of things you can control: you can make sure you have a great first impression.

That is why curb appeal is so important. The exterior of the home is the first thing
potential buyers see. Here are five tips that will boost your curb appeal and add values
to your home.

01 BUYER PSYCHOLOGY: WHO, WHY & HOW BUYERS BUY.

Many seasoned sales person will tell you that selling is a mental game, and there are
a lot of studies that have been done about buyers' behaviors, beliefs, and how they
shop. A good friend of mine works for a billion-dollar shoes company. Once at dinner
he told me how the corporate office sends him to retail stores in major locations in the
United States to look at sales data, store floor plan, product placement and
merchandising for each store. They even measure the sales generated by each shelf
in each section of the store to determine where to place their best sellers. They
studied traffic flow in the store to decide where they should place the top sellers and
how to influence the way customers walk through the store by changing up the
placement of retail fixtures.

There is a reason billion-dollar corporations invest heavily in marketing, data and
research on consumer behaviors. There are numerous studies about colors,
placements, traffic flow, buyer patterns, etc. to help to determine how the products can
be displayed to earn top dollars for the company.

It is the same with selling a house. It is a major, life-changing decision. So you want to
do your best to make sure that you are creating the right staging to attract the right
buyers and get top dollars on your home. We talked about generational selling and its
importance on the blog before, you can check it out here.

http://www.staged4more.com/blog/how-buyers-age-can-derail-your-home-selling-plan-what-you-need-to-know-about-generational-selling-and-real-estate
http://www.staged4more.com/courses/
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In a recent NAR study, 76% of buyers drove by to see the homes as a result of
Internet home search. So it is more important than ever to make sure the exterior look
amazing and attractive to your buyers. If the buyers didn't like the drive by, they
wouldn't even bother to come to the open house.

Having an attractive and well-maintained exterior also signals to buyers that you have
taken great care of your home, giving them a positive outlook before they enter the
home. Similarly, it is not the best first impression when the buyers walk up to the front
door and see the paint peeling off the walls and spider webs everywhere.

02 COLOR SELLS.

This is how I approach styling: look at the biggest surface areas and keep those areas
neutral. Then you introduce colors by adding all the fun stuff like decor, greeneries,
accessories, etc. It is the same with exterior & curb appeal. The biggest surface areas
will be your exterior walls, lawns, and fences. Keep these things neutral.

Now is not the time to experiment with strong colors like purple, orange, black, etc.
Unless you live in a neighborhood where these colors are popular or a historical home
(like a Victorian) where you have these muted but very saturated colors.

When you are choosing exterior colors, also consider the neighborhood. You do want
to blend in with the neighborhood. The neighborhood is one of the high priority items
on today's buyers' list, so it will be a bonus for the buyers when your listing blends in
harmoniously with the neighborhood.

You can add colors by adding seasonal blooms and making sure the lawn looks green
and lush. You can also add pops of colors with your patio and outdoor furniture,
pillows, etc. Another great way to introduce color is a great front door that works well
with the overall curb appeal.

http://www.staged4more.com/courses/


5 home value adding tips to
boost your curb appeal

T H E  R O A D  M A P

W W W . S T A G E D 4 M O R E . C O M / C O U R S E S

03 CLEAN & REFRESHED.

Cleaning may sound very basic, but it will help to add brownie points to that good
impression you are trying to create. In a 2012 HomeGain study, cleaning is the #1
home improvement that real estate professionals recommend to home sellers, based
on average cost and return on investment (ROI) to sellers, at 403%. Lighten &
Brighten is #2, it gets 299% ROI. Landscaping is at #4, at 215%.

HERE ARE SOME SUGGESTED ITEMS TO LOOK FOR:

- No peeling or fading paint colors
- Clean and shine the windows
- Gutter should be in good conditions, clear of debris.
- Any unpleasant smells: this can be an indication of problems like mildew, mold, dead
waters, etc.
- Roof: Your roof should be in great conditions, especially this is can be a big ticket
item for negotiations during the sales process. My parents were able to negotiate the
price down when they bought their house when they found out the roof needed
repairs.
- Repair any rotten wood or openings that may result from mold growth etc. in the
walls.
- Consider upgrading the hardware and light fixtures, like the mailbox, house numbers,
door knocker, etc.
- Add a fresh welcome mat
- Fences: Fences not only make good neighbors but can also add depth to the
property visually.
- Landscaping: Cut back any grown trees and bushes. Check the conditions of your
lawn and plants.
- Garage doors: Don't forget the garage doors! Check to see if you need power wash
or add a fresh coat of paint to refresh them.

http://www.staged4more.com/courses/
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04 ENHANCE THE ARCHITECTURE ELEMENTS.

Architecture elements can mean the style of the house, like Victorian, Edwardian,
Gothic, etc. It can also mean the components and unique characteristics of the home,
like trims, shutters, and doors. You can enhance these elements by painting. Paint is
the easiest way to refresh the home, both exterior and interior. A lot of times, your
home can also benefit from adding flower boxes and shutters to frame the home even
more.

Pathways & driveway are other components that will boost your curb appeal. You can
add lighting, trim back weeds, replace old walkways, patch and seal the driveway, etc.
to refresh these surfaces that buyers will be walking on before they get to your front
door.

05 CREATE A LIFESTYLE.

Make your outdoor living spaces like decks, patio, front porch, etc. inviting. You can do
so simply by adding outdoor furniture to showcase the lifestyle. Also by making your
lawn look healthy and lush will add appeal to the buyers. If you don't have a lawn or
outdoor living space, you can also add container plants in the front doorway to add
curb appeal.

http://www.staged4more.com/courses/
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Like we talked about earlier, home staging is all about the buyers. Imagine you have
never lived there and it is the first time you are visiting the open house. That's how
your buyers will feel. So, when it comes to staging, you want to do your best to
showcase the home and accentuate the positive features of the home.

Here are my three top tips on picking the right pieces for staging your home:

01 PICK FURNITURE THAT IS CORRECT TO SCALE.

I see this over and over again. We want to sleep in the biggest beds possible, so often
time, the master bedroom has a Cal-King bed that is too big for the room. While this is
great for living, it is not so great for selling. You don't want the buyers feel that the
room is too small to walk around the room freely, feeling cramped by all the furniture in
the room. Similarly, this is another frequently asked questions: Should I use a smaller
bed? No, you should use a size-appropriate bed for your room. Often, when you use a
smaller bed than you should, buyers may feel you are deliberately trying to mislead
them. It's not a great first impression to make.

02 HIGHLIGHT THE FOCAL POINT.

Every room has a focal point and a main purpose. (A room may have multiple
purposes, but you want to feature the main one. For example, the bedroom's focal
point and a main focus is always the bed.) Your furniture arrangement should highlight
the focal point. For example, in the living room, the focal point is normally the
fireplace. So you will want to arrange your furniture to highlight that focal point.

http://www.staged4more.com/courses/
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03 OPEN UP THE SPACE.

People love big open spaces, so it is important to position your furniture to make the
space feel more open and bright. Avoid cutting off the room with big pieces of
furniture. Also, keep the traffic flow of open house in mind. During the first few open
houses, you will have a lot of visitors touring the home. People also often tour in
groups, or with another friend/spouse/mom & dad. So you want to make sure that you
have enough room to allow people to walk through, not blocked by furniture. 

http://www.staged4more.com/courses/
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Even though today's buyers are online most of the time, ultimately real estate is still a
face-to-face business. The open house is one of the best times to capture visitors'
attention and turn them into buyers. Here are the three best practices for turning open
house browsers into buyers.

01 CONNECT WITH YOUR POTENTIAL BUYERS.

I don’t know about you, but I’m much more likely to pay more attention to the house if I
feel this is the house I can live in. What’s one way to personalize your listing for
different audiences? Paying attention to where they’re coming from, who they are,
what do they like, what is their lifestyle. If you know the demographic well, you can
tailor your staging and marketing to your target buyers.

You can also target potential buyers based on their interests. Certain amenities in the
home, like a pool in a city where it's 90 degrees in the summer will go over very well,
comparing to a home located in a city where the warmest temperature is 30 degrees.
A friend of mine works with multi-million dollar homes, and in her market, it is not
unusual to see homes with two kitchens: one kitchen for show and the other for the
chef to cook in. So highlight the great selling points of your house will help to convert
browsers into buyers.

02 ACCURATE & PROFESSIONAL PHOTOGRAPHY.

I highly recommend hiring a professional photographer, because not only they shoot
well, know how to work with lighting, they also know how to compose a
photograph. Professional photography does make a huge difference in sales numbers.
I have seen this over and over again with real estate photography and from working
on commercial photos hoots.

http://www.staged4more.com/courses/
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I also see a lot of real estate listing photos that were shot using the wide-angle lens so
the room will appear bigger when potential buyers see them online. However, today's
buyers are savvy and inundated with advertising messages daily. When buyers walk
in the home and feel the house is much smaller than they anticipated, they will quickly
get turned off and want to leave.

03 SHOW, NOT TELL.

This is where home staging comes in for vacant projects. An empty house with four
blank walls doesn't say a whole lot. But you can tell the buyers a story visually (like the
architecture of the home, lifestyle of the neighborhood, etc.) and make the home more
enticing to view with home staging.

One of the most important selling points of a home is also its floor plan, so it is critical
to creating a great traffic flow that makes the buyers fall in love with the home, not
feeling like "Oh, hmm, how do I put furniture in this room?"

Staging will especially help with homes that have tricky floor plans, or rooms with
funky shapes (I have seen this happened several times where builders are trying to
get as much square footage as possible by creating rooms that are uneven.).

http://www.staged4more.com/courses/


Home staging roadmap

C H E A T  S H E E T
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0.1 FIND OUT WHO YOU ARE TARGETING.

- Discover and pinpoint your potential buyers' demographics & psychographics.
- Identify your home's biggest strengths (what makes your home stands out from other
homes in the neighborhood).
- Go to open houses in your neighborhood. Meet potential buyers in your
neighborhood. Write down what you like and don't like about the staging of these open
houses.
- Build everything on this foundation.

0.2 STUDY YOUR HOME.

- Walk through the home inside and out, take a lot of notes and write down everything
you noticed.
- Define areas to work on and a list of repairs.
- Itemize your list from least important to most important to repair.
- Set a timeline and budget.

0.3 BUILD YOUR STYLING PLAN.

- Home staging is not about putting a bunch of stuff in the room. Make sure that your
styling plan is built on strategy and is cohesive and showcases the home.
- Remember that your staging should evoke positive and emotional feelings for
buyers. Make them fall in love with your home.

http://www.staged4more.com/courses/


Home staging roadmap
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0.4 STAGE YOUR HOME.

- Don’t just put things down randomly for the sake of having the space being occupied.
That is not staging. Staging is creating a lifestyle that buyers will love.
- It's all about the buyers, not about your preferences.
- Focus on open up the room by taking the room's purpose, focal point, and traffic flow
into consideration.
- Have a cohesive color scheme throughout the home. Pick a color scheme with one
central color and 2-3 accent colors.
- Don't forget your curb appeal.

0.5 DOUBLE CHECK YOUR WORK.

- Make sure your staging connect with your potential buyers' desires/needs.
- Create a home that is clear and easy to buy.
- Take a few photographs, especially from the doorway, to check and see if you miss
anything.
- Remember, more than 95% of buyers check out listings online first before seeing
homes in person, it is important to make sure you show well both online and in person.

0.6 GET READY FOR THE OPEN HOUSE.

- It's show time! Do a final walkthrough and make sure everything is ready to go.
- Clean the home thoroughly inside and out.
- Create a checklist that keeps you on track during the week on before the open
house. 
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Remember:
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01 PROGRESS, NOT PERFECTION.

In real estate, time is of the essence. You want to get your property on the market
during the peak sales season so that you can get the maximum exposure. I
completely understand the desire to want to make everything perfect, but the truth is,
you will never make it perfect. You don't know who exactly will buy your home. All you
can do is to get as much done as possible, make the home looks great, welcoming
and easy to show.

02 DON'T LET SURPRISES THROW YOU.

You may have things planned out perfectly, but it is not going your way. That's totally
fine. It happens. A lot, actually. I've been staging for almost ten years, and I still
improvise and change my staging plan once I get on site. The truth is: you don't know
how things will look until you start working on the styling. Even that is a constant
editing process. So don't feel discouraged.

03 ASK FOR SUPPORT!

There are many resources out there about home staging and preparing your home for
sale, both free and paid. Come over to our private Facebook group, ask your
questions and let us support you. 

https://www.facebook.com/groups/30DayHomeStaging/
http://www.staged4more.com/courses/


additional resources
& let's stay in touch!
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blog

podcast

courses

private fb group

http://www.linkedin.com/in/cindylinsf
http://www.staged4more.com/courses
http://www.pinterest.com/cindylinsf
http://www.staged4more.com/courses/
http://www.facebook.com/groups/30dayhomestaging
http://www.staged4more.com/podcast
http://www.twitter.com/staged4more
http://www.facebook.com/staged4more
http://www.staged4more.com/blog
http://www.instagram.com/staged4more

