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A LIFE YOU ABSOLUTELY LOVE
IT’S MORE IN REACH THAN YOU THINK!

AVERAGE $69-82 / HOUR
Did you know that according to Entrepreneur, Forbes, and Inc. magazines
bookkeeping is the number-one most profitable business on the planet? Plus,
according to QuickBooks, the average bookkeeping professional commands rates
of $69 to $82 per hour, and I’m gonna show you exactly how much that you could
possibly earn in bookkeeping later on in this video.
Now this sort of earning potential makes bookkeeping a wonderful option if
you want to work part-time or full-time. Whether you want to earn some extra
money on the side, or if you want to build a thriving 100% virtual small business
without working a ton of hours, bookkeeping may be a good choice for you.
You see, bookkeeping is a little-known diamond in the rough business that goes
almost unnoticed. And right now, the window of opportunity is open. I’ll tell you,
bookkeeping business is booming.
But before we travel too far down the road discussing virtual bookkeeping
businesses, I must give you a warning. Most people are not cut out to own their
own business, and most people should not attempt to become a bookkeeping
professional. It takes a woman or man with a very specific set of character traits,
abilities, and resources to make a virtual bookkeeping business work. Inside this
video series, you’re gonna discover exactly what these are. But believe it or not,
what you don’t need is a special degree. You don’t need prior experience, and you
don’t have to have a CPA license to make a virtual bookkeeping business a success.
Hi, I’m Ben Robinson, founder of Bookkeeper Business Launch. To date, I’ve helped
4,096 women and men to start highly profitable bookkeeping businesses. I’m the
leader of the largest online community of virtual bookkeeping business owners.

STARTING A VIRTUAL BOOKKEEPING BIZ

Now, before I started Bookkeeper Business Launch, I owned my own bookkeeping
business and CPA firm for more than 14 years. I’m a published author and a former
instructor to candidates who wanted to become CPAs. I’ve been featured in
Entrepreneur, as well as Inc. magazine, and on The Penny Hoarder online. But my
two proudest accomplishments: I’m a veteran of the United States Air Force, where
I served as an air traffic controller, and I’m a dad to three great kids.
In our time together, here’s what I want to do. I want to give you a behind-thescenes look inside of virtual bookkeeping businesses. What I want to do is to give
you the pros and cons of this profession. This way, what you can do is you can
determine, for yourself, if bookkeeping and business ownership is right for you. You
see, I know that you’re smart. And if you’re presented with all the facts, you can
make a decision on your own. I’m going to give you this information, these facts,
like I would a close family member, a family member who’s come to me and asked,
“Hey, Ben, I’m thinking about starting a virtual bookkeeping business. What do you
think?”
So here’s what I want you to do. I want you to grab a pen and paper ‘cause we’ve
got a lot of ground to cover. And while you do that, I’m gonna grab my trusty water
bottle and I’m gonna meet you in my studio, which also pulls double-duty as my
living room. I’ll see you there.

THE 3-F LIFESTYLE

Welcome to my in-home studio which pulls double-duty as my living room. First,
let’s label what a virtual bookkeeping business really is. It’s a means to an end. It’s
where you can be your own boss. It’s the chance for you to do work that you enjoy
and take pride in it. It’s what I call the 3-F Lifestyle; and that’s a life full of freedom,
family, and good finances.
This is a life that you absolutely love. Where you have the ability to call your
own shots, rather than living with the agony of someone else, like a cranky boss,
controlling your every move. It’s your ability to determine when you work, where
you work, and with whom you work. Now inside of this, you also have the flexibility
to determine how much you work, as well as how much you earn. In the words of
my favorite musical artist, Prince, 3-F is where you party like it’s 1999.
It replaces just getting by with getting ahead in your life.
Now, since I just showed you my home studio, what I figured I’d do is that I should
show you my typical work clothes. Check them out. And, my commute, which is
upstairs to downstairs.
You see, working virtually, it gives me the freedom to work at home or really
anywhere that there is internet. And on most days, I am able to wear whatever
I want. Now, I might be biased, but in my experience, I have not found a better
option to help people achieve the 3-F Lifestyle of freedom, family and finances than
a virtual bookkeeping business.

RISK & FREEDOM: GET A JOB

CREATE THE LIFE YOU
ABSOLUTELY LOVE

And right now, what I’d like to do is explain exactly why I think bookkeeping is such
a great fit if 3-F is what you are looking for. To explain why bookkeeping is such a
great fit, what I’d like to do is to look at three different ways that you could earn a
living to fuel your dream life. And then we’re gonna compare those options, those
three options, to starting your very own virtual bookkeeping business. So, let’s go
back to the studio and let’s take a look at those options.
What I’d like to do first is for us to take a step back and look at different ways that
you could possibly earn an income to fuel your dream life. Then compare those
options to starting your own virtual bookkeeping business. Now, your first option
is to get a job. Your next option is to sell stuff, like makeup, kitchenware, or real
estate. Finally, you could serve in the gig economy, where you drive for Uber or
provide freelance services like transcription.
Now, we’re gonna take a look at each of these options, plus bookkeeping, using the
3-F filter... the 3-F Lifestyle, I should say, as the filter. Then we’re gonna go back and
look at them across two dimensions: risk and freedom.

RISK & FREEDOM: GET A JOB
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First, let’s look at risk. Now, when we think of risk, we usually only focus on the
financial aspect. Will I lose money or will I make money? This is important, but it’s
not the only aspect of risk. There’s also the social aspect of risk. How proud are
you to tell others what you’re doing? Then there’s the risk of investing a lot of time
without anything to show for it. All of that is risk.
The next point is freedom. This is how much flexibility you have over your own life.
Do you determine when, where, and how much you work? Are you in the driver’s
seat, when it comes to how much you earn? Now, using these two points, risk and
freedom, as our guides, let’s look at the three money-making options that you have.
The first option is to get a job. This job could be part-time or full-time. Now with a
job you’re pretty much guaranteed a steady paycheck for as long as you continue to
work. From a financial perspective this is I’d say, pretty low risk, right? Yet one thing
that a lot of us don’t consider is just how insecure and risky our jobs can be. Let
me tell you a story about some friends of mine: Mary and Keith. Our sons played
football together for a number of years, so we spent a lot of times up in the stands
together. One day, Keith came to practice and he looked really depressed. Normally
Keith was a really upbeat guy, and I’d never seen him like this before.
Now, being a dude, I really didn’t want to ask the question, but for some reason I
did. I said, “Hey, Keith, are you okay?” Keith told me that Mary, his wife who had
a great job, had just been laid off. More than a decade of service to one company
had come to an abrupt end. Now this was at the heart of the 2008 recession. And to

RISK & FREEDOM: SELLING
make matters worse, Keith was in construction. I don’t know if you remember, but
back in 2008 the construction industry was in the toilet. So guess what? Mary and
Keith were relying heavily on her income. So while you may earn a steady paycheck,
you, just like Mary, are not guaranteed a job. When the economy turns south, or a
business needs to cut corners to pay their fat-cat executives, what do they resort
to? You got it. They resort to layoffs, and downsizing.
Now with that in mind, let’s be conservative, and call getting a job medium to low
risk. Okay, how about freedom when it comes to getting a job? We all know that
when you have a job working for someone else, it comes at a huge personal cost.
You give up most of your personal freedom in exchange for that steady paycheck.
You see, your boss has the power: the power to demand when, where and how
much you work.
To make matters even worse, you need permission for anything that happens during
work time. You got a sick kid? You know that you have to be prepared to beg for
that time off. You want to take a vacation? You gotta do it on your boss’s terms, not
your own. So when it comes to freedom, a job, I would say, ranks pretty low. So in
summary, a job has medium to low risk and low freedom.
Next up: selling stuff. Now, selling stuff is a great way to make money, if you have
the right skillset and temperament. You also have to find the right sales opportunity,
as a lot of them are just plain shady. The biggest chance to sell stuff is usually
through multi-level marketing or MLM. You can sell makeup, you can sell kitchen
gadgets, vacations, pretty much anything that you want. I’m not here to bash all
multi-level marketing schemes, a few of them are legitimate and ethical. However, I
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RISK & FREEDOM: GIG ECONOMY
don’t know about you, but I feel awkward hitting up my family, my friends, and my
neighbors to help me out by hosting a party, or introducing me to people in their
network. I’d rather go to the dentist and get a root canal than do that, but that’s
just me.
Now you might make it in MLM. If you do, there’s an outside chance that you’ll
make good money once you get to the higher levels. But according to the Federal
Trade Commission, 99% of men and women who enter MLM lose money. So
for MLM, we’re gonna say that the financial risk is high. Then there’s social risk.
Remember that feeling of being slimy, and having to ask your neighbors for things?
That’s a sign that you’re dealing with something that has high social risks. So all in
all, risk is high with MLM.
Now how about freedom? Well, it’s not that bad. Most of the time with MLM, you
can work when you want to. But you’re still a part of other people’s networks, and
they call the shots. They call the meetings. Then you have to go to those parties
at other people’s houses, and those are usually during evenings and weekends. So
let’s rank MLM medium on the freedom scale. There’s certainly more freedom with
MLM than with a job. So in summary, with MLM we’ve got high risk and medium
freedom.
Now you could also sell real estate, which is not near as risky as MLM. But it’s a
cutthroat business. You have to be hyper competitive and all in. Few men and
women make real money with real estate doing it on the side, and you can say
goodbye to nights and weekends because that’s when you do the bulk of your
work. So up to this point, we’ve got jobs, we’ve got selling MLM, and we’ve got
selling real estate. As we can see, none of them are ideal for living the 3-F Lifestyle.
At least not for me.
It’s because of these limited options that a trend has emerged over the past few
years. This trend is what is called the on-demand gig economy. This is where you
offer specific services through an online platform to people who need what you do.
Uber is an example, a prime example. People need to get from place to place, so
Uber, what they do? They provide the platform that matches an available driver to a
person, me, who needs a ride. Upwork is another example. Business owners, what
do they need? They need help, right? They need help with things like transcription,
graphic design, website development: a whole bunch of things. As a service
provider on Upwork, you post your profile, and you hope and pray that a business
owner will find you, and that they’ll hire you for a very specific job.

RISK & FREEDOM: GIG ECONOMY
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Now, people like the gig economy because it provides them with a legitimate way
to make money. It also provides them with a little taste of freedom. According to
Intuit, 63% of women and men working in this on-demand gig economy said that
they did it because they wanted control over how much money that they earned.
46% said that they joined the gig economy because they wanted to create and
control their own schedule, and 35% said that they joined because they wanted to
be their own boss. What does that sound like? Sounds like the 3-F Lifestyle to me.
This is awesome, and I bet it sounds good to you too. However, that survey also
revealed some bad news; there are certain downsides to this on-demand gig
economy. See, 57% of the respondents on that survey said that their biggest
challenge was getting enough work through the online platforms: platforms like
Uber or Upwork. 50% said that unpredictable income was a big thorn in their side.
This leads me to believe that, while the gig economy appears attractive on the
surface, once you dig in, it’s got some problems.
So in terms of risk, gig economy is medium to low. What about freedom with the
gig economy? Very important. Well, I’d say that freedom is pretty high, right? I
mean you get to set your own schedule and you pretty much work when you want.
Now obviously you’re working on-demand. You’re working within these platforms,
and this means that you have to work when someone else needs the job done.
But usually, you choose when you’ll complete the work. In summary, for the gig
economy, I would say that risk is low and freedom is medium to high, and that’s not
bad at all.

PREDICTABLE GIG ECONOMY
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Okay, so we’ve got some options for you to consider, right? But so far, nothing is
really blowing me away. What I would be looking for is something that has very high
freedom and very low risk. How about you? You might be wondering at this point,
“Hey, Ben, where does a virtual bookkeeping business fit into this entire mix?” Well,
the good news is that there is another option. There’s a little-known subsection of
the gig economy that leads to high freedom and low risk. Very important. What I
want to do is to share this with you now because you deserve to know.
Now, I call this subsection the predictable gig economy, and in my opinion, it’s
the best choice. So what makes this predictable gig economy so special? Well for
starters, you are your own boss. You call the shots. You dictate exactly where you
work. You determine whom you serve, and you get to call the shots on how much
you earn. Instead of getting work through a big corporation’s platform, you go out
and get your own clients. By the way, you could be like me, and work from your
home and wear whatever you want. Pants are optional. Now that’s called being your
own boss.
The second characteristic of the predictable gig economy is that you provide a
service that your clients need on a routine basis. The beauty in this is that once you
get a client, you get paid every single month, like clockwork, because you’re getting
consistent work from your clients. Now, if we were brainstorming businesses that
fit into the predictable gig economy that would help you to live the 3-F Lifestyle, I
would give you the following criteria: number one, it would be recurring income and
ideally on a monthly basis; number two, this business would be in demand now and
into the future; number three, it would be virtual so it doesn’t matter where you are,
or where your clients are; number four, low-cost; number five, high-profit; number
six, service-based; number seven, service-based to business owners;, and number
eight, that it’s going to have a short turnaround time.

WHY BOOKKEEPING
Now, if you can check all these boxes, you’ve got yourself a winner. With all of these
criteria met, you can unlock the door to your own 3-F Lifestyle: Freedom, family,
and good finances. If you want to earn more money, you simply go out and get
more clients. Now, as an important aside: getting clients is simple, but not easy. You
see, if you want freedom, then you’ve got to pay the price. The price that you pay is
in the sacrifice and the hard work. Starting a business is hard work. Anyone who tells
you differently is not being truthful, or they’ve never done it. We’re gonna unpack
this more, in a later video.
Now, with all of that out of the way, let’s now zoom in on what businesses meet
our criteria. There’s good news and bad news here. There’s not a lot of them out
there. The businesses that come to mind are: proofreader, virtual assistant, project
manager, copywriter, and of course my favorite, bookkeeping professional.
Of course, I am 100% biased towards bookkeeping because it’s what I do. It’s
how I earn my living. But please, I don’t want you to just take my word about
bookkeeping being the be-all and end-all
for you. What I’d like to do is to lay the
arguments for and against bookkeeping
at your feet. I’ll do this by giving you the
facts. After you take these facts in, it’s
Most Profitable Business
up to you to decide whether this is right
for you. I know that you’re smart, and
you can make this decision on your own.

#1 - Bookkeeping is

Now, let’s address why I claim that bookkeeping is the best option when it comes
to the predictable gig economy. Point number one: Bookkeeping is the number-one
most profitable business. What this means to you is that there is low startup costs,
there’s low ongoing costs, and there are high hourly earnings. In the accompanying
workbook (which I’ll show you how to get in just a minute), I’ve outlined these
typical costs for you. I did so in what’s called a bootstrap fashion which means
that you only spend money when it’s absolutely necessary. Now, as an aside, there
are two financial keys to business startups. Number one is to keep costs low, and
number two is to get money coming in fast. Bookkeeping is great in that regard.
Point number two: bookkeeping is a legitimate and respected profession. You see,
bookkeeping has been around since
1494. That’s more than 500 years of
proven vitality. It’s ancient, and it’s not
going anywhere. More on that later.
Now, as a bookkeeping professional,
you are on the same level as attorneys,

#2 - Legitimate &
Respected Profession

WHY BOOKKEEPING
consultants, and accountants because
you provide a valuable service to your
clients. You feel pride in what you do. As a
bookkeeping professional, every business
owner already knows what you do. Plus, they
know that they need the service that you
provide. Point number three: Bookkeeping
is in high demand. The service that you provide must be in demand, we’ve already
talked about that. In demand, not just today, but well into the future. You see,
having an in-demand business, what this means, is that you provide yourself with
security, and it makes getting clients so much more simple.

#3- High Demand

Now, how can I claim that bookkeeping is
in demand? Well for starters, it’s mandated
by every government on the planet. The law
requires businesses to keep accurate and
timely bookkeeping records. Second reason
it’s in demand: bookkeeping is a pain in the
butt to business owners. According to a
recent study by Score.org, the number one
pain point for small business owners… can you guess what it is? You’re right, it’s
bookkeeping, and it’s also taxes. These are problems that business owners will pay
to have disappear. Finally, there is no shortage of business owners who need help;
who need your help, as a bookkeeping professional.

#4 - Short
Turnaround Time

In the United States there are 28 million small businesses, and in the European
Union there are about 23 million small businesses. That’s a lot of potential clients
out there. Point number four: It’s a short turnaround time. You see, you don’t need
special skills. There’s no need for prior experience or a college degree. You can get
these skills in as little as three months with the right training. Now, there is a trick
to make this work. You’ve got to focus on the
proper skills, and you’ve got to develop those
skills inside of a safe zone where you have
support. I’ll show you the exact skills that you
need and how to get them, in the next video.
Point number five: You make a difference by
doing meaningful work.

#5- Meaningful
Work

This has been illustrated from comments from our students, like this one from Jim,
who says, “I am now up to three clients and a step closer to being able to leave
my current full-time job. I previously left banking after 20 years, and the one thing
that I have missed most is working with small businesses; helping them to grow and
succeed. This is allowing me to work again with small businesses and really get back
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to helping them grow and understand their financial situations, and to learn how
understanding their financials will help increase cash flow. Thank you, Ben.”
Or this comment from Shauna, who is also in our community. Shauna says, “When
you have someone who cries tears of joy because you have helped them, and they
don’t feel stressed anymore, that makes you feel like your work means something.”
Now, I could go on and on with comments like these from our students because
it happens every day. They’re doing meaningful work, and they add value to their
clients’ lives; to their businesses.
Your bookkeeping business is about so much more than money. It’s about meaning.
It’s about doing work that you enjoy. It’s about doing work that you can take pride
in. It’s developing a skill that’s going to be with you for the rest of your life. Now
that being said, you do need to consider the earning potential of your virtual
bookkeeping business. It’s very important. So what we’re gonna do is that, right
now.
You ready to talk money? Here we go. But first, a disclaimer: this is in no way a
guarantee of your ability to get results or to earn any money from what I’m about
to show you. Any financial numbers referenced here are illustrative of concepts
only, based upon feedback that I have received from my students. Now, speaking
of students, I did a survey within our community of 4,096 virtual bookkeeping
business owners, and I asked them, “Hey, what’s the average fee, each month, for a
bookkeeping client?” The results that came back showed that most of the students
averaged between $301 and $350 per month, per client. So what we want to do is
be conservative and use the low end, let’s say $300 per month. Now unfortunately,
we don’t get to keep all of that money. Costs take up 10% to 15%. So let’s assume
that you are going to have $50 in costs. $300 in income
less $50 in costs means that you earn $250 per month
per client. Now that’s before taxes and deductions of
$300 Revenue
course, just like with a job.
$250 per month means that each client is worth $3,000
per year. What I’d like for you to do, right now, is to
write down how much that you would like to earn each
year. Write your goal. Don’t worry, no one but you can
see this. Write down a number that’s going to impact
your family; a number that’s going to help you to live a
life of freedom. Okay, great. You wrote it down, right?
Great. Let’s say that you wrote down $30,000 a year.
Now, using our $3,000 per client per year metric, this
means that you need to go get 10 clients. $30,000
divided by $3,000 equals 10 clients to complete your
vision.

-$50 Costs

$250 Earnings
Per Month
x 12 Months
= $3,000 Profit
Per Year

THE RECIPE FOR SUCCESS
How much time is involved in working with a client like this? Well, it depends. When
you have efficient systems in place, it should take you to three to four hours per
month for this kind of client. Now at first, since this is all new, it’s going to take you
longer than that, but you’ll get more efficient over time, and that’s going to get you
to that $69 to $82 per hour range that QuickBooks reports. Now, let’s envision what
earning this kind of money will do for your life, for you, and your family.
Imagine having that money coming in each and every month, helping you to build
a nice savings fund. Picture you and your family taking that dream vacation you’ve
always thought about. Imagine a life without consumer debt. Think about starting
or adding to your children’s college funds. Imagine a life where you’re at peace and
free from the financial stresses. It’s all possible, but, as you know, it requires effort.
It requires sacrifice and hard work on your part. All right, no, you’re not going to
become a multi-millionaire by doing this, but you can create a margin for your life.
Now if you’re nodding your head, and you think that bookkeeping might be your
cup of tea, then I want you to stay tuned.
Now, I want to reveal the recipe for success in starting your very own virtual
bookkeeping business. Here’s the recipe for success: you need skills, systems,
and clients. Every franchise in the world is built upon this proven mixture.
Successful businesses are launched using this. Your virtual bookkeeping business
is no different. In the next video, what you’re gonna do is discover the specific
bookkeeping skills that you need to be successful. Because of automation and
artificial intelligence traditional bookkeeping skills are dead and gone, and this is
great news. But to capitalize on this, you’ve got to change. You must provide a new
kind of value to your clients using what I call 21st-Century Bookkeeping skills.

FREEDOM
Be Your Own
Boss

FAMILY
Be Present

FINANCES
Be Comfortable

INSIDE THE NEXT VIDEO...

Inside the next video, you’ll discover why these 21st-Century Bookkeeping skills
are critical to your success. You’ll learn how getting these skills will enable you to
command those premium rates. You’ll also get a sneak peak which will help you to
answer the question, “What do I do in my virtual bookkeeping business?” It’s very
important that we address that. Most importantly, what you’re gonna find out is the
character traits, abilities, and resources that you need to set yourself up for success.
But right now, you’ve got a few action items to complete.
First, go back to the money earning options that we considered using those two
points of risk and freedom. Remember? There were jobs, there was multi-level
marketing, there was real estate, there was the gig economy, and the predictable
gig economy. Ask yourself which of these is best for you. Which is going to help
you live the 3-F Lifestyle? Second action item: download the workbook that goes
along with this video. It’s on this page. Inside your free workbook, what we’ve done
is outline the projected costs but, spoiler alert, they aren’t that high. Bookkeeping
is not only the number one most profitable business, it also has some of the lowest
startup costs and ongoing costs of any business in existence. There’s also a lot more
in that free workbook, so you want to go get your hands on it. Third: please ask any
questions that you have about this material, or make any comments below. You see,
we rely on your feedback to make this education even better.
Now, I want to leave you with this: I know that you’re doing this, that you’re in this
investigative mode, not only for yourself but also for your loved ones. I know that
you always do what’s in the best interest of your family. The sacrifices that you have
made in life are tremendous. I’m proud of you, and you should be proud of yourself
as well. Okay, that’s a wrap for video number one. I’ll see you in video number two.

