
 

September 14th.  
goDésana Opportunity call 
5 Paths Session 5. 
 
Your gift to another is to recognize who they are so they can see it in your eyes and become the way 
you see them. 

You will be best served as a goDésana product consultant if you have but one INTENTION and only 
one. The only thing to be  concerned about is… to simply discover whether the person you are talking 
with has a difficulty/problem that you might be able to help them with, and if they do, what their 
degree of desire is to change their present circumstances. That’s all!  

So is it easier to discover what kind of problems people have as a problem solver?  

Until your potential partners/clients consciously and subconsciously feel that you understand the 
depth of their problems… and until they feel their own discomfort with their present circumstances (At 
a much deeper level than wanting a brand new automobile for example)… most are not going to 
listen to, nor take action on, any solution you have to offer. 

Connecting is not about telling people what you do, but let them know how what you do, helps other 
people, especially when someone asks what you do. 
 

Here’s a prime example. What Could You Say When Someone Asks you… 

“WHY SHOULD I BUY YOUR PRODUCTS?” 

  You could respond with: 

"I'm not sure why you should, because until I know if what I do and use would help you, I can’t know.  
I need to know a little bit more about you so I can see if what I do fits you.?” 

 However most people…  

FOR PRACTITIONERS: 
 
1. Most PRACTITIONERS in my experience like to offer the highest quality products to their clients so 
they get results fast. But you know, there are some people who choose the cheaper options because 



they are worried about how much products will cost their clients rather than thinking about the 
benefits of a higher quality product.  
 
2. MOST PRACTITIONERS today, at some point or other forget to look after themselves because 
they are so busy looking after other people. You know, they can end up getting sick and tired like their 
clients. 
 
MOST PEOPLE 
 
3. MOST PEOPLE tell me about how they feel regarding the importance of good health. But you 
know, there are always some people who would rather live on junk food and watch TV instead of 
looking after themselves 
 
4. MOST PEOPLE realize that as the years flow by they need to have another option for developing a 
secondary income because these days the cost of living is so expensive. But you know, there are 
some people who don’t even want to think about this and would rather remain oblivious, watch TV, 
and waste time surfing the net instead of using those precious spare hours working towards 
something for their future. 
 
5. Did you know MOST PEOPLE who are healthy think differently than sick people? 
You know, sick people are depressed and don’t know how to help themselves. 
 
6. Are you aware MOST PEOPLE who are financially secure (wealthy) think differently than broke 
people? 
You know, how broke people usually are, stressed out all the time, and either don’t or won’t do 
something about their situation. 
 
7. MOST HEALTHY PEOPLE though; project themselves more positively which allows them to think 
differently than sick people, and MOST HAPPY PEOPLE think differently than depressed people, and 
MOST WEALTHY PEOPLE display more confidence and desire, even self-esteem as they think 
differently than broke people. Unfortunately, it seems natural when you’re sick to think about your 
runny nose, cough, aches, or pain. When you’re depressed, it’s easy to think about all the things that 
haven’t gone the way you want. When you’re broke, the stress of looming bills can dominate your 
thoughts. But what most people don’t realize is, the only way to change your result is to CHANGE the 
way you think! 
What do you think? 
 
8. Can you see yourself doing what we are doing, just having a conversation, exploring your needs 
and perhaps solution to your problem?  MOST PEOPLE who believe in themselves can apply what 
we are doing well in a positive manner. But you know, there are still some people who would rather 
remain oblivious, sit in front of a TV or waste time surfing the net, instead of using precious spare 
time working towards something for their future. 
 
9. If what you’re doing isn’t getting you what you want, are you aware that MOST PEOPLE find it 
easier finding out what others have hopes of and helping them get it, because most people are 
learning when you help someone first, without asking for anything in return, you are helping yourself. 
But you know, there are some people who don’t even want to think about helping themselves and 
refuse to take charge and control their situation. 
 



10. Have you thought about what it takes to be successful as MOST PEOPLE today have learned to 
focus on raising themselves above difficult issues? Unlike others, who are in denial, which leads to 
despair without repairing or correcting the problem. What do you think? 
 
11. Are you open to your options? You know, like MOST PEOPLE who today take charge to get what 
they want and need to take care of themselves and their families or…. like those who refuse to accept 
responsibility and would rather feel sorry for themselves with excuses. 
 
12. So to change their present situation, did you know MOST PEOPLE today realize they must take 
better care of themselves by focusing on what they already do well and use this to help themselves 
and help others? Not like those whose fears prevent them and they give up on themselves. 
 
13. So has anything you’ve tried provided you the results you are looking for? Because MOST 
PEOPLE today aren’t looking for quick fixes, instead they are choosing low risk, long term solutions. 
Unlike those who take life for granted, can’t move forward, and continue to suffer. 
 
14.Curious, what do you see as your answer to your problem? I’ve learned MOST PEOPLE 
recognize this new world we live in has challenges and old ways of doing things don’t solve new age 
problems. And that’s why we don’t sell, only recommend, to ensure building a part time income works 
for you. MOST PEOPLE KNOW all those selling and telling days sessions that people today dislike 
because they refuse to be sold AND WANT TO KNOW THE BENEFITS OF WHAT EVER IT IS THEY 
ARE SEEKING. Because MOST PEOPLE TODAY BUY BENEFITS FIRST. 
 
15. Are you aware when considering the advantages of part time income, MOST PEOPLE, and 
especially important in this economy, require affordably priced quality products, minimum or no risk 
investment in the business? And incidentally our business is free and our products have multiple 
certifications! Verses how many people wanting to make part time income are in companies out there 
that do not fulfill these standards and they wonder why they aren’t making money? 
 
Consider the following:  
 

1. Working your own GoDésana business still requires personal contact with people on a daily 
basis. The issue is how do you manage your business so you are comfortable and proud of 
what you do and say without embarrassing yourself in front of acquaintances and friends? 

For this reason, only true “value”, sincerity, honesty, and caring about the person you are 
helping solve their problem is the first step--placing their needs, wants, and desires first, and 
giving to them without asking for anything in return. This will open the door to connecting with 
your prospect in a conversational manner rather than a sell-and-tell in-your-face approach. 

2. When meeting and conversing with people,  small intimate gatherings with no fluff and puff, be 
totally focused on the guest’s “whys”, or why they came to the gathering. Example: When three 
people show up for a WBA gathering, do you ask each one as they are all sitting together 
“why” they came today” and what they want to feel better about? Not your products or 
opportunity, really connect and provide better one-on-one results. Only when you have 
addressed the persons issues first can you then introduce the benefits as a solution of how  
goDésana will help them achieve their own personal goals. 

 
 
 



So there you have it. The prospect first is the key and executing that philosophy is no walk in the 
park. 
 
This is where the real work comes in, developing  the art of listening to your prospect, repeating back 
to them their words for clarity, and identifying the real issues by separating their perceptions from the 
facts. 
 
When you have reached this pinnacle of personally connecting, your client will know you understand 
them and the goDésana opportunity makes sense, and your solution becomes their solution. 
 
Beginning September 21st.  we will focus on one of the most profitable, if not the most profitable 
aspects of owning and managing your own goDésana business.  
 
Not following up, with tips on promptness + honesty = wealth, winging voice mail, 21st century 
partnering, benefits that add up. 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 


