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Name:  __Eva Joe_________________________________ 

 
Outcomes 

 
However you came to this questionnaire; know what you are expecting most out of working with us or 
filling this out.  What do you want?   Are you focused on wanting to change, grow, or improve in your 
business?  Is it pain that you want to stop or lack of success that you want to overcome?  (and realize 
that sometimes “pain” is a compromise or settling for less than you are capable of or deserve.  Or, is it a 
vision that you want to implement? You are a Rock Star and you want more!   

  
Answer: I want to grow to become a successful investor owning 3,000 units. I also want to free myself 
from feeling guilty for my son’s lack of motivation, success, and drug addiction. I didn’t see he was 
suffering and self-medicating with multiple drugs.   

 
 

Beliefs 

 
This section is designed to discover your beliefs – what you believe about your life to be true.  What is a 
belief?  That which you know with virtually 100% certainty is true.  What beliefs drive your life and your 
life choices?  Beliefs are both global (I believe this about the world, about all/ most of the people in the 
world, all/most of the things and issues in the world) or personal.  (I believe this about me.  Who I am, 
why I am, what I am, how I am, etc.)  In addition, beliefs can be empowering, i.e., they provide us 
strength, comfort, or make us feel good, or they can be disempowering or limiting, i.e., they challenge 
us, hold us back, hurt us in some way, and make us feel worse.  Also, you may hold different beliefs in 
your business vs. your personal life.  You will see the section dedicated to beliefs around your business 
are last. At a minimum, you will list to the best of your ability your top 5 in each category.  You may 
include more, but at a minimum, ensure you complete your top 5.  Examples of this: 

 
Global Empowering: “People are basically good.  Life balances itself out.  The world can be a great place.  
When someone works really hard, they are often rewarded.” 
Global Disempowering:  “People are always out to cheat others.  Life is not fair.  Sometimes good people 
just have bad luck.” 
Personal Empowering: “I can do anything that I put my mind to.  There is always a way to solve a 
problem and there is always another way to solve a problem.  I am full of possibilities.” 
Personal Disempowering: I eventually drive away people that love me.  Everything that I try to succeed 
at I manage to not succeed.  I can’t get ahead.” 
Business Empowering: “My business is unstoppable. I can make unlimited income with my business. I 
can do better than any of my competitors.” 
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Business Disempowering: “I am limited in what I can do with my business. I find it hard to create passive 
income in my business. I have failed with my other businesses before, and am worried that I will fail 
again.” 

 
Write them down and look at them!  Own them, are they truly what makes you tick?  

 
As a minimum of five, your top five Global Empowering beliefs in priority order: 

 
1. Life is cause and effect, Karma – you get what you put in (or don’t)  
2. The same boiling water that softens the potato hardens the egg. It’s about what you’re made of, not 
the circumstances! Anyone can make it happen if you focus and take daily consistent action! 
3. A grateful heart is a magnet for miracles! ☺  
4. Everything we hear is an opinion, not a fact. Everything we see is a perspective, not the truth. Be 
open-minded and humble, more doors will open.   
5. Be kind, everyone is fighting a different battle; don’t take things personal. 

 
As a minimum of five, your top five Personal Empowering beliefs in priority order: 

 
1. Everyone is capable, including me! Be resourceful, determined!  
2. With self-discipline, almost nothing stops us BUT without self-discipline, NOTHING helps us – enough 
said ☺ 
3. Attitude is more important than facts, the past, than education, than money, than circumstances, 
than failures, than successes, than what other people think etc.  – 10% is what happens to me and 90% 
is how I react to it - Attitude is how you win in life or get by. I can go by my day happy or miserable, 
negative or positive. It’s a choice, the moment you wake up. I control how I feel not the circumstance.  
4. Your worst enemy cannot harm you as much as your own thoughts – you are what you think you are! 
Remember/focus on: who I am, where I come from, my capabilities, my gifts, my loved ones, my support 
team (I have many) and how I can use all of this to help others! 
5. Each morning we are born again. What we do today is what matters most! Just take the first step or 
start again, but whatever you do, don’t quit. You could just hit gold, pick up a good habit, a deal – the 
possibilities are endless  ☺ 

 
As a minimum of five, your top five Global Disempowering beliefs in priority order: 

 
1. Two things define you: your patience when you have nothing and your attitude when you have 
everything. Tells me a lot about a person. 
2. Most people do not listen with the intent to understand, they listen with the intent to reply.  
3. One reason people resist change is because they focus on what they have to give up, instead of what 
they have to gain. Majority of the population is either lazy or lacks a “why” 
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4. People are always adding up their troubles instead of counting their blessings. Stop whining and do 
something about it, or shut up! 
5. People are selfish or in despair – what’s in it for me or how can you help me? 

  
As a minimum of five, your top five Personal Disempowering beliefs in priority order: 

 
1. It may take longer to own 5,000 doors than expected! 
2. I feel like I wasted most of my life; I should have been focused on my business instead of my career 
and partying - I feel that I am running out of time now. Should I have a more realistic goal? 

3. I feel selfish for not dedicating all my free time to my 26 year old son, who is a drug addict with 
mental health problems.  
4. Sometimes I feel so sad about my son’s situation; why is everything so difficult for him??? Why can’t 
he just move forward? It’s overwhelming at times.  
5. What if I would have done this or said that? Would he be a stronger individual? I run circles and can’t 
figure anything out. Was it me? 
 
Last, to maximize our ability to help you, and to achieve the maximum results that you requested in your 
“Outcomes” section, let’s dig deep and get the “top 5 & 5” for your business beliefs, too.  What drives 
that?  Where does your power come from?  Where do your fears and obstacles originate?  Last time, 
knock it out of the park! 

 
 
As a minimum of five, your top five Business Empowering beliefs in priority order: 

 
1. If he/she can do it, I can do it! I just need to replicate the system. 
2. Anything can be learned! And how lucky am I to have the best mentors - I can make unlimited income 
with Multifamily investments without it being a full-time job. Well it will become a full-time job when I 
reach 5,000 doors but hey, I will not be complaining! ☺ 

3. Watch out, here comes the up and coming multifamily guru!! ☺ ☺ 

4. Everyone wants to do business with me! I think I better activate my real estate broker license or hire 
more staff ☺ 

5. I will own 1800 doors in record time!!   

 
As a minimum of five, your top five Business Disempowering beliefs in priority order: 

 
1. I need to do my first deal with my team, it will be a lot easier but it’s going slower than expected.    

2. Can I handle a deal from start to finish with my full-time job?  
3. Will one of my son’s mishaps break me down enough to limit my opportunities; 10 doors instead of 
5000. 
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4. I have a great job and good pay – enough to enjoy life – I need to focus on my drug addict son, not 
what I love to do. I wasn’t there for him as I should have been through his childhood. Now is his time but 
he does want the help he needs. I’m wasting my time or am I?  
5. I need to know everything. 

 
Top five one year goals 

 
List your top five one year goals that you would most like to accomplish in the next twelve months. 

 
1. Buy a minimum of 4 apartments so that I can have a true feel of the work equity, so that I can 
determine where I want to focus, performing assets or value plays. 
2. Stop renting and buy a home, with a salt water pool and potting shed for my family and I to enjoy ☺ 

3. Attend a minimum of 4 workshops presented by Apartment Mentors 
4. Watch all 48 videos on IC website 

5. Minimum of $5,000/month of passive income 

 
 
Be sure you have these written in a S.M.A.R.T. format.  If you have any questions on this standard tool, 
click here:  www.theinevitableyou.com/goals-and-outcomes 

 
 

 
Your Top Challenges and Most Difficult Things in Your Business 

 
What have been the top 3 -5 challenges/ worst moments/ most difficult things that you are experiencing 
now or have ever happened to you in your business career?  Was it good or bad that it happened? (and 
please be realistic – you probably know that it is better to say, “oh it is a good thing, blah, blah, blah…. 
But for many people, it was not a good thing… they don’t feel good about it.  Be honest.  Be deep.  Why 
was this a good or bad thing?)  What did you learn from it?  That life sucks, or failures hurt?  Did you 
learn that you are strong, resilient?  What is your real truth about these events? 

 
 
1. I lost around $13,000 in a variable life insurance policy when the market crashed in 2008. I felt so 
dumb because I trusted the account executive, their system. But now looking back, it was good that it 
happened, it top me about market cycles. 
2. In the last investor group I was in (fix n flip) a fellow member took a peak at my offer and bided 
against it and didn’t say anything until I confronted her and she gave me a lame excuse and solution. I 
couldn’t believe it because she carries herself as an angel. It taught me that in business, not everyone 
can be trusted or is who they appear to be.  

http://www.theinevitableyou.com/goals-and-outcomes
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3. In 2015 when I was pitched by a life insurance “warrior”, in a network marketing company, I thought 
this is exactly what Robert Kiyosaki was talking about in Rich Dad Poor Dad. Anyway, long story short, I 
had the opportunity to be mentored by one of the top 3 leaders in the company/co-owner but this 
warrior sabotaged every opportunity due to jealousy.  So I learned that money is not everything, 
jealousy is stronger. One of the reasons I prefer to partner with men. 
4. Fortunate I don’t have or don’t remember a 4th and 5th time… 
 

 
 

Your Biography  

 
Please take 1-2 pages and highlight your business career/ model / life:  the highs, the lows, the in-
betweens.... Start with 2-3 paragraphs about who you are and what your background is, and then focus 
on your experiences in business. Balance the good with the bad, the half-full with the half empty.  Even 
if you think that you have done a ton of work, and certain facts and experiences no longer influence you, 
please list the major events and data points that were pivotal throughout your business life.  I can’t 
emphasize the importance of this section.   

 
Answer:  
Who am I – I am Eva Joe, the youngest of 7 siblings, and the only one who was born in the United States; 
born and raised in California. The hard work and determination that my two hard working parents from 
Jalpa Zacatecas, Mexico demonstrated to bring all of their family to the United States for a better life, 
and the life that they established here for us is beyond amazing to me. They are the reason why I believe 
I can do anything and accomplish anything I want to! Because of my dad, I am a person that puts in a lot 
of detail into their work. He was a person who meticulously worked with his hands molding pieces of 
metal into aircraft parts and who laboriously worked in construction. I like to do it right the first time, 
and ask questions when unclear. I am straight forward and like to get things done. I enjoy helping others 
with my same work ethic and have a deep appreciation for others. I love to smile and laugh. I believe 
these qualities got me by in life as a young single mother - I always had enough to provide for my son 
that I had at the age of 16 but was rebellious so I had no savings. But before I became the person I am 
today, I was that little girl who loved to soak up the sun and play with water. I loved being in the pool, at 
the beach, sliding on a slip and slide and throwing water balloons! Summer was my season! But as 
mentioned before, I had my son at the age of 16 so needless to say, I became interested in boys and 
parties at a very early age. I would take 2-3 hours daily to do my hair, make-up and wardrobe before 
school, middle school and high school and throughout my twenties. I can’t believe I survived my teens 
and twenties!! I lived life as if it was my last because I had a car and money. The day of the week that I 
stayed in, I felt as if I was missing out. My mom had the worst time with me, always worried that I was 
not going to make it home but I always did make it home. I would get home between the hours of 2 and 
5am, sleep a few hours and go to work. At work, I always demonstrated above average work so they had 
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no clue I had been partying all night or that I had bottles of liquor under my desk or had 3-4 long island 
ice teas for lunch. Or maybe they did but didn’t care?  

 
In 2007, I met my love Randy Joe on match.com and we married in 2011. We have two kids, my 

son of 26 and his daughter of 15. They both live with us. The moment I met Randy, my life changed and 
my parents were thankful! We had our first date at Chili’s and I was surprised how natural it felt to be 
with him, I felt safe and secure, like I was home. From that day forward, I saw him mostly every day. 
Randy would drive from Los Angeles, CA to South Gate, CA to spend time with me. I looked forward to 
everyday as we always had a great time. My teenage son at the time was not interested in hanging out 
with us, was more interested in what he was cooking, and still is!  Kyli did not spend much time with us 
early in our relationship because of Randy’s shared custody but in 2010, her mother passed from cancer. 
I went from silly Eva to full-time mom and it was a rocky start. I almost left Randy because of Kyli, but we 
got past it with the encouragement of my awesome brother, Joe - I am so grateful for him! But then, in 
2015 my father’s health went from really bad to deathly ill. My father, Jose Gomez, fought for his life 
until his death on 2/24/16 – the worst day of my life – my hero, my mentor, my cheerleader, my 
everything was gone!! My life took a 360 spin. And in 2017, just when I was regaining my footing, my 
mother was diagnosed with gallbladder cancer and I learned my son was/is a meth addict. My beautiful 
mother, Rosario Gomez, passed on 11/9/17. She was my rock and my strength; I saw her cry only once! 
My mother had the fighting (and giving) spirit until the day she passed. I regret lying to her question: did 
I hear you crying last night? Maybe it would help me today with my son.  
 
I make my living as an Account Manager for a Commercial Insurance Agency – we insure hotels 
countrywide, operating and under construction. I come from a blue collar working family so I was 12 
years old when I got my first job for the summer as an office clerk where my dad worked molding 
airplane parts. I was taught that if you want something, you work for it, you figure it out. Eager to start 
working, at the age of 15, my sister got me a job as a front office clerk at a dental office but I quickly 
learned that, the only employees making money in that business are the dentists, and they were barely 
making it after student loan payments. Being the last child of 7, I was very observant and noticed my 
eldest brother was making a nice living at his job so I ventured into banking as a cashier but was 
disappointed in the growth opportunities. From there, I went on to be the operations manager of an 
electrical distribution company to Commercial Insurance, where I’m at now. I started with sales and 
ended in service. In my early career I made great money in sales but with the clean air act and insurance 
rate increases, my business fluctuated and so did my pocket.  Moving to service was the best decision I 
could have made! I really enjoy what I do and who I work with and my stable income! But I don’t love 
what I do – my passion since taking Anthony’s class in July 2018 is multifamily, and fix and flips since late 
2017.  I can see myself doing fix and flips in my spare time. 
 
As for my education, I have a high school diploma, and took some classes at Santa Monica College but 
did not earn any degrees. I held a Realtor license in 2007 and let it go because I was told it was better if 
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you didn’t have one if you planned on investing, and I was horrible as a Realtor. I’m very straight forward 
and people didn’t like hearing the truth. I’ve made my living in commercial insurance since 2001 but I’ve 
always wanted to invest in Real Estate but never thought I could until I took an online course early 2017, 
by Tai Lopez; yes the guy all over Facebook with his garage. Since then, knowing that I can invest with 
little money, I focus on keeping my husband and employer happy, and learning all I can about 
multifamily investments.  

 
 

Calibration Questions: 

 
These four questions are for calibrating your beliefs around your power and contain very important 
concepts that we will explore for enhancing your ability to create reality and results in your business. 
Know this, believing something at a 10 (meaning there are no exceptions, you believe 100%) is far 
different than believing it at a 7, 8, or even a 9. So be honest with yourself in the numbers you assign 
here, as your answer will have implications to the rest of the information you have provided in this 
document.  

 
 
On a scale of 1 – 10, (1 = not at all, 10 = 100%) please rate the following four questions.  Please add any 
verbiage you like after those four questions 

 

  How magical, powerful, and extraordinary you are:  _8_ 

  ALL results begin with a thought:  _10_ 

  Emotions catalyze the power of the thought:  _10_ 

  The Law of Attraction:  _10_ (as defined in the movie The Secret, Esther Hicks books, or any number of 

sources.  In essence, the Law is: “What you think and what you focus on is what you get.”) 

 
Any further verbiage: 

 
I’m Buddhist so I also believe in Karma, you get what you deserve.  
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BONUS CONTENT: 

 
(are you here to become a Rock Star, an extraordinary success?  This bonus content applies to you!   
Now, for some of you… I understand.  You are strapped for time, this feels too complicated and hard, 
you are not sure if it’s worth it or not to have this level of success.  So there is no judgement to take a 
pass on it.  You know it’s here.  Perhaps you can come back to it another time.) 

 
If you have enjoyed doing this, let’s take it to a whole other layer of success.  I wish to dig into the your 
“Power Questions.”  (you may have heard before, the success in life relates to the success generated by 
your questions!)  So let’s dig deeper into you! 

 
 
 

The “First” Question (of the Power Questions) 
  
  
We are very much like a computer in many respects.  Just like a computer program, we constantly ask 
ourselves a first question:  "What do I do with this data, with this moment?  What should I focus on?  
What do I think now?  What meaning do I assign this moment?"  You will notice that you ask this 
question or constellation of questions across many contexts.  In many cases, this question is not really 
resourceful or as empowering as we need it to be.  Examples of this are:  "Why am I not good enough?  
What is wrong with me?  Why does this always happen to me?"  The following questions are designed to 
help you find your “First” Question and begin to think about how to rework it. 

  
 This is an enormously powerful section!  They can stay as is, or more often, I will drive it based on 
outcomes.  For instance, “what is your first question as it relates to (fill-in-the-blank :  your sales, cold 
calling, strategic planning, critical communications, etc.) 

  
I might ask even two or three forms of this. 

  
Then parts 2-4 get customized or deleted as well. 

  
Ask yourself the following questions in order to discover and transform the "First" Question(s) that 
currently drive the focus of your life. 

  
1. What question do I ask most constantly?  This question will appear virtually every time.  

Sometimes it is so obvious that you need not ask it, but still, just like a computer, you will run it 
every time.  What is it?  
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Answer: Before I listen, is it important to me? Do I care? Do they make me a better person?  

          
2. Ponder this question. Where did it come from?  Whose program is it really?  Were there specific 

circumstances that brought it into your life and made it even stronger (regardless whether it is 
less empowering or more)?  How did this question come about?   (Search for and find its origin – 
who’s "First" Question is it really?) 

 
Answer: I feel as if I’m wasting my time, I could have done this or that or visited a loved one…or nothing 
at all – binge watching TV or sleeping. 

          
          

3. This is very important:  What do you create when you ask this question?  What energy do you 
generate?  Life is about the Law of Attraction.  What do you attract into your life?  What 
happens, or more importantly, do you know what cannot happen, when you ask this question?  
(Answer both parts.) 

  
          
  Answer: Sadly, I usually fall asleep if I have no interest. But when I do, I light up the room or all my 
focus is on that one thing or person.  

          
          

4. What is the positive intention behind this question?  For instance, if your question was negative, 
or implying your glass is half-empty, it might be a protective mechanism from your parents so 
that you wouldn't be hurt.  This can be a bit complicated, but dig – what benefits do you get from 
constantly asking this question repetitively?  

  
          
  Answer: I get closer to my goals and I’m happier at the end of the day 

          
          

5. Now it is time to redesign a new, more powerful question!  What "First" Question, if asked, 
would give you more of what you want, and at the same time, preserve the initial positive 
intention of your Old You "First" Question?  (For example, if you asked, “What is wrong with 
me?” you could shift to “What is right with me and how will I use that right now to create what I 
want?”  Or, “Why do I always seem to get screwed?” can become “How can I achieve my success 
right now?”  Or, “Why don’t they like me?” can become “How do I present the best of me right 
now in this situation?”  Remember, their opinion of you is none of your business, so asking about 
them has no value – power is about how you show up!  What question would set you free from 
other’s opinion of you?  Another powerful examples might be, “What more is their to love and 
not judge about me right now?” Or, “What lesson am I suppose to be learning?”) 
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Answer: I think you nailed it, what lesson am I supposed to be learning? Along with, how can I make this 
situation better to benefit me and everyone else? 
 
 

 
 
 

The message of The Inevitable You® System: 
 

  Challenge your view of reality 

  Evolve your vision of You 

  Transform your Life! 

 
 
 
 
 


