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If you want to make money on the internet, one of the most lucrative ways to do so is to 
sell a product or service. What’s really awesome is that you don’t even have to have 
your own products or services to make a lot of money. You can sell other people’s 
products and services to earn a living. All you have to do is find a product you want to 
promote, sign up to become an affiliate, grab your affiliate link and show it to others. 
They will then click on it, buy the item and you’ll walk away with a fat commission check. 
 
To say that this is simplifying the process would be an understatement, so in this report 
we’re going to explain how to get started with affiliate marketing from the beginning. 
This will ensure that you are going about everything correctly so that you can maximize 
your earnings quickly. But, one thing is for sure - affiliate marketing is a better way to 
earn money than advertisements, or any other type of selling online other than having 
your own products and services. So, let’s get started. 
 

Getting Started 
 
To get started you’ll need to do a few things. It’s important not to skip anything here. If 
you follow these instructions, you’ll be able to create success for yourself.  
 
So many people like to read how to do things, but they also like reinventing the wheel. 
The truth is, you don’t need to. So many people have already been successful. You 
need to follow those people and do what they do so that you can create the same 
success. They’ve already made the mistakes. You don’t need to make the same ones. 
You can be successful without making those mistakes. 
 

Choose Your Niche 
 
Yes, even if you’re an affiliate marketer, you need to choose a niche. The best niche will 
be one in which you already have some expertise, knowledge and skill. There are a few 
different methods for choosing a niche, but the best way to do it is to pick the type of 
people you like to help and then figure out what they need. 
 
Do Some Research  
 
Take some time to research your audience so that you can figure out what they want 
and need. You can research keywords within the niche and you might get some ideas 
about what type of products you will need to find for them. Check out the products and 
figure out if you think you can make a living. How many people are in the audience? 
How many products can you find that offer quality and a high commission? 
 
Start with Your Own Problems  
 
The entire point of picking a niche is to find an audience with a problem that you can 
solve. In the case of affiliate marketing you’ll want to also locate the products that will 
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help. A great place to start is with you. What types of problems do you have that 
products you can find online will solve? 
 
Know in Advance How You’ll Market  
 
When you’ve found a niche you think you like, take the time to figure out how you might 
market to that niche. Create a list of ways to market, such as a website, social media, 
Blab.im, webinars and so forth. Figure out where the audience hangs out and develop a 
strategy to get to know this audience using social media. 
 
Look at the Trends  
 
Before you jump head first into the niche you’ve discovered, take the time to look at the 
trends. Read industry news; look at social media to see what people are saying. Identify 
your competition and decide whether or not you can add something new to the 
conversation. You don’t have to market anything new to the audience; believe it or not, 
you just need to do it a little differently than the competition. Maybe do it just a little 
better. Find a way to add value that other people aren’t doing. 
 
Once you pick a niche, you’ll be able to start locating products, but even while you’re in 
the product search phrase you can get started with your website. 
 

Create a Website 
 
Your website should be user friendly and focused on the audience and niche you chose. 
Come up with a good domain name that has the niche name inside the URL. Always 
choose a .com name and try to avoid hyphens. You want the URL to be SEO friendly, 
plus attractive to your audience and easy to remember. 
 
It Must Be Mobile  
 
Today, it’s imperative that your website is mobile friendly. Google will penalize any 
websites that don’t work on mobile devices. But, aside from that fact, most people 
access websites today using their smartphones and other devices. Therefore, if you 
want them to buy products from you, you’ll need the website to work on mobile devices. 
 
Keep It Updated  
 
Another factor about the website is that it needs to stay updated. Google and other 
search engines analyze the activity on your website to determine if it’s an active website 
or not. This will help keep the search engines ranking your website so that you can 
attract visitors. 
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Mind Your SEO  
 
There is a lot to SEO. Both on- and off-page SEO are important to help you get more 
visitors to your website so that you can recommend the products to them that they need 
to solve the problems you’ve identified. 
 
Use Self-Hosted WordPress  
 
One of the best website builders you can use is self-hosted WordPress. The themes are 
SEO friendly and user friendly. Plus, it isn’t hard to use. If you can use your online bank 
account, you can figure out how to use self-hosted WordPress. 
 
Your website should be easy to navigate. There shouldn’t be any mistake about what 
people will get from visiting your website, and how you can help them. You’ll use your 
blog to discuss problems and issues that they have, and then offer solutions to them.  
 
 

Find Products You Want to Promote  
 
There are a lot of things to consider when you are looking for products that you want to 
promote. The real rule for finding products is to choose ones that are high quality and 
that meet the criteria below. 
 
Solve a Problem 
 
Ensure that your products solve a problem that your audience has. That’s honestly what 
your audience wants; they just want you to solve their problems or to point them to the 
thing that will solve their problems. If you can do that for them, they’ll be a customer for 
life. 
 
Price Matters  
 
The fact is that selling items that are low priced can work, but what you really want to 
shoot for is higher commissioned products so that you can earn a living selling fewer 
products rather than more. But, usually you start with a lower price product to get your 
customers into your email list, and then promote higher priced products to the people 
who bought the lower priced product.  
 
Quality Is Important  
 
Do not promote products if you’re not sure about the quality. If you can’t get a sample of 
a product, consider buying it. At least go through the process that your customer will go 
through. Go to the sales page. Does the page say the right things? How difficult is the 
checkout procedure? If you go through with the purchase, is it easy to get your 
purchase? However difficult or simple the procedure is, the audience will blame you. 
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If you find quality products that solve a problem for your audience, focus on just two or 
three related products rather than more. Don’t go outside of your niche. If it’s something 
that solves a problem you’ve identified that your audience has, then you should promote 
that. But, don’t promote different products that do the same thing. 
 
Making It All Work 
 
Once you’ve found products that you want to promote to your audience, you’ll need to 
accomplish a few important tasks. The main ones are signing up as an affiliate, using 
the links, and tracking your commissions. 
 

Sign Up as an Affiliate 
 
Before you sign up as an affiliate, if you live in the USA, please check the laws in your 
state. Some states have different affiliate marketing rules than others in terms of 
collecting sales tax and that sort of thing. Plus, you should get an EIN (employer 
identification number) to give to companies rather than your social security number. You 
do not need employees to get this number. You can do it in seconds online with the 
IRS.  
 
This number will protect your personal information from getting in the wrong hands. 
Even if you do your due diligence and check out everyone carefully, it’s safer to use this 
number. Once you’ve signed up as an affiliate, you will be given a special link to use to 
promote the products. Many businesses also offer graphics, email templates and more 
to help you promote the products. Read all the rules and their terms of service to be 
assured that you’re not breaking any. 
 
How to Use Your Affiliate Links 
 
Once you’ve been approved as an affiliate, you can start using your special affiliate links 
to promote the product. There are some interesting ways in which you can use these 
links that might make things easier for you. The special link generates a cookie on the 
person’s computer who uses that link to click through to the website. 
 
Different affiliate programs have different ways to track, but in general you want to find 
business owners who offer lifetime cookies. This means that no matter when the person 
decides to buy the product, you’ll get the credit. Some perfectly good products offer 
shorter tracking times than that, but if you look around you’ll find better deals. 
Remember - the longer the cookie is good for, the better for you.  
 
You may choose to use your affiliate link as is, but a better way to do it is to create 
redirects using your own website. A redirect of some kind will look better, reduce 
commission hijacking, save work later if a program stops or changes, and more.  
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For example, the link may look like this:  
 
Yourdomainname.com 
 
You may want to make the link to the product look like this:  
 
Yourdomainname.com/product 
 
This type of link will appear less frightening to your buyers and help you keep track 
better of each click through. The way you do this is to create a redirect for the link. You 
can create redirects manually or by using a plugin. 
 
Manual Redirects 
 
You can use cPanel from your hosting company just by finding the domain's area of 
your cPanel and find “redirect” - then click on it. Simply enter the information in the 
space provided, for example this URL:  
 
Yourdomainname.com/product 
 
Then paste the affiliate link given in the space that says “redirects to”. Choose to use 
the redirect whether they remember to type in the www or not. Now, you can use the 
pretty link you made to promote the product. 
 
Yourdomainname.com/product 
 
Anytime anyone clicks on that link they’ll be taken to the affiliate sales page instead of 
your website. You don’t even need to make a new page on your site to do this.  
 
Plugins 
 
If you use WordPress, there are a few themes and plugins that you can use to do this 
too. You can use PrettyLinkPro.com, Hidden Affiliate Links, Simple URLs, and more. All 
offer you the ability to easily manage your affiliate links better, make them look better, 
and also help you save time if something changes. Imagine how hard it is to scrub an 
entire website of affiliate links in hundreds of blog posts if you needed to. With a plugin 
you don’t have to; you can manage them from the plugin dashboard. 
 
Links: 
Hidden Affiliate Links - http://patchlog.com/hidden-affiliate-links/ 
Simple URLs - https://wordpress.org/plugins/simple-urls/ 
 
Not only for the points above, but if you use some sort of link improvement other than 
the raw affiliate link, you’ll also be able to track clicks easier as they’ll be counted by 
your tracking software. This is because it’s your URL instead of theirs. 
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Track Commissions 
 
One of the most important aspects of being successful as an affiliate marketer is to 
track your commissions. You want to track clicks and commissions so that you can 
know what products are selling better than others. If you are getting hundreds of clicks 
on a particular link but no sales, then something is wrong with the sales page - which 
you can’t fix since it’s not your product. If you’re not getting very many clicks, then it’s 
something you can fix by creating better content and by doing more explaining about 
why the product will solve your audience’s problems. 
 
It’s important to understand how everything works together so that you can be assured 
that you’re being paid for your work, and that your customers are also happy with their 
purchases.  
 

Ten Mistakes Made by Newbies 
 
People make mistakes all the time, but especially newbies. You may have read about 
how simple it is to just throw up a few links and make a million dollars. Well, it’s not 
exactly that easy. It’s not hard, but it does take some work and strategic thinking. These 
are the mistakes that you may want to avoid if you expect to achieve success. 
 
1. Focusing on Selling – It’s important to remember your role when you want to 
become an affiliate marketer. No, it’s not selling. It’s helping. You are the expert who 
educates your audience about the products and services that will solve their problems. 
The product creator is going to sell it, not you. They’ll use their sales page and various 
techniques to sell the product. You will use your best helpful advice to let your audience 
know the product exists and what it can do for them. 
 
2. Going Too Wide – It’s very important to keep your niche very narrow. You can go 
deep within the niche, but not wide. Stick to solving only certain types of problems for 
your audience. For example, any one audience member may have other problems that 
have nothing to do with your main niche. A mom may need nursing equipment but she 
may also need home schooling information. Which one is your niche? If it’s nursing, 
stick to nursing products and let the home schooling professionals stick with the home 
schooling products.  
 
3. Not Testing – If you’re not part of your audience, this part can be harder for you, but 
you’ve got to be able to assess a product to find out if it’s worth promoting. You need to 
put yourself in to the shoes of your audience. What does the sales page say to you? 
When you click through to buy, what happens? What quality is the product? If you don’t 
know, how can you feel safe promoting it to others? 
 
4. Failing to Track – If you don’t track clicks, you’re not going to be able to analyze why 
you’re making or not making sales. Is it due to the product creator’s sales page or due 
to something you said? How can you know? What product is selling well and what 
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product isn’t? If you don’t track metrics, you’ll never know and everything you do will be 
like shooting in the dark. Your business can be successful if you use strategy rather 
than luck. 
 
5. Not Including Various Types of Content – When anyone talks about content, 
naturally thoughts turn to blog posts and articles. But there are many kinds of content 
and you want to use as many types as you can. Podcast, webinars, white papers, case 
studies and more are all good choices in addition to blog posts. Use as many as you 
can. To get ideas, you can repurpose one type of content into another. 
 
6. Making False Claims – Even if you’re just starting out, you’ve likely run into some 
overnight millionaire stories. The fact is, while some people will believe those stories 
and sign up, they're probably wasting their money. Do you really want to be known as a 
scammer? No, of course not. So, if you’ve never made money, don’t say you have or 
imply that you have. Be open, transparent and honest. 
 
7. Not Staying Focused – Once you’ve picked your audience and a niche, it’s best to 
stay focused instead of letting shiny object syndrome (SOS) affect you. This syndrome 
can take you far from your dreams and lead you down rabbit holes that you can’t get out 
of. In order to control SOS, allow yourself to spend 20 to 30 minutes a day on new 
projects, but no more. 
 
8. Not building an Email List – Just because you don’t have your own products or 
services doesn’t mean you shouldn’t work to build an email list. You can create guides, 
checklists and informative eCourses to help build your list so that you can market 
additional solutions to your audience in a more direct manner. 
 
9. Failing to Promote You – When you’re an affiliate marketer you’re not an 
anonymous, faceless person on the net anymore. No, you’re a personality, an expert, 
someone who has something to say and who people want to listen to. Be who you are, 
and you’ll soon be known as the expert to go to in your niche. 
 
10. Not Having a Blog – Trying to promote affiliate products or services to an audience 
without having a blog is like trying to win a car race without a car. You can’t do it. You 
have to use the tools of the trade to attract the right audience, and a blog is one of the 
most important tools for an affiliate marketer. 
 
Avoiding mistakes is important if you want to make affiliate marketing your main source 
of income. It’s very possible to earn six figures plus with affiliate marketing if you go 
about things the right way. Remember that offering solutions to problems, value, and 
honesty are the most important factors driving your success. 
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Affiliate Marketing 101 
 
There are ways to make your job as an affiliate marketer work better. You can almost 
ensure your success if you’ve picked the right niche and the right products to promote. 
It’s not going to happen overnight, though. Most “overnight” success stories take a few 
years to happen, but it’s the snowball effect that makes it seem like it was overnight.  
 
Market with Content  
 
Content consists of all forms including text, video, audio and images. As search engines 
change how they put websites out there to their audience, it’s up to you to learn about 
the changes. Content, though, never changes. Content should be useful, informative, 
engaging, and targeted to be effective. While keywords are important, topics not 
keywords are where you should place your focus. 
 
Make Comparisons  
 
While this is a type of content, it deserves some special attention. When you are 
promoting products to people, if you make comparisons to other products but point to 
the one you most like and think will work the best, you’ll make more sales. People like 
having all the information at their fingertips. 

 
Build a Strong Brand  
 
A lot of affiliate marketers forget that they’re a brand of their own. Even if you have no 
products that you’ve created, that’s okay. You’re still the expert in your niche and you 
can prove it by writing a book and publishing it on Kindle, interviewing experts, hosting 
webinars and more. 
 
Become the Expert  
 
Speaking of your brand, it’s important that as the expert you notice the trends within 
your industry and report them to your audience. By including fresh content for your 
audience that you have created, and that others created that you curate, you’ll soon be 
known as the go-to expert in your niche. 

 
Use Social Media  
 
When you use social media to promote products and have conversations, it’s important 
that you don’t forget why you’re there. You’re there to be sociable and to help people. 
Answer questions quickly and seek to be helpful more than you’re promoting. On social 
media help equals sales. 
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Paid Ads  
 
Yes, you should also use paid ads. But, use them to build your email list, not to directly 
sell the products you’re promoting. Give something of value away for free to your 
audience to get them to sign up so that you can promote to them later.  
 
As you learn more about your niche and the products that can solve problems for your 
audience, share that new information with your audience in the form of blog posts, 
webinars, teleseminars, podcast and more. However, you can get the word out, do it. 
The more you can shout what you know from the rooftops, the more successful you’ll 
be. 
 

Multiplying Your Earnings 
 
Once you are involved with your niche you can actually find ways to earn more money 
from those who have purchased from you before. If you’re studying the metrics, you’ll 
know who bought and who didn’t, and you’ll have segmented your lists appropriately. 
Believe it or not, the first purchase someone makes doesn’t have to be the last. It’s your 
chance to go deep into the niche and pull out more useful products for them to buy and 
use. 
 
Diversification and Recurring Revenue 
 
One of the holy grails of affiliate marketing is the recurring revenue stream. This usually 
comes in the form of services that have monthly fees or memberships that have monthly 
fees. You can still promote other people’s products to earn the extra money, so it’s 
pretty simple. 
 
Create a Recurring Revenue Stream  
 
Find services that your audience will like, which have monthly fees and pay commission 
on all fees. Promote this service to customers who have purchased something before 
and who trust you. When you start earning income on a recurring basis, you’ll have 
more of an opportunity to increase your revenue from less work. 
 
Diversify  
 
You can also go deeper into your niche and find more problems that you can solve that 
are related to the first. If your niche is breastfeeding moms, that means that eventually 
your clients naturally move out of your niche into a different niche, such as moms of 
toddlers. What can you offer these moms to help them?  
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Promote Complementary Products 
 
If your audience member purchased the nursing pads that you recommended, you can 
now feel safe in promoting other complementary products. Perhaps you have a breast 
cream that will help prevent chafing?  
 
If you really want to make good money as an affiliate, doing these three things will amp 
up your strategy and make it possible for you to sell more items to more people in a 
shorter length of time. But, you must act strategically and lead your audience through 
your product funnel while also understanding their buying cycle. It takes a lot of 
patience, research and testing to get it right. 
 

Getting Traffic the Right Way 
 
Everyone knows you need a lot of traffic to make money, right? Well, it depends. You 
don’t just want a lot of traffic. You want the right kind of traffic. The right kind of traffic is 
targeted traffic. The only way to get targeted traffic is to know what you’re doing and set 
into motion a strategy. 
 
Create the Right Content  
 
Each piece of content that you develop should be laser focused on your audience and 
also have one job to do. Each piece may have a different job. For example, the content 
may be to get people to sign up for your newsletter, or it might be to educate your 
audience on a problem, or something else. But understand the goal of the content and 
direct it to the right people. 
 
Be Where Your Audience Is  
 
As you study your audience, you’ll discover where they like to hang out and when you 
do. Join in. Be there. Go where they are and participate without thinking about selling 
anything. Be helpful, be sociable, and be a real, honest and helpful person. 
 
Create Guest Posts  
 
If you can find a blog or website that has good traffic which directs information to your 
audience, then you want to try to guest blog there. Even if they do not have an offer on 
their website, you can still email the owner directly and offer some ideas for guest blog 
posts. You want them to be totally unique and directed toward their exact audience. 
Your bio will speak for itself and link back to your website or products. 
 
Publish a Book  
 
A great way to grab authority is to become a published author. Whether you self-publish 
or not, a book can get you into the door of a lot of places. People will start viewing you 
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as an expert in your niche and want to invite you to do more. Remember to put 
something at the end of the book to direct them to your online presence.  
 
Participate in Forums  
 
Online message boards, groups and forums are fabulous ways to connect with your 
audience. You don’t want to only post when you have something to sell, though. You 
want to post on a regular basis and become a highly sought-out contributor to the group 
instead. People will come to you on their own, based on your interactions. 
 
Interview Experts  
 
A great way to be seen as an expert is to know all the experts. Set up a YouTube or 
Blab.im channel and start interviewing experts in your niche. If you showcase other 
experts who are successful who market to your niche, even if they’re technically your 
competition, you put yourself a little above the competition by being the interviewer. 
 
Advertise  
 
Don’t overlook advertising on Facebook, Twitter, and Google. Advertising can help you 
get the word out faster. Plus, it’s more targeted than ever. For example, with Facebook 
you can market to just people who are in a particular group if you want to. This gives 
you a lot of control over the results. Use this type of advertising to build your list. 
 
Work on Your Headlines  
 
Whether it’s a blog post or an email, headlines and subject lines are imperative. Getting 
them right can make all the difference. Try not to post click bait headlines; instead post 
headlines that are truly reflective of the information you’re sharing. 
 
Optimize Your Content  
 
Every piece of content you create, on or off your website, needs to be optimized for 
being found by your audience. Use keywords, topics, and word choices that really let 
the audience know that you get them and you want to help them. 
 
Curate Other People’s Content  
 
You don’t have to create all the content yourself; you can curate other people’s content. 
The way you do this is by finding important information that your audience needs, make 
a blurb about it, some commentary of what you think, and link to the original content. 
Your website can become a one-stop-shop for all things of your niche. 
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Go to Events  
 
Both in-person and online events are important to go to, become a part of, and enjoy. 
You can learn a lot about your particular niche but also about business. The 
connections you make in person can change your life. 
 
Using all these methods and any other targeted methods you can come up with for 
generating traffic to your blog (and thus the products you promote) will help you build 
your list and ultimately start earning a full-time living as an affiliate marketer.  
 
Selling other people’s products can be a lucrative business. If you find the right products 
and combine them with recurring revenue services and memberships, you’ll build an 
income that others will envy. 
 
To summarize how to get started, determine the audience you want to work with, 
choose your niche, create a domain name and website with a blog, and start educating 
your audience through the blog as you build traffic. Then start sourcing products. Set up 
social media accounts that spread the word about your brand (you). Start acting like an 
expert in your niche, publish a book, host webinars, and get known for what you know.  
 

 
BONUS TIPS > Target Market Virtual Assistants  
 
https://www.VAaffiliates.com 

 

If you are the owner of a virtual assistant business you’ll notice from your traffic (check 
out your google analytics) that almost half of your traffic is from your competitors, other 
VAs just like you. Why are they visiting your site? Many reasons ie) they are checking 
out your pricing, looking to see how you set up your website, wanting to learn how to 
become a virtual assistant, etc. They are doing their due diligence checking other VA 
websites online. 

Don’t miss out on this targeted traffic… 

VIRTUAL ASSISTANTS! 

Make sure you add affiliate products to your website that other virtual assistants would 
be interested in buying. 

These BONUS TIPS below include 15 surefire ways to help you generate an income 
from our affiliate program of products desired by the Virtual Assistant industry. The 
great thing is, you can apply these tips to all the affiliate programs you are involved with. 
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1. Get to Know Our Products  

You can better promote a product if you are familiar with it and like it. We’re not just 
saying this to get you to buy our product, but a personal recommendation and good 
product knowledge goes a long way.  

CLICK HERE TO LEARN ABOUT OUR VA PRODUCTS 

 

2. Write Your Own Recommendations & Ads 

You can always take any pre-written text provided in our affiliate program and see how 
they work for you, but it's generally better to write your own recommendations and ads. 
They add a personal touch that will persuade people to find out more.  

 

Tips for Writing Ads & Recommendations 

 Be Aware of Your Target Reader's Needs: Understand benefits (most important!) 

and features of the products that will appeal to them. 
 Share Your Experience: Give concrete examples of how the product has worked 

for you. Don’t just say you love it…illustrate the benefits it has provided to you.  
 Give Information, Not Necessarily A Sales Pitch: They'll get a sales pitch when 

they get to our website. Keep the tone informational and friendly...gain trust of 
your reader first. Your job is to warm up the visitor to our product. We’ll close the 
sale. 

More Internet Writing Tips 
 

 Use a provocative, attention-getting headline: Ask a question: give a hard to 
resist benefit; tell your visitor how you’ve benefited from the product. 

 Prove your claims: Don't say, "It worked for me". Say, HOW it worked for 
you. List concrete benefits of using the product, how you implemented the 
use of the product and what results it produced. 

 Avoid excessive exclamation points!!!!!! It looks like insincere hype. 
 Avoid excessive capitalization. WRITING IN ALL IN CAPITAL LETTERS IS LIKE 

SHOUTING! Don't yell at your readers, okay? 
 Keep it simple. People tend to skim while reading on the net and it can be hard 

on the eyes.  Some ways to do this are to:  
o Break up your paragraphs into bit-sized chunks  
o Use headlines and subheadings 
o Write in short sentences with simple language 
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3. Never Expect a Banner or a Graphic to Do All the Work for You:  

"Banner blindness" is common as we’ve already mentioned. In other words, people 
ignore banners. Although graphics can grab the attention of a website visitor, text and 
information is what they're looking for when they want to buy.  

 

4. Create a Whole Page Review Dedicated to the Product:  

Now, we’re not trying to bully our way into your website by asking for a whole page.  
The fact of the matter is, full pages work. Your full-page feature will serve as the focal 
point of many of your promotions. 

Benefits of Full Page Recommendations: 
 Permits targeting specific keyword phrases to rank well on search engines.  
 Commands your visitor's full attention. 
 Allows you to go into detail about why you like and recommend the product. 

Include product benefits, features, personal experiences, graphics and anything 
else you feel is relevant. You can NEVER give too much information. 

 Helps you warm up your visitor to the product before sending them to the website 
for a sales pitch.  

How to Use Your Full Page Recommendation: 
 Optimize your page for search engine visitors. Do your keyword research to see 

what people are looking for and optimize your page for that. Include your chosen 
keyword phrase(s) in your title tag, description tag, page content, etc. 

 Link to your full page recommendation from various areas of your website. 
Perhaps you'll put a graphic and little introductory information on your home 
page. Then, you can give your visitors the option of following the link to the sales 
website or reading more about your product review.  

 Recommend our products to others you know and send them to your product 
review page. Besides, you know these people; they want to know YOUR opinion. 
What they don't want a sales pitch from us.  

 

5. Write Articles on Related Topics to Draw in Traffic & Interest:  

Write articles about anything related to our products. You can include a subtle 
recommendation for the product within the article or in your signature line.  

Article Writing Tips: 
 

 Provide "real" information and tips in your articles. Make sure it doesn't sound 
like a sales pitch. Any recommendations you make should be added value to 
your article. The recommendation should not be its main purpose. 
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 Some marketers say to never put your recommendation or what you are selling 
in the body of your article. They say it belongs in your byline. But let's be serious. 
People will read your article, but they don't always read the byline. They are just 
grateful to get good information. As long as you write a highly informative article, 
your recommendation certainly has a place within the article itself. 

 Not sure what to write about? This is a common problem. Here are a few ideas, 
but you are encouraged to come up with your own ideas, too: 

 Write a list of your top 5 or 10 with a short explanation of each. 

When writing your articles, always keep your target reader and her desires in mind.  

Getting Your Articles Published: 
 
Of course, you should publish your articles on your website or blog and in your 
newsletter. You can also find other web publishers to run your articles as well. Many will 
not mind the inclusion of an affiliate link, as long as your article contains good, solid 
content. 

Make sure your articles are available from your website. Include a note on your articles 
which states they are available for reprint as long as your byline and links remain intact.  

Offer your articles to members of your networking groups or people you know that have 
newsletters targeting your market.  

 

6. Promote the products in Your Opt-in Newsletter:  

If you have an opt-in newsletter list, tell them about our products. If you have a letter 
from the editor section, tell them about the product and how it has helped you. Your 
personal recommendations will go a long way and email is a very responsive medium. 

 

7. Promote Our Products on Highly Trafficked and Relevant Pages of Your 
Website:  

Check your website statistics to see which pages visitors view the most. These are 
great target areas for your promotions, especially if they are relevant to our product line. 

 

8. Promote Our Products in Your Signature Line:  

If you frequent message boards or belong to email groups that allow signatures, tell 
people about the great products you found. Include your signature in all your business 
and personal emails, too. 

 



Getting Started with Affiliate Marketing                                            Page 17 
 

 
Courtesy of VAnetworking.com  

All rights reserved - Mediamage Business Solutions 
PHONE: 1-800-642-6313   EMAIL help@vasupportdesk.com 

800-15355 24th Ave., Suite 393, Surrey, British Columbia, Canada V4A 2H9 

9. Offer a Freebie with Purchase:  

It doesn't hurt to give your visitors a little incentive to buy the products. You could give 
out a free consultation, a free ebook – whatever you think your visitors would like–when 
they make a purchase. Just ask them to forward their email sales receipt to you. Email 
receipts do not include credit card information, so it should be safe to forward this 
information. 

 

10. Promote Our Products on Your Thank You Pages:  

After a visitor has made a purchase from you, give them a recommendation for or 
products on the thank you page. They are about to leave your website, so this is a great 
time to give them this extra information. 

 

11. Promote Our Products on your Custom Error (404) Pages:  

You know that page that shows up when your visitors enter a URL in wrong? Don’t 
waste this space; use it to promote an affiliate product.  

 

12. Promote Our Products in your Thank You Emails:  

Whether you’re saying thanks for joining the newsletter or for buying a product, always 
give your email recipients a product recommendation. This is the perfect opportunity for 
a backend sale. 

 

13. Autoresponder Courses:  

Create an Autoresponder course on a topic related to online business, content 
marketing or other related topics. Include lots of great information about the topic and 
subtly promote the product at the end of, or within, your lessons. You can deliver the 
course every day for a certain period, once a week or whatever frequency you choose. 

 
Our affiliate programs include plenty of pre-written materials to make it easy for you to 
get promoting. For even better results, take these materials as a starting point and 
make any necessary changes to make them appeal even more to your unique target 
market. 
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Now It’s Time to Get Promoting! 
 

Sign up for our affiliate programs and get your promo tools here: 

www.VAaffiliates.com 
 

 
 

Want more educational eBooks like this? 
 
JOIN our VAinsiders Club today to receive further educational training to suit any Virtual 
Assistant’s stage in their business development and success. To learn more visit: 
 

www.VAinsiders.com 
 
 
 


