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Copywriting Questionnaire 

Answer these 8 research questions before writing copy:

· What are you selling?



· Who is your ideal prospect / customer?


· What are their biggest problems that you help them to solve?


· What do they ultimately want?


· What results / benefits do you provide?



· Why should people believe / trust you?



· What is your USP?



· What is your primary CTA?



9 Crucial Sales Page Elements

The elements you need whether your sales page is promoting a product, service, or a live event. 

1. Get attention with a headline

2. Clarify with a sub-headline

3. Identify the problems

4. Flex your authority

5. Introduce the solution

6. Brag with testimonials

7. [bookmark: _gjdgxs]Present your offer

8. Inject some scarcity

9. Repeat your call to action









Sales Page Headlines

How To Attract Your First Paying Copywriting Client In Just 14 Days … Even If You’re A Beginner

How To [achieve benefit / result] In Just [time frame] Even If [problem]



3 Wealth Strategies You Can Use To Create Multiple Streams Of Passive Income And Retire Wealthy In Just 5 Years

[number] [strategies] You Can Use To Create [benefit 1] and [benefit 2] In Just [time frame]



Managing Your Finances Is Hard. FreshBooks Makes It Easy.

[problem] Is Hard. [your product/service] Makes It Easy.



Sub-Headlines

The purpose of the sub-headline is to further expand on and clarify the headline. 
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Sub-Headline Template

[say what it is] for [target audience] who want to [benefit 1] and 
[benefit 2]



Identify The Problems
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Step 1: Write 3 pain questions …

Let me ask you a few important questions:
· Are you struggling to __________?
· Do you feel frustrated when ______?
· Do you lay in bed at night worrying about ________? 


Step 2: Agitate the big problem further

Choose the biggest problem and write a paragraph that describes what life is like to live with that problem.




Flex Your Authority 
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Flex Your Authority Template

Write a bullet point list of …

· Your achievements in business 
· Media appearances (articles and TV)
· Your qualifications and credentials
· Years you’ve been in business
· Number of customers you’ve served



Introduce The Solution

1. Your USP: Explain why your offer is different (and superior) to other alternatives / competitors.





2. Features and benefits: What are the biggest features and benefits that you offer? 




Make An Irresistible Offer

There are 3 parts to making an irresistible offer:

· Price Comparison
· Free Bonuses
· Money Back Guarantee 
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Scarcity Example
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[bookmark: _30j0zll]Call To Action

A call-to-action (aka CTA) is an image or line of text that prompts your visitors to take action. 
· Attention Getting Design (bright & contrasting colours)
· Action words (not ‘submit now’)
· Prominent placement (above the fold and near the footer of your website)

What is the primary action you want your visitors to take?
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'Performance Essentials' - New 8 week course for beginner and
experienced performers. Group classes in Sydney with award-
winning Australian actor Steve Bisley.
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A 2-day implementation workshop for business owners who want to
stand out in a crowded marketplace, stop losing customers to crappy
competitors and double -their sales with stand out marketing ...
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Do you have sales people in your team who has been guilty of:

@ Failing to meet sales targets?

@ Struggling to overcome objections?

@ Selling based on price instead of value?

@ Oblivious when prospects are lying to them?

@ Spending too much time with prospects who never buy?
@ Talking too much but not asking the right questions?

@ Struggling to maintain long-term client relationships?
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If you answered "yes" to any of the above questions, then | want you to realise
something: You are not alone. Most sales leaders feel the same way. Usually
itsthe under-performing salespeople that cost more than lost sales.

You spend so much time managing these few sales people, that you neglect the
rest of your team. Soon, even your top performers start to plateau. When your
sales tean fails to meet revenue goals and targets, you feel the pressure ...
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In4shortyears | created 6 profit-generating companies.

| currently have 8 independent streams of income, so | never have to
worry about paying bills.

I'm the author of 8 books, including, The 7 Steps The Rich Use to Set Up,
Grow & Protect Their Wealth, and | have 14 more books in the pipeline.

I'm the founder and CEO of Acquire Wealth Solutions, acompany
dedicated to helping our clients set up investments, grow wealth, and
protect their assets.

My team and | have conducted over $355 million dollars worth of
property transactions for our clients.

| have extensive experience with all investment classes including
property, gold, shares, and business.
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Who is Dale Beaumont and
Why Should You Listen to Me?

Ok, good question. Here’s my background.

@ Youh TEell @55m. S5 Bliieprint

At 19, | started my first business Tomorrow’s Youth International, an education company
for young people. We worked with 25,000 teenagers across 6 different countries to
change the course of their young lives for the better.

My next company was a Public Relations firm called Kapow Media. In 2 years we
successfully generated our clients over $5 Million in free publicity.
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How Much Does The hyG Toothbrush Cost?

Your low investment for this one-of-a-kind toothbrush is only
$34.95 (which includes 2 bonus toothbrush heads).

Consider that a measly $34.95 is a drop in the ocean when
you compare it to your average dental bill - which can cost
between $120 to $1,000 per visit.

(And you'll be seeing your dentist a lot less after you begin
using this revolutionary new toothbrush!)

The hyG is a technologically advanced plaque busting disease
Join over 96 millon people: fighting, breath freshening, tooth whitening, scientifically

who all benefit rom using the Proven toothbrush!
new hyG toothbrush!
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Why Should You Act Now?

This is a small, intimate workshop limited to just 20 attendees.

Ihave done this to ensure everyone receives enough attention
and feedback, and to provide adequate time for group
discussions.

Once these -20 seats are reserved, | will close registration. This
means you may need to wait up to 6 months until the next
workshop.

Soif you're even slightly interested in attending, | suggest you
register your seat now while places are still available. You'l be
glad you did!
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