


Your Idea Building List:  Building a Strengths-Based Biz

Why this work?

When you run a strengths based business not only do you enjoy it more but it also  gives you a competitive advantage.

To be able to figure out business ideas that are based on your strengths, expertise, passions, interests, knowledge and 
skills, we first need to create a list of all of those very same items. 

From there, in a later RWA we can begin to flesh out what the exact biz or business idea. 

Getting Started: 

Begin to list all your strengths, expertise, passions, interest, knowledge and skills. 

You can do this on this sheet, another piece of paper, evernote, google doc, etc. It doesn’t matter. The important part is 
that you do it. 

For some people it will be easiest to list them by category.  Example: all the strengths you can think of, then expertise etc. 
The most important thing is not to filter or qualify as your brain will attempt to do. Instead as you think about it, add it to 
the list. 

One idea and thought will lead to another and then you will be able to generate a larger list. 

Your focus in this exercise is Quantity not quality (don’t worry, we will get to the quality later on ;) 

The List

Strengths

List all your strengths below. 

Ask yourself, what are you great at? What do you have a high enjoyment of? What do people compliment you on, but you 
don’t think it’s that big of a deal. What are those things that come fairly naturally to you? What do you lose track of time 
when you are doing it?
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Expertise

List all the areas you have expertise in below.

NOTE: People get caught up in the word expertise or expert. For the purpose of this list we simply mean “What areas do 
you know more than the average person?” or “What do knowledge do you have that could help others”

Skills

List all your skills below. 

Similar to expertise, focus on anything that you do better than the average person. This doesn’t matter if it is 
professionally or personally. It also doesn’t matter if it is a viable business or service right now. If you are better than 
most people at drawing stick figures, communicating with difficult people, or organizing your toddlers shoes into rows 
that somehow stay neat, put it down and be specific.
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