
[Type here] 

April 13-15 2015, Marriott Marquis, New York, NY 

WWW.LENDIT.CO/USA 

PRESS PACKET 



Table of Contents 
 
Afluenta ................................................................................................................................................................................ 4 

Afluenta Launches Fourth Version of its P2P Platform ..................................................................................................... 4 

Albright, Dara ....................................................................................................................................................................... 6 

The Financial Advisor’s Guide to P2P Investing ................................................................................................................. 6 

AmeriMerchant .................................................................................................................................................................... 7  

AmeriMerchant Launches Version 2.0 of Online Application for Small Businesses Seeking Working Capital................... 7 

ApplePie Capital ................................................................................................................................................................... 9 

ApplePie Capital Raises $6 Million In Series A Funding and $28 Million in Debt Capital Commitments to Fund Franchise 

Loans ................................................................................................................................................................................. 9 

AssetAvenue ...................................................................................................................................................................... 11 

AssetAvenue Secures $11 Million in Series A Funding .................................................................................................... 11 

Avant .................................................................................................................................................................................. 13 

Avant Launches Institutional Marketplace with Global Alternative Asset Manager KKR, Victory Park Capital and 

Jefferies as Lead Investors .............................................................................................................................................. 13 

Cloud Lending Solutions ..................................................................................................................................................... 15 

Cloud Lending Solutions to Discuss Technology Driving Alternative Lending Innovation at LendIt ................................ 15 

Collections Marketing Center, Inc. (CMC).......................................................................................................................... 16 

CMC Develops Significant New Customer Experience Management Capabilities ........................................................... 16 

CommonBond .................................................................................................................................................................... 18 

Former Citigroup Executive Joins CommonBond as Chief Risk Officer ........................................................................... 18 

Credibility Capital Inc. ........................................................................................................................................................ 20 

Credibility Capital Launches Online Lending Platform for Small Business Owners ......................................................... 20 

Equifax ................................................................................................................................................................................ 22 

Equifax to Participate in 2015 LendIt USA Conference ................................................................................................... 22 

FICO .................................................................................................................................................................................... 23 

China's Leading Alternative Lender Adopt FICO Risk Management Technology to Strengthen Viability and Profits Amid 

Rapid Growth .................................................................................................................................................................. 23 

FICO, LexisNexis Risk Solutions & Equifax Joining to Generate Trusted Alternative Data Scores for Millions More 

Americans ....................................................................................................................................................................... 26 

Foundation Capital ............................................................................................................................................................. 29 

Foundation Capital Identifies What’s Driving the Next Big Ideas in Financial Technology  ............................................. 29 

GLI Finance Limited ............................................................................................................................................................ 31 

GLI Finance invests €445,500 in MytripleA, Spain’s first online regulated P2P lending platform  .................................. 31 

Herio Capital....................................................................................................................................................................... 33 

Herio Capital launches small business lending program ................................................................................................. 33 

LendingHome ..................................................................................................................................................................... 34 



LendingHome Originates $100M+ in First Year of Operations and Raises $100M+ of Equity ......................................... 34 

LendingRobot ..................................................................................................................................................................... 36 

How much should you invest in Peer Lending? ............................................................................................................... 36 

Lendio ................................................................................................................................................................................. 39 

Lendio Acquires Business Bounce to Accelerate Business Lending on its Marketplace Platform ................................... 39 

LendKey .............................................................................................................................................................................. 40 

LendKey Secures up to $1 Billion in Financing ................................................................................................................ 40 

Lighter Capital .................................................................................................................................................................... 42 

Small Businesses Averaging $250k in Funding with Revenue-Based Financing from Lighter Capital .............................. 42 

Merchant Cash & Capital ................................................................................................................................................... 44 

Bizfi.com: New Platform Connects Small Business Owners With Funding Partners and Automates Process  ................ 44 

miiCard ............................................................................................................................................................................... 46 

GDS Link Integrates MiiCard's DirectID into its DataView360 Credit Risk Management Platform to Reduce Risk and 

Increase Conversion Rates .............................................................................................................................................. 46 

Mills, Karen ........................................................................................................................................................................ 48 

The State of Small Business Lending ............................................................................................................................... 48 

Money360, Inc. .................................................................................................................................................................. 49 

Money360 Secures $110 Million for P2P Commercial Real Estate Loans ....................................................................... 49 

NSR Invest .......................................................................................................................................................................... 51 

P2P Pioneers Create First Fully Integrated Asset Management Platform for Marketplace Investing ............................. 51 

Orchard .............................................................................................................................................................................. 53 

Orchard Introduces New Investment Manager Database............................................................................................... 53 

Patch of Land (POL) ............................................................................................................................................................ 55 

Patch of Land Raises $23.6 Million in Financing, Led by SF Capital Group and Ron Suber .............................................. 55 

Prodigy Network ................................................................................................................................................................ 57 

Real Estate Crowdfunding Leader Rodrigo Nino to Present at LendIt USA 2015 ............................................................ 57 

Prosper Marketplace.......................................................................................................................................................... 59 

Prosper Marketplace and OnDeck Announce Strategic Partnership ............................................................................... 59 

Rotman, Frank .................................................................................................................................................................... 61 

The Hourglass Effect: A Decade of Displacement ........................................................................................................... 61 

Summers, Larry .................................................................................................................................................................. 62 

New Lending For a New Economy .................................................................................................................................. 62 

UC Berkeley ........................................................................................................................................................................ 64 

UC Berkeley Takes Lead in Understanding Crowdfunding Revolution ............................................................................ 64 

Xie, Siwei Letitia ................................................................................................................................................................. 66 

New Trend in China: Study on the Interactive Modes between P2P Platform and Traditional Bank .............................. 66 

Appendix: Recent Industry News ...................................................................................................................................... 67 



AFLUENTA® LAUNCHES FOURTH VERSION OF ITS P2P PLATFORM 

Afluenta 4.0 introduces new lenders accounts, adaptive design for mobiles and 
positions the company for its regional expansion to Peru, Mexico and Colombia 

BUENOS AIRES – April 7, 2015 -- Afluenta (www.afluenta.com), the largest 
consumer peer-to-peer lending company in Latin America, introduces the fourth 
version of its online lending platform to service lenders according to 3 different 
segments: Retail Investors for entry-level lenders, Investor Plus for experienced 
lenders and Institutions accounts for professional lenders.  

“We are glad to welcome institutional investors to join us into the online lending 
marketplace opportunities across Latin America to enjoy net yields not available in 
more developed countries” commented Alejandro Cosentino founder and CEO of 
Afluenta. “During the last 12 month Afluenta delivered an outstanding annual net 
return of 21% measured in US dollars” completed Cosentino.  

New platform also allows lenders to operate faster and accurate from any desktop, 
tablet or mobile device due to the use of latest adaptive response design technology. 
Now Afluenta’s lenders enjoy all the functionality of the different features 
(investment simulator, portfolio builder, automated investment, secondary market, 
collection CRM and portfolio stats) from a cell phone or table wherever they are. 

This world-class platform along with all the functionality for borrowers and lenders is 
ready to be deployed across the region in the upcoming months starting with Peru, 
Mexico and Colombia. In a second phase will include Brazil, Chile and Uruguay.  

The acceptance of P2P lending is reflected by Afluenta performance. More than 
2,500,000 people have already visited www.afluenta.com since it’s launching. Our 
lenders issued 110,000+ fractional loans to originate loans worth of US$ 4,000,000, 
demonstrating the power of peer-to-peer financing among Latinos. “People invest 
their money on other people´s loans because they obtain better yields than those 
offered by the banks and –when doing so- they embody a personally fulfilling 
experience" finalized Cosentino. 

Afluenta is an peer-to-peer online marketplace lending system who works through 
an client segregated account in a ordinary administrative trust ruled by specific local 
laws, where investors act as trustors and Afluenta acts as trustee. Loans are granted 
thru a trust with contributions made by lenders in accordance with their instructions. 
Afluenta is the first P2P company across Latin America authorized to operate under 
Public Ordinary Trustees Registry of the National Securities Commission. 

About Afluenta 

Afluenta (www.afluenta.com) is the leading Latin FinTech company based in Buenos 
Aires, Argentina in process to expand its services to the rest of Latin American 
markets. It mission is to promote an easy, safe and transparent financial culture. It 
develops innovative products and financial experiences, which help people handle 
their finances in an easy and more human way. It seeks to become a solid 
investment alternative for lenders and best loan conditions for borrowers. 
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Afluenta has been awarded as one the most innovative companies in Latin America 
in 2014 from Swiss Agency for Development and Collaboration and Ashoka. 

Afluenta is founded and led by Alejandro Cosentino who combines a vast 
experience in successful financial services innovation (AmEx and Santander) and as 
an Internet entrepreneur (StarMedia/Gratis1, VOY Music). The rest of team have 
experience from a different range of industries including Financial Services, Banks, 
Telecoms, Software Factories, and Advertising Agencies among others, which help 
us to create better customer experiences. It’s backed by private equity investors and 
was incubated by NXTP Labs part of Global Accelerator Network (GAN).  

For further information visit www.afluenta.com or please contact: 

Afluenta	  	  
Attn:	  Lic.	  Laura	  Cerioni	  
Charcas	  5258,	  Office	  101	  (1425)	  CABA	  
Tel:	  +54	  11	  5219-‐6655	  
E-‐mail:	  prensa@afluenta.com	  
www.afluenta.com	  	  

Grupo	  DIMCO	  –	  PR	  Group	  
Attn:	  Lic.	  Graciela	  Martini	  	  
Av.	  Santa	  Fe	  1752,	  3rd	  Floor,	  A	  (1060)	  CABA	  
Tel:	  +54	  11	  5235-‐8844	  /	  5238-‐5510	  
E-‐mail:	  gmartini@grupodimco.com	  
www.grupodimco.com	  
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THE FINANCIAL ADVISOR’S GUIDE TO P2P INVESTING 

This White Paper, dated April 13, 2015, is written by Dara Albright, James A. Jones and Chris Staples. 

Dara, Jim and Chris combine their knowledge of P2Pi with decades of experience in financial advisory 

and retirement planning to introduce today’s Financial Advisor to the world of P2Pi. 

Summary: 

In less than a decade P2Pi has gone from a novel means of connecting borrowers with lenders to a 

formidable alternative asset class that offers higher yield and less volatility than conventional fixed-

income asset classes while providing little correlation to broader markets. 

Although financial advisors have, for the most part, remained on sidelines, P2Pi continues to attract 

capital from a wide range of investors – from large pension funds all the way down to the self-directed 

individual. Despite the lack of contribution from the financial planning community, demand for P2P loans 

remains so strong that it consistently dwarfs the supply of notes.  

Unfortunately, what began as a true person-to-person marketplace - with the ordinary individuals 

lending to and borrowing from one another - has since become monopolized by institutional investors 

whose deep pockets and technological advantages have all but driven the individual lenders out. In fact, 

according to various industry sources, nearly 90 percent of P2Pi capital is presently derived from 

institutional lenders.  

The mounting difficulty for individuals to access P2P loans has been the one regrettable consequence of 

the massive success of the online lending model. However, we believe that armed with the knowledge 

and resources, the financial planning community can bring the “Peer” back into “Peer-to-Peer” lending 

and help democratize the P2Pi investor composition. Furthermore, we also believe that financial advisors 

can ultimately play an integral role in balancing the demand/supply discrepancy by introducing quality 

borrowers to the industry. Finally, and most significantly, we believe that engaging the financial advisory 

community is necessary to narrowing the nation’s wealth divide and fending off a looming retirement 

crisis. 

The purpose of this white paper is to introduce financial advisors to the world of P2Pi, weigh P2Pi against 

other asset classes, explore how P2Pi fits into a modern retail retirement portfolio, and illustrate ways for 

financial advisors to help their clients maximize P2Pi returns as well as access credit through online 

lending platforms. 

Contacts:  
DaraAlbright.com | Wealth360Advisors.com | IRAeXchange.net 
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N E W S   R E L E A S E 

Media Contact: Jason Abrams (For AmeriMerchant) 
212-334-9753, AmeriMerchant@n6a.com

AMERIMERCHANT LAUNCHES VERSION 2.0 OF ONLINE APPLICATION 
FOR SMALL BUSINESSES SEEKING WORKING CAPITAL 

Improved online application provides small and mid-sized businesses with quick decisions, updated 
features and immediate access to alternative lending solutions  

NEW YORK – April 10, 2015 – AmeriMerchant, a leading financial technology/data company providing 
alternative lending solutions to small and mid-sized businesses (SMBs), today launched Version 2.0 of 
their online application that allows SMBs to apply for working capital solutions with real-time decisions 
in 60 seconds or less.  

Key features of AmeriMerchant’s online application 2.0 platform include: 

 Co-branding/White Label Inclusion: Partners are able to customize their page based on overall
company branding. Corporate logo and contact information can be fully integrated for a
consistent user experience;

 An API interface that allows platforms to offer small business customers real-time decisions
about working capital approval amounts based on available merchant data;

 Enhanced security functionality that ensures private information is never compromised;

 Ability for marketplace lenders and financial institutions to lend capital utilizing
AmeriMerchant’s proprietary underwriting/scoring model;

 Businesses can receive funding in as little as two business days.

“With the updates to our online application, financial institutions and marketplace lenders now have 
access to a robust platform for them to invest with that can produce attractive yields for investors,” said 
David Goldin, CEO and Founder of AmeriMerchant. “Marketplace lenders made an estimated $8.8 billion 
in loans in 2014, and thanks to innovative technology like our online application, it’s clear why the 
industry is expected to originate $1 trillion in loans annually by 2025. These products and services give 
SMBs across the country immediate access to the capital they need to help our local and national 
economies grow.” 

Through AmeriMerchant’s online application, business owners are able to apply for AmeriMerchant’s 
two core programs; Merchant Cash Advance (MCA) and Small Business Loans. Both programs offer 
customized solutions for SMBs who are looking to grow or expand their business but have either been 
turned down by a traditional bank or are looking for capital a lot faster than a bank can offer it and 
without the hassle. 

AmeriMerchant’s MCA program provides business owners with a sum of capital by purchasing a 
percentage of future credit and debit card sales. AmeriMerchant’s business loans, offered through its 
affiliate, Main Street Business Loans, is a non-traditional loan designed to make financing accessible to a 
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wide range of small business types. For both options, no paperwork is involved, most types of credit are 
accepted, and business can receive up to $1,000,000 in funding. Through these services, AmeriMerchant 
has funded over $500 million to SMBs since its inception in 2002.  

About AmeriMerchant 
Founded in 2002, AmeriMerchant is a leading financial technology company that leverages a proprietary 
underwriting technology platform to provide working capital solutions to businesses including merchant 
cash advances, business loans and inventory purchase programs. Our merchant cash advance and 
business loan products give small businesses access to funding quickly, and provide a viable alternative 
for merchants that are turned away by traditional lending sources. AmeriMerchant is a direct funder and 
has earned an A+ rating from the Better Business Bureau. We currently have over 200+ employees and 
our offices are headquartered in New York City.  Business loans are provided through Main Street 
Business Loans LLC, a Licensed California Finance Lender, License # 6054509. 
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For Immediate Release 

ApplePie Capital Raises $6 Million In Series A Funding and $28 
Million in Debt Capital Commitments to Fund Franchise Loans 

SAN FRANCISCO, April 9, 2015 – ApplePie Capital, the first marketplace lender solely dedicated 
to the franchise industry, today announced it has closed a $6 million Series A round led by Signia 
Venture Partners, with participation from Freestyle Capital and QED Investors. Also investing in the 
round is Ron Suber, President of Prosper, a leading consumer lending marketplace. 

ApplePie Capital also announced that it has raised more than $28 million in debt capital 
commitments from institutional and individual investors to fund franchise loans.  ApplePie Capital 
originates loans to franchise entrepreneurs and offers loans to investors in whole or fractionally on 
its franchise loan marketplace.  

The Series A round, together with the debt capital commitment, will accelerate ApplePie Capital’s 
rapid growth and strengthen its position as the preeminent marketplace lender for the franchise 
industry. 

“These milestones are a recognition of ApplePie Capital’s success and momentum in addressing 
the unique needs of the franchise industry, a market with an annual capital demand of $45 billion,” 
said CEO Denise Thomas. “Investors are very interested in this asset class and we plan on 
increasing our lending capacity as loan demand scales. We are now very well positioned to 
accelerate our mission of providing qualified franchise entrepreneurs with efficient access to 
capital to start, expand, remodel, refinance, or recapitalize their business.” 

ApplePie Capital has now raised nearly $10 million in equity capital for its growth and operations. 
In July 2014, the company raised $3.77 million in a seed round led by Freestyle Capital, with 
contributions from Signia Venture Partners, QED Investors, and angel investors. 

ApplePie Capital curates high-quality investment opportunities through strong relationships with 
successful, well-established franchise brands. The firm has developed a proprietary, multi-factor 
underwriting model that examines historical brand performance, as well as borrower experience, 
credit quality, and financials, among other factors.  

For franchisee borrowers, ApplePie Capital simplifies and expedites the funding process. By pre-
qualifying franchise brands, ApplePie Capital is able to confirm borrower eligibility in 2 business 
days, provide a firm commitment within 5 business days, and deliver funds in under 30 days. The 
automated online application process features less paperwork and less hassle than is commonly 
experienced with traditional lenders. 
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“Franchise performance data is a unique information layer that ApplePie Capital understands 
better than any other marketplace lender,” said Zaw Thet, Partner with Signia Venture Partners. 
“ApplePie goes deep with franchisors across both quantitative and qualitative measures to 
develop a robust analysis of risk, and the early demand that ApplePie has seen from institutional 
investors is a strong validation of their approach.” 

ApplePie Capital started making loans in January and to date has had over $40 million in capital 
demand from borrowers. Eleven brands have joined its marketplace, including AdvantaClean, Brain 
Balance Achievement Centers, Brightway Insurance, Capriotti’s Sandwich Shop, Einstein Bros 
Bagels, Fast-Fix Jewelry and Watch Repair, Marco’s Pizza, Nothing Bundt Cakes, Phenix Salon 
Suites, RNR Tire Express, and Sola Salon Studios. 

“We see the development of marketplace lending as very helpful to many franchisors,” said 
Marco’s Pizza CFO, Ken Switzer. “ApplePie Capital fills a need and we see demand for this type 
financing growing very rapidly.” 

About ApplePie Capital  
Headquartered in San Francisco, ApplePie Capital is a marketplace lender that provides a fresh 
new approach to franchise financing. The firm’s franchise loan marketplace enables entrepreneurs 
to efficiently obtain financing to start or expand their franchise business. ApplePie Capital enables 
investors to earn attractive fixed-income returns with established franchise brands they know and 
trust. For more information, visit www.applepiecapital.com. 

Media Contact 

John Neff 
ApplePie Capital 
john@applepiecapital.com, 415.688.4599 

10



ASSETAVENUE SECURES $11 MILLION IN SERIES A FUNDING 

 Led by DCM Ventures, Investment Marks Rapid Growth of Company’s 
Online Commercial Real Estate Lending Platform 

LOS ANGELES, CA - April 7, 2015 – AssetAvenue, the leading online platform for commercial 
real estate loans, today announced it has raised $11 million in its Series A funding round, led by 
DCM Ventures, a global venture capital firm headquartered in Silicon Valley with offices in 
Beijing and Tokyo.  DCM Ventures is also an investor in SoFi, the largest peer-to-peer (P2P) 
lender of student loans.  Additional investors in the technology, venture capital and real estate 
industries participated, including NetEase and Matrix Partners, who were the lead investors in 
the company’s $4 million seed round last year. 

AssetAvenue was founded in December 2013 and has experienced rapid growth.  The company 
will use the funding to further invest in its technology and proprietary lending platform with 
additional product developments, expand its roster of talent with key hires across multiple 
departments, and ramp up its marketing and sales campaigns. 

“We are thrilled to have this exceptional group of investors supporting AssetAvenue’s mission to 
revolutionize the real estate lending industry,” said David Manshoory, CEO and Co-Founder of 
AssetAvenue.  “We will use this infusion of capital to further accelerate our growth and deliver 
on our promise to better serve those seeking quick and efficient access to capital on our 
platform, while also providing institutional and accredited investors the ability to earn attractive 
returns.”  

AssetAvenue offers bridge and transitional loans for commercial real estate such as office 
buildings, industrial properties, shopping centers, apartment complexes and luxury, non-owner 
occupied residential properties.  Institutional and accredited investors who are members of the 
online platform can choose from an array of professionally vetted loans to fit diverse portfolio 
goals.  

With over $2.5 billion under management, DCM Ventures has invested in more than 250 
technology companies across the United States and Asia.  Additional investors include 
NetEase, Matrix Partners and Ron Suber, President of Prosper.  

“We’re extremely excited to support AssetAvenue’s rapid growth,” said David Chao, General 
Partner at DCM Ventures.  “The company’s ability to provide quick and efficient loans through 
its use of technology will dramatically change how lending is done in the commercial real estate 
space.”  

"We were one of the lead investors in the company's seed round, and our belief in the 
AssetAvenue team has been reinforced after seeing the company achieve significant milestones 
in its first year,” added Josh Hannah, General Partner at Matrix Partners.  “The team is very 
experienced and they have identified a great opportunity to address the needs of an 
underserved market that is not being met by current banking solutions. We're pleased to 
participate in the Series A round and look forward to seeing AssetAvenue's growth over the next 
year."  

AssetAvenue’s executive team is comprised of three co-founders: 
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- David Manshoory, Chief Executive Officer, an executive with more than ten years of
proven success in start-ups and commercial real estate investing;

- Kevin Arrabaca, President of Real Estate Investments, previously held management and
officer positions at Colony Capital and American Capital Realty, and has underwritten
over $10 billion of real estate throughout his career; and

- Chris Ganan, President of Capital Markets, has over a decade of real estate experience
sourcing and structuring joint ventures and funds with private equity, hedge fund, and
high net worth foreign and domestic investors.

For more information, please visit: www.assetavenue.com. 

About AssetAvenue: 
AssetAvenue is an online peer-to-peer lending platform for commercial real estate loans.  The 
Company provides quick and reliable access to competitively priced loans while offering 
accredited and institutional investors the potential to earn attractive returns.  AssetAvenue 
leverages its innovative technology platform to provide bridge financing from $250,000 to $25 
million per property.  Qualified investors can participate in funding with as little as $5,000, or 
fund loans through the Company’s Whole Loan Program.  AssetAvenue has been recognized 
as one of the top 10 lending start-ups by CB Insights and featured in top media outlets, 
including the Wall Street Journal, Entrepreneur and Forbes.  Learn more about investing and 
borrowing at www.assetavenue.com. 

About DCM Ventures: 
DCM Ventures is an early stage venture capital firm based in Silicon Valley, Beijing and Tokyo 
with more than $2.5 billion under management.  The team's global DNA and extensive industry 
expertise empowers its entrepreneurs with hands-on operational guidance and a global network 
of business and financial resources.  DCM Ventures has invested in more than 250 technology 
companies across the United States and Asia backing numerous industry leaders over its 20 
year history.  Successful exits (IPOs and M&As) include, among others, China-based: 51job, 
58.com, 99Bill (Wanda Group), BitAuto, Dangdang, Luxin, Renren, Tuniu, and Vipshop; Japan-
based: JCI, Kabu.com, Pokelabo (GREE), Scigineer, and StarFlyer; U.S.-based: About.com,
Basis (Intel), Fortinet, PGP Corporation (Symantec), SandForce (LSI), Slice Technologies
(Rakuten), and Sling Media (EchoStar) as well as eDreams in Spain and Daum Kakao in Korea.

Media Contact: 
Allison+Partners 
Emily Nauseda 
206.686.6434 
ENauseda@allisonpr.com 

AssetAvenue 
Jean Lin 
310.259.4900 
JLin@assetavenue.com 

### 
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Avant Launches Institutional Marketplace with Global Alternative Asset Manager KKR, Victory Park 
Capital and Jefferies as Lead Investors 

CHICAGO, IL– April 13, 2015 – Avant, a leading online lending platform, is pleased to announce the 
launch of Avant Institutional Marketplace, an inaugural program which enables institutional investors to 
purchase loans originated by the Avant technology platform. The $400 million financing arrangement to 
purchase newly originated loans led by KKR represents another opportunity for Avant to partner with 
the leading, global investor. KKR is joined by incumbent financing relationships Jefferies and Victory Park 
Capital in this arrangement. 

“KKR is a best-in-class financial institution with a longstanding reputation for building significant value 
for its partners. We are thrilled to join forces with KKR and build a new platform where investors can 
purchase Avant loans originated through the Avant platform,” says Al Goldstein, CEO of Avant. “The new 
sources of capital obtained through the Avant Institutional Marketplace will allow our company to focus 
on growth and continue to serve the unique financial needs of the everyday consumer in the U.S. and 
abroad.” 

Michael O’Donovan, Managing Director of KKR, explains that the launch of the Avant Institutional 
Marketplace is a significant step in building upon Avant’s leadership position in the emerging online 
lending market. “Avant is driving changes for the lending industry and has demonstrated a strong track 
record of excellence,” says O’Donovan. “We support Avant’s dedication to innovation in this emerging 
market and, we believe the Avant Institutional Marketplace will deliver attractive, risk-adjusted returns 
to our investors.” 

This transaction marks yet another significant milestone in Avant’s successful fundraising journey. Avant 
was Chicago’s most funded company in 2014, according to Crain’s Chicago Business, and has raised over 
$1.4 billion in funding to date. Suk Shah, CFO of Avant, notes this transaction signifies an important step 
in the next phase of Avant’s financing strategy. “Avant Institutional Marketplace offers institutional 
investors access to this new, emerging asset class and benefits Avant by diversifying funding sources and 
adding off-balance sheet flexibility,” says Shah. 

Through the use of big data and machine-learning algorithms, Avant has transformed the traditional 
personal loan process into a streamlined, customer-friendly experience by lowering the costs and 
barriers of borrowing. The company counts Tiger Global Management, August Capital, Victory Park 
Capital, Peter Thiel, KKR, DFJ Growth, and RRE Ventures among its investors and has issued more than 
175,000 loans through the Avant website. Personal loan originations since inception are projected to 
exceed $1 billion by the end of Q2.  

More information regarding the Avant Institutional Marketplace program can be found at 
www.avant.com/marketplace. 

About Avant 
Avant is an online lending platform that is changing the way consumers obtain credit by lowering the 
costs and barriers of borrowing. Utilizing big data and machine-learning algorithms, the company offers 
a unique and highly customized approach to streamlined credit options. At its core, Avant is a tech 
company that is dedicated to creating innovative and practical financial products for all consumers. After 
securing more than $1 billion in funding, Avant was the most funded company in Chicago in 2014. More 
than 150,000 loans have been issued through the Avant website. Avant has been featured in 
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publications such as Wall Street Journal, The New York Times, TechCrunch, Fortune, Bloomberg and 
Crain’s Chicago Business and was named to Forbes America's Most Promising Companies  list for 2015. 
Avant operates in 46 U.S. states and in the United Kingdom. Find out more at www.avant.com.  

CONTACT: Carolyn Blackman, 312-763-7510, carolyn.blackman@avant.com 
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Cloud Lending Solutions to Discuss Technology Driving Alternative Lending Innovation at LendIt USA  
CTO Darpan Saini to share strategies on building marketplace platforms that empower non-bank lenders 

to deploy new lending products at scale and speed  

NEW YORK—April 13, 2015—Cloud Lending Solutions, the only end-to-end lending platform built 
natively on salesforce.com, today announced that its CTO, Darpan Saini, will be speaking on building 
online lending platforms at LendIt USA 2015, the world’s largest annual gathering of the online lending 
community. 

Who: Darpan Saini, CTO, Cloud Lending Solutions 
What: “Building an Online Lending Platform – Building the Back Office”  
Where: LendIt USA 2015, New York Marriott Marquis, Level 7 - SoHo Complex, New York City 
When: Monday, April 13, 2015, 1:20-1:40 p.m. ET 

A seasoned application developer, Darpan Saini co-founded Cloud Lending Solutions in 2012 to bring 
global cloud infrastructure to market for non-bank lenders to efficiently manage loan portfolios, 
increase transaction volume and rapidly bring new products to market.   

Cloud Lending has helped customers like Harmoney and LendingPoint deploy customizable lending 
engines that scale to adapt to marketplace lenders and borrowers who expect more cost-effective 
access to credit, in a matter of mere minutes. LendingPoint deployed Cloud Lending’s cloud-based loan 
processing platform in less than 90 days, drastically shortening the anticipated 12 month roll-out. Both 
Harmoney and LendingPoint will be onsite at LendIt to discuss how they’re adapting and thriving in the 
alternative finance industry. 

At the LendIt Conference, Cloud Lending Solutions will be releasing a whitepaper “To Build or To Buy? 
The Question for Every Marketplace Lender” which can be accessed here: 
http://marketing.cloudlendinginc.com/build-or-buy-marketplace-software. To meet with Darpan, please 
email cloudlending@mslgroup.com or visit booth 508. 

About Cloud Lending Solutions 
Cloud Lending Solutions is a global cloud infrastructure company that offers a suite of SaaS applications 
that efficiently manages loan portfolios, increases transaction volume, and rapidly brings new products 
to market for non-bank financial institutions all over the world. Our lending solutions are built natively 
on the salesforce.com platform so customers can safely and confidently utilize cloud technology to 
significantly lower costs, generate greater revenue and outperform their competitors. For further 
information and to see how we can help you, please reach us at info@cloudlendinginc.com or on our 
website www.cloudlendinginc.com.  

About the LendIt USA 2015 
Financial innovators, investors and pioneers from all over the world attend LendIt USA for an 
opportunity to learn from market leaders, form key business alliances, and showcase and launch 
industry-moving products and services. LendIt USA is the must attend conference series for anyone 
conducting business within the online lending community. 

Contact: 
Anna Vaverka, MSLGROUP 
415-512-0770
cloudlending@mslgroup.com
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Collections Marketing Center, Inc.   •   300 Water Street, Suite 100   •   Wilmington, DE 19801 

Telephone: (302) 830-9262   •   Fax: (302) 397-2017   •   www.cmcagile.com 

FOR IMMEDIATE RELEASE: 

CMC Develops Significant New Customer Experience Management 
Capabilities  

CMC develops Web Content Management System and enhanced Responsive Web Design 
functionality, bolstering Industry-leading Customer Experience Management Platform.

WILMINGTON, Del., Apr 10, 2015— CMC, a leading provider of business process 
automation solutions for global lenders, today announced the development of a Web 
Content Management System (WCMS) and Responsive Web Design (RWD) capability as 
the latest enhancements to its CredAgility® Customer Experience Management 
Platform.    

The Web Content Management System (WCMS) allows clients to personalize their 
customers’ web experiences via dynamic and flexible content. CredAgility’s proprietary 
strategy engine offers comprehensive decisioning capability to render an array of 
communications (service advisory, cross sell, marketing, account alerts, etc.) by means of 
robust and easy-to-configure business rules. Key customer demographics, account 
information, and other client-based rules can be leveraged to customize content to be 
displayed to a particular customer at a particular time.  

“Customers now expect tailored and customized interactions across multiple channels, all 
relevant to their needs and circumstances. CMC’s clients can harness the power of the 
CredAgility Web Content Management System to apply data sets intelligently and in real-
time”, said Vytas Kisielius, CMC, CEO. “This means significant improvement to marketing 
efforts and ROI, but it also means our clients’ customers are finding the sort of 
experiences they deserve.” 

In addition to the Content Management System, CMC is proud to introduce Responsive 
Web Design (RWD) capabilities to support a seamless mobile experience, regardless of 
device. Clients can offer mobile friendly versions of their customer portals simply by using 
new CredAgility functionality, complementing all current functionality and services.  

These enhancements will deploy early in the third quarter of 2015. 

About Collections Marketing Center, Inc. (CMC) 
CMC offers pioneering customer experience management solutions that enable 
lenders to deploy completely synchronized offers, contacts, workflows, content 
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Collections Marketing Center, Inc.   •   300 Water Street, Suite 100   •   Wilmington, DE 19801 

Telephone: (302) 830-9262   •   Fax: (302) 397-2017   •   www.cmcagile.com 

and treatments across credit card, real estate, student, and installment loan 
products. The company’s CredAgility® platform is helping a rapidly growing 
number of top lenders automate customer-facing business processes, optimize 
the effectiveness of their resolution strategies, and realize efficiency gains 
through improved customer engagement. The company’s Unified Collections™ 
solution, for example, is helping creditors improve their borrowers’ experience 
and post large efficiency and effectiveness gains while dramatically improving 
compliance. For more information, visit www.cmcagile.com or call 302-830-9262. 

CMC, CredAgility and Unified Collections are trademarks or registered 
trademarks of Collections Marketing Center, Inc. in the United States and/or in 
other countries. Other products and company names herein may be trademarks 
of their respective owners 
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Former Citigroup Executive Joins CommonBond as Chief Risk Officer 

Vinayak Gurjar to lead risk management for leading marketplace lending platform 

NEW YORK, N.Y. (April 13, 2015) – CommonBond, a leading marketplace student lending platform 
that lowers the cost of student loans for borrowers and provides financial returns for investors, today 
announced the appointment of Vinayak Gurjar as Chief Risk Officer. In this role, Mr. Gurjar will be 
responsible for overseeing CommonBond’s risk management strategy and underwriting guidelines. 

“As CommonBond continues to expand its footprint as a leading marketplace lending platform, we 
are fortunate to have Vinayak lead our risk organization,” said David Klein, Co-founder and Chief 
Executive Officer of CommonBond. “Vinayak brings a very strong background in capital markets and 
structured finance which will help bring CommonBond to more and more borrowers."  

"Marketplace lending is one of the world’s fastest-growing industries and is expected to surpass $1 
trillion in 10 years," said Mr. Gurjar. "As I looked across the landscape, CommonBond stood out 
based on its balance of scale and responsible underwriting. I look forward to further developing 
CommonBond's risk management strategy and positioning the company to grow responsibly in the 
years to come.” 

Prior to joining CommonBond, Mr. Gurjar was Global Head of Governance in Treasury Capital 
Markets at Citigroup, where he led authorization for issuance of Citigroup’s third-party debt, including 
securitization. He also managed liquidity risk metrics for the holding company and led assessment of 
internal controls for compliance with policies. Prior to Citigroup, Mr. Gurjar worked as a Director at 
Standard & Poor’s for more than seven years, where he rated structured finance transactions 
backed by both consumer and commercial assets. At S&P, Mr. Gurjar had an instrumental role in 
leading credit and structure analysis for a variety of issuers of asset-backed securities (ABS) 
covering consumer assets such as credit cards, student loans and auto loans/leases, as well as 
commercial assets. He also worked as Principal Associate at Capital One.  

Mr. Gurjar received his Masters of Business Administration from UNC-Chapel Hill, and graduated 
from the National Institute of Technology, India with a Bachelor of Engineering in Mechanical 
Engineering. 

CommonBond is changing the student loan industry by offering savings to borrowers and providing 
financial returns for investors. The CommonBond community of borrowers is comprised of highly 
credit-worthy millennials who have been underserved by traditional lenders. To date, CommonBond 
has raised more than $300 million in lending capital. Main financial backers include Tribeca Venture 
Partners, The Social+Capital Partnership and Nelnet, Inc., as well as industry veterans Vikram Pandit, 
Tom Glocer and Tom Kalaris. 

About CommonBond 

CommonBond is a leading marketplace student lending platform that lowers the cost of education for 
borrowers and provides financial returns for investors. CommonBond is dedicated to delivering best-
in-class student loan options with competitive pricing, a simple online experience through superior 
technology and service that is human, responsive and empowered to help borrowers. Since its 
national launch in 2013, CommonBond has raised more than $300 million in lending capital to fund 
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and refinance student loans. The company saves borrowers, on average, $10,000 over the life of the 
loan. CommonBond is also the first company to bring the "one-for-one" model of social good to 
education and finance: For every degree fully funded on the company's platform, CommonBond 
funds the education of a student in need abroad for a full year, through a partnership with Pencils of 
Promise. For more information, visit http://www.commonbond.co. 

Media Contact: 

Michaela Kron 
PR Manager, CommonBond 
michaela@commonbond.co 
404-210-9945
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CREDIBILITY CAPITAL LAUNCHES ONLINE LENDING PLATFORM FOR 
SMALL BUSINESS OWNERS 

Marketplace Lender Partners with Dun & Bradstreet Credibility Corp. to Identify Borrowers 
and Match Businesses with Institutional Lender Capital  

April 13, 2015 (New York, NY) – Credibility Capital Inc., a marketplace lender focused on prime 
credit small business borrowers, announced today that it has launched its online lending 
platform at www.CredibilityCapital.com.  The New York-based company seeks to close a critical 
gap in small business lending, providing affordable financing solutions to businesses many of 
which are too small for traditional banks and are frequently pushed to more expensive financing 
solutions that are not commensurate with their credit profiles.   

“We are filling a void in the small business financing landscape that took shape in 2008 with the 
pullback of bank lending,” said Brett Baris, President of Credibility Capital.  “Because of our 
partnership model, we can drive down borrower acquisition costs and pass on the savings to 
small businesses while at the same time delivering an attractive return to our institutional 
investors.” 

Credibility Capital uses proprietary underwriting and insight to match businesses with lending 
capital sourced from institutional investors including hedge funds, banks, family offices, and 
insurance companies to fund loans. The Credibility Capital Risk (CCR) Score incorporates a range 
of data to assess the creditworthiness of the prospective business, assign an interest rate, and 
match the borrower with an institutional investor.  The CCR Score takes into account factors 
including credit history and payment data, as well as key merchant data, to help assess risk and 
make quick lending decisions.  Loans range from $10,000 to $150,000. 

To source prospective borrowers, Credibility Capital has partnered with Dun & Bradstreet 
Credibility Corp., a leading provider of credit services for businesses.  Dun & Bradstreet 
Credibility Corp. engages with over 50,000 businesses each month, helping those businesses 
achieve a range of goals including access to financing and capital.  

Access to financing remains a primary challenge for small businesses seeking to grow.  In its Q1 
2015 Private Capital Access survey, performed in partnership with Pepperdine University, Dun & 
Bradstreet Credibility Corp. found that approximately two-thirds of businesses surveyed found it 
challenging to raise equity financing (63%) and debt financing (61%), and businesses with 
revenue under $5 million reported a success rate of only 35% for traditional bank loans, an 8% 
decline from Q4 2014.  

-more-
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2-2-2

Credibility Capital is led by Brett Baris who has over 17 years of experience in growth capital 
investments in business and financial services.  He is joined by Chief Operating Officer Mark 
Rambler who comes from Fortress Investment Group, a leading global investment management 
firm.  

Credibility Capital will be exhibiting from April 13th to April 15th at LendIt USA, the world’s largest 
annual gathering of the online lending community, and is available for partnership and lender 
opportunties.  For more information on the event, visit http://www.lendit.co. 

About Credibility Capital Inc. 
Credibility Capital Inc., based in New York, is a marketplace lender focused on prime credit small 
business borrowers.  The Company was founded by Brett Baris, who has been a financial 
services and financial technology investor for 17 years, and Mark Rambler, who was previously 
with Fortress Investment Group.  

For more information: Brett Baris at  inquiries@credibilitycapital.com  or 917-848-7893, or via 
Twitter at  @credibilitycap. 

# # # 
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MEDIA ADVISORY 

Equifax to Participate in 2015 LendIt USA Conference 
Equifax panelist Jeff Knott will speak about trends in credit underwriting and the 

importance of income and employment verification in online lending 

ATLANTA – April 7, 2015   Equifax, a global information solutions company, is looking to make headlines at the trendy 
LendIt USA conference.  Why, you may ask, is a credit reporting agency attending?   

The answer: Because when it comes to trendsetting – including online lending – Equifax has consistently been at the 
forefront of cutting-edge analytics and holistic insights that businesses can use to make safer and more predictable lending 
decisions. As online lenders are learning, we’re not just a credit bureau anymore. 

That is why, for a second straight year, Equifax executive Jeff Knott will share the spotlight at the world’s largest annual 
gathering of the online lending community. He’ll join the growing crowd at LendIt, which has gone from a few hundred 
attendees in 2013 to more than 1,500 expected this year in New York City. 

We imagine that’s why you are planning to attend LendIt. And we hope to see you there! 

Because of Equifax’s continuing role in providing trusted data to online lenders, Jeff will be speaking on “Trends in Credit 
Underwriting” on April 14. More details about his panel are listed below, but feel free to view his and other panelists’ remarks 
from the 2014 conference. 

The Details 

Who:  Jeffrey Knott, Assistant Vice President at Equifax 

What:  Importance of income and employment verification and other trends in credit underwriting for online lenders 

When: 11:30 am – 12:00 pm EST, April 14th 

Where:  Astor Ballroom, Marriott Marquis in Times Square 

Contact:  Please contact Mark Braykovich to schedule an interview with Equifax: mbraykovich@thewilbertgroup.com or 
404-343-0886    

### 

About Equifax 

Equifax is a global leader in consumer, commercial and workforce information solutions that provides businesses of all sizes 
and consumers with insight and information they can trust. Equifax organizes and assimilates data on more than 600 million 
consumers and 81 million businesses worldwide.  The company’s significant investments in differentiated data, its expertise 
in advanced analytics to explore and develop new multi-source data solutions, and its leading-edge proprietary technology 
enables it to create and deliver unparalleled customized insights that enrich both the performance of businesses and the 
lives of consumers. 

Headquartered in Atlanta, Equifax operates or has investments in 19 countries and is a member of Standard & Poor's (S&P) 
500® Index.  Its common stock is traded on the New York Stock Exchange (NYSE) under the symbol EFX. In 2014, Equifax 
was nominated as a Bloomberg BusinessWeek Top 50 company; its CIO was listed as one of the top 100 by CIO magazine; 
and the company was named to the Fintech 100 list, was recognized as a top 20 company to work for by the Atlanta 
Journal-Constitution, and was named a 2014 InformationWeek Elite 100 Winner. For more information, please visit 
www.equifax.com. 
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China's Leading Alternative Lender Adopt FICO Risk Management 

Technology to Strengthen Viability and Profits Amid Rapid Growth 

Eleven micro-credit financiers jointly sign up to FICO Alternative Lending Platform 

BEIJING—March 10, 2015—FICO (NYSE:FICO), the predictive analytics and decision 
management software company, has announced that 11 of China's leading alternative lending 
companies have signed to the new FICO® Alternative Lending Platform as part of industry-wide 
efforts to upgrade risk management across China's booming P2P (peer-to-peer) and micro-loan 
sector. 

FICO's cloud-based platform, which became available in February this year, saw immediate 
interest as an advanced, analytics-based solution that is easy to use, powerful and affordable. 

At a signing ceremony in Beijing yesterday, 11 companies representing an estimated ¥62 billion 
RMB (USD$10 billion) in loans signaled they would soon start using the platform. 

CreditEase, Yooli.com, Souyidai.com, Helloan.cn, Renrenmoney.com, Sunshine Insurance, 
Anrunjinrong.com, Firstp2p.com, Xyb100.com and HaoDai.com are the nation's first alternative 
lending organizations to sign up. FICO has also reached an agreement with the Beijing Internet 
Lending Association to educate and advance risk management practices across the industry. 

"Risk management is a core competence for all lenders, in part because it has direct bearing on 
their lending capital and profitability," said John Chen, managing director, FICO China. "The FICO 
Alternative Lending Platform has been designed to meet the needs of a wide variety of 
organizations in China, from established alternative lenders and startups to traditional finance 
institutions. Each client will benefit from FICO's consultancy capabilities, which combine 
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international expertise with local insight to ensure the real-time risk management system we 
deliver is tuned to their specific needs and ecosystem." 

Mr. Dagang Guo, general secretary of Beijing Internet Lending Association, said, "The 
transaction value from the members of the Beijing P2P Association represents about one 
quarter of the total industry. The sustainable development of China's P2P industry needs 
internal self-discipline and the support of external experts in order to protect investors and allow 
a healthy industry environment to develop. FICO has been well recognized as the global leader 
in risk management. We are keen to collaborate with FICO to upgrade the industry's risk 
management." 

Mr. Ning Tang, chief executive officer of CreditEase, said, "We have been working closely with 
FICO since 2011, and have found its global expertise, local insight and professionalism to be 
very impressive. Here at CreditEase we have witnessed fast growth in the last four years, as we 
have penetrated different sectors of the internet finance market. We are glad to extend our 
partnership with FICO to provide more alternative lending offerings to our Chinese customers." 

The alternative lending market in China has developed into a flourishing sector of the shadow 
banking industry. At the end of 2014, more than 1,500 P2P websites were operating; almost 
double the number in 2013. The value of transactions for the year was more than 250 billion 
yuan, nearly 2.4 times of that in 2013. On the flip side, a lack of scientific risk management, 
appropriate government regulation and sound operating processes has resulted in 275 P2P 
operators going bankrupt in 2014 or suffering serious problems. This is 3.6 times the number in 
2013, according to the China Internet Finance Annual Report published this month by 
Wangdaizhijia. 

Mr. Mingshun Li, chief executive officer of Haodai.com, said, "As the leading P2P search engine 
in China, we have witnessed all the ups and downs of the industry. Risk management is the key 
success factor for P2P companies to win the battle against bad loans. If more P2P players take 
up FICO's affordable analytic and decision-making solutions, it will enable the sustainable 
industry development and better protect Chinese investors." 

Mr. Yannan Liu, chief executive officer of Yooli.com, said, "Yooli has worked with FICO to 
establish our risk management system when our business started. We are proud that our bad 
loan rate is below the average industry level. The advanced risk management system has 
become one of our key success factors. We expect the continuous cooperation between FICO 
and Yooli will support Yooli to grow in a healthy and speedy way." 

Mr. Jianwen Xu, chief executive officer of Renrenmoney.com, said, "We always stand in 
investors' shoes to design investment products that offer transparency and profitability. We are 
motivated to sign up to FICO's Alternative Lending Platform and I believe FICO's experience with 
top global and Chinese P2P leaders will help us continue offering investors more choices." 

Dr. Simon Sha, deputy general manager, Micro-Finance BU, Sunshine Insurance Group, said, "We 
are affiliated to the Sunshine Insurance Group and solid risk management is core to our 
competiveness. We are happy to cooperate with FICO, the global leader in banking risk 
management. We feel confident this cooperation will benefit our clients." 
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Developed by Fair Isaac Advisors, FICO's global business consulting and analytics division, the 
design of the FICO® Alternative Lending Platform allows micro-lenders to use a risk scoring and 
decision making system, specifically tailored to their unique originations process. 

FICO's cloud-based platform has also been designed to be very cost-effective, by eliminating 
costly installations and updates. The solution offers the ability to incorporate customized rules 
to ensure the fastest possible time-to-value for FICO clients. FICO® Alternative Lending 
Platform can help lenders significantly improve the quality of their underwriting decisions, 
effectively identify and control credit risks, drive profitable growth and expand their business 
while creating efficiency and speed in their credit origination workflow. 

Future improvements are already being developed to further leverage the power of FICO's Big 
Data capabilities and incorporate other analytic dimensions of the Chinese consumer to give 
lenders an even more granular understanding of the risk, fraud and consumption patterns of 
their future clients. 

For more information please download the PDF at: http://www.fico.com/en/latest-
thinking/product-sheet/fico-alternative-lending-platform 

About FICO 
FICO (NYSE: FICO) is a leading analytics software company, helping businesses in 90+ 
countries make better decisions that drive higher levels of growth, profitability and customer 
satisfaction. The company's groundbreaking use of Big Data and mathematical algorithms to 
predict consumer behavior has transformed entire industries. FICO provides analytics software 
and tools used across multiple industries to manage risk, fight fraud, build more profitable 
customer relationships, optimize operations and meet strict government regulations. Many of 
our products reach industry-wide adoption. These include the FICO® Score, the standard 
measure of consumer credit risk in the United States. FICO solutions leverage open-source 
standards and cloud computing to maximize flexibility, speed deployment and reduce costs. 
The company also helps millions of people manage their personal credit health. FICO: Make 
every decision count™. Learn more at www.fico.com. 

For FICO news and media resources, visit www.fico.com/news. 

FICO and "Make every decision count" are trademarks or registered trademarks of Fair Isaac 
Corporation in the United States and in other countries. 

Photo - http://photos.prnewswire.com/prnh/20150309/180300  
Logo - http://photos.prnewswire.com/prnh/20111010/CG83314LOGO 

To view the original version on PR Newswire, visit: http://www.prnewswire.com/news-
releases/chinas-leading-alternative-lenders-adopt-fico-risk-management-technology-to-
strengthen-viability-and-profits-amid-rapid-growth-300047322.html 

SOURCE Fair Isaac Corporation 

David Zhou, Influencer for FICO, +86 186 1114 0238, david.zhou@influencer.com.cn; or Saxon 
Shirley, FICO, +65 9171 0965, saxonshirley@fico.com
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Contact: Media:  Investors/Analysts: 
Jeff Scott for FICO Steven Weber   
+1 (408) 884-4017 +1 (800) 213 5542
jscott@iqprinc.com investor@fico.com

Meredith Griffanti Jean Creech Avent 
+1 (404) 885-8913 +1 (678) 6942439
Meredith.Griffanti@equifax.com Jean.Creech@lexisnexis.com

FICO, LexisNexis Risk Solutions & Equifax Joining to Generate Trusted 
Alternative Data Scores for Millions More Americans 

FICO will use LexisNexis and Equifax alternative data to create scores for potentially 15 million 
unbanked and under-banked consumers 

SAN JOSE, Calif. — April 2, 2015 — FICO (NYSE:FICO), LexisNexis® Risk Solutions, and 
Equifax (NYSE: EFX) today described details of a pilot program currently underway. The pilot 
program allows 12 of the largest credit card issuers in the U.S. to use alternative data to identify 
creditworthy individuals who would otherwise be unlikely to obtain traditional credit. 

Based on extensive research, FICO’s data scientists found that alternative data such as property 
records, telecommunications and utility information can reliably be used to score 15 million 
consumers who do not have enough credit data to generate FICO scores. By using alternative 
data from LexisNexis and Equifax, FICO will give card issuers a FICO® Score that complies with 
relevant regulations that they can use to extend credit responsibly to millions of additional 
people.   

“Working with Equifax and LexisNexis, we set out to help unbanked, under-banked and 
disadvantaged people gain equal access to the standard credit products enjoyed by millions of 
Americans,” said Jim Wehmann, FICO’s executive vice president for Scores. “We’re excited by 
our pilot program’s strong results thus far. FICO’s focus is on expanding access to credit; not 
simply scoring more people. Our approach also addresses a paradox for people seeking their 
first traditional credit product – you often need a credit history before you can get traditional 
credit.” 

The data used in FICO’s pilot program includes telecommunications and utility bills from Equifax 
as well as property and public records from LexisNexis.  This new FICO Score is engineered to 
work alongside existing FICO® Scores. Card issuers will be able to use the alternative score 
without having to “rip and replace” existing systems, significantly lowering the cost and 
accelerating time to market.    

“Card issuers are seeking opportunities to safely expand access to credit based on new data 
sources that are reliable, compliant and predictive and we have received an incredible response 
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to this pilot program,” said Rick Trainor, CEO, LexisNexis Risk Solutions, Business Services.  
“LexisNexis data, which the financial services industry has trusted for more than 40 years, 
provides additional insights about creditworthiness that can help bring millions of consumers into 
the financial mainstream.” 

“The best-in-class telecommunications and utility data available only from Equifax shows that 
unbanked consumers who, for example, make regular, on-time payments to wireless carriers, 
may be creditworthy and reliable customers,” said Joy Wilder Lybeer, Senior Vice President of 
Enterprise Alliances, Equifax. “We want to help card issuers identify as many additional 
creditworthy people as possible, so as to work toward a more financially inclusive and 
responsible borrowing environment.” 

FICO is planning to complete the pilot program in the coming months, and expects to make the 
score based on alternative credit data available to more lenders later this year. Card issuers who 
are interested in learning more about FICO’s work with alternative data may contact FICO at 
FICOScoreInfo@FICO.com. 

About FICO 
FICO (NYSE: FICO) is a leading analytics software company, helping businesses in 90+ 
countries make better decisions that drive higher levels of growth, profitability and customer 
satisfaction. The company’s groundbreaking use of Big Data and mathematical algorithms to 
predict consumer behavior has transformed entire industries. FICO provides analytics software 
and tools used across multiple industries to manage risk, fight fraud, build more profitable 
customer relationships, optimize operations and meet strict government regulations. Many of our 
products reach industry-wide adoption. These include the FICO® Score, the standard measure of 
consumer credit risk in the United States. FICO solutions leverage open-source standards and 
cloud computing to maximize flexibility, speed deployment and reduce costs. The company also 
helps millions of people manage their personal credit health. 

FICO: Make every decision count™. Learn more at www.fico.com. 

For FICO news and media resources, visit www.fico.com/news. 

FICO and “Make every decision count” are trademarks or registered trademarks of Fair Isaac 
Corporation in the United States and in other countries. 

About Equifax  
Equifax is a global leader in consumer, commercial and workforce information solutions that 
provides businesses of all sizes and consumers with insight and information they can trust. 
Equifax organizes and assimilates data on more than 600 million consumers and 81 million 
businesses worldwide.  The company’s significant investments in differentiated data, its expertise 
in advanced analytics to explore and develop new multi-source data solutions, and its leading-
edge proprietary technology enables it to create and deliver unparalleled customized insights 
that enrich both the performance of businesses and the lives of consumers. 

Headquartered in Atlanta, Equifax operates or has investments in 19 countries and is a member 
of Standard & Poor's (S&P) 500® Index.  Its common stock is traded on the New York Stock 
Exchange (NYSE) under the symbol EFX. In 2014, Equifax was nominated as a Bloomberg 
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BusinessWeek Top 50 company; its CIO was listed as one of the top 100 by CIO magazine; and 
the company was named to the Fintech 100 list, was recognized as a top 20 company to work for 
by the Atlanta Journal-Constitution, and was named a 2014 InformationWeek Elite 100 Winner. 
For more information, please visit www.equifax.com. 

About LexisNexis Risk Solutions 
LexisNexis Risk Solutions is a leader in providing essential information that helps customers 
across industries and government predict, assess and manage risk. Combining cutting-edge 
technology, unique data and advanced analytics, LexisNexis Risk Solutions provides products 
and services that address evolving client needs in the risk sector while upholding the highest 
standards of security and privacy. LexisNexis Risk Solutions is part of RELX Group plc, a world-
leading provider of information solutions for professional customers across industries.  

LexisNexis is a registered trademark of Reed Elsevier Properties, Inc., used under license. Other 
products or services are the trademarks or registered trademarks of their respective owners. 

# # # 
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Foundation Capital Identifies What’s Driving the Next Big Ideas in Financial Technology

New Technologies, Consumer Trends and Non-Bank Competitors Aim to Disrupt Industry Dynamics 

MENLO PARK, CA – (April 13, 2015) – In an era of heightened consumer skepticism and innovation, 
traditional financial institutions are finding it difficult to cope for two main reasons. Firstly, banks are 
inefficient. McKinsey found just 30 percent of top global banks improved cost efficiency over a four-year 
period. Secondly, banks are unloved. A Viacom survey of millennials revealed 33 percent believe they 
won’t need a bank at all and nearly half are counting on tech startups to overhaul the way banks work. 

This moment signals a transformation taking place across the entire financial sector, which is giving 
emerging technology companies significant opportunities to innovate. 

In a follow up to his 2014 paper on the rise of marketplace lending titled, “A Trillion Dollar Market by the 

People, For the People,” Foundation Capital General Partner Charles Moldow, has released “The Next 

Big Ideas in Financial Technology.” The new paper identifies and outlines consumer trends that will best 

position companies to disrupt or even displace the financial services incumbents.  

“The companies best positioned to disrupt or even displace the incumbents will develop against four key 
elements, which consumers increasingly demand: simplify what is complex, increase transparency, offer 
analytics, and reduce friction,” said Charles Moldow, general partner at Foundation Capital and author of 
the report. “A new cohort of companies is poised to revolutionize the financial services space across all 

types of transactions—payments, wealth management, personal investing, loans, and insurance.” 

Key topics in “The Next Big Ideas in Financial Technology” include:

● The Opportunity for Emerging FinTech Players: The $2 trillion potential market for financial
technology startups makes financial services one of today’s most exciting areas for innovation

and investment.
● Four Maxims for the Future of FinTech: Simplification, transparency, analytics, and reducing

friction will be the keys that unlock a new wave of customers who expect more from their financial
service providers.

● A Growing Customer Base:  The current generation of the intentionally unbanked who expect
more from their financial service providers will seize new platforms to improve and simplify their
lives to save more money.

To download the full paper, please visit: http://www.foundationcapital.com/fcideasfintech 

About Charles Moldow

Charles Moldow is a general partner at Foundation Capital, and is always on the lookout for startups 
working on the next generation of fintech, martech and consumer tech solutions and services. His current 
portfolio includes AdRoll, AuxMoney, BancBox, CloudOn, DogVacay, LendingClub, Lending Home, Motif 
Investing, OnDeck and Refresh. 

Over the last five years, Charles and Foundation Capital have invested close to $114M in financial 
services startups including OnDeck Capital, Motif Investing, Lending Home, Sunrun, AuxMoney and 
Lending Club, which announced it’s IPO - the second largest in tech - in 2014. Since joining Foundation in 
2005, he has made fourteen investments, of which six have been acquired: CloudOn to Dropbox, 
PowerSet to Microsoft; Xoopit to Yahoo!; Adwhirl to Google; Weblistic to Spot Runner; and, Therative to 
Phillips.  
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Charles has deep experience in all things marketplace lending and published the well-circulated 
whitepaper, “A Trillion Dollar Market by the People, For the People,” in 2014. It has been downloaded and 

distributed to more than 25K readers in the financial space.  

Find him on LinkedIn (linkedin.com/in/charlesmoldow), and connect with him on Twitter @cmoldow. 

About Foundation Capital  
Foundation Capital is dedicated to the proposition that one entrepreneur's idea, with the right support, can 
become a business that changes the world. Foundation Capital has helped companies like Lending Club 
change the way money is lent and borrowed, EnerNOC invent the energy demand response market, and 
Netflix revolutionize media distribution and consumption, among many others. Foundation Capital is 
currently invested in more than 60 high-growth ventures in the areas of consumer, information 
technology, software, semiconductors, and clean technology including Beepi, BoardVantage, Chegg, 
Coverity, DogVacay, Kik, ForgeRock, Lending Home, Simply Hired, Spoon Rocket, Sunrun, and Venafi. 
Foundation Capital's twenty-five IPOs include Lending Club, OnDeck, MobileIron, Control4, TubeMogul, 
Envestnet, Financial Engines, Netflix, NetZero, Responsys and Silver Spring Networks. For more 
information, visit foundationcapital.com. 

### 
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13 April 2015 

GLI Finance Limited invests €445,500 in MytripleA, 
Spain’s first online regulated P2P lending platform 

GLI Finance Limited (“GLI”), a specialist provider of finance to small and medium-sized 
enterprises (“SMEs”), announces that it has agreed to invest €445,500 in MytripleA, as the lead 
investor in a €1 million equity financing. MytripleA is the first fully regulated Spanish peer to peer 
lending platform that facilitates the provision of alternative financing for Spanish SMEs. In return 
for the consideration GLI will receive a 9.9% equity stake in MytripleA. GLI has also committed to 
sourcing funding for €10 million of loans made through MytripleA, while other private investors 
have committed a further €4 million for the same purpose. Geoff Miller will also be appointed to 
the Board. 

Geoff Miller, Chief Executive of GLI, said: “This investment is a perfect fit with our strategy 

of focusing on unique platforms which provide capital to SMEs. It also enables us to expand our 
portfolio into Spain, which we see as a particularly attractive market due to its rigorous risk controls 
and robust regulatory approach. We believe that, having obtained full approval from the Bank of 
Spain to operate a peer to peer platform, MytripleA is uniquely placed to originate loans in Spain 
with an excellent risk-adjusted return profile.” 

Jorge Anton, Chief Executive of MytripleA, said: “There is a huge demand for alternative 
financing for SMEs in Spain. MytripleA has developed robust risk controls and an efficient 
technology to disrupt the Spanish alternative lending market.  The equity financing will be used to 
scale up data and product operations, increase marketing efforts and recruit staff. We are very 
pleased to be joining the GLI family and welcome them as a significant investor. We believe that 
the experience of the GLI management team will be hugely valuable as we work towards 
MytripleA’s goal of becoming a leading Spanish peer to peer lender.” 

-Ends-

Notes to editors 

GLI Finance Limited 
GLI Finance (www.glifinance.com) is a specialist provider of finance to small and medium sized 
enterprises and is quoted on the AIM market of the London Stock Exchange (ticker GLIF). GLI 
Finance both invests in loans to SMEs and originates finance for SMEs through a variety of 
finance platforms.  

The platforms in which GLI Finance is invested vary by geography, industry, size of lending and 
by type of lending. They include Global trade Finance, UK and US SME Lending, Offshore 
Lending, UK invoice discounting, European invoice discounting, Global multi-asset crowd funding 
and UK property-backed lending. 

31



MytripleA (www.mytriplea.com) 
MytripleA in Spain’s first online regulated P2P lending platform that facilitates alternative financing 
transaction between SMEs and lending investors. The platform offers investors an excellent risk-
adjusted return profile and SMEs a flexible alternative financing source.  

For further information, please contact: 

GLI Finance Limited 
Geoffrey Miller     
+1 203 916 0003
+44 7408 830719

Ed Gascoigne-Pees / Hazel Stevenson (Camarco) 
+44 (0)203 757 4984 / 4989

MytripleA 
Jorge Anton 
+34666124910
jorgeanton@mytriplea.com
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Meet Herio – A New Kind of Capital 
Herio Capital launches small business lending program 

New York, NY (April 8, 2015) - After a successful 60-day private beta, Herio Capital 
has announced the public launch of its small business lending program.  The 
announcement comes days before the leading alternative finance conference, LendIt 
2015 in New York.  

“During our beta, we funded over $1 million in loans while receiving critical 
feedback from our clients and partners,” says Sherif Hassan, Founder and Managing 
Partner. “The industry is just at the start of what we envision to be the future of 
credit and technology.  Through innovation, we will continue to improve the 
borrowing experience for small business owners and entrepreneurs.” 

Herio is guided by a proprietary underwriting algorithm, Herio Insight.  Insight 
helps determine the creditworthiness of a borrower by analyzing thousands of 
unique data points.  Led by finance and technology veterans with more than 50 
years of collective experience, Herio Capital is well-positioned to lead the future of 
online small business lending. 

“Historically, applying for a loan has been burdensome for small business owners.  
Our focus is on providing a user experience that is exceptional in both design and 
usability,” says Patrick Janson, Partner and Head of Product Management at Herio. 
“We have built a process that is transparent and intuitive for our clients to access 
working capital online.” 

Herio Capital is now officially open to the public and accepting loan applications 
from small business owners at www.heriocapital.com. 

About: 

Herio Capital is a financial technology company focused on providing loans to small 
businesses.  By using the right mix of automation and human insight, Herio provides 
business owners with working capital in as little as 48 hours.   

The founding team at Herio has funded over $1.5 billion in loans to more than 
10,000 small businesses in 700 industries. 
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LendingHome Originates $100M+ in First Year of Operations and Raises $100M+ of Equity 

Fastest Growing Marketplace Lender Finalizes $70M Series C Raise 

San Francisco – April 13, 2015 – San Francisco-based LendingHome, the leading mortgage marketplace 

lender, announced it has raised $109.3M across three rounds of financing since its founding in October 

2013, including most recently a $70M Series C investment round led by Renren, Inc. LendingHome also 

announced over $100M in origination volume since launching in April 2014. 

Previous to this round, LendingHome raised an $11.3M Series A in November 2013 led by Charles 

Moldow of Foundation Capital and announced a $28M Series B in September 2014 led by Meyer Malka 

of Ribbit Capital. Participants across rounds also include leaders in marketplace lending, fintech and real 

estate: First Round Capital, Scott Bommer of SAB Capital, Colony Capital, Cowboy Ventures and 

additional angel investors. With its latest investment, LendingHome will focus on national expansion, the 

introduction of multiple new loan products and enhanced corporate infrastructure in the upcoming year. 

“We’ve rebuilt the entire mortgage process from the ground up in one unified technology platform,” said 

Matt Humphrey, co-founder and CEO. “Not only is LendingHome giving all borrowers a fundamentally 

better experience, we’re also expanding access to credit for those who were traditionally underserved. It’s 

been incredibly rewarding to see LendingHome grow and help our customers all across the country.” 

LendingHome was founded by entrepreneurs Matt Humphrey and James Herbert as an alternative to the 

antiquated mortgage industry. Matt and James, who had experience dealing with the lengthy, complicated 

and confusing mortgage process as investors and borrowers, leveraged technology to reimagine the 

mortgage process as a simple, fast and transparent marketplace. Through LendingHome’s 100% online 

platform, loans are closed 5x faster and at a third of the processing cost compared to the industry average. 

By going beyond traditional credit and valuation analysis, LendingHome gives investors access to 

attractive, high-quality loans, targeting the non-confirming mortgage opportunity, a $600B annual market. 

Since its launch, LendingHome has partnered with institutional investors across credit funds, private 

equity firms, family offices and university endowments, among others. Their traction with borrowers has 

resulted in some of the highest customer satisfaction scores in the industry and a 35% customer referral 

rate. Since its founding in late 2013, LendingHome has grown to over 85 employees and is currently 

lending in 13 states across the U.S.  

“We saw LendingHome execute from zero to over $100M in loans in under a year in an $8T US market 

opportunity,” said Joseph Chen, chairman and CEO of Renren, Inc. “They have all the pieces in place: the 

best technology, a massive market, large-scale traction, a world-class team; LendingHome is a clear 

winner in marketplace lending.” 

“The pristine loan performance and attractive risk-adjusted returns are validation of the LendingHome 

model,” said James Herbert, co-founder and president. “With the support of our large base of existing 

institutional investors and over $100M in equity, we are in a strong position to introduce new products 

and significantly broaden our capital markets relationships in 2015.” 

https://www.lendinghome.com/
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About LendingHome 

Founded in October 2013 by entrepreneurs Matt Humphrey and James Herbert, LendingHome is the 

leading mortgage marketplace lender. LendingHome brings together the best team and most advanced 

technology to reimagine the entire mortgage process from start to finish. Through its proprietary 

platform, LendingHome is simply the best way for borrowers to get a mortgage and leverages technology 

to drive unmatched results for investors. To learn more, visit: lendinghome.com. 

For additional information or imagery, please contact: 

LendingHome 

Anne Feldman 
anne@derris.com 

646.362.4681 

https://www.lendinghome.com/
http://www.lendinghome.com/
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How much should you invest in Peer Lending? 

An analysis by LendingRobot

Introduction and Key Findings 

The goal of this analysis is to determine how much money investors should put in the new asset class 

commonly named ‘Peer Lending’ or 'Marketplace Lending'. Peer Lending allows investors to lend money 

directly to borrowers, and is part of a wave of new Internet-based services that achieve greater 

efficiencies through disintermediation. Peer Lending benefits from lower operational expenses than 

traditional institutions such as banks, which means it can offer both lower rates for borrowers and higher 

returns for lenders. In the span of a few years, Peer Lending has moved from novelty to the core business 

of multi-billion dollar concerns, such as Lending Club, Prosper, or FundingCircle. 

To determine how much to allocate to this asset class, we compare risks and returns of a classic portfolio 

with portfolios including Peer Lending assets. The following analysis shows that the risk-returns profiles 

can be significantly improved by diversifying 13.2% of one’s portfolio in Peer Lending assets on 

average. 

Initial Portfolio 

The initial, benchmark portfolio is the All Century Portfolio, a classic 60% equity / 40% debentures 

portfolio recommended by investment advisor and commentator Barry Ritholtz in the Washington Post in 

December 2014. The portfolio is composed of the 8 different types of investments, for each of which we 

track a matching ETF. 

Expected returns for these securities are calculated by averaging weighted sums of monthly returns for 

the Study Period, which is a period of ten years beginning 2005 and ending in 2014. The statistical idea 

underlying these weighted averages is that the expected value of a sum of random variables is the sum of 

the expectations of the random variables (sic). We downloaded the historical performance of those 

securities on Yahoo! Finance, and used the Adjusted Closing Price, without taking any fees or trading 

commissions into account (more on this later). This initial portfolio has an average annual return of 7.00% 

for this period, and a standard deviation, or volatility of 57.4%. 

Adding Peer Lending 

Peer lending is an emerging asset class, which requires several adjustments before analyzing the effects 

of adding it to the previous portfolio. In this analysis, we take Lending Club, a consumer credit origination 

platform, as a proxy of the entire peer lending market. At the time of writing, Lending Club is the largest 

Peer Lending platform with an implied valuation of $8.5 billion based on its IPO in December 2014. 

Lending Club is transparent about their performances, and makes the information regarding when loans 

were issued, what was their amount, and how much was paid back publicly available on their website. 

Adding other platforms and other loan categories would probably reduce volatility, but Lending Club was 

by far the largest loans originator over the study period, and we would rather err on the side of caution by 

disregarding types of loans that did not reach critical mass over the same period. 

Lending Club did not issue loans before June 2007. Therefore we need extrapolate the data to cover the 

first part of our study period. Since returns are based on 2 components, interest rates and defaulting 

rates, we co-integrate our peer lending data with historical data available for longer periods. By using a 
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multivariate regression, we can fit Experian Consumer Credit Default Index to interpolate Peer Lending 

defaults with surprisingly good results. 

Such extrapolation aims to preserve the correlation and covariance relationships observed from 2007 to 

2014, while moving expected returns for Peer Lending assets in step with changes in probable default 

rates occurring in 2005 and 2006. The R-Square of such co-integration regression is 0.864 

Interest rates are not so well correlated. However, since rates tend to go up in the time before 2007, we 

can hypothesize that ignoring that trend only penalizes our extrapolation. Considering the average 

interest rate for the first semester of activity, projecting it back in time and applying the default rate 

regression produces expected returns for Peer Lending for the first 38 months of the study period. 

Another constraint is that most of the loans haven’t reached maturity yet. Therefore we cannot simply 

compare how much was paid with how much was borrowed thus far, and need to predict the future 

payments. To do this, we apply a method developed internally by LendingRobot in 2014 (see Predicting 

Returns for Ongoing Loans). Such method allows generating expected returns for all the loans issued, 

either mature or not. Unsurprisingly, the returns appear significantly more stable than for equities or 

market-traded debentures. Please note that these returns are net-of-fees, the origination platforms 

usually charging 1% of service fees. 

A secondary market is available for Peer Lending, but assets fragmentation makes it very slow to trade, 

at least without an automation tool like LendingRobot, and therefore this secondary market is yet not fully 

active. We penalize Peer Lending returns for that lack of liquidity by deducting fees on Peer Lending, but 

not for the other assets. This is somewhat consistent with the liquidity premium observed over the study 

period. 

Incorporating Peer Lending into the Portfolio 

The simplest solution to measure the impact of adding Peer Lending as an investment is to start with an 

arbitrary allocation of 1%, then increase it progressively and compare the performances of the 

corresponding portfolios. This Peer Lending allocation is added to a complementary weighting for the 

assets of the initial portfolio, i.e., if Peer Lending assets have a 1% weight, the initial portfolio has a 99% 

weight.  Although there is not one 'ideal' spot, one interesting observation is that when adding peer 

lending to a portfolio, the volatility decreases faster than the returns. 

Building an Optimum Portfolio with Peer Lending 

A more interesting endeavor is to build a portfolio maximizing the return for a given risk. Usually, investors 

are compensated for risk (or at least should be); the riskier an investment, the higher its potential return. 

But risks can be reduced, at a portfolio level, by diversifying investments. Diversification lowers risk by 

combining assets that do not vary at the same time. Calculating the correlation between the various 

assets in the initial portfolio shows where diversification is the most impactful. For instance, buying both 

VTI and VBR is not diversified, because they move together (correlation is 0.96), while VBR and AGG are 

truly diversified (correlation is 0.07). 

Modern Portfolio Theory (MPT) is a method to minimize the risk of a portfolio for a given level of expected 

return, by determining an optimum proportion of assets in this portfolio. The underlying assumption is that 

a collection of assets may have a lower risk than any individual asset itself. MPT aims to reduce the 

volatility of the portfolio returns by combining assets whose returns are not perfectly positively correlated. 

It models an asset's returns as normally distributed, defines risk as the standard deviation of returns, and 

models a portfolio as a weighted combination of assets, so that the return of a portfolio is the weighted 

combination of the assets' returns.  
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For every level of return, MPT says there is one portfolio that offers the lowest possible risk, and for every 

level of risk, there is a portfolio that offers the highest return. These combinations can be plotted on a 

graph, and the resulting line is called the “efficient frontier”. 

Conclusion 

Although Peer Lending is a new asset, with only limited data so far, a careful extrapolation of the 

available informant allows to determine today the optimum role it can play in an investor’s portfolio. Due 

to extreme diversification (investors put tiny amounts in thousands of different notes), the volatility of Peer 

Lending is quite low compared with other assets with comparable returns.  

We believe that the present analysis, the first of its kind, has been made rigorously and demonstrates that 

Peer Lending has an important role to play to minimize risks without significantly hurting returns. Given 

the current information, we estimate the ideal Peer Lending allocation to be between 12% and 14% of a 

total portfolio. 

This analysis will be kept up-to-date and progressively enriched. To see the latest version that includes 

graphs, charts and more data, please goLendingRobot.com/howmuch 

FOR MEDIA ENQUIRIES 

Gregg Delman 

DRSMedia 

gregg@drsmedia.com 

415.935.1804 

38

mailto:gregg@drsmedia.com


Strict	  Embargo	  and	  Confidentiality	  Until	  Tuesday,	  April	  14th	  at	  8:00	  a.m.	  EST	  

Lendio	  Acquires	  Business	  Bounce	  to	  Accelerate	  Business	  Lending	  on	  its	  
Marketplace	  Platform	  

On	  the	  heels	  of	  announcing	  $20.5m	  in	  funding,	  Lendio	  makes	  an	  acquisition	  to	  grow	  loan	  volume,	  
increase	  loan	  advisors	  and	  deepen	  lender	  relationships	  

Salt	  Lake	  City,	  UT-‐-‐	  April	  14,	  2015	  -‐	  Lendio,	  the	  leading	  small	  business	  lending	  marketplace	  that	  matches	  
businesses	  with	  the	  funding	  they	  need,	  today	  announced	  its	  acquisition	  of	  Business	  Bounce,	  a	  facilitator	  
of	  business	  financing	  headquartered	  in	  New	  York.	  	  	  

"This	  acquisition	  is	  an	  important	  part	  of	  our	  strategy	  to	  accelerate	  loan	  volume	  and	  meet	  the	  current	  
business	  loan	  demand	  from	  business	  owners	  on	  our	  marketplace,"	  said	  Brock	  Blake,	  Lendio’s	  CEO.	  
"Lendio	  has	  experienced	  incredible	  growth	  in	  2014	  as	  more	  businesses	  turn	  to	  our	  platform	  to	  find	  the	  
loan	  options	  that	  best	  meets	  their	  needs.	  Now,	  we	  have	  an	  opportunity	  to	  further	  our	  reach	  and	  
increase	  our	  staff	  of	  trusted	  loan	  advisors	  to	  help	  more	  businesses	  navigate	  the	  lending	  process."	  

Business	  Bounce	  will	  establish	  an	  east	  coast	  presence	  for	  the	  company	  in	  New	  York	  City,	  the	  financial	  
capital	  of	  the	  world.	  David	  Brown,	  current	  CEO	  of	  Business	  Bounce,	  will	  join	  Lendio’s	  management	  team	  
to	  capitalize	  on	  Lendio’s	  award-‐winning	  technology	  and	  build	  a	  national	  footprint	  of	  best-‐in-‐class	  loan	  
advisors.	  

The	  acquisition	  accelerates	  Lendio’s	  vision	  of	  delivering	  options,	  speed	  and	  trust	  by:	  

• Adding	  additional	  loan	  products	  to	  help	  small	  business	  owners	  secure	  capital
• Strengthening	  partnerships	  with	  current	  lenders	  participating	  in	  the	  Lendio	  marketplace
• Providing	  skilled	  and	  experienced	  advisors	  to	  guide	  borrowers	  through	  the	  business	  loan	  process

“David	  and	  his	  team	  have	  built	  an	  incredible	  organization	  focused	  on	  helping	  business	  owners	  get	  access	  
to	  capital.	  	  From	  the	  first	  time	  that	  we	  walked	  into	  their	  office,	  there	  was	  alignment	  around	  a	  common	  
purpose	  to	  create	  a	  world-‐class	  business	  lending	  experience.”	  said	  Brock	  Blake,	  CEO	  and	  Founder,	  
Lendio.	  “We’re	  excited	  to	  take	  the	  best	  of	  what	  they	  have	  built	  and	  add	  to	  it.”	  

“We	  are	  excited	  to	  be	  part	  of	  Lendio	  and	  their	  mission	  to	  make	  getting	  a	  small	  business	  loan	  easy,”	  said	  
Brown.	  “Together,	  we	  will	  be	  able	  to	  build	  on	  our	  successes	  and	  aggressively	  grow	  operations	  in	  order	  to	  
help	  an	  even	  greater	  pool	  of	  business	  owners	  get	  the	  capital	  they’re	  looking	  for.”	  

About	  Lendio	  
Lendio	  is	  a	  free	  online	  service	  that	  helps	  business	  owners	  find	  the	  right	  small	  business	  loans	  within	  
minutes.	  The	  center	  of	  small	  business	  lending,	  our	  passion	  is	  fueling	  the	  American	  Dream	  by	  uniting	  the	  
small	  business	  loan	  industry	  and	  bringing	  all	  options	  together	  in	  one	  place,	  from	  short-‐term	  specialty	  
financing	  to	  long-‐term	  low-‐interest	  traditional	  loans.	  Our	  technology	  makes	  small	  business	  lending	  
simple,	  decreasing	  the	  amount	  of	  time	  and	  effort	  it	  takes	  to	  secure	  funding.	  More	  information	  about	  
Lendio	  is	  available	  at	  www.lendio.com.	  
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LENDKEY SECURES UP TO $1 BILLION IN FINANCING 

 Leading Lending Platform Receives Largest Institutional  

Conditional Financing Commitment for Student Loan Refinancing from  

MidCap Financial (managed by an Affiliate of Apollo Global Management) 

New York (April 14, 2015) – LendKey, the innovative online lending platform that connects 
borrowers with local banks and credit unions, today announced it has secured a financing 
commitment from MidCap Financial (“MidCap”), a leading specialty finance firm that is managed

pursuant to an investment management agreement by a subsidiary of Apollo Global 
Management, LLC (NYSE: APO) (together with its consolidated subsidiaries, “Apollo”), one of 

the world's leading alternative investment managers. The commitment will be used by MidCap 
to purchase up to $1 billion of student consolidation loans originated on the LendKey platform 
with potential further participation in the loans to be provided by investment funds managed by 
Apollo. LendKey’s platform is currently used by more than 300 credit unions, community banks 
and other financial institutions. The financing commitment will enable LendKey and its lender 
clients to expand student loan refinancing programs and provide flexibility by giving clients 
options for liquidity and capital management. This marks the largest ever institutional financing 
commitment to an online lending platform for student loan refinancing. 

“This transaction is a transformational event for the online lending industry,” said Vince

Passione, Chief Executive Officer, LendKey. “Apollo is one of the world’s leading alternative

investment managers and MidCap, along with the investment funds Apollo manages, are an 
ideal finance provider for LendKey. This commitment serves as a testament to LendKey’s

success in building a valuable student loan portfolio for our current customers and a validation 
of the ability of online lending platforms to directly originate high quality loans.” 

The $100 billion student loan market is in need of additional refinancing options.  Since 1999, 
student debt has increased more than 500 percent. The average student loan debt is at an all 
time high of $33,000 per student with interest rates in excess of seven percent.  The 
commitment by MidCap will allow LendKey to develop new products and expand offerings on 
www.LendKey.com. Consumers can compare loans from different lenders, quickly apply for 
loans using LendKey’s digital loan application and rely on LendKey’s exceptional customer 
service for help during the entire process. 

“We believe the financing commitment from MidCap will provide a much needed set of 
expanded opportunities for lenders and borrowers across the fast-growing student loan market,”
said James Zelter, Managing Partner and Chief Investment Officer of Apollo Credit. “As credit 
unions and other financial institutions navigate the changing interest rate environment and 
contemplate potential Risk Based Capital (RBC) measurements, we believe LendKey is 
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uniquely positioned to provide its clients with a facility to sell student consolidation loans and, in 
the future, other consumer loans.  In addition, we believe this commitment is a great example of 
the inherent strength of Apollo’s relationship with MidCap and our ability to source loans in a 
variety of attractive industries including student lending."  

For more information about LendKey, please visit www.lendkey.com 

About Apollo Global Management 

Apollo is a leading global alternative investment manager with offices in New York, Los Angeles, 
Houston, Toronto, London, Frankfurt, Luxembourg, Singapore, Mumbai and Hong Kong. Apollo 
had assets under management of approximately $160 billion as of December 31, 2014 in 
private equity, credit and real estate funds invested across a core group of nine industries where 
Apollo has considerable knowledge and resources. For more information about Apollo, please 
visit www.agm.com.

About MidCap Financial 

MidCap Financial is a middle market-focused, specialty finance firm that provides senior debt 
solutions to businesses across all industries. The firm's years of experience, strong balance 
sheet, and flexibility make it a lender of choice for companies across all stages of growth and 
complexity. MidCap Financial refers to MidCap FinCo Limited, a private limited company 
domiciled in Ireland, and its subsidiaries. MidCap Financial is managed by Apollo Capital 
Management, L.P., a subsidiary of Apollo, pursuant to an investment management agreement. 
References to MidCap Financial prior to January 2015 are to its predecessor, MidCap Financial, 
LLC. Additional information about MidCap Financial can be found at: www.midcapfinancial.com. 

About LendKey 

LendKey’s mission is to transform a $3.2 trillion consumer lending market by connecting 

thousands of banks and credit unions with millions of borrowers online. Located in New York 
and Ohio, LendKey’s online lending platform empowers credit unions, banks and other financial 
institutions to create customized lending programs and seamlessly market, originate and 
manage loans to consumers. Consumers can go to www.lendkey.com to search for, compare 
and complete student, auto and home improvement loans online from trusted financial 
institutions such as credit unions and community banks. Financial institutions work with 
LendKey to stay competitive with the online lending ecosystem, to better reach customers and 
to avoid the cumbersome process of launching in-house online lending platform. 

Media Contact: 

Tracey Koblick 
JCUTLER media group 
(323) 969-9904
tk@jcmg.com
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Small Businesses Averaging $250k in Funding with Revenue-

Based Financing from Lighter Capital 

Average funding amount increases as small tech businesses seek to 

fund longer-term growth 

SEATTLE – April 13, 2015 – Lighter Capital, a leading provider of Revenue-
Based Financing, today announced that its average loan size has grown to 
$250,000 – an increase of $50,000 over the prior year. The company attributes 
the increase in loan size to the real need for capital to support the longer-term 
growth strategies of small technology businesses that is not currently met by 
traditional equity and debt providers. 

“Small, established technology businesses are seeking access to more 

meaningful amounts of capital that can be used to fund their activity further into 
the future,” said BJ Lackland, CEO of Lighter Capital.  “Revenue-Based 
Financing is a means for these companies to secure capital as they need it – 
enabling them to grow organically, without hindering their ability to invest in their 
businesses. This flexibility is something small businesses aren’t easily able to get 

from a bank or other debt such as merchant cash advance.”

Through its use of innovative technology, Lighter Capital is able to forecast the 
long-term future performance of a small business by integrating accounting, 
banking and CRM data to get a full, 360-degree view of the company.  By 
crunching key sales, financial and customer data, Lighter Capital’s technology 

improves the underwriting process and also borrower monitoring, predicting 
financial instability months before it shows up in financial statements.  

“Our less than 1% default rate shows that our approach to underwriting and 

credit analysis works,” Lackland said.  “And the fact that entrepreneurs are 
accessing more significant amounts of capital – often in multiple tranches – 
indicates that it’s a healthy source of repeatable financing.  We find that our 

approach to lending not only creates more sustainable companies, it also 
decreases the default rate.” 

Since it launched in 2010, Lighter Capital has funded almost 70 companies 
located around the United States, with an average of 1.6 loans per customer.  
The company is seeing strong demand from software and services companies 
focused on developing for the Software-as-a-Service economy.  Companies that 
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have recently been funded by Lighter Capital include Good Done Great 
($500,000), Quick Left, ($500,000), and Building Energy, Inc. ($300,000).  

“Banks often won’t lend to companies without significant track records and 

physical assets, while equity investors are looking for a very few breakout 
investments,” Lackland said.  “We’re addressing this gap in funding for small

businesses that want true growth capital.” 

For more information about Lighter Capital and Revenue-Based Financing, visit 
www.lightercapital.com.  Additionally, the company will be present at the LendIt 
USA 2015 conference (booth #608) in New York City (April 13-15). CEO BJ 
Lackland is featured in the Small Business Lending Innovators panel at 10am 
Tuesday 14th April. 

About Lighter Capital 

Lighter Capital makes it easy for small business to access long-term growth 
capital.  We use technology to make it simpler for entrepreneurs to secure larger 
amounts of capital online – we call it Capital-as-a-Service. 

We provide up to $1 million in capital through our RevenueLoans® – a five year 
revenue-sharing agreement that blends the best of equity and debt. 

Lighter Capital’s online application and underwriting process allows us to rapidly 

structure and fund a loan based on a detailed credit analysis and understanding 
of our customer’s business. We are currently focused on funding technology 

companies, with revenues of $200,000 to $10 million, who are seeking to 
accelerate their sales, marketing or product development. 
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BIZFI.COM: NEW PLATFORM CONNECTS SMALL BUSINESS OWNERS 
WITH FUNDING PARTNERS AND AUTOMATES PROCESS  

BILLIONS OF DOLLARS NOW AVAILABLE FOR SMALL BUSINESS 
OWNERS THROUGH BIZFI.COM 

New York – April 15, 2015 – With the improving U.S. economy, many businesses 
are looking for capital to expand. But finding the best funding option to meet their 
needs is a time consuming and a difficult endeavor. To support the small 
business community, Merchant Cash and Capital (MCC), one of the pioneers in 
alternative financing, created Bizfi, a connected online marketplace designed 
specifically to help small businesses compare funding options from different 
sources of capital and get funded within days. 

Bizfi’s proprietary technology makes finding financing simple and fast. By 
providing basic financial information, business owners can instantly find out how 
much funding they qualify for. Bizfi’s multiple funding partners enable the 
business owner to immediately view several options from companies that are 
willing to provide financing. The platform’s account management tool lets 
business owners directly submit all documents needed for funding, track their 
repayment and even request additional funding. Bizfi also assigns a trained 
funding professional to each customer to help sort through their options.  

“Having worked in the alternative funding space for more than a decade, we 

listened to our clients' and partners' feedback to create a technology solution that 
provides funding options to small businesses faster and easier than ever before,”

said Stephen Sheinbaum, who founded Merchant Cash and Capital 10 years ago 
and also founded Bizfi. “Akin to traditional consumer loan aggregators, Bizfi 
provides small business owners, franchisees, and entrepreneurs access to 
billions of dollars from multiple sources to find the right product that works for 
their specific needs.” 

Sheinbaum concluded, “We have built a technology platform that securely 

automates the process of finding financing and provides small businesses a one-
stop-shop to be able to immediately obtain the capital they need to grow. Bizfi is 
the future of alternative financing and we look forward to helping hundreds of 
thousands of businesses achieve their growth objectives.”  

About Bizfi 

Bizfi combines proprietary technology and unmatched customer service to 
instantly provide multiple funding options to businesses. Designed for small 
businesses, Bizfi’s connected marketplace brings together a wide variety of 
funding partners to present solutions – and offer real-time approvals. A process 
that once took hours, now takes minutes. 
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See how much you qualify for by visiting www.Bizfi.com. 

Media Contact:  

Abbie Sheridan / Andrew Herweg  

KCSA Strategic Communications  

asheridan@kcsa.com / aherweg@kcsa.com 

212-896-1207 / 212-896-1273
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GDS Link Integrates MiiCard's DirectID into it's DataView360 Credit Risk
Management Platform to Reduce Risk and Increase Conversion Rates

GDS Link integrates MiiCard's DirectID into it's DataView360 Credit Risk Management
Platform enhancing the ability to reduce risk and increase conversion rates for leading
Marketplace Lenders. The solution combines identity, income and affordability authentication
to improve credit underwriting and fraud risk for lenders.

DALLAS, TX – April 13, 2015 – GDS Link, a global provider of customer-centric risk management and
process automation solutions, today announced its integration with miiCard’s DirectID embedded verification
and data solution to increase conversion rates and reduce risk for marketplace lending platforms and on-line
lenders. The combined online solution enables lenders to authenticate identity, verify income data and validate
affordability within seconds to improve underwriting decisions.

“We are delighted to announce that GDS continues to increase its presence in the on-line lending eco-system
with this new client acquisition. We continually strive to enhance our solution offerings in support of the
markets’ evolving risk processes with valued services such as DirectID” Said Paul Greenwood, President of
GDS Link. “Our integration with DirectID helps enhance our vast Data Connector Library and advances our
risk and credit solutions that can both confirm identity and pull real-time financial transaction data to reduce
time and risk in credit decisions.”

miiCard’s DirectID is an embedded real-time identity solution for lenders that provides the highest level of
assurance and insights for credit decisions. DirectID supports the full sale of regulated financial products and
services online across a range of markets such as retail banking, consumer finance, lending, stock trading,
mobile payments and financial advice. DirectID is an efficient, affordable way for businesses to remove fraud
and credit risk while increasing conversions.

“Traditional bureau checks and identity document scans are a broken process for today’s lenders,” said miiCard
CEO James Varga. “DirectID enables accurate and instant credit decisions for online lenders, meeting
regulatory and competitive pressures while increasing profits with reduced risk.”

GDS Link’s Data Connector Library enables companies to rapidly and cost effectively leverage a robust set of
over 80 data sources worldwide in support of their risk management processes. The flexible system design
allows for rapid integration with existing systems or clients can leverage GDS Link solely for data access, or
incorporate the data with their implementation of DataView360®. DataView360®, a leading credit risk
management platform, was architected to help its clients continue to receive value from their investment in
legacy applications, while delivering the enhanced functionality and flexibility the credit risk management
community demands.

About GDS Link LLC
GDS Link, LLC is a global provider of Credit Risk Management Solutions and Consulting Services for
multiple verticals within the financial services industry including credit card, auto, alternative financial
services, small business lending and leasing, retail finance and specialty lending. GDS Link’s solution set helps
support financial institutions across the entire credit lifecycle of their customer from credit initiation through
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If you have any questions regarding information in these press releases please contact the company listed in the press release. Our complete disclaimer
appears here

collections and recovery. Its core offering, DataView360®, can be used for process automation, application
processing, decisioning, portfolio review, optimization, scorecard model development, implementation and
monitoring. GDS Link’s global staff is comprised of individuals with a wide range of credit experience having
worked for multiple financial institutions, software companies and data bureaus.
For more information on GDS Link or its solutions, visit the company at www.gdslink.com.

About DirectID powered by miiCard
DirectID is a global embedded identity and data verification service powered by miiCard’s verification engine.
The most powerful online verification and data solution for customer onboarding, assessment and underwriting,
DirectID increases customer conversion rates and reduces loss by providing bank verified and real-time
financial profiles which can be matched with credit and bureau data. Find more information at www.direct.id.

Contact Information 
John Padilla
GDS Link
http://gdslink.com
480-338-5058
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The State of Small Business Lending 
Credit Access During the Recovery and How Technology May Change the Game 

Karen G. Mills, Senior Fellow 
Brayden McCarthy, MBA Candidate and Research Associate 

Released:  July 22, 2014 

Abstract: Small businesses are core to America’s economic competitiveness. Not only do they employ 
half of the nation’s private sector workforce – about 120 million people – but since 1995 they have 
created approximately two-thirds of the net new jobs in our country. Yet, over the last five years small 
businesses were slow to recover from the recession and credit crisis that hit them especially hard. This 
lag prompted the question, “Is there a credit gap in small business lending?”  

In this definitive research on small business lending, the authors look at the current state of access to 
bank capital for small business, as well as explore both the cyclical impact of the recession on small 
business and access to credit, and several structural issues in that impede the full recovery of bank 
credit markets for smaller loans. 

Additionally, in one of the first examinations of the nascent online lending market, the authors look at 
the types of platforms that are emerging, early trends in service delivery and results, and unique 
approaches to the use of data and algorithms for loan approvals. Finally, the authors pose policy and 
oversight questions around the implications of capital flowing to the nation’s small businesses through a 
yet-to-be regulated set of online lenders. 

Full Research Paper:  www.karengmills.com/policy-and-research/  

Karen G. Mills is a Senior Fellow at Harvard Business School and at the Mossavar-Rahmani Center for 
Business and Government at the Harvard Kennedy School focusing on U.S. competitiveness, 
entrepreneurship and innovation. She was a member of President Barack Obama’s Cabinet, serving as 
Administrator of the U.S. Small Business Administration from 2009 to 2013. 

Brayden McCarthy is an MBA Candidate and Research Associate at Harvard Business School, and was 
formerly a senior policy advisor at the White House National Economic Council and the U.S. Small 
Business Administration. 

Press Contact:  Jonathan Swain – jonathan@14sts.com 
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FOR IMMEDIATE RELEASE 

MONEY360 SECURES $110 MILLION FOR P2P COMMERCIAL REAL 

ESTATE LOANS, INCLUDING $100 MILLION FROM LEADING NEW 

YORK INVESTMENT FIRM SPECIALIZING IN ONLINE LENDING 

- Money360 Enters Partnership with Leading Online Lending Investment

Firm with $100 Million Funding Arrangement

- Money360 Raises Additional $10 Million in Cash through its Subsidiary,
M360 Fund I, LLC, to Fund its Commercial Real Estate Loans

NEW YORK—April 13, 2015—LendIt P2P and Online Lending Conference, Booth 513 - 

Money360, Inc. (money360.com), an online marketplace / peer-to-peer (P2P)  lending platform 

that directly connects commercial real estate borrowers with accredited investors, today 

announced that is has secured $110 million to originate/purchase loans to borrowers through its 

online lending platform. The money was secured through a $100 million loan purchase 

agreement and partnership with a leading New York investment firm that has pioneered online 

lending, as well as $10 million in cash raised by Money360 through its wholly owned subsidiary, 

M360 Fund 1, LLC, from investors including investment banking executives and successful 

technology entrepreneurs.  

The funding and loan purchase capacity comes at an ideal time, too, as more commercial 

borrowers than ever are using Money360’s online marketplace to find the best solution for their 

commercial real estate borrowing needs.  Since re-launching in September 2014, the company 

has experienced significant growth with more than $150 million in loan requests last month 

alone.  

"We are excited to be partnering with this leading New York investment firm, and that so many 

investors are enjoying the opportunity to invest in these attractive opportunities,” said Evan 

Gentry, CEO and Founder of Money360. “The additional funding capacity will allow us to keep 

up with the growing demand that we are seeing from commercial real estate borrowers.”  

"We are delighted to be working with this new investment firm and providing all of our investors 

with legitimate investment opportunities, which have continually proven to yield higher returns 

at lower risk than traditional investment vehicles," said Dan Vetter, President and Co-founder of 

Money360. "The real estate peer-to-peer lending market presents an excellent opportunity for 

both investors and borrowers alike, as it allows them to bypass traditional bank loan models. We 
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are grateful for the opportunity to continue to showcase the value and benefits of using this 

lending model for both parties.” 

About Money360, Inc.  

Money360 (www.money360.com) is the first peer-to-peer (P2P) lending marketplace for real 

estate loans, matching worthy commercial real estate borrowers with institutional and accredited 

private investors. Lending opportunities are only available to accredited investors. Money360 

originates, underwrites, coordinates and services all the loans. Borrowers and lenders can apply 

at money360.com. 

## 

Money360 Media Contact:   

Kimberly Mathie  

801-231-8643 

kimberly_mathie@yahoo.com  
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P2P PIONEERS CREATE FIRST-EVER

FULLY INTEGRATED ASSET MANAGEMENT PLATFORM

FOR MARKETPLACE INVESTING

Investment and analytics platform serves independent Investment Advisors and their clients

April 13, 2015 (Denver, CO) – NSR Invest, an investment and analytics platform that provides intelligent

access to peer-to-peer marketplaces, today announced the development of its Advisor Portal, an industry

first.  By providing institutional-class investment services to financial advisors, the company seeks to solve

the critical issue of individual investors being dominated by hedge funds and other large institutions in the

fast-growing marketplace lending industry.

Demand is surging for the emerging category of Marketplace Lending, also known as peer-to-peer lending or

P2P lending, as a fixed income alternative due to its high yield and low correlation to traditional asset classes

like publicly traded bonds and equities.  NSR Invest, which was formed through the merger of p2p pioneers

Lend Academy Investments and Nickel Steamroller, has a strong interest in helping individual investors

access the P2P market. It is the first platform to specialize in serving financial advisors through an

integrated technology and investment advisor service stack.

“Marketplace lending was quickly dominated by large institutional investors, yet we believe that it is in the

industry’s best interest to have a diversified mix of investor types, which will enhance the sustainability of

the industry,” said Bo Brustkern, Co-Founder & CEO of NSR Invest. “The retail channel is highly attractive,

but it is more difficult to aggregate because of its highly fragmented nature. We believe that this problem

can be solved through first-class technology and exceptional client service.”

NSR Invest’s third generation of software is built to service the needs of Financial Advisors, particularly

independent Registered Investment Advisers and Certified Financial Planners, who have unique reporting

and custodial needs. NSR Invest was the first to develop independent third-party investment tools for p2p

marketplaces like Lending Club and Prosper. The company’s proprietary underwriting and order

management system sets the standard for stability, speed and responsiveness. NSR Invest was also the first

to provide a managed account service for individual investors, simplifying the marketplace lending

investment experience while staying true to the transparency, accountability and trust that makes this asset

class different than any other.
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NSR Invest provides intelligent access to p2p marketplaces by offering:

 Full-service managed accounts for individuals and their financial advisors

o Conservative, Balanced and Assertive investment strategies with low fees and solid returns

o An Advisor Portal for investment advisors who need visibility into many client accounts at

once, complemented by strong reporting and analytics

o API integration with Prosper, Lending Club and Funding Circle

o Integration with multiple custodians

o API-based reporting through major portfolio management systems

 An investment fund with consumer and small business credit exposure for accredited investors

o Available through Fidelity at CUSIP 52699R909

 An order management system and SaaS-based reporting platform for institutional investors

NSR Invest works hand-in-hand with the originators to ensure that the individual investor will always have a

protected place in marketplace lending. “NSR Invest serves as a guide, a watchdog and an advisor on the

side of its clients,” says Mr. Brustkern. “We are building an essential solution for individuals, investment

advisors, and family offices who want intelligent access to marketplace investment opportunities across the

marketplace lending landscape.”

About NSR Invest

NSR Invest’s mission is nothing short of rebuilding the fabric of our economy. We do this by providing a

guided connection between investors and borrowers, and offering plug-and-play marketplace lending

investment products to our clients. The company provides investment analytics, order management,

portfolio reporting and an advisor portal. Investment services include individual Managed Accounts, a private

fund for accredited investors, and bespoke investment advisory for large clients.

NSR Invest has 120 clients and manages over $85 million in capital on Lending Club, Prosper Marketplace

and Funding Circle. The Company was formed in the first quarter of 2015 by the merger of Lend Academy

Investments LLC and Nickel Steamroller LLC, and is based in Denver, Colorado.

For more information:

Our websites: www.nsrinvest.com

www.nsrplatform.com

Bo Brustkern: bo@nsrinvest.com 303-319-6800 @brustkern

team@nsrinvest.com 720-259-0455 @nsrinvest

# # #
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NOT FOR IMMEDIATE RELEASE
HOLD UNTIL 9AM ET ON TUESDAY, APRIL 14, 2015

Orchard Introduces New Investment Manager Database

New Database is the first resource to help institutional investors identify 
and evaluate the funds of marketplace lending managers 

NEW YORK--(Marketwired - April 14, 2015) - Orchard, an investment and analytics 
firm that supports the global marketplace lending industry, today announced the 
Orchard Manager Database, the first and only comprehensive resource for 
institutional investors to identify and evaluate the funds of marketplace lending 
investment managers. 

The Orchard Manager Database provides institutional investors the ability to 
research a wide spectrum of marketplace lending investment managers. The 
database provides important fund information such as fund size, portfolio leverage, 
originator counterparties, and sub-asset class diversification to name a few of the 
requested critical variables by investors to properly research managers. Additionally, 
the database provides needed benchmarking for both investors and managers by 
offering the only marketplace lending index available—The Orchard US Consumer 
Marketplace Lending Index.  

Building off the success that the Orchard Originator Database has had introducing 
managers to originators for access to supply, the Orchard Manager Database will 
help introduce investors to managers for access to capital.  Matt Burton, CEO of 
Orchard states, “Orchard’s distinctive position in the center of the marketplace
lending ecosystem partnering with institutional investors, investment managers, and 
originators has uniquely enabled us to innovatively connect all three groups helping 
each achieve their respective objectives”.

“The Orchard Manager Database coupled with following the guidelines in Orchard’s 
recently released white paper entitled ‘The Essential Eight Best Practices to 
Marketplace Lending Investing’ provides institutional investors with the necessary
tools to easily identify and properly evaluate marketplace lending managers”, states
Jeremy Todd, Orchard’s head of west coast sales.

The Orchard Manager Database is the second resource introduced by Orchard to 
support investors and managers seeking to participate in the growing marketplace 
lending asset class. The company’s Originator Database provides institutions with 
visibility into the performance of loans from a variety of originators, allowing them to 
identify opportunities that best match their investment criteria.  

Institutional investors interested in accessing and money managers interested in 
participating in the Orchard Manager Database should contact Orchard here.
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Resources: 

 About Orchard
 Follow Us on Twitter
 Best Practices White Paper

About Orchard Platform 

Orchard Platform is an investment and analytics platform that is leading the future of 
the credit industry. Orchard supports marketplace lending by providing technical and 
operational efficiencies to help institutional investors and loan originators connect 
and transact. Founded in New York City in 2013, Orchard focuses on building the 
systems and infrastructure that will allow marketplace lending to grow into a global 
financial market. Orchard enables institutional investors to scale their investment in 
the space by providing investment strategy, real-time execution and reporting, 
premier analytics, and access to supply. Orchard helps originators expand the credit 
landscape by connecting them to a diverse set of capital providers, and enables 
them to focus on making loans and giving borrowers more choices. Orchard Platform 
Advisors, LLC is an SEC Registered Investment Adviser, and is also recognized as a 
clear thought leader in the space and publishes a blog on its website exploring 
analytical and technical topics related to lending, and runs the monthly Marketplace 
Lending Meetup.

PR Contact:  
Nadia Gonzalez
marketing (at) orchardplatform (dot) com
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PATCH OF LAND RAISES $23.6 MILLION IN FINANCING, LED BY 

SF CAPITAL GROUP AND RON SUBER 

* Neil Wolfson, of SF Capital Group, Will Join the Board of Directors

* Investment To Accelerate Growth In Leading Real Estate Lending

Platform

Los Angeles, CA – April 8, 2015 – Patch of Land, a crowdfunding solution for real 
estate financing that brings together borrowers and lenders through a simple online 
interface, announced today that it has raised $23.6 million in financing. 

The oversubscribed Series A round was led by SF Capital Group, a private investment 
firm focused on direct equity and debt investments in the financial technology space.
Neil Wolfson, President of SF Capital Group will also join the Board of Directors of 
Patch of Land. Ron Suber, president of Prosper Marketplace, a leading online 
marketplace for consumer credit, also participated in the Series A round as a strategic 
investor.  

“We are very pleased to have completed this round of financing,” said Jason Fritton, co-
founder and CEO of Patch of Land. “We look forward to working with SF Capital Group

and welcome Neil to our board. Our ability to attract sophisticated investors such as SF 
Capital and industry thought leaders like Ron Suber clearly validates the strength of our 
business model. Neil and Ron understand marketplace lending and their collective 
advice and network of contacts will be integral to our continued growth and success.” 

As one of the biggest issuers, by volume, of 506(c) real estate debt investments, Patch 
of Land will use the capital from the Series A financing to aggressively increase its 
market share and further expand the company’s leadership position through additional

investment in the technology and data systems that power the marketplace. The 
company will also utilize these funds to hire additional leading real estate and 
technology professionals.   

“The real estate lending marketplace is quickly transforming the way investors and 
developers interact, and Patch of Land is at the forefront of this change,” said Neil

Wolfson, President of SF Capital Group. “Patch of Land was one of the first companies 
to focus exclusively on real estate debt investments and the first to offer prefunded 
loans, which dramatically shortens the time developers wait to get funded. The 
company is a true pioneer within this industry and its consistent and steady focus is 
clearly evident through the rapid growth of its portfolio. We are excited to work with this 
dynamic team and help them capture the tremendous opportunity they have identified.”
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“I have witnessed first-hand the emergence and growth of marketplace lending. Real 
estate is one of the fastest growing verticals within all of marketplace lending, and Patch 
of Land has emerged as one of the most disruptive and innovative companies,” said 

Ron Suber. “I am very excited to help the company reach the next stage in its growth 

cycle.”

For over a year, Patch of Land has consistently grown its portfolio of short-term 
residential and commercial loans to qualified borrowers across America, quickly earning 
its place as one of the top real estate crowdfunding companies to launch since the 
JOBS Act was passed into law. 

*** 
About SF Capital Group 
SF Capital Group is a private investment firm representing the interests of a single 
family. The firm invests across all asset classes with a flexible, long-term investment 
focus. SF Capital’s portfolios include allocations to traditional as well as alternative 
investments such as hedge funds and private equity. The firm also invests in direct 
equity and debt investments of private companies. 

About Patch of Land 
Patch of Land (POL) is a crowdfunding solution for real estate financing that brings 
together borrowers and lenders through a simple online interface. Patch of Land’s goal 
is to solve the problem of inefficient, fragmented, and opaque real estate lending by 
using technology, data-driven processes, and expert human touch to create 
transparency and efficiently underwrite projects. Patch of Land fills the void in between 
slow, over-regulated banks, and hard money lenders that cannot supply timely or 
consistent sources of capital.  The transparent, simple and efficient solution allows 
accredited investors to easily diversify their funds while giving borrowers reliable access 
to funds for rehabilitating properties in need. For more information about Patch of Land 
please visit PatchofLand.com 

FOR ADDITIONAL INFORMATION CONTACT:

AdaPia d’Errico
Chief Marketing Officer 
Patch of Land 
(310) 647-7875
adapia@patchofland.com

Mickey Mandelbaum 
Muirfield Partners 
(310) 785-0810
mickey@muirfieldpartners.com

Nicole Rodrigues 
NRPR Group 
(650) 815-5069
Nicole@nrprgroup.com 
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150 West 30th St., New York, NY 10001  (212) 920-7057  www.relevancenewyork.com 

FOR IMMEDIATE RELEASE 

CONTACT: 
Thea Linscott, thea@relevancenewyork.com 

212-920-7057

REAL ESTATE CROWDFUNDING LEADER RODRIGO NINO TO 
PRESENT AT LENDIT USA 2015 

The Prodigy Network Founder and CEO to Participate in New Real Estate 
Crowdfunding and Technology Track Panel 

NEW YORK (April 13, 2015) – Rodrigo Nino, CEO and founder of Prodigy Network, 
will take part on the “Commercial Real Estate” panel at the 2015 Lendit USA 
conference on April 15th at the Marriott Marquis in Times Square, it was announced 
today.  

Nino was chosen to join Bill Fisher of Plum Lending, Adam Hooper of RealCrowd, 
Nav Athwal of RealtyShares, and Evan Gentry of Money360 to discuss the state of 
crowdfunding in the commercial real estate arena. Joanna Schwartz of EarlyShares 
will moderate. This is the first year Lendit USA is hosting a separate real estate track 
to address the evolving global industry, encouraging the real estate investment 
community to further collaborate with the real estate crowdfunding industry. 

“Just imagine your chunk of change could help build the next New York City 
skyscraper. It could be a possibility, and is by using crowdfunding, ” said Rodrigo 
Nino, CEO of Prodigy Network. 

Nino has proven Prodigy Network’s crowdfunding model as an efficient and secure 
mechanism that enables smaller investors to invest in specific projects that were 
previously accessible only to high net worth investors. With his model, Nino has 
raised more than $300 million from 6,200 investors and is currently developing 
commercial real estate projects in Bogota, Colombia and Manhattan, with a 
projected value of more than $850 million. Major money center banks like Deutsche 
Bank, CIBC and Bank of America provided traditional financing for Prodigy’s 
Manhattan projects, giving further validation to Nino’s model. 

Beyond commercial real estate, Nino believes “crowdfunding provides the public 
with the opportunity to invest in solutions that solve their communities’ needs for a 
profit, which dramatically levels the playing field by empowering the public to effect 
positive change.” He sees “the world economy evolving into a crowd-economy, 
where profit and positive impact are democratically lined up,” thanks to technology 
and new legislation. 
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As a proponent of the Crowd-Economy as the main tool against inequality, Nino has 
spoken at worldwide conferences and universities including New York University, 
MIT, Yale, Harvard and the AEDES gallery in Berlin. He is often featured in leading 
publications including The Wall Street Journal, Businessweek, Forbes, The Economist, 
The New York Times and Fast Company among others. 

For more information about Prodigy Network, visit www.prodigynetwork.com. 

# # #

About Prodigy Network 
Prodigy Network is the largest crowdfunding platform in the United States. The 
company has revolutionized both the commercial real estate and crowdfunding 
industries by being the first to meld the two worlds. Prodigy Network has raised 
more than $300 million in equity from 6,200 investors and is currently developing 
commercial real estate projects in Bogota and Manhattan valued at more than $850 
million. Major money center banks like Deutsche Bank, CIBC and Bank of America 
have provided traditional financing for Prodigy Network’s Manhattan projects. 
Rodrigo Nino, Founder and CEO, believes crowdfunding will democratize 
commercial real estate by providing a new asset class for small investors, 
revolutionizing the industry. Nino has spoken at worldwide conferences and a 
noteworthy guest at NYU, MIT, Yale, Harvard University and the AEDES gallery in 
Berlin, Germany. For more information, please visit www.prodigynetwork.com 

About LendIt USA 
LendIt USA is the world’s largest annual gathering of the online lending community. 
This year we will host the largest exhibition ever assembled in our industry with 
every major platform from around the world. LendIt USA is the must attend annual 
industry event. Last year's event attracted almost 1,000 attendees and attendance is 
expected to exceed with the addition of speakers and panels. For more information, 
visit www.lendit.co 
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EMBARGOED UNTIL 4.14.15 @ 9 AM EST 

PROSPER MARKETPLACE AND ONDECK ANNOUNCE 
STRATEGIC PARTNERSHIP 

FinTech Industry Leaders Unite To Offer Greater Access to 
 Consumer and Small Business Capital 

NEW YORK, APRIL 14, 2015 – Prosper Marketplace, which operates the largest privately held 
online marketplace for credit, and On Deck Capital, Inc. (NYSE:ONDK), a leading platform for 
small business loans, today jointly announced a strategic partnership aimed at helping both 
people and businesses find the loan that best meets their needs. The partnership between 
these two financial technology leaders committed to transforming traditional lending comes 
during LendIt, the largest conference series dedicated to connecting the global online lending 
community, taking place April 13th through 15th in New York City.  

Under the partnership, Prosper Marketplace and OnDeck will develop new solutions to address 
their customers’ needs that expand upon their current referral arrangement. The Prosper 
platform, which offers consumers access to fixed-rate, fixed-term personal loans between 
$2,000 and $35,000, and OnDeck, which offers small businesses loans between $5,000 and 
$250,000 as well as business lines of credit, will be close, integrated partners in the peer-to-
peer space.  

“This partnership gives Prosper Marketplace’s customers access to more options for credit now 
and creates a great platform for the future,” said Aaron Vermut, CEO, Prosper Marketplace. 
“Prosper Marketplace is focused on delivering access to a consumer-friendly personal loan 
product that offers people fair, competitive rates. We are excited to be partnering with OnDeck, 
who has the most scale and experience in online small business lending, to provide solutions for 
our customers that are looking for loans for their small businesses.” 

“OnDeck is 100% focused on helping small businesses meet their capital needs,” said Noah 
Breslow, CEO, OnDeck. “Our partnership with Prosper Marketplace, a likeminded technology 
innovator, will enable us to offer more small businesses a seamless experience to meet their 
financing needs.”  

Prosper recently crossed $3 billion in personal loan originations through its platform, and has 
grown more than 350% over the past year as online marketplaces for credit gain mainstream 
awareness and acceptance. The Prosper platform offers consumers access to loans based on 
their personal credit for the purpose of debt consolidation, large purchases, medical expenses 
and their business.  

OnDeck has loaned over $2 billion to small businesses across 700 industries in all 50 U.S. 
states and Canada.  The company’s proprietary small business credit scoring system,
the OnDeck Score®, evaluates thousands of data points to deliver a fast and accurate credit 
decision.  Restaurants, medical professionals and retailers, among other small businesses, 
choose OnDeck for its convenience, speed and direct access to growth and working capital. 

About Prosper 

Prosper Funding LLC ("Prosper"), headquartered in San Francisco, owns a leading online 
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marketplace for consumer credit. Prosper connects people who want to borrow money with 
people who want to invest money. With a commitment to providing world-class customer 
service, the convenience of applying online day or night, and none of the lengthy applications or 
wait times associated with traditional avenues, Prosper offers people a superior way to borrow 
money at fair rates. Over the past six years, more than $3 billion in personal loans have 
originated through the Prosper platform, helping people around the U.S. consolidate credit card 
debt and pay for everything from medical procedures to home improvement to special 
occasions. Learn more about borrowing and investing through Prosper at www.prosper.com and 
follow us on Twitter @ProsperLoans. Prosper Marketplace, Inc. was founded in 2005, and is the 
parent company of Prosper Funding LLC. 

About OnDeck 

OnDeck (NYSE: ONDK), a leading platform for small business loans, is committed to increasing 
Main Street’s access to capital. OnDeck uses advanced lending technology and analytics to 
assess creditworthiness based on actual operating performance and not solely on personal 
credit. The OnDeck Score®, the company’s proprietary small business credit scoring system,

evaluates thousands of data points to deliver a credit decision rapidly and accurately. Small 
businesses can apply for a line of credit or term loan online in minutes, get a decision 
immediately and receive funds in as fast as the same day. OnDeck also partners with small 
business service providers, enabling them to connect their customers to OnDeck financing. 
OnDeck’s diversified loan funding strategy enables the company to fund small business loans 
from various credit facilities, securitization and the OnDeck Marketplace®, a platform that 
enables institutional investors to purchase small business loans originated by OnDeck. 

Since 2007, OnDeck has deployed more than $2 billion to more than 700 different industries in 
all 50 U.S. states, and also makes small business loans in Canada. The company has an A+ 
rating with the Better Business Bureau and operates the small business website 
BusinessLoans.com which provides credit education and information about small business 
financing. On December 17, 2014, OnDeck started trading on the New York Stock Exchange 
under the ticker ONDK. 

For more information, please visit www.ondeck.com and follow OnDeck on Twitter 
@OnDeckCapital. 

Media Contacts: 

For Prosper Marketplace: 
Sarah Cain  Matt Coolidge, Bateman Group 
415-593-5474 347-410-7974
scain@prosper.com mcoolidge@bateman-group.com

For OnDeck: 
Jonathan Cutler/Melissa Barto 
JCUTLER media group  
(323) 969-9904
jc@jcmg.com / melissa@jcmg.com
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While it’s often the case that new market leaders are crowned when the incumbents are asleep 
at the wheel or become too bureaucratic to innovate, there are also times when new business 
models thrive because the stars align in just the right way. External forces can cause existing 
market players to act in a particular manner while these same forces might affect new players 
very differently and even act as a tailwind. And if you add talent and capital to the right business 
model at the right time when the forces are aligned properly, a dominant model can emerge 
very quickly. In many ways the story of the personal loans players in the last ten years in the US 
is just this, a perfect storm from a business perspective. The hourglass was turned over ten 
years ago and ever since assets have been descending from the Banks’ balance sheets to the 
open arms of the next generation players. 

This white paper tells the story of the personal loans ecosystem over the past decade through 
the lens of Big Bank incumbents (e.g. - Capital One and Bank of America) as well as from the 
vantage point of the emerging giants (e.g. - Prosper and Lending Club).  Using a narrative style 
and supporting graphs, the author answers important questions such as: 

 Why did the Banks shut down their personal loans business units?
 What caused Prosper and Lending Club’s recent acceleration?
 Why haven’t the Banks re-entered the personal loans space?
 Will the next generation platforms be here for good?

The paper wraps up with a look into the future and discusses five distinct scenarios and their 
likelihood of occurring: 

 The Emergence of the SBU
 One Bank Wakes Up
 Status Quo
 Knife Fight
 Lending as a Service

For media inquiries, contact the author directly at: frank@qedinvestors.com 
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New Lending For A New Economy 
Summers makes the case for how financial innovation in lending is serving broad social objectives and 

 lays out first principles for how policymakers should view marketplace lending 

April 15, 2015 New York City– At LendIt 2015, the largest-ever gathering of the online 

lending community, Lawrence H. Summers will explain why new lending models can 

play a critical role in growing the economy and will detail his views on how regulators 

should approach the new sector. 

“We are finally seeing financial innovation for the benefit of people, not just financial 

institutions,” Summers will tell the audience of more than 2,400. “The merits of financial 

innovation are on full display in the rapidly growing marketplace lending industry. New 

lenders are promoting the flow of credit in the economy and increasing economic 

efficiency.” 

In his speech, Summers cites the ability of businesses like Lending Club and Square 

Capital (Summers is a Director at both companies) to use technology to improve every 

step of the credit allocation process: from lowering operating costs and processing time, 

to using more and better information to underwrite, to making smarter credit decisions. 

For new lenders to reach scale and fully realize their promise of improving the flow of 

credit throughout the economy, policymakers must develop a framework to understand 

and regulate the new sector. 

“Marketplace lenders can actually make the financial system safer,” Summers will say.  

Policymakers should take the opportunity presented by marketplace lending as a starting 

point for their analysis, Summers will argue. A financial system with multiple pillars is a 

safer one, and unlike banks, new lenders are more likely to be able to continue making 

loans in a downturn. And because marketplace lenders perfectly match assets and 

liabilities in duration and in loss bearing, they benefit the whole system by extending 

credit without adding systemic risk. 

As policymakers investigate the marketplace lending model in detail, Summers will call 

for the articulation of a set of ‘first principles’ that aim to maximize the benefits of 

marketplace lending and minimize the social costs. 

Summers’ first principles for regulating the marketplace lending industry are: 

 Permission not prohibition: let new business models emerge. Regulators
should allow new firms to operate, generating data on the outcomes created by

novel business models, before writing new rules. Regulation is necessary but only

when necessary.

 Insist on transparency and disclosure – then let consumers decide. As new
lenders serve parts of the market that have historically not had access to credit,

high rates will draw regulatory scrutiny. Regulators should require full
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transparency and disclosure and see how consumers react to new products and 

prices before writing rules. 

 Maintain a level playing field: don’t give incumbents an unfair advantage,

but discourage business models based on unfair regulatory arbitrage.

Regulators should strive to put entrants on equal footing with incumbents, but

without sacrificing consumer protection. No lending business – online or offline –

should get a pass on usury laws, fair disclosure and other critical safeguards.

 Provide workable regulatory frameworks. To date regulatory authorities have

generally maintained appropriate attitudes towards innovative lenders.  It will be

important as the industry evolves and grows that regulators not create overhangs

of uncertainty or burden excessively those attempting to innovate.

The full text of the Summers’ speech will be live streamed at 10am ET at 
http://www.lendit.co/live and a transcript will be available at www.larrysummers.com 

after delivery. 

### 
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PLEASE NOTE: THE ABOVE IS A SUMMARY OF A MORE COMPREHENSIVE STUDY. FOR THE FULL 
VERSION, PLEASE CONTACT SIWEI LETITIA XIE DIRECTLY. 

New Trend in China: the Study on the Interactive Modes 

between P2P Platform and Traditional Bank

▪ Under the background of developing internet finance in China, this project

focuses on the interactions between P2P platform and bank, represents the status quo 

of the industrial developments, also, studies the causes, advantages and disadvantages 

of each interacting mode. Eventually, the project provides substantial suggestions to 

industry insiders and envisages to P2P development in the future from the aspect of 

market operation. 

▪ As a new product of internet finance, P2P lending provides risk-control and

high profits, it satisfies Chinese people’s  requests for petty loan that traditional bank 

cannot take full care of.  

▪ In order to cope with the challenges from P2P industry and to maintain

preponderance, several commercial banks have developed “P2P products of bank”. 

▪ From the perspectives of profit rate, risk control, etc., normal P2P platform and

“P2P platform of bank” have respective strengths and weaknesses, which result in their 

innovative collaborations. Since the latter half of 2014, an increasing amount of P2P 

platforms and banks have built collaborative relationships. The main collaborative 

modes are building fund trusteeships on provision of risk and trading fund. 

▪ Although collaborating on fund trusteeship has certain risks and doubts,

generally speaking, the collaborations are mutual beneficial and win-win to both P2P 

platforms and commercial banks. 

▪ Look into the future, emerging P2P platforms and traditional banks ought to

and have to carry out collaborative developments from the following three aspects. (1) 

Pay enough attention and adjust to supervisory policies in time; (2) reinforce and 

maximize the features of products based on Chinese market, develop core 

competitiveness of the company; (3) update and apply new technologies continually, 

develop cross-field collaborations actively.   

Siwei Letitia Xie 

The Youngest Author of Harvard Business Review 

Email: letitiasiweixie@outlook.com 

Mobile: (86) 15910319759 

Beijing, China 
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Appendix – Recent Industry News 

Fundbox Raises $40 Million To Pay Invoices On Demand 

Christine Magee, TechCrunch, March 19 2015, http://tcrn.ch/1FHZD2h 

Chinese P2P Lending Service Ppdai Lands Close To $100 Million Series C Funding for Improving Risk 

Control and Credit System 

Emma Lee, TechNode, April 3 2015, http://bit.ly/1FA57Zf  

Temasek Snaps Up Stake In UK's Funding Circle, Valuing Firm at $1b 

Mark Kleinman, Sky News, April 2 2015, http://bit.ly/1O49ocd  

Lendio Raises $20 Million to Help Connect Lenders, Borrowers 

Timothy Hay, WSJ Venture Capital Dispatch, March 24 2015, http://on.wsj.com/1Gwa0H1 

Lending Club and Citi Team Up on Community Lending 

Lending Club Press Release, PR Newswire, http://prn.to/1CKchrO 

LendingHome raises $70M for online real estate investment platform 

Gina Hall, Silicon Valley Business Journal, March 23 2015, http://bit.ly/1BnTwdB 

Lendico Receives Institutional Investment of “100s of Millions” for Loans 

JD Alois, Crowdfund Insider, March 6 2015, http://bit.ly/1NtL2NW  

Leading U.S. Small Business Lender OnDeck Expands to Australia 

OnDeck Press Release, http://bit.ly/1GKnWia  

RateSetter has received a £20 million investment valuing the platform at £150 million 

Georgina McCreadie, AltFi.com, March 30 2015, http://bit.ly/1D8Pjyi  

PeerIQ Secures $6M in Seed Round From John Mack, Vikram Pandit, Arthur Levitt, Dan Doctoroff, Eric 

Schwartz and others 

Samantha Hurst, Crowdfund Insider, April 10 2015, http://bit.ly/1CxHccd  

Prosper Marketplace Announces $165 Million Series D Financing Led by Credit Suisse NEXT Investors 

Prosper Press Release, Business Wire, http://bit.ly/1FA4NK7  

CAN Capital Secures $650 Million in Funding From a Dozen Leading Banks 

CAN Capital Press Release, PR Newswire, http://prn.to/1z7NwWo  

Victory Park Capital Increases its Investment in Upstart Consumer Loans to $500 Million 

Victory Park Capital Press Release, MarketWatch, http://on.mktw.net/1Csw7rq  

Dealstruck Raises $58M in New Funding for Small Business Lending 

Dealstruck Press Release, Marketwired, http://mwne.ws/1z7NCx7 
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